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KIRISH (fan doktori (DSc) dissertatsiyasi annotatsiyasi)

Dissertatsiya mavzusining dolzarbligi va zarurati. Jahon mehnat va
mahsulotlar bozorlarida ragobatning keskin darajada ortib borishi, bu jarayonda
mutaxassislar iqtisodiyot tarmoglarining sifat jihatdan rivojlanishida asosiy omilligi
sharoitida kadrlar tayyorlashga mas’ul bo‘lgan oliy ta’lim muassasalarini istigbol
talablariga muvofig holda bargaror rivojlantirish va samarali boshqgarishga ustuvor
darajada e’tibor qgaratilmoqda. Jahon bankining ma’lumotlariga ko‘ra
“2000-yilda dunyo bo‘yicha oliy ta’lim muassasalarida jami 100 million talaba tahsil
olgan bo‘lsa, bu ko‘rsatkich bugungi kunda 220 millionga yaqin talabani tashkil
gilmogda™!. Bugungi kunda oliy ta’lim sohasini magsadli rivojlantirish va boshqarish
samaradorligini oshirishda aniq magsadli va bargaror rivojlanishni ta’minlashga
yo‘naltirilgan strategiyalar, jumladan, innovatsion marketing faoliyatini boshqarish
strategiyalariga dolzarb muammolardan biri sifatida garalmoqda.

Jahonda oliy ta’lim tizimini magqgsadli rivojlantirish va boshqarish
samaradorligini oshirishning tashkiliy-igtisodiy mexanizmlarini takomillashtirish
borasidagi tadgiqgotlar tarkibida innovatsion marketing faoliyatini boshgarish
strategiyalari yo‘nalishidagi izlanishlarga ustuvor darajada garalmoqda. Bu borada
ta’lim sifati va uni zamonaviy texnologiyalarga ko‘ra samarali boshqarish asosida
tizim ragobatbardoshligini oshirishning marketing faoliyatini takomillashtirish,
marketing natijalariga ko‘ra iqtisodiy o‘sishni ta’minlashda ta’limning ahamiyatini
baholash, bozor mexanizmlari asosida bitiruvchilar bandligini ta’minlashning
marketing uslubiyotini takomillashtirish, marketing faoliyatini samarali boshqgarish
kabi yo‘nalishdagi tadqiqotlarga alohida ahamiyat garatilmoqda.

Yangi O‘zbekistonni barpo etish jarayonida oliy ta’lim tizimini rivojlantirishni
sifat jihatdan yangi bosqichga olib chiqish, ilg‘or ta’lim texnologiyalariga asoslangan
holda ta’lim sifatini oshirish, zamonaviy bilim va yuksak ma’naviy-axlogiy
fazilatlarga ega, mustaqgil fikrlaydigan ragobatbardosh kadrlar tayyorlash kabi
yo‘nalishlarda islohotlar amalga oshirilmoqgda. “O‘zbekiston-2030 strategiyasida
“oliy ta’lim bilan gamrovni kengaytirish”, “oliy ta’lim muassasalari tashkiliy-
boshgaruv faoliyatini takomillashtirish”, “korxona — oliygoh — ilmiy tashkilot” klaster
tizimini joriy etish” va “ilmiy tadqiqotlarni va innovatsion tashabbuslarni qo‘llab-
quvvatlash’? kabi vazifalar belgilab berilgan. Belgilangan vazifalarni samarali amalga
oshirishda oliy ta’lim muassasalari (OTM) raqobatbardoshligini oshirish, inson
kapitalini mehnat bozori talablari asosida rivojlantirish, sog‘lom raqobat muhitini
rivojlantirish va muassasalar jozibadorligini oshirish hamda ta’lim jarayoniga ragamli
va zamonaviy ta’lim texnologiyalarini tabaqalashtirilgan holda qo‘llash, oliy
ta’limning innovatsion marketing faoliyatini boshqarishning metodologik uslubiy
asoslarini takomillashtirish kabi yo‘nalishidagi ilmiy tadqiqotlar ko‘lamini
kengaytirish magsadga muvofiq.

! https://www.worldbank.org/en/topic/tertiaryeducation#1
2 O*zbekiston Respublikasi Prezidentining 2023-yil 11-sentabrdagi PF-158-son “O‘zbekiston-2030” Strategiyasi
to‘g‘risida”gi Farmoni.



O‘zbekiston Respublikasi Prezidentining 2022-yil 28-yanvardagi PF-60-son
“2022 — 2026-yillarga mo‘ljallangan Yangi O‘zbekistonning taraqqiyot strategiyasi
to‘g‘risida”, 2019-yil 7-martdagi PF-5687-son “Xalqaro reyting va indekslarda
O‘zbekiston Respublikasining o‘rnini  yaxshilashga oid chora-tadbirlarni
tizimlashtirish to‘g‘risida”, 2019-yil 11-iyuldagi PF-5763-son “Oliy va o‘rta maxsus
ta’lim sohasida boshqaruvni isloh qilish chora-tadbirlari to‘g‘risida”, 2019-yil 8-
oktabrdagi PF-5847-son “O‘zbekiston Respublikasi oliy ta’lim tizimini 2030-
yilgacha rivojlantirish konsepsiyasini tasdiglash to‘g‘risida”, 2022-yil 28-yanvardagi
PF-60-son “2022-2026-yillarga mo‘ljallangan Yangi O‘zbekistonning taraqqiyot
strategiyasi to‘g risida”gi, 2023-yil 11-sentabrdagi PF-158-son “O‘zbekiston — 2030
strategiyasi to‘g‘risida”gi Farmonlari, 2019-yil 17-iyundagi PQ-4358-son “2019 —
2023-yillarda Mirzo Ulug‘bek nomidagi O‘zbekiston Milliy universitetida talab
yugori bo‘lgan malakali kadrlar tayyorlash tizimini tubdan takomillashtirish va ilmiy
salohiyatini rivojlantirish chora-tadbirlari to‘g‘risida”, 2019-yil 11-iyuldagi PQ-4391-
son “Oliy va o‘rta maxsus ta’lim sohasida boshqaruvning yangi tamoyillarini joriy
etish chora-tadbirlari to‘g‘risida”, 2021-yil 24-dekabrdagi PQ-60-son “Davlat oliy
ta’lim muassasalarining akademik va tashkiliy-boshqaruv mustagqilligini ta’minlash
bo‘yicha  qo‘shimcha  chora-tadbirlar  to‘g‘risida”gi  Qarorlari,  Vazirlar
Mahkamasining 2019-yil 7-iyundagi 467-son “Oliy ta’lim muassasalari reytingini
aniglash tartibini takomillashtirish chora-tadbirlari to‘g‘risida”, 2019-yil 3-
dekabrdagi 967-son “Oliy ta’lim muassasalarini bosqichma-bosqich o‘zini-o°zi
moliyalashtirish tizimiga o‘tkazish to‘g‘risida”gi qarorlari hamda sohaga oid boshqga
me’yoriy-huquqiy hujjatlarda belgilangan vazifalarni amalga oshirishda mazkur
dissertatsiya tadgigoti muayyan darajada xizmat giladi.

Tadgiqotning respublika fan va texnologiyalari rivojlanishining ustuvor
yo‘nalishlariga mosligi. Mazkur dissertatsiya tadgiqoti respublika fan va
texnologiyalari rivojlanishining “Demokratik va huquqiy jamiyatni ma’naviy-axlogiy
va madaniy rivojlantirish, innovatsion iqtisodiyotni shakllantirish” ustuvor
yo‘nalishiga muvofiq bajarilgan.

Dissertatsiya mavzusi be‘yicha xorijiy ilmiy tadqgigotlar sharhi®. Oliy ta’lim
muassasalarining marketing faoliyatini tashkil etish takomillashtirish bo‘yicha
tadqiqotlar jahondagi bir qator yetakchi ilmiy markazlar va oliy ta’lim muassasalari,
jumladan, Johns Hopkins universiteti, Garvard universiteti, Framingham State
universiteti (AQSH), Cambridge Universiteti (Buyuk Britaniya), Beijing Institut of
Fashion texnology (Xitoy), Vikram universiteti (Hindiston), Tamil Nadu Agricultural
Universiteti (Hindiston), Kyoto universiteti (Yaponiya), Comilla Universiteti
(Bangladesh), Yildiz Technikal universiteti (Turkiya), Toshkent davlat igtisodiyot
universiteti (O‘zbekiston) tomonidan olib borilmoqgda.

Dunyoda ta’lim muassasalarining marketing faoliyatini rivojlantirish, vertikal

3 Dissertatsiya ishida quyidagi bir gator xorijiy ilmiy tadgigotlar va igtisodchi olimlarning ilmiy tadgigotlaridan
foydalanilgan: The Digitalization of the World: From Edge to Core. An IDC White Paper-#US44413318. International
Data Corporation; Nov 2018, www.itu.int, www.forrester.com, www.capgemini.com, mitsloan.mit.edu, eng.kist.re.kr,
www.cnet.com, www.nielsen.com, www.kantar.com, accenture.com, www.mckinsey.com, Www.ipsos.com,
www.gfk.com, www.bcg.com, www.ieee.org, www.ibm.com/consulting, www.microsoft.com, www.sap.com,
www.oracle.com
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integratsiya tizimlarini yaratish, OTMlIlarning marketing faoliyatini boshqarish
samaradorligini oshirish bo‘yicha olib borilgan tadgiqotlar bo‘yicha, jumladan,
quyidagi ilmiy natijalar olingan: OTMlar marketing faoliyatini boshgarishning ilmiy-
uslubiy asoslari mijozlar bilan munosabatlarga asoslangan mexanizmlarga ko‘ra
takomillashtirilgan (Johns Hopkins Universitety, AQSH); marketing faoliyatini
raqamli transformatsiyalashning shaxsiylashtirish, o‘zaro munosabatlar, buyumlar
interneti (1oT), sun’iy intellekt innovatsion vositalari ishlab chiqilgan (Harvard
Universitety, AQSH); ta’lim xizmatlari bozorida marketing tadqiqotlaridan samarali
foydalanishning uslubiy asoslari mijozlar xulg-atvor xususiyatlarini aniqlashga ko‘ra
takomillashtirilgan (Framingham State Universitety, AQSH); xizmatlarga xos bo‘lgan
marketing menejmentining ilmiy-nazariy asoslari ko‘p funksiyaviylik tamoyillari
hamda rag‘batlantiruvchi vositalarga ko‘ra optimallashtirilgan (Cambrid;
Universitety, Buyuk Britaniya); OTMlIarning xalgaro reytinglari ilmiy-innovatsion
salohiyat, tijoratlashtirish va texnologiyalar transferi hamda internetda onlayn
mavjudlikni oshirishga ko‘ra takomillashtirilgan (Beijing Instituti of Fashion
Technology, Xitoy); OTM marketing infratuzilmasi talabalarga yo‘naltirilgan
shaxsiylashtirilgan xizmatlar majmuyini yaratishga ko ‘ra takomillashtirilgan (Vikram
University, Hindiston); ta’lim xizmatlari bozorida talabni shakllantirish usullari
mijozlar bilan o‘zaro munosabatlar marketingiga ko‘ra takomillashtirilgan (Yildiz
Technical University (Turkiya).

Jahonda oliy ta’lim muassasalarida marketing faoliyatini tashkil etish bilan
bog‘liq muammolar bo‘yicha, jumladan, quyidagi yo‘nalishlarda ustuvor darajada
tadgigotlar olib borilmogda: OTMlar marketing strategiyasini ishlab chigish
metodologiyasini mijozlar bilan samarali va uzoq muddatli munosabatlar qurishga
ko‘ra takomillashtirish; muassasalar bozor faoliyatini boshqarish samaradorligini
ilmiy-innovatsion faoliyatlarni maqgsadli tijoratlashtirish hamda bilimlar transferini
samarali tashkil etishga ko‘ra oshirish; innovatsiyalar va innovatsion ekotizimlarni
marketing konsepsiyalari asosida tashkil etish; ta’limda innovatsion texnologiyalarni
qo‘llash orgali xizmatlar samaradorligi oshirish; “Marketing 4.0.” va “Marketing 5.0.”
konsepsiyalarini universitetlar marketing fooliyatiga samarali joriy qilishning
tashkiliy-marketing mexanizmlarini takomillashtirish.

Muammoning o‘rganilganlik darajasi. Korxonalarda marketing faoliyatini
tashkil etish metodologiyasining ilmiy-nazariy jihatlari ko‘plab xorijiy olimlar,
xususan, H. I. Ansoff, G. S. Day, A. D. Shoker, R. K. Srivastava, P. Kotler,
H. Kartajaya, I. Setiawan, M. Y. Porter, N. Kumar, T. S. Robertson, H. Gatingon,
F. Uebster va boshga olimlarning ishlarida batafsil yoritilgan*,

4 Ansoff H.I. New Corporate Strategy. N.Y, John Wiley and Sons, 1988.; Day G.S., Shoker A.D., Srivastava R.K.
Customer-Oriented Approaches to Identifying Product-Markets // Journal of Marketing. 1979. Ne43. Pp. 8-19.; Kotler,
Philip, Hermawan Kartajaya, and Iwan Setiawan. Marketing 5.0: Tecnologia para la humanidad. LID Editorial, 2021.
Kotler P., Kartajaya H., Setiawan I. Marketing 4.0: moving from Traditional to Digital. — John Wiley & Sons, 2016.,
Porter M. E. Strategy and the Internet // Harvard Business Review, March 2001, pp. 62-78.; Porter M. How Competitive
Forces Shape Strategy. URL.: https://hbr.org/1979/03/how- competitive-forces-shape-strategy.; Kumar N. Marketing as
strategy //Harvard Business School Press, Bos- ton. — 2004. — pp. 7-9.; Robertson T.S., Gatingon H. Competitive Effects
on Technology Diffusion // Journal of Marketing. 1986. Ne50. Pp. 1-12.; Rogers E.M. New Product Adoption and
Diffusion // Journal of Consumer Research. 1976. Ne 2.; Va6crep @. OCHOBBI MPOMBIIUIEHHOTO MapKeTHHTa. IlepeBos
¢ anrnt. —M.: m3n. [lom I'pebennnkoBa, 2005. — 446 c;;
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Mustaqil davlatlar hamdo‘stligi mamlakatlarida oliy ta’lim muassasalarida
marketing faoliyatini tashkil etish va uni takomillashtirish, ragamli marketing
vositalaridan foydalanish, marketing strategiyalarini ishlab chiqish bo‘yicha
masalalari Bagiev G. L., Ababkova M. Yu., Gomayunova T. M., Baranovskiy A. I.,
Durovich A. P., Arnautova L. I, Glumova Ya. G., Dyudyukina A. M.,
Nikolaev V. K. kabi olimlarning ishlarida o‘rganilgan®.

O‘zbekistonda zamonaviy konsepsiyalar asosida korxonalarda, OTMlarda
marketing faoliyatini tashkil etish, boshgarish va marketing strategiyalaridan
foydalanishning ilmiy-uslubiy asoslarini takomillashtirish masalalari iqtisodchi
olimlar T. A. Akramov, A. Sh. Bekmurodov, M. R. Boltabaev, M. A. lkramov,
S. Salimov, A. Soliev, Z. A. Xakimov, Sh. Dj. Ergashxodjaeva, U. U. Sharifxo‘jaev,
M. Yusupov, G. N. Axunova, I. Nematov, G. S. Sa’dullaeva, D. Sh. Nishonov,
O. Kahhorov, A. Ochilov, N. G. Zufarova va boshgalar tomonidan olib borilgan ilmiy
tadqiqot ishlarida o‘rganilgan®. Biroq mazkur tadgigotlarda OTMlarning zamonaviy
marketing konsepsiyalariga moslashuvchan boshqgaruv strategiyalarini ishlab

® Barues I'.JI. u ap. Mapketunr yueOuuk. M. “Dxonomuka”, 2001, 73.; Taiinaenko T.A. MapKkeTHHTOBOE yIIpaBJeHHE.
—M., Dkemo, 2008. — 512 c.; barues, I'.JI. Mapketunr. YueOHuk yis By30B. 3-¢ usn. — CII0.: ITutep, 2008. — 736 c.;
I'omatonoBa T. M. @opmupoBanue u oueHKa 3 (HEeKTHBHOCTH YIpaBlIeHHss KOMOMHUPOBAHHOMW CTpaTerueii MapKkeTHHra
B BBICIIMX Y4eOHBIX 3aBefeHusx Poccun : muc. — aBropedepat auccepranuu, 2012.; A6abkosa M. 10. MapkernHroBoe
oOecrieueHre HHHOBAIIMOHHOTO MPOIIecca B BBICIINX Y4eOHBIX 3aBeacHusx : auc. — CII0. : [Poc. roc. mea. yu-T um. AU
I'epuena], 2004.; I'omaronoBa T. M. Crtparerust ynpaBJIeHUSI MapKETHHIOBOW JIEITEIHHOCTHIO B BBICIIEM y4EOHOM
3aBeeHnu //Axryansa [Ipoomem Pedopmuposanus Poccust CKO... DxoHOMUKH (TeOpHs, MPAKTHKA, TEPCIICKTHURA). —

2011. — C. 56.; bapanoBckuii A. M. Meromonornueckue OCHOBBI YIPABJICHUS MapKETHHTOM HEMPEPHIBHOTO
MHOTOYpOBHeBOro oopaszoBanus. — 2007.; dyposuu A. I1. YrpaBieHre MapKeTHHTOM B CHCTeMe Typu3Ma PecrryOmuku
benapycws: nmc. — benopycckuil rocymapcTBEHHbIM SKoHOMHMueckuit yHuBepcurer, 2001.; Apnayrosa JI. U.

@dopMHUpPOBaHUE CHUCTEMBI BHYTPUOPraHU3aLHMOHHOTO MApKETHUHIa JUIsl aKTHBU3ALMH WHHOBAIIMOHHOW JESTEILHOCTH
By3a: Marucrepckas auccepranus : auc. — 0. u., 2020.; I'mymosa . I'. @opmupoBanue U peanu3aiisi MapKeTHHIOBOM
CTpaTeruy By3a OMOPHOTO THIIA HAa PhIHKAX YCJIyr oOpa3oBaTenbHOro typusma //Ilpakruueckuii mapkerur. — 2024. —
Ne. 3. —C. 40-47. TromroknHa A. M. MapkeTHHTOBas AESITEIHHOCTh KaK OCHOBA CTPATETHUECKOTO YIIPABICHHS BBICIINM
yueOHbIM 3aBeicHueM //YpaBnenueckuii yuet. — 2023. — Ne. 5. — C. 265-270.; Hukomnaes B. K. Dkcmopt oOpa3oBanust
B By3ax Poccuu B yclioBusix HOBo#i peasbHocTH //Bpiciiee oopasoBanue B Poccun. — 2022, — T. 31. — Ne. 2. — C. 149-
166.

® Akramov T.A. Avtomobil sanoati korxonalarida marketing strategiyalarini takomillashtirish. 08.00.11 — marketing
(igtisodiyot fanlari). Igtisodiyot fanlari doktori (DSc) dissertasiyasi. TDIU, Toshkent, 2018-yil.; Bekmypomos A.III.,
SAur Con ba. CtpaTerust pa3BUTHS TEKCTUIBHOM MPOMBIIIIICHHOCTH Y30ekucTana: KiactepHsiii moaxoxa. MoHorpadus.
— T.: TTQY, 2006. — 112 c.; Boltabaev M.R. O‘zbekiston Respublikasi to‘qimachilik sanoati eksport imkoniyatlarini
rivojlantirishda marketing strategiyasi: I.f.D. diss. Avtoref. — Toshkent: TDIU, 2005.-35 b.; Soliev A. Buzrukxanov S.
Marketing. Bozorshunoslik. —T.: Iqgtisod-moliya, 2010. 106 -576 b.; Xakimov Z.A. Engil sanoat korxonalari
ragobatbardoshligini oshirish omillari. —T:, igtisod-moliya, 2016 yil. 216 b.; Ergashxodjaeva Sh., Sharifxo‘jaev U.
Marketingni boshqarish. Darslik. — T.:Iqtisodiyot, 2019 y. 462 bet; Yusupov M., Abduraxmanova M.M. Marketing
(ko‘rgazmali o‘quv qo‘llanma) —T.: Igtisodiyot, 2007 — 157 b.; Axunova G.N O‘zbekistonda ta’lim xizmatlari
marketingi muammolari. Monografiya. — T.: Igtisod-Moliya, 2005.; Nematov, 1. (2021). Oliy ta’lim tizimida marketing
strategiyasi va uni ishlab chigishning nazariy-uslubiy asoslari. Igtisodiyot va ta’lim, (4), 89-95.
https://doi.org/10.55439/ECED/vol_iss4/al138; Sa’dullayeva G.S. Oliy ta’lim xizmatlari bozorini rivojlantirishning
marketing strategiyasi. 08.00.11 — Marketing, 08.00.05 — Xizmat ko‘rsatish tarmoqlari igtisodiyoti. Igtisodiyot fanlari
bo‘yicha falsafa doktori (PhD) ilmiy darajasini olish uchun yozilgan dissertatsiya avtoreferati. -Toshkent, TDIU., 2021-
y ; Nishonov D. Sh. Oliy ta’lim raqobatbardoshligini oshirishning marketing strategiyalari //Iktisodiyot fanlari buyicha
falsafa doktori (PhD) dissertatsiyasi avtoreferati. — T. 2022.; Kahhorov O. Oliy ta’lim muassasalari marketing faoliyati
samaradorligini boshgarish. “Igtisodiyot va innovatsion texnologiyalar” ilmiy elektron jurnali. Ne 6, noyabr-dekabr,
2019-yil; Ochilov A. O‘zbekiston respublikasi oliy ta’lim tizimini modernizatsiyalash yuzasidan takliflar//9xonomuxa
1 uHHOBaIMOHHbIE TexHooruu. — 2019. — Ne. 4. — C. 125-136.; Zufarova N.G. Ta’lim tizimi tranformatsiyasi jarayonida
oliygohlar brend kapitalini boshgarish metodologiyasini takomillashtirish. 08.00.11—Marketing”, 08.00.05 — “Xizmat
ko‘rsatish tarmogqlari iqtisodiyoti” ixtisosligi. Iqtisod fanlari bo‘yicha fan doktori (DSc) ilmiydarajasini olish uchun
yozilgan dissertatsiya. TDIU, Toshkent — 2024.
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chiqishga, ta’lim muassasalarining marketing faoliyatini boshqarish metodologiyasini
takomillashtirish masalasiga yetarlicha e’tibor qaratilmagan.

Dissertatsiya mavzusining dissertatsiya bajarilayotgan oliy ta’lim
muassasasi ilmiy tadqiqot ishlari rejalari bilan bog‘liqligi. Mazkur tadgiqot
Toshkent davlat iqgtisodiyot universiteti ilmiy-tadqigot ishlari rejasiga muvofiq
Ne 1L-662204328 “Iqtidorli talabalar bilan ishlash jarayonlariga ragamli
texnologiyalarni joriy etish” mavzusidagi (01.01.2024-31.12.2024-yil) ilmiy loyiha
doirasida bajarilgan.

Tadgiqotning maqgsadi oliy ta’lim muassasalarida marketing faoliyatini tashkil
etish metodologiyasini takomillashtirish bo‘yicha taklif va tavsiyalar ishlab
chigishdan iborat.

Tadqgigotning vazifalari:

bozor subyektlarining marketing faoliyatini tashkil etish va boshqgarish
nazariyalari va zamonaviy konsepsiyalarini aniglash;

oliy ta’lim muassasalari innovatsion iqtisodiyotning drayveri sifatidagi rolini
ko‘rsatib berish;

OTMilarining marketing faoliyatini tashkil etish va boshqgarishga ilmiy-nazariy
yondashuvlarni sharhlash;

oliy ta’lim muassasalari raqobatbardoshligini oshirishga yo‘naltirilgan
marketing faoliyatini tashkil etishning zamonaviy usul va yondashuvlarini
tizimlashtirish;

OTMlarning innovatsion ta’lim loyihalari asosida raqobatbardoshligini
oshirishning marketing muammolarini aniglash;

universitetlarda ta’lim, fan va ishlab chiqarishni integratsiyalashuv modellaridan
O‘zbekiston amaliyotida foydalanish imkoniyatlarini belgilab berish;

O‘zbekiston OTMlarning ilmiy-texnik rivojlanish dinamikasi va marketing
faoliyatini tashkil etishning amaldagi mexanizmlarini aniglash;

OTMilarining intellektual salohiyati, ilmiy faoliyatini va innovatsion tizimini
shakllanish holatini tahlil gilish;

mahalliy OTMlIarning ilmiy-innovatsion mahsulotlarini tijoratlashtirish
faoliyatini tashkil etish tizimini takomillashtirish;

universitetlarning talabalarga moslashuvchan marketing strategiyalarini ishlab
chigishga yondashuvlarni aniglash;

universitetlarning ilmiy-innovatsiyalar bozoriga samarali kirishga yo‘naltirilgan
marketing vositalarini ishlab chiqish;

O‘zbekiston universitetlari uchun Transformatsiya markazining konseptual
modelini yaratish asosida raqobatbardoshligini oshirish bo‘yicha takliflar tayyorlash.

Tadgiqotning obyekti sifatida O°zbekistonda faoliyat yurituvchi oliy ta’lim
muassasalarining marketing faoliyati tanlangan.

Tadgigotning predmetini oliy ta’lim muassasalarida marketing faoliyatini
tashkil etish metodologiyasini takomillashtirish jarayonida yuzaga keluvchi ijtimoiy-
igtisodiy munosabatlar tashkil etadi.

Tadqgigotning usullari. Tadgigot jarayonida bilish dialektikasi, nazariy-
empirik, mavhum, retrospektiv, induksiya va deduksiya, tahlil, kuzatish, guruhlash,

regressiya-korrelyatsiya, indeks, grafik tasvirlash kabi usullardan foydalanilgan.
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Tadgiqotning ilmiy yangiligi quyidagilardan iborat:

metodologik yondashuvga ko‘ra “oliy ta’lim muassasasining marketing
faoliyatini boshqgarish” tushunchasi metodologik jihatdan muassasaning xalqaro
nufuzini tizimli ravishda oshirib borish va brend imijini yaratishda marketing
faoliyatini tashkil gilish asosida takomillashtirilgan;

zamonaviy universitetning marketing faoliyatini boshgarish metodologiyasi
integratsiyalashgan, = markazlashtirilgan, innovatsiyalar  yaratishning  ko‘p
funksiyaviylik  tamoyillariga va Universitet 3.0 metodologiyasiga mos
keluvchanligini oshirish asosida takomillashtirilgan;

universitetning marketing faoliyatini tashkil etish tizimi magsadli mijozlar ogimi
multiplikator (abiturientlar — talabalar — bitiruvchilar) va akselerator (g‘oya —
innovatsiya — tijoratlashuv-diffuziya)larga moslashuvchan funksional vazifalar
asosida igtisodiy samaradorlikni oshirish asoslangan;

ta’limni talabalarga yo‘naltirishning “Marketing — 4C”ga metodologik
yondashuvi  muassasaning brend siyosatida ilmiy faoliyatda talabalar
moslashuvchanligini oshirish hamda akademik, ilmiy, ma’naviy va tashkiliy
funksiyalarni samarali tashkil etishda har bir funksional elementga alohida vazifa
obyekti sifatida qaralishiga ko‘ra takomillashtirilgan;

oliy ta’lim muassasalarining xalqaro miqyosda nufuzini oshirib borish,
reytinglarda munosib o‘rinni egallashi va xorijiy talabalarni keng migyosda jalb
qilishga yo‘naltirilgan “Universitet 3.0” modeli milliy ta’lim muassasalarining brend
imiji va ilmiy loyihalar natijalarini amaliyotga joriy etish kabilarga ko‘ra
takomillashtirilgan.

Tadqgigotning amaliy natijasi quyidagilardan iborat:

marketing konsepsiyalarini OTMda tatbiq etish va zamonaviy marketing
strategiyalarini takomillashtirish bo‘yicha tavsiyalar ishlab chiqilgan;

OTMda innovatsion marketing faoliyatini boshgarish modelini takomillashtirish
bo‘yicha tavsiyalar ishlab chigilgan;

OTMda innovatsion marketingni ragamli va onlayn marketingini
rivojlantirishning asosiy yo‘nalishlari asoslangan;

OTMni innovatsion marketing faoliyatiga ko‘ra samarali boshqarishni e’tiborga
olgan holda universitetlarning Transformatsiya markazi uchun marketing funksiyalari
taklif etilgan.

Tadgiqot natijalarining ishonchliligi. Tadgigot natijalarining ishonchliligi
qo‘llanilgan metodologik yondashuvlar va usullarning maqgsadga muvofiqligi,
ma’lumotlarning rasmiy manbalardan, jumladan, Davlat statistika agentligi hamda
Oliy ta’lim, fan va innovatsiyalar vazirligining rasmiy hisobotlaridan olinganligi,
tahliliy xulosalar va takliflarning ~matematik-statistika usullar vositasida
asoslanganligi, xulosa, taklif va tavsiyalar amaliyotga joriy etilib, natijalarning
vakolatli tashkilotlar tomonidan tasdiglanganligi bilan belgilanadi.

Tadgigot natijalarining ilmiy va amaliy ahamiyati. Tadgigot natijalarining
ilmiy ahamiyati asoslangan xulosalar va tavsiyalar oliy ta’lim muassasalarida
marketing faoliyatini tashkil etish metodologiyasi va uslubiy apparatini
takomillashtirishga hamda mavzuga oid ilmiy-tadgiqot ishlarining nazariy asoslarini
boyitishga xizmat qgilishi bilan izohlanadi.
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Tadgiqgot natijalarining amaliy ahamiyati taklif va tavsiyalar OTMning
innovatsion faoliyatini boshgarish samaradorligini oshirish bo‘yicha dasturlarni
ishlab chiqish, igtisodiyot yo‘nalishidagi OTMda o‘quv adabiyotlarini, jumladan,
“Marketing” va “Marketingni boshqarish” fanlari bo‘yicha o‘quv qo‘llanmalari va
darsliklarni tayyorlashda, marketingni boshgarish bo‘yicha ilmiy izlanishlar olib
borayotgan tadgigotchilar uchun muhim manba sifatida foydalanish mumkinligi bilan
izohlanadi.

Tadgiqot natijalarining joriy gilinishi. Oliy ta’lim muassasalarida marketing
faoliyatini tashkil etish metodologiyasini takomillashtirish bo‘yicha ishlab chigilgan
takliflar asosida:

metodologik yondashuvga ko‘ra “oliy ta’lim muassasasining marketing
faoliyatini boshqarish” tushunchasi metodologik jihatdan muassasaning xalqaro
nufuzini tizimli ravishda oshirib borish va brend imijini yaratishda marketing
faoliyatini tashkil qilish asosida takomillashtirish bo‘yicha takliflardan oliy o‘quv
yurti talabalari uchun tavsiya etilgan ‘“Marketingni boshqarish” nomli darslikni
tayyorlashda foydalanilgan (Toshkent davlat igtisodiyot universiteti rektorining 2023-
yil 21-dekabrdagi 387-sonli buyrug‘i bilan tasdigqlangan Ne387-02-sonli o‘quv
adabiyotining nashr ruxsatnomasi). Mazkur taklif ta’lim xizmatlari marketing
faoliyati metodologik jihatdan innovatsion igtisodiyotni rivojlantirishga garatilgan
faoliyat sifatida baholagan holda muassasaning xalqaro nufuzi va o‘z brend imijini
ta’minlashda marketing resurslari va ta’lim xizmatlari bozori imkoniyatlaridan
optimal foydalanishning uslubiy asoslarini takomillashtirgan holda faoliyat
samaradorligini oshirishga xizmat gilgan;

zamonaviy universitetning marketing faoliyatini boshgarish metodologiyasi
integratsiyalashgan, = markazlashtirilgan, innovatsiyalar  yaratishning ko‘p
funksiyaviylik tamoyillariga va “Universitet 3.0” metodologiyasiga mos kelishini
oshirish asosida takomillashtirish bo‘yicha berilgan taklifi O‘zbekiston Respublikasi
Oliy ta’lim, fan va innovatsiyalar vazirligida tatbiq etilgan (O‘zbekiston Respublikasi
Oliy ta’lim, fan va innovatsiyalar vazirligining 2024-yil 17-iyuldagi 04/04-2012
ragamli ma’lumotnomasi). Mazkur takliflar davlat universitetlarida ilmiy innovatsion
ishlanmalarni tijoratlashtirish va “Universitet 3.0” bo‘limlari faoliyatini samarali
tashkil etish va jami yaratilgan innovatsiyalardan universitetlar ulushini oshirishning
strategik magsadlarini ishlab chigishda hamda universitetlarning marketing va karera
bo‘limlari faoliyatini takomillashtirishda foydalanilgan;

universitetning marketing faoliyatini tashkil etish tizimi magsadli mijozlar ogimi
multiplikator (abituriyentlar — talabalar — bitiruvchilar) va akselerator (g‘oya —
innovatsiya — tijoratlashuv-diffuziya)larga moslashuvchan funksional vazifalar
asosida iqtisodiy samaradorlikni oshirish asoslanganligi bo‘yicha takliflar
O‘zbekiston Respublikasi Oliy ta’lim, fan va innovatsiyalar vazirligida innovatsion
faoliyatiga joriy etilgan (O‘zbekiston Respublikasi Oliy ta’lim, fan va innovatsiyalar
vazirligining 2024-yil 17-iyuldagi Ne04/04-2012-son ma’lumotnomasi). Mazkur
taklifni amaliyotga joriy etish natijasida universitetlarning ilmiy-innovatsiyalarni
tijoratlashtirish bo‘limlari faoliyati takomillashtirilgan va innovatsiyalar bozorida
OTMlarning ulushini 2023-yilda 2022-yilga nisbatan 1,2 foizga oshirishga erishilgan;
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ta’limni talabalarga yo‘naltirishning “Marketing — 4C”ga metodologik
yondashuv  muassasaning brend siyosatida ilmiy faoliyatda talabalar
moslashuvchanligini oshirish hamda akademik, ilmiy, ma’naviy va tashkiliy
funksiyalarni samarali tashkil etishda har bir funksional elementga alohida vazifa
obyekti sifatida garalishiga ko‘ra takomillashtirish taklifi Oliy ta’lim, fan va
innovatsiyalar vazirligi faoliyatiga joriy etilgan (O‘zbekiston Respublikasi Oliy
ta’lim, fan va innovatsiyalar vazirligining 2024-yil 17-iyuldagi 04/04-2012-sonli
ma’lumotnomasi). Mazkur taklif Toshkent davlat iqtisodiyot universiteti akademik-
IImiy faoliyatining talabalar uchun moslashuvchanlik darajasini ortishiga, natijada
universitetning milliy va xalgaro darajadagi raqobatbardoshligining ortishiga, xalgaro
reytinglarda pozitsiyasining yanada mustahkamlanishiga muayyan darajada xizmat
gilgan;

oliy ta’lim muassasalarining xalgaro miqyosda nufuzini oshirib borish,
reytinglarda munosib o‘rinni egallashi va xorijiy talabalarni keng miqyosda jalb
qilishga yo‘naltirilgan “Universitet 3.0” modeli milliy ta’lim muassasalarining brend
imiji va ilmiy loyihalar natijalarini amaliyotga joriy etish kabilarga ko‘ra
takomillashtirish bo‘yicha taklif Oliy ta’lim, fan va innovatsiyalar vazirligining
marketing faoliyatiga hamda Toshkent davlat iqtisodiyot universitetining “Universitet
3.0” xalgaro o‘quv, ilmiy-innovatsion tadgigotlar markazi amaliyotiga (Kengash
garori 28.08.2019-y., Nel; buyruq Ne664/2) joriy gilingan (O‘zbekiston Respublikasi
Oliy ta’lim, fan va innovatsiyalar vazirligining 2024-yil 17-iyuldagi 04/04-2012-sonli
ma’lumotnomasi). Mazkur takliflar, jumladan, Toshkent davlat igtisodiyot
universitetining xalgaro reytinglarga, jumladan, Toshkent davlat iqgtisodiyot
universitetining 2023-yilda “QS stars” reyting tizimida eng yugori 5 yulduz bilan
tagdirlanishi va 2024 yilda ham mavqgeyini saglab turishi, QS WUR Asia reytingida
Osiyo qit’asida 401-450 o‘rinni, Markaziy Osiyo OTMlari orasida 23 o‘rinni,
O‘zbekiston OTMlari orasida 3 o‘rinni qayd etishiga, “THE WUR Reporter”, “THE
Asia Reporter”, “THE Impact ranking 801-1000" magomlarini saglab turishi va
ragobatbardoshligini oshirishga muayyan darajada xizmat gilgan.

Tadgiqot natijalarining aprobatsiyasi. Tadgigot natijalari 6 ta xalgaro va 4 ta
respublika migyosidagi ilmiy-amaliy konferensiyalarda muhokama gilingan.

Tadqiqot natijalarining e’lon qilinganligi. Tadqiqot mavzusi bo‘yicha jami 26
ta ilmiy ish, jJumladan, 1 ta monografiya, O‘zbekiston Respublikasi Oliy attestatsiya
komissiyasi tomonidan tavsiya etilgan ilmiy jurnallarda 15 ta magola (11 tasi
mahalliy va 4 tasi xorijiy jurnallarda) chop etilgan.

Dissertatsiyaning tuzilishi va hajmi. Dissertatsiya tarkibi Kirish, to‘rtta bob,
xulosa va foydalanilgan adabiyotlar ro‘yxatidan iborat. Dissertatsiyaning hajmi 203
betni tashkil etadi.

DISSERTATSIYANING ASOSIY MAZMUNI

Kirish gismida dissertatsiya mavzusining dolzarbligi va zarurati asoslangan,
dissertatsiya mavzusi bo‘yicha ilmiy tadqiqotlar sharhi, tadgiqotning maqsadi va
asosiy vazifalari, obyekti va predmeti shakllantirilgan, tadgigotning respublika fan va
texnologiyalari rivojlanishining ustuvor yo‘nalishlariga bog‘ligligi ko‘rsatilgan,
tadgigotning ilmiy yangiligi va amaliy natijalari bayon gilingan, olingan natijalarning

12



iIlmiy va amaliy ahamiyati yoritib berilgan, tadgigot natijalarining amaliyotga joriy
etilishi, aprobatsiyasi, nashr etilgan ishlar va dissertatsiya tuzilishi bo‘yicha
ma’lumotlar keltirilgan.

Dissertatsiyaning birinchi bobi “Oliy ta’lim muassasalarining marketing
faoliyatini tashkil etish metodologiyasini takomillashtirishning ilmiy-nazariy
asoslari”, deb nomlangan bo‘lib, unda bozor subyektlarining marketing faoliyatini
tashkil etish va boshgarish nazariyalari va zamonaviy konsepsiyalari aniglangan. Oliy
ta’lim muassasalari innovatsion iqtisodiy rivojlanish drayveri sifatida roli va
ahamiyati ochib berilgan. Oliy ta’lim muassasalarining marketing faoliyatini tashkil
etish va boshqarish bo‘yicha uslubiy yondashuvlar tizimlashtirilgan.

Zamonaviy iqtisodiyot innovatsion jarayonlarning faol ta’siri ostida
shakllanadi, ularning faollashishi iqtisodiy faoliyatning deyarli, barcha sohalarida
kuzatiladi. Oliy ta’lim ham bundan mustasno emas. Globallashuv sharoitida
universitetlarni marketing faoliyatini boshgarishning innovatsion strategiyasini
shakllantirish va rivojlantirish muammolari mustaqgil tadgigot obyekti sifatida nafagat
ko‘rib chiqilishi, balki alohida innovatsion sohalarga ta’siri va bu ta’sirlarni yanada
oshirish mexanizmlari yaratilishi lozim.

Zamonaviy bilimga asoslangan jamiyatda ijtimoiy-igtisodiy hodisa sifatida
innovatsiyalarning mohiyati va turlari o‘rganilib, bu yerda yangi bilimlarni to‘plash
shaklidagi oliy ta’lim innovatsion iqtisodiyotni shakllantirishning zaruriy sharti
sifatida maydonga chigadi. Oliy ta’lim innovatsion ta’lim makonida faoliyat
yurituvchi jarayon, natija va ta’lim tizimi sifatida, ta’lim faoliyati subyektlari va
ularning o‘zaro munosabatlari tizimining dinamik birligi hisoblanadi. Oliy o‘quv
yurtida milliy innovatsion tizimning eng muhim qismi bo‘lgan bilimlarni yaratish,
uzatish, diffuziya va integratsiya mavjud bo‘lib, uning natijalari kreativ
mutaxassislarni tayyorlash, ilmiy muammolarni ishlab chigish va ularni ishlab
chigarishga joriy etishdir. Universitetlar va igtisodiyotning dialektik aloqgasi,
shuningdek, innovatsion  iqtisodiyot, 0‘z  navbatida,  universitetlarda
innovatsiyalarning rivojlanishiga hissa qo‘shishida namoyon bo‘ladi.

Zamonaviy sharoitda milliy oliy ta’lim tizimini isloh qilishning obyektiv
shartlari va yo‘nalishlari, ularning o‘ziga xos xususiyatlari quyidagilardan iborat:
universitetlarning mustaqilligi va mas’uliyatini oshirish; imtiyozli budjetdan
moliyalashtirishdan diversifikatsiyalangan budjetdan tashgari manbalarga o‘tish;
ta’lim muassasalarini moliyalashtirish mexanizmini o‘zgartirish va moliyaviy
resurslarni universitetlar ichida tagsimlash; ta’lim, ilmiy muassasalar, davlat va biznes
tuzilmalarining strategik sherikligini rivojlantirish; oliy o‘quv yurtlarining
innovatsion faolligini oshirish, ular asosida innovatsion iqgtisodiyotda milliy
universitetlarning faoliyat ko‘rsatish xususiyatlari, shart-sharoitlari va rivojlanish
yo‘nalishlari  asoslanadi. Bunday faoliyatlarni amalga oshirish  uchun
universitetlarning marketing faoliyatini boshqarishga bo‘lgan yondashuvlar milliy
ta’lim tizimni dialektik qayta o‘zgartirishni doimiy taqozo etadi. Shu nuqtayi nazardan
OTMlarning innovatsion marketing faoliyatini boshqarish zaruriyati paydo bo‘ladi.

[lmiy adabiyotlarda ta’limda marketingni boshqarishning asosiy yo‘nalishlari
ta’lim tashkilotining “inson kapitali” raqobatbardoshligini oshirish va ta’lim

xizmatlarini ishlab chigarish jarayonining raqobatbardoshligini oshirishdan iborat,
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umuman olganda, ma’lum bir universitetning noyob taklifi qiymatining o°‘sishini
ta’minlashga qaratilgan faoliyatlar tushuniladi. “Marketingni boshgarish — bu
magqsadli marketing ko‘rsatkichlariga erishishga qaratilgan xizmat ko‘rsatish sohasi
tashkilotining marketing kompleksini shakllantirish, amalga oshirish, nazorat gilish
va sozlash jarayonidagi munosabatlarni o‘z ichiga oladi. Shunga ko‘ra ta’limda
marketing menejmenti — ta’lim tashkilotining qiymat taklifi doirasida mehnat bozori
ehtiyojlarini yugori malaka darajadagi istigbolli mehnat resurslarining shakllantirish
va ularning milliy innovatsion tizimdagi ahamiyatini oshirishga garatishni talab etadi.

Yugqoridagilarni inobatga olgan holda, metodologik yondashuvga ko‘ra “oliy
ta’lim muassasasining marketing faoliyatini boshqarish” deganda ta’lim
muassasalarining xalgaro nufuzini tizimli ravishda oshirib borish va brend imijini
yaratishda marketing faoliyatini tashkil gilish nuqtai nazaridan garalishi lozim.
Mazkur yondashuv ta’lim xizmatlari marketing faoliyati metodologik jihatdan
innovatsion igtisodiyotni rivojlantirishga garatilgan faoliyat sifatida baholagan holda
muassasaning xalgaro nufuzi va o‘z brend imijini ta’minlashda marketing resurslari
va ta’lim xizmatlari bozori imkoniyatlaridan optimal foydalangan holda faoliyat
samaradorligini oshirishga xizmat gilgan;

Zamonaviy marketingni boshqarishga bo‘lgan yondashuvlar esa nafaqat bozor
subyektlari manfaatlarini ta’minlashga qaratilgan marketing elementlaridan
foydalanishni, bu esa mijozlarga yuqori naf yaratishga garatilgan boshgaruvni amalga
oshirishni talab etadi.

Zamonaviy milliy innovatsion tizim — bu innovatsiyalar rivojlanishini
ta’minlovchi tashkiliy, qonunchilik, tarkibiy va funksional komponentlar
yig‘indisidir. O‘zbekiston milliy innovatsion tizimi shakllanish bosqichida va
innovatsion faoliyatni amalga oshirish uchun barcha zarur asosiy elementlarga ega
mamlakatlardan biridir. O‘zbekistonning katta ustunligi — aholining umumiy
ma’lumot darajasi va ilmiy salohiyatning mavjudligidir. O°‘zbekiston savodxonlik
darajasi bo‘yicha dunyoning rivojlangan davlatlari bilan bir qatorda turadi.
Mustaqgillikdan keyingi davrlarda respublikada ilmiy, ilmiy-texnikaviy va innovatsion
salohiyatni saqlash va rivojlantirish borasida maqsadli ishlar va ko‘plab islohotlar
amalga oshirilgan. Jumladan, fanni boshqgarish tizimi takomillashtirish, ilmiy va
innovatsion faoliyatning qonunchilik va me’yoriy-huquqiy bazasini zamonaviy
asosda kengaytirish va mustahkamlash, akademiya va universitetlar faoliyatlarini
tizimlashtirish va gayta tashkil etish chora-tadbirlari ko‘rilgan. Shuningdek, ishlab
chigarishda innovatsiyalar darajasini oshirish, axborot-innovatsion infratuzilmani, fan
talab giluvchi korxonalarni, yugori texnologiyalar majmuasini rivojlantirishga yuqori
ahamiyat berilgan. Iimiy-texnika va ishlab chigarish sohalaridagi innovatsiyalarni
rag‘batlantirish choralari ko‘rilgan.

Ammo shu bilan birga, innovatsion faoliyatning rivojlanishiga to‘sqinlik
qiluvchi ko‘plab omillar mavjud, ular orasida moliyaviy resurslarning taqchilligi,
yangi texnologiyalar to‘g‘risida ma’lumotlarning etishmasligi, innovatsion
infratuzilmaning rivojlanmaganligi, yangiliklarning yuqori narxi, innovatsion tovarlar
va Xizmatlarga talabning pastligi, yuqori iqtisodiy xavf, malakali xodimlarning
etishmasligi va boshqalar shular jumlasidandir. O‘zbekiston Respublikasi oliy ta’lim
tizimini 2030-yilgacha rivojlantirish konsepsiyasining asosiy magsadlari sifatida
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“oliy ta’lim bilan qamrov darajasini 50 foizdan oshirish”, “oliy ta‘lim mazmunini sifat
jihatidan yangi bosqichga ko‘tarish, ijtimoiy soha va iqtisodiyot tarmoqlarining
barqaror rivojlanishiga munosib hissa qo‘shadigan, mehnat bozorida o‘z o‘rnini topa
oladigan yuqori malakali kadrlar tayyorlash tizimini yo‘lga qo‘yish” kabi ustuvor
vazifalar belgilangan. So‘nggi Yyillarda amalga oshirilgan asosiy islohotlarda Oliy
ta’lim bilan gamrovini yuqori o‘sishiga erishilgan, jumladan, 2023-yilda 50 foiz.
O‘zbekistonda milliy innovatsion tizimni yaratishning innovatsion ekotizim

o‘zaro bog‘liq bo‘lgan “tubdan yangilovchi”, “barqaror” va ‘“samarador”
innovatsiyalardan tarkib topgan iqtisodiyot qurishga asoslangan yo‘nalish davom
etmoqda. Ta’lim faoliyatining miqdoriy o°‘sishi va sifatni ta’minlash darajasi har doim
ham jadal rivojlanayotgan mehnat bozorining zamonaviy talablariga javob bermaydi.

Ta’lim tizimini ijtimoiy-iqtisodiy boshqgarish murakkab, ziddiyatli bo‘lib,
igtisodiyotning real sektori tarmogqlari yoki xizmatlar sohasining bozor tan oladigan
ko‘pgina tarmoqlarini boshqgarishga nisbatan qiyinroqdir. Asosiysi, ta’limda nafaqat
bozor uchun raqobatbardosh kadrlar tayyorlash bilan cheklanadi, balki jamiyat va
davlatning ijtimoiy-igtisodiy, ma’naviy-ma’rifiy va boshqa ehtiyojlarini ta’minlashda
muhim omil bo‘lgan mehnat resurslarini tayyorlash va takomillashtirib borishni
amalga oshiradi. Shu sababli ta’lim tizimini boshqarish, ta’lim xizmatlari bozorini
tartibga solish va uni zamonaviy marketing konsepsiyalari asosida tashkil etishda
ta’lim oluvchiga yo‘naltirilgan va ularning ehtiyojlari nuqtai nazaridan yondashish
talab etiladi.

Ta’lim tashkilotlarining marketing faoliyatini boshqgarish barcha bozor tizimlari
bilan o‘zaro uyg‘unlik kasb etgan xolda ko‘rib chiqishni talab etadi va unda ta’lim
xizmatlari bozori markaziy o‘rinni egallaydi (1-rasm).

Patentlar bozori, nou-xau, e .
. . Ta’lim bozori
yangi texnologiyalar

Korporativ trening, Ehtiyojlarni bashorat S
amaliyotni tashkil etish, Ta’lim qilish, bitiruvchilarni ish - - Mehnat - - -

mutaxassislarni tayyorlash . . bilan ta’minlash = bOZOfl Do
ini Xizmatlari > )i zbozark
uehun buy;;trr;?;r portfelini e o‘qituvchilarni jalb gilish

Moliya bozori Tovarlar va xizmatlar bozori

1-rasm. Ta’lim xizmatlari bozorida marketingni boshgarish muammolari,
funksiyalari va roli’.

Universitet-jamiyatning ijtimoiy-igtisodiy rivojlanishini asosiy drayveri
sifatida quyidagi asosiy missiyalarni amalga oshiradi: ta’lim+ilmiy tadqiqot+bilimlar
transferiga asoslangan tijoratlashtirish magsadlari asosida innovatsion iqtisodiyotni
shakllantiradi. Zamonaviy universitetlar (a) ta’lim; (b) fan; (v) innovatsiya va ilmiy-
tadqiqotlar natijalarini tijoratlashtirish faoliyati uyg‘unligiga asoslangan faoliyat bilan
shug‘ullanib, innovatsion iqtisodiyotni yaratishni asosiy subyekt sifatida maydonga

7 Muallif ishlanmasi.
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chigadi. Zamonaviy universitetlarni “Tadbirkorlik universitetlari” deb nomlash ham
gabul qilingan. Shu jihatlarni inobatga olganda universitetlarning marketing
faoliyatini tashkil etish va boshqgarish zaruriyati innovatsiyalar bozoridagi samarali
faoliyatni tashkil etishga qaratilishi lozim. Universitetlarning mazkur yo‘nalishlarga
moslashuvchan marketing faoliyatini tashkil etish uchun zamonaviy metodologik
yondashuv zarur. 2-rasmda zamonaviy universitetlarning marketing konsepsiyalari
taklif etilgan.

( o o \ 7 )
> 1-missiya: ta’lim Ta’lim, fan, ilmiy-tadgigotlar,
s 4 ijtimoiy faollik, innovatsiyalar
" 2-missiya: fan transferi tizimi orgali jamiyat
Zamonaviy \ ) L taraqqgiyotining kuchli drayveri )
universitetlarning asosiy N 3-missiya: ijtimoiy
missiyasi .
- < R N
T . Ta’lim xizmatlari va
q 4-missiya: innovatsiya . : .
" innovatsiyalar transferi
> < natijasidagi tijoratlashtirish
> 5-missiya: transformatsiya daromadlari
L N\ J
A 4
[ Zamonaviy universitetlarning marketing konsepsiyalari
Innovatsiya va ta’minlash mukammaligi < > Hamkorlik va integratsiyaon alogalar
Tadbirkorlik va start-up loyihalari < > Zamonaviy innovatsion infratuzilma
Talabalarga qaratilgan innovatsiyalar < > Ragamli marketing va onlayn mavjudlik

Zamonaviy universitetlarning marketing strategiyalari

Hamkorlik marketingi

A
\ 4

Munosabatlar marketingi

A

Ragamli marketing > Fikrlar yetakchiligi va PR

| J/

2-rasm. Zamonaviy universitetlarning marketing konsepsiyalari®.

Innovatsion universitetlar uchun marketing konsepsiyalari o‘zlarining ilg‘or
tadqiqotlar, texnologik yutuglar va tadbirkorlik ruhi bilan bog‘liq noyob atributlarini
namoyish etishga katta e’tibor berishga qaratilishi lozim. Ushbu marketing
konsepsiyalaridan foydalangan holda, innovatsion universitetlar o‘zlarining kuchli
tomonlarini samarali muloqot qilishlari, yuqori iste’dodlarni jalb qilishlari,
hamkorlikni rivojlantirishlari va texnologik taraqqiyot va jamiyatga ta’sir qilishda
yetakchi sifatida obro‘sini saglab golishlari mumkin. Zamonaviy universitetlarning
marketing strategiyasi keng qamrovli bo‘lishi va tadqiqot, texnologiya, tadbirkorlik
va jamiyatga ta’sir qilishdagi noyob kuchli tomonlariga mos kelishi kerak.

8 Muallif ishlanmasi.
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Umuman olganda, zamonaviy universitet tomonidan marketing menejmentini
tashkil etishga to‘g‘ridan-to‘g‘ri tizimli yondashuvida ta’lim tashkilotlari
faoliyatining aniq marketing natijalari, tarmog marketing strategiyalarining
yo‘nalishlari va shakllari bilan amalga oshirish talab etiladi.

Dissertatsiyaning ikkinchi bobi “Oliy ta’lim muassasalarining marketing
faoliyatini tashkil etishning ilmiy metodologik asoslari”, deb nomlangan bo‘lib,
unda Oliy ta’lim muassasalari raqobatbardoshligini oshirishga yo‘naltirilgan
marketing faoliyatini tashkil etishning zamonaviy usul va yondashuvlari aniglangan.
Oliy ta’lim muassasalari muassasalarining innovatsion ta’lim loyihalari asosida
raqobatbardoshligini oshirishning marketing muammolari aniglangan. Oliy ta’lim
muassasalari marketing faoliyatini tashkil etish va boshgarish bo‘yicha xalqaro
tajribalaridan O‘zbekiston amaliyotida foydalanish bo‘yicha takliflar ilgari surilgan.

Zamonaviy ta’lim xizmatlari bozoridagi marketing quyidagi vazifalarni amalga
oshirishi lozim: ta’limning eng samarali variantlarini izlash; bitiruvchini kasb bilan
tanishtirishni o‘zgartirish; bozorni o‘rganish bo‘yicha marketing tadqiqotlarini
amalga oshirish; iqtisoddagi tuzilmaviy siljishlar asosida mutaxassislarga bo‘lgan
talabni shakllantirish; respublika ijtimoiy-igtisodiy rivoji strategik magsadlariga
erishish darajasini muntazam kuzatib borish; investitsiya siyosati, korxonalarning
xo‘jalik mustaqilligi, ular reytingi va bu jarayonlarni tashabbuskorlik tadbirkorlik
faoliyati, rivojlanayotgan bozor hamda muntazam o‘zgartirib turuvchi biznes bilan
birgalikda idrok etish; to‘lagonli marketingni amalga oshirish uchun, keng miqyosli
axborot o‘ta zarur.

Mazkur vazifalarni samarali amalga oshirish uchun integratsiyalashgan yagona
savdo taklifini shakllantirish va ilgari surish orqali marketing joylashuvi ta’lim
tuzilmalari faoliyati natijalari, ish beruvchilarning mehnat bozoridagi talablarini
samarali birlashtirishni ta’minlaydigan vositalardan foydalanish talab etiladi.
Integratsiyalashgan mahalliy ta’lim tuzilmasining noyob savdo taklifi o‘zining ko‘p
qirraliligi va xilma xilligi tufayli mehnat bozori talablarini qondirishni ta’minlaydi.
Bunda ta’lim xizmatlari bozorida taklifni shakllantirish jarayonida mahalliy ta’lim
tizimi ishtirokchilarning marketing strategiyalari va faoliyatini uyg‘unlashtirish va
integratsiyasi asosda vujudga keladi.

Ushbu yondashuvning samarasi iste’molchilarning ta’lim darajalari (o‘rta
umumiy yoki kasbiy — oliy — qo‘shimcha) o‘rtasida o‘tish qobiliyatini
yengillashtirishdir, shuningdek, ayirboshlash nuqtayi nazaridan tizim ishtirokchilari
tomonidan tizimli ragobatdosh ustunlikni amalga oshirish, iste’molchi talabini yoki
uning axborot parametrlarini konvertatsiya qilishdir. Shu bilan birga, marketing
funksiyalarining haqiqiy integratsiyalashuvi yoki butun mahalliy ta’lim tizimi uchun
marketingni boshqarish funksiyasini amalga oshiradigan yagona strategik marketing
markazini yaratish orqali ta’limning asosiy funksiyalari shakllantiriladi.

Universitetlarning marketingni tashkil etish funksiyalarining integratsiyasi
“Universitet — ta’lim dasturlari — bitiruvchilarning mehnat  bozoridagi
raqobatbardoshligi” asosida tashkil etilishi lozim (3-rasm).

Zamonaviy universitetda marketing menejmentini tashkil etish nafagat
boshlang‘ich mijozlar guruhiga nisbatan faollikni talab giladi va iste’molchi talabini

faollashtirish va talabnoma beruvchi mijozlar ogimini shakllantirish bilan tugamaydi.
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3-rasm. Mahalliy va ta’lim tizimida marketingni boshqarish
funksiyalarining integratsiyalashgan shakili®.

Ta’lim xizmatlari va mahsulotlariga mahalliy va mintagaviy talab, asosan, budjet
va hududiy jihatdan maqgsadli mijozlar guruhlarining to‘lov qobiliyati bilan
cheklangan, ta’lim xizmatlarini rivojlantirishning dastlabki darajasida talabnoma
beruvchilar oqimini shakllantirish uchun asos bo‘ladi.
Dissertatsiyaning “Oliy ta’lim muassasalarining rivojlanishi va marketing
faoliyatini tashkil etish holati” deb nomlangan uchinchi bobida O‘zbekiston
OTMlarning ilmiy-texnik rivojlanish dinamikasi va ilmiy-innovatsion faoliyatni
rag‘batlantirish mexanizmlari statistik tahlil gilingan. Oliy ta’lim muassasalarining

9 Muallif ishlanmasi.
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intellektual salohiyati, ilmiy faoliyatini va innovatsion tizimini shakllanish holati
tahlili  gilingan. Mahalliy OTMlarning ilmiy-innovatsion  mahsulotlarini
tijoratlashtirish faoliyatini tashkil etish tizimidagi asosiy muammolar aniglangan.

So‘nggi yillar davomida oliy ta’lim tizimini modernizatsiya qilish, ilm-fanni
rivojlantirish, o‘qitishning zamonaviy shakl va texnologiyalarini joriy etish bo‘yicha
keng ko‘lamli ishlar olib borilmogda. Ammo ijobiy o‘zgarish va amaliy ishlar bilan
bir gatorda o‘z yechimini kutayotgan muammolar ham saqlanib qolmogqda. Xorijiy
tajriba shuni ko‘rsatmoqdaki, zamonaviy universitetning vazifasi talabalarni o‘qitish
emas, ularni o‘qishga, mustaqil fikrlashga, muammolarning yechimini izlab topishga,
ma’lumotlarni tahlil qilib, xulosalar hamda qarorlar gabul gilishga o‘rgatishdan iborat
bo‘lishi kerak. Ammo aksariyat oliy ta’lim muassasalarida hali ham eski uslubda
hamma narsani faqat auditoriyada berish, o‘z bilimlari doirasidagina bilimlarni
transformatsiya qilish holatlari kuzatilmoqda. Amalga oshirilayotgan o‘zgarishlar
respublikamizning ta’lim xizmatlari bozori hamda mehnat bozori talablarini to‘liq
gondirish imkonini bermayapti.

So‘nggi 5 yilda yoshlarni oliy ta’lim bilan gamrovini oshirish maqgsadida yangi
84 ta oliy ta’lim muassasalari, jumladan, 52 ta mahalliy, 10 ta nodavlat va 22 ta xorijiy
oliy ta’lim muassasalarining filiallari tashkil etildi va ularning jami soni 156 ta yetdi.
Respublikamizda 2017-yilda 5 ta, 2018 yilda 15 ta, 2019-yilda 19 ta, 2020-yilda 21
ta, 2021-yilda 26 ta, 2022-yilda 29 ta, 2023-yilda 32 ta yangi oliy ta’lim muassasasi
tashkil etildi. Yoshlarni oliy ta’lim bilan gamrab olish darajasi 2010-yilda 14,7% ni
tashkil etgan bo‘lsa, 2016-yilga kelib ushbu ko‘rsatkich 8,7% ni tashkil etdi. Amalga
oshirilgan islohotlar natijasida 2023-yilga kelib mazkur ko‘rsatkich 51% ga yetdi (4-
rasm).

Ammo ushbu ko‘rsatkich ham bir gator mamlakatlarning ko‘rsatkichlaridan
anchagina past hisoblanadi. Jumladan, Serbiyada 97,4%, Yangi Zelandiyada 95,6%,
Turkiyada 92,3%, Chilida 87,9%, Shveysariyada 86,9%, Daniyada 85,4%, Belarusda
84,4%, Rossiyada 84,2%, Yaponiyada 81,1%, Qozog‘istonda 69,2% ni tashkil etadi'°.

Oxirgi yillarda qabul parametrlarini keskin oshirilishi oliy ta’lim
muassasalaridagi talabalar sonini hamda professor-o‘qituvchilar sonini ortishiga olib
keldi. 2021-2022-0‘quv yilida talabalar soni 747588 nafarga professor-o‘qituvchilar
soni esa 31092 nafarga yetdi. 2021-2022-0°‘quv yilida talabalarning umumiy soni
2011-2012-0‘quyv yiliga nisbatan qariyb 3 barobarga, professor-o‘qituvchilar soni esa
1,4 martaga oshgan. Bundan ko‘rinib turibdiki, talabalar soni professor-o‘qituvchilar
soniga nomutanosib ravishda ortgan.

So‘nggi besh yilda davlat oliy ta’lim muassasalariga to‘lov-kontraktlar asosida
to‘langan pul mablag‘lari miqdori deyarli 5 barobarga oshgan. Ushbu o‘sish o‘qishga
qabul qilish parametrlarini keskin oshirilganligi, shuningdek, tabaqalashtirilgan to‘lov-
kontrakt asosida gabul gilish tizimi joriy etilganligi bilan izohlanadi. Hozirgi kunda
bazaviy to‘lov-kontrakt miqdori bir talabaga to‘g‘ri keladigan o‘qitish xarajatlarining
o‘rtacha hisobda 70% ni qoplamoqda.

10 http://data.uis.unesco.org/Index.aspx?DataSetCode=EDULIT_DS
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4-rasm. O‘zbekiston Respublikasida yangi tashkil etilgan oliy ta’lim
muassasalari soni va oliy ta’lim bilan qamrab olish darajasi.

Innovatsiyalarni joriy etish borasida OTMlIarning salohiyati ham yillar davomida
oshib borgan. Faoliyat sektorlari bo‘yicha tashkilotlar tomonidan bajarilgan ilmiy
tadqigot va tajriba-konstruktorlik ishlari hajmi 2018 yilda 680 038,0 mln. so‘mni tashkil
etgan bo‘lib, 2023-yilda bu ko‘rsatkich 1 069 676,5 min. so‘mni tashkil etgan. Bajarilgan
tadqiqot ishlarida oliy ta’lim muassasalarining ulushi 2018-yilda 10,9 foizni tashkil etgan
bo‘lsa 2023-yilda bu ko‘rsatkich 18,1 foizni tashkil etgan. Tendensiyadan ma’lum
bo‘ladiki, OTMIlarning ilmiy tadqiqot ishlarini bajarish hajmi yillar davomida boshga
sohalarga qaraganda yuqori o‘sishga erishgan. Mazkur holatlar mamlakatda OTMIlarning
ilmiy tadqiqotlar ishlarini bajarishga rag‘batlantirish choralarini ko‘rish va ilmiy darajali
tadqiqotchilarning salmog‘ini yillar davomida oshib borishi asosiy sabab bo‘lgan.

Mazkur holatlar OTMlarda nafagat kadrlar tayyorlash xizmatlariga bo‘lgan
talabning ortib borishi, balki ularning ilmiy tadgigotlarga ham talab yuqori
shakllanayotganligini bildiradi. Shunga ko‘ra universitetning marketing faoliyatini
tashkil etish tizimida kadrlar tayyorlash va akselerator innovatsiyalar bozoridagi talabni
magsadli qondirishga qaratilgan marketing funksiyalari bilan to‘ldirilishi lozim.
Universitetning marketing faoliyatini tashkil etish tizimi maqgsadli mijozlar ogqimi
multiplikator sifatida (abituriyentlar — talabalar — bitiruvchilar) marketing faoliyatini
tashkil etish an’anaviy modelga xosdir. Universitetlarning asosiy faoliyati ta’lim
berishga va innovatsiyalarni tijoratlashtirishga yo‘naltirilishi lozim.

Mazkur holat esa universitetlarda xizmat ko‘rsatish darajasini oshirish va magsadli
innovatsiyalar bozoridagi faollikni oshirish orqali erishiladi. Shunga ko‘ra,
universitetlarning innovatsiyalar bozorida faolligini oshirish orgali akselerator samarasi
yuzaga chigadi. Bunday samarali real sektordagi asosiy innovatsion muammolarni hal
qilish va shakllangan talabni o‘z vaqtida samarali qondirish orqali amalga oshiriladi. Shu
jihatdan universitetlarning marketing faoliyatini tashkil etish (g‘oya — innovatsiya —
tijoratlashuv-diffuziya)larga moslashuvchan funksional vazifalarni bajarishga garatilgan
faoliyat alohida tarkibiy bo‘linma sifatida shakllantirilishi lozim.

11 Oliy va o‘rta maxsus ta’lim vazirligi ma’lumotlari asosida muallif tomonidan tayyorlandi.
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1-jadval*?

Faoliyat sektorlari bo‘yicha tashkilotlar tomonidan bajarilgan ilmiy

tadgigot va tajriba-konstruktorlik ishlari hajmi*®
- : s Xususi
Yillar Birligi Jami Davlat sektori Tadblrko_rhk Oliy ta l.'m notijorz}i/t
sektori sektori
sektor
2018 mln. so‘m 680038 185403,9 414527,9 74036 6070,2
ulushi, % 100 27,3 61 10,9 0,9
2019 min. s_o‘m 853404,4 314694,7 429183,7 106722,2 2803,7
ulushi, % 100 36,9 50,3 12,5 0,3
2020 mln. so‘m 992029,1 380808,7 480005 126470,7 47447
ulushi, % 100 38,4 48,4 12,7 0,5
2021 mln. so‘m 1069676,5 395841 479907,4 184509,9 9418,2
ulushi, % 100 37 449 17,2 0,9
2022 mln. so‘m 1225672,1 4935434 512646 210727,3 8755,5
ulushi, % 100 40,3 41,8 17,2 0,7
2023 mln. so‘m 1356426,1 563285,9 537341,9 2458443 9954
ulushi, % 100 41,5 39,6 18,1 0,7

Aksariyat universitetlarda innovatsiyalarni tijoratlashtirish bo‘limlari faoliyati
yo‘lga qo‘yilgan. Jumladan, Toshkent davlat iqtisodiyot universitetning ilmiy-
innovatsion ishlanmalarni tijoratlashtirish bo‘limi 4 ta asosiy yo‘nalishda faoliyat olib
boradi: korxona va tashkilotlar bilan hamkorlikda xo‘jalik shartnomalarini bajarilishi
muvofiglashtiradi; ilmiy-tadqiqot loyihalari asosida universitetga grant mablag‘larini
jalb etadi; startap loyihalarini bajarilishini boshgaradi; texnologiyalar transferi.

Universitetlarning innovatsiyalarni tijoratlashtirish bo‘limida marketingni tashkil
etish universitet tadgiqotlari va innovatsiyalarini turli manfaatdor tomonlarga, jumladan,
sanoat hamkorlari, investorlar va keng jamoatchilikka samarali targ‘ib qilish va yetkazish
uchun jamoalar va funksiyalarni tuzishni o‘z ichiga oladi.

Universitetlarning ilmiy-innovatsion ishlanmalarni tijoratlashtirish bo‘limi ilmiy-
tadqiqot va ishlanmalarni marketing qo‘llab-quvvatlash bo‘yicha kompleks chora-
tadbirlarni to‘liq amalga oshirish uchun o‘z vakolatlari doirasida xizmatlar ko‘rsatishning
tartiblangan sxemasi va mexanizmlariga ega bo‘lishi kerak. Universitet uchun
Innovatsiyalarni tijoratlashtirish bo‘yicha taklif etilayotgan marketing mexanizmi
innovatsion marketing va marketing usullarining asosiy funksiyalarini o‘z ichiga oladi,
ular marketing faoliyatini tashkil etish yondashuvlari va usullari to‘plamini (marketing
tadqigot usullari, narxlash usullari, joylashishni aniglash usullari, kontent marketingi
usullari, va boshgalar). Ushbu mexanizmni amalga oshirish jarayonida, dastlabki
bosqichda, ilmiy yangilik parametrlari va davom etayotgan ilmiy-tadgigot ishlarining
istigbollarini nazorat qiluvchi innovatsion loyihalarni tijoratlashtirish bo‘limi tomonidan
g‘oyalarni izlash amalga oshiriladi. Kelajakdagi talabni baholash uchun tanlangan
g‘oyalar ilmiy-innovatsion ishlanmalarni tijoratlashtirish bo‘limiga o‘tkaziladi, u yerda
bozor tahlili amalga oshiriladi. Mazkur bo‘lim innovatsion g‘oyani ilmiy ekspertizadan
o‘tkazish, bozor konyunkturasini tahlil qiladi, bozor imkoniyatlarini tahlil qiladi,
keraksiz ehtiyojlarni filtrlash uchun sifatli tadqgiqotlar o‘tkazadi va pirovardida
innovatsiyani joriy etishning strategik magsadlarini belgilaydi (5-rasm).

12 O¢zbekiston Respublikasi Prezidenti huzuridagi statistika agentligi ma’lumotlari.
13 O¢zbekiston Respublikasi Prezidenti huzuridagi statistika agentligi ma’lumotlari.
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Innovatsiyalarga talabni Innovatsiyalarni tijoratlashtirish marketing mexanizmining ishlashini ta’minlovchi tashkiliy resurslar
shakllanishi

Moliyaviy
vositasilar

DEVIE Tashkiliy W e Uslubiy vositalar Axborot vositalari

Biznes

Pullik xizmatlar ko‘rsatish

Universitining ilmiy-innovatsion ishlanmalarni tijoratlashtirish bo‘limi

lImiy Universitet biznes Texnoloaivalar o ] Uchinchi tomon
innovatsiyalarni xnologty Kichik innovatsion tashkilotlari

. inkubatori i i Timlar
boshgarish transferi markazi bo‘limlar

Tadgigot va ishlanmalar Innovatsion loyihalar Intellektual mulk Innovatsion mahsulotlar

Start-up loyihalar

A: Marketing tadqigotlari (strategik marketing darajasi) — kelajakdagi B: Marketing aralashmasi (operativ marketing darajasi) — talabni
talabni shakllantirish funksiyasi (f1) shakllantirish funksiyasi (f2)
Investisiyalar
bozoriga
kirish

(Grioyatla itk Intellektual mulk bozoriga kirish Intellektual mulkni saglash

Saralash Bozorga kirish uchun strategik yo‘nalishlar

Innovatsion mahsulotlarni bozorga chigarish

Biznes-reja ishlab chigish Brend yaratish

Akselerator samarasi S=f(fn)

5-rasm. Oliy ta’lim muassasalari uchun innovatsiyalarni tijoratlashtirishning marketing mexanizmi'*,

14 Muallif ishlanmasi.
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Ushbu markaz ma’lumotlar bazalari bo‘yicha ixtisoslashtirilgan tadqiqotlar olib
boradi, patent qidiruvlarini amalga oshiradi va intellektual mulkni ro‘yxatga olish
tartibi bilan shug‘ullanadi. Intellektual mulk obyektlarini ro‘yxatdan o‘tkazish
davrida bozor kon’yunkturasining o‘zgarishi to‘g‘risida ma’lumot beradi, narx
strategiyasini ishlab chigadi va intellektual mulk obyektlarining potensial xaridorlari
bo‘yicha tavsiyalar beradi. Shuningdek, ilmiy-innovatsion ishlanmalarni
tijoratlashtirish markazi innovatsion mahsulot bozoriga kirishga tayyorgarlik ko‘radi,
ya’ni marketing kommunikatsiyalarini tavsiflovchi marketing rejasini tuzadi va uni
ilgari surish uchun budjetni belgilaydi.

Innovatsion mahsulotlarni tijoratlashtirishning marketing samarasini baholash
intellektual mulk obyektlarini sotishdan olingan daromadni va tayyor mahsulotni
sotishdan olingan daromadni marketing innovatsiyalari xarajatlarini (bozor tahlili,
marketing miks) chegirib tashlash orgali aniglanadi. Ushbu aniglangan giymat esa
universitetlarning umumiy faoliyatini akselerator samarasini yuzaga chiqgarib, ta’lim
xizmatlarini kuchaytiruvchi ahamiyatga ega bo‘lib boradi.

IImiy-tadgigot ishlari uchun davlat shartnomalari tuzilganda va ishlab
chigarishni yaratish uchun tekin grantlar olingan taqdirda, xarajatlarning umumiy
migdori olingan grant miqdoriga nisbatan kamayib boradi, bu esa innovatsiyalarni
tijoratlashtirish uchun marketing mexanizmini joriy etishning iqtisodiy samarasini
oshirishga olib keladi.

Tadqiqot ishining to‘rtinchi bobi “Oliy ta’lim muassasalarining marketing
faoliyatini samarali tashkil etishning strategik va ustuvor yo‘nalishlari”, deb
nomlangan bo‘lib, unda universitetlarning talabalarga moslashuvchan marketing
strategiyalarini ishlab chigishga yondashuvlar aniglangan. Universitetlarning ilmiy-
innovatsiyalar bozoriga samarali kirishga yo‘naltirilgan marketing vositalarini taklif
etilgan. O‘zbekiston universitetlari uchun Transformatsiya markazining konseptual
modelini yaratish asosida raqobatbardoshligini  oshirish bo‘yicha takliflar
tayyorlangan.

O‘zbekistonda faoliyat yuritayotgan amaldagi universitetlarning marketingni
boshqarish jarayonini quyidagi klassik bosgichlarda tashkil etilgan:

— Oliy ta’lim bozoridagi mavjud vaziyatni tahlil qilish;

— ta’lim bozoridagi marketing muhiti va unda ishtirok etuvchi subyektlarning
pozitsiyasini tahlil gilish;

— talabalarni ishga joylashtirishning strategik marketing rejasi;

— ishga joylashtirishning taktik marketingi;

— mutaxassisliklar bo‘yicha ishga joylashtirish ko‘rsatkichlari asosida marketing
samaradorligini nazorat qilish.

Afsuski, quyidagi muhim jihatlar universitetlarning marketing faoliyatida ko‘zga
tashlanmaydi, jumladan, marketingni boshgarish  jarayonining  marketing
subyektining muayyan tuzilmalari va biznes bo‘linmalari bilan bog‘ligligi; korxona
va tashkilotlarning istigboldagi kadrlarga bo‘lgan talabi, marketing menejmentida
tarmoq xususiyatlari hisobga olinmaslik holatlari kabilar.

Bizga ma’lumki, marketingning an’anaviy modellari faqat universitetlarning
moddiy manfaatlariga, ya’ni budjetdan tashqari mablag‘larni imkon qadar

ko‘paytirishga qaratilgan faoliyatlarga yo‘naltirilgan. Oliy ta’lim xizmatlari bozorida
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ragobatning kuchayib borishi universitetlarning mijozlarga yo‘naltirilgan yondashuv
asosida marketing faoliyatini tashkil etish talabini qo‘yadi va u asta-sekinlik bilan
majburiy shartga aylanadi. Muallif raqobatni marketing tizimlari evolyutsiyasining
asosiy omili, deb hisoblaydi, bu mijozlarga yo‘naltirilgan marketing metodologiyasi
doirasida iste’molchilar xatti-harakatlarining gonuniyatlari va determinantlarini
hisobga olgan holda innovatsion marketing vositalarini ishlab chigish va sinovdan
o‘tkazishni talab qiladi.

Robert Loterbornning “4C” modelidagi marketing komponentlari, strategik
marketing konsepsiyasida tovarlar va xizmatlar yetkazib beruvchilarning marketing
magqsadlari emas, balki ularning iste’'molchilarining talab va ehtiyojlarining
gondirilishi muhim marketing magsadi sifatida garalishi lozim. Mazkur konsepsiya
O‘zbekiston ta’lim tizimi oldida turgan bugungi muhim vazifalar nuqtai nazaridan,
shak-shubhasiz, nihoyatda muhim ilmiy-amaliy qarashdir. Masalan, ta’lim xizmatlari
bo‘yicha brend siyosatini olib borish — ta’lim oluvchilar tomonidan xizmatlarni
to‘laqonli tan olishini ta’minlash bo‘yicha o‘zaro muvofiglashtirilgan tadbirlarni
bildiradi. Shuningdek, Marketing MIKSning zamonaviy shakli sifatida “4C”
elementlaridan foydalanishni nazarda chetda goldirmaslik lozim.

“Marketingning 4C” tizimi universitetlar yoki ta’lim muassasalari uchun
moslashtirish ta’lim xizmatlarini samarali tagdim etish va turli manfaatdor tomonlar
bilan hamkorlik qilish uchun muhim bog‘langan jihatlarga e’tiborni qaratishni o‘z
ichiga oladi. Ta’lim tashkilotlari 4C — Iste’molchi yechimi (Customer solution)
xaridorning xarajatlari (Customer cost), qulaylik (Convenience), aloga
(Communication) kabi tarkibiy elementlarni o‘z ichiga oladi. Universitet talabalarga
yo‘naltirilgan  ta’limning samaradorligi universitet raqobatbardoshligi va
talabalarning sodiqligi asosida namoyon bo‘ladi. Shunga ko‘ra asosiy mustaqil
o‘zgaruvchilar sifatida talabalar uchun universitetda yaratilgan akademik, ilmiy,
ma’naviy va tashkiliy muhim (Xn) hamda bog‘liq o‘zgaruvchilar sifatida
universitetning raqobatbardoshligi va talabalar sodigligi tanlanadi (Yn).

Universitetlarning talabalarga moslashuvchan marketing strategiyalarini ishlab
chigish uchun mazkur holatni baholash talab etiladi. Baholash uchun quyidagi
gipotezalar shakllantirilgan:

H1-universitetning akademik faoliyatini talabalarga yo‘naltirilgan shakllarda
tashkil etish raqobatbardoshligini oshirishni ta’minlaydi;

H2-universitetning akademik faoliyatini talabalarga yo‘naltirilgan shakllarda
tashkil etish talabalarda universitetga sodigligini oshirishni ta’minlaydi;

H3-universitetning ilmiy faoliyatini talabalarga yo‘naltirilgan shakllarda tashkil
etish raqobatbardoshligini oshirishni ta’minlaydi;

H4-universitetning ilmiy faoliyatini talabalarga yo‘naltirilgan shakllarda tashkil
etish talabalarda universitetga sodigligini oshirishni ta’minlaydi;

H5-universitetning ma’naviy-ma’rifiy tadbirlarini talabalarga yo‘naltirilgan
shakllarda tashkil etish ragobatbardoshligini oshirishni ta’minlaydi;

H6-universitetning ma’naviy-ma’rifiy tadbirlarini talabalarga yo‘naltirilgan
shakllarda tashkil etish universitetga sodiqligini oshirishni ta’minlaydi;

H7-universitetning tashkiliy faoliyatini talabalarga yo‘naltirilgan shakllarda

tashkil erish raqobatbardoshligini oshirishni ta’minlaydi;
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H8-universitetning tashkiliy faoliyatini talabalarga yo‘naltirilgan shakllarda
tashkil etish talabalarda universitetga sodiqligini oshirishni ta’minlaydi;

Qo‘yilgan gipotezalarni asoslash uchun 6-rasmda keltirilgan metodologik
yondashuv shakllantirilgan. Mazkur yondashuvga ko‘ra, universitetlarning
talabalarga  yo‘naltirilgan  marketing vositalaridan  foydalanish  ularning
raqobatbardoshligi ijobiy ta’sir ko‘rsatib, ta’lim xizmatlari samaradorligini oshirishga
olib keladi. Shunga ko‘ra, universitetlar faoliyatida “Marketingning 4C” marketing
strategiyalarini ishlab chigish uchun barcha faoliyatlar talabalar va manfaatdor
tomonlarni tushunishga, turli segmentga moslashuvligiga hamda yaratilayotgan
giymat taklifiga ko‘ra aniqlash talab etiladi.

Gipotezalarni asoslash uchun talabalardan yig‘ilgan ijtimoiy so‘rovnoma
ma’lumotlaridan foydalaniladi. So‘rovnomada 3 mingdan ortiq respondentlar ishtirok
etgan va tanlanma uchun 2900 tasi olingan. Mazkur gipotezalarni asoslash uchun PLS
modelidan foydalaniladi.

i Akademik
Iste’molch - :
b nrlm(') - faoliyat (X1) Raqobat_
— bardoshlik
Xarajatlar \- » [Imiy faoliyat (X2)
Qulaylik - =)
Kommunikatsiya /@ -

6-rasm. Universitetlar faoliyatini “4C” marketing elementlari asosida
baholash metodologiyasi®.

Baholash uchun so‘rovnomaga qo‘yilgan asosiy muammolar 5 balli likert
shkalasi asosida aniglanadi va ular quyidagilar:

X;-Akademik faoliyat (yashirin omil);

Q1 — o‘quv dasturlarining talaba uchun moslashuvchanligi;

Q, — o‘quv dasturlari narxining qulayligi;

Q3 — o‘quv dasturlarining talabaga qulayligi (qulay tanlash imkoniyati);

Q4 — o‘quv dasturlarini bo‘yicha talabalar tushunchalari;

X,-ilmiy faoliyat (yashirin omil)

Qs — ilmiy faoliyatni talaba uchun moslashuvchanligi;

Q¢ — 1lmiy faoliyatlar olib borish uchun to‘lovlar qulayligi;

Q, —ilmiy faoliyatlarning talabaga qulayligi (laboratoriyalar va amaliyot
obyektlarining mavjudligi);

Qg — ilmiy faoliyatlar bo‘yicha axborot va ma’lumotlar bazalarining mavjudligi;

X3- ma’naviy faoliyat (yashirin omil)

Qo — ma’naviy tadbirlarning talaba uchun moslashuvchanligi;

Talabalar

Ma’naviy faoliyat sodigligi (V2)

(X3)

Tashkiliy faoliyat
(X4)

15 Muallif ishlanmasi
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Q10 — ma’naviy tadbirlar uchun to‘lovlar qulayligi;

Q,; —ma’naviy tadbirlarning talabaga qulayligi (darslardan bo‘sh vagqtlarida
tashkil etilishi);

Q2 —ma’naviy ishlar bo‘yicha axborot va ma’lumotlar olish imkoniyatining
mavjudligi;

X ,- tashkiliy faoliyat (yashirin omil);

Q.3 — tashkiliy faoliyatlarning talaba uchun moslashuvchanligi;

Q4 — tashkiliy ishlar uchun to‘lovlar qulayligi;

Q.5 —tashkiliy ishlarning talabaga qulayligi (hujjatlashtirish, joylashuv,
kampusda harakatlanish va h.k.);

Q¢ —tashkiliy masalalar bo‘yicha axborot va ma’lumotlar bazalarining
mavjudligi.

SmartPLS 3.0 yo‘l diagrammalari, o‘lchov modellari va strukturaviy
modellarning grafik natijalarini tagdim etadi. U nashr yoki keyingi tahlil uchun
moslashtirilgan va eksport gilinadigan keng gamrovli hisobotlar va natijalarni
yaratadi. Yuqoridagilardan kelib chiqib, TDIU talabalari o‘rtasida o‘tkazilgan anketa
savollari asosida SmartPLS 3.0 dasturidan foydalanilgan holda PLS modelini olish
uchun “Complete Bootstrapping” modelidan foydalanilgan.

Tanlangan tadgiqot uchun “Bootstrapping” asosida PLS modelining standart
yo‘l koeffitsiyentlari bo‘yicha tuzilgan va olingan model natijalari 7-rasmda aks
etgan. Mazkur model barcha omillarning o‘zaro korrelyatsion bog‘ligligi va
regressiyaning eng kichik kvadratlar usuli asosida olinadigan g-koeffitsiyentlarini
vizual tarzda namoyish etadi (7-rasm).
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7-rasm. Universitet talabalaridan yig‘ilgan anketalar asosida olingan PLS
model natijalari®.

16 SmartPLS 3.0 dasturi asosida olingan natijalar
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Yol koeffitsiyentlari modeldagi o‘zgaruvchilar o‘rtasidagi munosabatlar
hagidagi farazlarni sinash uchun muhim ahamiyatga ega. Tadqgiqotchilar
munosabatlarning mavjudligi va mustahkamligini aniglash uchun yo‘l
koeffitsiyentlarining statistik ahamiyatga ega yoki yo‘qligini (ya’ni noldan sezilarli
darajada farq giladi) tekshiradilar.

Tadqiqotda qo‘yilgan gipotezalarni asoslash uchun olingan Yo*l koeffitsiyentlari
standartlashtirilgan giymatlari va ularning statistik ahamiyati 2-jadvalda aks etgan.

Olingan natijalarga ko‘ra X1 -> Y1 musbat kuchsiz bog‘lanishga ega bo‘lib, bu
universitetning akademik faoliyatni talabalarga gay darajada moslashuvchanligini aks
ettiruvchi  ko‘rsatkichning miqdoriy qiymatini ifodalaydi. Xuddi shunday
universitetning akademik faoliyatining talabalarga yo‘naltirilganlik darajasining
mavjud holati mazkur universitetning ragobatbardoshligini oshirishga teskari
munosabatda ekanligini asoslamoqda. Ushbu holatda universitetning akademik
faoliyat funksiyalari talabalar uchun yuqori moslashuvchan, biroq ta’lim sifatini
ta’minlashga ega moslashuvchan emas, degan xulosaga kelish mumkin.,

2-jadval
Yol koeffitsiyentlari®’
Mean, STDEV, T-Values, P-Values
. Hagiqgiy giym Tanlanm ndart og‘ish T istik .

Bog‘lanishlar i q()(/)? ymat qi?m:t (|vT) Sta(s(?DtEtg) i (|0/§st$|t35évp P(Qiymat)
X1->Y1 0,064 0,062 0,032 1,963 0,025
X1->Y2 -0,045 -0,049 0,023 1,936 0,027
X2 -> Y1 0,051 0,049 0,027 1,870 0,031
X2 > Y2 -0,123 -0,126 0,020 6,038 0,000
X3 -> Y1 0,108 0,101 0,044 2,468 0,007
X3 -> Y2 -0,079 -0,080 0,022 3,529 0,000
X4 > Y1 0,083 0,078 0,057 1,457 0,073
X4 -> Y2 -0,118 -0,110 0,055 2,148 0,016

Amalga oshirilgan tadgiqot natijalaridan xulosa gilganda ragobatbardosh oliy
ta’lim tizimini shakllantirish, ta’lim xizmatlarini ko‘rsatuvchi oliy ta’lim
muassasalarining strategik yo‘nalishlarini  “ta’lim berishni ta’lim oluvchiga
yo‘naltirilgan” zamonaviy marketing konsepsiyasi asosida tashkil etish va xalqaro
standartlar talablariga javob beruvchi marketing strategiyalarini joriy etish
O‘zbekistonda sohadagi islohotlarning asosiy ustuvor vazifalari sifatida garalishi
lozim.

Universitetlar taraqqiyotining asosiy yo‘nalishlari sifatida quyidagi 3 ta model
ajratiladi: Fransuz modeli: bilimlarni o‘tkazish, kadrlar tayyorlash va sotsial status
asosan ta’lim funksiyasining ustuvorligi bilan belgilanadi; Nemis modeli (Gumbolt
universiteti): ilmiy tadqiqot ishlari orqali g‘oyalarni to‘plash va sotsial status ta’lim
va ilmiy tadgiqotlar funksiyasining ustuvorligi bilan belgilanadi; AQSh modeli:
universitetlarning rivojlanish gorizontida tijoratlashtirish, tadbirkorlik muhiti
rivojlantirishga yo‘naltirilgan funksiyasi majburiy rekvizit sifatida e’tirof etiladi.

Eng zamonaviy shakli sifatida AQSh tajribasida keng qo‘llaniladigan “Flagman
universitet” modeli bo‘lib, unda universitet faoliyati:

17 SmartPLS 3.0 dasturi asosida olingan natijalar.
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1.Milliy va hududiy muammolarini hal gilishga tizimli yondashuv.

2. Yangi moliyaviy model asosidagi faoliyat.

3. Kuchli innovatsion ekotizim va infratuzilma sifatidagi faoliyat.

4. “Mustaqil o‘rganishga yo‘naltirilgan ta’lim” modeli asosiga quriladi.

Uning asosiy mazmuni texnologiyalarni tijoratlashtirish, tadbirkorlik va
innovatsion ekotizimini yaratish, kompaniyalar tashkil gilish (Spin out), innovatsion
mahsulotlarga huquglarni boshqarish faoliyatlarini oz ichiga oladi. Universitetlarda
zamonaviy marketing konsepsiyalarini joriy qilinishi orqali ta’lim muassasalari
zamonaviy ta’lim talablariga mos keladigan va xalqaro darajada raqobatbardosh
bo‘lgan bilim yurtlariga aylanadi.

Innovatsiya va tadqiqotlarni rag‘batlantirish orqali ta’lim muassasalari o‘z ilmiy
salohiyatini oshiradilar. Bu ularning ilmiy yutuqglarini ko‘paytirish va xalqaro
miqyosda tan olinishini ta’minlaydi. Ilmiy tadqiqotlar va innovatsion loyihalarda
ishtirok etish orqali talabalar o‘z bilim va ko‘nikmalarini boyitadilar. Bu ularning
kasbiy salohiyatini oshiradi. Ilmiy tadgiqotlar natijalarini amaliyotda qo‘llash orqali
yangi mahsulotlar va xizmatlar yaratiladi. Bu iqtisodiy rivojlanishga hissa qo‘shadi.
Ilmiy tadqiqotlar va innovatsiya loyihalari orqali ta’lim muassasalari turli tashkilotlar
va korxonalar bilan hamkorlik o‘rnatadilar. Bu ularning aloqalarini kengaytirish va
imkoniyatlarini oshiradi. Ilmiy tadgigotlar va innovatsion loyihalardagi yutuglar
orqali ta’lim muassasalari jahon miqyosida tan olinishga erishadilar. Zamonaviy
transformatsiya konsepsiyalari doirasida innovatsiya va tadqiqotlarni rag‘batlantirish
orqali ta’lim muassasalari ilmiy salohiyatini oshiradi, talabalarning bilim va
ko‘nikmalarini yaxshilaydi hamda iqtisodiy rivojlanishga hissa qo‘shadi.

O‘zbekiston OTMlarini xalqaro reytinglarini oshirib borish va ularni brendini
nufuzini ko‘tarish doimiy ravishda transformatsiyani talab etadi. Universitetlarda
Transformatsiya markazlari faoliyatini tashkil etish orqali turli sohalardagi ta’lim va
tadqgigot ishlarini ragamli texnologiyalar va innovatsiyalar orgali takomillashtirishga
erishiladi. Zamonaviy universitetlarning ta’lim modellarini raqamli texnologiyalar
bilan uyg‘unlashtirish orqali ta’lim sifatini oshirish va talabalarning bilim olish
jarayonini yaxshilashni nazarda tutadi. Shunga ko‘ra ragamli transformatsiyani
amalga oshirish va joriy qgilishda marketingdan samarali foydalanish muhim
ahamiyatga ega.

Marketing jarayonlari ta’lim muassasalarining imijini oshirish, yangi talabalarni
jalb gilish va marketing strategiyasini amalga oshirish xalgaro darajada tan olinishga
yordam beradi. Ushbu holatlarni inobatga olgan holda marketing zamonaviy
konsepsiyalari asosida TDIUning xalgaro reytinglarga kirishdagi marketing
strategiyasining tashkiliy sxemasi 8-rasmda aks etgan. Bunda asosiy faoliyat sifatida
universitetlarning Transformatsiya markazlari o‘zining diqqat markazini ilmiy
loyihalar natijalarini amaliyotga joriy etishga hamda brend imijini oshirishga
garatilishi lozim. Innovatsiyalarni amaliyotga joriy etishning ustuvor yo‘nalishlari
ilmiy-innovatsion ishlanmalarni tijoratlashtirish uchun magsadli ilmiy loyihalarni
amalga oshirish va innovatsiyalar bozorida yetakchilikni ta’minlashga qaratilgan
faoliyatlarga ustuvorlik berishni talab etadi. Shu bilan birga, marketing orgali oliy
ta’limda brending va imijni yaratish imkoniyati yanada oshadi.
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Universitetning kuchli tomonlarini aniglash va
namoyon gilish

| Kommunikatsiyava || Hamkorlik va aloga
— brending
Akademik yutuglar Fakultetlar Iva Bargarorlik Maxsus veb-
mutaxassisiar tashabbuslari va sahifalar va bloglar
yashil marketing
Xalgaro hamkorlikni kengaytirish — Tadgigotlar va Media strategiya
— ta’lim dasturlari
Xalgaro almashuv Qo‘shma tadgiqotlar Magsadlar
dasturlari l
[lmiy tadgiqotlarni rag‘batlantirish va namoyon qilish Marketing strategiyasini amalga oshirish
B bosgichlari
Grantlar va tadgigotlar IImiy nashrlar Marketing rejasini ishlab chigish |q_
Infratuzilma - * -
— Budjetni belgilash
Ta’lim texnologiyalari Kampus infratuzilmasi Hamkorlik va loyihalarni
muvofiglashtirish
Marketing va reklama kompaniyalari S B Natijalarni tahlil gilish B
SMM, kontent Reklamalar: Google Xalqaro rey‘FingIarga Kirish
marketing, magsad| Ads, Facebook Ads va (QS Sustalnablht}_l Ba TNE xalgaro
targeting boshga onlayn reyting)
reklamalar
Xorijiy talabalarni keng miqyosda jalb
Universitetning nufuzini oshirish — qilish
/\
IImiy loyihalar natijalarini AT -
amaliyotga joriy etish Brend imijini oshirish _ S
Xalgaro migyosda nufuzini oshirish

Talabalar bilan aloga va qo‘llab-quvvatlash —

—

Talabalar klublari va Karyera uchun yordam
uyushmalari dasturlari

8-rasm. TDIUning “Transformatsiya markazi”ni samarali faoliyati uchun
marketing yechimlari.

Ta’lim muassasasi o‘zining unikal qiymatlarini, missiyasini va magqgsadlarini
aniglash va ularni auditoriyaga yetkazish uchun brend strategiyasi orgali logotiplar,
sloganlar va vizual identifikatsiya vositalari orgali brendni namoyon qilish, ishlab
chiqgishi kerak. Bu talabalar va ularning ota-onalarida kuchli taassurot goldirishga

18 Muallif ishlanmasi.
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yordam beradi. Brend imijini oshirishning eng samarali strategiyalaridan biri bu
“sodiqlik dasturi’dir. Sodiqlik dasturi butun umr davomida universitet bilan birga
bo‘lish tamoyiliga asoslanadi.

Yaqin kelajakda universitetlarni jonli innovatsion ekotizimlar sifatida quyidagi
omillarga ahamiyat garatish asosida gayta tashkil etish mumkin:

1. Iste’dodlarning xilma-xilligi: universitetlar talabalar, tadgigotchilar va
professor-o‘qituvchilarni turli kasb va fanlardan jalb qiladi. Bu xilma-xillik
innovatsiyalar uchun juda muhim bo‘lgan g‘oyalar va istigbollarning o‘zaro
changlanishiga yordam beradi.

2. Tadqiqot va ishlanmalar: universitetlar turli sohalardagi ilg‘or tadqiqotlar
uchun markazdir. Ushbu tadgiqot ko‘pincha innovatsiyalarni boshqaradigan yangi
kashfiyotlar, texnologiyalar va ixtirolarga olib keladi.

3. Tadbirkorlik va startaplar: ko‘pgina universitetlarda inkubatorlar,
akseleratorlar va tadbirkorlik dasturlari mavjud bo‘lib, ular talabalar va professor-
o‘qituvchilarning o‘z g‘oyalarini hayotiy biznesga aylantirishda qo‘llab-quvvatlaydi.
Bu innovatsiyalarning rivojlanishi uchun qulay zamin yaratadi.

4. Hamkorlik va tarmoq yaratish: universitetlar akademiya, sanoat va davlat
idoralari o‘rtasidagi hamkorlikni osonlashtiradi. Ushbu hamkorlik ko‘pincha
innovatsiyalarga hissa qo‘shadigan hamkorlikdagi tadqiqot loyihalari, qo‘shma
korxonalar va texnologiyalar transferiga olib keladi.

5. Fan va ta’lim: innovatsiyalar bilim va uzluksiz o‘rganish asosida rivojlanadi.
Universitetlar talabalarga kerakli ta’lim va tarbiya beradi, ularni o‘z sohalarida
innovatsiyalar yaratish uchun zarur ko‘nikma va bilimlar bilan qurollantiradi.

6. Madaniy va intellektual muhit: universitetlar giziquvchanlik, tanqidiy fikrlash
va izlanish madaniyatini rivojlantiradi. Bu muhit odamlarni mavjud me’yorlarga
shubha qilish va innovatsiyalar uchun zarur bo‘lgan yangi g‘oyalarni o‘rganishga
undaydi.

Xulosa qilib aytganda, universitetlar tadqiqot, ta’lim, hamkorlik va tadbirkorlik
orqgali innovatsiyalar rivojlanishi mumkin bo‘lgan ekotizimni rivojlantirishda hal
qiluvchi rol o‘ynaydi.

XULOSA

Oliy ta’lim muassasalarida marketing faoliyatini tashkil etish metodologiyasini
takomillashtirish bo‘yicha olib  borilgan tadqiqot natijalari asosida quyidagi
xulosalarga kelindi:

1. Klassik marketing konsepsiyalarining markazida doimiy ravishda 4P
marketing aralashmalaridan raqobatda ustunlikni ta’minlashga qaratilgan faoliyat
ustuvorlik qgilgan. Zamonaviy marketing nazariyalari imkon gadar korxonalar o‘zlari
uchun qo‘shilgan qiymat yaratishga qaratilgan strategik vazifalarni amalga oshirgan.
Zamonaviy marketing konsepsiyalari esa mijozlarga qiymat yaratishga yo‘naltirilgan
faoliyatlar va strategik magsadlar asosida, ragobat muhitining ta’siri va ijtimoiylashuv
jarayonlari natijasida shakllangan yangi yondashuv sifatida garalishi lozim.

2. Oliy ta’lim xizmatlari bozoridagi so‘ngi tendensiyalar va xorijiy nufuzli
universitetlarning marketing faoliyatini tashkil etishga bo‘lgan yondashuvlarini

o‘rganish asosida oliy ta’lim muassasasining marketing faoliyatini boshqarishga
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yangicha yondashuvda qarash talab etilmoqda. Shunga ko‘ra  oliy ta’lim
muassasasining marketing faoliyatini  boshgarishga metodologik jihatdan
muassasaning xalgaro nufuzini tizimli ravishda oshirib borish va brend imijini
yaratishga garatilgan maqgsadli marketing harakatlari majmui sifatida garalishi lozim.

3. O‘zbekiston Respublikasida innovatsion iqtisodiyotni rivojlanish darajasiga
erishish uchun oliy ta’lim xizmatlari sohasi ham mutanosib rivojlantirish talaba
etiladi. Bunday jarayonda ta’lim nafagat miqdoriy, balki sifat jihatidan ham
rivojlanishi va ta’lim sifatida xalqaro andozalarga moslashtirilishi lozim. O‘zbekiston
jahon mamlakatlari orasida ta’limni rivojlantirish imkoniyatlari bo‘yicha o‘ziga xos
bo‘lgan drayverlarga ega bo‘lib, tarixiy shakllangan an’analar, yoshlarni ilmga
olishga bo‘lgan ishtiyoqining yuqoriligi asosiy omillar hisoblanadi.

4. O‘zbekiston Respublikasi Oliy ta’lim tizimini 2030-yilgacha rivojlantirish
Konsepsiyasida oliy ta’limning jozibadorligini oshirish, xalqaro miqyosda
raqobatbardoshlikni ~ ta’minlashda:  raqobat  ustunligi, mehnat  bozori,
moliyalashtirishni yanada takomillashtirish va homiylikni jalb qilish, iqtidorli
o‘qituvchilar va tadqgiqotchilarni qo‘llab-quvvatlash, uzoq muddatli bargarorlik va
rivojlanish, xalqgarolashtirish va global reytinglar, bitiruvchilarni jalb gilish va OTM
bilan netvorking, hamkorlik va sheriklik, moslashuvchanlik va chidamlilik kabi
tamoyillar keltirilgan bo‘lib, kuchli raqobat sharoitida OTMda innovatsion marketing
faoliyatini boshgarishni amalga oshirish zaruriyatini keltirib chigarmogda.

5. Oliy ta’limning sifatida universitetni bir qator ixtisoslashtirilgan OTMlar oz
o‘rnini egallaydi. O‘zbekistonning bir nechta yetakchi universitetlari iste’molchining
OTMga bo‘lgan talabi uning ilmga yo‘naltirilgan talabini qondirishga qaratilgan.
Universitetning raqobatbardoshligi uning iste’molchilar orasida tan olingan innovatsion
faoliyati va imiji orqgali ragobatbardosh universitetlar orasida ustunliklari bilan ajralib
turishini ta’minlovchi marketing faoliyatini tashkil etishga yuqori ahamiyat qaratilishi
lozim garatilishi talab etiladi.

6. Jahonda reyting yuqori bo‘lgan universitetlar tajribalaridan, jumladan AQShning
nufuzli Garvard, Massachusets texnologiya instituti va Stenford kabi universitetlarida
innovatsion marketingni shakllantirishga yuqori ahamiyat garatilgan. Universitet imijini
oshirish, xalgaro talabalarni jalb qilish, ilg‘or texnologiyalar va innovatsiyalardan
foydalanish universitetlar marketing faoliyatining asosiy magsadlari hisoblanib,
innovatsiyalar bozorida yetakchilikni ta’minlashga qaratilgan marketing strategiyalari
asosida rivojlanish ustuvor yo‘nalish sifatida tanlangan.

7. Universitetlarning zamonaviy marketing konsepsiyalari sifatida munosabatlar
marketingi, hamkorlik marketingi, ragamli marketing, fikrlar yetakchiligi va PR kabi
strategiyalardan foydalanishi asosida ta’limni ta’lim oluvchiga yo‘naltirilgan holda
tashkil etish, universitetlarning asosiy innovatsiyalar yaratishga va ularni faol
tijoratlashtirishga erishish imkoniyatlari kengayib borishga imkon beradi.

8. Zamonaviy universitetlarning ta’lim  xizmatlari bozoridagi  strategik
yo‘nalishlarga mos keluvchi marketing funksiyalarini tizimlashtirish natijalaridan
ma’lum bo‘ladiki, marketingni boshqarish funksiyalarining integratsiyasi “Universitet —
ta’lim dasturlari — bitiruvchilarning mehnat bozoridagi raqobatbardoshligi” asosida
tashkil etilishi ilmiy-innovatsion faoliyatlarga yo‘naltirilgan OTMIlarning xalqaro nufuzi,
raqobatbardoshligi va o‘ziga xos imijini yuqori darajada shakllantirishga imkon beradi.
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9. Zamonaviy universitetlarda o‘quv va ilmiy-tadgiqot funksiyalarini fagat kadrlar
tayyorlashga emas, qo‘shimcha ravishda mamlakat taraqqiyot strategiyalarini ishlab
chigishi, innovatsiyalar yaratishi va ilmiy ishlarni magsadli tijoratlashtirish orgali
tadbirkorlik funksiyalariga yuqori ahamiyat qaratish orgali ragobatda ustunlikni
ta’minlashi lozim. Innovatsion faoliyatning muvaffaqiyati ko‘p jihatdan universitetlar
rahbariyati va xodimlarining yangi tendensiyalarni idrok etishi va qabul gilishga
tayyorligiga bog‘lig. Shunga ko‘ra, OTMlIarning marketing faoliyati nafagat mehnat
bozoriga, balki innovatsiyalar ekotizimlarida ham munosib faoliyatni ta’minlashi lozim.

10. Universitetlar kadrlar tayyorlash va mehnat bozorida munosib faoliyati
bilan birga innovatsiyalar bozorida faolligini oshirish orqgali akselerator samarasi yuzaga
chigadi. Bunda universitetlarning asosiy roli real sektordagi asosiy innovatsion
muammolarni hal qilish va shakllangan talabni o‘z vaqtida samarali qondirishdir.
Universitetlarning zamonaviy marketing menejmentida (g‘oya — innovatsiya —
tijoratlashuv- diffuziya)larga moslashuvchan funksional vazifalarni bajarishga garatilgan
faoliyat alohida tarkibiy bo‘linma sifatida shakllantirilishi va uning asosiy faoliyati
ilmiy-innovatsion mahsulotlar bozorida maqgsadli marketing harakatlarini amalga
oshirishi lozim.

11. Ta’lim, fan va ishlab chiqarish” integratsiya tizimini rivojlantirishning
zaruriyati universitetlar va korxonalarda integratsiya jarayonlarini izchil mustahkamlash,
universitetning ichki xilma-xilligi (talabalar va o‘qituvchilarning ta’lim trayektoriyalari
amalga oshiriladigan obyektiv muhit va kafedralar profillarining tarkibiy xilma-xilligi,
boshgaruv va tashkiliy tuzilmalar; axborot xilma — xilligi va boshqgalar) va tashqi
muhitning  xilma-xilligi  (ilmiy-texnik  taraqgiyot, bozor, ijtimoiy ehtiyojlar
(buyurtmalar), madaniyat, korxona turlari, firmalar, uyushmalar va universitet
bitiruvchilari ishlashi kerak bo‘lgan boshqa tashkiliy tizimlar va boshqgalar) kabi
omillarga yuqori ta’sirchanligini oshirish uchun innovatsiyalarni samarali ravishda
tijoratlashtirish lozim.

12. Universitetlarning talabalarga yo‘naltirilgan marketing faoliyati natijalarini
PLS modeli asosida baholash natijalari shundan dalolat beradiki, o‘quv jarayonlarini
talabalarga yuqori moslashuvchanligini oshirish ta’lim sifati pasayishi kuzatiladi.
Aksincha ilmiy-innovatsion faoliyat esa yuqori ijobiy natijalarni qayd etdi. Shunga ko‘ra,
ta’lim sifatini oshirishga qilinadigan asosiy faoliyatdan istigbolda brending va
innovatsiyalar bozorida o‘zi imijini ta’minlovchi marketing strategiyalarini ishlab
chigishni talab etadi.

13. Oliy ta’lim muassasalarining xalgaro miqyosda nufuzini oshirib borish,
reytinglarda munosib o‘rnini egallashi va xorijiy talabalarni keng miqyosda jalb qilishga
yo‘naltirilgan  faoliyatlar samaradorligini  oshirish uchun “Marketing 4.0”
transformatsiya konsepsiyalaridan foydalanish talab etiladi, bunda milliy ta’lim
muassasalarining brend imiji va ilmiy loyihalar natijalarini amaliyotga joriy etish va
tijoratlashtirishga yuqori ahamiyat qgaratilishi lozim.

32



PA30OBBIII HAYUHBIN COBET TP HAYYHOM COBETE
DSc.03/30.12.2020.1.16.02 IO MPUCYKJIEHWIO YYEHBIX CTENEHEHN
TP TAIIKEHTCKOM I'OCYJIAPCTBEHHOM

3KOHOMMYECKOM YHUBEPCUTETE

TAIIKEHTCKHHN I'OCYJAPCTBEHHBI SJKOHOMUYECKHUHA
YHUBEPCHUTET

IMAMIIIMEBA HAPTU3AXOH HOCUPXY KA KU3U

COBEPIHEHCTBOBAHHUE METOJ1OJIOI'MA OPI'AHU3ALIMU
MAPKETHUHI'OBOM JEATEJbHOCTH B BBICIIINX
OBPA3OBATEJIBHbBIX YYPEKIEHUAX

08.00.11 — MapkeTuHr
08.00.05 — Dxonomuka orpacJieii cepsl yeayr

ABTOPE®EPAT

AUCCEPTALMHU JOKTOPA IKOHOMHYecKHX Hayk (DSc)

Tamkent — 2024



VIK: 339.138:378 (575.1)

Fan doktori (DSc) dissertatsiyasi avtoreferati mundarijasi
Oruasjienne aBropedepara J0KTOPCKOM IMCCEPTANNM

Content of the Doctoral (DSc) Dissertation Abstract

Shamshiyeva Nargizaxon Nosirxo‘ja qizi
Oliy ta’lim muassasalarida marketing faoliyatini tashkil etish

metodologiyasini takomillashtirish...........cccccciiiiiiiii 3

Hlammmesa Hapruszaxon Hocupxy:xa ku3zu
COBEpIICHCTBOBAHME  METOJOJIOTMM  OpPraHU3alud  MApKETUHTOBOU

JESATEIbHOCTH B BBICILIUX 00PA30BATEIbHBIX YUPEHKACHUIX ..vvvvernrerererennes 33

Shamshieva Nargizakhon Nosirkhoja kizi
Improving the methodology of organizing marketing activities in higher
eduCatioN INSTITULIONS. ........ccivii e 69

E’lon qilingan ishlar ro‘yxati
Cnucok onmyOJIMKOBaHHBIX pabOT
List of published WOrKS ....... ..o, 75

34



PA30OBBIII HAYUHBIN COBET TP HAYYHOM COBETE
DSc.03/30.12.2020.1.16.02 IO MPUCYKJIEHWIO YYEHBIX CTENEHEHN
TP TAIIKEHTCKOM I'OCYJIAPCTBEHHOM

3KOHOMMYECKOM YHUBEPCUTETE

TAIIKEHTCKHHN I'OCYJAPCTBEHHBI SJKOHOMUYECKHUHA
YHUBEPCHUTET

IMAMIIIUEBA HAPTU3AXOH HOCUPXY KA KU3U

COBEPIHEHCTBOBAHHUE METOJ1OJIOI'MA OPI'AHU3ALIMU
MAPKETHUHI'OBOM JESATEJbHOCTH B BBICIINX
OBPA3OBATEJIBHBIX YYPEKIEHUAX

08.00.11 — MapkeTHHr
08.00.05 — Dxonomuka orpacJieii cepsl ycayr

ABTOPE®EPAT

AUCCEPTALMHU JOKTOPA IKOHOMHYeCcKHX Hayk (DSc)

Tamkent — 2024



TeMa MOKTOPCKOH auccepTanuM 3aperucrpupoBaHa Bepicuueil aTTecTallMOHHOH KoMHccHei
(perucTpaunoHHbIii HoMep B2024.3.DSc/1qt68).

I[HCCCpTaHI/IH BBIIIOJTHEHA B TaIIKEeHTCKOM rocy1apCTBEHHOM 3KOHOMHUYECKOM YHUBECPCUTETE.

ABropedepar muccepralii Ha TpeX s3bIKaX (y30€KCKOM, PYCCKOM U aHIJIMICKOM (pe3tome))
pa3memén Ha BeO-ctpanuiie Haydnoro coBera (WwWWw.SUe.Uz) u uHGOPMAIMOHHO-00Pa30BaATEIHLHOM
mopTaie “Ziyonet” (www.ziyonet.uz).

Hay4yHblii KOHCYJIBTAHT: Axynosa I'yinuexpa Hazaposna
JOKTOP 9KOHOMHYECKUX HayK, Ipodeccop

O¢unnanbHble ONMOHEHTHI: Bexmyponos Axxam lllapunosuna
JOKTOp SKOHOMHUUYECKUX HayK, Ipodeccop

Abnyainaes Unéc CyaronoBny
JOKTOp SKOHOMHYECKUX HayK, mpodeccop

Pexxanos Xaiipuiiio XukmaryJ/uiaeBu4
JIOKTOP SKOHOMHYECKHX HayK, JOLECHT

Be[(ymaﬂ opranm3anus: AH}II/I)RaHCKI/Iﬁ Focy}IapCTBeHHblﬁ YHUBEPCUTET

3amura auccepTali COCTOUTCS ” 2024 r. B 4acoB Ha 3aceJaHuU
Hayunoro cosera DSc.03/30.12.2020.1.16.02 no npucyxIeHHIO y4eHbIX crereHed npu TamkeHTCKoM
rocy/1apCcTBeHHOM 3KoHOMUYeckoM yHuBepcurere. Anpec: 100003, r. Tamxkent, yn. Ucinama Kapumosa, 49.
Tem.: (99871) 239-28-72; dakc: (99871) 239-43-51; e-mail: info@tsue.uz

C nuccepramueii MOXHO O3HAaKOMHUThCS B OuOmuoreke TalIKeHTCKOTO TOCYAapCTBEHHOTO
SKOHOMHYECKOTO YHUBEPCHUTETA (PErUCTpaiiOHHBIN Ne ). (Anpec: 100003, r. Tamkent, yi. Mcnama
Kapumoga, 49. Ten.: (99871) 239-28-72; ®akc: (99871) 239-43-51; e-mail: admin@tsue.uz

ABTopedepar auccepTanuu pa3ocias ¢ 7 2024 ropa.
(mpotokon peectpa Ne ot ” 2024 rona).

I''K. AbnypaxmanoBa
[pencenatens Hay4HOrO COBETa MO MPHUCYKIACHHIO
YUYEHBIX CTeIeHeH 11.3.H., mpodeccop

O. I:x. I:xxypataes

YueHslii ceKpeTapb HAYYHOI'O COBETA 10 IPUCYKICHUIO
YYEHBIX CTENEHEN, J.3.H., TOIIEHT

T.A. AkpamoB

Ipencenarens Pa3oBoro HaydyHOro ceMUHapa TMpH
Hay4HOM COBETE 110 NPUCYKJICHUIO YUYEHBIX CTEIIEHEH,
1.3.H., mpodeccop

36


http://www.tseu.uz/
http://www.ziyonet.uz/

BBEJIEHUE (AuHoTanus quccepTanun 10kTopa Hayk (DSc))

AKTYaJIbHOCTh M BOCTPeOOBAHHOCTH TeMbl aHMccepranuu. B ycioBusx
pe3Koro O00OCTPEHMsSI KOHKYPEHIIMM Ha MUPOBOM TPYIOBOM M TOBAPHOM PBIHKAX,
KOT/Ia CIENMAMCThl BBICTYIAIOT TJIaBHBIM (DaKTOPOM KAaYECTBEHHOTO Pa3BUTHUS
OTpaciiel PJKOHOMUKHU MMPUOPUTETHOE BHUMAHHE YIENAETCS YCTOMYMBOMY Pa3BUTHIO
U A(PGEeKTUBHOMY YIPABJICHHUIO BBICIIUMH OO0OpPa30BaTEIbHBIMU YUPEKIACHUSIMHU,
OTBETCTBEHHBIMU 32 MOJTOTOBKY KaJpPOB B ITOJTHOM COOTBETCTBUU C MPEACTOSIIINMU
TpedoBanusiMu. [lo manHeiM BcecemupHoro 6anka, “ecnu B 2000 roay B BBICHIUX
00pa30BaTEIbHBIX YUPEKICHUIAX MUPA NOJIydaiu oOpa3oBaHKE B OOIIEH CIIOKHOCTH
100 MUJUIMOHOB CTYIEHTOB, TO CErOAHS ATOT MOKa3aTeilb COCTABISIET OKoJio 220
MUILUIMOHOB CTyAeHTOB Y. B HacTosiiee BpeMs K YHCIY aKTyalbHBIX HPOOIEM
NOBBIIICHUS d()(PEKTUBHOCTHU II€ICHATIPABICHHOTO Pa3BUTHUS M YIPaBIEHUS cepoil
BBICHIETO OOpa30BaHUsI OTHOCATCA CTPATETWH, HAINpaBIEHHbIE Ha oOecleyeHue
KOHKPETHOT'O IIEJIEBOr0 U YCTOMYMBOIO PAa3BUTHS, BKIIIOYAsl CTPATErHH YIPaBICHUS
MHHOBAallMOHHOW MAPKETUHTOBOM JESITEIBHOCTBIO.

Cpenu wuccrnenoBaHuil B 00JIaCTH COBEPIICHCTBOBAHUS OPIraHU3AllMOHHO-
HKOHOMUYECKUX MEXAaHHU3MOB IMOBBIIIEHUS 3(PPEKTUBHOCTH IIEJICHAIIPABIECHHOTO
Pa3BUTHS U YNPABIECHUS CUCTEMOU BBICIIETO 00pa30BaHUsI B MUPE MPUOPUTETHHIMU
SABJISIFOTCSL UCCIIEIOBAHMS], TIOCBAILICHHBIE CTPATETUSIM yIPAaBJICHUS MWHHOBAIIMOHHOW
MapKETUHIOBOM JIeATENbHOCTHIO. IIpu 3TOM 0Cco00€ 3HaueHue yAensieTcss TaKuM
HaIllpaBJCHUSIM  HUCCJIEJOBAHMM, KAaK  COBEPIICHCTBOBAHME  MApPKETHHIOBOM
JEATENBHOCTH O MOBBINIEHUIO KOHKYPEHTOCIIOCOOHOCTH CUCTEMBI OOpa30BaHus 3a
CYET TMOBBIIICHUS KadecTBa oOpazoBaHusi W H(P(EKTUBHOTO YIIPABICHUS IO
COBPEMEHHBIM TEXHOJIOTHSIM, OLEHKH 3HAaYUMOCTH OOpa30BaHHUs B OOECIEeYeHUU
HKOHOMHUYECKOTO POCTa MO MAapKETUHTOBBIM pe3yjbTaTaM, COBEPIICHCTBOBAHUE
MapKETUHIOBOM METOJO0JIOTUH O0ECIeUEHUs 3aHSITOCTU BBITYCKHMKOB Ha OCHOBE
PBIHOYHBIX MEXaHU3MOB, s dexTuBHOE yIpaBJICHHUE MapKETUHIOBOM
NEeSATEIBHOCTBIO.

B xone noctpoenus HOBOro Y30ekucTaHa npoBoAsATCs peopmbl i repexoaa
Ha KQYeCTBEHHO HOBBIM ATl Pa3BUTHS CUCTEMBI BBICIIIETO 00OPa30BaHUs, TOBHITIICHUS
KayecTBa OOpa30BaHHs Ha OCHOBE IMEPENOBBIX OOpPa30BATEIbHBIX TEXHOJOTH,
MOJIFOTOBKA KOHKYPEHTOCTIOCOOHBIX KaJpoB, OOJaNaI0IUX CaMOCTOSTEIbHBIM
MBIIUIEHUEM, COBPEMEHHBIMU 3HAHUSMU W BBICOKUMHU MOPAIBbHO-3THUYECKUMHU
kauectBamu. B ctparerun “Y30ekuctran-2030” ompeneneHbl Takve 3ajlayd, Kak
“pacuipeHue  oxBara  BbICHIMM  oOpa3oBaHuHEeM™,  “COBEpPILIEHCTBOBAHHE
OpraHU3alMOHHO-YIIPABJICHYECKON  JEATENbHOCTH  BBICIIMX  00pa30BaTENIbHBIX
YUPEKICHUN  , “BHEIPEHUE KIACTEPHOM CUCTEMBI “TIPEIAIPUATHE — BYy3 — HAay4yHas
opranuzanus’ W “TIOAJEp)KKAa HAyYHBIX MCCICIOBAHUNA M HWHHOBAIIMOHHBIX
uanmmatue”?,  Jlnga  »QQeKTMBHOI  peanM3anMM  IIOCTAaBJIEHHBIX  3a1ay
1[E€JIECO00PA3HBIM SIBIISIETCS paclIupeHre chepbl HAyYHbIX HCCIIEIOBaHUN B 00JaCTH
MOBBILICHUS] KOHKYPEHTOCTIOCOOHOCTH BBICHIMX 00pa30BaTeNbHBIX YUPEXKICHUN
(BOY), pa3BuTus 4eI0oBEUYECKOTO KanmuTala HAa OCHOBE TpeOOBaHWMW pHIHKA Tpya,

19 https://www.worldbank.org/en/topic/tertiaryeducation#1
2 ykas [Mpesunenra PeciyGmuku Y36exucran NeVII-158 ot 11 centsadps 2023 roga “O Crpareruu “Y36exucran-2030”
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pa3BUTHUS 370pPOBOM KOHKYPEHTHOM Cpelbl W TOBBIIIEHUS MPUBICKATEIbHOCTU
UHCTUTYTOB, AU EpEeHIMPOBAHHOTO NPUMEHEHUS IU(GPOBBIX M COBPEMEHHBIX
o0pa3oBaTeNbHBIX TEXHOJIOTUN B y4eOHOM MPOIECCEe, COBEPIIICHCTBOBAHUSI HAYYHO-
METOJIOJIOTHYECKUX  OCHOB  VIPABJICHUS  MHHOBAIMOHHOW  MAapKETHHIOBOM
JESTEIBbHOCTBIO BBICIIIETO 00Opa30BaHUSI.

JlaHHO€ JMCCEepPTAlMOHHOE HCCIICIOBAHKE B OIPENCIICHHOM Mepe CIoCOOCTBYET
BBITIOJTHEHUIO 33j]ay, HaMeueHHbIX B Ykazax [Ipesunenrta PecnyOnuku ¥Y30ekucrtan
NeVTII-60 ot 28 auBapst 2022 rona “O ctparerun passutus HoBoro Y30ekucrana Ha
2022-2026 roapr”, NeVII-5687 ot 7 mapta 2019 roga “O cuctemaTH3alui Mep IO
yIydlleHuo no3uuuid PecnyOnukn Y30€KUCTaH B MEXKIyHAPOAHBIX PEUTHHrax U
unaekcax”, NeVII-5763 ot 11 urons 2019 roma “O mepax mo pedhopMHUPOBAHUIO
yHIpaBlieHuUs B cepe BBICIIETO U CPEIHEr0 crenuanbHoro oopazoanus’”, NoYI1-5847
ot 8 okTsa0ps1 2019 roma “O6 yrBepkaennnu KoHIEnmy pa3BUTHS CHCTEMBI BBICIIIETO
obpazoBanus Pecriyonuku Y36ekuctan 10 2030 roma”, NeVII-158 ot 11 centsadps
2023 roma “O Crparerun “Y36exkucran-2030”, B mocraHoBieHnusax Ilpesunenra
PecnyOnmuku VY36ekuctan Nelll1-4358 ot 17 wurons 2019 roma “O wmepax 1o
KOPEHHOMY  COBEpIICHCTBOBAHUIO  CHUCTEMbI  IMOJTOTOBKH  BOCTPEOOBAHHBIX
KBATH(UIIUPOBAHHBIX KAJIPOB U PA3BUTHIO HAYYHOTO MOTeHIMaa B HaninonaasHOM
yHUBEpcUTeTe Y30ekuctana umeHun Mupso Ynyroeka B 2019-2023 rogax”, Nellll-
4391 or 11 wionma 2019 roma “O mepax MO BHEAPEHUIO HOBBIX MPHUHIUIIOB
yIpaBJIEHUs] B CUCTEMY BBICIIETO U CPEAHETO CrienuaibHOro oopazoBanus”, NelIll-
60 ot 24 nekabps 2021 roma “O [HONONHUTENBHBIX MEpPAaxX IO OOECIEUEHUIO
aKaJIEeMUYECKOM M OpPraHU3alMOHHO-YIPaBJICHYECKOM  CaMOCTOATEIbHOCTH
rOCYJIapCTBEHHBIX BBICHIMX O0pa30BaTEIbHBIX YUPEKICHUIN, B MOCTAHOBJICHUSIX
Kabunera MunuctpoB Ned67 ot 7 wuwoHs 2019 roma “O wmepax 1o
COBEPILIEHCTBOBAHUIO MOPSAKA ONPEACIICHUS PEUTHHra BBICIIMX 00pa30BaTENIbHbBIX
yupexaeauii”, Ne967 ot 3 nekabps 2019 roga “O mo3TamHOM NMEPEBOJE BBICIIMX
o0pa3oBaTeNbHBIX YUYPEXKICHUM HA CHCTEeMY caMO(UHAHCUPOBAHUS U JIPYTUX
HOPMATHBHO-TIPABOBBIX aKTaX, OTHOCSIIUXCS K JAHHOU cdepe.

CooTBeTcTBHE MCCIIEIOBAHMSA NPUHOPUTETHBIM HAINPABJICHUAM PAa3BUTHUS
HAYKH M TEeXHOJIOrMii pecmyOuukH. J[aHHOE HAYyYHOE HUCCIICAOBAHUE BBHIMOIHEHO B
COOTBETCTBUM C TIPUOPUTETHBIM HANPABICHUEM PA3BUTHUS HAYKU M TEXHOJIOTUN
pecttyonuku 1. “/lyxoBHO-HpaBCTBEHHOE U KYJBTYPHOE Pa3BUTHE JEMOKPATHUECKOTO U
MPaBOBOr'0 00IIECTBA, (POPMUPOBAHNE MHHOBAITMOHHON SKOHOMUKH .

O030p 3apy0esKHLIX HAYYHBIX HCCJIEI0BAHMII 1O TeMe AMCCePTANUHZ.,
HccnenoBanus o COBEPILIEHCTBOBAHUIO METO0JIOTUH OPraHU3allui MAPKETUHTOBOM
NEATEeIbHOCTU BBICHIUX 00pPa30BaTENIbHBIX YUPESKIACHUN MPOBOIATCS B BEAYIIUX
Hay4YHBIX IIEHTPax M BBICIIUX OOpa30BATEIbHBIX YUPEKICHHUSIX MHpA, TaKHUX Kak
Johns Hopkins University, Harvard University, Framingham State University

21 B auccepTallMOHHOM paboTe MCIOJB30BaH P/l 3apYOEKHBIX HAyIHBIX MCCIIENOBaHU M HAyYHBIX PaboT y4eHbIX-
sxoHomuctoB: The Digitalization of the World: From Edge to Core. An IDC White Paper-#US44413318. International
Data Corporation; Nov 2018, www.itu.int, www.forrester.com, www.capgemini.com, mitsloan.mit.edu, eng.kist.re.kr,
www.cnet.com, www.nielsen.com, www.kantar.com, accenture.com, www.mckinsey.com, Www.ipsos.com,
www.gfk.com, www.bcg.com, www.ieee.org, www.ibm.com/consulting, www.microsoft.com, www.sap.com,
www.oracle.com
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http://www.kantar.com/

(CIA), Cambridge University (BenmuxoOpuranus), Beijing Institute of Fashion
Technology (Kwurtait), Vikram University (Muaus), Tamil Nadu Agricultural
University (Munus), Kyoto University (Anonus), Comilla University (banrnaaem),
Yildiz Technical University (Typuus), TamikeHTCKHH TOCYIapCTBCHHBIN
SKOHOMMYECKUN YHUBEPCHUTET (Y30eKHUCTaH).

B pesynbrare mpoBEeNEHHBIX B MUPE HAyYHBIX MCCIIEJOBAaHUN IO BOMpPOCaM
Pa3BUTHSI MAPKETUHTOBOM JEATETLHOCTH 00pa30BaTENbHBIX YUPEKICHUM, CO3TaHUS
BEPTHUKAIbHBIX MHTETPAIMOHHBIX CHUCTEM, OBBIICHUS 3(PPEKTUBHOCTH YIPaBICHUS
MapKETUHTOBOI JiesaTesibHOCThI0 BOY, OblIuM MoJydeHBbl CIAEAYIONIUME Hay4dHbIC
pe3yNbTaThl, B YaCTHOCTH: YCOBEPIICHCTBOBAHBI HAYYHO-METOI0JIOTMYECKHE OCHOBBI
VOPABJIECHUS] MapKETUHIOBOW JesTenbHOCThi0 BOY Ha oCHOBE MEXaHM3MOB
MOCTPOCHHUS B3aMMOOTHOIICHHH ¢ kimeHTamu (Johns Hopkins University, CIIA);
pa3paboTaHbl MHHOBAallMOHHBIE  HMHCTPYMEHTHI  1U(POBON  TpaHchopManuu
MapKETUHTOBOM JI€ATEIbHOCTH, KaK MEPCOHAIM3aLMs, B3aUMOJAECUCTBUE, UHTEPHET
Bemerr  (I0T), wuckyccTBenubii wuHTeiekt (Harvard — University, CIIA);
YCOBEPIIEHCTBOBAHA METOJ0JOrMueckas ©0a3a 3((PEKTUBHOrO HUCHOJIb30BaHUS
MapKETUHTOBBIX HCCIIEJOBAaHMM Ha pPBIHKE 00pa30BaTENbHBIX YCIYyTI 3a CYeT
BBISIBJICHUSI TIOBEJICHYECKUX XapaKTEPUCTUK KIMEHTOB (Framingham State
University, CIIIA); onTUMH3UPOBaHBl HAYYHO-TEOPETUUCCKUE OCHOBBI MAPKCTHHT -
MEHEP)KMEHTa YCIyI Ha OCHOBE MPHUHIMIOB MHOTO(QYHKIMOHAJIBHOCTH MU
uHCTpyMeHTOB ctumynupoBanust  (Cambridge  University, BenukoOpuranwsi);
YCOBEpPUIEHCTBOBAaHbl MEXKIyHapoaHble peutuHru BOY 3a  cder HaydHO-
MHHOBAIIMOHHOTO TMOTEHIIMAala, KOMMEpIHaIU3alud U TpaHcdepa TEXHOJIOTHH, a
TaKXke yBenndeHus onnaitH-pucyrctBus B Matepuere (Beijing Institute of Fashion
Technology, Kurait); ycoBepiieHcTBOBaHa MapKeTHHIOBast HH(ppacTpykrypa BOY 3a
CU4eT CO3JaHUs KOMIUIEKCA CTYIEHTO-OPUEHTHPOBAHHBIX MEPCOHATM3UPOBAHHBIX
yeayr (Vikram University, Munauns); ycoBepiieHCTBOBaHbI METOIbI (POPMHUPOBAHUS
cIpoca Ha pbIHKE 00pa3oBaTelbHBIX yCAYyr Ha OCHOBE MapKETHUHIa
B3auMooTHomeHui ¢ kimeHTamu (Yildiz Technical University, Typums).

B Mupe mpoBoAsTCS HCCIENOBaHUS MO PELIEHUIO MpPOOJeM, CBS3aHHBIX C
COBEpIICHCTBOBAHUEM OpraHU3allMd MapKETHUHIOBOW JESATENIbHOCTH B BBICIIUX
o0pa30BaTeNbHBIX YYPEXKACHUSAX, B TOM YHUCJIE MO TAaKUM MPUOPUTETHHIM
HaIpPaBJICHUSAM, KaK COBEPIICHCTBOBAHHE METOJI0JIOTUU Pa3pabOTKH MapKETUHIOBOM
ctparerun BOVY 3a cuer noctpoenust 3p(HEKTUBHBIX U JOJATOCPOUYHBIX OTHOUIEHUH C
KITMEHTaMH; TOBbIIIEHNE PPEKTUBHOCTH YNPABICHUS PHIHOYHON AESTETHbHOCTHIO
YUPEKIACHUM 32 CUET LEJNEBOM KOMMEpUHMAIU3AlUMd HAayYHO-WHHOBALMOHHOMN
AesTenbHOCTH W 3(PGEKTUBHOM oOpraHu3alnuu TpaHcdepa 3HAHUN; ONTUMU3ALIMS
WHHOBAIIM W WHHOBAIIMOHHBIX HKOCHCTEM 3a CUYET OpraHM3allii Ha YpOBHE
“Yuausepcutet 3.0”; cOBEpIIEHCTBOBAHUE MEXAHU3MOB 3(PPEKTUBHON OpraHU3alNU
yCIyT 3a CYeT HCHOJb30BaHUS MHHOBALMOHHBIX TEXHOJOTHM B 00pa3oBaHUM;
COBEpIICHCTBOBAHNE OPTaHU3AIIMOHHO-MAaPKETUHTOBBIX MEXaHU3MOB 3(PPEKTUBHOTO
BHeapeHus: kKoHuenuuit “Mapketunr 4.0” u “Mapketunr 5.0” B MapKETHHIOBOE
yIpaBieHHE.

CreneHb M3YyYeHHOCTH npodiaembl. HayuHo-TeopeTHueckue acmeKThl

MCTOAOJIOTHMHN OpraHu3allun MapKeTHHFOBOﬁ ACATCIIBHOCTH Ha MPCAIIPHUATHAX
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NOIpOOHO OCBEIICHBI B PA00TaX MHOTHX 3apYOEKHBIX YUeHbIX, TakuX kak H.l.Ansoff,
G.S.Day, A.D.Shoker, R.K.Srivastava, P Kotler., H.Kartajaya, I.Setiawan,
M.Ye Porter., N.Kumar, T.S Robertson., H.Gatingon, F.Uebster n npyrux?2.

B crpanax ConpyxectBa HezaBucumbix ['ocymapcTB BOompockl OpraHu3anuy 1
COBEPILIEHCTBOBAHUSI MAapKETUHTOBOM JESITEIBHOCTH BBICHIMX 00pa30BaTENbHbIX
YUpEKACHUM, UCTIOIB30BaHNSI HHCTPYMEHTOB IIM(POBOTO MapKETUHTA U Pa3padOTKU
MapKETUHTOBBIX CTpaTeruii ObLIM HCCIEAOBaHbl B pabOTax YYEHBIX, TaKMX Kak
barues I'.JI., AGabkoBa M.1O., 'omatonoBa T.M., bapanosckuit A.U., lyposuu A.IIL.,
Apnayrosa JL.U., [mymosa S1.T., Tromroxkuna A.M., Hukomnaes B.K. 2

B VY30ekuctane BONpPOCHI COBEPIICHCTBOBAHMS HAYYHO-METOIOJIOIMYECKUX
OCHOB OpraHu3aluu, YIPaBJICHUS MAPKETUHTOBOU JEATEIbHOCTHIO U UCIIOJIb30BAHMUS
MapKETHHIOBBIX CTpaTeruii Ha mnpeanpuatusx, B BOY Ha ocHOBE COBpEMEHHBIX
KOHIIENIMA OBbUIM H3Yy4YE€Hbl B HAYYHO-HCCIIEIOBATEIbCKUX Pab0TaxX YYEHBIX
PKOHOMHUCTOB, Takux Kak T.A.AkpamoB, A.lll.bekmyponos, M.P.bonrtabaes,
M.A.UkpamoB, C.Canmumon, A.Commen, 3.A.Xakumosn, III.J[x.Dpramxomxaesa,
V. V.lllapudxomxkaes, M.}Ocymos, I'.H. Axynosa, . Hemaros, I'.C. Cabnymnacsa,
JI.I1I. Humonos, O. Kaxxopos, A. Ouunos, H.I'. 3ydaposa u apyrue®*. Ognako B

22 Ansoff H.l. New Corporate Strategy. NY, John Wiley and Sons, 1988.; Day G.S., Shoker A.D., Srivastava R.K.
Customer-Oriented Approaches to Identifying Product-Markets // Journal of Marketing. 1979. Ne43. Pp. 8-19.; Kotler,
Philip, Hermawan Kartajaya, and Iwan Setiawan. Marketing 5.0: Tecnologia para la humanidad. LID Editorial, 2021.
Kotler P., Kartajaya H., Setiawan I. Marketing 4.0: moving from Traditional to Digital. — John Wiley & Sons, 2016.,
Porter M. E. Strategy and the Internet // Harvard Business Review, March 2001, pp. 62-78.; Porter M. How Competitive
Forces Shape Strategy. URL.: https://hbr.org/1979/03/how- competitive-forces-shape-strategy.; Kumar N. Marketing as
strategy //Harvard Business School Press, Bos- ton. — 2004. — pp. 7-9.; Robertson T.S., Gatingon H. Competitive Effects
on Technology Diffusion // Journal of Marketing. 1986. Ne50. Pp. 1-12.; Rogers E.M. New Product Adoption and
Diffusion // Journal of Consumer Research. 1976. Ne 2.; Ya6ctrep @. OCHOBBI MPOMBIIIIEHHOTO MapKeTHHTa. IlepeBo
¢ a"r1. —M.: u3a. [lom I'peGernnkoBa, 2005. — 446 c;;

23 Barues I".JI. u 1p. MapkeTunr yue6uuk. M. “Oxonomuka”, 2001, 73.; Taiinaenko T.A. MapkeTHHIOBOE YIIPaBJIECHHUE.
—M., Dxemo, 2008. — 512 c.; barues, I'.JI. Mapketunr. Yuebnuk mis BOVY. 3-e uzn. — CII0.: [Tutep, 2008. — 736 c.;
I'omatonoBa T. M. @opmupoBanue n oneHka 3 (HheKTHBHOCTH yIIpaBiIeHHs KOMOMHHPOBAHHON CTpaTerueil MapKkeTHHra
B BBICIIMX Y4eOHBIX 3aBeficHUSIX Poccnn : tuc. — aBTopedepar aucceptarmu, 2012.; A6abkosa M. 0. MapkeTnHroBoe
obecrieueHre MHHOBAITMOHHOTO MPOIIecca B BBICIINX yueOHbIX 3aBeneHusx : quc. — CII6. : [Poc. roc. nen. yH-T um. AU
I'epriena), 2004.; I'omaronoBa T. M. Crtparerusi ynpaBieHHS MapKEeTHHTOBOM AEATENbHOCTBIO B BBICIIEM Yy4eOHOM
3aBeneHun //AxryansH [Ipo6nemc Pedopmuposanust Poccus CKO. .. DkoHOMHKH (T€OpHsi, IPAaKTHKA, MEPCIEKTHBA). —
2011. — C. 56.; bapanoBckuii A. WM. Meroqoi0ruuecKie OCHOBBI YIPABICHUS MapKETHHIOM HENpPEPbIBHOIO
MHOTOypoBHeBoro odpaszoBanus. — 2007.; lyposuu A. I1. YnpaBieHne MapkeTHHIOM B cHCTeMe Typu3ma PecriyOmuku
Benmapyce : mmc. — Bemopycckuit TocymapcTBeHHBIM SKoHOMudYeckuit yHuBepcuter, 2001.; Apmayroma JI. U.
@dopmMHUpOBaHKE CHCTEMBI BHYTPHOPTaHU3AMOHHOTO MApKETHHIA Uil aKTHBU3AIIMM WHHOBAIIMOHHOW JEATENLHOCTH
By3a: Maructepckas auccepranus : quc. — 0. u., 2020.; [mymona f. I'. @opmupoBanue U peannsanus MapKeTHHTOBOM
CTpaTeruy By3a OIIOPHOTO THIIA HA PBIHKAX yCIyT 00pa3zoBaTeiabHOr0 TypusMma //[Ipaktuyeckuii Mapketur. — 2024, —
Ne. 3. —C. 40-47. IromoxkuHa A. M. MapkeTHHTOBAs JCSITEIPHOCTD KaK OCHOBA CTPATETHYECKOTO YIIPABICHHS BHICIIIUM
yueOHBIM 3aBesieHreM //Ynpasinenueckuit yuet. — 2023. — Ne. 5. — C. 265-270.; Huxonaes B. K. DkcniopT 06pazoBanus
B By3ax Poccunm B ycnoBusx HOBOH peanpHOCTH //Bricmiee oopazoBanne B Poccnn. — 2022. — T. 31. — Ne. 2. — C. 149-
166.

24 Akramov T.A. Avtomobil sanoati korxonalarida marketing strategiyalarini takomillashtirish. 08.00.11 — marketing
(igtisodiyot fanlari). Igtisodiyot fanlari doktori (DSc) dissertasiyasi. TDIU, Toshkent, 2018 yil.; Bekmypomos A.III., SIar
Con b3. Ctpaterus pa3BUTHS TEKCTHIFHON IPOMBIIUIEHHOCTH Y30ekncTana: Kiactepusrii nogxon. Monorpagwus. — T.:
TI'DY, 2006. — 112 c.; Boltabaev M.R. O‘zbekiston Respublikasi to‘qimachilik sanoati eksport imkoniyatlarini
rivojlantirishda marketing strategiyasi: 1.f.D. diss. Avtoref. — Toshkent: TDIU, 2005.-35 b.; Soliev A. Buzrukxanov S.
Marketing. Bozorshunoslik. —T.: Igtisod-moliya, 2010. 106 -576 b.; Xakimov Z.A. Engil sanoat korxonalari
ragobatbardoshligini oshirish omillari. —T:, igtisod-moliya, 2016 yil. 216 b.; Ergashxodjaeva Sh., Sharifxo‘jaev U.
Marketingni boshgarish. Darslik. — T.:Igtisodiyot, 2019 y. 462 bet; Yusupov M., Abduraxmanova M.M. Marketing
(ko‘rgazmali o‘quv qo‘llanma) —T.: Iqgtisodiyot, 2007 — 157 b.; Axynosa I'.H VY36ekucronna TasiuM Xu3MaTiapu
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ATUX HCCIENOBAHUSAX HEIOCTATOYHO BHHUMAHUS YAESIOCH BOIpoOcaM pa3paboTKu
CTpPAaTeTUd yIpaBJICHUSA, aJalTUPOBAHHBIX K COBPEMEHHBIM MAapKETHHIOBBIM
koHuenuusaM BOY, coBepieHCTBOBaHNs METOA0JIOTHUHN YIIPABICHNS MAPKETHHIOBOM
JESITEIbHOCThIO 00Pa30BATEIbHBIX YUPEKACHUM.

Ces13p TeMbI JHMCCEPTALMH C IUVIAHAMHM HAYYHO-HCCJIEI0BATEIbCKUX PadoT
BBICIIEI0 00pa30BaTeJILHOIO YYPEKACHHs, I/Ie BBIIOJIHEHA quccepramms. /[aHHOE
UCCIICIOBAHNE BBINIOJIHEHO B paMKax HAy4yHOrO IIpoeKkTa 1o TeMme: “BHenpenme
IM(POBBIX TEXHOJOrMi B NpPOLECChl PadoThl € OJAPEHHBIMH CTYACHTAMM
Ne 1L-662204328 (01.01.2024-31.12.2024 rox) B COOTBETCTBUU C IJIAHOM HAy4YHO-
UCCJIEN0BATENbCKUX pabOT TamIKeHTCKOro TOCyAapCTBEHHOIO 3SKOHOMHYECKOTO
YHUBEPCUTETA.

Heas wuccaenoBanust — pa3paboTKa MNPEMIOKEHUH M PEKOMEHAALMMA 110
COBEPILIEHCTBOBAHUIO METOAOJOTUHA OPTaHU3alMU MApKETHHIOBOM JEATEIbHOCTH B
BBICIIIUX 00pa30BaATEIbHBIX YUPEKICHUSAX.

3agaum nccje10BaHuA:

ONpEJEICHUE TEOPUN U COBPEMEHHBIX KOHUEIINI OpPraHn3alui U YIPABJICHHUS
MapKETUHTOBOM JIEATEIIbHOCTHIO CYOBEKTOB PHIHKA;

pPacKpbITUE POJM BBICHIMX OOpa30BaTENbHBIX YUPEXKICHUH Kak JApaiiBepoB
MHHOBAallMOHHON 3KOHOMHKU;

Pa3bACHEHHE HAYYHO-TEOPETHYECKUX MTOAX00B K OPTaHU3ALNH U YIIPABICHUIO
MAapKETUHTOBOM eATENBHOCTEIO BOY;

CUCTEMAaTH3allMsl COBPEMEHHBIX METOAOB M IMOAXOAOB K OpraHu3aluu
MapKETUHTOBOM NEeSATENbHOCTH, HaIpaBJIECHHOU Ha MOBBIILICHHUE
KOHKYPEHTOCIOCOOHOCTH BBICHIMX 00pa30BaTENIbHBIX YUPEKICHUM;

onpeaerneHue MapKeTUHIOBBIX MPO0OJIEM MOBBIILIEHUS KOHKYPEHTOCIIOCOOHOCTH
BOY Ha ocHOBE MHHOBAalIMOHHBIX 00PA30BATENbHBIX MPOECKTOB;

ONpENEICHUE BO3MOXXHOCTU MCIIOJIB30BAaHUS YHUBEPCUTETCKHUX MOJEIER
MHTETpaluy 00pa3oBaHusl, HAYKH U IPOU3BOJICTBA B MPAKTUKE ¥Y30EKUCTAHA;

ONpENEICHUE JTUHAMUKNA HAay4YHO-TEXHUYECKOTO PAa3BUTUA WU JEHCTBYIOLIUX
MEXaHU3MOB OpTraHU3aIli MapKETUHTOBOH AesitenbHocT BOY V306ekucrana;

NPOBEJCHUE AaHajdu3a COCTOSHUS  (OPMUPOBAHUS  HMHTEIEKTYaJbHOTO
MOTEHIMaJIa, HAYYHOU JIeSTEIbHOCTH U MHHOBALIMOHHOM cucteMbl BOY;

MapKeTHHTu Myammosnapu. Monorpagwus. — T.: Uktucon-Momnus, 2005.; Hematos, 1. (2021). Onuit TapnuM TH3UMUIA
MapKETHUHI CTPATeTHACH Ba YHH WMIUIA0 YMKUIIHWUHT Haszapuii-yciayouii acocmapu. Iqtisodiyot Va ta’lim, (4), 89-95.
https://doi.org/10.55439/ECED/vol_iss4/al38; Capaymmaesa I'.C. Onuii TapauM  Xu3MarTiapd  GO30pHHH
PUBOXIAHTHPHUIIHUHT MapkeTHHTr cTparerusicu. 08.00.11 — Mapxketunr, 08.00.05 — Xusmar kypcaTHIl TapMOKIapu
uktucomuétu. Uxrnconnér ¢anmapu Oyiinua dancada mokropu (PhD) miummii napaxxacHHH ONUIN YYyH E3WIITaH
nuccepranus aBropedeparu. -Tomkent, TANY., 2021 i; Humownos JI. 1II. Omuii TabauM pakoOaTOAPAOIUIATHHI
OLIMPHIIHUHT MapKeTHHT cTparerusiapu //Uxrucoquér dannapu Oyitnya dancada noxropu (PhD) auccepraumsicu
aBTopedeparu. — T. 2022.; KaxxopoB O. Onuil TabauM MyaccacaJiapd MapKeTHHT (AaoJHATH caMapajopJIUTUHH
6omkapum. “Iqtisodiyot va innovatsion texnologiyalar” ilmiy elektron jurnali. Ne 6, noyabr-dekabr, 2019 yil; Ounios
A. V36eKucToH pecrnyGIMKac ONMil TabIAM TH3MMHHHM MOJEPHHM3ALSUIANI F03aCHIAH TaKmupiap //IKOHOMHKA 1
nHHOBaNMoHHbIe TexHonoruu. — 2019. — Ne, 4. — C. 125-136.; Zufarova N.G. Oliy ta’lim tizimida brend kapitalini
yaratish metodologiyasini takomillashtirish. 08.00.11—“Marketing”, 08.00.05 — “Xizmat ko‘rsatish tarmoqlari
igtisodiyoti” ixtisosligi. Iqtisod fanlari bo‘yicha fan doktori (DSc) ilmiy darajasini olish uchun yozilgan dissertatsiya.
TDIU, Toshkent — 2024.
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COBEPILIEHCTBOBAHME CUCTEMBI OpraHu3alnu JEATEeNIbHOCTU o
KOMMEPLMAIU3ALNN HAyYHO-UHHOBALIMOHHBIX NPOAYKTOB OT€YECTBEHHBIX BOY

ompeneneHrue  TOAXO0J0B K  pa3paboOTKe  MapKETHUHTOBBIX  CTpaTeruit
YHUBEPCUTETA, ANANTUBHBIX K CTyACHTaM;

pa3paboTKa MapKETUHTOBBIX WHCTPYMEHTOB ISl 3((HEKTUBHOTO BXOXKJICHUS
YHUBEPCHUTETOB Ha PHIHOK HAYYHBIX NHHOBAILIMIA;

NOJTOTOBKA TMPEAJIOKEHU 1O TOBBIIMICHUIO KOHKYPEHTOCIOCOOHOCTH
YHUBEPCUTETOB Y30€KHCTaHa 3a CYET CO3/JaHHMs KOHUENTYyaJIbHOW MOJENH
“Yuusepcuret 3.0”.

O0beKkTOM Hcc/Ie0BaHUsl BhIOpaHa MapKETHHIOBasl ACSITENbHOCTH BBICIIMX
00pa3oBaTEIbHBIX YUPEKIACHUHN, TEHCTBYIOMINX B Y30€KHUCTAHE.

IIpeamerom HCCJIeIOBAHMS ABJISIFOTCS COLIMAJIBHO-D)KOHOMHYECKHUE
OTHOLIEHUS, BO3HHUKAIOIIHE B IPOLECCE COBEPLICHCTBOBAHHUA METOI0JIOTUU
OpraHu3allid MapKETUHTOBOM JEATEIBHOCTHM B BBICHIMX 00pa30BaTEIbHBIX
YUPEKICHUSIX.

Metoabl uccienoBanusi. B mporecce uccnenoBaHusi ObUIM MCIOJIb30BaHbI
METO/bl:  JUAJEKTUKA T[MO3HAHUS, TEOPETUKO-dIMIIMPUUYECKUM, aOCTPaKTHBIM,
PETPOCIIEKTUBHBIN, MHIYKIMS W JCAYKIHs, aHalu3, HaOoJleHHue, TPYyNIUPOBKA,
PErpeCCUOHHO-KOPPETSIUOHHBIN, HUHIEKCHBIN, TpaduyecKkoe n300pakeHue.

Hay4nasi HOBU3Ha MCCJIeIOBAHUSA 3aKJII0YACTCS B CJIEIYIOIIEM:

YCOBEPUIEHCTBOBAHO IOHATHE “‘YIIPABICHUE MAPKETHUHTOBOW JEATEIBHOCTHIO
BBICIIET0 00Pa30BaTENBHOIO YUPEKACHUS B HAYYHO-METOI0JOTMYECKOM KOHTEKCTE
Ha OCHOBE OpraHu3allUd MapKETUHTOBOM JEATEIbHOCTH MO CHUCTEMATHYECKOMY
MOBBIIICHUIO MEKTYHAPOAHOU PEIyTalliy U CO3JaHUI0 OpEH-UMUKA YUPEKACHUS;

YCOBEPILIEHCTBOBaHA METOA0JIOTUS YIpaBJICHUS MapKETUHTOBOM
JEeSATEIBbHOCThIO COBPEMEHHOTO YHUBEPCUTETA 32 CYET IMOBBIIICHHUS COOTBETCTBUS
Merononorun  “Yuupepcuter 3.07 uW TpUHIUIAM MHOTO(YHKIIMOHAIBHOCTH
CO3/IaHUSI THTETPUPOBAHHBIX, IEHTPATM30BaHHBIX HHHOBALINIA;

000CHOBAaHO  TIOBBIICHHE  JIKOHOMHYECKOW  A(P(HEKTUBHOCTH  CHUCTEMBI
OpraHu3allid  MAapKETUHIOBOM  JIESITEJIBHOCTH  YHHUBEpPCUTETa  3a  CYET
(YyHKIMOHATBHBIX 3a]lay, aJalTUBHBIX K MYJIbTUIUIUKATOpaM (aOUTypUEHTHl —
CTYIGHTBI — BBIYCKHUKW) W aKceineparopaMm (ujaes -— UWHHOBaUA —
KOMMepluanu3anus — AuQQy3us) 1eJeBOT0 KIMEHTCKOTO MOTOKA,;

YCOBEPILIEHCTBOBAH METOAOJOTUYECKU MOAXOA K KOHIENIMU CTYAEHTO-
OpUEHTUPOBAHHOTO oOpa3zoBaHus ‘“MapkeTur — 4C” B KOHTEKCTE OpeHI-TIOJIUTUKU
YUpPEXKIACHUS, KOTOpasi paccMaTpUBAET KaXIbld (PYHKIMOHAIBHBIA 3JIEMEHT Kak
00BEKT OTNENbHON 3aJlaud MPH TMOBBIIICHUH AJallTUBHOCTH CTYJIECHTOB K HAay4YHOU
NEeATeIbHOCTU U A(DPEKTUBHON OpraHU3allii aKaJeMUYECKUX, HAYYHBIX, TYXOBHBIX
Y OpTraHU3alMOHHBIX (DYHKITUH;

YCOBEpPUIEHCTBOBaHA Mojenb “YHuBepcuter 3.0”, HampaBieHHas Ha
MOBBIIICHUE MEKTyHAPOIHOUW PEMyTallUH BBICITUX 00Pa30BATENbHBIX YUPEIKICHUH,
3aBOCBAaHUE JOCTOMHBIX MECT B PEUTHHrax, IIMPOKOMACIITAOHOE MPHUBJICUYCHHE
WHOCTPAHHBIX CTYJICHTOB 3a CYET BHEIPEHUS B TMPAKTHKy OpEHI-UMHUKA U
PE3yNhTAaTOB HAYYHBIX TPOEKTOB HAIIMOHAIBHBIX 00Pa30BaTEIbHBIX YUPEKICHUH.

IpakTnyecknii pe3yJibTAT UCCIAEAOBAHUSA 3aKITI0YAETCS B CIEAYIOMIEM:
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pa3paboTaHbl PEKOMEHJAIMK IO BHEIPEHHIO MAPKETHHTOBBIX KOHIEHIUN B
BOY u coBepIeHCTBOBaHUIO COBPEMEHHBIX MAPKETUHTOBBIX CTPATErUH;

pa3paboTaHbl PEKOMEHIAIMU IO COBEPIIECHCTBOBAHUIO MOJEIU YIpaBICHUS
WHHOBAILIMOHHOW MapKETHUHIOBOM JeATeNIbHOCTHI0 BOY

000CHOBaHbl OCHOBHBIC HANpPABJICHHUS Pa3BUTHS LUPPOBOIO U OHJIANH-
MapKeTHUHIa, THHOBAlMOHHOTO MapkeTuHra B BOY;

OpeayiokeHbl MapkeTuHroBble ¢GyHkuuu s lLlentpa Ttpanchopmaiuu
VHUBEPCUTETOB C  y4eToM d3(PGEKTHBHOTO  YNpaBICHUS  HWHHOBAIIMOHHOMN
MapKETUHTOBOM JieATenbHOCThI0 BOY.

JlocTOBEpHOCTH pe3yJIbTATOB HCCJAeI0BaHUA. J[OCTOBEpHOCTHh PE3YyJIbTATOB
WCCJICIOBAHUM  OTPENESETCS  IMeIeCOOOpa3HhIM  HCIOJIB30BAHHEM  HAy4HO-
METOJOJOTUIECKUX MOAXOJ0B U METOJIOB, MOJTYYCHUEM NAaHHBIX U3 O(PHUITHATHHBIX
HMCTOYHHUKOB, B TOM YHCJIC U3 OPHUITMATBHBIX OTYETOB [ 0CYy1apCTBEHHOTO areHTCTBA
M0 CTaTUCTUKE W MMUHHCTEpCTBA BBICIIETO OOpa3OBaHMs, HAYKW M WHHOBAIIWH,
00OCHOBAaHMEM AQHAJIUTHUYECKUX BBIBOJIOB U  MPEUIOKEHUH C  OMOIIBIO
MaTeMaTUYECKUX U CTATUCTUYECKUX METO/IOB, BHEPEHUEM BBIBOJOB, PEIJIOKEHUN
U PEKOMEHJAUUi B NPAKTHUKy U MOATBEPKIACHUEM IIOJYYEHHBIX pE3yJIbTaTOB
KOMIIETEHTHBIMU OPTaHU3ALMSIMU.

Hayynassi ¥ npakTudeckasi 3HAYUMOCTb Pe3yJbTATOB HCCJICI0BAHMS.
Hayynas 3HauuMOCTh pe3yJbTaTOB HCCIEAOBAHUSA OIPEAECHSIETCI TEM, YTO
00OCHOBaHHBIE  BBIBOJABI M  PEKOMEHJAIMU  CIY>KaT  HCTOYHHKOM  JUJIst
COBEPIIICHCTBOBAHUSI METOAOJIOTUM W METOJWYECKOro ammnapara OpraHu3alud
MapKETUHTOBOU JEATETbHOCTU B BBICHIUX 00pa30BATEIIbHBIX YUPEIKICHUIX, a TAKKE
JUIsl O0OTAIlIEHHS] TEOPETUYECKUX OCHOB TEMATUUYECKUX HAyYHO-UCCIIEA0BATEIhCKUX
paoborT.

[IpakTrueckass 3HAYUMOCTh PE3YJIbTATOB  MCCIEIOBAHUA  ONPEACIACTCS
BO3MOKHOCTBIO HMCTOJB30BAHMS TPEMJIOKEHUN W PEKOMEHJAIMN Tl pa3padOTKu
mporpaMMm  TOBBIMICHUS — 3(PGEKTUBHOCTH  YNPaBIEHUS  HWHHOBAIIMOHHOMN
nesitenbHOCThI0O BOY, moaroToBkr y4eOHOW JTUTEpaTyphl, B YACTHOCTU YYEOHBIX
nmocoOui U yueOHUKOB 110 mpeaMeraM “MapkeTunr’”’, “YnpapieHrne MapKeTUHIOM ™ B
BOY »5KOHOMMYECKOrO HalpaBlICHUS, a TakXKe s MPOBEICHUS HayYHBIX
MCCIIEIOBAHM O YIIPABJICHUIO MAPKETUHIOM B KQU€CTBE BAXKHOTO UCTOYHHKA.

BHeapenune pe3yabTaTroB HccidenoBanmil. Ha ocHoBe pa3pabGoTaHHBIX
MPEITOAKEHHUIN IO COBEPIICHCTBOBAHUIO METOAO0JIOTUHA OPTraHU3aIMU MAPKETUHTOBOM
NEATEIbHOCTU B BBICIIMX 00pa30BaTEIbHBIX YUPEIKICHUIX:

MPEIJIOKEHHUSI TIO0 COBEPIIIEHCTBOBAHUIO TTOHATHS “‘YIIPABICHUE MAPKETUHIOBOU
NEATEeIbHOCThIO  BBICIIETO  OOpa3oBaTEIBLHOIO  YUPEeXKACHUs® B HAy4HO-
METOJIOJIOTUYECKOM  KOHTEKCT€ Ha OCHOBE OpraHu3alud  MapKETHHIOBOU
NEATEIbHOCTH MO CUCTEMATHUYECKOMY MOBBIIICHUIO MEXIYHAPOAHON penyTaluv U
CO3JaHUI0 OpEHI-UMHUDKA YUPEKJCHUS OBUIM WCIONB30BaHBI TMPHU TOATOTOBKE
yaeOHUKa “YTpaBieHNEe MAPKETUHTOM ’, PEKOMEHIOBAHHOTO JIJISl CTYICHTOB BBICIIIUX
y4eOHBIX 3aBeleHUi (pasperieHue Ha u3nanue ydeOHou mutepatypbl Ne387-02,
YTBEPXKAEHHOE  NPUKA30M  pekropa  TalIKeHTCKOro  roCyJapCTBEHHOIO
skoHOMHUYecKoro yHuBepcutera Ne387 ot 21 pmekabps 2023 roma). Jlannoe

MNpCAJIOKCHUC II03BOJIMJIO IIOBBICHTDH Bq)(l)eKTI/IBHOCTB ACATCIIBHOCTH 3a CUCT
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COBEPIIECHCTBOBAHUSI METOAOJIOTUYECKUX OCHOB ONTUMAIBHOTO HCHOJIb30BAHUS
MapKETUHIOBBIX PECYPCOB M BO3MOKHOCTEH pbIHKa 00pa30BaTEIbHBIX YCIYr MpPH
o0ecreueHrnr MEeXTyHApOJHOM penyTaluu U OpeHI-UMHIKA YUPEXKICHHUS, OLICHUBAs
MapKETUHIOBYIO JIEATEILHOCTh 00pa30BaTENIbHBIX YCIYT C METO0JIOTMYECKON TOUKH
3pEHUS KaK IEeSITENbHOCTD, HAIIPABJICHHYIO HA pA3BUTHE NHHOBAITMOHHON Y KOHOMUKHU;

NPEAJIOKEHUE [0 COBEPIIEHCTBOBAHUIO METOJOJOTUM YIPABICHUS MapKe-
THUHTOBOW JESATEIBbHOCTBI0 COBPEMEHHOIO YHUBEPCHUTETA 34 CUET ITOBBILICHUS
COOTBETCTBUSI MeTojosiorun “Yauepcutrer 3.0” W TOpUHLUIIAM MHOTO(QYHK-
[UOHAJILHOCTA CO3/IaHUSl WHTETPUPOBAHHBIX, IEHTPAIU30BAHHBIX WHHOBAIUN
BHEJPEHO B JEATEIbHOCTh MMUHHUCTEPCTBA BBHICHIETO OO0pa3oBaHUs, HAYKH U
uHHOBanuii  PecnyOnmukm  Y30ekucran (cmpaBka MUWHUCTEPCTBA  BBICIIETO
oOpa3oBaHwusl, HayKu W WHHOBammi PecnyOmmku Y30ekucran Ne04/04-2012 ot 17
utonss 2024 roma). DTH TpEUIOKCHHS OBLTM WCIIONB30BaHBl TpH pa3paboTke
CTpaTEerM4ecKUX LeJed MO0  KOMMEpUUalu3allid  HayYHO-WHHOBAIIMOHHBIX
pa3paboTok, 3 (HEKTUBHON OpraHU3aAINH ICITEIBHOCTH OTAeH0B “YHuBepcuret 3.0”
B TOCYJapCTBEHHBIX YHUBEPCUTETAX, YBEIMUYCHHUIO JIOJM YHUBEPCUTETOB B OOIIEM
o0beMe CO3/aHHBIX WHHOBAIIMWA, a TakK€ B COBEPUICHCTBOBAHUU JIEATEIbHOCTH
OT/ICJIOB MAPKETUHTa U Kapbepbl B YHUBEPCUTETAX;

PEeI0KEHUSI IO 0OOCHOBAHUIO TMOBBIIICHUS] YKOHOMUYECKON 3(P(HEKTUBHOCTH
CUCTEMbl OpPraHHU3alMA MAPKETUHIOBOM JIESITEIBHOCTH YHHUBEPCUTETA 3a CYET
(YHKIIMOHATBHBIX 3a7a4, AJaNTUBHBIX K MYJbTUIIUKaTOpaMm (aOUTYpUEHTHl —
CTyI€HThl — BBIIYCKHUKHU) W akcejeparopaM (Waess — HWHHOBAlUA —
KoMMepImanu3anuss — aud@y3us) eJIeBOTO KIMEHTCKOTO IMOTOKAa BHEIPEHBI B
MHHOBAIMOHHYIO JIEATEIbHOCTh MUHHUCTEPCTBA BBICIIETO 0Opa30BaHUs, HAYKU W
uHHOBauui PecnyOnuku  VY30ekucran (copaBka MUHUCTEpPCTBA  BBICHIETO
oOpa3oBaHusl, HAayKu U WHHOBanmi PecnyOonuku Y30ekucran Ne04/04-2012 ot 17
utonst 2024 rona). B pesynbrarte BHEIPEHUS JaHHOTO MTPEIOKEHHUS B IIPAKTUKY ObLIa
YCOBEpPUICHCTBOBaHA JAESATEIBbHOCTh OTAEJIOB KOMMEpUHUAIU3alMd  HAy4YHBIX
MHHOBAIMi YHUBEPCUTETOB U yBenudeHa 101 BOY Ha peiHke nHHOBauuid Ha 1,2%
B 2023 roay no cpaBHenuto ¢ 2022 roaom;

NPEAJIOKEHUE MO COBEPIICHCTBOBAHUIO METOJIOJIOTHYECKOTO MOAX0Ja K
KOHIICTIIIUUA CTYJEHTO-OPUEHTUPOBAHHOTO 00pa3oBanusi ‘“‘Mapkerunr — 4C” B
KOHTEKCTe OpEHHA-TIOIMTUKU YUYPEKICHUS, KOTOpas pacCMaTPUBACT KaxIbIA
(YHKIIMOHATBHBINA 3JEMEHT KaKk OOBEKT OTHACJIBbHOW 3ajlauyd TMpU TOBBIINICHUU
aJanTUBHOCTHU CTYACHTOB K HAay4HOU JeATEebHOCTH U 3(PPEKTUBHON OpraHu3aiuu
aKaJIeMUYECKUX, HayYHBIX, JYXOBHBIX U OPraHU3AlMOHHBIX (PYHKIIMI BHEIPEHO B
NeATeIbHOCTh MUHUCTEPCTBA BBICIIETO O00pa30BaHMs, HAyKM U WHHOBAIUN
PecniyOnuku Y306ekuctan (cripaBka MUHUCTEPCTBA BBICIIETO0 00pa3oBaHusl, HAYKU U
unHoBanmii PecniyOuku Y30ekuctan Ne04/04-2012 ot 17 urons 2024 rona). lanHoe
MPEUIOKEHHE TO3BOJIMJIO B ONPEACICHHOM CTENEHW TOBBICUTH YPOBEHB
AQalTUBHOCTH  aKAJIEMUYECKOM W HAYYHOW JIESITEIBHOCTH  TallKEeHTCKOTO
roCyJIapCTBEHHOTO YKOHOMHUYECKOT0 YHHUBEPCUTETA K CTYAEHTaM, U KaK CJIEICTBUE,
MOBBICUTh  HAIIMOHAJIBHYID W MEXKIYHAPOAHYHO  KOHKYPEHTOCHOCOOHOCTH
YHUBEPCUTETA, YKPEMUTh €0 MO3ULIUH B MEXKIYHAPOIHBIX PEUTHHTAX;
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MPEIOKEHUE IO COBEPIICHCTBOBaHUIO Mojenu “YHusepcurer 3.0”, Hampas-
JIEHHOW Ha MOBBIINIEHUE MEXIYHAPOJHON pernyTaluu BbICHIMX 00pa30BaTeNIbHbBIX
YUpEXKICHUM, 3aBOEBAHME JIOCTOMHBIX MECT B pEUTHUHraxX, MIMPOKOMACIITaOHOE
NPUBJICUCHUE HMHOCTPAHHBIX CTYJCHTOB 3a CYET BHEIPEHUS B MPAKTUKY OpeHII-
UMUKAa W Ppe3yJbTaTOB HAYYHBIX IPOEKTOB HAllMOHAIBHBIX 00pa30BaTEIbHBIX
YUPEXKJACHUN BHEIPEHO B MApKETHUHTOBYIO JESATEIbHOCT MHUHHUCTEPCTBA BBHICIIETO
oOpa3oBaHusl, HAYKH, HAYYHO-MHHOBAIIMOHHBIX HccaeaoBanuit “Yuupepcurer 3.0”
TalmkeHTCKOro ToCyIapCTBEHHOIO 3KOHOMHYECKOro yHuBepcutera (Pemenue
Cosera Nel ot 28.08.2019 r.; mpuxa3 Ne 664/2; cnpaBka MuHHCTEpPCTBa BBICIIETO
oOpa3oBaHusl, HayKu W WHHOBammi PecnyOnmku Y30ekucran Ne04/04-2012 ot 17
utonst 2024 roga). OTU OpensioKEHUs B ONPENIEICHHOW CTENEHU CIIOCOOCTBOBAIU
MOBBIIICHUIO MNO3UIMKA  TaAKEHTCKOro TrOCYyAapCTBEHHOIO  3KOHOMHYECKOIO
YHUBEPCUTETA B MEXKAYHAPOIAHBIX PEUTHUHraX, B TOM YHCIE MPUCYXKICHUIO
TamkeHTCKOMY roCy1apCTBEHHOMY KOHOMUYECKOMY YHHUBepcuTeTy B 2023 rogy u
ynepxanuto B 2024 roay HauBBICIIIEH Harpaabl — 5 3Be37] PEUTUHTOBOM crucTeMbl QS
stars, 3aBoeBanmio 401-450 mect B peiitrare QS WUR Asia A3naTckoro KOHTHHECHTA,
23-mecta cpeau BOY llentpanbHoii Asum, 3- mecta cpeaun BOY VY30ekucrana,
nogaepkanuio craryca THE WUR Reporter, THE Asia Reporter, THE Impact
ranking 801-1000 ¢ MOBBIIICHUIO KOHKYPEHTOCIIOCOOHOCTH.

AnpobGauus pe3yJbTaTOB Mcceq0BaHusA. Pe3ynbTaTel ncciaeaoBaHuil ObLIN
00CyXZIeHbl Ha 6 MEXAYHapOJHbIX M 4 pecnyOJUKAHCKUX HAYyYHO-TIPAKTUYECKUX
KOH(epeHLHsIX.

Hyoankamust pe3yabTaroB ucciaegoBanusi. llo Teme wuccnenoBanus,
OImyOTMKOBaHO Bcero 26 Hay4HBIX paboT, B ToM uucie | moHorpadwms, 15 crareii B
Hay4YHBIX JXypHaJlaX, PEKOMEHIOBaHHBIX Bricmiein AtrectanmonHon Komwmccuen
PecniyOnuku Y30ekuctan (u3 Hux 11 — B oTedecTBeHHBIX U 4 — B 3apyOexKHBIX
KypHaJIax).

Crpykrypa m 00bém auccepranmu. CTpyKTypa IHUCCEPTALMM COCTOUT U3
BBEJCHUS, YETHIPEX TJIaB, 3aKIIOYEHUS] U CIHCKAa HMCIOJIb30BAHHOW JIUTEPATYPHI.
O6BeM auccepranum coctaiseT 203 cTpaHuil.

OCHOBHOE COAEPXAHUE IMCCEPTAIIUN

Bo BBeaeHuum 00OCHOBaHBI aKTyaJIbHOCTh M BOCTPEOOBAHHOCTH TEMBI
JMCCepTalMM, TIPOBEICH 0030p HAYYHBIX MCCIEAOBAHUM MO TEME TUCCEpTaINH,
chopMyIupOBaHbI 11eJb U OCHOBHBIC 3aJlaud, OOBEKT M MPEJAMET HCCISTOBAHMUS,
MOKa3aHO COOTBETCTBUE HUCCIEIOBAHUS ITPUOPUTETHBIM HANPABJICHUSAM PA3BUTHS
HayKH U TEXHOJIOTUH B PECIyOIMKE, N3JI0KEHBI HayuyHasi HOBU3HA U MPAKTUICCKUE
pe3yJbTaThl MCCIECAOBAaHMS, PACKpbITA Hay4yHas M MPAKTHUYECKAs 3HAYMMOCTH
MOJTYYCHHBIX PE3yIbTaTOB, IPEACTaBIeHa HHPOpMAITUs O BHEPECHUHU B TIPAKTHKY,
anmpoOaluy pe3yJIbTaTOB MCCIICIOBAHUS, OMMyOJIMKOBAHHBIX Pab0oTax U CTPYKType
JIACCEPTALNH.

[TepBas riaBa nuccepraunu Ha3biBaeTcs “Hay4Ho-TeopeTn4yecKkue 0CHOBbI
COBEPILIEHCTBOBAHUS METO10JI0T MU OpraHu3anuu MApPKETUHIOBOU
HeSITeJIbHOCTH BBICHIMX 00pPa30BaTeIbHBIX YUYpPeKIeHUil”, B KOTOPOU
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ONpeJeIeHbl TEOPUU U COBPEMEHHBIE KOHLIENIIMM OPraHU3aLMU U YIPaBICHUS
MapKETHUHTOBOU JAESTEIbHOCThIO CYOBEKTOB PHIHKA. PaCKpPBITHI pOJIb U CTPYKTYpa
BBICIIMX OOpa30BaTEIbHBIX YUYPEKICHUW KakK JApaiBEpOB HHHOBALMOHHOTO
HKOHOMHUYECKOTO pa3BUTHs. CHCTEMaTU3UPOBAHBI METOAOIOTUYECKHUE TTOIXOIbI K
OpraHu3alli W YINPABJICHUIO MAPKETHUHTOBOM  JI€ATEIbHOCTHIO  BBICHINX
00pa3oBaTeNbHBIX YUPEIKICHUIA.

CoBpeMeHHass SKOHOMHKA (OPMHPYETCS IO AKTHUBHBIM BIIHMSHUEM
MHHOBAILIMOHHBIX MPOIIECCOB, AKTUBU3AIUS KOTOPHIX HAOMI0/1aeTCs MPAKTUUYECKU
BO BCeX cdepax SKOHOMUYECKOM JAesTenbHOCTH. Briciiee oOpa3oBaHue He
ABJISIETCS] UCKITIOUeHUEM. B ycnoBusax rimobanu3anuu npoodsieMbl pOpMUPOBAHUS U
pa3BUTUS MHHOBALIMOHHOW CTPAaTErMu YIpPaBICHUS MApPKETHUHTOBOM JIE€ATEIIb-
HOCTBIO YHUBEPCUTETOB HEOOXOAMMO paccMaTpuBaTh HE TOJBKO Kak
CaMOCTOSITENIbHBI OOBEKT UCCIIENOBAHMS, HO U CO3/1aBaTh MEXaHU3Mbl BIMSHHUS
Ha OT/EJIbHbICE WHHOBAIIMOHHBIE C(hEphl, a TaKKE MEXaHU3Mbl JaJbHEHIIETro
YCUJIEHUS ATUX BIIUSHUIM.

HccnenoBanbl CyNIHOCTh M BUJbI HWHHOBallUM KaK  COIMAIBHO-
HAKOHOMHUYECKOTO SBJICHHSI COBPEMEHHOTO OOLIECTBA, OCHOBAHHOTO HA 3HAHUSX, B
KOTOPOM BhICIIee 00pa3oBaHue B (pOpME HAKOILJICHUS HOBBIX 3HAHHUM BBICTYIAET
KaK HE00X0auMoe yclioBUe (OpMHUPOBAHUS MHHOBAIIMOHHOM S5KOHOMUKH. Briciiee
o0Opa3oBaHMe KaK MPolLIecC, pe3yJIbTaT U 00pa3oBaTeIbHasl CUCTEMA, IEUCTBYIOIINE
B MHHOBAIMOHHOM O0pa30BaTEIbHOM IPOCTPAHCTBE SIBISETCS TUHAMUYECKHUM
€AMHCTBOM CHUCTEMBl CYOBEKTOB O0Opa30BaTENbHOM JESITEIBHOCTH M UX
B3aMMOOTHOIIIEHHH. B BbIcIeM yd4eOHOM 3aBEJCHWUU IMPOMCXOAUT CO3JIaHMHE,
nepenada, auddy3us W UHTErpalus 3HAHUM, 4YTO SIBISETCS BaKHEHIINM
KOMITOHEHTOM HallUOHAJIbHOW MHHOBAIIMOHHOM CUCTEMBI, pE3yJIbTaTaMU KOTOPOTO
ABJISIIOTCS  TIOJITOTOBKA KPEAaTHUBHBIX CIELUAINCTOB, pa3paboTKa Hay4YHBIX
npoOjJeM © BHEApPEHHWE UX B MPOU3BOACTBO. JlMalleKTHYecKas CBS3b
YHUBEPCUTETOB U SKOHOMHUKH, a TAK)KE MHHOBALIMOHHAS S KOHOMUKA, TTPOSIBIISIETCS
B CBOIO OY€pe/ib, BO BHECCHUH BKJIAJ]a B PA3BUTHE YHUBEPCUTETCKIUX UHHOBAIIHM.

B coBpeMEeHHBIX yCIOBHSIX OOBbEKTUBHBIMU YCIOBUSMH U HANPaBJICHUSMH,
a TaKke OCOOEHHOCTSIMU peopMUpOBaHUS HAIMOHAIBHOW CHCTEMBbI BBICIIETO
0o0pa3oBaHMs SIBJSIIOTCS: TOBBIIICHUE CAMOCTOSITEIBHOCTH M OTBETCTBEHHOCTH
YHUBEPCUTETOB; TMEPEX0Jl OT JBIOTHOTO OIOHKETHOTO (UHAHCUPOBAHUS K
IUBEpCU(DUIIMPOBAHHBIM BHEOIOXKETHHIM MCTOYHUKAM; M3MEHEHUE MEXaHHU3Ma
¢uHaHCUpOBaHUS 0O0pa30BATEIbHBIX YUYPEKICHUNW M BHYTPUYHHUBEPCHUTETCKOE
pacmnpenenieHre (PUHAHCOBBIX PECYPCOB; Pa3BUTHE CTPATETHYECKOTO MAPTHEPCTBA
00pa3oBaTeNbHbBIX, HAYUYHBIX YUPEKICHHM, TOCYTapCTBEHHBIX U OU3HEC-CTPYKTYP;
MOBBIIICHHE WHHOBAIIMOHHOW AKTHUBHOCTH BBICIIMX Y4e€OHBIX 3aBEJCHUM,
KOTOPbIMU  OOYCJIOBJIEHBI ~ OCOOEHHOCTH,  YCIOBUS  (PYHKIMOHUPOBAHUS
HAIMOHAIBHBIX YHUBEPCUTETOB B MHHOBAIIMOHHOW YKOHOMUKE 1 HAIIPaBJICHUS UX
pa3zBuTus. s peannzanuu 3TUX 3a1a4 TpeOyeTcsi OCTOSIHHOE JUATeKTUYECKOe
npeoOpa3zoBaHKe HAITMOHAIBHOM CUCTEMBI 00pa30BaHuUsl, TIOJIX0JI0B K YIIPABICHUIO
MapKETHUHIOBOH JIEATEIbHOCTHIO YHUBEPCUTETOB. B TaHHOM KOHTEKCTE BO3HUKAET
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HEOOXOJMMOCTh YNPABJICHUS] WHHOBALIMOHHON MApKETHUHIOBOW JESTEIBHOCTHIO
BOY.

B HayuHOW JuTEepaType OCHOBHBIMU HANpaBJICHUSIMU  YIPaBICHUS
MapKETHUHIOM OOpa30BaHUs SBISIOTCS TMOBBIIICEHUE KOHKYPEHTOCIIOCOOHOCTHU
“geloBEYECKOro Kamurtajna’ o0pa30oBaTelbHOW OpraHu3allid U KOHKYpPEH-
TOCHOCOOHOCTH Ipoliecca MPOU3BOJCTBA 0OpPa30BATEIbHBIX YCIYI, KOTOpPBIE B
LEJI0OM, IPEICTaBIIAIOT COOOM AEHCTBUA, HAPaBICHHbIE HA O0ECIeYeHUe pocTa
LEHHOCTH YHUKAJIBHOTO MPEJI0KEHUS KOHKPETHOTO YHUBEPCUTETA. Y IpaBIeHUE
MapKEeTUHIOM — 3TO OTHOIIEHUS B IMpolecce (POPMUPOBAHUA, peaId3aLUH,
KOHTPOJII U KOPPEKTUPOBKH MApPKETHHTOBOI'O KOMILJIEKCA YUYpEXACHUs c]epbl
yCIIyI, OpPUEHTUPOBAHHOTO HAa JIOCTUKEHUE LEJIEBbIX MApPKETUHIOBBIX
nokasateneil. COOTBETCTBEHHO, MAPKETUHI-MEHEIKMEHT 00pa3oBaHusi TpeOyeT
OpUEHTAllUM MNOTPEOHOCTEeW pBhIHKA TpyAa Ha (OPMHPOBAHUE MEPCIEKTUBHBIX
BBICOKOKBTM(PUITUPOBAHHBIX TPYAOBBIX PECYpCOB U Ha TOBBIIICHHE WX
3HAYUMOCTU B HAIIMOHAJIbHOM MHHOBALIMOHHOW CHCTEME B paMKaX LIEHHOCTHOTO
MpeaIoKeHUsT 00pa30BaTEeIbHON OpraHU3aIIHH.

YuuThIBasi BBIMIEU3IIOKEHHOE, COTJIACHO METOHOJIOTMYECKOMY IOAXOIY
“ynpaBlieHME MAapKETHHTOBOM JIESITEIBHOCTBIO BBICIIETO 00pa30BaTEIHHOTO
YUpEKIEHUs1®  CleNyeT paccMaTpuBaTb C TOYKM 3pEHUS] OpraHu3aluu
MapKETHUHIOBOM JI€ATEIbHOCTH B IIPOLIECCE CUCTEMATUYECKOrO IOBBIIICHUS
MEXIYHAPOAHOW penyTalud M CO3JaHus OpeHI-uMuIKa 00pa3oBaTEIbLHOTO
yupexaeHus. Takoi MoAXOoJ CHOCOOCTBYET MOBBILIEHUIO 3(P(EKTUBHOCTH
JEATEIIbHOCTH 3a CYET ONTUMAJIbHOIO UCIOJIb30BaHNS MAPKETUHIOBBIX PECYPCOB
U BO3MOXKHOCTEH pBIHKAa O0O0pa30BaTEeNbHBIX YyCIyr MOpH  OOecreyeHUuu
MEXIYHAPOAHOW pemyTauuu W OpeHJ-UMHUpKAa YUPEKICHUS, OlLICHUBAs
MapKETUHIOBYIO JE€ATEIbHOCTh OOpa30BaTENbHBIX YCIYT C METOJ0JOTrHYeCcKOM
TOYKH 3PEHHUS KaK JESITEIbHOCTh, HANIPABJICHHYIO HA Pa3BUTHE MHHOBAIMOHHOMN
SKOHOMUKH;

[Togxoapsl K COBPEMEHHOMY MapKETHHTOBOMY YIPABJICHHUIO TPEOYIOT HE
TOJILKO HWCIIOJIb30BAaHUS MApKETUHTOBBIX 3JEMEHTOB, HAIpaBJICHHBIX Ha
oOecrieueHrne UHTEPECOB PHIHOYHBIX CYOBEKTOB, HO M peau3allii yIpaBJICHHUS,
OPUEHTHUPOBAHHOTO HA CO3JaHUE BBICOKUX BBITOJ JIJISl KIIUEHTOB.

CoBpemeHHas HallMOHAJbHAs MHHOBAIIMOHHAS CHCTEMa MPEJICTaBIIICT COOOM
COBOKYIHOCTb ~ OPraHM3allMOHHBIX, 3aKOHOJATENbHBIX, CTPYKTYPHBIX H
(YyHKIIMOHATBHBIX KOMIIOHEHTOB, OOECIICUMBAIOIINX pAa3BUTHE WHHOBAIIHM.
VY30eKucTan OTHOCUTCSI K YUCITY CTpaH, HallMOHAJbHAs MHHOBALMOHHAS CUCTEMA
KOTOPBIX HAXOJIUTCA Ha CTaJUM CTAHOBJEHUS U KOTOpbIE O0OJIAIAlOT BCEMU
HEOOXOAUMBIMHU 0a30BBIMU 3JIEMEHTAMU [JIi OCYLIECTBICHUS MHHOBAIMOHHOM
AesTeNbHOCTH. boabmuM npeuMyniecTBOM Y30eKucTaHa sBISETCS OOUuit
oOpa3oBaTeNbHBIH YPOBEHb HACENIEHUS W HaJIMYMe HAy4YHOTO IOTEHIIHAIA.
VY30ekucTan no ypoBHIO IPaMOTHOCTH HAXOJUTCA B OJHOM PsiIy C Pa3BUTHIMU
CTpaHaMH MHpa. B TOABl HE3aBUCMMOCTH B PECIyOJIMKE MPOBOIWIKCH
LeJIeHapaBiIeHHbIe PaOOThl U MHOTOYHUCIICHHbIE peOPMEI B cpepe coXxpaHEeHUs U
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Pa3BUTHSI HAYYHOI'0, HAYYHO-TEXHUYECKOI'O M MHHOBALIMOHHOTO NOTEHIHaNa. B
YaCTHOCTH, ObUTH MPUHSTHI MEPHI IO COBEPIIEHCTBOBAHUIO CUCTEMBI YIIPABIICHHUS
HAyKOU, pACIIMPEHUIO U YKPEIUIEHUIO 3aKOHOAATENBbHON U HOPMaTUBHO-TIPABOBOM
0a3pl COBpEMEHHON HAyYHOW M WHHOBAIMOHHOMW JESITEILHOCTH, CHCTEMATU3aIlUN
U pEeOpraHu3aluu AESITeIbHOCTA aKaJIeMH U YHUBEPCUTETOB. Takke OOJblIOe
3HAYEHUE YAEISIIOCH OBBIIICHUIO YPOBHA MHHOBALIUM B IIPOU3BOJICTBE, PA3BUTHIO
1MH(OPMAMOHHO-UHHOBALIMOHHON UH(PPACTPYKTYPhL, HAYKOEMKUX MPEIIPUATUH,
KOMIUJIEKCAa BBICOKMX TEXHOJIOTMW. bpuIM peann3oBaHbl MEpbl IO MOOLIPEHUIO
MHHOBALMI B HAYYHO-TEXHUYECKON U IIPOU3BOJACTBEHHOU cpepax.

Ho, omHOBpeMEHHO CyIIECTBYET MHOXECTBO (PAKTOPOB, CACPKUBAIOLIUX
pa3BUTHE HWHHOBALIMOHHOM JEATEIBHOCTH, K KOTOPBIM OTHOCATCS A€PULUT
(MHAHCOBBIX pPECYpCcOB, HEAOCTATOYHAs] MH(OPMAIUs O HOBBIX TEXHOJIOTHSX,
HEpa3BUTOCTb  MHHOBAIMOHHOW  HMH(PACTPYKTYpPbl, BBICOKAas CTOMMOCTh
VHHOBAIIMM, HU3KHM CHPOC HA WMHHOBALIMOHHBIE TOBAPBl U YCIYI'H, BBICOKHM
SKOHOMUYECKUNA PHUCK, HEXBATKa KBATU(PUIMPOBAHHOW paboveil Cuibl U T.1.
OCHOBHBIMHU TIEISIMU KOHLETIIMA PA3BUTHUSL CHUCTEMBI BBICIIETO OOpa30BaHMUS
Pecny6nuku Y36ekucran 1o 2030 roga Obuin ONpeAesieHbl TaKUEe MPUOPUTETHBIE
3a/lauyd, KaK «pOCT OXBaTa BBICIIUM OOpa3oBaHuWeM JI0 YpoBHA Oosiee 50
MPOLICHTOBY, «IOAHITHE COAEpPKaHUS BBICHIETO OOpa3oBaHUsA Ha Kau€CTBEHHO
HOBBIII YPOBEHb, CO3/IaHHE CHUCTEMBI MOJTOTOBKH BBICOKOKBAIU(PUIIMPOBAHHBIX
KaJIpOB, KOTOPBIE BHECYT JOCTOMHBIM BKJIaJ]] B YCTOMYMBOE PA3BUTHUE COLIMATIBHOMN
cdepsl U oTpaciaeil 5JKOHOMHUKHU, CIOCOOHBI HAWTH CBOE MECTO HA PBIHKE TPYa».
OcHoBHBIE peOpMBbI, peaTU30BaHHbIC B MOCJIEIHUE T'OJbI, TO3BOJIWIN JOOUTHCS
3HAUYUTEIILHOTO POCTA YPOBHS OXBAaTa BBICIIMM 00pa3zoBaHHEM, KOTOpbIK B 2023
roay aoctur 50 MpoueHToB.

B V30ekucrane mnpoAoKaeTcss BEKTOpP  CO3JaHUS  HAlMOHAJIbHOM
VHHOBAIIMOHHOW CHUCTEMbI, OCHOBAaHHBIM HA ITOCTPOCHUU SKOHOMHKH, COCTOSAIIEH
U3 “pasvKaibHO OOHOBISIOMINX’, “yYCTOMUUBBIX U “3(P(EKTUBHBIX WHHOBAIUH,
CBSI3aHHBIX C MHHOBAIIMOHHON »KOcHCTEMON. OJIHAKO, KOJWYECTBEHHBIA POCT
00pa3oBaTeNbHON JIEATEIbHOCTH U YPOBEHb OOECIEUEHUs KayecTBa HE BCeraa
OTBEYAIOT COBPEMEHHBIM TPEOOBAHMSAM CTPEMHTEILHO Pa3BUBAIOIIETOCS PHIHKA
TpyAa.

ConunanbHO-3KOHOMHYECKOE YIIPABICHUE CUCTEMOM 00pa30BaHUsI CJIOKHBIH,
IIPOTUBOPEYMBBINA IPOLECC, KOTOPBIM HAMHOTO TPYAHEE, YEM YIIPABIICHHE
OTPACIISIMU PEATBHOTO CEKTOPAa SKOHOMUKHU UM MHOTUMHU NMPU3HAHHBIMHA PHIHKOM
cekropamu chepsl yenyr. [I[puHIUNHMATBHBIM ABIISIETCS TO, YTO OOpa30BaHUE HE
OTPAaHUYMBACTCA TOJBKO TOATOTOBKOM KOHKYPEHTOCIOCOOHBIX KaApOB JIJIs
PBIHKA, HO TaK)X€ 3aHUMAETCSl MOArOTOBKOM M COBEPLIEHCTBOBAHUEM TPYIOBBIX
PECYpPCOB, KOTOpBIE SIBISIOTCS BaXHBIM (DAaKTOpPOM OOECIeUeHUs: COIMaIbHO-
AKOHOMUYECKHUX, TyXOBHO-BOCIIUTATEIBHBIX U APYTHX MOTPEOHOCTEN 00IIIECTBA U
rocyaapctsa. [loaTomy npu ynpapiieHUH CUCTEMOM 00pa30oBaHus, pEryJIMPOBAaHUU
pPBIHKA 00pa30BaTENbHBIX YCIYT U OpPraHU3allUd €r0 Ha OCHOBE COBPEMEHHBIX
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KOHIENIMI MapKEeTUHIa HEOOXOAUM MOJX0M, OPUEHTUPOBAHHBIA HA YUaIIUXCS U
UX TOTPEOHOCTH.

Ynpasnenue MapKETHUHTOBOM JesITeIbHOCTHIO 00pa30BaTeNbHBIX
OpraHm3ariii HeoOXOJMMO pacCMaTpPUBaTh B KOHTEKCTE B3aUMOJCUCTBHS CO
BCEMHU PBHIHOYHBIMU CHCTEMaMHM, TJ€ LEHTPAIbHOE MECTO 3aHMMAET PBIHOK
oOpazoBarenbHbIX yCayrT (puc. 1).

PbIHOK maTeHTOB, HOY-XaY,

PrrHox
HOBBIE€ TEXHOJOTHHA

obpazoBaHus

2

oIl Coznanne noprders Hporuosuposanue SorIIIiino
Dol 3aKa30B HA noTpebHocTell, ool
1ROk - KOpHOpaTHBHEIC L2 TPYAOYCTPOHCTBO PHIHOK Tpya:
. cKajuTaia: - TPEHUHTH, OPTaHU3aALHIO 06pa3OBaTeHLHHX BBIITYCKHHUKOB, C e
HPAKTUKH, TIOATOTOBKY yeuyr MPHBJIECHHE
""""" CIELUATICTOB npenojabareyiei

PbiHOK TOBapoB 1
ycIyr

DUHAHCOBBIN PHIHOK

Puc 1. IIpo0sembl, pyHKUMH ¥ POJIb YHIPABJICHUS MAPKETUHIOM Ha PbIHKE
o0pa3oBaTeJbHBIX yCayr?

YHUBEPCUTET KaK OCHOBHOM JIpaiiBep COLMATBLHO-3KOHOMHUYECKOTO Pa3BUTHSA
00111ecTBa BBITIOIHAET CJICAYIOIINE OCHOBHBIE MUCCHHU: (POPMHUPYET HHHOBAITMOHHYIO
PKOHOMHMKY, Ha OCHOBE II€JIEH KOMMEpIIHaIM3aIliy 10 cXeMe oOpa3oBaHue+HayYHbBIC
uccinenoBanus+rpancdep 3HaHuii. COBpEeMEHHBIC YHHUBEPCHTETBHI BBICTYIIAIOT KaK
OCHOBHBIE  CYOBEKTBHI MpoIllecca  CO3JaHHUS  MHHOBAIIMOHHOM  AKOHOMHKH,
3aHUMAIOIIUECS JIeITeIIbHOCTBIO, KOTOpas coueraer B cebe a) obpasomanme; (0)
HayKy; (B) KOMMEPIIMAIN3aIMI0 HHHOBAITMH U Pe3yJIbTAaTOB HAyYHBIX UCCIICIOBAHHUM.
CoBpeMeHHbIE YHUBEPCUTETHI MIPUHATO TakKe HasbiBaTh «lIpeanpuHumaTebCKuMu
yHuBepcuteTaMu». C ydeToM 3TOro, HEOOXOAUMOCTh OpTraHMU3allUd U yHpPaBICHUS
MapKETUHTOBOU JIEITEIbHOCTHIO YHUBEPCUTETOB JIOJKHA OBITh OPUEHTUPOBAHA Ha
co3nanue (HPEKTUBHON NESITEIHPHOCTH HAa PBIHKE WHHOBaMi. [[ns opranuzaiuu
MapKETHUHTOBOU JEATEIbHOCTA YHUBEPCUTETOB, aJalITUBHON K 3TUM HAIMPABJICHUSIM,
TpedyeTcss COBpEMEHHBIN MeToonornueckuii noaxoa. Ha pucynke 2 npencraBiieHbl
MAapKETUHTOBBIE KOHIEMIIMN COBPEMEHHBIX YHUBEPCUTETOB.

KoHnenmuu MapkeTuHTa 111 THHOBAITMOHHBIX YHUBEPCUTETOB JOJIKHBI OBITh
COCPEIOTOYEHbI HA JEMOHCTPAIIMM WX YHHUKAJIbHBIX aTPUOYTOB, CBSI3AHHBIX C
MEePEIOBbIMU  MCCJIEAOBAHUSMM, TEXHOJOTMYECKUMU JOCTHKECHUSIMH U TPEn-
PUHHUMATEIbCKUM JTyXOoM. MCHonp3ys 3TH MapKETUHIOBBIE KOHUEMIIMM, WHHOBA-
IIMOHHBIC YHUBEPCUTETHI MOTYT 3((PEKTUBHO IEMOHCTPUPOBATH CBOU CHIIBHBIE
CTOPOHBI, MPUBJICKATh Jy4YIlIME TaJAHTHI, pa3BUBATh MApPTHEPCTBO U YIEPKUBATH
CBOIO pEenyTaIyio JuAepa TEXHOJIOTHYECKOro Mporpecca U BIMSHHUS Ha OOIIECTRBO.

%5 ABTOpCKas pazpaboTka
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MapKeTHHIOBbIE  CTPATErMd COBPEMEHHBIX YHUBEPCHUTETOB JIOJDKHBI  OBITh
KOMIUIEKCHBIMU M COOTBETCTBOBAaTh MX YHHMKAJIbHBIM IIPEMMYIIECTBAM B 00JacTu
UCCIIEJOBAaHUN, TEXHOJIOTUH, IPEANPUHUMATENBCTBA U BIUSHUS HAa OOILIECTBO.

{ \
> 1- muccus: obpa3oBaHue Mormwerit mpaiisep pasBuTHs
> < obl1ecTBa yepe3 CUCTEMY
> 2- MUCCHSL: HayKa 06pa30BaHI/I5{, HayKHU, HAYYHBIX
OcHOBHas MUCCHS L ) HCCIIeOBAHMIT, COLIMAIIBHO
COBPEMEHHBIX ( ) aKTUBHOCTH, TpaHChepa
VHHBEPCHTETOR > 3- MuccHs: conuanbHast \ AHHOBALIMIA
| J/
4 4 ] 3\ ( \
> - MUCCIIA: MHHOBAIUA JI0X0/IbI OT KOMMEPIHATH3AIHH
\ J TpaHc(epa HHHOBAIWHA 1
>
> 5- mucenst: TparchopMas 00pa3oBaTeNbHBIX YCIyT
. J
|
A 4
[ MapkeTUHroBbI€ KOHLICTIIUYA COBPEMEHHBIX YHUBEPCUTETOB

A
A 4

CoTpyIHUYECTBO M HHTETPAIMOHHBIE CBSI3U

CoBepIIeHCTBO HHHOBALIU U 00ecrieyeHUs <

CoBpeMeHHasi ”HHOBAIMOHHAs HHPPACTPYKTYpa

A
\ 4

[TpeanpMHUMATENBCTBO U CTAPTAI-TIPOSKTHI

\ 4

VHHOBaLMK, OPUEHTUPOBAHHBIE HA CTYIECHTOB ITudpoBoit MApKETUHT ¥ OHJIAHH-TIPUCYTCTBUE

A

A
A 4

4
MapKeTI/IHFOBbIC CTPaTeru COBpEMEHHLIX YHUBECPCUTCTOB ]

MapkeTHHT B3aUMOOTHOIIEHHH [TapTHEpCKUiT MapKETUHT

p
Ludposoit mapkeTHHT < - JlupepctBo mbicne u PR ]

>
L J
.

Puc 2. MapkeTHHIoBble KOHIENIIUM COBPEMEHHbIX YHUBEPCUTETOB®

B nenom, mnOpsMoW CHCTEMHBIM MOAXOA K OpraHM3alMd MapKETHHTI-
MEHEPKMEHTa COBPEMEHHOI0 YHUBEPCUTETA NPEAYCMATPUBACT PEAIU3ALUI0 C
Y4€TOM KOHKPETHBIX MAPKETHHTOBBIX PE3YIbTaTOB JIEATEILHOCTH 00pa30BaTEIbHBIX
YUpEeKICHUH, a TAKKe HAMpaBJICHU U (HOpM CTpaTeruii OTpaciaeBoro MapKeTHHTA.

Bropas rmaBa nuccepranuu HaszbiBaeTcs “Hay4yHo-MeTOogMYeCKHE OCHOBBI
OpPraHM3alud MAPKETHHIOBON [1eAATeJbHOCTH BBICHINX 00pa30BaTeJbHBIX
YUYpEe:XKIAeHUil”’, B KOTOPOH OMNpeAeieHbl COBPEMEHHBIC METOJbl M MOAXOIbl K
OpraHu3allid MAapKETUHIOBOW JEATEIILHOCTHA, HAIMpPABJICHHON Ha TMOBBIIICHUE
KOHKYPEHTOCTIOCOOHOCTH BBICIIMX OOpa3oBaTebHBIX yupexaeHuil. OO003HaYeHBI
MapKETUHTOBBIE  TMPOOJIEMbl  MOBBIIEHUS] KOHKYPEHTOCIIOCOOHOCTH  BBICIIMX
00pa3oBaTENbHBIX YUYPEXKICHUW Ha OCHOBE HWHHOBAIIMOHHBIX 00pa30BaTEIIbHBIX
MPOEKTOB. BBIABUHYTHI IPEIJIOKEHUSI TIO UCIIOJIL30BAHUIO B ITPaKTUKE Y30eKHCTaHa

% Apropckas paspaboTka
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MEXIYHAPOJAHOTO OTbITa IO OpraHW3allMi W YIPABICHUIO MAapKETHHTOBOMN
JEeSTETbHOCTBIO BBICIIMX 00Pa30BATENbHBIX YUPEKICHUMH.

MapkeTUHI pbIHKA COBPEMEHHBIX 00pa30BaTENIbHBIX YCIYT JOJDKEH peliaTh
clenyrolmme 3ajadd: TOUCK Haubosiee >(P(GEeKTUBHBIX BapHAHTOB OOpa30BaHUS;
U3MEHEHHE  MpO(QOpPUEHTAIMU  BBIMYCKHHKA; IMPOBEJECHUE  MApPKETHUHTOBBIX
UCCJIEIOBAHUN O M3YYECHHIO PHIHKA; (POPMUPOBAHUE CIPOCA HA CIECLHAINCTOB Ha
OCHOBE CTPYKTYPHBIX CIBHUIOB B 3KOHOMUKE; PETYJISIPHBIA MOHUTOPUHT YPOBHS
JTOCTIDKCHUST  CTPATETUYECKUX TIeJIeH  COIMAIbHO-DKOHOMHYECKOTO  Pa3BUTHS
pecnyOnuKHM;, WHBECTHUIIMOHHAS TIOJUTUKA, OKOHOMHUYECKAs HE3aBUCHUMOCTh
NPEAUPUATAN, WX PEUTUHI M COBMECTHOE BOCIHPHUATHE 3JTHUX IPOLECCOB C
WHUIIMATUBHON TPENTPUHUMATEIHCKOMN EATeIbHOCTHIO, PA3BUBAIOIIUMCS PHIHKOM U
MMOCTOSTHHO MEHSIOMUMCS OW3HECOM; ISl TIOJHOIIEHHOW peanv3aii MapKeTHHTa
YpE3BBIYAHO HEOOXOMMO UMETh KOMIUIEKCHYIO HH(POPMAIIHIO.

O¢ddexTuBHas peanuszanusi TUX 3a/1ad TpeOyeT UCMOIB30BAHUSI UHCTPYMEH-
TOB, oOecrieynBaromuX Y(PPEKTUBHYIO WHTETPALMIO PE3yJIbTATOB MAapKETHHTOBOMN
JeSTEIPHOCTH 00pa30BaTENbHBIX CTPYKTYP U TpeOOBaHMI pabOTOIaTENeH HA PHIHKE
TpyJla TOCPEACTBOM (POPMHUPOBAHUS U MPOJABUKEHUS WHTETPUPOBAHHOTO €IMHOTO
TOPrOBOTO MPEIJIOKEHUS. Y HUKATBHOE TOPIOBOE MPEIOKEHUE UHTETPUPOBAHHOMN
MECTHOM CTPYKTYphl 00pa3oBaHHsl OOECHEUMBAECT yIOBIECTBOPEHHE MOTPEOHOCTEM
pBIHKA TpyJa Orjarogapsi CBO€l MHOTOTPAHHOCTH W pa3HooOpaszHoctu. [Ipu sTom
dbopMHUpOBaHHUE TIPEIIOKECHHSI Ha PHIHKE 0Opa30BATEIBHBIX YCIYT MPOUCXOMUT Ha
OCHOBE KOOpAWHAITMK ¥ WHTETPAllid MApPKETHUHTOBBIX CTPATETHA U JIEATCILHOCTH
YYaCTHHKOB MECTHOW CHCTEMBI 00pa30BaHMSI.

OddexToM TaHHOTO MOAXO0a ABJSIETCA OO0JErYeHUE Mepexo/ia MoTpeOuTene ¢
OJIHOTO YPOBHSI 00pa30BaHUs Ha IPYyToi (cpeaHee olliee win npodeccuoHaabHOe —
BBICITICE — JIOMIOJIHUTEIBHOE), a TaKKe peau3alusl CUCTEMHOTO KOHKYPEHTHOTO
MPEUMYIIECTBA YYACTHUKOB CUCTEMBI B YCIIOBUSAX 00OMEHA/KOHBEPTAIIUU CIIPOCa WU
uH(OpMAIMOHHBIX TapameTpoB mnorpedutend. [Ipu >ToM oCHOBHBIE (QYHKITMH
obpazoBanus (GopMUpYIOTCS NyTeM (PaKTHUYECKOH HWHTErpalid MapKeTHHTOBBIX
GyHKUMA WM CO3[@aHUs E€AMHOTO CTPATerHYecKOro MapKETHHTOBOTO IIEHTpAa,
BBITIOJIHSFONIETO (DYHKIIMIO YIPABICHUS MApKETUHTOM JJIsl BCE MECTHOW CHCTEMBI
o0Opa3oBaHUs.

Nurerpamuio GyHKIMI YHUBEPCUTETOB MO OPTaHU3AIMHA MAapKETHUHTA CJIEIyeT
OCYIIECTBJIATh 0 TPUHIUIY «YHHBEPCUTET — 0Opa30BaTCIbHBIC MPOTPAMMBI —
KOHKYPEHTOCTIOCOOHOCTb BBIIMTYCKHUKOB Ha PbIHKE TpyJa» (puc. 3).

Opranm3aiuss MapKETUHT-MEHEI)KMEHTAa B COBPEMEHHOM  YHUBEPCHUTETE
TpeOyeT MPOSBICHNS aKTUBHOCTH HE TOJIBKO K TPYIITIC IIEPBOHAYATBHBIX KJIUCHTOB, U
HE 3aKaHYMBACTCS aKTHUBH3AIlMEH IMOTPEOUTENIHLCKOro crpoca W (GopMUpOBaHHUEM
MMOTOKA KJIMEHTOB, IMOJAIONTUX 3asSBKH.
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OPTAHU3ALIMA OPI'AHBI TOCYIAPCTBEHHOI'O OPI'AHBI OBIIECTBEHHOI'O

PABOTOJATEJER KOHTPOJIAA KOHTPOJIA

* LleHTpPbI TPYAA U 32aHATOCTH * MiHuCTEpCTBO BLICLIEro 00pasoBaHIis, * HenpaButenbCTBEHHBIE HEKOMMEPYECKHE
HAayKd W MHHOBaiwuii Pecry6inkn Y30ekucTaH.
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Puc 3. UarerpupoBannas ¢popma GyHKUMH yIPABJIEHUS MAPKETHHIOM B
MeCTHOM U 00pa3oBaTebHOl cucTeme?’

MecTHBIN ¥ PETHOHATIBHBIA CHPOC HAa 0Opa3oBaTEIbHBIC YCIYTH U MPOTYKTHI
ABJIIETCS OCHOBOM Ui  (OPMHUpOBAHMSI OTPAHMYEHHOTO 1O OHOKETYy U
IJIATEKECIIOCOOHOCTH  TEPPUTOPUANBHBIX IENEBBIX TPYNN KJIUEHTOB IOTOKA
KJIMEHTOB, MOJAIOIIUX 3asBKM HA HAYaJIbHOM JTale pPa3BUTHUS 00pa30BaTeNIbHBIX

YCIIYT.

27 Apropckas paspaboTka
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B Tpetbeii rnaBe nuccepranuu noj HazBaHueM ‘‘CocTosiHMe pa3BUTHS U
OPraHM3allMl MAPKETHHIOBOM [1eATeJbHOCTH BBICHIUX O00pa3oBaTeJbHBIX
YUYpeKACeHUI” TPOBEACH CTATUCTUYECKUN aHAJIN3 JUHAMHUKN HAYYHO-TEXHUYECKOTO
Pa3BUTHS U MEXAHU3MOB CTUMYJIMPOBAHUS HAYYHO-MHHOBALMOHHOM JIEATEIIBHOCTH
BOY VY30ekucrana. IIpoananusupoBaHo COCTOSTHHE dbopmupoBaHuUs
WHTEJUIEKTYaJbHOIO TMOTEHLHAIA, HAyYHOU JIE€ATEJIbHOCTH W WHHOBALMOHHOMN
CUCTEMBI BBICIIUX 00pa30BaTENbHBIX YUPEKICHUN. BBISIBIIEHBI OCHOBHBIE TPOOIEMBI
CUCTEMBbl  OpraHM3alMd  JCSATEIbHOCTH 10 KOMMEpUUAIu3alid  Hay4dHO-
WHHOBAIMOHHBIX MPOAYKTOB 0Te4ecTBeHHBIX BOY.

B mocnemnme rombl mpoBoAWTCS MaciiTaOHas paboTa MO MOACPHU3AIUHN
CHUCTEMBI BBICIIIETO 00pa30BaHMUsI, PA3BUTHIO HAYKH, BHEIPEHUIO COBPEMEHHBIX (hOpM
u TexHojoru oOyueHus. OpHAKO HapsSAy C MO3UTUBHBIMU HU3MEHEHUSMHU U
MPaKTUYECKOH paboTON HMEIOTCS MPOOJEMBbI, TPEOYIOIINE CBOETO peEIICHUS.
3apyOeKHbBIN OIBIT MOKA3bIBAET, YTO 3ajlaya COBPEMEHHOTO YHUBEpPCUTETAa — HE
o0y4arh CTYJIEHTOB, a HAyYUTh UX YYUTHCS, CAMOCTOSITEIHLHO MBICIUTh, HAXOIUTh
penieHus: mpoOseM, aHAIM3UPOBaTh WHGOPMAIIHIO, JeJaTh BBIBOJBI U MPUHUMATh
pemeHusi. OHAKO B OOJIBIIMHCTBE BHICIIMX 00PAa30BaTEIbHBIX YUPEKICHUN 10 CUX
Mop HaOMIOAAIOTCA CiIy4au TMpenojaBaHus 3HAHUN TO-CTapoMy — TOJBKO B
ayJIMTOpUSIX, TpaHCPOpMallMU 3HAHMM TMpenojaBaTeNIIMU JIUIIbL B Mpeaenax ux
3HaHu. [IpoBOaMMBIE M3MEHEHHSI HE IMO3BOJISIIOT B MOJIHOM MEpE YIAOBJIETBOPSTH
MOTPEOHOCTH pecyOIMKAaHCKOTO phIHKa 00pa30BaTeIbHBIX YCIYT U PhIHKA TPYAA.

3a mocienHue S5 JET B UENSIX YBEIWYECHUS OXBaTa MOJOJEKH BBICIIUM
o0pa3oBaHHEM CO3/1aHO 84 HOBBIX BBICIIMX OOpPa30BaTENIbHBIX YUPEXKICHUW, B TOM
yucine 52 ¢ummana mMectHbX, 10 — HerocynapcTBEHHBIX U 22 — 3apyOexHBIX
BBICIIIUX OOpa30BaTEIbHBIX YUPEKICHUM, 00IIee KOJIMYECTBO KOTOPBIX JOCTHUIIIO
156. B 2017 roay 6su10 co3gano 5, B 2018 rony — 15, B 2019 roxy — 19, B 2020
rony — 21, 82021 rogy — 26, B 2022 roxy — 29, B 2023 1oy — 32 HOBBIX BBICIIIHX
oOpazoBarenbHbIX yupexaeHui. Eciu B 2010 romy ypoBeHb OXBaTa MOJIOICKH
BBICIITMM 00pa3zoBaHueM cocTaBisut 14,7%, To k 2016 romy 3TOT mokasareib COCTABUI
8,7%. B pe3ynbrare npoBeaeHus: pepopM TOT mokazatenb goctur 51% B 2023 roxy
(puc 4).

Ho u »3T0oT mokazarenb 3HAYMTENBHO YCTYHAaeT MOKa3aTessiM psna ctpaH. B
gacTHOCTH OH cocTtaBisieT 97,4% B Cepoun, 95,6% B HoBoit 3emananu, 92,3% B
Typuuu, 87,9% B Unim, 86,9% B IlBeituapun, 85,4% B Januu, 84,4% B benapycu,
84,2% B Poccun, 81,1% B Anonun, 69,2% B Kazaxcrane?.

Pe3koe yBennueHue nmapaMeTpoB MpreMa B MOCIEIHHUE TO/Ibl IPUBEIIO K POCTY
YUCJIEHHOCTH CTYJIEHTOB U MPO(ECCOpCKO-TIPENoaaBaTeIbCKOT0 COCTaBa BBICIIMX
oOpa3oBarenbHbIX yupexjaeHuid. B 2021-2022 yyeOHOM Toy YHCIO CTYAEHTOB
nocturyio 747 588 den, a koauuecTBo mpodeccopoB-npenoaaarencii — 31 092 yen.
B 2021-2022 yyebHOM roty o01iee KOJIUYeCTBO CTYIEHTOB YBEJINYMIOCH TIOYTH B 3
pa3a no cpaBHeHuto ¢ 2011-2012 y4eOHBIM T00OM, a YHCIEHHOCTh MPOheccopoB-
npenojaBaresied yBeauumioch B 1,4 paza. BUnHO, 4TO YHMCIEHHOCTh CTYJIEHTOB U
npodeccopoB-TIpenoaBaTesneii BEIPOCIO HEMPOIIOPIIMOHAIIBHO.

28 http://data.uis.unesco.org/Index.aspx?DataSetCode=EDULIT_DS
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3a mocneaHue MATh JIET 00BEM MOCTYTEHUS ACHEKHBIX CPEJCTB 3a 00yUeHHe Ha
IUTATHO-KOHTPAKTHOM OCHOBE B TOCYJApPCTBEHHBIX BBICHIMX 00pa30BaTENIbHbBIX
YUPEKACHUSIX BO3POC MOYTH B S5 pa3. DTo OOBACHSETCS PE3KUM IMOBBIIICHUEM
napamMeTpoB MpHUeMa B By3, a TaKKe BBEJIECHUEM CHCTeMbl AU(PGHEpEeHIIMPOBAHHOTO
npremMa Ha IUIATHO-KOHTPAakTHOM ocHoBe. B Hacrosimee Bpems 6a3oBas cymma
IUTATHO-KOHTPAKTHOTO 00yueHus MOoKpbiBaeT B cpeaHeM 70% 3aTtpar Ha oOydeHHe
OJIHOTO CTYJICHTA.
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O I
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NN BHOBB CO3/JaHHBIE BBICIINE 00pa30BaTeNIbHbIE YIPEKICHHS m——yDOBEHb 0XBaTa (B %0)

Puc 4. Koim4ecTBO BHOBb CO3JaHHBIX BBICIINX 00Pa30BaTeIbHBIX YUPeKICHUH
U YPOBEHb 0XBaTa BbICIIMM 00pa3oBanueM B PecnyOiinmke Y30ekucran®
[Torennuman BOY no BHEAPEHNIO MHHOBAIMI TakKe poc u3 roga B roa. B 2018
rogy oO0BEeM HAyYHO-UCCIEIOBATEIIbCKUX U OMNBITHO-KOHCTPYKTOPCKUX padoT,
BBINOJIHEHHBIX OPraHU3alMsIMH IO CEKTOpaMm JesaTenbHOCcTH, coctaBuil 680 038,0
MJIH. CyMOB, a B 2023 rogy noctur 1 069 676,5 muH cymoB. Eciu B 2018 roxy mons
BBICIIIUX OOpa30BaTENIbHBIX YUYPEKACHUNW B BBINMOJHEHHBIX HCCIIEIOBATEIHCKUX
pabotax cocrtapisuia 10,9 nporenta, To k 2023 rogay 3TOT nmokazarenab goctur 18,1
nporeHTa. Kak mMoka3biBaeT TEHJEHIMS, POCT O00BbEMa BBIMOJHEHHBIX HAy4HO-
uccaenoBarenbckux pador BOY B mocneanue roapl ObLT BBINIE, YEM B JPYTUX
chepax. OCHOBHOW TPUYMHOW OTOTO CTAJI0 NPHUHITHE B CTpaHE Mep TIO0
ctumynupoBanuto BOY Kk oCylIeCTBICHHIO HAYyYHO-UCCIIEI0BATEIbCKON PabOThl U
YBEIIMUEHHE U3 T0J1a B IO KOJIMYECTBA UCCIE0BATENIECH C YUEHOUM CTENEHBIO.
OTH 00CTOSITEIHCTBA TTOKA3BIBAIOT, YTO PACTET HE TOJIBKO cpoc Ha yciayru BOY
MO0 TOJrOTOBKE KajapoB, HO M (OPMHUPYETCS BBICOKHMH CHOPOC HAa HMX HAyYHbIE
uccnenoBanusi. COOTBETCTBEHHO, CUCTEMa OPTaHU3alMU MapKETUHTOBOU JEATEIb-
HOCTH YHHUBEPCHUTETa JOJDKHA OBITh JIOMOJIHEHA MAapKETHHTOBBIMU (DYHKIIMSMH,
HaIpaBJICHHBIMU Ha 1I€JIEBOE Y OBJIETBOPEHUE CITPOCA HA PhIHKE MOATOTOBKHU KaJIpOB
M aKkcejepaTtopckux MWHHOBauumi. CucremMa OpraHM3aldd  MapKETHUHTOBOM
NEATEeIbHOCTH YHUBEPCUTETA KAK MYJIbTUIIUKATOP 1LIEJIEBOT0 KIMEHTCKOrO0 MOTOKA
(aOUTYpUEHTBI — CTYJICHThl — BBIITYCKHUKH) TUITUYHA JJI TPAAUIIMOHHON MOJIeNN
OpraHu3aluu MapKETUHTOBOM NEATEeIbHOCTH. Cuctema OpraHu3aluu
MAapKETUHTOBOI JAESATEIbHOCTH YHUBEPCUTETA KaK MYJIbTUILUIMKATOPA IEIEBOIO
KJIMEHTCKOTO TMOTOKa (aOUTYpPUEHTHI - CTYJEHTHI - BBITYCKHUKHU) TUIHWYHA JIJIsI

29I_IO,Z[I“OTOBJ'IGHO aBTOPOM Ha OCHOBE I/IH(I)OpMaIII/II/I MI/IHI/ICTepCTBa BBICILICTO U CPEAHETO CIICHUAIIBHOTO O6paSOBaHI/Iﬂ
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TPAJAUIIMOHHON MOJIETIM OPTraHU3alMd MapKETUHTOBOW AesTeNbHOCTU. OCHOBHAas
JESTeIbHOCTh YHUBEPCUTETOB JOJDKHA OBITh HampaBlieHa Ha TMPEJOCTaBlICHHUE
00pa3oBaHMs U KOMMEPIMAIM3AIMI0 HHHOBAIIUH.
A 9T0 OCTUTAETCs IyTEM MOBBIIIIEHUS YPOBHSI 00CTY>KUBaHUS B YHUBEPCUTETAX
U TIOBBIIICHUS MX AaKTMBHOCTU HAa IIEJIEBOM PbhIHKE MHHOBaUWW. COOTBETCTBEHHO,
s dexT akcenepaTopa BOZHUKAET 3a CUET MOBBIIICHUSI aKTUBHOCTH YHUBEPCUTETOB
Ha pbIHKE MHHOBAIMU. OH JOCTUTAETCS MyTEM PELIEHUS OCHOBHBIX MHHOBALIMOHHBIX
3alay peajbHOro cekropa U 3(P(HEKTUBHOTO CBOEBPEMEHHOIO YIOBIECTBOPECHHUS
chopmupoBasirerocs crpoca. C 3TOM TOYKH 3pEHUST OpraHU3aIs MapKETUHTOBOU
JCSTeIbHOCTH YHUBEpPCHUTETa JOJKHA ObITh CchOpMUpOBaHA KakK OTAENbHAs
CTPYKTypHasi €IMHUIIA, HANpaBJICHHAs HA BBIMOJHEHUE TMOKUX (PYHKIIMOHAIBHBIX
3a/1a4 (Maes-WHHOBALMSI-KOMMEpLHATA3ausa-1uPpdy3us).
Taoauna 1
O0beM HayYHO-HCCIe0BATEIbCKUX U ONIBITHO-KOHCTPYKTOPCKHUX PadorT,

BBINNOJHCHHBIX OPraHu3allusAMH 110 CEKTOPaM JI€ATC/IbHOCTH

I'ocynapcTBeHHBIH IIpeanpuauMaTeabcKkuit Cexrop Hacrubiii .
T'onwl | Ena. uzm Bcero BbICIIET 0 HEeKOMMepUecKHi
CeKTop CeKTop
o0pa3oBaHust CeKTOp
2018 M. CyM 680038 185403,9 4145279 74036 6070,2
Jois, % 100 27,3 61 10,9 0,9
0019 |-MIH. CYM 8534044 314694,7 429183,7 106722,2 2803,7
Jos, % 100 36,9 50,3 12,5 0,3
2020 KM cyM 992029,1 380808,7 480005 126470,7 47447
Jois, % 100 38,4 48,4 12,7 0,5
o021 |MIH. CYM 1069676,5 395841 479907 4 184509,9 9418,2
noust, Y% 100 37 449 17,2 0,9
o022 |-MIH. CYM 1225672,1 493543,4 512646 210727,3 8755,5
Jois, % 100 40,3 41,8 17,2 0,7
2023 |MIH. CYM 1356426,1 563285,9 5373419 2458443 9954
Jons, % 100 41,5 39,6 18,1 0,7

B OonbIIMHCTBE YHMBEPCUTETOB CO3/IaHbI OTIIEJBI 10 KOMMEpPIMATU3AINH
WHHOBaIMi. B yacTHOCTH, OTJEN KOMMEpIIMaInu3allid HAYYHbIX U UHHOBAI[MOH-
HbIX  pa3paborok  TamIKeHTCKOro  ToCyJapCTBEHHOTO  YKOHOMHYECKOTO
YHUBEPCUTETA BEJIET JICSITEIHHOCTD 1O 4 OCHOBHBIM HaIlPaBJICHUSIM:

- KOOPJAMHHPYET  HCIOJHEHHUE  XO3SHUCTBEHHBIX  JIOTOBOPOB  BO
B3aUMO/JICUCTBUU C MPEANPUATUSIMU U OPTaHU3AIUSIMU;

- TPUBJEKACT B YHUBEPCUTET TPaHTOBBIC CPEJACTBA HA OCHOBE HAYYHO-
HCCJIEI0BATENIbCKUX MMPOEKTOB;

- PYKOBOJIMT peau3alueil CTapTan-mpoeKTOB;

- TpaHcdep TEXHOIOTUH.

Opranmzais MapKeTHHTa B OTJEJIe KOMMEPIMAIM3AllMd WHHOBAIIUNA
YHUBEPCUTETOB MPEANoiaraeT co3ianue komaua U pyHKuuil 175 3¢ HEeKTUBHOTO
OPOJBMKEHHUS WM PACIPOCTPAHCHUS YHUBEPCUTETCKUX HCCICAOBAaHUNA U
WHHOBAIMA  CpPeAW  pa3IMUHBIX  3aWHTEPECOBAHHBIX  CTOPOH,  BKJIIOYAs
MIPOMBIIICHHBIX TAPTHEPOB, MHBECTOPOB U IMHUPOKYIO OOIIECTBEHHOCTD.

YHHUBEPCUTETCKUI OTACT KOMMEPIHAIN3AINN HAyIYHBIX 1 HHHOBAIIMOHHBIX
pa3pabOTOK MOMKEH HMMETh OPraHU30BaHHYIO CXEMYy M MEXaHHU3Mbl OKa3aHUs
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yCIYyT B IIpejienax CBOMX MOJTHOMOYMI JJisl TTOJTHOM pean3alud KOMIUJIEKca Mep
M0 MApKETUHTOBOW TMOJJIEPKKE HAyYHBIX MCCICIOBAaHUN U Ppa3padOTOK.
[IpennaraeMblii [ YHUBEPCUTETOB MAapKETUHTOBBIA MEXaHU3M KOMMEpPIMa-
JU3alMY UHHOBAIIMI BKJIIOYAET B c€0s1 OCHOBHBIE ()YHKIIMU METO/IOB MHHOBAIIOH-
HOTO MApKETHUHIa U MapKETUHTa, KOTOPBIE COCTABIISIIOT COBOKYITHOCTh METOJIOB U
MOAXO0JI0OB K OPTaHU3allMM MApKETHHIOBOW JEATEIBHOCTH (METOJIBl MApKETHH-
TOBBIX UCCJIEJOBAHUM, METOIbI 1IEHOOOPAa30BaHUs, METO/IbI O3UIIMOHUPOBAHUSI,
METO/bl KOHTEHT-MapKeTUHTa, U T.1.). [Ipu peanuzanuu 1aHHOTO MEXaHU3Ma, Ha
HAYaJbHOM JTalle OCYIIECTBISETCS MOUCK HAEH OTACIOM KOMMEpIUaau3aluu
MHHOBAIlMOHHBIX MPOEKTOB, KOTOPBIA OTCIEKHUBAET NapaMeTpbl HAYYHBIX
WHHOBAIIMA W TEPCIEKTUBBI MPOAOJIKAIOIIUXCS HAyYHO-UCCIEI0BATEIbCKUX
pabot. OToOpaHHbBIe A OIEHKH OYIyIIero CIpoca WU MepefaloTcs B OTIST
KOMMEpIMaInu3allii Hay4YHbIX U MHHOBALIMOHHBIX Pa3padOTOK, IJe MPOBOJUTCS
aHajiu3 pbIHKA. JTOT OTIEN MPOBOAUT HAYYHYIO SKCIEPTU3y WHHOBAIMOHHOMN
WJIEW, AHAJIN3 PHIHOYHOM KOHBIOHKTYPBI, AHAJIW3 PBIHOYHBIX BO3MOXHOCTEM,
KaueCTBEHHbIC HMCCJIENOBaHMS ISl (QUIbTPAlMM HEHYXKHBIX MOTPEOHOCTEN U B
KOHEYHOM HWTOI€ OIPEAENSAET CTPATETHUECKUE LEIU 10 BHEIPEHUI0 NHHOBALUU
(puc 5).

OTOT UEHTp MPOBOAWT CIHEIUAIU3UPOBAHHBIC UCCIEIOBaHMUS 1O 0Oa3am
JaHHBIX, OCYIIECTBISET MOUCK MAaTEHTOB M 3aHMMAETCS MPOLETYPOH pEerUCTpaliuu
MHTEJUIEKTyallbHOM coOcTBeHHOCTU. [IpenocraBiser nHpopmanuoo 00 U3MEHEHHUH
PBIHOYHON KOHBIOHKTYpPHI B TEPHOJ] PETUCTPALUUA OOBEKTOB HMHTEJUICKTYaIbHOMN
COOCTBEHHOCTH, DPa3pabaThIBAE€T IEHOBYIO CTPATETHUIO U JAeT PEKOMEHAALNU IO
MOTEHIMAJIBHBIM TOKYyMaTeNsiIM OOBEKTOB HWHTEIUIEKTyaJIbHOM COOCTBEHHOCTH.
Taxxe, HEeHTp KOMMEpPUMATM3AlMU HAYYHBIX W HWHHOBAIMOHHBIX pa3paboToOK
3aHUMAETCS MOATOTOBKOM K MPOHUKHOBEHHIO HA PRIHOK MHHOBAITMOHHBIX TPOTYKTOB,
TO €CTh COCTAaBJICHHEM MapKETHHIOBOIO IJIaHA, OMMCHIBAIOIIEIO MAapKETUHIOBBIE
KOMMYHUKAIIMH, U YCTAaHABIUBAET OIO/KET HAa €T0 MPOJABUKECHUE.

Ornenka MapKeTUHrOBOrO 3(dexra oT KOMMEpIMaIn3alud WHHOBAIMOHHBIX
MPOJIYKTOB OMpEEsieTCs] MyTeM BblYETa 3aTpaT Ha MAapKETHUHTOBbIE WHHOBAIIUU
(aHanu3 phIHKA, MApKETUHT-MHMKC) W3 JI0X0Ja OT peaju3aiud OOBEKTOB
MHTEJJICKTYyalIbHOM COOCTBEHHOCTH M JI0XOJa OT Peau3allii TOTOBBIX MPOJYKTOB.
BrruucnenHoe 3HaueHue OyAeT TOKa3bIBaTh akcenepaTtopckuit sddext oluei
JESITeIbHOCTH YHUBEPCUTETOB, U UTPATh POJIb YCKOPUTENSI 00pa30BaTEIbHBIX YCIIYT.

[lpu  3akmiOYeHWW  TOCYJApCTBEHHBIX  KOHTPAKTOB ~ HAa  HAYYHO-
WCCIIEIOBATENIbCKUE Pa0OThl W TOJMYYCHHH OECIUIaTHBIX TPAHTOB Ha CO3JaHUE
MPOM3BOJACTBA OOIIass CyMMa 3aTpaT yMEHBIIAETCS OTHOCUTEIBHO CYMMBI
MOJIy4€HHOTO TPaHTa, YTO MPUBOAMT K MOBBIMICHUIO SKOHOMHYECKOTO 3 dexTa oT
BHEJIPEHUSI MAPKETUHIOBOTO MEXaHM3Ma KOMMEPITMAIN3allid MHHOBAIIUH.

56



DopMHPOBaHKE CIIpOca Ha OpraHu3anioHHbIE PECYpPChl, oOecneunBaromue HyHKIMOHHPOBaHHE MAPKETHHIOBOTO MEXaHH3Ma KOMMEPIHATH3allii HHHOBALHI HunoBanmonHas
MHHOBALMK HH(paCTpyKTypa
YHUBEPCUTETA

OpraHn3anOHHEIE
pecypcbl

MeTto0n0ru4ecKue HHdopMarmoHHbIe
CpezcTBa CpezacTBa

T'ocynapctBo TpynoBbie pecypchl DUHAHCOBBIE CPECTBA

Busnec
OTIIeII KOMMEpHuaI3aluu Hay4YHbIX U HHHOBAIITHOHHBIX pa3pa60TOK YHUBCPCUTETA Oxka3zaHue MIaTHBIX ycayr

O06pazoBanue

VYpasnenue
HayYYHBIMHU
MHHOBaLlUSIMU

YHHUBEpCUTETCKHIA LeHTp TpaHchepa HeOOoIbIINE
Ou3HEeC-MHKY0aTOop TeXHOJIOTHUil MHHOBAIMOHHBIE
OTZENBI

HccnenoBanus u MHHOBaIOHHbIE NurennexryanbHas VIHHOBaIIMOHHBIE
pa3paboTku MPOEKTHI CcOOCTBEHHOCTh NPONYKThI

Crapramn mpoeKThl

A: ]\/]HIJKETIIHFOBbIe HCCIICIOBaHUA (ypOBeHl) CTPaTeTruIeCKoOro B: NIHpKeTHHl’ MHUKC (ypOBCHb OIIEpaTUBHOTO Mﬂp]\'eT"Hl‘ﬁ) — (b_VHKL["ﬂ

MapketrHra) — ¢GyHkius Gpopmuposanus Oyaymero crpoca (1) (dopmuposanus crpoca (f2)

Ilouck uneit AI[UTa HHTEIUIEKTYalIbHON COOCTBEHHOCTH

Crparernueckue HarpapiIeHHs BXOXKICHHUS HA PHIHOK

Pazpaborka OusHec-mIana Cospanue 6penna

Axcenepatopckuii addexr S=f(fn)

Puc 5. MapKeTHHIOBBIil MEXaHH3M KOMMEPIHATH3ANNN HHHOBauii 1y1is1t BOY3?

$0ABTOpCKas pa3zpaboTka
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YetBepTas ri1aBa HCCIEA0BATEIBCKOM paboThI Ha3bIBaeTcs “CTpaTernyeckue u
NPUOPUTETHbIC HamnpaBJeHUs 3PPeKTUBHON OPraHU3aAUMUA MAPKETHHIOBOM
AeSITeJIbHOCTH BBICIIMX 00Pa30BaTe/IbHBIX YUPE:KICeHUN ’, B KOTOPOH OINPEIEIEHBI
MOJIXO0JIbI K pa3pabOTKe MapKETUHIOBBIX CTPATETUN YHUBEPCUTETOB, aallTUBHBIX K
cryneHtaM. IIpennokeHbl MapKETHHIOBBIE WHCTPYMEHTBI, HAIPAaBJICHHBIE Ha
3h(PeKTUBHOE BXOXKICHUE YHUBEPCUTETOB HAa PBIHOK  HAYYHBIX HWHHOBAIUH.
[loAroToBNIEHBl  NPENJIOKEHHUS] 1O  TOBBIIMIEHUIO  KOHKYPEHTOCIOCOOHOCTH
YHUBEPCUTETOB ¥Y30€KHCTaHa Ha OCHOBE CO3aHMsI KOHIENTyanbHoU Mojenu LlenTpa
TpaHChOpMAIIHH.

Texkymui mpouecc ynpasiaeHUs MAPKETUHIOM JEHCTBYIOIIMX YHUBEPCUTETOB
VY30ekucTaHa OpraHiu30BaH B CIEAYIOIINE KIIACCUYECKHE JTallbl:

— aHaNu3 TEKYyIIel CUTyalluu Ha PhIHKE BBICIIETO 0Opa30BaHuUs;

— aHalu3 MAapKETUHTOBOM Cpelbl U TMO3UIUU CYOBEKTOB-yYaCTHHKOB
00pa30BaTeNbHOrO PHIHKA;

— CTpaTeru4ecKuii MapKETUHIOBBIN IUIAH TPYAOYCTPOUCTBA CTYAEHTOB;

— TaKTUYECKUH MAPKETHHT TPYAOYCTPOWUCTBA;

— KOHTpPOJIb  3(Q(EKTUBHOCTH MapKETMHIa Ha OCHOBE IIOKa3aresei
TPYIOYCTPOMCTBA IO CIIELUAIBHOCTSIM.

K coxaneHutro, B MApKETUHIOBOM JEATEIBHOCTH YHUBEPCUTETOB HE
IIPOCMATPUBAIOTCSL BAXKHBIE AaCIEKTBI, TaKWE KaK CBA3b IIpoliecca YIpaBICHUS
MapKETHUHIOM C KOHKPETHBIMH CTPYKTYypaMU U OM3HEC-TOJIpa3eieHUsIMU CyObEKTa
MapKeTHHIa; y4eT copoca MNpEeANpUsITH M OpraHu3alMii Ha Oyayliue Kaipsl,
OTpacieBbIX OCOOCHHOCTEN MapKETUHT-MEHEIKMEHTA.

Kaxk u3BecTHO, TpaAULIMOHHBIE MOJIETTU MAapKETUHTa OPUEHTUPOBAHBI TOJBKO Ha
MaTepHuaibHble HHTEPECHl YHUBEPCUTETOB, TO €CTh J€ATEIbHOCTD, HAIIPABICHHYIO HA
MaKCUMaJbHOE YBEIUYEHHE BHEOIOKETHBIX CpeicTB. Bo3pacTaromas KOHKypeHIUs
Ha PBIHKE YCIYT BBICIIEro 0Opa3oBaHUsi TPeOyeT OT YHUBEPCHTETa OpraHU3aluu
MapKETHHIOBOM JIEATEIbHOCTH HA OCHOBE KJIIMEHTOOPUEHTUPOBAHHOTO MOAX0A, YTO
MOCTENIEHHO CTAHOBUTCSA OOSA3aTENbHBIM YCIOBHEM. ABTOpP CUMTAET KOHKYPEHIIHIO
OCHOBHBIM (haKTOPOM IBOJIIOIIUM MAPKETHUHTOBBIX CUCTEM, UYTO TPeOyeT pa3padoTKu
U anpo0aly WHHOBAIIMOHHBIX MAapKETUHTOBBIX MHCTPYMEHTOB C YYE€TOM
3aKOHOMEPHOCTEM M JI€TEPMMHAHTOB TIOBEJCHUS TMOTpeOuTeNel B pamMKax
METO/10JI0TUN KIIMEHTOOPUEHTUPOBAHHOTO MAPKETUHTA.

MapketuHroBele KOMHOHEHTHl Mozaenu “4C” Pobepra JloyrepObopHa B
KOHLICTILIMA ~ CTPaTernyeckoro MapKEeTHHra CleIyeT paccMaTpuBaTh HE Kak
MapKETUHTOBBIE 11€JTM TOCTABIIMKOB TOBAPOB U YCIIYT, a KaK BayKHAsi MAPKETUHIOBAst
LEeJdb YJIOBJIETBOPEHUSI 3alpoOCOB U MOTpeOHOCTE uX mnorpedurtenei. JlanuHas
KOHLIETILINS,, HECCOMHEHHO, SBJISIETCS] YPE3BbIUAHO BaKHBIM HAYYHO-TIPAKTHUYECKUM
B3IJISI/IOM C TOUKH 3pEHUSI CETOAHSAIIHIX HACYITHBIX 3a/a4, CTOSIIUX Mepe]l CHCTEMOMN
oOpaszoBanusi Y30ekucrtana. Hampumep, mpoBeneHue MOJUTHKH OpeHma oOpaso-
BaTEJIbHBIX YCIYT 03HAYaeT B3aMMOCOIIaCOBaHHBIE MEPOIIPUATHS, HAIIPABJICHHBIC HA
o0ecrniedyeHre MOJIHOTO MPU3HAHMS YCIIYT yyalluMucs. Takxke He ClieyeT OCTaBIATh
0e3 BHUMaHHUSA UCIOJb30BaHUE »dJeMeHTOB “4C” Kak COBPEMEHHON (OpPMBI
Mapketunr MUKC.
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Anantanus  cuctembl  “Mapketunr  4C” Uil yHUBEPCUTETOB — WJIU
00pa3oBaTENbHbIX YUYPEKJIECHUN BKIIOYAeT B ceOsi C(HOKyCHPOBAHUE Ha BaKHBIX
B3aMMOCBSI3aHHBIX acnekTax st 3(h(HEKTUBHOTO OKa3aHUsl 00pa30BATENbHBIX YCIyT
U COTPYOHHUYECTBA C Pa3IUYHBIMU 3aWHTEPECOBAHHBIMH  cTOpoHamMu. 4C
0o0pa3oBaTeNbHbIX OpraHU3allUi BKIIOYAET B CEOSl TaKUE CTPYKTYpPHBIE JIEMEHTHI,
kak Pemenune morpeburtens Customer solution), 3arpatsl mokynarens (Customer
cost), Yno6ctBo (Convenience), Kommynukanus (Communication). ¢ pexkTuBHOCTh
CTYJACHTO-OPUEHTHPOBAHHOTO OOyYEHHsS B YHUBEPCUTETE OTPAXaeTcs Ha €ro
KOHKYPEHTOCTIOCOOHOCTH U JIOSIBHOCTU CTYACHTOB. COOTBETCTBEHHO, B KaYECTBE
OCHOBHBIX HE3aBHCHUMBIX TepeMEHHBIX (pakTopoB (XN) BHIOpaHBI aKaJeMUYECKas,
HayyHasl, TyXOBHAas W OpraHU3alMOHHAS JEATEIBHOCTh, CO3/IaHHBIC ISl CTYACHTOB
YHHUBEPCHUTETA, B KAYECTBE 3aBUCHMBIX ITepeMeHHBIX ('Y N) — KOHKYPEHTOCIOCOOHOCTh
YHUBEPCUTETA U JIOSITBHOCTD CTYJICHTOB.

UtoOsl pa3paboTarh aJanTUBHYIO K CTYJEHTAaM MapKETUHIOBYIO CTPATETHIO
YHHUBEpCUTETa HEOOXOAMMO TMpPOBECTH UX oOueHky. /[ug »Toro  Obuin
c(OpMYJIMPOBAHBI CIEAYIOLIUE TUIIOTE3BI:

H1 — opranuzanus akajieMU4ecKon JIeITeTbHOCTH YHUBEPCUTETA B CTYIEHTO-
OpPUEHTHPOBAHHBIX opMaTax 00ECIEeUNBAET MMOBBIILIEHUE KOHKYPEHTOCIIOCOOHOCTH;

H2 — opranuzanus akageMu4ecKoi JesTeIbHOCTH YHUBEPCUTETA B CTYICHTO-
OpUEHTHUPOBAHHBIX (hopMaTax 00€CIEeUnBAET MOBBIIICHUE JIOSUIBHOCTU CTYJIEHTOB K
YHUBEPCUTETY;

H3 — opranusanus HaydyHOW JESTENBHOCTH YHHBEPCHUTETa B CTYACHTO-
OpPUEHTHPOBAHHBIX opMaTax 00eCreUnBaeT MOBBIIICHUE KOHKYPEHTOCIIOCOOHOCTH;

H4 — opranmsanuss HaydyHOM JEATEIBHOCTH YHHUBEPCUTETA B CTYIEHTO-
OpPUEHTHPOBAHHBIX (opMaTax 00ECreurnBaeT MOBBIIICHUE JOSAILHOCTH CTYIACHTOB K
YHUBEPCUTETY;

H5 — opranuzaiusi TyXOBHO-TIPOCBETUTEILCKOM JEATEIHPHOCTA YHUBEPCUTETA
B CTYJCHTO-OPHUEHTHPOBAHHBIX (hopMaTax OOECIeUUBACT TOBBIIICHUE KOHKYPEH-
TOCIIOCOOHOCTH;

H6 — opranuzaius 1yXOBHO-TIPOCBETUTEIHCKOU JACSATEIHHOCTA YHUBEPCUTETA
B CTY/JCHTO-OPUEHTUPOBAHHBIX (hopmMaTax OOECIEUYMBACT MOBBIMICHUE JOSIIBHOCTH
CTYJCHTOB K YHUBEPCUTETY;

H7 — noctpoeHue opranu3aliMOHHON 1€ATE€IbHOCTH YHUBEPCUTETA B CTYI€HTO-
OpPUEHTHPOBAHHBIX opMaTax 00ecreyrBaeT MOBBIIIEHUE KOHKYPEHTOCIIOCOOHOCTH;

H8 — nocrpoenune oprann3zaiimoHHON AEATEIbHOCTH YHUBEPCUTETA B CTYAEHTO-
OpPUEHTHPOBAHHBIX (opMmaTax oOecreynBacT MOBBIIICHUE JOSITBHOCTH CTYJIEHTOB K
YHUBEPCUTETY;

Jlns o0ocHOBaHMSI TUMOTE3 OBUT pa3paboTaH METOAOJOTHYECKUN TOAXOI,
MpeCcTaBlICHHBIH Ha pucyHke 6. CormacHO 3TOMYy MOJXOAY, HCIOJB30BaHUE
MapKETUHTOBBIX WHCTPYMEHTOB, OPUEHTHPOBAHHBIX Ha CTYJCHTOB YHUBEPCUTETA
OK&)XET TMOJIOKUTEIbHOE BJIMSHHE HA €ro KOHKYPEHTOCIOCOOHOCTh U TOBBICHUT
s dexTuBHOCT, 00pa3zoBarenbHbIX yciayr. COOTBETCTBEHHO, IS pPa3padOTKu
MAapKETUHTOBBIX CTPAaTeTHil YHUBEPCUTETCKON JedrenbHOocTH ‘“Mapketunr 4C”
TpeOyeTcst omnpeziesieHne BCeX BUAOB JAESITEIbHOCTU: MO MOHMMAHUIO CTYIEHTOB U
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3aMHTEPECOBAHHBIX CTOPOH, MO AJANTHBHOCTH K pPAa3JUYHBIM CETMEHTaM U TI0
CO3/1aBa€MOMY IIEHHOCTHOMY TPEIJIOKEHHUIO.

JI1s1 060CHOBaHUS TUTIOTE3 MCII0JIH30BaHbBI JJAHHBIEC COIUAIBHOTO OMpOca Cpeau
ctyneHToB. B ompoce npunsiin yuactue 6oisiee 3000 pecroHAEHTOB, U3 HUX OBLIO
BbIOpano 2900. Mogens PLS Oplna ucrnoss3oBaHa 1151 000CHOBAHMS 3TUX TUIIOTE3.

AKaneMu4ueckast

Konkypenrtocn
JesTeapHoCTh (X1) 0COBHOCTD

Pemenne

MOTpEOnTEIS

= @~
JlostIEHOCTE
Y nobcTBO » cryneHtoB (Y2)
JIESATENBHOCTH (X3)

JeATeTbHOCTH (X4)

Puc 6. MeTo10/10THsI OLIEHKH /1eIT€JIbHOCTH YHUBEPCUTETOB HA OCHOBE
3JIEMEHTOB MapKeTHuHra “4(C”3

OcHoBHBIE TTPOOJIEMBI, TTPEACTABICHHBIC JJISI OIICHKH B aHKETE, OMPEACISIOTCS
1o 5-0ampHOM 1Kasne JlalikepTa v 3aKJIF04YaroTCs B CICAYIOIIEM:

X, -AxaneMuueckast 1eaTeIbHOCTh (CKPBITHIN (akTop);
(1 — aJanTUBHOCTH YYEOHBIX IPOrPAMM JIJISl CTYJICHTA;
Q, — 1OCTYIHOCTb CTOMMOCTH Y4€OHBIX TPOrpaMM;

Q3 — ynoOHOCTh y4eOHBIX IPOTPaMM JJIsi CTYJCHTOB (BO3MOXHOCTh yI00HOTO
BEIOODA);

Q4 — MOHATHOCTH yU4eOHOU MPOTPAMMBI JIJIsl CTYJACHTOB;
X,-Hay4yHas JeATeIbHOCTh (CKPBITHIN (PakTop)

Q5 — amanTUBHOCTH HAYYHOU EATEIHHOCTH K CTY/ICHTAM;

Q¢ — IOCTYIHOCTH CTOMMOCTH MPOBEICHUS HAYYHOU e TEIbHOCTH;

Q; — ynoOHOCTh HAy4YHOW  JESITEIbHOCTH ISt

CTYZICHTOB  (HaJH4ue
naboparopuii ¥ 0OBHEKTOB MPAKTUKHN);

Qg — Hammume nHGOpMaIUK 1 0a3 JaHHBIX IS HAYYHOU JEATEILHOCTH,
X3- TyXOBHasl N€ATEIbHOCTD (CKPBITHIN (haKkTOP)

Qg — amanTUBHOCTH JYyXOBHBIX MEPONPUATUI K CTYJCHTAM;
Q109 — IOCTYITHOCTb CTOMMOCTH JyXOBHBIX MEPONPUATHIA;

Q41 — yA1O0OHOCTh JYXOBHBIX MEPONPUSITHN I CTyACHTa (OpraHu3anus B
CBOOOIHOE OT 3aHSATUI BpeMsi);

Q12 — moctynHOCTh MH(GOPMALIUY U CBEJICHUN IO JyXOBHBIM paboTam;
X4- OpraHu3aluoHHas JesITeIbHOCTh (CKPBITBHIN QakTop);

Q13 — aJanTUBHOCTH OPraHU3ALMOHHON JAEITEIBHOCTH K CTYICHTAM;
Q14 — AOCTYIHOCTH CTOMMOCTH OPTaHU3ALMOHHBIX pPaboT;

31 ABTOpcKas paspaboTka
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Q45 — ynoOHOCTh OpraHWU3aMOHHON pPAOOTBI JIi CTyAEHTAa (IOKyMEH-
TUPOBaHUE, pa3MENICHHE, IEPEABUKEHUE IO TEPPUTOPUH KaMITyca U T.I1.);

Q16 — Hamuume uHGoOpMaLMK U 0a3 TAHHBIX [0 OPraHU3aAMOHHBIM BOIIPOCAM.

SmartPLS 3.0 mpepoctaBisieT rpapuueckue pe3yibTaThl AUarpaMM IyTew,
MoOJIeIIel I3MEPEHUN U CTPYKTYPHBIX Mojelieil. OH TeHepupyeT MOAPOOHBIE OTUETHI
U pe3ynbTaThl, aJalNTUPOBAHHBIE M OJKCIOPTUPYEMbIC Jisi IMyOJMKAIUU WM
nanbHeuero aHanuza. Mcxoas w3 BBIIEU3II0KEHHOTO, YTOOBI MOJIYYUTh MOJEIb
PLS ¢ momonisto nporpammer SmartPLS 3.0 Ha ocHOBE BOIPOCOB aHKETHI OMpOCa,
npoBeieHHOro cpenu cryaeHtoB TI'DY, Obuta ucnonb3oBaHa Mozenb “Complete
Bootstrapping”.

Ha pucynke 7 oTpaskeHbl pe3yJabTaThl MOJIENH, IOCTPOCHHBIE U MOJTYYEHHBIE 110
CTaHAapTHBIM Kod(duimentam mytu moaenu PLS Ha ocHoBe “bootstrapping”™ s
BBIOPAHHOTO HCCIENOBaHUS. JTa MOJEIb BU3YAJIbHO JEMOHCTPUPYET B3aHMMHYIO
KOPPEJSIIIMOHHYIO CBSI3b BCeX (PakTOpoB M [ -KOIPPHUIMEHTHI, MOTyYCHHBIE Ha
OCHOBE METOJ]a HAUMEHBIIUX KBaIpaTOB perpeccuu (puc. 7).

Qi
-0.232 (0.082)
ez 0.720 (0.000) Q17 (ohF:]
as & -0-532 (0.004) — ‘\ ]‘
Fc-. (0.001) \ 0.808 (0.L0.676 (0.000)
Q4 1 -0.045 (0.027) ‘\\ f"
_ )
a6 0.497 (0.000) -0.123 (0.000)
- _0.265 (0.004) o ™~ 0.025 v
a7 4— D-620 (0.000) — 064 (0.
0652 (0.000)
& .
Qs -0.079 (0.000)
0.051 (0.03
alo
all 0.719 (0.000) -0.118 (0.018)
0,620 (0.000)
a1z &4 -0-579 (0.000) — 8108 (0.007) —— ]l
-0.267 (0.007)
Q9 w3 - = -
W
0.083 (0.073) 0.781 (0. -0.616 (0007}
— < \
.
0.511 (0.009) — 20
Q14
*— 0643 (0.0085)
e & -0.599 (0.018) —
0.225 (0.044)
Q16 s

Puc 7. PesyabraTel Moaean PLS, mosrydeHHbIe HA OCHOBE AaHKET, COOPAHHBIX Y
CTYIEHTOB yHHBepcuTeTa*

KoadduimenTsl myTn BaskHbI ISl IPOBEPKU TUIIOTE3 O B3aUMOCBS3SIX MEXIY
nepeMeHHbIMU MoJieu. VccnenoBarenu mpoBepsIoOT, SBISIIOTCSA JU KOG OUIIMEHTbI
MyTH CTATUCTUYECKU 3HAUUMBIMH (T.€. 3HAYUTENIHHO JIM OTIMYAIOTCS OT HYJIS ), YTOObI
ONPENEIIUTh HAINYHUE U IIPOYHOCTH B3aUMOCBSI3EM.

32 PesynbTathl, IOJy4EHHBIE HA OCHOBE IPOrpaMMHoro odecneuenus SmartPLS 3.0.

61



B Ttabnune 2 npuBeneHbl CTaHAAPTU3UPOBAHHBIE 3HAYEHUS U CTAaTUCTHYECKas
3HAYUMOCTh KOA(P(UIKUEHTOB MYyTH, MOJYYEHHbIC AJi1 OOOCHOBAaHUS BBIABUHYTHIX B
WCCJIEI0BAHUY TUIIOTES.

[To momyuenusiM pe3yibTataM, X1 -> Y1 uMeeT nojoKUTENbHYIO cabyio CBS3b,
KOTOpasi MpeACTaBIseT co00M KOJIMYECTBEHHOE 3HAUECHUE MOKAa3aTess, OTPa)Karollero
CTENEHb AJANTHUBHOCTH AKAJEMHUYECKON NEATEIbHOCTH YHHUBEPCUTETA K CTYJCHTaM.
AHanorn4yHo, TeKyIlee COCTOSSHUE OPUEHTUPOBAHHOCTH aKaIEMUUYECKON J1€ATEIbHOCTH
YHUBEPCUTETA Ha CTYJCHTOB MOKA3bIBAET €ro 0OpaTHYIO 3aBUCHUMOCTH OT MOBBIIICHUS
KOHKYPEHTOCIIOCOOHOCTH 3TOT0 YHHBEpPCUTETa. B JaHHOM ciydae MOXHO cHejaTb
BBIBO/I, YTO (DYHKIIUM aKaIeMUYECKON AESITeTbHOCTH YHUBEPCUTETA BBICOKO aJalITUBHbI
K CTyZICHTaM, HO HE aJIalITUBHBI K 00ECTIEUCHHUIO KauecTBa 00pa3oBaHusl.

Taoauna 2
Kos¢ppunuentnr myrus
Mean, STDEV, T-Values, P-Values
Costn Peazbnoe | PEDIRAROC | CHRARTRS | T Cramneriea P
3Hauenne (O) (M) (STDEV) (|O/ISTDEV)) (3uauyenue)

X1->Y1 0,064 0,062 0,032 1,963 0,025
X1->Y2 -0,045 -0,049 0,023 1,936 0,027
X2->Y1 0,051 0,049 0,027 1,870 0,031
X2->Y2 -0,123 -0,126 0,020 6,038 0,000
X3->Y1 0,108 0,101 0,044 2,468 0,007
X3->Y2 -0,079 -0,080 0,022 3,529 0,000
X4 ->Y1 0,083 0,078 0,057 1,457 0,073
X4 ->Y2 -0,118 -0,110 0,055 2,148 0,016

Cyns 1o pesynabTartaM  MPOBEAEHHOIO  HCCIEIOBaHUs, (OPMHUPOBAHUE
KOHKYPEHTOCTIOCOOHOM CHCTEMBI BBICIIETO 00pa30BaHUs, OpPTraHU3aIMs CTPATETUIECKUX
HampaBJ€HU  BbICHIMX  OOpa30oBaTElIbHBIX  YUPEKIACHUHM,  MPEAOCTaBISIOMINX
oOpa3oBaTebHbIE YCIYI'M Ha OCHOBE COBPEMEHHOM MApPKETHMHIOBOM KOHIIETIIMH
“o0pa3oBaHus, OPUECHTHPOBAHHOTO Ha OOyYaromerocs” U BHEIPEHUE MapPKETUHTOBBIX
CTpaTerui, OTBEYAIOIIMX TPEOOBAHUSIM MEXKAYHAPOJHBIX CTAaHAAPTOB JIOJIKHBI
paccMaTpuBaThCs KaKk OCHOBHBIE IPUOPUTETHBIE 3a/1auu pehOpMUPOBAHUS dTOU chepsl
VY30ekucrana.

B kauecTBe OCHOBHBIX HAaINpaBJICHUN pa3BUTHS YHUBEPCUTETOB BBIICISIIOTCA
cnenytoume 3 moaenu: paHiry3ckas MoJiesb: epeiaya 3HaHU|, TOATOTOBKA KaJIpOB U
COIIMAJIHBIN CTaTyC BO MHOTOM OMPEAEIISIOTCS MPUOPUTETHOCTHIO 00pa30BaTEIbHOM
¢bynkuun; Hemerkas monens (YuuBepcuteT ['ymOonbara): cOop uaeil mocpeacTBOM
HAYYHO-UCCIIEIOBATENILCKUX ~ pabOT U COLUMANbHBIA  CTaTyC  ONPEIeINsIoTCs
MIPUOPUTETHOCTHIO (DYHKIIUKA OOpa30BaHUS M HAYUYHBIX UCCIEAOBAHUM, AMEpHUKAHCKAS
MOJIeNb: (PYHKIMS, HaMpaBiCHHAs Ha KOMMEPIMAIN3allMi0, Pa3BUTHE MPEINPUHU-
MaTeIbCKOM Cpellbl B TOPU30HTE Pa3BUTHUS YHUBEPCUTETOB MPU3HAETCS 00S3aTE€IbHBIM
PEKBU3UTOM.

Haubonee coBpemeHHOM (opMoOii SBISETCS MIMPOKO HCMOIb3yeMas B MPaKTHKE
CIJA wmopenp “@narMaHCKUi YHUBEPCUTET , TAE JEATEIIbHOCTH YHUBEPCUTETA
MPUCYIIIN:

1. CucTemMHbIi TOAXO0/ K PEHICHUIO HAITMOHAIBHBIX M PETHOHATIBHBIX MTPOOIIEM.

33 PesysbTarhl MI0JTydEHBI HA OCHOBE IPOrPaMMHOTO obecrederust SmartPLS 3.0.
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2. JlessTenbHOCTh HA OCHOBE HOBOM (DMHAHCOBOM MOJICIIH.

3. JlesTenbHOCTh KaK CHUJIbHAsI MHHOBAIIMOHHAS SKOCHUCTEMA U MH(PPACTPYKTYypa.

4. Tloctpoenne Ha ocHoBe Mojenu “‘OOpa3oBaHHe, OpPUEHTHPOBAHHOE Ha
CaMOCTOSITEIIbHOE U3yUYeHHUe .

Ero ocHOBHOe cojaepKaHHE COCTOUT U3 KOMMEPUMAIU3ALUU TEXHOJIOTHM,
CO3JaHUs IPEANPUHUMATEIBCKOM Y HWHHOBALMOHHOM JKOCUCTEMBI, OpPraHU3aLUU
KomnaHuii (Spin-out), ynpapieHue paBaMi Ha THHOBALIMOHHbBIE MPOAYKTHL. biarogaps
BHEJIPEHUIO COBPEMEHHBIX KOHIICTIIINI MapKEeTUHTa B YHUBEPCUTETaX 00pa30BaTeIbHbIC
YUPEXKIEHUS] CTaHYT Y4YeOHBIMHM 3aBEJCHHUSIMH, KOTOPHIE OTBEYAIOT COBPEMEHHBIM
oOpa3oBaTelbHbIM  TPEOOBAHUSAM U  SIBIAIOTCS ~ KOHKYPEHTOCIIOCOOHBIMU  Ha
MEKTyHapOJIHOM YPOBHE.

[Toomwipsis WHHOBAMM H  HUCCIACAOBaHUS, OOpa30BATENbHBIE YUPEKICHUS
MOBBIIIAIOT CBOM HAay4YHBIM MOTEHLHAN. JTO 00ECleYMBaACT yBEIUYCHHE MX HAYUHBIX
JOCTHKEHUN M MEXKIYHAapOJHOE MPU3HAHWE. YYACTBYsI B HAyYHBIX MCCIEAOBAHUSAX H
WHHOBAIMOHHBIX MPOEKTaX, CTYJAEHThl OOOTalAl0T CBOM 3HAHMS W HABBIKH. OJTO
MOBBIIIAET MX MPOQPECCHOHANBHBIN MoTeHIuan. [IpuMeHeHne pe3yabTaToB HAyYHBIX
WCCIEJOBAHU HA MPAKTUKE MPUBOAUT K CO3IaHHI0 HOBBIX TOBapOB M YCIyT. OTO
CIIOCOOCTBYET  SKOHOMHYECKOMY  pa3BuTuio. (OOpa3oBareibHBIE  yUPEKICHUS
IIOCPEACTBOM HAYYHBIX HCCJIEAOBAaHWN M HWHHOBALIMOHHBIX IPOEKTOB HAJIAKUBAIOT
COTPYJHUYECTBO C PA3JIMYHBIMHA OPraHU3aALUSAMU U PEATPUATASIMHU. DTO PACIIUPSIET UX
CBSI3W W BO3MOXXHOCTH. biarogapsi HOCTHKEHHMSIM B HAy4YHBIX HCCIEIOBAaHUSIX U
MHHOBALMOHHBIX IPOEKTaX O0Opa30BaTENbHbIE YUPEXKJCHUS IOJIYy4YaloT MHPOBOE
npu3zHanve. CTUMynHMpysi HMHHOBAallUM M HCCIEAOBaHUS B paMKaxXx COBPEMEHHOMU
KOHLICTIIMKA ~ TpaHchopManuu, o0Opa30BaTEIbHBIE YUPEKIACHUS TOBBIIIAIOT CBOM
HAay4YHbIM NOTEHUMAJ, YJYyYIIalOT 3HAHWS M HABBIKM CTYJACHTOB, BHOCAT BKJIAJ B
SKOHOMMYECKOE PA3BUTHE.

[ToBbiienne MexayHapoAHbIX peltuHroB BOY V30ekucrana W TOIHATHE
npectixka ux OpeHpa TpebyeT mocTosiHHOW TpaHchopMmaimu. CoBepiIeHCTBOBAHHE
oOpa3oBaTenbHOW W MCCIEAOBATENbCKOM paboOThl B pa3iMyHBIX cdepax 3a cuer
U(MPOBBIX TEXHOJOTUA M WMHHOBAIMK OyIeT JOCTUTHYTO IIyTEM OpraHU3aINH
nesitensHOCTH LleHTpoB TpaHchopMmanuu B yHuBepcurerax. Coderanue oOpas3oBa-
TENbHBIX MOJENEH COBPEMEHHBIX YHHMBEPCUTETOB C HHU(PPOBBIMU TEXHOJIOTUSIMHU
MpeArnosaraeT MoOBHIIICHHE KauyecTBa 00pa30BaHMs M YIJIyUILIEHHE Mpoliecca 00ydeHHS
ctyneHToB. CoOOTBETCTBEHHO, JS(PPEKTUBHOE HCMOIB30BAHWE MApPKETUHTA TMPHU
peanu3anuu U BHEAPEHUU HudpoBoil TpaHcHopMauu UMEET BaXKHOE 3HAUCHUE.

MapKeTHHTOBBIE MPOIIECCHl CIIOCOOCTBYIOT MOBBIIICHUIO UMHUKa 00pa30BaTEb-
HBIX YUYPEXKICHUH, MPUBJICYCHUIO HOBBIX CTYJCHTOB M peaM3allid MapKETHHTOBOM
CTpPaTErnuu, MEXKyHApOJIHOMY NpHU3HAaHHIO. C y4eTOM 3TOr0 OpraHU3alMOHHAS CXeMa
MapKETUHIOBOM CTpaTeruu no BXoxaAeHHo TI'DY B MexayHapoIHblE PEUTHHTH Ha
OCHOBE COBPEMEHHBIX KOHLIECTIINI MapKETHHTa, MPECTaBlIeHa Ha pUcyHke 8. [Tpu aTom
OCHOBHO€ BHHMMaHHe lleHTpoB TpaHChoOpMalMK YHUBEPCUTETOB MJOJKHO OBIThH
HaIlpaBJICHO B KAYECTBE OCHOBHOM AESATEILHOCTH HA BHEIPEHUE PE3yJIbTATOB HAYUYHBIX
MPOEKTOB B MPAKTHKYy W TOBBINICHWE UMUIKA OpeHna. [lproputeTHble HampaBICHUS
BHEJIPEHUS] MHHOBAIMI B MPAKTUKY OOYCIOBIMBAIOT MPUOPUTETHOCTH ACSITEIBHOCTH,
KOTOpasi HalpaBJICHA Ha pEaju3aliil0 LEJEBbIX HAyYHBIX IPOEKTOB  JUIS
KOMMepIIMaan3alud HayYHO-MHHOBAIIMOHHBIX Pa3paboToOK M oOecreueHre JIMaepcTBa
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Ha WHHOBAIIMOHHOM pBIHKE. B TO ke Bpems, Onarogapsi MapKETHHTY pacTyT
BO3MOXXHOCTH JIJIsl OpEHAMHTA U CO3aHUsI UMHKA BBICIIIETO OOpa30BaHUsI.

BrlsBeHNE U AEMOHCTPAIHSI CUIBHBIX CTOPOH
YHHBEPCHUTETA —

®DaxynbTETH U
CIELIUAIUCTHI

AxanemMu4yeckue
JIOCTHYKEHHS

Pacmpenne MexayHapOAHOTO COTPYIHIMYECTBA

—

TIporpammsl CoBMecTHbBIE
MEXIyHAPOIHOTO HCCIICTOBAHUSA

CTuMyIHpOBaHUE U JEMOHCTPALNS HAYIHBIX
HCCIEN0OBaHUI

—

I'panTsl 1 Hayunble myOmukanuu

HUCCICO0OBAaHUA

Wudpacrpykrypa

— S

O06pazoBarenbHbIC Hudpacrpykrypa
TEXHOJIOTUH KamIryca

KoMMmynukanum u CoTpyAHHUYECTBO U
OpeHauHT CBSI3U

VHUTMATUBBI CrienanbHble BEO-

YCTOHYHMBOrO CTpaHUIIbI U O0rN

Ppa3BUTUS U 3€JIEHBIN

VccaiepioBanus 1 Menua-cTpaTerus
oOpa3oBaTesbHbIe
TIIPOTPaMMBbI

Lenn

\4

OTanbl peam3anun MapKeTI/IHFOBOﬁ

) CTpaTEruu

v

Ij1aHa

v

Omnpenenenue OroxeTa

v

CoTpyHHYECTBO U
KOODPJHMHAINS TIPOCKTOB

v

Pa3paboTka MapKeTHHIOBOTO e

AHanu3 pe3yJibTaToB

MapKCTI/IHF 1 pCKIIaMHbIC KaMIIaHWUU

/\

SMM, Konrenr- Pexiama: Google Ads,
MapKETUHT, IEJIEBON Facebook Ads n
TapreTUHT Jipyras OHJalH-
pexiiama.

[ToBblIeHNE pemyTauy YHUBEPCUTETA

A

Buenpenue pesynbraToB TTOBBIIIIEHHE UMUIKA
HAyYHBIX IIPOEKTOB B
MPAKTHKY Gpenna

OO01IeHne co CTYASHTaMH U MOAIEPKKA

—

CryneHuyeckue KiyObl [IporpamMmbl moMoIIH
H acCOIaIun B Kapbepe

v

BxoxneHue B MEXIyHapOJHBIE
pelitnaTH (MeEXITyHapOIHBIH PEUTHHT
TNE u QS Sustainability)

[IMPOKOE TPHUBIICYCHUE HHOCTPAHHBIX
CTYJICHTOB

J—

TIOBBIIEHUE PEIYTalluA Ha
MEXIyHapOJITHOM ypOBHE

«Ilentpa Tpanchopmanum» TI'IY*

3 ABTOpCcKas paspaboTka
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OOpa3oBaTebHOMY YUPEKIACHUIO HYXHO pa3paboTaTh CTpaTeTuro OpeHna,
YTOOBI ONPENEIUTh CBOM YHUKAJIbHBIE LIEGHHOCTH, MUCCHUIO U IIeTTH U TOHECTH UX JI0
CBOCH ayIUTOPHHM C TOMOIIBIO JIOTOTHUIIOB, CJIOTaHOB U BU3YAJIbHBIX CPEICTB
UICHTH(PHUKAIMYA. DTO IOMOXKET MIPOU3BECTH CHUIIBHOE BIICUaTIIEHUE Ha CTYACHTOB U
ux poaurtenei. OxgHoil u3 Hanboee 3(p(PEeKTUBHBIX CTpaTETUil MOBBIILIEHUS OpEeHI-
UMHJDKA SBIISIETCS «IIPOTrpaMMa JIOsIbHOCTHY. [IporpamMma J10sIbHOCTH OCHOBaHA Ha
HPUHIIUIE TTOKU3HEHHOTO COTPYIHUYECTBA C YHUBEPCUTETOM.

B 6nmxaitiem OynyiieM YHUBEPCUTETH MOTYT OBITh pEOpraHH30BaHbI B dKUBBIC
WHHOBAIIMOHHBIE SKOCHUCTEMBI Ha OCHOBE CIEAYIOMIHNX (PaKTOPOB:

1. Pa3HooOpa3zue TamaHTOB: YHHBEPCUTETHl MPHUBJICKAIOT CTYJCHTOB,
uccleIoBaTeNel 1 mpernoaaBaTesneii caMbIX pa3HbIX Mpodeccuit u quctuming. Takoe
pazHooOpasue crocoOCTBYET B3aUMHOMY OOMEHY HJISSIMH 1 TIEPCTICKTUBAMH, KpaiHe
HEOOXOUMBIMU JJI1 UHHOBAIIHA.

2. HccnenoBanust W pa3pabOTKU: YHHUBEPCUTETHl SIBISIFOTCS LEHTPAMHU
NEPEIOBBIX HCCIENOBAaHUI B pa3IMYHbIX O0OJACTSIX. OTH HCCIEJOBAHMUS 4YacTO
IPUBOJAT K HOBBIM OTKPBITHSIM, TEXHOJIOTUSAM U U300PETEHUSIM, KOTOPBIE YIIPABIISIOT
WHHOBAIMSIMH.

3. IlpennpuHUMATENBCTBO U CTApTalbl: BO MHOTUX YHUBEPCUTETaX HMMEIOTCS
MHKYOaTOpbl, aKceJeparopbl M MpPOrpaMMbl IPEANPUHUMATEIBCTBA, KOTOPHIE
NOMOTalOT CTYACHTaM M TNpEernojaBaTessiM IpeBpaliarb CBOM HJAEU B KHU3HE-
CIOCOOHBIN OM3HEC. DTO CO3/1aeT OJIArONPUATHYIO CPEAyY JUIsl pa3BUTUS MHHOBALIUM.

4. CoTpyIHHYECTBO H CO3JAHUE CETU. YHUBEPCHUTETHI  yIPOIIAIOT
COTPYOHUYECTBO MEXKAY  aKaJeMHUYEeCKMMH KPYraMH, IPOMBIILIEHHOCTHIO
U TOCYJapCTBEHHBIMU YUYPEKICHUAMU. TaKkoe COTPYTHUYECTBO YaCTO MPHUBOIUT
K COBMECTHBIM HCCIEIOBATEIbCKUM TPOEKTaM, COBMECTHBIM MPEANPUATHIM
U TpaHcepy TEXHOJIOTUN, KOTOPBIE CIIOCOOCTBYIOT MHHOBAIIHSM.

5. Hayka u oOpa3oBaHue: HHHOBallMM pa3BUBAIOTCS Ojaroaapsi 3HaHUSAM
U HENpepblBHOMY OOYYEHHIO. YHMBEPCUTETHl MPEIOCTABISIOT HEOOXOIUMOE
oOpa3oBaHHe ¥ BOCIHUTAHUE CTYJIEHTaM, BOOPYXKasi UX HEOOXOJUMBIMU HaBbIKAMU U
3HAaHUSAMU JUIA CO3aHMsI NHHOBAIMI B CBOMX 00JIaCTSX.

6. KynpTypHas M UMHTEIUIEKTyajbHasi Cpela: YHHUBEPCUTETHl CIIOCOOCTBYIOT
Pa3BUTHUIO KYJIBTYPHI JHOO03HATEIbHOCTH, KPUTHUECKOTO MBILIUICHUS U W3bICKAHUS.
Ora cpena noOyKaaeT JtoJed MOJBEpPrarb COMHEHHMIO CYLIECTBYIOIIHUE HOPMBI
Y MICCIIEZIOBATh HOBBIC MEH, HEOOXOUMBIC TSI MHHOBAITHIA.

[TonBoas UTOTH HY)KHO CKa3aTh, YTO YHUBEPCHUTETHI UTPAIOT PEIIAIONIYIO POJIb
B CO3/IaHUM DKOCHUCTEMBI, B KOTOPOW HHHOBAIlMM MOTYT pa3BHBAThCS Oaromaps
HCCIIEIOBaHMIM, 00pa30BaHUIO, COTPYIHUYECTBY U MPEANPUHUMATEIILCTBY.

3AK/IIOYEHUE
Ha OCHOBE pe3yabTaToB MPOBEAECHHBIX HCCIeI0BaHUN o
COBEPUICHCTBOBAHUIO METOJIOJOTMHA OPraHU3AlMA MAPKETUHTOBON JEATEIBHOCTH B
BBICIITNX 00pa30BaTENbHBIX YUPEIKICHUAX OBLIN CEIAHbI CICTYIOIINE BHIBOIBI:
1. B menTpe KiIacCHMYeCKHMX MAapKETHHIOBBIX KOHIICMIMK Bcerga Oblia
MPUOPUTETHON JESATENIBHOCTh, HANpaBlieHHAas Ha OO0eCleYeHuEe KOHKYPEHTHOTO

MpeuMyliecTBa 3a cueT MapkeTuHr-mukca 4P. Ilpennpusaruss mo BO3MOKHOCTH
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3aHUMAJIMCh pPEAIM3ALHUEH CTPATEIMYECKUX 3aJad, HAIpPaBICHHBIX Ha CO3JaHUE
N00aBJIEHHON CTOMMOCTHU JUIsl ce0sl B paMKax COBPEMEHHBIX TEOPUN MapKETHHTa.
CoBpeMeHHbIE KOHLIETIIIMY MapKETUHTa CJIEYET PaCCMaTpUBaTh KAK HOBBIN MOAXO/,
c(hOpMHUPOBABIIUICS B pe3yJbTaTe BIUSHUS KOHKYPEHTHOH Cpelbl W MPOIECCOB
COLIMAJIN3AIIMU Ha OCHOBE JIEATEIIbHOCTH U CTPATETUUECKUX LIEJICH, HAIIPABJIECHHBIX Ha
CO37[aHue IIEHHOCTH JIJIsl IOTPEOUTEINEH.

2. Heo6xoamm HOBBIN MOJIXO/T K YIIPABICHUIO MAPKETUHTOBOM JIEATETbHOCTHIO
BBICIIIETO 00pa30BaTENIbHOTO YUYPEKICHUS HAa OCHOBE M3YYEHHUS TIOCIEIHUX
TEHJEHUMNA pBbIHKA YCIYr BBICHIErO O0pa3oBaHHWA M IOAXOAOB 3apyOeiKHBIX
MPECTWKHBIX YHUBEPCUTETOB K OpPraHu3alil MapKETUHTOBOM JESTEIbHOCTH.
COOTBETCTBEHHO, YNPABICHUE MAapKETUHIOBOW JIE€ATEIBHOCTBIO BBICIIETO 00pa-
30BaTEIBHOTO YUPEKIACHUSA B METOAOJOTMYECKOM ACIEKTE CIENYET PacCMaTpUBaTh
KaK COBOKYIHOCTh II€JI€BbIX MApPKETUHTOBBIX JICUCTBUW, HaNpaBJICHHBIX Ha
CHUCTEMATUYECKOE MOBBIIIEHUE MEXIYHAPOIHOMW PENyTalluu U CO3JaHUE WUMHJIKA
OpeHa yupeKIeHHUs.

3. Jlns BBIXO/1a Ha ATl pa3BUTHs WHHOBAIIMOHHOW YKOHOMUKHU B PecmyOnnke
V36eknucrtan HEOOXOIUMO MPOMOPLUOHAILHOE PA3BUTHE U C(PEPHI YCIYT BBICIIETO
oOpazoBanust. [Ipm 3ToM HEOOXOAMMO HE TOJBKO KOJMYECTBEHHOE, HO U
KaueCTBEHHOE pa3BUTHE O0Opa30BaHUs, €ro COOTBETCTBUE MEXIYHAPOIHBIM
cTa”napram oOpaszoBanus. Cpeau cTpaH Mupa Y30€KHUCTaH MMEET CBOeoOpa3HbIe
ApaiBEpbl MO Pa3BUTHIO 0Opa30BaHUs, TJIABHBIMU (DAKTOPAMU KOTOPBIX SIBJISIOTCS
UCTOPUYECKH CIIOKUBIIMECS TPAAULMHA W BBICOKMHA DHTY3Ma3M MOJIOJEKHU
K 00y4YEHHUIO.

4. B KoHuenuuu pa3BUTHS CHCTEMBI BbICIIErOo oOpa3oBaHus PecnyOnuku
V30ekuctan 1o 2030 roga npuBeIeHbl NPUHLIMIIBI TOBBIIICHUS PUBIIEKATEIBHOCTH,
oOecreyeHuss MEeXIYHAapOJHON KOHKYPEHTOCIOCOOHOCTH BBICIIETO OOpa30BaAHMUSL:
JaJbHEWIlIee COBEPLICHCTBOBAHWE KOHKYPEHTHOTO MPEUMYIIECTBA, PhIHKA TPY.a,
(vMHaHCUPOBAHUS U MPUBIICYEHUE CIIOHCOPCKOW MMOMOIIIH, MOACPKKa TATAHTIUBBIX
MPENoIaBaTelIe. U HCCIEAOBATENIEH, JOJITOCPOYHAs YCTOMYMBOCTH U Pa3BUTHE,
WHTEpHAIIMOHANIM3AIMS W TJ00adbHble PEUTUHTH, TPUBICYCHUE BBITYCKHHUKOB
1 HeTBOPKUHT ¢ BOY, coTpyIHUYECTBO U MAPTHEPCTBO, aJAITUBHOCTH U TPOYHOCTb,
KOTOphle  OOYCIIOBIMBAIOT  HEOOXOAMMOCTb  OCYIIECTBJICHMSI  YIpPaBJICHUS
WHHOBAIIMOHHONW MAapKETHUHTOBON JearenbHOCThi0 BOY B ycinoBusiX ocCTpoit
KOHKYPEHITUH.

5. OCHOBHBIM 3BEHOM BBICIIETO0 OOpa30BaHUSI BBICTYNMAIOT YHUBEPCHUTETHI U
npodunsabie BOY. Heckobko Beayux yHUBEPCUTETOB Y 30€KHCTaHA YCTPEMIICHBI
Ha YJIOBJETBOPEHHUE TMOTpeOUTeNbckoro cmnpoca Ha BOY, Ha HaydHO-
OpUEHTUPOBaHHOE oOpazoBaHue. KOHKYpeHTOCTIOCOOHOCTh YHUBEpPCHUTETa TpeOyeT
aKIICHTUPOBAHUSI BHUMAHHMS Ha OpraHuU3alldd MApKETUHTOBOW JIESATEIBLHOCTH,
o0OecnieunBaroIIell €ro BBIJCICHUE CPeAN KOHKYPEHTOCHOCOOHBIX YHHBEPCHUTETOB
Omaromapsi €ro mpeuMyIlnecTBaM, HWHHOBAIMOHHOW JEATETLHOCTH W HMHJIKY,
MOJIYYUBIITUM TIPU3HAHUE CPENI TOTPEOUTENCH.

6. B mpakTriKke YHUBEPCUTETOB C BHICOKUM MUPOBBIM PEUTUHIOM, B HaCTHOCTH
B Takux yHuBepcuterax CIIA, xak ['apBapackumii yHuBepcutet, CreHdopackuit

YHUBEpCUTET, MaccauyCceTcKuil TEeXHOJIOTMYECKUH HMHCTUTYT OOJbIIOE 3HAYCHHE
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npunaeTcss GOpMUPOBAHUIO HHHOBAIIMOHHOTO MApKETUHTA. Y IydllIEHUE PEmyTaluu
YHUBEPCUTETA, IPUBJICYCHUE NHOCTPAHHBIX CTYIECHTOB, UCIIOJIb30BAHUE MIEPEAOBBIX
TEXHOJIOTMM W HWHHOBAalM{ CYMTAKOTCA OCHOBHBIMU LEJISIMM MapKETUHIOBOM
NEATEIbHOCTH YHUBEPCUTETOB, a4 Pa3BUTHE HAa OCHOBE MAPKETHHIOBBIX CTPATETHM,
HalpaBJIEHHBIX HAa O0ECIeUeHUe JTUAEPCTBA HA THHOBALIMOHHOM pPBhIHKE, BHIOPAaHO B
Ka4eCTBE MPUOPUTETHOTO HAIIPABJICHUS.

7. Opranuzanusi oOpa3oBaHHs C OpHEHTALMEN Ha ydalluxcs, Ha OCHOBE
WCIIOJIb30BaHUsA B KAa4eCTBE COBPEMEHHBIX MApPKETHMHIOBBIX KOHLENUIHUA TaKHUX
CTpaTeruii Kak MapKeTUHT B3aUMOOTHOIICHUH, MAPTHEPCKUI MapKETHUHT, [IUPPOBOI
MAapKETUHT, JUAepcTBO uaer u PR, mo3Bonser yHuBepcuTeTaMm pacliupsTh CBOU
BO3MOKHOCTH [0  CO3/JaHAI0  0a30BBIX HWHHOBAlMM W  HMX  AKTUBHOHU
KOMMEPLUATU3ALNH.

8. PesynmpTaThl cuctemaruzanuu (PyHKUUNA MapKETHHra, COOTBETCTBYIOIIMX
CTPATETMYECKUM  HAIIPABJICHUSM COBPEMEHHBIX YHHUBEPCUTETOB HA  PBIHKE
o0pa30BaTeNbHBIX yCIYyT, NOATBEPKIAIOT, YTO OpraHu3aus QyHKIUN yrpaBieHUs
MapKETUHIOM Ha OCHOBE MOJIEJH HMHTErpanuu «YHHUBEPCUTET — 00pa3oBaTeIbHbIC
IPOrpaMMbl — KOHKYPEHTOCTIOCOOHOCTh BBIITYCKHUKOB HA PhIHKE TPYZa» MO3BOJSET
chopMuUpOBaTH BBICOKUI YPOBEHb MEKIyHapOIHOIO IIPECTUKA,
KOHKYPEHTOCIIOCOOHOCTH U YHUKaJIbHOTO uMumka BOY, KoTopble OpUeHTUPOBaHBI
Ha HAYYHO-MHHOBALIMOHHYIO 1€ TEIbHOCTb.

9. VYueOHble M HAyYHO-UCCIIENOBATEIbCKHE (YHKIMH COBPEMEHHBIX
YHUBEPCUTETOB JOJDKHBI OBITh HAIlpaBJEHbI HE TOJBKO HA MOJATOTOBKY KaJpOB, HO
TaKkXke M Ha pa3pabOTKy CTpaTernii pa3BUTUSA CTpPaHbl, a HMX KOHKYPEHTHBIE
MPEUMYILECTBA JIOJDKHBI OBITh OOECHEYEeHbl 3a CUET AKTUBU3AIMU MPEANPUHU-
MaTelbCKUX (YHKIMH, CO3[MaHUS WHHOBAIIMM M IIEJIEBOM KOMMeEpIUaIn3aluu
Hay4YHbIX pa3pabOToOK. ¥YcleX THHOBAIMOHHOW AESTENbHOCTH BO MHOTOM 3aBUCHUT OT
BOCIIPUATUS U TOTOBHOCTHM K HOBBIM TEHIEHLMAM PYKOBOJACTBA U COTPYIHHUKOB
yHuBepcuteTa. COOTBETCTBEHHO, MAapKETHHIOBas JeArenpHOocTh BOY mnpusBana
o0OecnieunBaTh JOCTOMHYIO NEATEIbHOCTh HE TOJBKO Ha pbIHKE Tpyla, HO U B
MHHOBAIMOHHBIX DKOCUCTEMAX.

10. Dddext akceneparopa BO3HHUKACT 3a CUET JIOCTOMHON ACATEIBLHOCTH
YHUBEPCUTETOB Ha PBIHKE TPYJa M MOATOTOBKM KaJpOB, & TAK)KE ITOBBIIICHUS HX
AKTUBHOCTUM Ha pbIHKE WHHOBauui. [Ipu 5>TOM OCHOBHAs pPOJIb YHUBEPCUTETOB
3aKJIF0YAETCS B PEIIEHUH OCHOBHBIX MHHOBAIMOHHBIX MPOOJIEM PEATbHOTO CEKTOPA U
3¢ (PEeKTUBHOM M CBOEBPEMEHHOM YAOBJIETBOPEHUHU cPopMHUpOBaBLIerocsa cnpoca. B
COBPEMEHHOM MAapKETUHT-MEHEKMEHTE YHUBEPCHUTETOB NEATENIbHOCTb,
HaIlpaBJeHHasl Ha BBINOJIHEHHE THOKMX (DYHKUIMOHAJIBHBIX 3a7a4 (Maesi-WHHOBAIUS-
KOMMepuuanuzauus-nudysus), AomkHa ObITh chHOpMHpOBaHA KakK OTAEJIbHAs
CTPYKTypHasi €JUMHUIA, a €€ OCHOBHOW JEATEIbHOCTBIO JOJIKHBI OBITH IIEJEBbIC
MapKETUHIOBBIE JIEWCTBHS HA PHIHKE HAYYHO-UHHOBALMOHHBIX IPOJYKTOB.

11. HeoOX0auMOCTh pa3BUTHS CUCTEMBI HHTETpaIK «00pa3oBaHue, HAyKa U
MIPOU3BOJICTBOY» O0YCIIOBJIEHA TAKUMH (PaKTOpaMHU Kak MOCIEA0BATEIbHOE YCUIICHUE
MHTETPALMOHHBIX INIPOLIECCOB B YHHUBEPCUTETAX W MPEAIPUATHIX, BHYTPECHHEE
MHOT000pa3ue By3a (pasHooOpasue “00beKTUBHON CPENbl», B KOTOPOU PeaU3yIOTCS

oOpa3zoBarenbHbIE TPACKTOPUU CTYJICHTOB W IIpernojiaBaTeNiell; CTPYKTYpHOE
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pazHooOpaszue TpoPMIbHBIX Kadeap, YHPaBICHUYESCKHNX MW OPTaHU3AIMOHHBIX
CTPYKTYP; HUH(POPMALIMOHHOE Pa3HOOOpa3He U T.11.) © MHOI00Opa3ue BHEIIHEH CpeIbl
(HAyYHO-TEeXHUYECKUIA TPOrpecc, pPHIHOK, COLUAIbHBIE MOTPEOHOCTH (3aKasbl),
KyJIbTYypa, TUIBI NPEANPUATUH, PUPMBI, aCCOLMALIUU U JIPYyTUE OpraHU3alMOHHBIC
CUCTEMBI, B KOTOPBIX MPUXOAUTCA pabOTaTh BHIMYCKHHWKAM YHUBEpPCUTETa U T.I.),
NOBBIILIEHHE YYBCTBUTEIBHOCTH K O3TUM (Qakropam Tpeldyer >PdeKTUBHOMI
KOMMepIMaIn3alii MHHOBAIUH.

12. Pe3ynpTaThl OLIEHKX UTOTOB CTYAEHTO-OPUEHTUPOBAHHON MapKETUHIOBOM
JEeSATENbHOCTH YHUBEPCUTETOB HA OCHOBE MoJienH PLS cBUaeTenbCTBYIOT O TOM, 4TO
MOBBIIICHUE aJalTUBHOCTH 00pPa30BaTENbHBIX MPOIECCOB K CTYJAEHTAM MPUBOIAUT K
CHIDKEHHIO KauecTBa oOpaszoBanusi. C JIpyroil CTOpOHBI, HAYYHO-WHHOBAIIMOHHAS
ACSTeNbHOCTh ~ JaeT  OoOpaTHbIe, BeChbMa  IMOJIOKUTEIbHBIE  PE3YyIbTATHI.
COOTBETCTBEHHO, OJJHUM M3 OCHOBHBIX MEPOIPHUATHN IO MOBBILIEHUIO KadyecTBa
oOpa3oBaHMs JIOJKHA CTaTh pa3pabOTKa MapKETHHIOBBIX CTpaTerui, KOTOpPbHIE B
NOCJIEAYIOIEM 00ECIeUnBaIOT €r0 OPEHIMHT U UMUK Ha PhIHKE MHHOBALIUH.

13. Jlns  noBbiueHuss  3Q(EKTUBHOCTH  JEATEIBHOCTHM  BBICIIUX
oOpa3oBaTeNbHBIX YUpPEXKACHUN, KOTOpas HampaBjieHa Ha MOBBILIEHUE UX
MEXIYHAPOJHON PEMyTallH, 3aBOEBAHUE JOCTOMHBIX MECT B PEUTUHIAX, LHIMPOKOE
IPUBJICYCHUE MHOCTPAHHBIX CTYIAEHTOB TpeOyeTcsl HCIOIb30BaHUE KOHLEILUN
Tpancopmanuu «MapketuHr 4.0». [Ipu 3ToM BbICOKOE 3HAUEHUE CIEAYET YACIATh
dbopMupoBaHHUIO OpEeHI-UMHKA HAIIMOHAIBHBIX OOpPa30BATEIbHBIX YUPEKICHUMH,
BHEJIPEHUIO B MPAKTHKY U KOMMEPLIMAIA3AIMHN PE3YJIbTaTOB UX HAYYHBIX IPOEKTOB.
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INTRODUCTION (Doctor of Science (DSc) dissertation abstract
(resume))

The purpose of the research is to develop proposals and recommendations for
improving the methodology of marketing activities in higher education institutions.

Objectives of the research:

to determine the theories and modern concepts of organization and management
of marketing activities of market entities;

to demonstrate the role of higher education institutions as drivers of the
innovative economy;

to interpret the scientific-theoretical approaches to the organization and
management of marketing activities of HEIs;

to systematize the modern methods and approaches of organizing marketing
activities aimed at increasing the competitiveness of higher education institutions;

to identify the marketing problems of increasing the competitiveness of HEIs
based on innovative educational projects;

to determine the possibilities of using the models of integration of education,
science and production in universities in the practice of Uzbekistan;

to determine the dynamics of scientific and technical development of
Uzbekistan’s HEIS and the current mechanisms for organizing marketing activities;

to analyze of the state of formation of the intellectual potential, scientific activity
and innovation system of HEISs;

to improve the system of organization of commercialization of scientific and
innovative products of local HEISs;

to identify approaches to developing flexible marketing strategies of universities
to students;

to develop of marketing tools aimed at effective entry of universities into the
scientific-innovation market;

to prepara the proposals to improve the competitiveness of the Transformation
center for Universities of Uzbekistan based on the creation of a conceptual model.

The object of the research was chosen the marketing activity of higher
education institutions operating in Uzbekistan.

The subject of the research is the socio-economic relations that arise in the
process of improving the methodology of organizing marketing activities in higher
education institutions.

The scientific novelty of the research consists of:

according to the methodological approach, the concept of “management of
marketing activities of a higher education institution” has been methodologically and
methodologically improved on the basis of systematically increasing the institution’s
international reputation and organizing marketing activities to create a brand image;

the marketing activity management methodology of a modern university is
integrated, centralized, on the basis of increased compatibility with the principles of
multi-functionality of innovation creation and the University 3.0 methodology has
been improved,;
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the system of organizing marketing activities of the university is based on the
increase of economic efficiency based on the flexible functional tasks of the target
customer flow multiplier (applicants — students — graduates) and accelerator (idea
— innovation — commercialization — diffusion) has ben justified;

the methodological approach to the concept of student-oriented education
“Marketing — 4C” in the context of the institution’s brand policy, which considers
each functional element as an object of a separate task while increasing students’
adaptability to scientific activities and the effective organization of academic,
scientific, spiritual and organizational functions has been improved;

according to the “University 3.0” model, aimed at increasing the prestige of
higher education institutions at the international level, taking a worthy place in the
ratings and attracting foreign students on a large scale, according to the brand image
of national educational institutions and the introduction into practice of the results of
scientific projects has been improved.

The practical results of the research include the following:

recommendations on the implementation of marketing concepts in HEIs and the
improvement of modern marketing strategies were developed;

recommendations for improving the management model of innovative marketing
activities of were developed HEI’s;

the main areas of development of digital and online marketing of innovative
marketing in HEI has been justified;

marketing functions were proposed for the Transformation center of universities,
taking into account the effective management of HEIs according to innovative
marketing activities.

Implementation of research results. Based on improvement of the
methodology of organizing marketing activities in higher education institutions:

according to the methodological approach, the concept of “management of
marketing activities of a higher education institution” has been methodologically and
methodologically improved on the basis of systematically increasing the institution’s
international reputation and organizing marketing activities to create a brand image,
was used in the preparation of the textbook “Marketing management” for students of
higher educational institutions (order of the rector of Tashkent State University of
Economics, order for publication Ne.387-02 dated December 21, 2023). As a result
this proposal has served to increase the effectiveness of the activity by improving the
methodical basis of optimal use of marketing resources and opportunities of the
educational services market in ensuring the international reputation of the institution
and its own brand image, evaluating the educational services marketing activity
methodologically as an activity aimed at the development of an innovative economy;

the proposal of the improvement of the marketing activity management
methodology of a modern university is integrated, centralized, on the basis of
increased compatibility with the principles of multi-functionality of innovation
creation and the University 3.0 methodology has been implemented into practise of
the Ministry of Higher Education, Science and Innovation of the Republic of
Uzbekistan (reference of the Ministry of Higher Education, Science and Innovation

of the Republic of Uzbekistan Ne 04/04-2012 dated July 17, 2024). As a result these
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proposals were used in the development of strategic goals for the commercialization
of scientific and innovative developments in state universities and the effective
organization of the activities of “University 3.0” departments, and the development
of the strategic goals of increasing the share of universities from the total innovations
created, as well as in the improvement of the activities of marketing and career
departments of universities;

the proposal of the justification of the system of organizing marketing activities
of the university is based on the increase of economic efficiency based on the flexible
functional tasks of the target customer flow multiplier (applicants — students —
graduates) and accelerator (idea — innovation — commercialization — diffusion) has
been implemented into practise of the Ministry of Higher Education, Science and
Innovation of the Republic of Uzbekistan (reference of the Ministry of Higher
Education, Science and Innovation of the Republic of Uzbekistan Ne 04/04-2012 dated
July 17, 2024). As a result of the implementation of this proposal, the activities of the
scientific and innovation commercialization departments of universities have been
improved and the share of HEIs in the innovation market has been increased by 1.2%
in 2023 compared to 2022;

the methodological approach to the concept of student-oriented education
“Marketing — 4C” in the context of the institution’s brand policy, which considers
each functional element as an object of a separate task while increasing students’
adaptability to scientific activities and the effective organization of academic,
scientific, spiritual and organizational functions has been implemented into practise
of the Ministry of Higher Education, Science and Innovation of the Republic of
Uzbekistan (reference of the Ministry of Higher Education, Science and Innovation
of the Republic of Uzbekistan Ne 04/04-2012 dated July 17, 2024). As a result of this
proposal served to a certain extent to increase the level of flexibility of the academic-
scientific activities of Tashkent State University of Economics for students, as a result,
to increase the competitiveness of the university at the national and international level,
and to strengthen its position in international rankings;

the proposal to improve the “University 3.0” model aimed at enhancing the
international reputation of higher education institutions, winning worthy places in
rankings, large-scale attraction of foreign students through the introduction of the
brand image and results of scientific projects of national educational institutions into
practice has been implemented in the marketing activities of the Ministry of Higher
Education, Science, Scientific and Innovative Research “University 3.0 of Tashkent
State University of Economics (Decision of the Council Ne 1 of August 28, 2019;
Order Ne 664/2), (reference of the Ministry of Higher Education, Science and
Innovation of the Republic of Uzbekistan Ne 04/04-2012 dated July 17, 2024). These
proposals to a certain extent contributed to improving the position of Tashkent State
University of Economics in international rankings, including awarding Tashkent State
University of Economics in 2023 and maintaining in 2024 the highest award — 5 stars
of the QS stars rating system, winning 401-450 places in the QS WUR Asia ranking
of the Asian continent, 23rd place among HEIs of Central Asia, 3rd place among HEIs
of Uzbekistan, maintaining the status of THE WUR Reporter, THE Asia Reporter,

THE Impact ranking 801-1000 and increasing its competitiveness.
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Aprobation of research results. The results of this study were discussed at
scientific-practical conferences, including 6 international and 4 republican.

The publication of the results of the study. On the topic of the dissertation, a
total of 26 scientific works have been published, including 1 monograph, 15 articles
in scientific journals recommended by the Supreme Attestation Commission of the
Republic of Uzbekistan, out of which 11 in republican, 4 in foreign journals.

Structure and volume of the dissertation. The content of the dissertation
consists of an introduction, four chapters, a conclusion and A list of literature used.
The volume of the dissertation consists of 203 pages.
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