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KIRISh (falsafa doktori (PhD) dissertatsiyasi annotatsiyasi)

Dissertatsiya mavzusining dolzarbligi va zarurati. Dunyo mamlakatlarida
iqtisodiy o‘sishni ta’minlash sharoitida asosiy strategik masalalar yechimini hal
qilishda yog‘-moy sanoati muhim ahamiyat kasb etmoqda. Yog‘-moy
mahsulotlariga bo‘lgan talabning keskin ortib borishi, bir tomondan, mavjud
resurslardan samarali foydalanish, ikkinchi tomondan esa, ishlab chigarishning
samaradorligi va ragobatbardoshligini innovasion texnologiyalar asosida ta’minlash
sharoitida kechmoqda. Zero, bugungi globallashuv sharoitida «...dunyo bo‘yicha
ozig-ovqat sanoati mahsulotlari miqdori yiliga 4 trln. AQSh dollarini tashkil
etmoqda. So‘nggi yillarda ozig-ovqat mahsulotlariga bo‘lgan talabning ortishi
sababli ozig-ovqat sanoati yuqori darajada rivojlanmoqda. Ozig-ovqgat sanoatida
AQSh va Yevropa Ittifoqi davlatlari ustunlik gilmoqda»! . Ozig-ovgat sanoatini
yanada rivojlantirishda uning muhim xomashyo negizi hisoblangan moyli ekinlar
ishlab chiqaruvchi fermer xo‘jaliklarida marketing tadqiqotlaridan foydalanish
muhim ahamiyat kasb etadi.

Bugungi kunda jahonda yog‘-moy sanoatini rivojlantirish va unda marketing
tadqgigotlaridan foydalanish bo‘yicha ilmiy-tadqiqotlarni amalga oshirishga alohida
e’tibor qaratilmogda. Mahsulot bozori va iste’mol talabining dinamikasini
prognozlash usullarini takomillashtirish; ishlab chigaruvchilar va iste’molchilar
o‘rtasidagi munosabatlarning barqarorligini ta’minlash mexanizmlarini ilmiy
asoslash; ragamli marketing texnologiyalarini qo‘llash orqali iste’molchilar
ehtiyojlarini aniglash va segmentlash metodikalarini ishlab chigish; moyli
ekinlarning brendlash va bozordagi ragobatbardoshligini oshirish strategiyalarini
ilmiy jihatdan takomillashtirish; shuningdek, marketing tadgiqotlari natijalari
asosida moyli ekinlar mahsulotlarining xalgaro bozorlarga chigish istigbollarini
baholash va ushbu jarayonlarni modellashtirishning ilmiy asoslangan
mexanizmlarini yaratish moyli ekinlar ishlab chiqaruvchi fermer xo‘jaliklarida
marketing tadqiqotlaridan samarali foydalanish bo‘yicha ilmiy tadqiqotlarning
ustuvor yo‘nalishlaridan hisoblanadi.

O<zbekistonda bozorni turli xil tovarlar, jumladan yog*-moy mahsulotlari bilan
to‘ldirish, iste’molchilarning sifatli tovar xarid qilishiga keng imkoniyatlar
yaratishda marketing tadgiqotlaridan foydalanish, marketing strategiyalarini ishlab
chiqish, pirovardida aholining farovon turmush sharoitini ta’minlashga alohida
e’tibor qaratilmoqda. «Ayni paytda global bozorlardagi narxlarning keskin
tebranishini hisobga olib, mutasaddi idoralar va hududlar rahbarlariga ichki bozorda
narxlar barqarorligini saglash, eng avvalo, aholini yetarli migdorda ozig-ovqat
mahsulotlari bilan ta’minlash bo‘yicha qo‘shimcha chora-tadbirlar ko‘rish» 2
vazifalari belgilab berildi. Shu boisdan, igtisodiyotni rivojlantirish sharoitida moyli
ekinlar yetishtiruvchi fermer xo‘jaliklarida marketing tadqiqotlaridan foydalanish
dolzarb masalalardan biri hisoblanadi. Mamlakatimizda aholining o‘simlik moyi
mahsulotlariga bo‘lgan ehtiyojlarini bargaror ta’minlash, ichki iste’mol bozorini

1 https://www.oborudunion.ru/largest/pischevoe-oborudovanie
2 https://review.uz/oz/post/opredelen-zadachi-po-narashivaniyu-investiciyi-eksporta-nassheniyu-prodovolstvennogo-
rnka
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mahalliy ishlab  chigarilgan yog‘-moy mahsulotlari  bilan to‘ldirish,
iste’molchilarning sifatli o‘simlik moyi mahsulotlariga bo‘lgan talablarini to‘laroq
gondirishda marketing tadgiqotlaridan foydalanishni takomillashtirish tadgigot
mavzusining dolzarbligini belgilaydi.

O‘zbekiston Respublikasi Prezidentining 2025 yil 14 fevraldagi PF-22-son
«Tomorga Yyer egalari va dehgon xo‘jaliklari faoliyatida zamonaviy tashkiliy tizimni
joriy qilish va moliyaviy qo‘llab-quvvatlashning qo‘shimcha chora-tadbirlari
to‘g‘risida», 2022 yil 28 yanvardagi PF-60-son «2022-2026 yillarga mo‘ljallangan
Yangi O‘zbekistonning Taraqqiyot strategiyasi to‘g‘risida», 2019 yil 23 oktabrdagi
PF-5853-son «O‘zbekiston Respublikasi gishloq xo‘jaligini rivojlantirishning 2020-
2030 yillarga mo‘ljallangan strategiyasini tasdiqlash to‘g‘risida»gi farmonlari,
2023-yil 7-iyuldagi PQ-216-son “Agrar sohada ilm-fan, ta’lim va ishlab chigarishni
integratsiya qilish orqali sifat va samaradorlikni oshirishning qo‘shimcha chora-
tadbirlari to‘g‘risida”, 2021 yil 22 dekabrdagi PQ-58-son «Ozig-ovqgat va gishloq
xo‘jaligi sohasida islohotlarni tadqiq qilish, strategik rejalashtirish hamda
boshqarish tizimini yanada takomillashtirish chora-tadbirlari to‘g‘risida», 2020 yil 9
sentabrdagi PQ-4821-son «Respublika ozig-ovqgat sanoatini jadal rivojlantirish
hamda aholini sifatli ozig-ovqat mahsulotlari bilan to‘lagonli ta’minlashga doir
chora-tadbirlar to‘g‘risida»gi qarorlari, O‘zbekiston Respublikasi Vazirlar
Mahkamasining 2025 vyil 14 iyuldagi 438-son «Respublikada moyli ekinlar
yetishtirishni rivojlantirishga oid qo‘shimcha chora-tadbirlar to‘g‘risida»gi qarori
hamda boshga normativ-huqugiy hujjatlarda belgilangan vazifalarni amalga
oshirishda mazkur dissertatsiya tadgigoti muayyan darajada xizmat giladi.

Tadgigotning respublika fan va texnologiyalari rivojlanishining ustuvor
yo‘nalishlariga mosligi. Mazkur tadgigot respublika fan va texnologiyalari
rivojlanishining 1. «Demokratik va huquqiy jamiyatni ma’naviy-axloqiy va
madaniy-marifiy rivojlantirish, innovatsion iqtisodiyotni shakllantirish» ustuvor
yo‘nalishiga muvofiq bajarilgan.

Muammoning of‘rganilganlik darajasi. Marketing tadgiqotlaridan
foydalanishning ilmiy-nazariy va uslubiy jihatlari juda ko‘plab iqtisodchi
olimlarning ilmiy ishlarida o‘rganilgan. Xorijlik igtisodchi olimlardan F.Kaotler,
J.Armstrong, Kevin Leyn Keller, Neresh K.Malxotra, D.Krevens, J.Landveri, J.Levi,
D.Lindon, Aaker, D.Rosa, O.L.Rua, E.E.Wonah, C.U.Sonye, R.Abdul Majeed,
K.V.Sriram, S.A.Kharma, M.Porter, Ikonen, lina-Maija Hannele, Yating Tian, X.Yu,
B.Hopping, E.L.Ratliff 3, mustagil davlatlar hamdo‘stligi mamlakatlari olimlari

3 Kotnep ®. Mapkerunr 5.0. Texnosoruu cnenyrorero nokosenus / ®unun Kotnep, Cetnasan Aiisen, Kapramkaiia
XepmasaH | [mepeBos ¢ anrnmiickoro A. F'opman]. - Mocksa: Dkemo, 2023. -272 c.; Kotler P., Armstrong G., Marc
Oliver Opresnik. Principles of marketing. Pearson Education Limited 2018; Philip Kotler, Kevin Lane Keller.
Marketing management. - 14th ed. publishing as Prentice Hall, New Jersey, 2012. — 828 p.; Hapermr K.Manxotpa.
MapKeTHHTOBBIE HCCIIEOBAHUS: TpakTHYecKoe pykoBoacTo. —M.: Bumbsamc, 2016. -1156 c.; Hdesun Kpesenc.
Crparernyeckuii MapKeTUHT. YuebHoe mocodue. —M.: Bunbsmc, 2010. -742 c.; Jlaugsepu XK., Jlepu XK., JTungon 1.
Mepxkarop. Teopuss u mpakrtuka mapkerunra. /Ilep c¢ ¢panm., 2 1. —-M.: MI®DP, 2006. -1176 c., Aakep
J.A.Crtparerust ynpasiieHus moptdenem opennos: [nep. ¢ auri.] / Iasun A Aakep. - M.: Dxemo, 2009. — 318 ¢.; Rosa,
D., Rua, O.L. Relationship marketing and intangible resources: The mediating effect of loyalty. Review of Marketing
Science. 2020 18(1), c. 117-143.; Wonah, E.E., Sonye, C.U. Footwear merchandizing skills needed by graduates of
colleges of education for self-reliance in delta state. 2020 Journal of Home Economics Research. 27(1), c. 79-88;
Abdul Majeed, R., Sriram, K.V. Determining the best advertising medium for a footwear company: A case study.



L.N.Kovalik, A.P.Karasev, A.V.Kulikova, D.Ye.Klimanov, A.V.Korotkov,
N.B.Safronova, S.V.Polevoda, N.P.Shaligina, E.Tyan, L.V.Krilova, K.S.lorina* va
boshga igtisodchi olimlar ilmiy izlanishlar olib borganlar.

O‘zbekistonda marketing tadqiqotlarining muhim masalalari
A.Sh.Bekmurodov, M.A.lkramov, L.T.Abduxalilova, Sh.DJ.Ergashxodjaeva,
A.N.Samadov, M.A.Yusupov, l.Ivatov, A.Soliev, L.T.Abduxalilova, B.N.Mamaev,
T.A.Mamadjanova, F.T.Kasimova, Sh.X.Xamdamov, X.Xakimov,
A.A.Abdug‘aniyev, B.B.Xudoyberdiyev, U.Saidov, M.R.Bozorov,
S.Sh.Qo‘chqorov, Sh.Mirzayev, N.N.Rasulov, M.M.Azlarova ° va boshgalarning
ilmiy-tadqiqot ishlarida o‘rganilgan.

2019. Indian Journal of Marketing. 49(5), c. 21-32; Verma, P., Sharma, A.K. Assortment satisfaction: The tale of
online footwear sales. 2018 Technology in Society. 54, c. 57-65.; IToptep, M. KonkypeHnrras crpaterus: Meroauka
aHanmm3a otpacieii 1 koHKypeHToB / M. Iloptep; Ilep. ¢ arnr. — 4-¢ m3x. - M.: Ansriimaa busnec Byke, 2013. — 463 c;
Ikonen, lina-Maija Hannele (2021) — Influencing Consumer Choice for Healthy Foods at the Point of Purchase: The
role of marketing communication and food pricing strategies. PhD, Vrije Universiteit Amsterdam.; Yating Tian (2024)
- Integrating sustainability into food marketing: A design-based extension of the food well-being paradigm. PhD,
University of Twente.; X. Yu (2021) — Marketing Strategies and Consumers’ Food Decision-making.; B.Hopping
(2016) - Local Food Perceptions and Shopping Behavior among frequent shoppers of rural grocery stores.; E.L.Ratliff
(2021) — Consumer Preferences for Value Added Products. Qishloq xo‘jaligi mahsulotlariga qo‘shimcha qiymat
(value added) berilishi va iste’molchi afzalliklari tahlili.

4 Boxyk C. I'. MapkeTHHIOBEIE HCCIIeT0BaHus : yaeOHuK 1 By30B / C. I'. Boxyk. - 2-¢ W31, HCIIp. | J0IL - MocKBa:
WznmatensctBo FOpaiit, 2025. -304 c.; KapaceB A.Il. MapkeTHHIOBBIC HCCICIOBAHUSA M CHUTYAIlHOHHBIA aHAIIN3:
yueOHMK M TpaKTHKyM Ul NpuKiIagHoro OakanaBpuata / A. Il. Kapaces. - 2-e u3z., mepepad. u gom. - M.:
WznatensctBo FOpaiit, 2017. - 315 c.; KynukoBa A.B. MapketunroBsie uccienoBanusi. CocraBurens: YdeOHO-
MeToaudeckoe nocobue. — Hiwkuuit HoBropoa: Huxeropoackuii rocynusepcutetr uM. H.M. Jlob6auesckoro, 2017. —
70 c.; Kiiumanos JI.E. MapkeTuHroBblit moaxoa k aHanusy ousnec-moneneit. 2017; Kopotkos, A.B. MapkeTnHroBsie
ucclieoBanus: yue0. mocooue ais By308. — M.: OHUTU-ITAHA, 2015. — 303 ¢; Cadponosa, H.b. MapkeTHHTOBbIC
uccnenoBanusi. — M.: M3garenscko-Toprosas kopropanus «Jlamkos u K», 2017. — 296 c.; [ToneBona C.B. PazButue
METOJMKH MapKEeTHHIOBOI'O aHaJIM3a KOMMEPUYECKHMX OpraHusanuii. ABTopedepar IuccepTanny Ha COHWCKaHHE
y4eHoH crteneHu K.3.H. PocroB-na-Ilony — 2016.; llaneiruna H.II. Pa3Butne MapKeTHHIOBBIX HCCIEIOBAaHUU B
OpTaHM3aIMAX HMOTPeOUTENBECKONW Koonepannu. ABTopedepar IuccepTaluy Ha COUCKaHNWE YYEHOH CTENEeHH K.3.H.
08.00.05. benropoa-2006.; Tsus E. ®opmMupoBaHue MHTErPUPOBAHHOIO MAPKETUHIOBOIO MPEJIOKEHUSI HA PBIHKE
NPOJYKTOB MUTAHMS: JUC. ... KaHJ. 9KOH. HayK. — Kybanckwuii roc. yH-1, KpacHonap, 2014. — 180 c.; Kpbuiosa JI. B.
ATpOMapKeTHHT Ha dTame a/IanTalyy K K3MEHSIONIMMCS PHIHOYHBIM YCIOBUSM: JIUC. ... KaHI. 5KoH. Hayk (08.00.05
— MapKeTHHr). — JIoHenkui Hall. yH-T 9KOHOMHKH U Toprosiu uM. M. Tyran-bapanosckoro, 2021. — 180 c.; Mopuna
K.C. IlporHo3umpoBaHue TIOBEJCHHS TOTpeOUTENell Ha pHIHKE NPOJYKTOB IHTAHHUA (IKOHOMETPHUYECKOE
MOJIETIMPOBaHNE Ha JIAHHBIX ONPOCOB): BHITYCKHAs KBIM(HUKAaMOHHas pabora/nuce. matepuaisl. — COY, 2023.

% bekmypanos A.I1I Ba 6onikanap. Crpareruk mapketunr. —T.: TJINY, 2010. -161 6.; Ukpamos M.A., AGyxanunosa
JL.T. MapkeTHHT TaJAKHKOTJIAPHIA CTATUCTHK Taxymwl. -T.. Mkrtucommér, 2017. — 345 6.; Dpramxomxaesa 1I1.K.,
Kocumosa M.C., FOcymoB M.A. Mapxketunr: gapciuk. — T.: Ukrtucoguér, 2018. — 232 6.; Dpramxomkaesa L1.J]x.,
CamanoB A.H., lllapunos 1.b. Mapkerunr: gapcnuk. —T.: Uktucoauér, 2013. -346 0.; Kacumora @.T. Tennenunu u
MIEPCIEKUBHI pa3BUTHS IIM(YPOBOTO MapKETHHTA B MaJIoM OM3HECE Ha MpUMepe KOHAUTEPCKHUX U3enuil. ABTopedepar
JIMCCEPTAallMM Ha COWCKaHWe. yueHo# cremenu moktopa (DSC) mo skomommueckum maykam. —T.. TIDY, 2022;
Abdug‘aniyev A.A. Ozig-ovgat sanoatida marketing tadgigotlarini rivojlantirish yonalishlari: PhD dissertatsiya. — T.:
TDIU, 2018. — 145 bh.; Xudoyberdiyev B.B. O‘zbekiston ozig-ovgat bozorida marketing strategiyalarini
takomillashtirish: PhD dissertatsiya. — T.: TDIU, 2019. — 160 b.; Saidov U. Qishlog xo‘jaligi va ozig-ovqat
mahsulotlarida marketing faoliyati samaradorligini oshirish: DSc dissertatsiya. — Samargand: SamDU, 2020. — 245 b.;
Bozorov M.R. Ozig-ovgat bozorida iste’molchilar xulg-atvori va marketing tadgiqotlari: PhD dissertatsiya. — T.: TMI,
2017. — 180 b.; Qo‘chqorov S.Sh. Ozig-ovgat tarmog‘ida ragobatbardoshlikni ta’minlashda marketing tahlilining
o‘rni: DSc dissertatsiya. — T.: TDIU, 2021. — 210 b.; Mirzayev Sh. Qishlog xo‘jaligi mahsulotlarini gayta ishlash
korxonalarida marketing tadgiqotlari tizimini rivojlantirish: PhD dissertatsiya. — Andijon: AndMlI, 2019. — 165 b.;
Rasulov N.N. Agrosanoat majmuida marketing tadgiqotlari tizimini rivojlantirish: DSc dissertatsiya. — T.: TDIU, 2018.
— 225 h.; Yo‘ldoshev A., Xolmurodov O. Marketing tadgiqotlari. — T.: TDIU nashriyoti, 2017. — 240 b. (ozig-ovqat
marketingi bo‘yicha nazariy asos sifatida qo‘llanilgan); Asnaposa M.M. UctebMoi 6030pHHHU 03UK-OBKAT TOBapJiapu
OwiaH TYnAMpUINAA MapKETHHT CTpaTerusIapuiaH (oijalaHUIIHN TAKOMIUIAIITHPHUII (KAHIO0IAaT MaxCyJIoTIapu
Muconmaa). kTuco  daHimapyu HOM30Id WIMHK JapakaCHHU OJIMIN y9yH auccepTamnus aBtopedepatn — T.: TINY,
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Dissertatsiya mavzusining dissertatsiya bajarilgan oliy ta’lim
muassasasining ilmiy-tadqgiqot ishlari rejalari bilan bog‘ligligi. Mazkur tadgigot
Toshkent davlat igtisodiyot universitetining ilmiy tadqiqot ishlari rejasiga muvofiq
ilmiy loyiha doirasida bajarilgan.

Tadgigotning magsadi moyli ekinlar yetishtiruvchi fermer xo‘jaliklarida
marketing tadqiqotlaridan foydalanish bo‘yicha ilmiy taklif va amaliy tavsiyalar
ishlab chigishdan iborat.

Tadqgigotning vazifalari:

marketing tadgiqotlarining tashkiliy shakllari, turlari va ulardan
foydalanishning nazariy asoslarini o‘rganish;

moyli ekinlar yetishtiruvchi fermer xo‘jaliklarida marketing tadqiqotlaridan
foydalanishning uslubiy jihatlarini tadgiq qilish;

moyli ekinlar yetishtiruvchi fermer xo‘jaliklarida marketing tadqiqotlaridan
foydalanish bo‘yicha rivojlangan xorijiy davlatlar tajribasini o‘rganish va ulardan
foydalanish imkoniyatlarini ko‘rsatib berish;

respublikamizda moyli ekinlar yetishtirish dinamikasi va hozirgi holatini tahlil
gilish va xulosalar shakllantirish;

moyli ekinlar yetishtiruvchi fermer xo‘jaliklarida marketing tadqiqotlaridan
foydalanishning amaldagi holatini o‘rganish;

moyli ekinlar yetishtiruvchi fermer xo‘jaliklarida marketing tadgigotlaridan
foydalanishni takomillashtirish bo‘yicha ilmiy taklif va amaliy tavsiyalar ishlab
chiqish;

respublikada o‘simlik moyi mahsulotlari qiymatining 2030 yilgacha prognoz
ko‘rsatkichlarini ishlab chiqish.

Tadqiqotning obyekti sifatida Toshkent viloyatida moyli ekinlar
yetishtiruvchi fermer xo‘jaliklari faoliyati tanlab olingan.

Tadgigotning predmeti moyli ekinlar yetishtiruvchi fermer xo‘jaliklarida
marketing tadqiqotlarini samarali o‘tkazish jarayonida vujudga keladigan iqtisodiy
munosabatlar hisoblanadi.

Tadqgigotning usullari. Tadgigot jarayonida nazariy tafakkur, ilmiy
abstraksiya, mantigiy va tagqoslama tahlil, monografik kuzatish, statistik guruhlash,
prognozlash, SWOT tahlili, PEST tahlili va ekonometrik tahlil kabi usullardan
foydalanildi.

Tadgigotning ilmiy yangiligi quyidagilardan iborat:

uslubiy yondashuvga ko‘ra “marketing tadqiqotlari” tushunchasining igtisodiy
mazmuni bozor ishtirokchilarining (ishlab chigaruvchi, iste’molchi, vositachi) talab
va ehtiyojlarini aniglash, mahsulotlar va xizmatlarning ragobatbardoshligi, bozor
sig‘imi va tendensiyalarini baholash, marketing qarorlari va strategiyalarini ishlab
chiqish uchun zarur bo‘lgan ishonchli, obyektiv hamda tizimli ravishda yig‘ilgan
ma’lumotlarni tahlil qilish orqali iqtisodiy samaradorlikni oshirishga garatilgan
nazariy-amaliy tadbirlar majmuasi nuqgtai nazaridan takomillashtirilgan;

moyli ekinlar ishlab chiqaruvchi fermer xo‘jaliklarida marketing
tadgigotlaridan  foydalanish  jarayonlari  samaradorligini ~ oshirishda talab
tendensiyasi (TT =0,25), bozordagi ragobatning holati va xususiyatlari (BR = 0,22),
asosiy ragobatchilar va ularning faoliyat yo‘nalishlari (AR = 0,19), korxonaning



boshqgaruv resurslari va imkoniyatlari (BRI = 0,34) omillarining magbul me’yoriy
chegaralari asoslangan;

moyli ekinlar ishlab chiqaruvchi fermer xo‘jaliklari bilan iste’molchilar
o‘rtasidagi o‘zaro munosabatlarni kompleks tahlil qgilishda marketing tadqiqot
jarayonining samaradorligi ishlab chigarish hajmi (IChH = 12%) hamda
iste’molchilarning qoniqish darajasi (IQD = 18%)ning o‘sishi orqali ifodalanuvchi
imkoniyatini kengaytirish hamda jarayonlarning to‘liq, mantiqiy va bosqichma-
bosqich tavsifini ta’minlash asoslangan;

o‘simlik moyi mahsulotlari ishlab chiqarish hajmi va savdosi, ishlab
chigaruvchi korxonalar va ularda band bo‘lgan xodimlar soni, o‘simlik moyi
sanoatiga ajratilgan investitsiyalar omillarining ta’sirini hisobga olgan holda
O‘zbekistonda o‘simlik moyi mahsulotlari gqiymatining 2030 yilgacha bo‘lgan
prognoz ko‘rsatkichlari ishlab chiqilgan.

Tadgigotning amaliy natijalari quyidagilardan iborat:

moyli ekinlar yetishtiruvchi fermer xo‘jaliklari uchun ijtimoiy va axloqiy
marketing tamoyillari shakllantirilgan, ularning amalga oshirilishi jamiyat va fermer
x0‘jaligi manfaatlarini maqgbul uyg‘unlashtirish imkonini bergan;

moyli ekinlarni yetishtirish uchun marketing tadqiqotlarini o‘tkazish
bosqgichlari ishlab chigilgan hamda marketing tadgiqotlari dasturi va uni amalga
oshirish ketma-ketligi tavsiya etilgan;

moyli ekinlarni yetishtiruvchi fermer xo‘jaliklarida marketing tadgiqotlarining
so‘rov va SWOT tahlili usullarini qo‘llashning maqsadga muvofiq ekanligi ilmiy
asoslangan va undan foydalanish tavsiya etilgan;

moyli ekinlar yetishtiruvchi fermer xo‘jaliklari yalpi mahsulot hajmini
oshirishda dala tadqiqotlarini qo‘llashning magsadga muvofiqligi ilmiy asoslangan
va undan foydalanish tavsiya etilgan.

Tadgigot natijalarining ishonchliligi qo‘llanilgan yondashuv va usullarning
magsadga muvofiqgligi, nazariy ma’lumotlar rasmiy manbalardan olinganligi,
berilgan ilmiy-nazariy taklif va tavsiyalar amalda sinovdan o‘tkazilganligi,
marketing tadqiqotlaridan foydalanish bo‘yicha ishlab chiqilgan ilmiy takliflarning
amaliyotga joriy etilganligi va natijalarning fermer xo‘jaliklari hamda O‘zbekiston
fermer, dehqon xo‘jaliklari va tomorqa yer egalari kengashi tomonidan
tasdiglanganligi bilan izohlanadi.

Tadgigot natijalarining ilmiy va amaliy ahamiyati. Tadgiqotning ilmiy
ahamiyati tahlil nugtai nazaridan kelib chigib marketing tadgigotlari tushunchasiga
ta’rif berishda, moyli ekinlar ishlab chigaruvchi fermer xo‘jaliklarida marketing
tadgigotlaridan  foydalanish  jarayonlari  samaradorligini  oshirishda talab
tendensiyasi, bozordagi ragobatning holati va xususiyatlari, asosiy ragobatchilar va
ularning faoliyat yo‘nalishlari, kompaniyaning boshqaruv resurslari va imkoniyatlari
omillarining magbul me’yoriy chegaralarini asoslashda, moyli ekinlar ishlab
chigaruvchi fermer xofjaliklari bilan iste’molchilar o‘rtasidagi  o‘zaro
munosabatlarni  kompleks tahlil qgilishda marketing tadgiqot jarayonining
samaradorligi ishlab chiqarish hajmi hamda iste’molchilarning qoniqish
darajasining o°‘sishi orgali ifodalanuvchi imkoniyatini kengaytirish hamda



jarayonlarning to‘liq, mantiqiy va bosqichma-bosqich tavsifini ta’minlashda
marketing tadgiqotlaridan foydalanilganligi bilan izohlanadi.

Tadgiqot natijalarining amaliy ahamiyati esa moyli ekinlar yetishtiruvchi
fermer xo‘jaliklari marketing tamoyillarini shakllantirishda, moyli ekinlarni
yetishtirish uchun marketing tadgiqotlarini o‘tkazish bosqgichlarini ishlab chigishda,
moyli ekinlar yetishtiruvchi fermer xo‘jaliklarida marketing tadgigotlarining so‘rov
va SWOT tahlili usullarini qo‘llashda, fermer xo‘jaliklari yalpi mahsulot hajmini
oshirishda dala tadqiqotlarini qo‘llashning maqgsadga muvofiqligini asoslashda
hamda istigbolli marketing dasturini shakllantirish va yo‘l xaritalarini belgilashda
foydalaniladi. Marketing tadqiqotlarini foydalanish bo‘yicha tavsiyalardan moyli
ekinlarni yetishtirish bo‘yicha gabul qilinayotgan qaror va magqsadli dasturlarni
belgilashda foydalaniladi. «Marketing asoslari» va «Marketing tadqiqotlari»
fanlarini o‘qitish jarayonida ma’ruza va keys-stadilar tayyorlashda ilmiy manba
sifatida foydalanish mumkinligi bilan belgilanadi.

Tadgqiqot natijalarining joriy qilinishi. moyli ekinlar yetishtiruvchi fermer
xo‘jaliklarida marketing tadqiqotlaridan foydalanish bo‘yicha olib borilgan ilmiy
tadqgiqgotlar asosida:

uslubiy yondashuvga ko‘ra “marketing tadgiqotlari”” tushunchasining igtisodiy
mazmunini bozor ishtirokchilarining (ishlab chigaruvchi, iste’molchi, vositachi)
talab va ehtiyojlarini aniglash, mahsulotlar va xizmatlarning ragobatbardoshligi,
bozor sig‘imi va tendensiyalarini baholash, marketing qarorlari va strategiyalarini
ishlab chiqish uchun zarur bo‘lgan ishonchli, ob’ektiv hamda tizimli ravishda
yig‘ilgan ma’lumotlarni tahlil qilish orqali iqtisodiy samaradorlikni oshirishga
garatilgan nazariy-amaliy tadbirlar majmuasi nugtai nazaridan takomillashtirish
bo‘yicha nazariy va uslubiy ishlanmalar oliy o‘quv yurtlari talabalari uchun tavsiya
etilgan «Marketing va marketing menejmenti» nomli o‘quv qo‘llanmani
tayyorlashda foydalanilgan (Toshkent davlat igtisodiyot universiteti rektorining
2023-yil 28-avgustdagi 272-son buyrug‘iga tasdiglangan 272-17-sonli guvohnoma).
Mazkur ilmiy yangilikning amaliyotga joriy etilishi natijasida, «Marketing va
marketing menejmenti» fanini o‘qitish jarayonida tahlil nuqtai nazaridan kelib
chigib shakllantirilgan marketing tadgiqotlari tushunchasidan foydalanish imkoni
yaratilgan;

moyli  ekinlar ishlab chigaruvchi fermer xo‘jaliklarida  marketing
tadgigotlaridan  foydalanish  jarayonlari  samaradorligini  oshirishda talab
tendensiyasi (TT = 0,25), bozordagi raqobatning holati va xususiyatlari (BR = 0,22),
asosly raqobatchilar va ularning faoliyat yo*‘nalishlari (AR = 0,19), kompaniyaning
boshqgaruv resurslari va imkoniyatlari (BRI = 0,34) omillarining magbul me’yoriy
chegaralaridan foydalanish taklifi Toshkent viloyati Bekobod tumanidagi “Boybo‘ta”
hamda “Olovuddin omad” fermer xo‘jaliklari, O°zbekiston fermer, dehgon
xo‘jaliklari va tomorqa yer egalari kengashi tizimidagi moyli ekinlar yetishtiruvchi
fermer xo‘jaliklari faoliyatiga joriy etilgan (Toshkent viloyati Bekobod tumani
“Boybo‘ta” fermer xo‘jaligining 2024 yil 30 oktabrdagi 2-son, “Olovuddin omad”
fermer xo‘jaligining 2024 yil 30 oktabrdagi 3-son, O‘zbekiston fermer, dehgon
xo‘jaliklari va tomorga yer egalari kengashining 2024 yil 23 dekabr 24/92-son
ma’lumotnomalari). Ushbu ilmiy yangilikning amaliyotga joriy etilishi, moyli



ekinlar mahsulotlari yetishtirishning doimiy monitoringini o‘tkazish magsadida
bozorda marketing tadqgiqotlarini tashkil etishning umumlashtirilgan va
tizimlashtirilgan  usullarini  qo‘llash hamda iste’molchilar va ishlab
chigaruvchilarning panel tadgiqgotlarini tanlash va undan foydalanish imkonini
bergan;

moyli ekinlar ishlab chiqaruvchi fermer xo‘jaliklari bilan iste’molchilar
o‘rtasidagi o‘zaro munosabatlarni kompleks tahlil qilishda marketing tadqiqot
jarayonining samaradorligi ishlab chigarish hajmi (IChH = 12%) hamda
iste’molchilar qoniqish darajasi (IQD = 18%)ning o‘sishi orqali ifodalanuvchi
imkoniyatini kengaytirish hamda jarayonlarning to‘liq, mantiqiy va bosqichma-
bosqich tavsifini ta’minlash taklifi Toshkent viloyati Bekobod tumanidagi
“Boybo‘ta” hamda “Olovuddin omad” fermer xo‘jaliklari, O‘zbekiston fermer,
dehqgon xofjaliklari va tomorqa yer egalari kengashi tizimidagi moyli ekinlar
yetishtiruvchi fermer xo‘jaliklari faoliyatiga joriy etilgan (O°zbekiston fermer,
dehqon xo‘jaliklari va tomorga yer egalari kengashining 2024 yil 23 dekabr 24/92-
son ma’lumotnomalari). Mazkur ilmiy yangilikning amaliyotga joriy etilishi, moyli
ekinlar ishlab chigaruvchi fermer xo‘jaliklari bilan iste’molchilar o‘rtasidagi o‘zaro
munosabatlarni  kompleks tahlil qilishda marketing tadgigot jarayonining
samaradorligi ishlab chigarish hajmi hamda iste’molchilar qoniqish darajasining
o‘sishi orqali ifodalanuvchi imkoniyatini kengaytirish va jarayonlarning to‘liq,
mantigiy va bosgichma-bosgqich tavsifini ta’minlash imkonini bergan;

o‘simlik moyi mahsulotlari ishlab chiqarish hajmi va savdosi, ishlab
chiqaruvchi korxonalar va ularda band bo‘lgan xodimlar soni, o‘simlik moyi
sanoatiga ajratilgan investitsiyalar omillarining ta’sirini hisobga olgan holda
O‘zbekistonda o‘simlik moyi mahsulotlari gqiymatining 2030 yilga qadar ishlab
chigilgan prognoz ko‘rsatkichlaridan O‘zbekiston fermer, dehqon xo‘jaliklari va
tomorqa yer egalari kengashi tomonidan prognoz ko‘rsatkichlarini ishlab chigishda
foydalanilgan O°‘zbekiston fermer, dehqon xo‘jaliklari va tomorqa yer egalari
kengashining 2024 yil 23 dekabr 24/92-son ma’lumotnomalari). Ushbu ilmiy
yangilikning amaliyotga joriy etilishi natijasida, respublikada o‘simlik moyi
mahsulotlari giymatining 2030 yilgacha prognoz ko‘rsatkichlarini ishlab chiqish
imkoniyati yaratilgan.

Tadqigot natijalarining aprobatsiyasi. Mazkur tadgiqot natijalari 2 ta
respublika va 3 ta xalgaro ilmiy-amaliy anjumanlarida muhokamadan o‘tkazilgan.

Tadqiqot natijalarining e’lon qilinganligi. Tadqiqot mavzusi bo‘yicha jami
13 ta ilmiy ish, jumladan, O‘zbekiston Respublikasi Oliy attestatsiya komissiyasi
tomonidan tavsiya etilgan ilmiy jurnallarda 8 ta ilmiy maqola, shundan 6 ta
respublika va 2 ta xorijiy jurnallarda nashr etilgan.

Dissertatsiyaning tuzilishi va hajmi. Dissertatsiya tarkibi kirish, uchta bob,
xulosa, foydalanilgan adabiyotlar ro‘yxati va ilovalardan tashkil topgan bo‘lib,
umumiy hajmi 124 betni tashkil etadi.



DISSERTATSIYANING ASOSIY MAZMUNI

Kirish gismida o‘tkazilgan tadqiqotlarning dolzarbligi va zarurati asoslangan,
respublika fan va texnologiyalari rivojlanishining ustuvor yo‘nalishlariga mosligi
ko‘rsatib o‘tilgan, muammoning o‘rganilganlik darajasi va dissertasiya bajarilgan

oliy ta’lim muassasasining ilmiy-tadqgiqgot ishlari bilan bog‘ligligi bayon etilgan,
tadgigotning magsadi va vazifalari hamda obyekti, predmeti va usullariga tavsif

berilgan, tadgigotning ilmiy yangiligi va amaliy natijalari yoritilgan, tadgigot
natijalarining ishonchliligi va joriy gilinishi izohlab berilgan, tadgiqot natijalarining
aprobasiyasi, e’lon gilinganligi, tuzilishi va hajmi to‘g‘risida ma’lumotlar keltirilgan.

Dissertatsiyaning “Moyli ekinlar yetishtiruvchi fermer xo‘jaliklarida

marketing tadgiqgotlaridan foydalanishning nazariy va uslubiy asoslari” deb

nomlangan birinchi bobida marketing tadgigotlari va ulardan foydalanishning
nazariy asoslari, marketing tadgigotlaridan foydalanishning xususiyatlari va
tamoyillari, moyli ekinlar yetishtiruvchi fermer xo‘jaliklarida marketing
tadqgigotlaridan foydalanishning uslubiy jihatlari yoritilgan.

Ma’lumki, biznesda bozorni o‘rganishda, ishlab chiqariladigan mahsulot yoki
ko‘rsatiladigan xizmat turini tanlash bo‘yicha boshqaruv qarorlarini qabul qilishda
marketing tadqiqotlarini o‘tkazish muhim va zarur hisoblanadi. [lmiy manbalar va
o‘quv-uslubiy adabiyotlarda ‘“marketing tadqiqotlari” tushunchasiga iqtisodchi
olimlar va soha mutaxassislari tomonidan mazmunan bir-biriga yagin turli xil
ta’riflar va yondashuvlar keltirilgan. Jumladan, xorijlik iqtisodchi olimlar Naresh
K.Malhotra, Imad B.Balbaakilar tomonidan marketing tadgiqotlari atamasiga
quyidagi ta’rif berilgan: “marketing tadqiqotlari (ingl. marketing research) deb
axborot to‘plash, uni izohlash, marketing xizmatlari va firma rahbariyati uchun
ularning buyurtmalari bo‘yicha bajariladigan baholash va bashorat hisob-kitoblariga
aytiladi™®.

Xorijlik igtisodchi olim A.V.Kataev tomonidan marketing tadgiqotlari
tushunchasiga quyidagi ta’rif berilgan: “marketing tadqiqotlari - bu marketingning
axborot va tahliliy ehtiyojlarini qgondirishga garatilgan har qganday tadgiqot
faoliyati””’.

Xorijlik soha mutaxassislari O.Kalieva, O.Mixaylova va V.Kovalevskiylar
marketing tadqiqotlari tushunchasiga quyidagi yondashuvni keltirib o‘tganlar:
“Marketing tadqgiqotlari - bu biznes tadgiqotlari shakli va amaliy sotsiologiyaning
bo‘limi bo‘lib, u bozor tomonidan belgilab qo‘yilgan iqtisodiyotdagi iste’molchilar,
ragobatchilar va bozorlarning xatti-harakatlari, istaklari va afzalliklarini, shuningdek,
korxonaning bozordagi o‘rnini tushunishga garatilgan™®,

Igtisodchi olimlarning marketing tadgiqotlari tushunchasiga bergan ta’rif va
talginlarini e’tiborga molikligini e’tirof etgan holda tahlil nuqtai nazaridan kelib
chiqib quyidagi mualliflik yondashuvi shakllantirildi: “Marketing tadqiqotlari - bu

6 Naresh K. Malhotra, Imad B. Balbaaki. Marketing Research. 6" Edition. Published by Pearson Education LTD. ©
2013.
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bozor kon’yunkturasi: narxlar, raqobatchilar, foydalanuvchilar va boshqalar
hagidagi ma’lumotlarni to‘plash, tasniflash va tahlil gilish. Marketing tadqiqotlari -
bu bozor, mahsulot haqidagi ma’lumotlarni yig‘ish, tahlil gilish va sharhlash uchun
vositalar to‘plamidir”. Mazkur mualliflik yondashuvining boshqa ta’rif va
talginlardan farqli jihati shundaki, ‘“marketing tadqiqotlari” tushunchasining
igtisodiy mazmuni bozor ishtirokchilarining (ishlab chigaruvchi, iste’molchi,
vositachi) talab va ehtiyojlarini aniglash, mahsulotlar va xizmatlarning
raqobatbardoshligi, bozor sig‘imi va tendensiyalarini baholash, marketing garorlari
va strategiyalarini ishlab chiqish uchun zarur bo‘lgan ishonchli, obyektiv hamda
tizimli ravishda yig‘ilgan ma’lumotlarni tahlil gilish orqgali igtisodiy samaradorlikni

oshirishga qaratilgan nazariy-amaliy tadbirlar

yondashilganligi va takomillashtirilganligidir.

Marketing tadgigotlarining tashkiliy shakli

majmuasi

nugtai nazaridan

bu marketing tadgiqotlari

jarayonining barcha ishtirokchilari o‘rtasidagi o‘zaro ta’sir va munosabatlar usuli

hisoblanadi.

Marketing

tadqgiqotlarining

tashkiliy

quyidagilarni o‘z ichiga oladi (1-jadval).

shakllarining

tuzilishi

1- jadval

Marketing tadgigotlarining tashkiliy shakllari®

Marketing tadgigotlarining tashkiliy shakllari

1. Buyurtmachi tomonidan mustaqil tadgigot o‘tkazish

2. Uchinchi tomon tashkilotlarining tadgiqotlar o‘tkazishi

1.1. Statsionar

1.2. Vagtinchalik shakllar:

2.1. Muntazam ravishda:

2.2. Noto‘g‘ri (epizodik) asosda -

shakllar: mijozning iltimosiga binoan
uchinchi tomon tadgiqot
tashkilotlari tomonidan alohida
holatlarga garab marketing
tadgiqgotlarini o‘tkazish
(tadqiqotchilarga so‘rovlarda
hech ganday nagsh kuzatilishi
mumkin emas)
- marketing - boshqaruv darajasi bo‘yicha - autsorsing - tashqi pudratchilar -
bo‘limlari, ularda tasniflangan xodimlar tomonidan korxonaning ichki
marketing uyushmalari: marketing statsionar tadgiqot funksiyalarini
tadgiqotlarini kengashlari - eng yuqori darajada; bajarish; uchinchi shaxslar
o‘tkazish muammoli guruhlar - eng yuqori tomonidan doimiy marketing
xodimlarning yoki o‘rtacha darajada; tadgiqotlari; autsorsing -
funksional vagtinchalik maslahat guruhlari - tashkilotning muayyan biznes

majburiyatlaridan
biri hisoblanadi;

o‘rta boshqaruv darajasida

jarayonlari yoki ishlab chigarish
funksiyalarini tegishli sohaga
ixtisoslashgan boshga korxonaga
o‘tkazish

- marketing - venchur guruhlar - korxonaning - go‘llab-quvvatlash - korxonaning
tadqgiqotlari funksional bo‘linmalaridan igtisodiy faoliyatini axborot
bo‘limlari, ularda mustagil bo‘lgan yugori malakali marketingini qo‘llab-quvvatlash
marketing (tashqi yoki ichki) bo‘yicha tadqiqot tashkiloti bilan
tadgiqotlarini mutaxassislardan iborat biznes sharthoma (odatda uzog muddatli)
o‘tkazish jarayonini tashkil etish shakli. tuzish
xodimlarning Guruhni yaratishdan magsad
magqsadli vazifasi tadgiqot parametrlarining
hisoblanadi. fundamental yangiligi tufayli o‘z

magsadlariga erishishda yugqori
darajadagi xavfga ega bo‘lgan
ilmiy loyihalarni ishlab
chigishdan iborat

Marketing tadgigotlarining muayyan tashkiliy shaklini tanlash tadgigotning magsad va vazifalarini amalga oshirish uchun zarur
vaqtinchalik, insoniy, moliyaviy resurslarning mavjudligi (yo‘qligi) bilan belgilanadi

Marketing tadgiqgotlarini o‘tkazishning natijalarni asoslash tizimi bo‘yicha

turlariga quyidagilar kiradi (2-jadval):

® Muallif tomonidan tuzilgan.




2- jadval
Marketing tadqiqotlarini o‘tkazishning natijalarni asoslash tizimi bo‘yicha
turlari®

TIr Tadgiqot usullari Mazmuni Adekvat tadgiqot

usullari (ma’lumotlar
yig‘ish)

1 Miqdoriy tadgigot o‘rganilayotgan ob’ektlarning tashqi, rasmiy
munosabatlarining ragamli bahosini,
o‘lchovini olish maqgsadida olib boriladigan

marketing tadgiqotlari

ommaviy so‘rov,
kuzatish, kontent tahlili

2. Sifat tadgiqoti o‘rganilayotgan ob’ektlarning paydo bo°lishi
va faoliyatining mohiyatini tushunish,
fundamental xarakteristikalari va asosiy
gonuniyatlarini aniglash magsadida olib

boriladigan marketing tadgiqotlari

kuzatish (kuzatish),
fokus-guruh, chuqur
suhbat, fiziologik usul,
proeksiya usuli,
an’anaviy hujjatlar tahlili

Shunday qilib, boshgaruv garorini gabul gilishda marketing tadgiqotlari
tashkiliy shakllari, turlarini hamda xalgaro va milliy normativ hujjatlar va ularning
mazmunini bilish muhim ahamiyat kasb etadi.

Marketing tadqiqotlarini o‘tkazish ketma-ket quyidagi uch gismda amalga
oshirilishi magsadga muvofiq bo‘ladi: boshlang‘ich gism (muammoni shakllantirish,
marketing brifingini tuzish, tadgiqot dasturini ishlab chigish); asosiy gism (tegishli
usullardan foydalangan holda ma’lumotlarni to‘plash va tahlil gilish); yakuniy gism
(hisobot tayyorlash, ta’sirni baholash). Ilmiy va o‘quv adabiyotlaridagi
ma’lumotlarni tahlil qilish natijasida marketing tadqiqotlarini o‘tkazish uchun
quyidagi ketma-ketlik tavsiya etiladi (3-jadval).

3- jadval
Marketing tadgigotlarini o‘tkazish bosgichlari*

Bosgichlar Yo‘nalishlar

1-bosgich Tadgiqotni o‘tkazishning magsadga muvofigligini asoslash

2-bosgich Tadgigot muammosining tavsifi va bayoni (tadgigot mavzusining ta’rifi)
3-bosgich Tadgigotning anig magsadi va vazifalarini aniglash

4-bosqich IImiy-tadqiqot dasturini uning belgilovchi omillari asosida shakllantirish
5-bosgich Muayyan muammo doirasida ikkilamchi ma’lumotlarni to‘plash, tizimlashtirish va tahlil

qilish
6-bosqgich Birlamchi ma’lumotlarni olishga garatilgan tadgigot dasturining bo‘limlarini
shakllantirish

7-bosgich Tadgigot o‘tkazish va birlamchi ma’lumotlarni yig‘ish

8-bosgich Olingan ma’lumotlarni tizimlashtirish va tahlil gilish

9-bosgich Natijalarni gayta ishlash, xulosalar va natijalarni shakllantirish
10-bosgich Tadgigotning yakuniy natijalari bilan hisobot tayyorlash va taqdim etish
11-bosgich Tadgiqot natijalaridan foydalanish
12-bosqgich O‘tkazilgan tadgiqotlar asosida amalga oshirilgan chora-tadbirlar samarasini

baholash

Marketing tadqiqotining o‘nlab usullari mavjud. Bular: so‘rovlar, fokus
guruhlari, CustDev, chuqur intervyular, Jobs to be done, sirli xaridor, R&D
(Research and Development), SWOT tahlili, PEST tahlili, Porterning beshta kuchi,

10 Muallif tomonidan tuzilgan.
1 Muallif tomonidan tuzilgan.




Boston Consulting Group (BCG) matritsasi, CJIM (Customer journey map).
Korxonalar ularni maqgsadlari va mavjud resurslariga qarab tanlaydilar.
Marketologlar turli tadgiqot magsadlarida ularni to“g‘ri tanlash uchun asosiy usullar
bilan tanish bo‘lishi kerak.

Dissertatsiyaning ikkinchi bobi “Moyli ekinlar yetishtiruvchi fermer
xo‘jaliklarida marketing tadqiqotlaridan foydalanishning hozirgi holati tahlili”
deb nomlanib, ushby bobda respublikamizda moyli ekinlar yetishtirish dinamikasi
va hozirgi holati tahlil gilingan, moyli ekinlar donini yetishtirish va gayta ishlash
bo‘yicha xorijiy tajribalar va ulardan respublikada foydalanish imkoniyatlari
ko‘rsatib berilgan, moyli ekinlar mahsulotlariga bo‘lgan talabning shakllanishiga
ta’sir etuvchi omillarning ekonometrik tahlili asosida xulosalar shakllantirilgan va
tavsiyalar ishlab chigilgan.

Hozirgi kunda respublikamiz aholisini toza, sifatli o‘simlik moyiga bo‘lgan
yillik ehtiyojini qondirish magsadida, gishloq xo‘jalik korxona (fermer, dehgon va
shaxsiy tomorqa xo‘jalik) larida moyli ekinlarni yetishtirish va uni qayta ishlashni
tashkil etish juda muhimdir.

Toshkent viloyati bo‘yicha moyli ekinlar donini yetishtirish uchun ajratilgan
eng katta yer maydonlari asosan Ohangaron, O°‘rtachirchiq, Bo‘stonliq,
Yugorichirchiq va Pskent tumanlari hissasiga to‘g‘ri kelgan bo‘lib, ushbu
tumanlarda istigbolda moyli ekinlarni yetishtirishga ixtisoslashgan hududlarni
rivojlantirish mumkin. Toshkent viloyatida keyingi yillarda moyli ekinlar maydoni
sezilardi darajada kamaygan. Jumladan, barcha toifadagi xo‘jaliklarda moyli
ekinlarning maydoni 2024-yilda 2020-yilga nisbatan 45 % ga kamaygan bo‘lib,
shundan soyaning maydoni 5,7 martaga va kunjutning maydoni 7,8 martaga
kamaygan. Kungabogar, maxsar va Yyeryong‘oq ekilgan maydonlar ham
o‘rganilayotgan davrda sezilarli darajada kamaygan (4-jadval).

Oc‘tgan yillar davomida Toshkent viloyati bo‘yicha barcha toifadagi xo‘jaliklar
moyli ekinlar maydoni kamaygani boisdan, ulardan olinadigan yalpi hosil migdori
ham sezilarli darajada kamaygan (kungabogardan tashgari). Masalan, moyli
ekinlardan olinadigan yalpi hosil migdori 2024-yilda 2021-yilga nisbatan qariyb
4454,16 tonnaga yoki 45,7 foizga kamaygan bo‘lsa, soyaning yalpi hosili 3398,21
tonnaga yoki 62,1 foizga, yeryong‘oq yalpi hosili 1109,35 tonnaga yoki 45,5 foizga
kamayganligini  kuzatishimiz mumkin. Toshkent viloyatida moyli ekinlar
hosildorligining oshganligini ko‘rish mumkin (yeryong‘oqdan tashqari). 2024-yilda
2021-yilga nisbatan kungabogarning o‘rtacha hosildorligi 51,6 %ga, maxsarning
o‘rtacha hosildorligi 31,8 %ga, soyaning o‘rtacha hosildorligi 17,4 %ga, kunjutning
o‘rtacha hosildorligi 4 martaga oshgan. Buni 1jobiy baholash mumkin.

Marketing tadqiqotlari orqali fermer xo‘jaliklari ishlab chigarish hajmlarini
rejalashtirish, iste’molchilar ehtiyojini aniqlash, bozor segmentlarini baholash va
raqobatchilar faoliyatini tahlil qilish imkoniyatiga ega bo‘ladilar. Bu esa ularga
strategik garorlar gabul gilishda xolis axborot bazasini shakllantirish, resurslardan
oqilona foydalanish va mahsulotni bozorga yo‘naltirishda optimal variantlarni
tanlashga yordam beradi. Shu bilan birga, talab tendensiyasi, bozordagi raqobat
mubhiti, asosiy raqobatchilarning strategiyalari hamda xo‘jalikning boshgaruv



resurslari va imkoniyatlari marketing tadgiqgotlarining samaradorligini belgilab
beruvchi asosiy omillar sifatida namoyon bo‘ladi.
4- jadval
Toshkent viloyati bo‘yicha barcha toifadagi xo‘jaliklar moyli ekinlar
maydoni, yalpi hosili, hosildorligining 2021-2024 yillar bo‘yicha dinamikasi*?

2021-yil 2022-yil | 2023-yil | 2024-yil 2024 yilda
2021 yilga
Ekin Jamiga Jamiga Jamiga Jamiga nisbatan
turlari maydoni | nisbatan | maydoni | nishatan | maydoni | nisbatan | maydoni | nishatan o‘sishi
% da % da % da % da (kamayishi),
%
Kungabogar | 1021,0 22,5 1064,5 23,7 803,6 24,7 883,7 45,9 86,6
Maxsar 456,0 10,0 332,1 74 495,8 15,2 234,6 12,2 51,4
Soya 2 450,0 54,0 24454 54,5 13381 41,1 430,3 22,4 17,6
Kunjut 21,0 0,5 19,2 0,4 7,0 0,3 2,7 0,1 12,9
Yeryong‘oq | 590,0 13,0 625,6 14,0 608,5 18,7 3729 19,4 63,2
JAMI: 4538 100 4486,6 100 3253 100 1924,2 100 42,4
Kungabogar | 1440,0 14,8 1451,7 20,5 1275,0 18,0 1615,6 30,5 121,2
Maxsar 383,0 39 409,4 5,7 1035,5 14,7 266,6 50 69,6
Soya 5474,0 56,2 2227,49 314 2035,41 28,8 | 2075,79 39,3 37,9
Kunjut 11,0 0,1 12,1 0,2 8,5 0,1 5,2 0,1 47,3
Yeryong‘oq 2440 25,0 2995,9 422 2710,87 38,4 1330,65 25,1 54,5
JAMI: 9748 100 7096,59 100 7065,28 100 5293,84 100 54,3
. Hosildorligisga
Kungabogar 124 13,2 15,8 18,8 151,6
Maxsar 8,8 11,2 20,9 11,6 131,8
Soya 18,8 9,3 104 36,8 195,7
Kunjut 4,8 6,7 10,7 19,3 4 marta
Yeryong‘oq 24,9 22,3 21,3 23,7 95,2

Fermer xo°‘jaliklari mahsulot ishlab chiqarishda eng asosiy omil - bozor talabi
tendensiyasini hisobga olishi zarur. Talabning dinamikasi (TT - talab tendensiyasi),
uning mavsumiyligi va o‘sish sur’atlari ishlab chiqarish hajmlarini rejalashtirish,
investitsiya qgarorlarini gabul gilish va eksport-import siyosatini aniglashga bevosita
ta’sir ko ‘rsatadi. Agar talab noto‘g‘ri baholansa, ortigcha ishlab chigarish yoki bozor
tanqisligi yuzaga keladi.

Fermer xo‘jaliklari o‘z mahsulotlarini nafagat mahalliy bozorda, balki xalgaro
bozorlarda ham sotadi. Shunday sharoitda bozordagi ragobat darajasi va uning
xususiyatlarini (BR - bozordagi raqobatning holati va xususiyatlari) baholash - narx
siyosati, sifatni oshirish va differensiallashtirilgan mahsulot ishlab chigarish uchun
muhim omil hisoblanadi.

Moyli ekinlar bozorida fermer xo‘jaliklari bir nechta yirik ragobatchilar bilan
yuzma-yuz keladi (AR - asosiy raqobatchilar va ularning faoliyat yo‘nalishlari).
Ularning ishlab chigarish hajmi, marketing strategiyalari, innovatsion faoliyati va
distribyutsiya tarmog‘ini bilish - fermer xo‘jaliklari uchun raqobatbardosh ustunlik
yaratishda muhim hisoblanadi. Raqobatchilarni chuqur o‘rganish ularga bozor
imkoniyatlaridan samarali foydalanish imkonini beradi.

12 O‘zbekiston Respublikasi Prezidenti huzuridagi Statistika agentligi ma’lumotlari (https://www.stat.uz/uz/) asosida
muallif tomonidan tuzilgan.
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Fermer xo‘jaliklarida mavjud moliyaviy, texnologik va inson resurslari
marketing tadqgiqgotlaridan foydalanish samaradorligini belgilovchi asosiy ichki
omillardir (BRI - kompaniyaning boshqaruv resurslari va imkoniyatlari). Agar
xo‘jalik resurslar bilan ta’minlangan bo‘lsa, u zamonaviy marketing vositalaridan
foydalana oladi, bozor ma’lumotlarini to‘plash va qayta ishlashni samarali tashKil
etadi.

Biz tomondan olib borilgan tadgiqotda yuqoridagilarni inobatga olgan holda
moyli ekinlar ishlab chigaruvchi fermer xo‘jaliklarida marketing tadqiqotlaridan
foydalanish jarayonlari samaradorligini oshirish tadqiq gilingan va ushbu 4 ta
indikatorlar (TT, BR, AR, BRI) moyli ekinlar ishlab chigaruvchi fermer
xo‘jaliklarida marketing tadqiqotlaridan foydalanish samaradorligini baholash
uchun ilmiy asosga ega ekanligi ko‘rsatib berilgan. O‘rganishlardan kelib chiqib,
moyli ekinlar ishlab chigaruvchi fermer xo‘jaliklarida marketing tadqiqotlaridan
foydalanish jarayonlari samaradorligini baholash formulasi quyidagicha taklif
etiladi (1):

MS; =TT, + BRg + AR, + BRI (1)

Bunda, TT-talab tendensiyasi; BR-bozordagi raqobatning holati va
xususiyatlari; AR-asosiy ragobatchilar va ularning faoliyat yo‘nalishlari; BRI-
kompaniyaning boshgaruv resurslari va imkoniyatlari.

Tanlangan mezonlarning har biri  fermer xo‘jaliklarida marketing
tadgiqotlaridan foydalanish jarayonlariga turli darajada ta’sir ko‘rsatadi, degan
mulohazaga kelindi va salmoq koeffitsiyentlarini hisobga olgan holda (2) formula
quyidagi tartibda shakllantirildi:

MS, = aTT, + bBRg + cAR, + dBRI; 2

Bunda, 0<a,b,s<1 da bo‘lib, ularning yig‘indisi birga teng, at+b+s+d =1;

a, b, ¢, d - salmoq koeffitsiyentlari hisoblanib, marketing tadgiqotlaridan
foydalanish jarayonlari samaradorligini baholash uchun tanlangan omillarning gay
darajada ta’sir ko‘rsatishini belgilab beruvchilardir.

Salmoq koeffitsiyentlari o‘rganilayotgan raqobatbardoshlik mezonlari soniga
ko‘ra aniqglanadi (K), bunda har bir samaradorlik omillarini baholash uchun
tanlangan indikatorlar sonidan kelib chiqib keltirilgan me’zonlarga asoslangan holda
quyidagicha hisob-kitob gilinadi:

K=a+f+y+6=8+6+7+11=32; )

a=_*8=025;b=_x6=022;y=_x7=019; y=_u«11=

32 32 32
0,34;
Ikkinchi formulaga salmoq koeffitsiyentlarini qo‘yib, quyidagi natijaga
kelamiz: MS, =0.25 «TT, + 0.22BRg + 0.19AR, + 0.34BRI; (3)

Taklif etilgan metodlogik yondjashuvga asoslangan holda “Olovuddin Omad”
fermer xo‘jaligi uchun 32 ta indikator asosida ekpert baholash amaga oshirildi.
Bunda ekspertlarning umumiy o‘rtacha ballari olindi.

“Olovuddin  Omad” fermer xo‘jaliklarida marketing tadqiqotlaridan
foydalanish jarayonlari samaradorligini barcha indikatorlar asosida baholash
natijalari 5-jadvalda keltirilgan.



5-jadval
“Olovuddin Omad” fermer xo‘jaliklarida marketing tadgiqotlaridan
foydalanish jarayonlari samaradorligini baholash natijalari®®

Kod | Indikator (qisga) | Ofrtachaekspertlar bahosi | Yakuniy natija
TT — Talab tendensiyasi (8 ta indikator, w=0,25)
TT1 Bozor talabi o‘sishi 42 TT ofrtachasi:
TT2 Qidiruv/veb-trend indeksi 3.9 3.90 — vaznli
TT3 Mavsumiylik kuchi 3.6 hissasi: 0.25 x
TT4 Narx elastikligi 3.8 3.90=0.975
TT5 Xarid chastotasi 4.1
TT6 O‘rtacha chek dinamikasi 3.7
TT7 Segment kengayishi 3.9
TT8 Qondirilmagan ehtiyoj 4.0
BR — Bozordagi ragobat holati (7 ta indikator, w=0,22)
BR1 Faol raqobatchilar soni 3.2 BR o‘rtachasi:
BR2 Konsentratsiya (HHI) 3.6 3.457 — vaznli
BR3 Kirish to‘siglari 3.8 hissasi: 0.22 x
BR4 Narx ragobati intensivligi 3.1 3.457 =0.761
BR5 Differensiatsiya darajasi 3.7
BR6 Almashinuvchi mahsulot tahdidi 33
BR7 Switching cost 35
AR — Asosiy ragobatchilar (6 ta indikator, w=0,19)
AR1 Yetakchi ulushi nisbati 3.0 AR o‘rtachasi:
AR2 Yangi mahsulot tezligi 29 3.00 — vaznli
AR3 Reklama SOV ustunligi 3.2 hissasi: 0.19 x
AR4 Distribyutsiya gamrovi farqi 3.1 3.00=0.570
AR5 Narx premiyasi 2.8
ARG NPS/sadogat farqi 3.0
BRI — Boshqaruv resurslari va imkoniyatlari (11 ta indikator, w=0,34)

BRI1 Likvidlik koeffitsiyenti 4.3 BRI o‘rtachasi:
BRI2 Investitsiya salohiyati 4.0 3.964 — vaznli
BRI3 R&D intensivligi 39 hissasi: 0.34 x
BRI4 IT yetuklik 41 3.964 = 1.348
BRI5 Analitika gobiliyati 3.8
BRI6 Inson kapitali malakasi 4.2
BRI7 Kadrlar aylanishi 3.6
BRI8 Jarayon standartlashuvi 4.0
BRI9 Ta’minot ishonchliligi (OTIF) 3.7
BRI10 Brend kapitali skori 3.9
BRI11 Boshqaruv/KP1 yetukligi 4.1

Shunday qilib, natijaviy funksiya (3) asosida olingan 3,65 ball xo‘jalikda
marketing tadgigotlaridan foydalanish samaradorligi yetarli darajada shakllanganini
bildiradi. Ammo ragobatchilar omili va bozor monitoringini takomillashtirish
hisobiga bu ko‘rsatkichni 4,2-4,5 ball darajasiga ko‘tarish imkoniyati mavjud.

Moyli ekinlar ishlab chiqaruvchilari va iste’molchilari o‘rtasidagi o‘zaro
munosabatlarni kompleks tahlil gilishda marketing tadgigot jarayonining
samaradorligi ishlab chigarish hajmi va iste ‘'molchilar qoniqish darajasining o ‘sishi
orqali baholash lozim, bu esa imkoniyatni kengaytirish va jarayonlarni to‘liq,
mantigiy, bosgichma-bosqgich tavsiflashga asoslanadi.

Bunda tadgiqot jarayonining samaradorligini oshirish  bosqgichlarini
quyidagicha keltirish mumkin:

13 Muallif tomonidan tuzilgan.



1. Magsadni aniglash: tadqiqotdan ko‘zlangan asosiy magsadni belgilab olish,
ya’ni fermer xo‘jaliklari mahsulotlari bozorini o‘rganish, iste’molchilar talabini
tushunish va ularning ehtiyojlariga mos mahsulotlarni taklif gilish lozim.

2. Tadgigot uslubini tanlash: tadgiqgot maqgsadi va mavjud resurslarga garab
mos tadqiqot uslubini tanlash, masalan, so‘rovnomalar, intervyular, fokus-guruhlar
yoki marketologlar va tadqiqotchilarning 0‘zi ma’lumot yig*ishi mumkin.

3. Ma’lumot yig‘ish: fermer xo‘jaliklari va iste’molchilardan ma’lumot
to‘plash (survey, anketa, savolnoma). Bu jarayonni bosgichma-bosgich amalga
oshirish orqali ma’lumotlar to‘ligligini ta’minlash mumkin.

4. Ma’lumotlarni tahlil qilish: yig‘ilgan ma’lumotlarni statistik va mantiqiy
usullar bilan tahlil gilish.

5. Xulosa va tavsiyalar: tahlil natijalariga asoslanib xulosalar chigarish va
fermer xo‘jaliklari uchun amaliy tavsiyalar ishlab chiqish, bu esa ishlab chiqarish
hajmini (12 %) va iste’molchilar qoniqishini (18 %) oshirishga yordam beradi.

6. Natijalarni baholash: tadgigotdan olingan natijalar asosida ishlab chigarish
hajmi va iste’molchilar qoniqishining o‘zgarishini baholash, bu jarayonning
samaradorligini ko‘rsatadi.

7. Bu jarayonlar ushbu samaradorlikka erishishga olib keladi: - imkoniyatni
kengaytirish: tadgigot natijasida aniglangan yangi bozor imkoniyatlari va
iste’molchilarning bo‘sh joydagi talablarini to‘ldirish orgali fermer xo‘jaliklari
imkoniyatlari kengayadi; - fo ‘lig, mantigiy va bosgichma-bosgich tavsiflash: ushbu
tadgigot bosgichma-bosgich va mantiqgiy ketma-ketlikda olib borilishi, har bir
bosqichda ma’lumotlarning to‘liq to‘planib, tahlil gilinishi natijasida jarayonning
aniq va to‘liq tavsifi ta’minlanadi; - ishlab chigarish hajmi va iste’molchilar
qoniqishi darajasi o ‘sishi: tadqiqot orgali iste’molchilarning ehtiyojlarini to‘g‘ri
tushunib, mos mahsulotlarni ishlab chigarish, sifatni oshirish va yangi bozorlarga
kirish orqali ishlab chigarish hajmi va iste’molchilar qoniqishi o‘sadi.

Tadqgiqot ishining “Moyli ekinlar yetishtiruvchi fermer xo‘jaliklarida
marketing tadqiqotlaridan foydalanishni takomillashtirish” deb nomlangan
uchinchi bobi moyli ekinlar yetishtiruvchi korxonalar samaradorligini oshirishda
marketing tadgiqotlaridan foydalanishni takomillashtirish bo‘yicha ilmiy xulosalar
shakllantirilgan va takliflar tayyorlangan. Respublikada o‘simlik moyi giymatining
prognoz ko‘rsatkichlarini ishlab chiqilgan.

Moyli ekinlar ishlab chiqaruvchi fermer xo‘jaliklari bilan iste’molchilar
o‘rtasidagi o‘zaro munosabatlarni kompleks tahlil gilish bosgichma-bosqgich amalga
oshiriladigan jarayon sifatida bir qator bosqichlarni o‘z ichiga oladi va ular fo /ig,
mantigiy va bosgichma-bosqgich izchillikda aks ettiririshi lozim.

1-bosqgich. Boshlang‘ich sharoitni aniglash, 2-bosgich. Talabni o‘rganish, 3-
bosgich. Taklifni shakllanish manbalarini aniglash, 4-bosqich. O‘zaro ta’sir
mexanizmlarini belgilash, 5-bosgich. Munosabatlarni boshqarish, 6-bosqgich.
Samaradorlikni baholash.

Samaradorlik 3 ta asosiy yo‘nalish bo‘yicha aniglanishi lozim. Bunda quyidagi
yo‘nalishlar tanlanishi kerak: /1. Igtisodiy samaradorlik ko ‘rsatkichlari, 2. Ijtimoiy
samaradorlik ko ‘rsatkichlari, 3. Ekologik samaradorlik ko ‘rsatkichlari.



Moyli ekinlar ishlab chiqaruvchi fermer xo‘jaliklari bilan iste’molchilar
o‘rtasidagi o‘zaro munosabatlarni samarali yo‘lga qo‘yish jarayonining yakuniy
bosqgichi — bu takomillashtirish va rivojlantirish chora-tadbirlarini belgilashdir.
Ushbu bosgich, avvalo, olib borilgan tahlillar va amaliy natijalar asosida ilmiy
tavsiyalar ishlab chigishni talab etadi.

SADT modeli - bu tizimli tahlilning qudratli usuli bo‘lib, u fermer xo‘jaliklari,
sanoat korxonalari yoki xizmat ko‘rsatish sohalaridagi jarayonlarni to ‘lig, mantiqiy
va bosgichma-bosqgich tahlil gilish imkonini beradi. Ushbu model tizimli tahlil
metodologiyasiga tayanadi va jarayonlarni “kirish — nazorat — mexanizm — chigish”
(input—control-mechanism—output) asosida bosgichma-bosgich ifodalash imkonini
beradi (1-rasm).

Al-Bosh- . - -0 - = - s _ il-
2t A2 - Talabni A3 - Taklifni A4 O.zaro A5 Mung A6 nge_lra AT —Takomil

lang*ich o‘reanish shakllantirish ta’sir sabatlarni dorlikni lashtirish va

shartlarni g mexanizmlar boshqarish baholash rivojlanish
I Qayta aloga I
INPUT
+ Fermer xofjaliklarining ishlab chigarish I L . .OUTEUT. .
resurslari (yer, urug, texnika) L AQ: Fermer-iste’molchi | apiicp : Ishl,ab chlqgrlsh haj_m_lnl OSh".ISh. .
. Iste’molchilar ehtiyojlari va talablar Kirish munosabatlari tahlili iqis ;slﬁti:hrinolchllar qonigish darajasining
ma’lumotlari -
 Bozor muhitiga oid axborot (ragobatchilar, ERPTIRER) : B_ozo_r bargarorligi va eksport
salohiyati

narxlar, import/eksport)

Control:
« Davlat siyosati va huqugiy me’yorlar
- Agrar strategiyalar va rivojlanish  (—Nazorat
dasturlari
« Sifat standartlari va ekologik talablar

Mechanism:
» Fermer xo‘jaliklari (ishchilar,
agrotexnika) Mexanizm
» Marketing va savdo kanallari
(CRM, elektron platformalar)
Tadgigot  institutlari  va
maslahatchilar

1-rasm. Moyli ekinlar ishlab chigaruvchi fermer xo‘jaliklari va iste’molchilar
o‘rtasidagi munosabatlarni kompleks tahlil gilishning sadt modeli*

Taklif etilgan modelda: - kirish (input): fermer xo‘jaliklarining ishlab chigarish
resurslari, iste’molchilar ehtiyoj va talablari, bozor muhiti haqidagi axborotlar
Kiritiladi; - nazorat (control): davlat siyosatlari, agrar strategiyalar va huquqiy
me’yorlar, sifat hamda ekologik talablar jarayon samaradorligini boshgaradi;
- mexanizm (mechanism): fermer xo‘jaliklari, agrotexnika vositalari, marketing va
savdo kanallari, shuningdek tadgigot institutlari asosiy harakatlantiruvchi omil
sifatida belgilangan; - chiqgish (output): ishlab chiqarish hajmining o°‘sishi,
iste’molchilar qoniqish darajasining oshishi hamda bozor barqarorligi va eksport
salohiyati ko‘rinishida ifoda etilgan.
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Jarayon al-a7 bosqgichlari orgali izchil ravishda amalga oshiriladigan
bosqichlar keltiilgan. Mazkur bosqichlar boshlang‘ich sharoitni aniglashdan tortib,
talab va taklifni shakllantirish, o‘zaro ta’sir va boshqaruv mexanizmlarini ishlab
chigish, samaradorlikni baholash va yakunda takomillashtirishga gadar. Shu bilan
birga, modelda “qayta aloga” elementi orqali natijalar tahlili asosida tizimni qayta
ko‘rib chiqish va doimiy ravishda rivojlantirish imkoniyati nazarda tutilgan.

Umuman, shakllantirilgan SADT modeli fermer-iste’molchi munosabatlarini
kompleks tahlil qilishda tizimli yondashuv, ilmiy asoslangan tartib va
samaradorlikka e’tiborni ta’minlab mantiqiy metodologik asos sifatida qabul gilishga
imkon beradi. SADT modeliga idef0 bloklari orqali ko rsatiladi. Har bir bosgich (al—
a7) kirish, nazorat, mexanizm va chigish elementlari bilan tushuntiriladi. Bu esa
jarayonlarni nafagat nazariy, balki amaliy boshqgaruv tizimi sifatida ham ifodalash
imkonini beradi. Fermer xo°jaliklarini SADT modelida har bir jarayon kirish (input),
nazorat (control), mexanizm (mechanism) va chigish (output) elementlari orgali
ifodalanishi uchun obyekt sifatida tanlangan “Boybo‘ta” hamda “Olovuddin Omad”
fermer xo°jaliklari mahsulot turlari bo‘yicha sanoqdan o‘tkazilgan.

“Boybo‘ta” hamda “Olovuddin Omad” fermer xo‘jaliklari o‘zlarining mahsulot
yetishtirishi va bozorda samarali faoliyat yuritishi uchun kiruvchi omillar
hisoblangan fermer resurslari va iste’molchilar talablari hamda chiquvchi resusrlar
sifatida ishlab chigarish hajmi o°sishi va qoniqish darajasi doimiy monitoringini
amalga oshirishi lozim. Bunday holda jarayonning samaradorligi funksiyasi (S)
quyidagi ikki ko‘rsatkichning birlashtirilgan ifodasi sifatida yoziladi:

S=fXw)

Bu yerda,

X, — kiruvchi, chiquvchi, jarayon va nazarat omillar.

Samaradorlikni ikki ko‘rsatkich asosida o‘rtacha integral funksiya sifatida
quyidagicha berish mumkin:

SZZXn
i

Bu yerda,

a, B — oraliq koeffitsiyentlar hisoblanadi.

“Boybo‘ta” hamda “Olovuddin Omad” fermer xo‘jaliklarida marketing
tadgiqotlaridan foydalanish jarayonlari samaradorligini aniglash uchun quyidagi
ko‘rsatkichlar tanlanadi. Kiruvchi (Input): Frs - fermer resurslaridan foydalanish
samaradorligi (%); lgd - iste’molchilar talabi darajasi (mintagaviy/korxona
bo‘yicha, t). Nazorat (Control): Dpn - davlat siyosati va normativlarga muvofiglik
(1-5); Ses - sifat va ekologik standartlar (%). Mexanizm (Mechanism): Q - ishlab
chigarish hajmi (t. yoki ming t.); Ichh - ishlab chigarish hajmi o‘sishi (%); Msc -
marketing va savdo kanallari samaradorligi (1-5); Itf - innovatsiya va tadgigotlardan
foydalanish (%). Chiquvchi (Output): Iqgi —iste’molchilar goniqish indeksi (%); Ebb
— bozor bargarorligi va eksport salohiyati (ming $).

“Boybo‘ta” fermer xo‘jaligining 2020-2024-yillar uchun SADT modeli asosida
marketing tadgiqotlaridan foydalanish jarayonlari samaradorligini aniglash uchun 6-



jadval ma’lumotlaridan foydalaniladi. Fermer resurslaridan foydalanish
samaradorligi (Frs). Bu ko‘rsatkich fermer xo°‘jaliklari o‘zlarida mavjud ishlab
chigarish resurslaridan - yer, mehnat, suv, texnika, moliyaviy mablag‘lar - gay
darajada samarali foydalanayotganini ko‘rsatadi. Frs (%) - fermer resurslaridan
foydalanish samaradorligi deganda, cheklangan resurslardan olinayotgan natijaning
(mahsulot haymi, qo‘shilgan qiymat) maksimal darajada ta’minlanishi tushuniladi.
Bu ko‘rsatkich ganchalik yugori bo‘lsa, fermer xo°jaligi o‘z resurslarini shunchalik
ogilona ishlatayotganini bildiradi.

6- jadval

“Boybo‘ta” fermer xo‘jaligining marketing tadqiqotlaridan foydalanish
jarayonlari samaradorligini aniglash uchun tanlangan indikatorlar bo‘yicha
ma’lumotlar *°

2020 65 12,5 8 40 42 2 15 55 120
2021 68 13.0 3 45 45 3 20 58 135
2022 72 14.2 4 50 5.0 3 24 63 160
2023 75 15.0 4 55 5.8 4 28 68 185
2024 78 16.3 5 62 6.5 4 32 73 210

“Boybo‘ta” fermer xo‘jaligi uchun 2020-2024-yillardagi jadval ma’lumotlariga
tayangan holda Cobb-Douglas funksiyasi asosida SADT guruhlarini saglagan holda
x0‘jalikning marketing tadgiqgot jarayonining samaradorligi Log-chiziqli ko‘rinishda
ifodalanishi lozim. Sababi iqgtisodiy ko‘rsatkichlar turlicha bo‘lib, ularni
normallashtirilgan giymatlar asosida samaradorlikni baholash talab etiladi. Bunda

uyidagi funksiyalardan foydalgniladi.
i Lrgll(s) = Lz(a) + ZIBYIn (&9, S=all "
i i 11

Bu yerda, X; — ko‘rsatkichlarning [0;1] oralig‘iga keltirilgan indekslari (min—
max asosida), A=1. Nolga tushib qolmasligi uchun min giymatlar 0,05 ga
yaginlashtiriladi. B — vazn koeefitsiyentlari (3. = 1)

Cobb-Douglas funksiyasi asosida “Boybo‘ta” fermer xo‘jaligi uchun 2020-
2024-yillardagi jadval ma’lumotlariga asoslanib, «excel-solver” dasturil asosida
In(s) yig‘indiga B * In (x,) to‘plam uchun har bir omilning ulushi quyidagicha
hisoblangan: Input: B(frs)=0,12; B(iqd)=0,18; Control: B(dpn)=0,08; B(ses)=0,10;
Mechanism: B(ichh)=0,12, p(msc)=0,10; P(itf)=0,12; Output: P(iqi)=0,12;
B(ebb)=0,06.

Indeks 2024-yilga nisbatan bazis=100 qilib ko‘rsatilgan holda “Boybo‘ta”
fermer xo‘jaligi uchun marketing tadgiqot jarayonining samaradorligi indeks
7-jadvalda keltiilgan.

Boshgaruv xulosalari (SADT guruhlari kesimida). Olib borilgan tadgigotlar
Input (Frs, lqd): talab (lgd) S ga eng katta doimiy hissa qo‘shmoqda; resurs
samaradorligi (Frs) o‘sishda, biroq qo‘shimcha agronomik va suv/yer boshqaruvi
orgali zahira bor.
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Control (Dpn, Ses): me’yoriy muhit va sertifikatlash (Ses) S ni bargarorligini
ta’minlaydi; eksportni ko‘paytirish uchun Sesni 62% — 70%+ diapazonga ko‘tarish
magqsadga muvofiq bo‘ladi. Mechanism (Q/ichh, Msc, Itf): ishlab chigarish o°sishi
(Ichh=0,12) va innovatsiya (Itf) sinergiyasi sezilarli; Msc yugori nugtaga yetgani
uchun keyingi bosgichda kanallarni diversifikatsiya + brend giymatini oshirish talab
etiladi.

7-jadval
Moyli ekinlar ishlab chiqaruvchi fermer xo‘jaliklari bilan iste’molchilar
o‘rtasidagi o‘zaro munosabatlarni kompleks tahlil gilishda marketing
tadgigot jarayonining samaradorlik indeksi®

Yil S (indeks, 2024=100)
2020 5.0

2021 216

2022 48.9

2023 730

2024 100.0

Output (Iqi, Ebb): qonigish (Iqgi) va eksport salohiyati (Ebb) S ni “lock-in”
qiladi; Iqi ni 73% — 80% ga ko‘tarish Ebb ni ham kuchaytiradi (brending va sifat
kafolatlari orqgali).

Cobb-Douglas modeli ko‘rsatdiki, 2020—2024-yillarda S samaradorlik indeksi
5—100 ga ko‘tarilgan; asosiy drayverlar - talab (Iqd), me’yoriy muhit (Dpn) va
ishlab chiqarish o‘sishi (Ichh). Keyingi bosqichda Ses va Iqi ni oshirish, Itf ni
kuchaytirish hamda Mscni sifat jihatdan yangilash (kanal diversifikatsiyasi va brend
kuchayishi) S ni yugori platformaga olib chigadi.

Olib borilgan tadgiqotlar asosida SADT metodologiyasi asosida moyli ekinlar
ishlab chigaruvchi fermer xo°jaligi va iste’molchilar o‘rtasidagi munosabatlar tizimli
tarzda modellashtirildi hamda Cobb-Douglas shaklidagi integral samaradorlik
funksiyasi orqgali baholandi. Modeldagi elastiklik koeffitsiyentlari (B\betaf)
omillarning nisbiy ta’sir kuchini ifodalaydi: omil 1 % ga o‘zgarganda, boshga
shartlar o‘zgarmagan holda, umumiy samaradorlik indeksi S taxminan B %ga
o‘zgaradi. Tadqiqot natijalariga ko‘ra, iste’molchilar talabi darajasi (Iqd) uchun
belgilangan £;op = 0,18 qiymati S ni eng yuqori elastik ta’sir etuvchi omillardan
biri ekanini ko‘rsatdi. Bundan quyidagi xulosa chiqarish mumkin: Talab-bosh
harakatlantiruvchi kuch. Ichki bozorda moyli mahsulotlarga talab 1 % oshsa,
umumiy samaradorlik o‘rtacha 18 % ga o‘sadi. Demak, bozorni segmentlash,
sifat/narx bo‘yicha pozitsiyalash va distributsiyani kengaytirish kabi marketing
choralari to‘g‘ridan-to‘g‘ri va sezilarli samara beradi. Qayta aloga (feedback) kanali.
Talabning o‘sishi fermer-iste’molchi o‘rtasidagi aloqalarni faollashtiradi: sotuv
kanallari (Msc) yaxshilanadi, goniqish (1gi) oshadi, natijada eksport salohiyati (Ebb)
kuchayadi. Shu bois Iqd nafaqat “kirish”, balki butun zanjirda drayver vazifasini
bajaradi.

Ikkinchi muhim natija - ishlab chigarish hajmi o‘sishi (Ichh) uchun belgilangan
Bichy = 0,18 elastiklik koeffitsiyentidir. Bu giymat ishlab chigarish dinamikasining
bevosita ta’sirini anglatadi: dinamik samara. Ishlab chigarish o‘sishi
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1 % ga tezlashsa, S o‘rtacha 12 % ga o‘sadi. Demak, agrotexnik tadbirlar, intensiv
texnologiyalar va resurs boshqaruvi (Frs) orqali barqaror o‘sish trayektoriyasini
saglash strategik ahamiyatga ega. Sifat bilan birgalikda ishlab chigarish ham o‘sishi
Ses (sifat/ekologik standartlar) va Itf (innovatsiya) bilan uyg‘unlashganda, uning
umumiy ta’siri keskin kuchayadi; aks holda, hajmdagi o‘sish Iqi va Ebb orgali to‘liq
kapitallashmaydi.

SADT guruhlari kesimida olingan natijalar asosida quyidagi muhim natijalarga
erishiladi: Input (Frs, Iqd). Iqd ning yuqori elastikligi fermerlar uchun “talabga
yo‘naltirilgan™ 1shlab chiqarishni strategik ustuvor qilib qo‘yadi. Frs (resurs
samaradorligi) barqaror o‘sishni ta’minlasa-da, uning ta’siri Iqd kabi kuchli emas;
shunga qaramay, agroresurs boshqaruvini yaxshilash talab o‘sishiga tez javob
gaytarish imkonini oshiradi; Control (Dpn, Ses). Institutsional muhit va standartlar
talab-taklif uyg‘unligini mustahkamlaydi. Sifat/ekologiya talablari bajarilishi Iqi va
Ebb ni oshirib, S ni bargaror giladi; Mechanism (Q/Ichh, Msc, Itf). Ishlab chigarish
hajmi va uning o‘sishi S uchun asosiy “dvigatel”’; Msc (kanallar) ma’lum bosgichda
to‘yinishga yetishi mumkin, shu paytda Itf (innovatsiya) yangi o‘sish manbalarini
ochadi; Output (iqi, ebb). Iqi ning yaxshilanishi ichki bozor “qulflovchi” ta’sirga
ega, Ebb esa tashqi bozorga chiqishda natijaga aylanadi. Ushbu ikki ko‘rsatkich
yugori bo‘lmas ekan, iqd va ichhdan kelgan ijobiy impulslar to‘liq namoyon
bo‘Imaydi.

Olib borilgan tadqiqotlardan ma’lum bo‘ladiki, moyli ekinlar zanjirida
samaradorlikni tez va barqgaror oshirishning ikki ustuni - talabni faol boshgarish
(B1or=0,18) hisoblanadi va ishlab chiqarish o*sishini ta’minlashdir (f;cpy = 0,12).
Ushbu ikki omilning institutsional (Dpn), sifat (Ses) va innovatsion (Itf) tayanchlar
bilan uygun rivojlantirilishi fermer-iste’molchi munosabatlarini bozor barqarorligi
va eksport salohiyatiga aylantiradi.

Tadqiqot natijalari asosida, «Olovuddin omad» fermer xo‘jaligining SWOT
tahlilini keltiramiz (8-jadval).

8- jadval
«Olovuddin Omady» fermer xo‘jaligining SWOT tahlili*’
Kuchli tomonlari Kuchsiz tomonlari

- Toshkent viloyati bozorida mashhurligi, yaxshi brend; - assortiment kengligi yetishmasligi;
- mustahkam iqtisodiy holati; - reklama yaratishda o‘zining kreativ g‘oyalarining
- yirik sarmoyalar shu jumladan reklama budijeti; yo‘qligi;
- zamonaviy jihozlar; - xalgaro bozorga chigishning mavjud emasligi.
- innovatsiyalarni faol tatbiq etish;
- reklamaning muntazamligi;
- ishlab chiqarish quvvatlari.

Imkoniyatlari Xavf-xatarlari
- assortimentni kengaytirish; Fermer xo‘jaligi foydalanayotgan bozor segmentida
- innovatsiyalardan foydalanish; ragobat kuchayib borishi.
- ishlab chiqarish quvvatlarini oshirish.

Moyli ekinlar yetishtiruvchi fermer xo‘jaliklarining SWOT tahlili bo‘yicha
quyidagi xulosalarni chigarish mumkin: aksariyat moyli ekinlar yetishtiruvchi
fermer xo‘jaliklari katta hajmda raqobatbardosh emas, sifatli mahsulot ishlab
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chigarish imkonini beruvchi urug® bilan ta’minlanmagan. Mahalliy urug® asosida
mahsulot yetishtirish keng qo‘llaniladi; bozordagi barcha yetakchi ishtirokchilar
keng va yirik assortimentga egaligi sababli, mahsulot turlarining magsadli marketing
tadqiqotlarini  o‘tkazishni  qiyinlashtiradi;  ko‘rib  chiqgilgan  yog‘-moy
korxonalarining hammasida ishlab chigarilayotgan mahsulotlar eksport ham yaxshi
yo‘lga qo‘yilmagan. Eksport odatda MDH doirasiga kiruvchi mamlakatlar bilan
cheklangan; barcha korxonalar uchun bir xildagi xavf xatarlar xosdir - xom-ashyo
ta’minotiga bog‘liglik, import xom-ashyoga bo‘lgan soliq bojlarining yugqoriligi,
Xom-ashyoning doimiy o°‘sib borishi, mamlakatda inflyatsiyaning o‘sishi.

Bizning fikrimizcha, 0zig-ovqat tovarlari bozorini sifatli, xaridorgir yog*-moy
mahsulotlari bilan to‘ldirishda korxonalar iste’molchilarning afzalliklarini
kuzatishlari va raqobat muhiti hamda raqobatchilari haqida to‘lig ma’lumotga ega
bo‘lishlari lozim.

Respublikada o‘simlik moyi tarmog‘ini rivojlantirish istigbollarini baholashda
tahlil asosan vaqtli qatorlar ko‘rinishidagi ma’lumotlar asosida olib boriladi. Ko*p
omilli ekonometrik modelda ishtirok etuvchi omillarning o‘lchov birliklari turli
bo‘lgani uchun biz ularni yagona o‘lchov birligiga keltirishda barcha omillarning
giymatlarini logariflashni magsadga muvofiq, deb bildik. Bunda natijaviy omil
bo‘lib, o‘simlik moyi mahsulotlari ishlab chiqarish qiymati InY (mln. so‘m), ta’sir
etuvchi omillar sifatida esa - o‘simlik moyi mahsulotlari savdosi InX; (mln. so‘m),
o‘simlik moyi mahsulotlari ishlab chiqarishning miqdoriy hajmi InX, (ming t.),
o‘simlik moyi mahsulotlari ishlab chigaruvchi korxonalar soni InXs (birlik), o‘simlik
moyi mahsulotlari ishlab chigaruvi korxonalarda xodimlar soni InX, (nafar),
o‘simlik moyi sanoatiga ajratilgan investitsiyalar InXs (mln. so‘m) qabul qilindi.

Respublikada o‘simlik moyi mahsulotlari ishlab chiqarish va unga ta’sir
etuvchi omillar bo‘yicha ko‘p omilli ekonometrik model tuzishdan avval omillar
bo‘yicha tavsifiy statistik hisob ishlari o‘tkazaldi (9-jadval).

9- jadval
O‘simlik moyi mahsuloti ishlab chiqgarish va unga ta’sir etuvchi omillar
bo‘yicha tavsifiy statistik hisob natijalari®

LNY LNX1 LNX2 LNX3 LNX4 LNX5

Mean 12.73772 14.32821 10.69554 | 8.241892 9.801440 12.67256
Median 12.61442 14.14635 10.53929 | 8.104979 9.798876 12.74693
Maximum 14.36163 16.11586 11.86920 | 9.143880 10.34268 15.65993
Minimum 11.12571 13.20329 9.422585 | 7.758333 9.310819 9.835048
Std. Dev. 1.188844 0.902270 0.849553 | 0.380626 0.274967 1.807885
Skewness 0.097023 0.498852 0.134691 | 0.995506 0.340699 0.105068
Kurtosis 1.528004 1.993477 1.641342 | 3.085944 3.796745 1.877074
Jarque-Bera 8.020723 | 10.841127 | 4.758642 | 6.640554 10.463480 11.196360
Probability 0.004087 0.000294 0.005065 | 0.001981 0.007931 0.0004981
Sum 280.2299 315.2207 235.3018 | 181.3216 215.6317 278.7962
Sum Sq. Dev. 29.68036 17.09591 15.15654 | 3.042406 1.587744 68.63739
Observations 22 22 22 22 22 22

Bunda, har bir omilning o‘rtacha giymati (mean), medianasi (median),
maksimal va minimal giymatlari (maximum, minimum), shuningdek har bir omilning
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standart chetlanishi (std. dev.) giymatlari keltirilgan. Skewness — asimmetriya
koeffitsienti bo‘lib, u nolga teng bo‘lsa normal taqsimot ekanligi hamda
tagsimotning simmetrikligini bildiradi.

Agar bu koeffitsient 0 dan ancha farg qilsa, u holda tagsimot asimmetrik
hisoblanadi (ya’ni, simmetrik emas). Agar asimmetriya koeffitsienti 0 dan katta,
ya’ni musbat bo‘lsa, u holda o‘rganilayotgan omil bo“yicha normal tagsimot grafigi
o‘ng tomonga surilgan bo‘ladi. 0 dan kichik, ya’ni manfiy bo‘lsa, U o‘rganilayotgan
omil bo“yicha normal tagsimot grafigi chap tomonga surilgan bo‘ladi.Hisob-kitoblar
natijasida respublikada o‘simlik moyi mahsulotlari ishlab chigarishning ko‘p omilli
ekonometrik modelga kiritilgan o‘zgaruvchilarining prognoz davridagi giymatlariga
ega bo‘lamiz (10-jadval).

10- jadval
Respublikada o‘simlik moyi mahsulotlari ishlab chiqarish va unga ta’sir
etuvchi omillarning 2030-yilgacha prognoz ko‘rsatkichlari®

O‘simlik O*‘simlik
1 1 moyi mah- | moyi mah-
o s"n!lk O¢simlik L s"n!lk sulotlari sulotlari
moy! moyi Moyl ishlab | ishlabchiga- | Ajratilgan
Yil- | mahsulotlari . | mahsulotlari . - . .
- mahsulotlari - chigaruvch | ruvchi kor- | investitsiyalar,
lar ishlab . ishlab .
s savdosi, min. L i xonalarda mln. so‘m, X5
chiqarish, chigarish, t., .
¢ so‘m, X1 korxonalar xodimlar
min. so‘m, Y X2 . .
soni, soni, nafar,
birlik, X3 X4
2025 4650140.7 12015403.4 478320.7 7496 32193 17595786.0
2026 5568999.6 13767206.8 506654.9 7856 33502 23202254.3
2027 6669423.2 15774416.9 534367.6 8233 34865 30595087.0
2028 7987288.5 18074271.1 562261.7 8628 36283 40343465.7
2029 8587486.6 19274263.4 582254.3 8824 38265 49345444.2
2030 9187386.2 19972261.8 599263.5 9122 40264 58343882.5

11- jadval ma’lumotlaridan shuni ko‘rishimiz mumkinki, Respublikamizda
o‘simlik moyi mahsulotlari ishlab chigarish hajmi yildan yilga ortib bormoqda, ya’ni
o‘sish tendensiyasi kuzatilmoqda.

Buning asosiy sababi o‘simlik moyi mahsulotlari bozorining tez sur’atlarda
kengayishi, mamlakatimizdan o‘simlik moyi mahsulotlari eksport qilish
geografiyasining ortib borishi bilan xarakterlanadi. Hisob-kitob gilingan
prognozlarga ko‘ra 2030 yilda respublikamizda o‘simlik moyi mahsulotlarini ishlab
chigarish haymi 2023 yilga nisbatan 1,39 barobarga ortishi kutilmoqda. Bu esa oz
navbatida moyli ekinlar yetishtiruvchi korxonalarga investitsiyalarni ko‘proq jalb
qgilish va ulardan samarali foydlanishni tagozo etadi.

Xulosa qilib aytganda, respublikamizda o‘simlik moyi mahsulotlarining
hajmini oshirish uchun korxonalar sonini oshirish, malakali mutaxassislarni ishlab
chigarishga jalb qilish, yangi texnologiyalardan foydalanish, sotish bozorlari
geografiyasini kengaytirish lozim.

19 Muallif tomonidan tuzilgan.




XULOSA

Moyli ekinlar yetishtiruvchi fermer xo‘jaliklarida marketing tadgiqotlaridan
foydalanish bo‘yicha olib borilgan ilmiy-nazariy va amaliy tadgigotlar natijasida
quyidagi xulosalar shakllantirildi:

1. Marketing tadqgiqotlari tushunchasiga quyidagi mualliflik yondashuvi
shakllantirildi: “Marketing tadqiqotlari - bu bozor kon’yunkturasi: narxlar,
raqobatchilar, foydalanuvchilar va boshqalar haqidagi ma’lumotlarni to‘plash,
tasniflash va tahlil gilish. Marketing tadqgiqotlari - bu bozor, mahsulot yoki xizmat
haqidagi ma’lumotlarni yig‘ish, tahlil qilish va sharhlash uchun vositalar
to‘plamidir”. “Marketing tadqiqotlari” tushunchasining iqgtisodiy mazmuni bozor
ishtirokchilarining (ishlab chigaruvchi, iste’molchi, vositachi) talab va ehtiyojlarini
aniqlash, mahsulotlar va xizmatlarning raqobatbardoshligi, bozor sig‘imi Vva
tendensiyalarini baholash, marketing qarorlari va strategiyalarini ishlab chiqish
uchun zarur bo‘lgan ishonchli, obyektiv hamda tizimli ravishda yig‘ilgan
ma’lumotlarni tahlil gilish orqgali iqtisodiy samaradorlikni oshirishga garatilgan
nazariy-amaliy tadbirlar majmuasi nuqgtai nazaridan takomillashtirildi.

2. Boshgaruv qarorini qgabul gilishda marketing tadgiqgotlari tipologiyasi,
tashkiliy shakllari, turlarini hamda xalgaro va milliy normativ hujjatlar va ularning
mazmunini bilish muhim ahamiyatga ega. Bunda buyurtmachi tomonidan mustaqil
tadgiqot o‘tkazish va uchinchi tomon tashkilotlarining tadqiqotlar o‘tkazishi kabi
shakllarni kiritish marketing tadgiqotlarining tashkiliy shakllarini takomillashtirish
imkonini beradi. Marketing tadqiqotlarini o‘tkazishda natijalarni asoslash tizimi
bo‘yicha hamda chastotasi bo‘yicha turlarga ajratib o‘rganish muhim hisoblanadi.

3. Moyli ekinlar ishlab chigaruvchi fermer xo‘jaliklarida marketing
tadgigotlaridan  foydalanish  jarayonlari samaradorligini  oshirishda talab
tendensiyasi, bozordagi ragobatning holati va xususiyatlari, asosiy ragobatchilar va
ularning faoliyat yo‘nalishlari, korxonaning boshqaruv resurslari va imkoniyatlari
omillari tadqiq qilindi va magbul me’yoriy chegaralari ilmiy asoslandi;

4. Moyli ekinlar ishlab chiqaruvchi fermer xo‘jaliklari bilan iste’molchilar
o‘rtasidagi o‘zaro munosabatlarni kompleks tahlil qilishda marketing tadqiqot
jarayonining samaradorligi ishlab chiqgarish hajmi hamda iste’molchilarning
qoniqish darajasining o°sishi orqali ifodalanuvchi imkoniyatini kengaytirish hamda
jarayonlarning to‘liq, mantigiy va bosgichma-bosqgich tavsifini ta’minlash ilmiy
asoslandi.

5. Marketing tadgiqgotlari usullarini tahlil gilish muhim masalalardan
hisoblanib, moyli ekinlarni samaradorligini oshirishda PEST va SWOT tahlili
usullarini qo°‘llash magsadga muvofiqdir hamda marketing tadqiqotlarini o‘tkazishni
ma’lum bir ketma-ket bosqgichlarda amalga oshirish talab etiladi.

6. Moyli ekinlar yetishtiruvchi fermer xo‘jaliklari va iste’molchilar
o‘rtasidagi alogani batafsil tahlil qilish va jarayonning to‘liq tavsifini olish



imkonini beruvchi marketing tadqiqot jarayonining SADT modelini qo‘llash
magsadga muvofiq hisoblanadi.

7. O‘simlik moyi mahsulotlari ishlab chiqarish hajmi va savdosi, ishlab
chigaruvchi korxonalar va ularda band bo‘lgan xodimlar soni, o‘simlik moyi
sanoatiga ajratilgan investitsiyalar omillarining ta’sirini hisobga olgan holda
O‘zbekistonda o‘simlik moyi mahsulotlari giymatining 2030-yilgacha bo‘lgan
prognoz ko‘rsatkichlari ishlab chigish muhim hisoblanadi.
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BBEJAEHMUME (anHoTamus quccepranun 1okTopa ¢purocopuu (PhD))

AKTYaJlbHOCTH M BOCTPe0OOBAaHHOCTHL TeMbI Auccepraumu. B wmwmpe
MAacCJIOKAPOBasi OTPACIIb UTPAET BaXKHYIO POJIb B PEILICHUH KIIFOYEBBIX CTPATETUYECKUX
BOIIPOCOB IIPH 00€CIIEYEHNH YIKOHOMUYECKOT0 pocTa cTpaH. Pe3kuil poct crpoca Ha
MacJOKUPOBYIO MPOAYKLHMIO TPOUCXOAUT B YCIOBHUSX, C OJHOW CTOPOHBI,
3 ()EKTUBHOTO UCIIOJIB30BAHUS UMEIOLIUXCS PECYPCOB, a C IPYTOM — o0ecneyeHust
3(pHEKTUBHOCTH U KOHKYPEHTOCIIOCOOHOCTH MPOU3BOJICTBA 33 CUET MHHOBAIITMOHHBIX
TeXHOJIOTUN. Tak, B yCIOBUSAX COBPEMEHHOM TI00ANU3aALMH «...00bEM NPOAYKIIUU
MUIIEBOI IPOMBIIIEHHOCTH BO BceM MHpe cocTaiseT 4 TpaH. not. CHIA B roa.
[TumieBast IpOMBINIIEHHOCTD B IOCJIEIHUE I'O/Ibl pA3BUBAETCSI OBICTPBIMHU TEMIIAMU B
CBSA3M C POCTOM CIPOCa Ha MPOAYKTHI NUTaHUA. JIOMHUHHMpYIOILIEE IOJIOKEHUE B
NUIIeBoH pombiieHroctr 3anuMaroT CILA u crpansl Esponetickoro Corozan? .
B nanbHelineM pa3BUTHU MUIIEBOW MPOMBIIIJICHHOCTH OOJBIIOE 3HAYEHUE UMEET
UCIOJIb30BaHUE MAPKETHUHTOBBIX HCCIENOBAaHUN B (EpMEpPCKUX XO3SHCTBAX,
IPOU3BOMSIINX  MACIWYHBIE  KYJbTYPBl, KOTOpPBIE  CUMTAKOTCS  Ba)KHBIM
IIPOJIOBOJIbCTBEHHBIM CHIPHEM.

B nHacrosiiiee Bpems B MUpe 0c000€ BHUMAHUE YAETSAETCS MPOBEICHUIO HAYYHBIX
MCCJIEIOBAHUI MO PA3BUTHIO MACIOKUPOBOM MPOMBIIIJIEHHOCTH W UCIOJIb30BAHUIO
MapKETUHIOBBIX HccaeAoBaHuil B 3Toil cdepe. CoBepHIEHCTBOBAaHHME METOOB
MPOTHO3UPOBAHMSI JMHAMUKHN TOBAPHOT'O PhIHKA M MTOTPEOUTENBCKOrO CIPOCa; HAyYHOE
000OCHOBaHME MEXAaHU3MOB O0ECHEYEHUS] YCTOWYMBBIX OTHOUIEHUH MEXAY
NPOU3BOAMUTEISIMU U MOTPEOUTENSIMU; pa3pabOTKa METOOB BBISIBJICHHUS U CETMEHTALIMU
noTpeOHOCTEN NOTpeOuTENEH ¢ NCHOIb30BaHUEM TEXHOJIOTUH IM(POBOrO MApKETHHTa;
HAyYHOE COBEPILEHCTBOBAHUE CTpAaTErnii OpEeHIMHIa M TOBBIIIEHUS PBIHOYHOM
KOHKYPEHTOCIIOCOOHOCTH MACJIMYHBIX KYJbTYp; OLEHKAa NEpCIEKTUB BbIXOJA
PACTUTENBHONW MAaCIOKUPOBOM MPOIYKIIMM HA MEXAYHApPOJIHbBIE PHIHKA HA OCHOBE
pe3yJIbTaTOB MAapKETUHIOBBIX MCCIIEIOBAaHUM, CO3/laHME HAyYHO OOOCHOBAaHHBIX
MEXaHU3MOB MOJEJIUPOBAHUS ATHUX IPOLIECCOB BXOAAT B YHUCIO INPUOPUTETHBIX
HaIpaBJ€HUIl HAy4YHbIX MCCIENOBaHUNA 1O 3S(PPEKTUBHOMY HCIOIH30BAHUIO
MapKETUHIOBBIX HCCIEAOBaHUN B (PepMEepCKHX XO034WCTBaX, BbIpPAIIMBAIOLIUX
MaCJIUYHbIE KYJIbTYPHI.

B V306ekucrane oco0oe BHUMaHUE YIENSIETCS HACHIIIEHUIO PIHKA Pa3TUYHBIMU
TOBapaMH, B TOM YHCJI€ MACIOKUPOBON MPOIYKIUEN, UCTIOIb30BAHMNIO MAPKETUHTOBBIX
UCCJIEIOBAHUM MpU CO3JIaHWM IIUPOKUX BO3MOXKHOCTEH JUIsl MHPUOOPETEHHS
KayeCTBEHHBIX TOBAPOB NOTPEOUTEISIMU, Pa3padOTKE MAPKETUHIOBBIX CTPATETHI U B
KOHEYHOM HTOre 00ECIeYeHHUIO 0JIaroCOCTOSHUS HACETICHUs. « Y YUThIBas TEKyLIUe
pe3kue KoneOaHus riI00anbHBIX PHIHOYHBIX [IEH PYKOBOJIUTEISM YIIOJIHOMOUYEHHBIX
BEJJOMCTB ¥ PETMOHOB ITOPYYEHO MPUHSATH TONOJHUTEIBHBIE MEPBI IO NOJACPHKAHUIO
CTaOMJIBLHOCTU 1I€H Ha BHYTPEHHEM pBIHKE, U MPEXIE BCEro, Mo 00eCrneyeHHIo
HACEJIEHHS JOCTATOYHBIM KOJMYECTBOM MPOAOBOILCTBUS» 21 . [To9TOMY OHMM 13
aKTyaJIbHBIX 337a4 B YCIIOBHUSX DPA3BUTHUS SKOHOMHUKH SIBISIETCS HCIIOJIb30BAaHUE

20 https://www.oborudunion.ru/largest/pischevoe-oborudovanie
Zhttps://review.uz/oz/post/opredelen-zadachi-po-narashivaniyu-investiciy-i-eksporta-nassheniyu-
prodovolstvennogo-rnka
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MapKETUHTOBBIX HCCIEAOBAHUM B (EPMEPCKUX XO3AWCTBAX, BBIPAIIMBAIOLINX
MAaCJIMYHBIE KYJIbTYPbl. AKTYaIbHOCTh TEMbI UCCIIEIOBAHUS ONIPEIEISIETCS] yCTOMYMBBIM
o0OecriedueHHEM TMOTPEOHOCTE HACENEHUsl Halleld CTpaHbl B  PACTUTEILHOU
MAacCJIOKUPOBOM MPOIYKIIMH, HATIOJTHEHUEM BHYTPEHHETO MOTPEOUTENHCKOTO PhIHKA
MacCJIOKUPOBOM MPOIYKIIMEH MECTHOTO MPOU3BOJACTBA, COBEPIICHCTBOBAHHEM
UCMOJIb30BaHUSI MAPKETUHTOBBIX UCCIIEIOBAHUH JIJIsl 00JIee TIOJTHOTO YAOBIETBOPEHUS
crpoca norpeduTesel Ha KAYeCTBEHHYIO PACTUTEIbHYIO MACIIOKUPOBYIO MIPOAYKIIHIO.

Hacrosiiee nuccepTaiinoHHOE MCCIEAOBAHUE B OMPEACICHHON MEpE CIIYKUT
peanu3aiuu 3aa4, onpeneneHHbIX B Ykazax [Ipesunenra PecriyOnvku Y30ekucran ot
14 ¢despans 2025 roma Ne VII-22 «O nomonHUTETBHBIX MEpax MO BHEAPEHUIO
COBPEMEHHOM OpraHU3aIMOHHON CUCTEMBI U (PMHAHCOBOH MOIEPIKKE NEATEIBHOCTH
BJIAJICNBLIEB IPUYCaICOHBIX 3eMEITb U IEXKAaHCKUX XO3SHUCTB», OT 28 stHBapst 2022 roga
No VII-60 «O Ctparerun pa3BuThs HOBOro Y30ekucrana Ha 2022-2026 roasl», OT
23 oxts0ps 2019 rona Ne YI1-5853 «O6 yrBepkaenuu CTpaTteruu pa3BUTHs CEIbCKOTO
xo3siicTBa Pecnybnmuku Y30ekuctan Ha 2020-2030 rToab», MOCTaHOBICHHUSAX
[Ipesunenta PecnyOmmku VY3b6ekucran ot 7 wuions 2023 roma NellIl-216
«O IOMOMHUTENBHBIX MepaxX MO MOBBIIMICHUIO KauecTBa U d()PEKTUBHOCTU MyTEM
WHTETPAIlU HayKH, 00pa30BaHus ¥ MPOM3BOCTBA B arpapHOi cdepe», oT 22 nexadps
2021 roma Ne IIII-58 «O Mepax 1o ganbHEUIIEMY COBEPLIEHCTBOBAHUIO CUCTEMBI
uccienoBanusi peopM, CTpaTerMuecKoro MjIaHUPOBAaHUSI U yIpaBieHUs B chepe
IIPOJIOBOJILCTBUS U CEILCKOTO X03sUcTBa», oT 9 centsadps 2020 roma Nelll1-4821
«O Mepax 1Mo yCKOPEHHOMY Pa3BUTHIO MUIIEBON MPOMBINIJIEHHOCTH PECITYOJIUKU U
MOJIHOIIEHHOMY OOECTICYCHUIO HACEJICHUsI KadeCTBEHHOM IMPOI0BOJILCTBEHHOM
npoayKimeny, noctanoBneHnn Kabunera Munuctpos Pecryonku Y30ekuctan ot 14
utonst 2025 roga Ned38 «O HOMOTHUTENBHBIX MEpax MO Pa3BUTHUIO BbIpAIlMBAHUS
MAaCIIMYHBIX KYJIBTYP B PECITYOJIMKE» U IPYTUX HOPMATUBHO-TIPABOBBIX aKTaX.

CooTBeTcTBHE HCCJIEIOBAHUA NIPUOPUTETHBIM HANIPABJICHUSM Pa3BUTHS
HAYKM ¥ TEeXHOJOIrui pecnyO0jauMKu. J[aHHOE WCCIENOBaHUE BBIIIOJIHEHO B
COOTBETCTBUM C MPUOPUTETHBIM HAMPABJICHUEM PA3BUTHS HAYKU U TEXHOJOTHI
pecniyosuku |. «JlyXOBHO-HPaBCTBEHHOE, KYJIBTYPHO-00pa30BaTEIbHOE Pa3BUTHE
JIEMOKPATUYECKOTO M TPaBOBOro 00IIecTBa, (POpMHUpPOBAHUE WHHOBAIMOHHOMN
SKOHOMUKM.

Crenenb  u3y4yeHHocTHM  mpoOJembl.  HayuHo-TeopeTmueckue
METOJIOJIOTUYECKHE ACTEKThl HCIOJIb30BaHUS MAPKETUHTOBBIX HCCIEIOBAHUIMA
W3YYQIUCh B HAYYHBIX TPYJaX MHOTHX YYCHBIX SKOHOMHUCTOB. Cpenu 3apyOesKHbIX
yuenbix skoHomucToB D .Kotiep, XK. Apmctponr, Kesun Jleiin Kemnep, XK. K.JlamGen,
Hopem K.Manxorpa, /I.Kpesenc, XK. Jlanasepu, JK.JIesu, J1.Jlunnon, T.JIlesutt, Maiikn,
Jx.betikep, Aakep, [Ix.9OBanc, b.bepman, JI.Poca, O.JI.Pya, 3.23.Yonax, C.V.Comne,
P.A0nyn. Maxun, K.B.Cpupawm, I1.Bepma, C.A.Xapma, M.Iloptep, Ukonen, Muna-
Mawska Xannen, Stunr Tuan, X .10, 5. Xonmunr, D.J1.Patmndd??, cpenu yuéHbIX u3

22 Kornep ®@. Mapxketunr 5.0. Texnonoruu cneayromero noxkonenus / @umun Kornep, Cernasan Aiisen, Kapramxkaiia
XepmagaH ; [mepeBox ¢ arrmiickoro A. T'opman]. - Mocksa: Dxemo, 2023, -272 c.; Kotler P., Armstrong G., Marc
Oliver Opresnik. Principles of marketing. Pearson Education Limited 2018; Philip Kotler, Kevin Lane Keller.
Marketing management. - 14th ed. publishing as Prentice Hall, New Jersey, 2012. — 828 p.; Hapem K.Manxorpa.
MapKEeTHHTOBBIC MCCIICIOBAHUS: MPAKTHIECKOE PyKOBOACTO. —M.: Bubsimc, 2016. -1156 c.; deBun



ctpan CogapyxectBa HeszaBucumbix ['ocymapcrs C.I'.boxyk, JI.H.KoBanuk,
N.K.benssckuii, A.B.Kynukosa, /[.E.Knmumanos, A.B.Kopotkos, H.b.Cadponosna,
O.B.[Mamkuna, C.B.ITonesoxa, H.IL.IIansruna, E. Taus, J1.B. Kpsuosa, K.C.Mopuna?
Y Ipyryue NpOBOJANIM HAYUYHbBIEC UCCIICIOBAHUS.

B V36ekucrane BakHbIC aCIIEKThl MAPKETUHTOBBIX UCCIICIOBAaHUHN U3YYaIHCh B
HAay4YHO-HCCJIEIOBATEIbCKUX paboTax Takux YyueHblx, kak A.lll.bexmyponos,
M.A.Ukpamos, M.P.bonrabaes, I11.K.Opramxomxaesa, A.H.Camanos, M.A.FOcynos,
N.NBatoB, A.A.®arraxoB, A.Conues, JL.T.AOnyxammioa, b.H.Mamaes,
T.A .MamamkanoBa, @.T.Kacumosa, 111.X. XammamoB, X.XakumoB, C.A.2mmMaros,

H.H.Pacynos, M.M.Asnaposa®* u npyrue.

Kpesenc. Ctparernueckuii MapkeTHHr. Y4uebHnoe nmocobue. —M.: Bunbsimc, 2010. -742 c.; Jlaunsepu XK., Jlesu XK.,
Jlunpon 1. Mepkarop. Teopus u npaktrika mapkerunra. /Ilep ¢ ¢ppanu., 2 . —M.: MLI®DP, 2006. -1176 c., Aakep
J.A.Crtparerust ynpasieHus moptdenem opennos: [nep. ¢ anri.] / IaBun A Aakep. - M.: Dkemo, 2009. — 318 ¢.; Rosa,
D., Rua, O.L. Relationship marketing and intangible resources: The mediating effect of loyalty. Review of Marketing
Science. 2020 18(1), c. 117-143.; Wonah, E.E., Sonye, C.U. Footwear merchandizing skills needed by graduates of
colleges of education for self-reliance in delta state. 2020 Journal of Home Economics Research. 27(1), c. 79-88;
Abdul Majeed, R., Sriram, K.V. Determining the best advertising medium for a footwear company: A case study.
2019. Indian Journal of Marketing. 49(5), c. 21-32; Verma, P., Sharma, A.K. Assortment satisfaction: The tale of
online footwear sales. 2018 Technology in Society. 54, c. 57-65.; IToptep, M. Konkypenrras crpaterus: Meroauka
aHanM3a oTpacieil u koHkypeHToB / M. IToprep; Ilep. ¢ anir. — 4-e uzz. - M.: Ansnuna busnec bykc, 2013. — 463 c;
Ikonen, lina-Maija Hannele (2021) — Influencing Consumer Choice for Healthy Foods at the Point of Purchase: The
role of marketing communication and food pricing strategies. PhD, Vrije Universiteit Amsterdam.; Yating Tian (2024)

- Integrating sustainability into food marketing: A design-based extension of the food well-being paradigm. PhD,
University of Twente.; X. Yu (2021) — Marketing Strategies and Consumers’ Food Decision-making.; B.Hopping
(2016) - Local Food Perceptions and Shopping Behavior among frequent shoppers of rural grocery stores.; E.L.Ratliff
(2021) — Consumer Preferences for Value Added Products. Qishloq xo‘jaligi mahsulotlariga qo‘shimcha qiymat
(value added) berilishi va iste’molchi afzalliklari tahlili.

2 Boxyk C. I'. MapkeTHHIOBbIE MCClleIoBaHus : yueOHuK s By30B / C. T'. Boxyk. - 2-€ u3/1., Mcnp. 011 - MocKBa:
WznmatensctBo FOpaiit, 2025. -304 c.; Kapaces A.Il. MapkeTHHIOBBIE HCCICIOBAHUS M CHTYAallHOHHBIA aHAIHU3:
Y9eOHHK W TPaKTUKyM s NpukiIagHoro OakamaBpmata / A. II. KapaceB. - 2-e m3nm., mepepad. u gom. - M.:
WznmatensctBo FOpaiit, 2017. - 315 c.; KynmukoBa A.B. Mapkerunaroseie ucciienoBanus. CocraButens: Y4eOHO-
MeToaudeckoe nocobue. — Hwkuuit Hosropoa: Huxeropozackuii rocynusepcutetr uM. H.M. Jlobauesckoro, 2017. —
70 c.; Kiiumanos JI.E. MapkeTuHroBbIit oAX0A K aHanu3y ousHec-moneneit. 2017; Kopotkos, A.B. MapkeTuHroBbie
ucclieioBaHus: yued. mocooue st By30B. — M.: FOHUTU-JIAHA, 2015. — 303 ¢; Cadponora, H.b. MapkeTHHIOBbIE
uccienoBanus. — M.: M3marenscko-roprosas kopropanus «Jlamkos u K», 2017. — 296 c.; ITonesoxa C.B. Pa3zButue
METOJIMKM MapKEeTHHIOBOI'O aHaju3a KOMMEpYECKHMX OpraHuzanuii. ABTopedepaT IuccepTalud Ha COHUCKaHHE
y4eHOH cTtemeHu K.3.H. PocroB-na-Jlony — 2016.; llaneruna H.I1. Pa3Butrne MapKeTWHTOBBIX HCCIEIOBAaHUN B
OpraHM3alyiIX NOTPeOUTENbCKONW Koonepauuu. ABTopedepar IuccepTalui Ha COUCKaHHWE YYEHOM CTENEeHH K.3.H.
08.00.05. Benropoxn-2006.; Tsaap E. ®opmupoBaHne HHTETPUPOBAHHOTO MAPKETHHIOBOTO NPEIOKEHUS HAa PBIHKE
MPOJYKTOB MUTAHMS: JUC. ... KaHJ. 9KOH. HayK. — Kybanckuii roc. yu-1, KpacHonap, 2014. — 180 c.; Kpsuiosa JI. B.
ATpOMapKeTHHT Ha dTale afanTaliy K H3MECHSIONIMMCS PHIHOYHBIM YCIOBHSAM: JXC. ... KaHJ. 3KoH. HayK (08.00.05
— MapKeTHuHr). — JIoHelKuil Hall. yH-T 9KOHOMHKH U Toprosiu uM. M. Tyran-bapanosckoro, 2021. — 180 c.; Mopuna
K.C. IlporHo3upoBaHue TIOBeJCHHSI TOTpeOUTENell Ha pHIHKE NPOJYKTOB IHUTAaHUA (3KOHOMETPUYECKOE
MOJIETIMPOBaHNE Ha JJAHHBIX ONIPOCOB): BBIYCKHAs KBIN(HUKAMOHHas pabora/nuce. matepuansl. — COY, 2023.

2 Bexmypamoe A.ll. Ba Gomkanap. Crparermk wmapketwnr. —T.. TIUAY, 2010. -161 6.; Ukpamor M.A.,
Abnyxammiosa JI.T. MapKeTHHT TaAKHKOTIApHIA CTATUCTHK Taxmii. -T.: Ukrucomuér, 2017. — 345 6.; bonrabaes
M.P. Tykumadminuk caHoatuja MapkeTuHr crpareruscu. —1.: ®an, 2004. — 223 6.; Mparos U. V36eKrCTOR A IEXKOH
6030pHIa MapKeTHHT (Ha0IHATH PUBOXKIAHUITMHUHT HCTUKOOJUIApH: MKTUCOA (DaHIapH TOKTOPH HIIMUH 1apakacHHU
OJTUIN yuyH quccepraius asropedeparu. —T.: TNV, 2004. -55 6.; Dpramxomkaesa I11.0K., Kocumosa M.C., IOcymos
M.A. Mapketunr: gapcnuk. — T.: Uktucoguér, 2018. — 232 6.; Opramxomkaesa L. [Ix., Camanos A.H., [llapunos
N.b. Mapketunr: mapciuk. —T.: Uktucoauér, 2013. -346 6.; KacumoBa @.T. TeHACHIINH U TIEPCTICKUBBI Pa3BUTHS
U(GpPOBOr0 MapKETHHra B MaJoM OHM3HECe Ha NpUMeEpe KOHIWUTEPCKUX W3Ienuid. ABTopedepaT auccepTanuu Ha
COHMCKaHue. yueHol crenenu nokropa (DSC) mo sxonomuueckum Haykam. —T.: TTDY, 2022; Mamaes B.T. O3uk-oBKar
ToBapiapu 0o030piapHia MapKETHHI TaJKUKOTJIAPUHHM TaKOMWUIAIITHpUI. MKTucox Qanmapn HOM30IM WIMHN
Japa’kacHHHM OJMII Y4yH aucceprauust aBropedeparn — T.: TANY, 2011.; MamamxanoBa T.A. Mea-ca0b3aBoT
MaxcyJOTIapy SKCHOPTUHM PHBOXIIAHTHPUIIHUHT MAapKETHHI CTPATETHMACHHM TaKOMWUIAITHpUII. HKrucoauér
¢dannapu 6yitnua dancada goxropu (PhD) mucceprauumsicu aBropedeparu. —T.: TANY, 2019 it



CBsI3b TeMbI JUCCEPTANNH C IIIAHAMH HAYYHO-HCCJIeI0BATEIbCKUX PadoT
BBICIIIEr0 00PA30BATEILHOI0 YUPeKIEHNsl, B KOTOPOM BbINOJIHEHA INCCEPTAIUSI.
JlaHHOE MCCIIeIOBaHNE BBITOJTHEHO B PAMKax HAYYHOTO MPOEKTA B COOTBETCTBUH C
IJIAHOM HAYYHO-HCCIIEOBATENbCKUX padoT TalllkeHTCKOro TIocyJapCTBEHHOTO
HKOHOMHYECKOTO YHUBEPCUTETA.

Heabio uccaenoBanus SBISICTCS pa3pad0TKa HAYYHBIX MPEAJIOKEHUN U
MPAKTUIECKUX PEKOMEH AN 110 MCIIOIh30BAHUIO MAPKETUHTOBBIX HCCIICIOBAaHUH B
dbepMepCKuX X035CTBaX, BRIPAMIMBAIOIINX MACITHYHBIC KYJIbTYPHI.

3agaum uccjae 0BaHUA:

U3Y4YeHUE OPTaHU3AIMOHHBIX (JOPM, BUJIOB MAPKETUHTOBBIX MCCIEIOBAaHUN U
TEOPETUUECKUX OCHOB UX HUCIIOJIH30BAHUS;

MCCJIEIOBAHUE METOJIOJIOTMYECKUX aCMEKTOB UCIIOIb30BaHUS MAaPKETUHTOBBIX
UCCIIEIOBaHUM B (DepMEPCKUX XO3sIMCTBAX, BRIPAIIMBAIOIINX MACIMYHbIE KYJIbTYPHI;

U3YYCHUE M BBISBICHUE BO3MOXXHOCTEHM HCIIONB30BAHUSA OMbBITA PA3BUTHIX
3apyOeKHBIX CTPaH 10 MCIIOIB30BAHUIO MAPKETUHTOBBIX UCCIICIOBAHNH B (hepMEPCKUX
X03SHUCTBAX, BRIPAIIMBAIOIINX MACIHYHBIE KYJIBTYPHI,;

aHaNMW3 JTUHAMHKA W COBPEMEHHOTO COCTOSHHS BBIPAIIMBAHUS MACTHYHBIX
KyJBTYD B HaIllel peciyoanke u chOpMyINPOBAHKE BHIBOIOB;

U3yUYCHHE TEKYILIEr0 COCTOSHUS UCTIOIh30BaHMSI MAPKETUHIOBBIX HCCIIEIOBAHUI B
dbepMepCcKuX X035CTBaX, BRIPAIIMBAIOIINX MACIIUYHBIE KYJIbTYpPHI;

pa3paboTKa Hay4HBIX MPEMIOKEHHM M MPAKTUYECKUX PEKOMEHJAIUN 110
COBEPIIIEHCTBOBAHUIO HMCIOJIH30BAHNUS MAPKETHHIOBBIX UCCIIEIOBAHUHN B (DEPMEPCKUX
X03SIUCTBaX, BHIPAIIMBAIOIINX MACTUYHBIE KYJIbTYPHI;

pa3paboTKa TIPOTHO3HBIX TMOKa3aTele TMPOM3BOJICTBA  PACTUTEIHLHOU
MacJIOXKUPOBOH Tpoaykiuu pecryosmku 10 2030 roma.

OO0beKkTOM MCCIeI0BaHUSI BbIOpaHa NEATENbHOCTh (PEPMEPCKHUX XO3SUCTB,
BBIPAIIIMBAIOIINX MACIMYHbIC KYJIbTYPHI B TallIKEHTCKOM 001acTH.

IIpeamMeTroM wuccjeT0BAHMSA  SBJISIOTCS SKOHOMHUYECKHE OTHOIICHUS,
BO3HHKAIOIIKE B TIpoIiecce MpoBeAeHuUs 3()(PEKTUBHBIX MApPKETHHTOBBIX UCCIICTOBAHUI
B (pepMepCKUX X03iCTBAX, BEIPAITUBAIONTNX MACTUYHBIC KYIbTYPHI.

Metoasbl ucciaenoBanms. B mporiecce uccienoBanus UCIOIb30BATNCH TAKUE
METO/Ibl, KaK TEOPETUYECKOE MBIIIUICHUE, Hay4dHash aOCTpakKIus, JOTUYECKUNA H
CpPaBHUTENIBbHBIA aHaAU3, MOHOrpadudecKoe HaOJIIOJECHUE, CTAaTUCTUYECKas
rpyrnmupoBka, mporuosupoBanue, SWOT-anam3, PEST-ananm3 u 5KOHOMETpUYeCKrit
aHaJIn3.

Hay4yHasi HOBU3HA MCCJIeIOBAHMS 3aKITFOYACTCS B CIICTYIOIICM:

darraxoB A.A. Crparerust MapkeTHHIa B ONTOBOM TOProBje M IyTH TOBBIIEHHS €€ 3()(PEKTHBHOCTH. aBTOpEd.
JUccep. Ha COMCK. yd.cT. aA.3.H. —T.: 2006. - 42 c.; CommeB A., By3pykxonoB C. MapkeTHHT: 0030pIIYHOCIHK.
Hapcnuk. —T.: Monus Ba uktucon, 2010. — 424 6.; Xamunamos H1.X. ®epmep Xy KaluKIapHUHU PUBOKIAHTUPUILTHUHT
MapKeTHHT cTparerusicu. Mktucon dhanmapu Hom3oau nuccepranusicu aBropedeparu.-T.. TANY, 2010 ii.; DmmaTos
C.A. Maxannuii OpeHIHN MIAKUIAaHTUPUIITHIAT MapKEeTHHT cTpateruscH. MkTucomuér danmapu Oyimya dancada
nokropu (PhD) muccepranusicn aBropedpeparn. —T.: TAWUY, 2021 i., H.H.Pacynos. Iloiad3an maxcynoriapu
6030pHaa MapKeTHHT TaJKUKOTJIapuaaH (oiganaHuInHu TakoMuutamTupum. Vikricon gannapu HOM30AHW MIMHN
JlapaskacHHM OJIMII Y4yH Juccepranust aBropedeparn — T.: TANY, 2021.; Aznaposa M.M. Hcrebmon 06030puHU
03MK-OBKAT TOBapjapu OWIaH TYJIIUPHIILA MApKETHHI CTpaTerusulapuaaH (oWAalaHUIIHA TaKOMWJLIAIITHPHII
(xangosnaT MaxcysoTiaapu mMucoinzaa). Mkrucon ¢danmapu HOM30AM MIAMUHN JapakaCHMHHU OJWII y4YyH JUCCEpTalus
aBTopedeparu — T.: TANY, 2023 .;



YCOBEPIIIEHCTBOBAHO SKOHOMUYECKOE CO/ICPKAHUE MOHATUS «MAPKETUHTOBbBIE
UCCIIETIOBAHUS, COTJIACHO METOJI0JIOTMIECKOMY MOIXO/Y, C TOUKHU 3PEHHS KOMIUIEKCa
TEOPETUKO-TIPAKTUUECKUX  MEPOINPHUSATHN, HAMpPaBICHHBIX HA  ITOBBIIICHUE
HKOHOMHUYECKON >(P(HEKTUBHOCTH 32 CYET OINpEACNICHHs CIpoca U MOTpeOHOCTEH
YYaCTHUKOB pbIHKA (TIPOM3BOAMTENS, MOTPEOUTENS, TMOCPEIHUKA), OILEHKH
KOHKYPEHTOCTIOCOOHOCTH TOBapOB U YCIIYT, EMKOCTH PhIHKA U TEHACHIIUI €r0 pPa3BUTHS,
aHaIKM3a JIOCTOBEPHBIX, OOBEKTUBHBIX U CUCTEMHBIX JAHHBIX, HEOOXOIUMBIX JJIs
pa3pabOTKU MapKETHUHTOBBIX PEIICHUNA U CTPATETHf;

000CHOBaHBI ONTUMAILHBIC HOPMATHUBHBIC TIPEACIbHBIC 3HaUCHUS (PAKTOPOB:
teraeHnuu crpoca (TT1=0,25), cocTosiHMs U XapaKTEPUCTUK PHIHOYHOM KOHKYPEHIIMH
(BR=0,22), oCHOBHBIX KOHKYPEHTOB M HampaicHU# ux aearenbHocT (AR=0,19),
YIIPABJICHYECKHX PeCcypcoB v BoaMoxkHocTel kommnanuu (BRI = 0,34) npu noBbImieHun
(b (HEKTUBHOCTH HCMIOIB30BAHMUS MApKETHUHTOBBIX HCCIEAOBaHUN B (PepMEpCKUX
XO03sIIICTBaX, BHIPAIIMBAIOIIUX MACITUYHBIE KYJIbTYPHI;

00OCHOBaHO pAaCHIMPEHUE BO3MOXKHOCTEH MOBBIIIEHUS 3(PPEKTUBHOCTH
MapKETHHTOBBIX MICCIICIOBAHHM, XapaKTEPU3YIOIIUXCS POCTOM 00BEMOB TIPOM3BOICTBA
(ICHH = 12%) u crenienn ynosnersopeHHoctu norpedureneit (IQD = 18%), a rakxke
o0ecriedyeHre TMOJHOTO, JIOTUYECKOTO W TIOHIArOBOTO OMHCAHMS IPOILIECCOB B
KOMITJIEKCHOM aHAJIN3¢ B3aMMOOTHOIICHHA MEXKTy (DepMEPCKUMH XO03SHCTBAMH,
BBIPAITUBAIONINX MACIIMIHBIC KYJIbTYPBI i TOTPEOUTEIISIMHU;

pa3paboTaHbl MPOTHO3HBIE TIOKA3aTeNld TMPOU3BOJICTBA  PACTUTEIILHOMN
MacJIOKUPOBOM MpoayKiuu Y30ekucTana a0 2030 roja ¢ yueToM BIMSHHUS TaKUX
(bakTopoB, Kak 00beM MPOU3BOJICTBA U PEANTH3AIMN PACTUTEIHLHOM MACIOKUPOBOM
MIPOAYKIIMH, KOJIMYECTBO MPOU3BOJICTBEHHBIX MPEANPHUSITHIA U 3aHITHIX PAOOTHUKOB, a
TaK)Ke MHBECTHUIIMH, HATIPABIISIEMbIE B MACJIOKUPOBYIO OTPACITh.

IIpakTH4yeckue pe3ybTaThbl MCCAETOBAHUS 3aKIIOYAIOTCS B CIEIYIOIIEM:

c(pOpMHUPOBAHBI IPUHIIUTIBI COIMATEHO-ITHYECKOTO MapKETHUHTA [T (hepMEPCKHIX
XO3SHUCTB, BRIPANTUBAIONTUX MACITHYHBIC KYJIBTYPhI, peaTi3ains KOTOPBIX TO3BOJIHIIA
MPOBECTH ONTHUMAIIbHOE COTJIACOBAaHWE MHTEPECOB OO0IIecTBa M (hepMepcKoro
XO3SMCTBA;

pa3paboTaHbl d3Tambl MPOBEIACHUS MAPKETUHTOBBIX HCCIEAOBAaHUN  I10
BBIPAIIUBAHUIO MACITUYHBIX KYJIbTYP, PEKOMEHIOBAaHA MPOrpaMMa MapKETHHTOBBIX
WCCJICIOBAHU U MOCIIE0BATEILHOCTD €€ peaTn3alliig;

Hay4YHO 00OCHOBaHa I1€JIECO00PA3HOCTh MCIOJIb30BAHUSI METOJOB OIPOCa U
SWOT-ananmm3a B MapKETHHTOBBIX HCCIECIOBAHUAX (PEpPMEPCKUX XO3SUCTB,
BBIPAIITUBAIONINX MACIIMYHBIC KYJIbTYPBI, U PEKOMEHIOBAHO UX TPUMEHECHHUE;

HAy4YHO 00OCHOBaHa IEJIECO00PA3HOCTh UCTIOIB30BAHMS TIOJIEBBIX UCCIICIOBAHUN
JUTSL YBENTUYCHUSI BAJIOBOW MPOIYKIUU (HEPMEPCKUX XO3SICTB, BBIPAIIHBAIOIINX
MacCJIMYHBIC KYJIBTYPbI, 1 PCKOMEHIOBAaHO UX TIPUMEHEHUE.

JI0CTOBEPHOCTDH Pe3yJIbTATOB MCCIEI0BaHMIi onpeessieTcss 000CHOBAaHHOCTHIO
MCIIOJIb30BAHHBIX MOJIX0J0B U METOJIOB, MOJTYYEHUEM TEOPETHUECKUX JAHHBIX U3
opUIMaTbHBIX HCTOYHUKOB, alpoOaIueil mpecTaBIeHHBIX HAyYHO-TEOPETUUECKUX
NPEUIOKEHNH 1 pEKOMEH AN Ha PAKTUKE, BHEIPEHUEM Pa3paOO0TaHHbBIX HAYYHBIX
MPEAJIOKEHUM 0 MCMOJIb30BAHUIO MApKETHUHTOBBIX MCCIEIOBAaHUN B TMPAKTHUKY,



MOJTBEPKICHUEM TOJTyYSHHBIX Pe3yJbTaToB (pepmMepckuMu xo3siicTBamMu 1 CoOBETOM
(depMepcKuX, AEXKAaHCKUX U BIIAJEIbIEB NPUycaJeOHbIX 3eMeb Y30€KUCTaHa.

Hayuynasi ¥ mnpakTuyeckas 3HAYMMOCTH pe3yabTATOB HCCJIEI0BAHMS.
Hay4Hast 3Ha4MMOCTb HUCCIIEIOBAHNUS ONPENEIAETCS UCIIOJIb30BAHUEM MAPKETHHIOBBIX
VCCJIEIOBAHUM IIpU OINPENECICHUM IIOHATHS MApPKETHHIOBBIX HCCIEAOBAHUM C
AHAJIMTUYECKOW TOYKM 3pEHHUs, NMPU OOOCHOBAHMM ONTUMAJIbHBIX HOPMATHUBHBIX
npeeibHbIX 3HaYEHUH (PaKTOPOB TEHJIEHIIUH CIIPOCA, COCTOSHUSA U OCOOCHHOCTEH
PBIHOYHOM KOHKYPEHIIMH, OCHOBHBIX KOHKYPEHTOB U HAallPABJICHUN UX JACATEIbHOCTH,
VIPABJICHUYECKUX PECYpPCOB M BO3MOXHOCTEH KOMIIAHMM IIPU IOBBIIICHUH
3¢ (HEKTUBHOCTH HCIOJIb30BAHUS MApKETHHTOBBIX HMCCIEIOBAaHUN B (epMepCKux
XO035ICTBaX, BHIPAILMBAIOLINX MACIUYHbIE KYJIbTYPhL, IPU OOOCHOBAHWY PACILIMPEHNUS
BO3MOYKHOCTE TMOBBIIIEHUS 3()PEKTUBHOCTH MAPKETUHIOBBIX HCCIEAOBAHUIMA,
BBIPKAIOIIMXCA B pOCTE€ 00bEMOB MPOU3BOJCTBA U CTENEHHU YIOBJIETBOPEHHOCTH
NOTpEOUTENEH, a TAKKE 00ECTIEUEHHSI TTOJTHOTO, JIOTHYECKOT'0 U MOIIArOBOIO OIMUCAHUS
IPOLECCOB B KOMIUIEKCHOM aHaju3€ B3aMMOOTHOIICHUNA MexAy (epMepCKUMU
XO035HCTBaMH, BBIPAILIUBAOIIMMHI MACJIMUHbIE KYJIbTYpPbl U IOTPEOUTEISIMH.

[IpakTryeckast 3HAUMMOCTb PE3YJIBTATOB UCCIIEIOBaHMS 3aKIIF0YAETCS B TOM, YTO
OHU HCIIOJIB3YIOTCA NpU (POPMHPOBAHMM IPUHLHUIIOB MapKETHHra (QepMepCcKux
XO03SICTB, BBIPAIIMBAIOIINX MACIMUHBIE KYJIBTYPHbI, pa3pad0TKe 3TarloB IPOBEICHUS
MapKETUHIOBBIX UCCIE0OBAHUN IS BBIPAILUBAHNS MACIUYHBIX KYJIBTYpP, IPUMEHEHUN
meTo10B onpoca 1 SWOT-aHanm3a B MapKETUHTOBBIX UCCIIEIOBAHUSIX (hepMEPCKUX
XO3SICTB, BRIPAIIMBAIOIIUX MACIUYHbIE KYJIbTYpbl, 000CHOBaHUH LIEJIECO00PA3HOCTH
WCIIOJIb30BAHUS TOJIEBBIX HMCCJIEAOBAHMM 711 YBEIMYEHMS] BaJOBOW MPOAYKIIMH
(epMepCKUX XO3SCTB, (POPMUPOBAHNUY TIEPCIIEKTUBHOW MAPKETUHIOBOW MPOrpaMMbl U
OTIpeICNIEHUH JOPOKHBIX KapT. PekoMeH1aliuu 1o UCIIOJIb30BAHUIO MAPKETHHTOBBIX
UCCIIEZIOBAaHUI MOT'YT OBITH UCIIOJIb30BaHbI IIPY MPUHATHA OOOCHOBAHHBIX PELIECHUNA U
pa3paboTKe LENEBbIX MPOrpaMM MO BBIPAIIMBAHUIO MACIMYHBIX KYJIBTYp, OATOTOBKE
TEKCTOB JIGKUMH M Keic-ctaam 1o mnpeaMeraMm «OCHOBBI MapKETHHIa» U
«MapKeTUHTOBbIE HCCIEAOBAHUA» B y4eOHOM MpoIleccCe B KayecTBE HAyYHOTO
MaTepuaa.

BHeapenue pe3yabTaToB HccJieg0BaHi. Ha 0CHOBE NpOBEICHHBIX HAYYHBIX
UCCJIEIOBAaHUI N0 MCMOJIb30BaHUIO MAPKETUHTOBBIX MCCIIEIOBAHUN B (PepMEpCKUX
XO35ICTBaX, BHIPAIMBAOIINX MACTUYHBIE KYJIbTYPBbI:

TEOPETUYECKHE U METOJI0JIOTMYECKUE pa3pabOTKU MO COBEPILIEHCTBOBAHUIO
HKOHOMUYECKOTO COACPIAHUS MOHATHUS «MAPKETUHTOBBIE UCCIIEI0BAHUS», COTIIACHO
METO0JIOTMYECKOMY MOXO0/1Y, C TOUYKH 3pEHUS] KOMIUIEKCA TEOPETUKO-TIPAKTUIECKUX
MEPOIIPUSATUM, HAIPABJICHHBIX HA MOBBIIIEHHE S5KOHOMHYECKOM 3((EKTUBHOCTH 32 CUET
ONpENENeHs] CIpoca M MOTPEOHOCTEH YYACTHUKOB pbIHKA (IIPOU3BOIUTENS,
NOTpeOuUTENs], MOCPEAHNKA), OLIEHKH KOHKYPEHTOCIIOCOOHOCTH TOBapOB U YCIYT,
€MKOCTH PhIHKA U TEHJICHLIMI €T0 Pa3BUTHS, aHAJIN3a JOCTOBEPHBIX, 00bEKTUBHBIX U
CHUCTEMHBIX JaHHBIX, HEOOXOIMUMBIX IJi pa3pabOTKU MApKETHUHTOBBIX PEUICHUH U
cTpaTeruii ObUIM UCIIOJIb30BAHBI TP MOJATOTOBKE y4eOHOT0 mocooust « MapKeTHHT U
MapKETUHT-MEHEPKMEHT» PEKOMEHIOBAHHOIO I CTYJIEHTOB BBICIIMX YYEOHBIX
3aBefeHuid (cBuaeTenbcTBO Ne 272-17, yTBEpKIEHHOE MPHUKA30M PEKTOpa
TamkeHTCKOro rocylIapCTBEHHOIO SKOHOMHUYECKOTO yHuBepcutera Ne 272 ot



28 aBrycra 2023 rona). B pe3ynbraTe BHeApEeHUs JaHHOW HAay4YHOW WHHOBAIIMU B
MPaKTUKY TOSBAIACH BOBMOKHOCTh UCTIOIB30BaTh C(HOPMUPOBAHHOE C AHATUTHICCKOM
TOYKHU 3PEHUS MOHSITUE MAPKETUHIOBOT'O UCCIIEIOBAHMS B MPOIECCE MPETOIaBaHus
JUCIUTIUIAHBI « MapKeTUHT U MaPKETUHT-MEHEPKMEHTY;

MPEeIOKEHHE 00 MCIOJIb30BAHUU ONTUMAIbHBIX HOPMATUBHBIX IMPEAEIIbHBIX
3HaueHui pakTopoB: TeHaeHuu crpoca (TT = 0,25), coOCTOSHHS U XapaKTePUCTUK
peIHOYHOW KOHKYpeHIMH (BR = 0,22), 0CHOBHBIX KOHKYPEHTOB 1 HaIPaBJIECHUN UX
nesrenbHOCTH (AR = 0,19), ynpaBieHYecKuX pecypcoB U BO3MOKHOCTEH KOMIIAaHHH
(BRI = 0,34) npu noBsItieHnu 3((HEKTUBHOCTH HCIOIB30BAHUS MApPKETHHTOBBIX
UCCIICIOBAHMH B (DePMEPCKHX XO3SHCTBAaX, BBIPANTUBAIONINX MACITUYHBIC KYJIBTYPHI,
BHEJIPEHO B JIEATENBHOCTh (pepMepCcKux Xo3sucTB «boibyta» u «OnoBynaun Omamy»
bekabaackoro paiiona TamkeHTCKOW o00nacTH, (EepMEpPCKUX XO3AUCTB IO
BBIPAIIUBAHUIO MACIIMYHBIX KYJIbTYp B cucteme CoBeTa epMepCKuX, IEXKAHCKUX U
BIAJICNIBIICB MPUYCaZACOHBIX 3eMelb Y30ekucraHa Y30ekucraHa (CIpaBKH
dbepmepckoro xoszsiictBa «boiidyTtay Ne2 ot 30 oktadps 2024 rona, pepmepckoro
xo3siicTBa «OnoBymuH OMany bekabaackoro paitona TamkeHTcKoM o6mactu Ne3 ot
30 okTts6ps 2024 roga, CoBeta dhepMepcKux, JeXKAHCKUX XO3SIMCTB U BJIaIEIIbIICB
npuycaaeOHbIx 3emens ¥Y30ekuctana Ne24/92 ot 23 nexadpst 2024 rona). Buenpenne
JJAHHOT'O HAy4YHOT'O HOBIIECTBA B MPAKTUKY MO3BOJIUIO MPUMEHUTH 0000IIICHHBIE 1
CHUCTEMATU3UPOBAHHBIE METOJIbI OpraHU3allii MapKETHUHTOBBIX HCCIEAOBAHUN Ha
PBIHKE, a TAKKE BHIOPATH U UCIOJB30BaTh MAaHENIbHBIE UCCIIEI0BAHUS TOTPEOUTENEH U
MPOU3BOJIUTEIICH B IEJSAX MPOBEJACHUS MOCTOSIHHOTO MOHUTOPUHTA MTPOU3BOJICTBA
MaCJIUYHBIX KYJIbTYP;

MPEIOKEHHE O PACHIUPEHUH BO3MOXKHOCTEH MOBBIMIECHUSI I(P(HEKTUBHOCTH
MapKETHHIOBBIX HCCIIEIOBAHUM, XapaKTEPU3YIOIIUXCS POCTOM 00bEMOB TIPOU3BOICTBA
(IChH = 12%) u crenienu ynosnetBopennoctu notpedureneii (IQD = 18%), a Taxxke
oOecrieyeHre TOJHOTO, JIOTMYECKOTr0 W TIOIIaroBOTO OIKCAaHUS IPOIIECCOB B
KOMIUIEKCHOM aHaJIu3€ B3aUMOOTHOIICHUN MexAy (pepMepcKUMH XO3sHCTBaMH,
BBIPAIIIMBAIOIIMX MACIUYHBIC KYJIbTYPbl U TOTPEOUTENSIMU BHEJPEHO B ACSITEIBLHOCTD
bepmepckux xo3aicTB «boitbyray u «OnoBygaun Oman» bekabanckoro paiiona
TarkeHTckol 001acTu, epMEPCKUX XO3SHUCTB MO BBIPAIIIMBAHUIO MACIUYHBIX KYJIbTYP
B cucteme CoBeTa epMepCKuX, NeXKaHCKUX U BIIAJICTBIECB MPUYCcaaeOHbIX 3eMelTb
V36ekucrana Y30ekucrana (cnpaBku pepmepckoro xo3sicta «boioyra» Ne2 ot 30
okTsi0pst 2024 rona, dhepmepckoro xozsiictBa «OnoByaaun Oman» bekabamckoro
paiiona TamkenTckoit obmactu Ne 3 ot 30 okTsa6ps 2024 roxa, (cnpaBka CoBeta
dbepMepcKrx, AEXKAHCKUX XO3SUCTB M BIAACNIBIICB NPHUYCATCOHBIX 3EMENb
V36ekucrtana Ne24/92 ot 23 nexabps 2024 rona). BHenpenue maHHOr0 HaAy4HOTO
HOBILIECTBA B TMPAKTUKY TMO3BOJWIO PACIIMPUTH BO3MOXHOCTH TOBBILIECHUS
(b ()EKTUBHOCTH MApPKETHUHTOBBIX HCCICIOBAHUMN, XapaKTEPU3YIOIIUXCS POCTOM
00BEMOB TIPOM3BOJICTBA U CTEIICHU YIOBIETBOPEHHOCTU TMOTPEOUTENCH, a Takke
00ecrneynTh MOJTHOE, JIOTHYECKOE U MOIIArOBOE OMKUCAHUE MPOIIECCOB B KOMIUIEKCHOM
aHaJIKM3€ B3aUMOOTHOIICHUIN Mexay (pepMepCKUMH X035ICTBAMU, BbIPAIIMBAIOLIUX
MacCJIUYHbIE KYJIbTYPHI U TOTPEOUTEISIMU;

pa3paboTaHHbIE TPOTHO3HBIE IIOKA3aTENIM MPOU3BOJCTBA PACTUTEIHLHON
MacJIoKUpoBoi npoaykiun Y3oekuctana a0 2030 roga ¢ y4eTom BIMSHUS TaKUX



(bakTopoB, Kak 00beM MPOU3BOJICTBA U PEANM3ALMN PACTUTEIBHOW MACIOKUPOBOM
MPOIYKIIMHA, KOJUYECTBO MPOU3BOJCTBEHHBIX MPEANPHUATHN U 3aHITHIX Ha HUX
pabOTHUKOB, a TAK)KE MHBECTHUITNH, HAITPABJISIEMbIC B MACIIOKHUPOBYIO OTPACIIbh OBLITH
ucrosib3oBaHbl CoBeTOM (hepMEpPCKUX, IEXKAHCKUX U BJIAJENbLEB MPUYCaIeOHBIX
3eMelb Y30eKkucTana npu pa3paboTke MpOrHOo3HbIX Mokazareneit (crmpaBka CoBeta
dbepMepcKux, AEXKAHCKUX XO3SMCTB M BIAJACNbIIEB NPUYCAICOHBIX 3EMEIb
V36ekuctana No24/92 ot 23 nexabps 2024 rona). B pesynabTaTe BHEIPEHUS JAHHOTO
HAYYHOT'O MPEUIOKEHUS B MPAKTUKY yIaJI0Ch pa3paboTaTh MPOTHO3HKIE MMOKA3aTeNn
IIPOU3BO/ICTBA PACTUTEIILHON MaCIOKUPOBOM MTpoaykiuu peciyoauku 10 2030 roaa.

Anpodanus pe3yJbTaTOB HcCIe0BaHuA. Pe3ynbTaThl JAHHOTO MCCIICIOBAHUS
00CYX/IeHbI Ha 2-X peCcyOIMKAHCKUX U 3-X MEXKIYHAPOIHBIX HAYYHO-TIPAKTUUYECKUX
KOH(epeHIIHSIX.

I[Myoaukanuss pe3yabTaToB HcciaenoBanms. [lo Teme nuccepranuu
oImyOIMKOBaHO Bcero 13 HaydHbIX paboT, B TOM YHMcIie 8 HAYYHBIX CTaTel B HAYYHBIX
KypHajaxX, peKOMEHI0BaHHbIX Briciielt arrectainoHHON KoMuccuen PecryOnuku
VY30ekucTaH, u3 HUX 6 — B peciyOJMKaHCKUX U 2 — B 3apYOSKHBIX )KypHaJIax.

Ctpykrypa M 00beM auccepranuu. CTpyKTypa AUCCEPTAIMU COCTOUT W3
BBCJICHMSI, TpPEX TIJIaB, 3aKIIOUCHHUS, CIMCKA HCIIOJIh30BAHHOW JIMTEPATyphl H
PUITIOKEHHA, 001N 00BeM cocTaBisieT 124 cTpaHUIIbL.

OCHOBHOE COJIEP)KAHME JIMCCEPTALIUU

Bo BBeieHur 000CHOBAaHbBI AKTYyaJIbHOCTh 1 BOCTPEOOBAHHOCTH MPOBEJICHHOTO
VCCIIEIOBAHUS, YKA3aHO €ro COOTBETCTBHE IPUOPUTETHBIM HAIIPABJICHUAM
pa3BUTHS HAYKHM M TEXHOJIOTHHA PECnyOJUKH, W3JI0KEHBI CTENEHb W3YYEHHOCTU
mpoOJeMbl M CBSI3b TEMBI JHUCCEPTAlMU C IUIAHOM HAy4YHO-HUCCIEI0BATEIbCKUX
paboT BBICHIETO Y4€OHOTO 3aBEACHHUS, B KOTOPOM BBITIOJIHEHA JIUCCEPTAIIMS,
OMMCAHBI IIeJIb M 3a/Jaud, a TakKe OOBEKT, MPEeaMET W METOJbl HCCIEIOBaHUS,
PacKpBhITBI Hay4yHass HOBM3HAa W MNPAKTUYECKUE PE3YyJIbTaThl HCCIEAOBaHMUS,
JIOCTOBEPHOCTh ¥ BHEJIPEHUE PE3YIbTATOB UCCIICIOBAHMS, PUBEEHBI CBEICHUS 00
anmpoOanuu, MyOIuKaIuu pe3yJbTaTOB UCCIEAOBaHUS, CTPYKType U o00BbeMe
JYCCepTaLiH.

B nepBoi r1naBe gucceprauMu 1oJ Ha3zBaHHEM «Teopernueckue u
METO/10JI0THYEeCKHE OCHOBBI HCIO0JIb30BAHUS MAPKETUHIOBbIX HCCJICI0BAHUN B
(epmepckux  X031HMCTBAX, BbIPANIUMBAKIIUX MACJIAUYHbIE KYJbTYPbI»
PacCMOTPEHBI TEOPETUYECKUE OCHOBBI MApPKETUHIOBBIX HWCCIEHOBAHUM W UX
WCIIOJIb30BaHUSI, OCOOCHHOCTH W TIPHUHIIMIBI KCIOJIB30BAHMUS MapPKETUHTOBBIX
WCCIIEIOBAHUM, METOJIOJOTUYECKUE AaCHEKThl MCIIOJIb30BAHUS MAapPKETUHIOBBIX
WCCJIETIOBAHNM B PEPMEPCKUX XO3SIMCTBAX, BRIPAITUBAIOIINX MACIUYHBIC KYIbTYPBHI.

Kak u3BecTHO, MpOBEICHNE MAPKETUHIOBBIX UCCIICIOBAHUN SIBJISIETCA BaKHOU
U HeoOXxoauMmoW 3ajadei Ou3Heca MNpU M3YYEHUHM pPbIHKA W [PUHATUAU
YIOPABJICHUYECKUX pEHIeHU 1o BBIOOPY BHJA MPOU3BOAMMON MPOAYKIUU WIH
OKa3plBaeMOW YCIyrd. B HayyHBIX HCTOUYHHMKAX M y4eOHO-METOIUYECKOU
JUTEPATYpe MPUBOAATCS pa3InyHbIe, OJM3KHE MO COMEPIKAHUIO, ONPEACICHUs U



MOAXO/bl YUYEHBIX JKOHOMHUCTOB M CHEIHAIUCTOB 3TOH cdepbl K MOHITHIO
«MapKETUHTOBBIE HCCIEA0BaHU». B 4acTHOCTH, 3apyOeKHbIE Y4EHbIE SKOHOMUCTHI
Hapem K. Manxorpa, Uman b. banGaaku onpenensroT TEPMUH «MapKETUHIOBOE
WCCJICIOBAHNUE» CIEAYIOMHUM O00pa3oM: «MapKETUHIOBOE WCCIICIOBaHUE (aHTIL
marketing research) — sto cbop mHpOpMaNHHK, € HHTEPIpPETAIUs, OLICHOYHbIC U
MPOTHO3HBIE PACUETHI, BHIMOJHIEMBIE JJIsi MAPKETUHTOBBIX CIIYX0 M PYKOBOJCTBA
KOMIIAaHUH TI0 UX 3aKa3am».?

3apy0OexHblil yueHblil s5koHoMucT A.B. KaTtaeB gaet cineayroiiee onpeaeneHue
MOHATHUSL MAPKETUHIOBOTO UCCIeA0BaHus: «MapKeTHHTOBbIEC HCCIEAOBAHUS — 3TO
ao0asi MccleoBaTelbCKas JesATeIbHOCTh, HAIpaBiICHHAas Ha YJIOBIECTBOPEHHE
MH()OPMALMOHHBIX M aHAIUTHIECKUX NOTPEOHOCTEH MapKeTHHIa» 2%,

3apy6exnbsie crneruanuctel O.KammeBa, O.Muxaitnoa u B.KopaneBckuit
NPUBOJAT CIEAYIOIUNA MOAXO0A K TOHSATHUIO MapKETHHTOBOTO HCCIIEIOBAHUS:
«MapkeTUHroBoe HuccieoBaHMe — JTO0 ¢opMa OU3HEC-UCCIECOBAHUS U
HaIpaBJICHUE TPUKIATHON COIMOJIOTHU, KOTOpoe (POKycUpyeTcsi Ha MOHUMaHUU
MOBEACHUS, KEJIAHUA U NPEINOYTEHU NOTpeOuTeNeld, KOHKYPEHTOB U PHIHKOB B
HPKOHOMHUKE, KOTOPYIO IUKTYET PHIHOK, a TaKXKE MOJOKEHUH CaMOIo MPEeaIpHUsSTUS
Ha PHIHKE»',

[Ipu3HaBast BaXKHOCTh OINPEIEICHUNA U TPAKTOBOK MOHATHS MapKETUHTOBOTIO
UCCJIEIOBAHMUSI, IPEACTABICHHBIX YYEHBIMH SKOHOMHUCTAMHU, OBLIT CPOPMYIIUPOBAH C
AHAJIMTUYECKOW TOYKH 3PEHUS CIEAYIOUMNA aBTOPCKUN nmoaxol: «MapKeTHHTOBOE
UCCJIeIOBAaHUE — ITO COOp, CUCTEMAaTH3aIus U aHAIN3 UHGOPMAIIUA O PHIHOYHOU
KOHBIOHKTYpE: I1I€HaX, KOHKypeHTaX, MOTpeOuTensiXx ©u T.1. MapKeTHHToBOe
UCCJIEIOBAHUE — O3TO COBOKYIMHOCTh WHCTPYMEHTOB [JIsi cOopa, aHanu3a u
WHTEpIIpeTalu UHPOpPMAIIUU O PBIHKE, TOBape Wiu yciyrey. OTiudue JaHHOTO
aBTOPCKOIO MOAX0/Ia OT APYTUX OMPEICIICHUI U TPAKTOBOK 3aKJIF0UAETCS B TOM, UTO
DKOHOMHMYECKOE  COJIEp)KAHUE TOHSITHUS  «MApPKETHUHTOBBIC  HCCIICIOBAHUS
YCOBEPIICHCTBOBAHO C TOYKU 3PEHHUS KOMIUIEKCA TEOPETUKO-MPAKTUYECKUX
MEpOIPUSITUI, HAITPABJICHHBIX HA MOBBIIIEHUE YIKOHOMUYECKOU A(hPEKTUBHOCTH 3a
CUET OMpPEACIICHUSI CIpOoca U MOTPEOHOCTEM yUYaCTHUKOB PbIHKA (ITPOU3BOIUTEIS,
MOTPEOUTEINSI, MOCPETHUKA), OLICHKH KOHKYPEHTOCIIOCOOHOCTH TOBapOB M YCIVT,
€MKOCTH pPhIHKAa U TCHJICHIIUWA €r0 pa3BUTHS, aHAJIN3a COOPAHHBIX JOCTOBEPHBIX,
OOBEKTHBHBIX M CHUCTEMHBIX JaHHBIX, HEOOXOJUMBIX MJisi Ppa3paboOTKu
MApPKETHUHTOBBIX PELICHUN U CTPATETUM.

Opranuzarmonsas popMa MapKETHHTOBBIX HCCIEAOBAHHN — 3TO CIOCOO
B3aMMO/ICHCTBUS U B3aUMOOTHOIIIEHUH BCEX YUaCTHUKOB MTPOIECCA MAPKETUHT OBBIX
uccienoBanuii.  CTpykTypa  OpraHU3allMOHHBIX  (GOpPM  MapKETHHTOBBIX
HCCIIeIOBAHUM MpeICTaBICHBI B Tabmile 1.

%5 Naresh K. Malhotra, Imad B. Balbaaki. Marketing Research. 6™ Edition. Published by Pearson Education LTD. ©
2013.

% Karaes A. B. MapkeTHHTOBBIE Hccien0Banus. Mojyib «Teopus MApKETHHTOBBIX UCCIIEN0OBaHUN»: XapbKOBCKHUi
TOPTOBO-?KOHOMHYECKHH MHCTUTYT KHEBCKOTO HAIIMOHAIBFHOTO TOPTOBO-KOHOMHYECKOTO YHHMBEPCHTETa. — X.:
XTOU KHTOY, 2014. —46 c.

27 0 Kanuepa, O.Muxaiinosa, B.Kopanesckuii. MapkeTunrossie ucciuenopanus. - Litres, 2022-05-15. — 258 c. -ISBN
978-5-04-004673-7.
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Taoaumna 1

Opranmaunonﬂme (l)OpMI)I MAapPKETHHIOBbBIX I/ICC.]'IeHOBaHI/II/I28
1. IlpoBeneHne 3aKa34MKOM CaMOCTOSITEIIEHOTO 2. IIpoBeieHve HCCIEI0BAHII CTOPOHHUMHE OpTaHU3aIsIMA
HCCIIEJOBAHUS
1.1. CraimonapHsIe 1.2. BpemeHHBIE (hOPMEL 2.1. Ha nocTostHHO¥ OCHOBE: 2.2. Ha pa3oBoii (31M301M4ECKO#)
(bopmsI: OCHOBE - ITPOBE/IEHIE MAPKETHHIOBBIX
HCCIIEJOBAHUIN CTOPOHHUMH
HCCIIEI0BATENECKIMI OPraHU3aIUsIMU
TI0 POCHOE KITHEHTA B 3aBUCHMOCTH OT
CHTyanuy (HUKaKol 3aKOHOMEPHOCTH
B 3aIIpOCax MCCIEA0BaHUN HEe
HaOIIOIaeTCs)
- OTJIEJIBI - 00BeIMHEHHUS COTPYIHUKOB, - AyTCOPCHHT - BBIIIOJHEHHUE -
MapKeTHHIa, B KJIacCH(UIPOBAHHEIE [T0 YPOBHIO BHYTPEHHUX CTAaI[HOHAPHBIX
KOTOPBIX [IPOBEJICHHE YIPaBICHUSA: COBETHI IO HCCITeI0BATENBCKIX (DYHKIHI
MapKETUHIOBBIX MapKeTHHT'Y - Ha BBICIIIEM yPOBHE; HpeIPHUATHS BHEITHUMUI
HCCleI0BaHUM MPOOJIEMHBIE TPYIIITHI - HA BBICIIEM |  TTOAPSIYMKaMU; IPOBEICHHE
SIBIIICTCS OJJHOM U3 | WM CpeTHEM YPOBHE; BPEMECHHbBIC PErySIPHBIX MApPKETUHIOBBIX
(YHKIIMOHATBHBIX KOHCYJIbTaTHUBHBIC I'PYIIIHI - HA HCCIIeI0BAaHUM CTOPOHHUMU
o0s13aHHOCTEH YPOBHE CPETHETr0 YIPaBICHYECKOr0 OpraHU3alUsIMK; ayTCOPCHHT
COTpPYJHUKOB; — Tepesiada OTAENbHBIX
OH3HEC-TIPOIIECCOB MITH
TIPOM3BOJICTBEHHBIX (DYHKIHI
OpraHu3aluy ApyroMmy
HPEINpPUSTHIO,
CHEIHANN3UPYIOIEMYCs B
COOTBETCTBYIOILIEH OTpaciu.
- OTZEIBI - BEHUYpHBIE TPYIIIBI - hopMa - MOJJICPIKKA - 3aKITIOYCHHE -
MAapKETHHTOBBIX OpraHM3aluy OM3HEC-TIpoIiecca, JI0roBopa (Kak IpaBuIIo,
HCCIIEeIOBAHHUH, B cocTosIIas U3 JIOTOCPOYHOTIO) C
KOTOPBIX IIPOBEICHUE BBICOKOKBATH(DHIIMPOBAHHBIX HCCIIeI0BATENBCKOH
MapKETHHTOBBIX (BHEIIHMX WK BHYTPEHHHX) OpraHM3anuel Ha
HCCITeIOBaHUI CIIEIMAINICTOB, HE3aBUCHUMBIX OT MH(POPMAIOHHO-
SIBJISIETCS] LIEJIEBOM (hYHKIMOHATIEHBIX MOPa3/IeTICHAN MapKETUHIOBOE
3aaueit npennpustus. Llensio cozganus COTIPOBOKIEHUE
COTPY/THHKOB. TPYIIIBI SIBISIETCS Pa3paboTka XO3STMCTBEHHOM JIESITENBHOCTH
HAYYHBIX TPOEKTOB, NMEIOIIIX TIPETIPUSTHS
BBICOKHMI YPOBEHb PUCKA B
JIOCTVKEHUH NTOCTABICHHbIX LeJIei
BBUY QyHIAMEHTATEHON HOBU3HBI
IapaMeTpoB UCCIIEAO0BAHMS.
BbI60p KOHKPETHOH OpraHU3alMOHHON (GOPMBI MAPKETUHIOBOT'O HCCIIEJOBAHS OIPEIENAeTCs HIMIHeM (OTCYTCTBUEM) HEOOXOMMBIX
BPEMEHHBIX, KaJIPOBBIX 1 (DMHAHCOBBIX PECYPCOB I PeaTM3aliiy LieNeH U 3a/1a4 UCCIIeIOBAHNS.

Buasr

MAapKCTUHIT OBBIX

UCCIIENOBAaHUN  TIO
pe3yIbTaTOB MPECTABICHBI B TAOIHUIIE 2.

Buabl MAPKETHHIOBBIX UCCJIEI0BAHUIA M0 CCTeMe 000CHOBAHMUS Pe3yJbTaTOB

CHUCTCMC

000CHOBaHUA

Taoauna 2

1 KonmuuecteHnHoe MapKeTHHTOBBIE UCCIIEIOBAHUS, IPOBOJUMEIE C o11poc, HaOMoIeHNE,
HCCIIeIOBaHHE IEJIBI0 TIOTYYEHHUS KOJIMYECTBEHHON OLIEHKH U KOHTEHT-aHAIIN3
H3MEpEeHNUs BHEIHUX, (DOPMAJIBHBIX CBSI3ei
M3y4aeMbIX 00BEKTOB
2. KauectBeHHOE MapkeTHHrOBbI€ HCCIIeI0BAHHS, IPOBOIUMBIE JUIs HaOmronenune, pokyc-
HCCIIEeI0BaHNE TIOHUMaHHS CYTH BO3HHUKHOBEHHUS M 1€ TEITbHOCTH rpymnma, TIyOnHHOE
N3y4aeMbIX OOBEKTOB, BEISIBICHUS HX MHTEPBEIO, IIPOSKIIMOHHBIN
(byH/IaMEHTAIbHBIX XapaKTEPUCTUK U OCHOBHBIX METOJ, TPAIUIIMOHHBINA
3aKOHOMEPHOCTEH JOKYMEHTapHBIA aHAJN3

28 CocTaBIEHO aBTOPOM.
29 CocTaBlIeHO aBTOPOM.




Takum 00pa3oM, IpHU MPUHATUU YNPABIEHYECKOTO PEIICHUS Ba)KHO 3HATh
OpraHu3aloOHHbIe (OPMBI U BHUABI MapKETHHTOBBIX HCCIEIOBAaHHUM, a TaKxke
MEXIyHApOJAHbIC U HAIIMOHAbHBIE HOPMATUBHBIC aKThI M UX COZCpKAHHE.

MapkeTHHroBOo€  HCCIEIOBaHUE IIeJIecCOO0Opa3HO MPOBOAWTH B BUJE
CIIEIYIOIMX  TpeX TOCIEAOBAaTENbHBIX  YacTei: TMepBOHAYallbHAs  4YacTh
(popmynupoBanue mpodIEMBbl, CO3IaHNE MapKeTHHIoBoro Opudunra, pazpadboTka
MporpaMMbl UCCIIEIOBAHUSI); OCHOBHas 4acTh (cOOp W aHamu3 JaHHBIX C
UCIIONb30BAHUEM  COOTBETCTBYIOLIMX  METOJIOB);  3aKIIOUMTEIbHAs  4acTb
(mogroroBka oT4eTa, oneHKa d(ddekra). B pesymprare aHanmmza MaTepHaoB
HAY4YHOU 1 y4eOHO TUTepaTypbl pEKOMEHIyeTCs CIEAYIONIas MOCIeI0BATEIbHOCTD
MPOBEICHUS] MAPKETUHTOBBIX HCClieoBaHuM (Tabmuna 3).

Taoanna 3
JTanbl NPoBeeHUSI MAPKETUHIOBOI0 HCCJIe10BAHM S’

Jranbl Hanpasienus

1-stan O6ocHOBaHME 11€71€CO00PA3HOCTH TPOBEACHUS UCCIIEIOBAHUS

2-3Tan Ornucanue 1 U3705KeHUE TPOOIEMBbI UCCIIEIOBAHMS (OIIPEIETICHNUE TEMBI

WCCIICIOBAHUS )
3-3Tan OmnpezeneHne KOHKPETHBIX 1eNIel U 3a7a4 UCCIIeI0BAHUS
4-3Tan ®opMHpOBaHNe POrPaMMbI HCCJIEI0BAHNS HA OCHOBE ONpeAes IS0 IUX
(axTopos
S-3Tan COop, cucreMaTH3anys 1 aHAJIN3 BTOPUYHBIX JAHHBIX B PAMKaX KOHKPETHOU
poOIEMBI
6-3Tan ®opMupoBaHUe Pa3/ie0B MPOrPaMMBbI HCCJIEJOBAHUS, HANIPABJIEHHBIX HA
MoJIy4eHHe MepBUYHbIX JTAHHBIX

7-3Tan IIpoBenenue uccienoBaHuil U cOOp MEPBUYHBIX TAaHHBIX

8-3Tan CucTtemMaTu3anys U aHaINU3 MOTYyYSHHBIX JTaHHbBIX

9-sTan O6paboTka pe3yabTaToB, ((OPMUPOBAHKUE BHIBOJIOB U PE3YJIHTATOB
10-sram ITonroToBka u MpeaCTaBIECHUE OTYETA C OKOHYATENIbHBIMU pe3yabTaTaMu

HCCIIEIOBAHMSL.

11-3tan Hcnons3oBanne pe3ysIbTaTOB UCCIET0OBAaHUI
12-3tan Ouenka 3¢ ¢peKTUHBHOCTH pPeaIu30BaHHBIX MEPONIPUATHI HA OCHOBE

MPOBECACHHOI'0 HCCJICA0BAHUSA

CylecTBylOT JAECSATKM METOJAOB MAapKETHHTOBBIX ucciegoBaHuil. K Hum
OTHOCATCS: ompockl, (okyc-rpymmbl, CustDev, riayOounHblie uHTEpBHIO, JODS tO
be done, Taitubrit moxynatens, P&/l (Research and Development), SWOT- ananus,
[MD3CT-ananus, mate cui [loprepa, matpuiia Boston Consulting Group (BCG), CIM
(Customer journey map). Ilpeanpustus OCYIIECTBJISIOT X BBIOOP B COOTBETCTBUU
C MOCTAaBJICHHBIMU LEISAMU U HMEKIIMMUCS pecypcamu. MapKeToaoTu IOJKHBI
OBITh 3HAKOMBI C OCHOBHBIMH METOJIaMH, YTOOBI MPABWIIHBHO OCYIIECTBIATh HMX
BBIOOD /IS Pa3TUYHBIX UCCIIEIOBATEILCKUX TETICH.

Bropas rimaBa nuccepranuy Ha3bIBa€TCs «AHAJIU3 COBPEMEHHOI'0 COCTOSIHUSA
HCIO0JIb30BAHMS MApPKETHHIOBBLIX HCC/IeJ0BaHMU B (epmepcKux

30 CocraBieHo aBTOPOM.



X0351{iCTBaX, BbIPAIIUBAIOIIMX MACIUYHbIE KYJIbTYPbD», B KOTOPOU MPOBEACH
aHaJIN3 TUHAMUKY U COBPEMEHHOTO COCTOSHUS MTPOU3BOACTBA MACITHYHBIX KYJIbTYP
B HaIlllel pecmyOrKe, TOKa3aH 3apyO0eKHBIM OMBIT MPOU3BOJICTBA U TIEPEPAOOTKH
MAaCJIUYHOTO 3€pHAa M BO3MOXKHOCTH €T0 HCIIOJh30BAaHMS B HaIllel pecIyOInKe,
chOpMyIMPOBaHBl BBIBOABI W  pa3padOTaHbl PEKOMEHAAIMM HAa OCHOBE
HKOHOMETPUUYECKOr0 aHaiu3a (PaKkTopoB, BIUSIONIMX Ha (HOPMUPOBAHKE CIIPOCA HA
MaCJIUYHYIO MPOAYKIIHIO.

B nactosiiiee Bpems Juisi oOecrieueHrs €XKeroaHoW MOTPeOHOCTH HAaCEJICHHUS
Haliel pecmyOiIrKy B KOJIOTMYECKH YUCTOM, KAYECTBEHHOM PaCTUTEIILHOM Maciie
BeCbMa aKTyajbHa OpraHu3allvs BBIPAIIUMBAHUS W TEPEepadOTKU MACIUYHBIX
KYyJbTYpP B CEJIbCKOXO3SHUCTBEHHBIX NpPEanpusaTusix (hepMepcKux, AEXKaHCKUX U
JUYHBIX MTOJCOOHBIX XO3IUCTBAX).

HauGounpive miomaan 3eMeib, OTBEICHHBIX M0 BO3C/IbIBAHUE MACTUYHBIX
KyJIbTYyp B TallIKeHTCKOM 00J1acTH, COCPEOTOYCHBI B OCHOBHOM B AXaHTapaHCKOM,
Yprauupunkckom, bocrannbsikckoMm, FOxkopuuupurkckom u [lckenTckom paiioHax,

B KOTOPBIX B MEPCIEKTHUBE MOXKHO Pa3BUBATh 30HBI, CICIHAIU3UPYIOIIUECS Ha
BO3JICTIBIBAHUHM MACIUYHBIX KYJIbTYyp. B mocieaHue rojapl miiomaad MaciudHbIX
KyJIbTyp B TalkeHTCKOM 00J1aCTH 3HAYUTEIIBHO COKpaTUiiich. B wactHocTH, B 2024
roay no cpaBHeHuto ¢ 2020 rooM MOCEBHBIE MJIOMIAU MACIUYHBIX KYJIBTYp BO
BCEX KaTErOpHsIX XO3IMCTB COKpaTHIMCh Ha 45%, B TOM YHCIIe TUIOIIAINA COU — B 9,7
pasza, kymkyTa — B 7,8 pasa. Takke 3a HCCICAyEeMBIH TEPHOJ 3HAYMTEIHHO
COKPATHJIMCh IIJIOMIA/IH ITOCEBOB IMOJICOTHEYHHKA, cadiiopa u apaxuca (Tadbmuna 4).
3a mocnenHue TOABI TUTOMIAAN MACIUYHBIX KYJbTYp BO BCEX KaTETOPHIX
X0351cTB TalIkeHTCKOM 00JaCTH COKPATHIIUCh, B CBSI3U C YEM MX BajoOBOW cOOp
TaK)Xe CYIIECTBEHHO ynaJ (3a UCKIIFOYEHUEM MOJICOIHYyXa). Tak, 00beM BaJIOBOTO
coopa MacmuHbIX KyIbTyp B 2024 rony o cpaBHeHUIo ¢ 2021 ro1oM yMEHBIINIICS
npumepHo Ha 4454,16 TonHb! wiu Ha 45,7%, Tpu ’TOM BaJIOBOM COOP COM CHU3UIICS
Ha 3398,21 Tonns! nnu Ha 62,1%, a BasmoBoit coop apaxuca — Ha 1109,35 ToHHBI Hin
Ha 455%. MOXHO yBHAETb, YTO YpPOXKANHOCTh MACIMYHBIX KYJIBTYp B
TamkeHnTckol 00JacTH BBIpocia (3a MCKIOUeHHEeM apaxuca). B 2024 roxy mo
cpaBHeHHUIO ¢ 2021 rogom cpeaHss ypoKaHOCTh CEMSH MOACOJIHYXA BBIPOCIA Ha
51,6%, cadmnopa — Ha 31,8%, cou — Ha 17,4%, xkyHnxyTa — B 4 paza. 3T0 MOXXHO
OIICHHUTH IOJIOKHUTEIHLHO.

braromapss MapKeTHHTOBBIM HCCIIEAOBAHUAM (DepMEpPCKUE X031 CTBA MOTydaT
BO3MOXKHOCTh TUIAHHPOBATh OOBEMBI MPOU3BOJICTBA, BBISIBISITH TMOTPEOHOCTU
MOTpeOuTENeH, OIICHMBATh CETMEHTHl PHIHKA W aHAIM3UPOBATH JCATEIHHOCTD
KOHKYPEHTOB. DTO TIOMOXET UM C(HopMUpOBaTh 0OBEKTUBHYIO NH(HOPMAITMOHHYIO
0a3y g TPUHITHS CTPATETUYECKHX pEIICHUH, pPaIMOHAIBbHO WCIIOIh30BATh
pecypchl W BBIOMpaTh ONTUMAJbHBIE BapUaHTHI CObITa mpoaykuuu. [Ipm sToMm
OCHOBHBIMH (pakTOpamu, OMpenesionmMu  3(PPEeKTUBHOCT MapKETHHTOBBIX
WCCJIENOBaHNM, OYyIyT TEHACHIMS CIpoca, KOHKYpPEHTHash cpefa Ha pBIHKE,
CTpAaTeTUH OCHOBHBIX KOHKYPEHTOB, a TaKXe YIPaBIEHYECKUE PEeCcypchl U
BO3MOYKHOCTH XO35MCTBA.



Ta6auna 4
JInHaMuUKa 1U1011a/1eil, BAJIOBOT0 cO0PA M YPOKAWHOCTH MACTHYHBIX
KYJbTYP BO BCeX Kareropusix xo3siiicrs TamkeHTckoM o00J1acTu

3a 2021-2024 roapr!

Buanbl
KYyJBTYP

2021 rox

Iiomaab

B % Kk
o0memMy

2022 rox

miomanab

B % Kk
obmemMy

2023 rox

miomanab

B % K
obmemy

2024 rox

miomaab

B % Kk
o0mmemMy

Poct
(CHHEKeHMe)
B 2024 rony

no
CPaBHEHMIO
¢ 2021
roaom, %

IMoacomuyx | 1021,0 22,5 1064,5 23,7 803,6 24,7 883,7 45,9 86,6
Caduop 456,0 10,0 332,1 7,4 495,8 15,2 234,6 12,2 51,4
Cos 2 450,0 54,0 24454 54,5 1338,1 41,1 430,3 22,4 17,6
Kymxyt 21,0 0,5 19,2 04 7,0 0,3 2,7 0,1 12,9
Apaxuc 590,0 13,0 625,6 14,0 608,5 18,7 372,9 194 63,2
HUTOI'O: 4538 100 4486,6 100 3253 100 1924,2 100 42,4
. Bammoiicoopm
IMoncomnyx | 1440,0 14,8 1451,7 20,5 1275,0 18,0 1615,6 30,5 121,2
Cadiop 383,0 39 409,4 5,7 1035,5 14,7 266,6 50 69,6
Cos 5474,0 56,2 2227,49 31,4 2035,41 28,8 2075,79 39,3 37,9
KymxyT 11,0 0,1 12,1 0,2 8,5 0,1 5,2 0,1 47,3
Apaxmuc 2440 25,0 2995,9 42,2 2710,87 38,4 1330,65 25,1 54,5
HUTOIO: 9748 100 7096,59 100 7065,28 100 5293,84 100 54,3
. VYpomaiimoereyea |
[oxcomayx 12,4 13,2 15,8 18,8 151,6
Cadop 8,8 11,2 20,9 11,6 131,8
Cos 18,8 9,3 10,4 36,8 195,7
Kymxyt 48 6,7 10,7 19,3 4 paza
Apaxmuc 24,9 22,3 21,3 23,7 95,2

depMepcKUM  XO3SHUCTBaM TMPU  MPOU3BOJCTBE MPOAYKIIMM HEOOXOIUMO
YUUTHIBATh BXKHEHIIMA (PAKTOp — TEHIEHIIMIO PHIHOYHOTO cripoca. [[uHamuka
cupoca (TT — TeHaeHIMA CTpOca), €ro CE30HHOCTh M TEMITbI POCTa HAIMPSMYIO
BIUSIIOT HA TJIAHUPOBAHUE OOBEMOB MPOW3BOJICTBA, MPUHATHE WHBECTUIIMOHHBIX
pPELICHUH W ONPENEIECHHE OKCIIOPTHO-MMIOPTHOM MOJUTHKHA. HenpaBuibHas
OIICHKA CITPOCa MPUBOAUT K TIEPETPON3BOJICTBY WM Je(DUIIUTY HA PHIHKE.

depMepCKUe XO3SMCTBAa PEANM3YIOT CBOK NPOAYKIHMIO HE TOJBKO Ha
BHYTPEHHEM, HO U Ha MEXIYHAPOJHBIX PhIHKAaX. B Takux yCIoBUSX OLIEHKA YPOBHS
KOHKYPEHIIMU Ha phIHKE U ee xapakTepucTtuk (BR — cocrosiHue u xapakrepuctuku
KOHKYPEHIIMM Ha PBIHKE) SBISETCA BAXKHBIM (DAaKTOPOM II€HOBOW TMOJIUTUKH,
MOBBIIIIEHUS KAYECTBA U NMPOU3BOACTBA JUDPEpeHIIUPOBAHHON MTPOTYKITUH.

Ha pbiHKe MaciuyHBIX KyJIbTyp (epMepcKue XO34iCTBa CTAJIKHUBAIOTCS C
HECKOJIbKUMHU OCHOBHBIMU KOHKypeHTamu (AR — OCHOBHBIC KOHKYpPEHTHI H

31COCTaBJ'IeHO aBTOPOM Ha OCHOBE JaHHBIX ATEHTCTBA [0 CTATUCTHKE npu Hp€3I/II[€HT€ P 6CHy6J‘II/IKI/I V36exkucran
(https://www.stat.uz/uz/).



http://www.stat.uz/uz/)

HalpaBJieHUs] WX JEATeNbHOCTH). 3HaHMEe UuX OOBEMOB MPOU3BOJICTBA,
MapKETUHTOBBIX CTPATETUil, ”THHOBAIIMOHHOW JEATENbHOCTA U JUCTPUOYIIMOHHOM
CeTH BaXHO i1 (EPMEPCKUX XO3SMCTB TPHU CO3JaHUU KOHKYPEHTHOTO
npeumyiiecta. ['myOokoe HM3ydeHHE KOHKYPEHTOB IMO3BOJSIET UM 3((HEKTUBHO
MCIIOJIb30BaTh PHIHOYHBIE BO3MOKHOCTH.

Nwmeromnecss  (UHAHCOBBIC, TEXHOJOTHMYECKHE W YEIOBEUCCKHE  PECypCHI
(GepMepcKuX  XO3SIACTB,  SBISFOTCS. ~ OCHOBHBIMH ~ BHYTPEHHUMH  (haKTOpaMH,
onpenensaromuMu 3QPEeKTUBHOCTH UCITOIH30BaHUS MAPKETHHTOBBIX HcciienoBanuii (BRI —
yOpaBJICHYECKUE Pecypchl M BO3MOXKHOCTUM KommaHuu). [lpu Hamuuum pecypcos
BO3MOJXHO HCIIOJIB30BAaHHMC HWMHN COBPCMCHHBIX MAPKCTHMHIOBBIX HHCTPYMCHTOB,
a¢deKkTrBHas opraHuzanus coopa 1 00pabOTKH PEIHOYHOW HH(DOPMALIHH.

B Hamem wuccienoBaHuu, C Y4YETOM BBIIICU3JI0KEHHOTO, Obla H3y4yeHa
3 PEKTUBHOCTH MPOILIECCOB HCIOJIB30BAHUSI MAPKETHUHTOBBIX HCCIEAOBAHUNA B
dbepMepcKux X034iCTBAX, BHIPAITUBAIOIIUX MACIIMYHbBIC KYIbTYPhI, U TTIOKa3aHO, YTO
Bhilieykazanubie 4 unaukaropa (TT, BR, AR, BRI) uMeroT HayuHyt0 OCHOBY /IS
OlleHKH A()PEKTUBHOCTH UCIIOIB30BAaHUSI MAPKETHUHTOBBIX MCCJIEAOBAHUNA B
dbepMepcKux X034iCTBaX, BhIPALIMBAIOIIMX MAacIU4HbIe KyJIbTyphl. Ha ocHOBaHuU
UCCJIEIOBAHUSl TIpeJIaraeTcsl cienyromas ¢popMyna sl OUeHKH d(PPEeKTUBHOCTH
MPOILIECCOB  MApPKETUHIOBBIX  MCCIENOBaHUW B  (EPMEPCKUX  XO3AMCTBAX,
BBIPAIIMBAIOIINX MACIUYHbIC KyJIbTYphI (1):

MS, =TT, + BRg + AR, + BRI; (1)

I'me, TT — Ttenpenmus cnpoca; BR — cocrosstHue wu xapaxTepuCTHKU
KOHKYpEHIIMM Ha pbIHKE; AR — OCHOBHBICE KOHKYPEHTHI W HaIlPaBICHUS HX
nesitenbHoCcTH; BRI — ynpaBnenueckue pecypchl 1 BO3MOXKHOCTH KOMITAHUH.

b1 cnenan BBIBOJI O TOM, YTO KaXK]IbIH U3 BHIOPAHHBIX KPUTEPUEB OKA3bIBACT
pa3IMYHOE BIMSHUE HA MPOLIECCHl UCIOJIb30BAHMS MAPKETUHTOBBIX MCCIIEIOBaHUM
B (hepMepCKUX XO3sIMCTBaX, U C Y4E€TOM BECOBBIX Kod(hduimeHToB Gopmyna (2)
ObL1a chopMHUpPOBaAHA CIIEAYIONUM 00pa3oM:

MS, =aTT, + bBRg + cAR, + dBRI; (2
3nmeck 0<a,b,s<l, a ux cymma paBHa eaunuile, a+tb+s+d =1;

a, b, ¢, d — BecoBbie KOADOUIMEHTHI, OMPEACISIOMNE CTCICHb BIUSHUS
BBIOpaHHBIX (HAaKTOPOB ISl OUEHKH 3(()EKTUBHOCTH MPOILIECCOB HCIOJIb30BAHUS
MapKETUHTOBBIX UCCIICIOBAHUIA.

BecoBbie  KOX(POUIMEHTH  OMPENENSIOTCS  YHCJIOM — PacCMaTpPUBAEMBbIX
KpuTepueB KoHKypeHTtocrnocoOHoctu (K), rme ucxons u3 dmciia mokasaTelne,
BBIOPAHHBIX IS OIEHKH Kaxaoro ¢aktopa dS((PEKTUBHOCTH, MPOBOIUTCS
CJIEAYIOIINI pacyeT Ha OCHOBE KPUTEPHUEB:

K=a+f+y+6=8+6+7+11=32;

1 1 1 1
= 1 48=025;b=_%6=022;y=_"%7=019; y=_.11=
¢ 32* 32* 4 32* 4 32*11

0,34;
[ToncraBuB BecoBblie KOA(h(UIIMEHTHI BO BTOPYIO (OpMyITy, TMOIydaeMm
CHEAYIOIINMN PE3YIIbTAT:



MS, =0.25*TT, + 0.22BRy + 0.19AR, + 0.34BRI; (3)
Ha ocHoBe mpeaioKeHHOT0 METOAOJIOTHYECKOro Moaxoaa Oblia mpoBeaeHa
DKCIIEpPTHAsE OIlleHKa QepMepckoro xossiiictBa «OnoBymauH Owman» mo 32
uHankaTopam. [Ipu 3ToM ObUTH TTOTTyUYEHBI OOIIIHE CpeTHUE OaIbl SKCIIEPTOB.
Pesynprarel  oneHkn — 3(QQPEKTUBHOCTH  MPOIECCOB  HCIMOJIb30BaHUS
MapKETUHIOBBIX MCCIIEIOBaHU B epMepckux xo3saucTBax «OnoByaaun OMamy mo
BCEM MHJIMKATOpaM IpeJ/ICTaBlICHbI B TAOIUIIE 5.
Tao6auua 5
Pe3yabTarhl oueHKH 3(P(PEeKTUBHOCTH UCIIOJIb30BAHMS MPOLECCOB
MAapPKeTHHIOBBIX HCCJIe0BAHNI B (pepMepCcKuUX Xo03siicTBaX
«OnoBypaun Omam»*2

TT — Tenaenuus cupoca (8 nuaukaropos, w=0,25)

TT1 Poct peiHOUYHOTO cripoca 4.2 Cpennee

TT2 Wupekc moncka/Be0-TpeHaa 39 snavenue TT:

TT3 Cuita ce30HHOCTH 3.6 3,90 —

TT4 DIacTUYHOCTH LIEH 3.8 B3BellleHHAas!

TTS YacToTa HOKYIOK 4.1 aoas: 0.25 % 3.90

TT6 JluHamuka cpeiHero ueka 3.7 =0.975

TT7 Pacmpenue cermenTa 3.9

TT8 HeynosneTBopeHHas noTpeOHOCTh 4.0

BR — CocTtosiHne KOHKYpeHIUH Ha pbIHKe (7 HHIuKaTOpoB, W=0,22)

BP1 KonndecTBo aKTUBHBIX KOHKYPEHTOB 3.2 Cpennee

BP2 Konuenrpanus (HHI) 3.6 3HavyeHue BR:

BP3 Bapbepbl s Bxoja 38 3,457 —

BP4 MHTEeHCHBHOCTD 1IEHOBOI KOHKYPEHLIUI 3.1 B3BElEHHAN
moast: 0.22 x

BP5 Yposens auddepeHimanum 3.7 3.457 = 0.761

BP6 Yrpo3a nosiBjieHus TOBapOB-3aMEHUTENEH 3.3

BP7 Switching cost 35

AR — OcHOBHBIe KOHKYpeHTHI (6 mHaAnKaTopos, w=0,19)

AP1 CooTHOIIEHUE TONIN TUAEpa 3.0 Cpennee

AP2 CKOpOCTb NOSIBJIEHUS] HOBOT'O MIPOAYKTA 2.9 3HaveHne AR:

AP3 [IpenmymectBo SOV pekiaMser 3.2 3,00 —

AP4 Pa3peiB B AMCTPHUOYIIIOHHOM OXBaTe 3.1 B3B.ell.le}lHaﬂ

moJs: 0.19 x 3.00
AP5 IlenoBas mpemust 2.8 =0.570
AP6 PazprsiB NPS/nosibHOCTR 3.0
BRI — Ynpasienueckne pecypcsl 1 Bo3Moz:kHocTH (11 magukaTopos, w=0,34)

BPU1 KoaddurpeHT TMKBUIHOCTH 4.3 Cpennee

BPI2 MHBECTULIMOHHBIN NOTEHLIKAT 4.0 sHavenue BRI:

BPU3 WnrencusHocts R&D 39 3,964 —

bP14 3penocts UT 4.1 Zzizu:lggzag

BPU5 AHaUTHYECKHE CIIOCOOHOCTH 3.8 3.964 = 1.348

BPU6 Kpanudukarms 4emoBedeckoro Kanuraia 42

BPU7 TekyuecTs KapoB 3.6

BPUS CranmapTU3anys mporeccoB 4.0

BP9 Hanexunocts nmocrasok (OTIF) 3.7

BPU10 Ornenka kanurana OpeHaa 3.9

bPU11 3penocts ynpasnenus/KPI 4.1

32 PaspaboTka aBTOpa



Takum oOpazom 3,65 Oasia, MOJIy4YeHHbIE HAa OCHOBE PE3YJIbTUPYIOLIEH
¢ynknuu (3), CBUACTENBCTBYIOT O (POPMHUPOBAHUU AOCTATOUYHOW 3(PPEKTHBHOCTH
WCITOJIb30BAHUSI MApPKETHHTOBBIX HCCIECIOBAaHUNA B (EPMEPCKOM XO3SHCTBE.
OpnHako, CyHIECTBYET BO3MOKHOCTH MOBBIIICHHS 3TOro mokazarens jo 4,2—4,5
OaIIoB 3a cueT (hakTopa KOHKYPEHTOB ¥ COBEPIICHCTBOBAHUSI MOHUTOPHUHTA PHIHKA.

[Ipy KOMIUIEKCHOM aHaldu3€¢ B3aUMOOTHOIIECHUWA TMPOU3BOJIUTENECH U
noTpeduTenel MaclIuyHbIX KyJIbTYp 3(G(EKTUBHOCTH Mpoliecca MapKETUHTOBBIX
UCCJICIOBAHUM CIIEyeT OLIEHUBAaTh 1O pocmy o00bemMo8 Npou3zeo0cmea u
y008/1emeopeHHoCmyU. ~ nompedoumerneti, 4YTO OCHOBAaHO Ha  pacHIMPEHUU
BO3MOYKHOCTEH W TOJHOM, JIOTUYHOM, TOIIaroBOM OMHCAHUU IMPOIECCOB.

[Ipu 5TOM, MOXHO MTPUBECTH CJIETYIONIUE ITAIIbI MOBHIIECHUS 3()()EKTUBHOCTH
mpoliecca UCCaeA0BaHUS:

1. Ilocmanoséxa yenu: HEOOXOAWMO ONPEACIUTH OCHOBHYIO  IICINb
UCCJIEIOBAHUSI, TO €CTh HW3Y4YCHHUE DPBIHKA MNPOIYKIUU (HEPMEPCKUX XO3SUCTB,
MOHUMAaHUE TOTPEOUTEIBCKOTO CIPOCca M MPEIJIOKCHHUE MPOTYKIINH, OTBEUAFOIICH
UX MOTPEOHOCTSIM.

2. Bwibop memooda uccredosanusi: BBHIOOP TOAXOMSAIIETO  METOJA
WCCJICIOBAHMS B 3aBUCHMOCTH OT IIEJM HUCCICAOBAHUS M MMEIOIINXCS PECYPCOB,
HampuMep, cOOp MaHHBIX MOXKET OCYIICCTBIATBCA IyTEM aHKETHPOBAHUS,
WHTEPBBIO, (DOKYC-TPYII, WA K€ CAMUMH MAapKETOJIOTAMH M HUCCIICIOBATEISIMH.

3. Coop oanuvix: COOp HAHHBIX OT (PEPMEPCKUX XO3SHUCTB M MOTPEOUTEICH
(survey, ompoc, aHketupoBanue). IlosramHas peanm3anus >TOro IHpolecca
MTO3BOJISIET O0ECIICYUTh TMOTHOTY JaHHBIX.

4. Auanuz OaHHbIX: aHAIW3 COOpPaHHBIX JaHHBIX C HCIOJb30BaHUEM
CTAaTUCTHUYECKUX U JIOTUYECKUX METOJIOB.

5. Bvioovl u pexomenoayuu: GHOpMYyJIUPOBAHUE BBIBOJIOB M pa3paboTKa
MPAKTUICCKUX PEKOMEHIANNA sl PepMEepPCKUX XO3SHCTB HA OCHOBE PE3yJIbTaTOB
aHanau3a, KOTopble OyAyT CrOCOOCTBOBATh YBEJIMYEHUIO OOBEMOB IPOM3BOJICTBA
(Ha 12%) u ynoBneTBopeHHOCTH moTpeOuTenei (Ha 18%).

6. Oyenka pesynrbmamog: OlIEHKAa H3MEHEHHH O0BEMOB MPOU3BOJCTBA H
YIOBIETBOPEHHOCTH TOTPEOMTENC HAa OCHOBE TMOJYYCHHBIX pe3yJIbTaTOB
WCCJIEIOBaHMs yKa3biBaeT Ha 3(PGHEKTUBHOCTH JAHHOTO IMpoIlecca.

7. DT Tpolecchl TPHUBOAIT K JOCTIKCHHIO TakuxX d(PEKToB, Kak: -
pacuupeHue 603MoACHOCmel: BOSMOKHOCTH (PePMEPCKUX XO3SICTB paCIIUPSIIOTCS
3a CUET HOBBIX PHIHOYHBIX BO3MOXXHOCTEH M yJIOBJIETBOPECHHS MOTPEOUTEITHCKOTO
CIpoca B CBOOOJIHBIX HMIIIAX, BBISIBIICHHBIX B PE3YJIbTATE HCCICIOBAHUS; - HOJIHOE,
Jloeu4YHoe U Nowlazoeoe Onucamue: B pe3yibTaTe MPOBEACHHS JTaHHOTO
WCCJICIOBAHMUSI B MOIIArOBOM 1 IOTUYECKOM MOCIIEI0BATEILHOCTH C MTOJIHBIM COOpOM
Y aHAJIM30M JAHHBIX Ha KaXKJIOM 3Tare 00eCreuynBaeTCs YeTKOE U TIOJTHOE OMTUCAHUE
npouecca; - pocm 00vema Nnpou3eo0cmea U YpPOGHs YO081emE0pPEeHHOCU
nompebumerneti. PocT o00beMa MPOU3BOACTBA u YIOBIIETBOPEHHOCTH
NOTpEeOUTENCH TPOUCXOTUT 3a CUET



NpaBUIBLHOTO  TOHMMAaHUS  TNOTpeOHOCTeM  moTpeduTened, MPOU3BOACTBA
COOTBETCTBYIOIIECH MPOAYKIIUH, TOBBIIIIEHUS Ka4eCTBAa U BHIXOJla HA HOBBIC PHIHKU
Ha OCHOBE HUCCJICIOBAHUM.

B Tperpeil rmaBe wuccienoBaTeNbCKOW — pabOThI  TOJ — HA3BaHUEM
«CoBeplIeHCTBOBAHUE HCIOJb30BAHUS MAPKETHHIOBBIX HCCJIE€I0BAHMHA B
(¢epMepckux  X0351iiCTBAaX, BbIPAIIUBAKOIIAE MACJIMYHbIE KYJbTYPbD»
chOpMyIMPOBAaHbl HAy4YHbIC BBIBOJABI M TPEJICTABICHBI MPEAJIOKEHUS TI0
COBEPUICHCTBOBAHUIO  HWCIMOJb30BAHUS  MAPKETUHIOBBIX  HWCCIIEOBAHHMI B
NOBBIMIEHUH A(PPEKTUBHOCTU TMPEANPUATUNH 1O MPOU3BOACTBY MACITUYHBIX
KyJlbTyp. Pa3paboTaHbl NMpPOTHO3HBIC IMOKA3aTENM MPOU3BOJICTBA PACTUTEIHLHOTO
Macja B peCITyOJIHKe.

KoMrniekcHbli  aHaiv3 ~ B3aMMOOTHOUIEHUH  MEXIy  (pepMepckumu
XO034MCTBaMHM, BBIPAIIMBAIOIIUMU MAaCIUYHBbIE KYJIbTYpPhl U MOTPEOUTENSAMH, KaK
MOCJIEIOBATEIbHBIM MPOLIECC, BKIKOYAET PSAJ ATANoOB, KOTOPbIE AOJKHBI OBITH
OTPaXEHbI B TMOJHOM, JIOTMYHOW M MOIIArOBOM MOCJIEA0BATEIBLHOCTH.

1-stan. Omnpenenenne MCXOAHBIX YCIOBUH. 2-3Tam. M3yuenue cmpoca. 3-
sran. OnpeneneHue HUCTOYHUKOB (OpMHUPOBAHUSA MpeJIoKeHUs. 4-3Tar.
Onpenenenue MEXaHU3MOB B3aNMOJIEHCTBHUA. 5-5Tarm. YnpasneHue
B3aMMOOTHOIICHUAMHU. 6-3Tam. Ouenka 3¢(HeKTUBHOCTH.

O} PexTUBHOCTh TOJDKHA ONPENENAThCS MO 3 OCHOBHBIM HaIlpaBJICHUSM,
KOTOpbIE JOJDKHBI BKItouath: 1. Ilokazamenu sxoHomuueckou s¢hghexmusnocmu.
2. llokazamenu COYUATILHOU agpgpexmugnocmu.

3. Tlokazamenu sxonocuyeckol 3gghekmusrHocmu.

3aKIIOYUTENbHBIA  ATanm  mporecca  3PQPEKTUBHOrO  HalaKUBaHUS
B3aMMOOTHOIICHUN MeXay (EepMEepPCKUMH XO3SMCTBAMU, BBIPAIIMBAOIIUMHU
MAaCJIUYHbIC KYyJIbTYpPhl M TMOTPEOUTEISIMU — OTO OMNPEACICHHE Mep M0 HX
COBEpPIIEHCTBOBAHUIO U PA3BUTHIO. DTOT 3Tall, IPEXKJIE BCEro, Tpedyer pa3zpaboTKu
Hay4YHBIX PEKOMEHJAIMI, OCHOBAaHHBIX Ha TPOBEAECHHOM AHAIN3E U MPAKTUYECKUX
pe3yabTarax.

Mogens SADT — 3T0 MOIIHBINA METOA CUCTEMHOI'O aHaJIM3a, O3BOJISIOIIHI
IIPOBOJUTD NOJIHbIU, JOSUYHBIL U NOWAL0EbIU AHAIU3 TIPOLECCOB, IPOUCXOIAIIUX B
dbepMepCKrX XO3SHUCTBAX, MPOMBIIUICHHBIX TNPEINPUATUAX WU cepax yCIyr.
OTa Mozelb OCHOBaHa HAa METOJOJOTUM CUCTEMHOrO aHAIW3a W  IO3BOJISET
MOATANTHOE MPEACTABICHUE MPOLIECCOB MO MPUHIHUILY
«BXOJl — KOHTPOJb — MEXaHu3M — BbIXoa» (input—control-mechanism—output)

(puc. 1).

[Ipemnaraemas Mojaens BKIOUaeT: — 6xo0 (input): BHOCHTCS MHMOpPMAIHS
O TIPOM3BOJACTBEHHBIX pecypcax XO3SHMCTB, MOTPEOHOCTSIX H  3ampocax
noTpeOuTeNeii, a TaKkKe pBIHOYHOW cpene; —  KoHmpoas  (control):

rocyapCcTBeHHasl MOJIUTHUKA, arpapHble CTPATErnd U MPaBOBbIE HOPMbI, KAYECTBO
U DKOJIOTMYECKHE TpeOOoBaHUS YNpaBisioT 3S(OQPEKTUBHOCTHIO IMpollecca; —
mexanusm (mechanism): B kauecTBe OCHOBHBIX JABMKYIIUX (DAKTOPOB OMpeIeIICHbI
dbepmepckue XO03scTBa, arpoOTEXHUYECKUE CpEeJCTBA,



MapKETUHIOBblE W COBITOBBIE KaHANIBI, & TaKXe HAyYHO-HCCIIEIOBATEIbCKUE
UHCTHTYTBI, — 6blx00 (OUtput): BeIpaskaeTcs KaK pPOCT 00OBEMOB MPOHM3BOJICTBA,
MOBBIIIICHHE YPOBHSI YAOBIECTBOPEHHOCTH MOTpeOUTENEH, CTAOUIBHOCTD PhIHKA U
DKCHOPTHBIN ITOTEHIHAIL.

Al — Onpepe- A2 —HUccre- A3 — Dopmu- A4 — Mexa- A5 — Viipas- AT -
JICHHE Havallb- JAOBaHHE poBaHue HU3MBI B3au- JICHHE B3aHMO- OO Yirydurenne
HBIX YCIIOBHH crpoca MPEUIOKCHUS MOZIEHCTBUS OTHOIICHUSIMA dpdexTHBHOCTH M pa3BHTHE
: |
I
I OopartHasn
I CBSI3b I
INPUT | I OUTPUT
* HpOl/I3BOﬂCTB€HHLIC pecypChl (I)CpMCpCKI/IX * VBenuueHue 00beMOB
XO3SIHCTB (3eMJIsI, CEMEHA, TEXHHUKA) K]isr)i‘gﬁ AQ: AHanu3 B3aHMOOTHOILLIE- Brrxon IPOU3BOICTBA
* JlaHHBIE O TOTPEOHOCTSIX U CIIPOCE HHH (hepMep-TIoTpeduTes - + TToBBINIEHHE YPOBHS
norpeduTenei (SADT/IDEFO0) Y/IOBJIETBOPEHHOCTH ITOTpeOHTENEi
» udopmanys o peIHOYHOH cpeze * CTaOMIIbHOCTH PHIHKA U
(KOHKYPEHTBI, LIEHbI, HMITOPT/9KCIIOPT) 9KCIIOPTHBIH OTEHIHA
Control:
* ['ocynapcTBeHHas IOJTUTHKA U
IIPaBOBbIE HOPMBI. Konrpoas
* ArpapHbIe CTPaTerHy ¥ IPOTrPaMMbI Nazorat

pa3BuTHsL
» CraHapThl KauecTBa U
9KOJIOTUYECKHE TPEOOBAHUS

Mechanism:
» OepMepcKHe X035 CTBa
(paboune, arpoTeXHNKA)
* MapkeTHHT M KaHaJbl IIPOJAAXK
(CRM, snexTpoHHbI€ II1aTHOPMBI)
* HccnenoBarenbCKue HHCTUTYTHI
U KOHCYIJIbTaHThI

Mexanuszm

Puc. 1. Moaeas SADT aj1s1 KOMILIEKCHOT0 AHAJIN3A B3AMMOOTHOIIICHUIA
MeXTy (pepMepCKUMU X03sIHCTBAMH, BHIPAIIIUBAIOIMMHI MAaCJIUYHbIE
KYJIbTYPbI H HOTPEOUTEeIAME

[Ipomecc xapaktepusyeTcsi TMocieaoBarelbHbiMu dTanamMu al-a7. Ounu
OXBAaThIBAIOT BECH MPOIIECC OT OMPEAEIECHUS UCXOIHBIX YCIOBUMN 10 GOPMHUPOBAHUS
CIpoca U MpeaioKeHUsl, pa3pabOTKM MEXaHU3MOB B3aUMOCHCTBUS U YIPABICHHUS,
olleHKH 3(G()EKTUBHOCTH M COBEPIIECHCTBOBaHMS B KoHIE. Ilpu 3tom Moxenb
MpeayCMaTpUBaEeT BO3MOXKHOCTh KOPPEKTUPOBKM M TMOCTOSHHOIO PpPa3BUTHUSA
CUCTEMbl Ha OCHOBE aHal3a Pe3yJIbTATOB IOCPEJICTBOM 3JEMEHTa «oOpaTHas
CBSI3bY.

B uenom, pazpaborannyio mozaenb SADT MOXHO NpPUHATH B KadyecTBE
JIOTUYECKOM METOJI0JIOTMYECKOM OCHOBBI, 0OECIEUMBAIOIIECH CUCTEMHBIN MOAXOM,
Hay4YHO 00OCHOBAHHBINA MOPAIOK U BHUMaHUE K 3PPEKTUBHOCTH MTPU KOMITIEKCHOM
aHanu3e oTHomeHui depmep-norpeduTens. Monmens SADT mnpencrabiena
omokamu 1df0. Kaxngpiii stanm (al—a7) ToOsSCHAETCS JJIEMEHTAMH «BXOI,
«KOHTPOJIbY, «KMEXAHU3M» U «BBIXOJ». DTO MO3BOJISET NPECTABISATH IPOLIECCHI HE
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TOJIbKO KaK TEOpETHYECKas, HO M KakK MpaKTUYecKas cucTema yrpaslieHus. B
depmepckux xoszsiictBax «boitOytay u «OnoByanun Omamy, KOTOpble ObUIH
BbIOpaHbl B KayeCTBE OOBEKTOB JJI MPEICTABICHUS KaXKJIOTO IMpolecca MOJIEIU
SADT snemenTamu «Bxom» (input); koutpons (control); mexanusm (mechanism);
BBIX0]1 (OUtpUt) mpoBOAMIICS pacyeT MO BUAAM IMPOIYKIIUH.

Jlnst mpousBojcTBa CBOEH MPOAYKIMU U 3PHEKTUBHON pabOThl Ha pPBIHKE
dbepmepckue xo3siictBa «boitbytay u «OnoByaaua Omamg» OKHBI MPOBOJUTH
MOCTOSIHHBIA MOHUTOPHUHT (P€PMEPCKUX PECYPCOB U MOTPEOUTEIBCKUX 3AIIPOCOB —
KaK BXOJHBIX (DaKTOpPOB, a TaKke pocTa O00bEMOB MPOU3BOJACTBA U YpPOBHS
YIOBIETBOPEHHOCTH KaK  BBIXOJHBIX  pecypcoB. [lpum sTom, dyHKUIMS
sbdextuBHOCTH Tpouiecca (C) 3ammchiBaeTcs Kak OOBEIUHEHHOE BBIPAKEHHUE
CJIEYIOIMX JIBYX ITOKa3aTese:

C=f(Xw
I'ne,

X, — gpakmopwl 6x00a, 8vlx00a, npoyecca u KOHMpOoJis.

O} PexkTUBHOCT MOXKET ObITh BBIpAXKEHA Kak CICAYIOU[IS  CpeaHsis
MHTETpajbHas PYHKIIMS HA OCHOBE JABYX MOKAa3aTeINei:

C=>Xn
i

I'ne,

a, [ — npomescymounvle KO3ghhuyuernmol.

Hns  ompenenenuss  3¢G@GEKTUBHOCTH  TPOIECCOB  HMCTOIB30BAHUS
MapKETUHIOBBIX HCCIEOBaHUNM B (¢epMmepckux XxossiictBax «boitdyrta» u
«Onopyra Omaa» ObUTH BBIOpaHBI CIEAYIOIINE MOKa3aTeld. Bxoousie (Input):
Frs — addexTuBHOCTH McTONB30BaHUs BepMepckux pecypcoB (%); 1qd — ypoBenb
NOTPEOUTEITBLCKOTO CIpoca (PerHOHAbHBIN/TIO npenanpusTuio, t). Kommpoaw
(control): Dpn — cooTBeTCTBHE TOCYAAPCTBECHHON MOMUTHKE M HOopMaTtuBaM (1-5);
Ses — cranaapTel kKauecTBa U dkojoruu (%). Mexanuzm (mechanism): Q — o0bEM
NIPOM3BOJICTBA (TOHHBI WM ThIC. TOHH); IChh — pocT 06béMa pounsBoacTea (%); Msc
— 9(QdeKTUBHOCTP MapKETHHTOBBIX M COBITOBBIX KaHanoB (1-5); Itf —
UCTIOJIb30BaHUE WHHOBaIU U uccienoBanuii (%). Boixoousie (output): 1gi — maICKC
yIOBJIETBOpEHHOCTH moTpeduteneir (%); Ebb — ycroiumBocTs pbiHKA U
AKCHOPTHBIN noTeHuua (Teic. nos. CIIA).

s onpeaeIeHUs 3 PeKTHBHOCTH MPOIIECCOB HCTOJIb30BaHUs
MapKeTHHTOBBIX HCCleaoBaHuii Ha ocHoBe Mouenun SADT B depmepckom
xo3srictBe «boitbytay 3a 2020-2024 rompl MCTIONMB3YIOTCS AaHHBIE TAOIUIBI 6.
D¢ (heKTHBHOCTh HUCMOJIB30BaHUSA pecypcoB (epmepckoro xossiictBa  (FIs)
MOKAa3bIBACT, HACKOJIBKO d(dekTuBHO (PepMepckoe X035 UCTBO HUCIHOJIB3YET
UMEIOLINECs TPOU3BOJCTBEHHBIE PECYPCHI — 3eMJII0, Pab0UyIO CUITY, BOJLY, TEXHUKY,
¢unancoBeie cpenctBa. Frs (%) — addekTUBHOCTH HCIOJIB30BaHUS PECYPCOB
dbepMepckoro xo3siicTBa O3Ha4yaeT OOecrneYeHHe MAaKCUMajIbHO BO3MOYKHOTO
pe3ynpTaTa (00beMa MPOAYKIMH, J00ABICHHON CTOMMOCTH) MPU OTPaHUYCHHBIX



pecypcax. Uem BbIIIE 3TOT MOKA3aTe€lb, TEM PALHMOHAIBHEE HCMOJB3YET CBOU
pecypcbl hepMepCcKoe X03MCTBO.
Tab6auua 6
Nudpopmanus 00 HHAUKATOPAX, BLIOPAHHBIX [JISl ONIPeiesIeHUsI
3¢ PeKTUBHOCTH MPOLECCOB UCMOJIb30BAHUA MAPKETUHIOBbIX UCCJIeIOBAHUM
B pepmepckoM xo3giicTe «BoiidyTa»®

2020 65 12.5 3 40 4.2 2 15 55 120
2021 68 13.0 3 45 4.5 3 20 58 135
2022 72 14.2 4 50 5.0 3 24 63 160
2023 75 15.0 4 55 5.8 4 28 68 185
2024 78 16.3 5 62 6.5 4 32 73 210

Ha ocHoBaHMM TaOJMYHBIX AaHHBIX N0 (epMepcKoMy X03siicTBY «boilOyTa»
3a 2020-2024 roasl >(pPEeKTUBHOCTH MpOIECCa MAPKETUHTOBBIX HCCIEIOBAHUM
(depMepcKkoro Xo3gicTBa CieNyeT BbIPa3sUTh B JIOTJIMHEMHON (opMe, COXpaHUB
rpynnupoBkn  SADT Ha ocHoBe ¢ynkinun Kob66a—/lyrmaca. Ilockonbky
HPKOHOMUYECKHE  TIOKa3aTeld  pas3M4aroTcs,  HEOOXOJUMO  OILICHHUBATh
3¢ ()EKTUBHOCT, HAa OCHOBE UX HOPMAJU30BAHHBIX 3HaueHui. I[lpu »sTOM

HCIIOJIB3YIOTCS CAeAyroNe (PYHKINU:

Ln(s) = Ln(a) +ZIB_ln (3, S=a ] Xk
i i 11

3nech, Xj — MHACKCHI TIOKa3aTeseH, mpuBeacHHbIC K nHTepBay [0;1] (mo min—
max), A=1. MunumainbHble 3Ha4eHUsA OKpyrIstroTes 10 0,05, 4ToObI HE OMyCTUTHCS
10 Hyss1. B - BecoBbie koaddunuents (), f = 1).

Ha ocnoBe ¢ynknun KoOG6a-/lyrimaca, Ha OCHOBE TaOJMYHBIX JAHHBIX TIO
xo3sicTBy «boitbyra» 3a 2020-2024 rr., ¢ momMonipo mporpaMmel «excel-solvery
Oblla paccumTaHa JONs Kaxkaoro (akropa s MHoxkectBa PrIn (X)) omHa
coBokymHOCTH IN(S) cemyrommm oo6pazom: Input: B(frs)=0,12; B(iqd)=0,18; Control:
B(dpn)=0,08; B(ses)=0,10; Mechanism: B(ichh)=0,12, B(msc)=0,10; B(itf)=0,12;
Output: B(igi)=0,12; B(ebb)=0,06.

Nunexkc >(dexkTuBHOCTH TMporecca MapKETHHTOBBIX HCCIICIOBAHUN IS
dbepmepckoro xozsiiictBa «boibyTa» ¢ ykazanuem OaszucHoro wHaekca =100 mo
cpaBHeHHIO ¢ 2024 To10M IIpEACTaBIICH B TaOIHIIE 7.

VYmupasnenueckue BbIBOIBI (B pazpese rpynn SADT). B mpoBeaeHHBIX
uccnenoBanusx Input (Frs, 1gd): crmpoc (1qd) BHOCHT HaMOOJBIINI MOCTOSHHBIH
BKian B S; pecypcoaddextuBHOCTh (FIS) pacrer, HO MMeeTcss pe3epB 3a CHUET
JOTIOJTHUTEIFHOTO arpPOHOMHUYECKOTO U BOZ0/3€METLHOTO YIIPaBJICHUS.

Control (Dpn, Ces): npaBoBas cpena u ceprudukamus (Ces) odecrneunBaroT
CTaOMJIBHOCTD S; /TSl YBEIMYCHHS DKCIIOPTa Ierecoodpa3Ho yBenmuueHue Ces 1o
nuamnaszona 62% — 70%+. Mechanism (Q/ichh, Msc, Itf): cuneprus pocra
npousBoacTBa (Ichh=0,12) u wauoBarmmii (Itf) 3HaumTenpHa; mockonbky MSC
JOCTHTJIA TIMKA, CIEMYIONIUN dTan TpedyeT nuBepcuuUKanuyu KaHAJOB COBITA U
MOBBINICHUS [ICHHOCTU OpeH/Ia.
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Taoauma 7/
HNupexc 3ppekTUBHOCTH NMPOLECCA MAPKETHHIOBBIX UCCJICI0BAHUN B
KOMILJICKCHOM aHAJIM3€¢ B3AUMOOTHOIICHUH MeKAYy (pepMepcKuMuU

X039iiCTBAMH, BLIPAIIMBAIOIMIMMH MACJIHYHbIE KYJIbTYPbI H IOTPEOHTEIAMHU >

I'on S (uupexc, 2024=100)
2020 5.0

2021 21.6

2022 48.9

2023 73.0

2024 100.0

Output: (Igi, Ebb): ynosnetBopennocts (Iqi) u sxcriopTHbIii motermman (Ebb)
obecrieunBaer “lock-in” S; moesimenue 1gi 73% — 80% Ttaxke ykpemser Ebb
(Omaromapst OpeHIMHTY U TapaHTHUSIM Ka4eCcTBa).

Mopens Ko66a-/lyrmaca mokazan, uro B 2020-2024 romax UHIEKC
apdextuBHOCTH S yBenuumics 5S—100. OCHOBHBIMU JpaiiBEpaMu SIBISIOTCS CIIPOC
(Igd), mpaBoBas cpeaa (Dpn) u poct npoussoactia (Ichh). Ha cnenyromem stame
nopeimieHne Ses u I1Qi, ykperenue Itf uw kadectBenHoe oOHOBIeHHE MSC
(muBepcudUKaIus KaHAIOB U YKpEIUIeHHe OpeH/ia) BEIBEAYT S Ha 00Jiee BHICOKYIO
mwiatdopmy.

Ha ocHOBe TmpOBEACHHOrO WCCIENOBAHUS, B3aMMOOTHOIICHUS MEXKIY
dbepMepcKUMU  XO3SUCTBaMM, BBIPAIMBAIONIUMU  MACIUYHbIE KYJIbTYPHl U
MOTPeOUTEISIMU OBLIIM CHCTEMHO CMO/ISTTUPOBaHbI Ha OCHOBE MeTotoorud SADT u
OIICHEHBI C MOMOIIbI0 HHTETrpaibHOU (yHKIMH dddexkTnBHOCTH K060Oa-/[yrnaca.
Koaddurments anactruunocTu (P\betaf) B Moie/iu BoIpakarOT OTHOCUTEIBHYO CHITY
BIUSHUS (paKTOPOB: 00muii nHIEKC A(HEKTUBHOCTH S U3MEHAETCs mpuMepHo Ha 3%
npu u3MeHeHuu ¢akropa Ha 1% npu npouyux paBHbIX ycioBusx. [lo pe3ynbraram
ucClen0Banus 3Ha9enue fop = 0,18, onpenenennoe 1 ypoBHs IOTPEOUTENILCKOTO
crpoca (lgd), mokasasno, 4To OH SIBJISIETCS OJHUM U3 PaKTOPOB, HAKOOJIEE TACTHUHO
BIUsOMUX Ha S. V3 3TOro MOXXHO cnenaTh ciefyromuii BeiBod: Crpoc-riiaBHas
nBWKyIas cwia. Eciam cnpoc Ha MaciuyHbIe KyJbTypbl Ha BHYTPEHHEM DPBIHKE
yBennauBaeTcs Ha 1%, obmas »¢hhexTHBHOCT yBennuuBaeTcs B cpeaneM Ha 18%.
Takum 00pa3oMm, TakWe MAapKETHHTOBBIE MEpbl, KaK CETMEHTaIus pBHIHKA,
MO3UIIMOHUPOBAHKE TI0 KaYeCTBY/IICHE W PAaCIIMPEHUE NUCTPUOYIINU, OKA3bIBAIOT
npsiMoit u omrytuMelid 3ddext. Kanan oopartHoit cessu (feedback). Poct crpoca
aKTUBHM3UPYET OTHONIICHUS MEXIy (epMepaMyd M MOTPEOUTEISIMHU: YITyUIIArOTCS
KaHajabl cObiTa (MSC), moBbIlIaeTcs yaoBieTBopeHHocTh (I(i), U, KaK cjeacTBHE,
yBEJMYUBAETCs SKCOpTHBIN moteHiwan (Ebb). [Toatomy, Iqd BeicTymaeT He ToNIbKO Kak
«BXOHOI» (paKkTOp, HO M KakK JIpaiiBep BO BCEH IICTIOUKE.

BTopbIM BaKHBIM pe3yIbTaTOM SIBISIETCS KOG OUIUEHT TACTUIHOCTH f1chy =
0,18, onpeneneHubIi 471 pocTa 00beMa ipousBocTsa (Ichh). Oto 3HaueHue oTpaxaer
npsiMoii 3¢ (GHEeKT TMHAMUKY TIPOU3BOCTBA: TuHaMudeckuit 3G dekt. [Ipu yckopennun
pocta mpou3BojicTBa Ha 1% S yBenumuuBaercs B cpegneM Ha 12%. Takum oOpazom,
CTPAaTETUYECKNA BAXKHO TOJJICPKUBATh YCTOMYHMBYIO TPACKTOPHIO POCTa 3a CUET
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arpoTeXHUYECKUX MPUEMOB, MHTCHCHUBHBIX TEXHOJOTHI W YIPABJICHUS pPeCypcaMu
(FrS). Coueranune kauecTBa M pocTa MPOU3BOJICTBA COTJIacyeTcs ¢ Ses (CTaHIapTaMu
KkauecTBa/skosorun) U Itf (MHHOBalMsAMHU), 00Iee BO3ACHCTBHE 3HAYUTEILHO
YCUJIMBACTCS; B IPOTHUBHOM CITydae pocT 00beMa He MOJTHOCTHIO KaMTATU3UPYETCs 32
cuer Iqi u Ebb.

Ha ocHoBe pe3ynpTaToB, OMY4YeHHBIX B pa3pese rpynn SADT, nocturatorcs
cienyromue kiaodeBsie pe3ynsTaTel: Input (Frs, 1qd). Beicokas smactruanocts 1qd
JIEJIAeT MPOU3BO/ICTBO, “OPUEHTUPOBAHHOE HA CIPOC’ CTPATErHYECKUM IPUOPUTETOM
st pepmepoB. Xots Frs (3ddhekTuBHOCTH pecypcoB) o0ecieqnBaeT yCTOWIHUBEIN POCT,
ero BIMSHUE HE TaK CIIHHO, Kak 1(d; o[fHaKo yiTydIlleHHe YIIPaBICHUS arpopecypcaMu
TIOBBIIIIACT BO3MOXKHOCTh OBICTPO# peaknuu Ha poct cmpoca; Control (Dpn, Ces).
NHcTUTYyIIMOHANTBHAS Cpela W CTaHAAPThl YKPEIUIAIOT COOTHOIICHHE CIIPOC-
npeioxeHre. BeinonHeHre TpeOoBaHui K Ka4eCTBY/9KOJOrHYHOCTH TOBbImaroT g,
Ebb, cradbumsupys S; Mechanism (Q/ichh, Msc, Itf). Ero poct n 00bema nporsBoicTBa
SIBJISIFOTCS OCHOBHBIM «JIBUTaTesieM» S; MSC (kaHaibl) MOTYT JJOCTUYb HACBIIIIEHUS Ha
OITPEICIICHHOM JTalle, B TO BpeMs Kak Itf (MHHOBaIIMM) OTKPHIBAIOT HOBBIC HCTOYHUKH
pocta; Output: (1gi, Ebb): Yayumenue 1qi okasbiBaeT nmeet 3 HEKT - «3anmmparommiing
BHYTPEHHHI PBIHOK, B TO BpeMs Kak Ebb cranoBuTCS pesynbraToM BeIX0/1a HA BHEIIHUIA
pbiHOK. Eciin 9TH 1Ba moka3aresnsi HeBBICOKH, MO3UTHBHBIC UMITYJIbchl T 1qd 1 Ichh He
MPOSIBSATHCS B MOJTHOU Mepe.

[IpoBeneHHOE MCCIENOBAHKUE MMOKA3bIBAET, YTO JABYMsI CTOJIAMHU OBICTPOTO U
YCTOMYMBOTO MOBBIIIECHUS d(PPEKTUBHOCTH B IEMOYKE MPOU3BOACTBA MACITUYHBIX
KyJIBTYP SBJISIOTCS aKTUBHOE ynpasiienue cupocoMm ( fior = 0,18) n obecneuenue
pocta npousBoacTBa (Bicpy = 0,12). M'apMoHMUHOE pa3BUTHE ITHX JIBYX (DaKTOPOB B
COUCTAaHHH C MHCTUTYLMOHATIBHBIM (hakTopom (Dpn), kauectsa (Ses) u nanoarmii (Itf)
npeoOpa3yeT OTHOUICHUSI MEXIy ¢GepMepoM M TMOTPeOUTENIeM B PHIHOYHYIO
CTaOMIIBHOCTB 1 SKCTIOPTHBIN TOTCHITHAI.

Ha ocHoBe pesynpratoB wuccienoBanusi mnpexacrasiusieMm SWOT-ananus
bepmepckoro xo3siicTa “OsnoByann Oman” (Tadmauria 8).

Ta6aumna 8
SWOT-anaau3 ¢pepmepckoro xo3siiictea “OuioBymann Oman”°
CuJjibHbIe CTOPOHBI Cnadble CTOPOHBI
- U3BECTHOCTh Ha PhIHKE TalIKeHTCKON - HEIOCTaTOYHO IUPOKUN ACCOPTUMEHT;
o0JacTy, Xopounii OpeHs; - OTCYTCTBHE COOCTBEHHBIX KPEaTUBHBIX UAEH
- CUJIbHOC 3KOHOMHUYCCKOC ITOJIOKEHHUEC, IpU CO3JaHNU PCKIIAMBI;
- KDyIIHbI€ UHBECTHULIUY, B TOM YHCIIE - OTCYTCTBHE JOCTYIIa K MEXIYHAPOJHOMY
PEKIaMHBIN OO/IKET; PBIHKY.
- COBPEMEHHOE 000py/I0BaHHE;
- aKTUBHOE BHEJIPEHUE NHHOBALIWIA;
- PEryIAPHOCTb PEKIIAMBI;
- IPOU3BOACTBEHHBIE MOIIIHOCTH.
BosmoxHocTn Puckn

- paCIMpCHUC aCCOPTUMCHTA, Vcunenne KOHKYPECHIIMU B CCTMCHTC PBIHKA,
- NCIIOJIb30BaHNE NHHOBALINH; KOTOPBIH UCTIONB3YeTcsl hepMEPCKUM
- YBCIIMYCHHUC ITPOU3BOACTBCHHLIX MOH.IHOCTCfI. XO3SHUCTBOM.
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N3 SWOT-ananmuza ¢epMepckux XO3sUCTB, BBIPAIIMBAIOINIMX MAaCIUYHbIC
KyJbTYpPbI, MO>KHO CIEJIaTh CIIETYIOIINE BHIBOMBL: OOJBIIMHCTBO (hepMEPCKUX XO3SICTB,
BBIPAIMBAIONINX MACJIMYHBIE KYJIbTYpbl, HE OOECIeYeHbl CEMEHaMH, KOTOpbIC
MO3BOJIWIM Obl UM MPOU3BOJUTH OOJIbIINE O00BEMBl KOHKYPEHTOCHOCOOHOM
BBICOKOKaueCcTBeHHOM npoaykiuu. [1Inpoko ucmonb3yercst mpou3BOACTBO MPOAYKIIUU
HAa OCHOBE MECTHBIX CEMSH; IIMPOKUNA U OOJIBIION ACCOPTUMEHT BCEX BEAYIIUX
YYaCTHUKOB PhIHKA 3aTPYHSET MPOBEICHUE 1IEI€BIX MAPKETUHTOBBIX UCCIIEIOBAHUN
0 BHUJAM TOBApPOB; SKCHOPT MPOIYKIMU BCEX PACCMOTPEHHBIX MPEANPUSITHIA
MAacCJIOKUPOBOI OTpaCI HaJIaXKeH HEAOCTATOYHO. DKCIOPT OOBIYHO OTPAHUYUBACTCS
crpanamu CHI'; BceM mpeArnpusTHsM MPUCYIIH OJJHU U T€ )K€ PUCKH — 3aBHCUMOCTb OT
MIOCTaBOK CHIPBSI, BRICOKKE HAJIOTOBBIE MOIUTHHBI HA UMIIOPTHOE CHIPHE, TOCTOSHHBIN
POCT 1I€H Ha ChIPbE, POCT UHDISIUHU B CTPAHE.

[lo wnHameMy MHEHHWIO, MJI HACBHIIEHUS MPOJOBOJIBLCTBEHHOTO pBHIHKA
KayeCTBEHHOM, BOCTPEOOBAHHON MACIOXKHUPOBOM NPOAYKLUMEH MpearnpHUsITHIM
HE00XO0IMMO NMPOBOAUTH MOHUTOPUHT MOTPEOUTENBCKUX TPEANOUYTEHUI 1 00J1a1aTh
NOJTHOM MH(pOpMaIel 0 KOHKYPEHTHOM cpeJie U KOHKYpEHTax.

I[Tpu o1ieHKe NEePCTIEKTUB Pa3BUTUS MACIOKUPOBON OTPACIU peCITyOIMKY aHaIN3
B OCHOBHOM IPOBOJIUTCS HA OCHOBE JIaHHBIX BPEMEHHBIX psAA0B. [I0CKOIBKY e IMHUITBI
u3MepeHus (PakTOpOB, YHaCTBYIOUIMX B MHOTO(DaKTOPHOM SKOHOMETPHUUECKON MOAETIH,
pa3IMYHbI, MbI HAILUTH [eJIECO00pa3HbIM JIOrapu(PMHUPOBATH 3HAYEHUS BCEX (PaKTOPOB,
4TOOBI MPUBECTH UX K €AMHOHN €IUHMIIE U3MepeHUsl. Pe3ynbTupyromuM GakTopom
SBJISICTCS CTOMMOCTb TPOM3BOJICTBA PACTUTENBHBIX Maced InY (MiH. cym), a
BIIMSIOIIUMHU (pakTopaMu — 00bEM pealTi3aliii PacTUTENbHBIX Maces INX; (MJIH. cyMm),
KOJINYECTBEHHBIH 00BEM IMPOM3BOACTBA PACTUTEIBHBIX Macen INX; (Teic. TOHH),
KOJINYECTBO TPEANPHUATHHA, BBIMYCKAIOIUIMX pacTUTeNbHbie Macia InXs (ex.),
YHUCICHHOCTh pAOOTHUKOB MPEANPHUITHH, BBIMTYCKAIOIIMX PACTUTEIbHBIC Maciia InXy
(yen1.), ”HBECTHIIMU B MACIIOKUPOBYIO oTpacib INXs (MIIH. cym).

Ta6amnua 9
Pe3ybTaThl ONKCATEIBLHOI0 CTATHCTHYECKOTO pacyeTa Mpou3Bo/ACTBa
PacCTHTEIbHBIX Maces U ()aKTOPOB, BJIUSIONIUX HA UX MPOU3BOACTBO

LNY LNX1 LNX2 LNX3 LNX4 LNX5

Mean 12.73772 | 14.32821 | 10.69554 | 8.241892 | 9.801440 | 12.67256
Median 12.61442 | 14.14635 | 10.53929 | 8.104979 | 9.798876 | 12.74693
Maximum 14.36163 | 16.11586 | 11.86920 | 9.143880 | 10.34268 | 15.65993
Minimum 11.12571 | 13.20329 | 9.422585 | 7.758333 | 9.310819 | 9.835048
Std. Dev. 1.188844 | 0.902270 | 0.849553 | 0.380626 | 0.274967 | 1.807885
Skewness 0.097023 | 0.498852 | 0.134691 | 0.995506 | 0.340699 | 0.105068
Kurtosis 1.528004 | 1.993477 | 1.641342 | 3.085944 | 3.796745 | 1.877074
Jarque-Bera 8.020723 | 10.841127 | 4.758642 | 6.640554 | 10.463480 | 11.196360
Probability 0.004087 | 0.000294 | 0.005065 | 0.001981 | 0.007931 | 0.0004981
Sum 280.2299 | 315.2207 | 235.3018 | 181.3216 | 215.6317 | 278.7962
Sum Sq. Dev. 29.68036 | 17.09591 | 15.15654 | 3.042406 | 1587744 | 68.63739
Observations 22 22 22 22 22 22
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[lepen cocraBieHueM MHOTO(AKTOPHOW SKOHOMETPUYECKOH MOJENIH 10
IIPOM3BOJICTBY PACTHTEIBLHBIX MAceN B peCIyOJIMKe M (haKTopaM, BIHMSIONINM Ha UX
IIPOM3BOJICTBO, OBUIM TPOBEJCHBI OIMCATEIbHBIE CTATUCTHYCCKHE PAacUeThl IO
baxTopam (Tabauma 9).

[Tpu sTOM, mpeacTaBlieHbl cpefHee 3HadyeHue (Mean), meamana (median),
MaKCHUMaJlbHO€ W MHHHMAJIbHOE 3HaueHHs (Mmaximum, minimum), a Takxe
craHmaptHoe otkiaoHenue (Std. dev.) kaxmoro dakropa. Skewness — »ato
KOA(PQUITUESHT aCHMMETPUH, HYJICBOEC 3HAYCHHWE KOTOPOrO YKa3bpIBacT Ha
HOpMAaJIbHOE pacIipe/ie/ICHIE U Ha CAMMETPUIHOE PacIipeIeICHHE.

Ecim atoT K03 dunment cymecTBeHHO oTindaercs ot 0, To pacupeseiieHue
CUMTACTCS ACHUMMETPUYHBIM (T.e. HECUMMETpUYHbIM). Ecimm ko3 duiueHt
acumMmeTrpuu Oosibmie 0, TO €CTh TMOJIOKHTENCH, TO TpaduK HOPMAIBHOTO
pacmpeneneHus s ucciemyemMoro ¢pakropa cMenleH BripaBo. Eciu on menbie 0,
TO €CTh OTPHIIATEJNIeH, TO IPaPuK HOPMAIBLHOTO paCIpeIeCHHsI I U3y4aeMoro
¢dakTopa CMEIICH BIIeBO. B pe3ynbrare pacueToB MOTyYHM 3HAYCHUS TEPEMCHHBIX,
BXOJSIIINX B MHOTO(GAKTOPHYIO JKOHOMETPHUYECKYI0 MOJIEIbh IPOW3BOJICTBA
PaCTHTEIHHBIX Macell B peciTyOJIuKe B IPOTHO3HBIHN nepuo (Tabnwmia 10).

Ta6auua 10

IIporHo3nblie 3HAYEHNS MPOU3BOJACTBA PACTUTEIbHON MaCJI0KUPOBOii

NPOAYKIHH B pecny0/IuKe U BJIHSIOMMX Ha Hero ¢pakropos 10 2030 roma®

Kouu-
4eCcTBO YuciaeHHOCTH
Ipous- Npeanpusi- padOTHHKOB
BOJACTBO Toprosiis IIpousBoacTBo THH 110 NpeANPUSITHI
pacTuTeNb- | PACTHUTEJbHOH | PACTHTEJbHOM Npou3- 110 NPOMU3- BhuteeHHbIe
HOI MACJI0KH- MAaCJI0KH- BOJICTBY BO/ICTBY
Tombr . . . MHBECTHULIUH,
MACJI0KH- poBoii poBoii paCTHTe/Nb- | PACTUTEJbLHOM
poBoii NnpoayKuuei, NPOAYKIMH, HOH MAaCJIOKH- HLEGAH2S
NPOAYKIMH, MJIH. cym, X1 T., X2 MAaCJI0KH- poBoit
MJIH. CyM, Y poBoii NPOAYKINH,
NPOAYKIMH, gei., X4
em., X3
2024 3882889.3 10486507.6 450120.4 7152 30935 13344034.6
2025 4650140.7 12015403.4 478320.7 7496 32193 17595786.0
2026 5568999.6 13767206.8 506654.9 7856 33502 23202254.3
2027 6669423.2 15774416.9 534367.6 8233 34865 30595087.0
2028 7987288.5 18074271.1 562261.7 8628 36283 40343465.7
2029 8587486.6 19274263.4 582254.3 8824 38265 493454442
2030 9187386.2 19972261.8 599263.5 9122 40264 58343882.5

N3 pannbix Tabmuubel 11 BUIHO, YTO 00BEM NPOU3BOJACTBA PACTUTEIHHOMN
MAacJIOKUPOBOM MPOIYKIIMH B Halllel pecyOivKe yBEeIMUMBAETCS U3 TOfa B IO, TO
eCcTb Ha0JII01aeTCsl TeHACHIUS POCTa.

OCHOBHOI NMPUYMHOW ITOTO SABJISIETCS CTPEMUTEIBHOE PACIIUPEHUE PBIHKA
pacTUTENBHOM MACIOXUPOBOM MPOAYKIMU W yBEJIMYEHHE reorpaduu 3KCIopTa

OTEYECTBEHHOU

PACTUTEIBHOU

3 CocrasneHo aBTopoM

MAaCJI0KUPOBOM
paccYMTaHHBIM MPOTHO3aM, 0KHUJIAETCA POCT 00beMa MPOU3BOJICTBA PACTUTEIHLHOM
MacJIoKUPOBOM mpoaykimu B Hamed pecnyonuke B 2030 roay B 1,39 pasza mno

MPOAYKITUH.

CorjiacHo




cpaBHeHHIO ¢ 2023 romoM. DTo, B CBOIO OYepedb, YTO TPEOYyeT MPUBJICUYCHUS U
3¢ (HEKTUBHOTO UCTOIB30BAHUS OONBIINX 00HEMOB MHBECTHIIMA B MPEATPUATHSIX,
BBIPAIUBAIOLIINX MACIUYHBIE KYJIbTYPHI.

B 3akioueHue clieyer OTMETHThb, YTO JJIA YBEJIWYEHUsS OO0bBEMOB
MPOU3BOJICTBA PACTUTEIILHOM MACJIOXKUPOBON MPOAYKIIMHU B HAIIEW pecryOsnKe
HEOOXOJMMO  YBEIMYECHHE  KOJMYECTBA  MPEANpPUATHN, MPHUBJICUYCHUE B
MPOU3BOJACTBO KBATU(UIMPOBAHHBIX CIEHIUAINCTOB, HCIOIb30BAaHUE HOBBIX
TEXHOJIOTHH, pacliupeHne reorpaduu ppIHKOB COBITA.

3AK/IIOYEHHUE

B pesyinprare NpOBEIEHHBIX HAYyYHO-TEOPETUUYECKUX W MPAKTUUECKUX
UCCJIEJOBAaHUM IO MCMOJIb30BAaHUIO MAPKETUHTOBBIX MCCIIEAOBAHUN B (pepMeEpCKUX
XO35IICTBAX, BBIPALIUBAIOIINX MACIUYHbIE KYJIbTYPBI:

1. CdopmynupoBaH crenyromuil aBTOpckuil mnoaxoxa: «MapKeTHHroBoe
UCCJIEI0BAHUE — 3TO COOp, CUCTEMATU3alUd U aHAIN3 HHPOPMALIUA O PHIHOYHOU
KOHBIOHKTYpE: LI€HaX, KOHKYpeHTaX, MNOTpeOuTensiXx | T.n. MapKeTuHroBoe
UCCJIEIOBAHUE — 3TO COBOKYIHOCTh HHCTPYMEHTOB [UIsi cOopa, aHainu3a u
WHTEpHpETallud WHMOpPMALMU O PBIHKE, TOBAape WM YCIyre». DKOHOMHUYECKOE
COJIep)KaHUE TOHATUS «MApPKETUHIOBBIE MCCIIEOBAHUS» YCOBEPIIEHCTBOBAHO C
TOYKH 3PEHUSI KOMILJIEKCA TEOPETUKO-TIPAKTUYECKUX MEPONPUATUNA, HAITPABICHHBIX
Ha TOBBIIICHHE YKOHOMHYECKON 3(P(HEKTUBHOCTH 3a CUET OIpEAeNICHUs CIpoca U
NOTPEOHOCTEN YYaCTHUKOB PhIHKA (IPOM3BOAUTENS, NOTPEOUTENS, MOCPEIHHKA),
OLICHKH KOHKYPEHTOCIIOCOOHOCTH TOBAapOB U YCIYT, EMKOCTH PhIHKA M TE€HIEHIUI
€ro pa3BUTHA, aHAIM3a JOCTOBEPHBIX, OOBEKTUBHBIX M CHUCTEMHBIX JaHHBIX,
HEO0OXOAUMBIX JJIs1 pa3paOd0TKU MapKETUHTOBBIX PEIIEHUI U CTPaTErvil.

2. 3HaHWE TUIIOJIIOTUH, OPTAaHWU3AIMOHHBIX (POPM U BUAOB MAPKETHHTOBBIX
VICCJIEIOBAHNM, @ TAK)KE MEKIYHAPOAHBIX U HALMOHAIBHBIX HOPMATUBHBIX AKTOB U
UX COJEp)KaHHWS HMMEET Ba)XHOE 3HAYEHHWE IIPU MNPUHATHH YIPABICHYECKUX
pemieHuii. Bueapenue Takux (opM, KaK CaMOCTOATEIbHOE MPOBEICHUE
UCCJIENOBAHMUS  3aKa3YMKOM W  TPOBEACHUE  HCCIAEAOBAHUS  CTOPOHHHUMH
OpraHu3alMsIMH, TI03BOJISIET YCOBEPIICHCTBOBATh OpraHM3alMOHHBIE (POPMBI
MApKETHHTOBBIX HcciienoBanuil. [Ipu npoBeaeHnr MapKETHHTOBBIX UCCIIEA0BAHHUMN
BAKHO M3YYEHHUE MOJIYYEHHBIX PE3YJIbTATOB MYTEM pa3JEJ€HUs UX Ha THUIIbI IO
cucteMe 00OCHOBAHUS U IEPUOJUYHOCTU UCCIIETOBAHUIM.

3. HccnenoBanbl ¥ HaydyHO OOOCHOBAaHBI OINTHUMAaJbHbIE HOPMATHUBHbBIC
npejenbHble 3HaueHus (akropo: TeHaeHuu crpoca (TT = 0,25), cocrosiHus u
XapaKTEPUCTUK PbIHOYHOU KOHKypeHIuu (BR = 0,22), 0CHOBHBIX KOHKYPEHTOB U
HampaBieHuil ux paestenbHoctd (AR = 0,19), ynpaBieHuecKHX pecypcoB H
Bo3MoxHOcTel kommanuu (BRI = 0,34) npu mnosbiieHun 3@¢heKTUBHOCTH
UCIIONIb30BAaHUSI MAapKETUHTOBBIX HCCIEIOBaHUNH B (PEPMEPCKUX XO3AKUCTBaX,
BBIPAIUBAIOIIUX MACIUYHBIE KYJIbTYPBHI.

4. Hayuno 00OCHOBaHO pAacIIUPEHHE BO3MOXKHOCTEH  IOBBILICHUS
3¢ (HEeKTUBHOCTH MapKETHHIOBBIX HMCCIEAOBAHUN, XapaKTEPU3YIOMIUXCS POCTOM



oobemoB mpousBojactBa (IChH = 12%) wu creneHu yaoBIETBOPCHHOCTH
notpeduteneit (IQD = 18%), a Taxke obecmedeHHe IMOITHOTO, JTOTUYECKOTO W
MOIIAaTOBOTO OMHCAHUS MPOIECCOB B KOMIUIEKCHOM aHajM3€ B3aMMOOTHOIICHHUN
MEXIYy (EepMEpPCKUMHU XO3SMCTBAMHU, BBIPAIIMBAIOIIMX MACIUYHBIC KYJIbTYyphl U
MOTPEOUTEIIIMHU.

5. BaxxHO TIPOBONTH aHAIU3 METOJ0B MapKETUHTOBBIX MCCICAOBAHUMN, U JJISI
NOBBIIICHHS Y(PHEKTUBHOCTH MACIUYHBIX KYJIBTYp IEIeCO00pa3HO HCIOIb30BaTh
metoasl PEST u SWOT ananuza, mpoBOIuTh MapKETHHTOBBIE HMCCICIOBAHUS B
OTpe/IeTICHHBIE TIOCIEI0BATEIbHBIC ITAIIbI.

6. LlenecooOpa3no npumeHenue moaenu SADT mporecca MapKeTHHTOBOTO
UCCIICIOBaHMsI,  KOTOpash  TO3BOJSIET  MPOBOJUTH  JIETANBHBIA  aHaIu3
B3aMMOOTHOIICHUN MeXay (pepMEepCKUMHU XO3SHUCTBaMM, BBIPAIIUBAIOIIMMU
MacCJIUYHbIC KYJIbTYPhI H MOTPEOUTEISIMU U MOJTy4aTh MOJHOE OMKMCAHUE MpoIiecca.

7. BaxxHa pa3zpaboTka MpOTHO3HBIX TTOKa3aTeel MPOru3BOICTBA PACTUTEIHLHOM
MacJIOKUPOBOM mpoaykiuu Y3oekuctana A0 2030 roja ¢ yueToM BIMSIHUS TaKUX
¢bakTOpoB, Kak 00BEMBI MTPOU3BOJICTBA M TOPTOBIN PACTUTEIHHON MaCIOXHPOBOU
MPOAYKIIUCH, YHCICHHOCTh MPOW3BOACTBEHHBIX TMPEANPHUITHH ¥  3aHATHIX
pabOTHHUKOB, a TAK)KE€ 00bEM MHBECTUIUI B MACIOKUPOBYIO OTPACIb.
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INTRODUCTION (abstract of the thesis of Doctor of Philosophy in
Economic Sciences (PhD) resume)

The purpose of the research is to develop a scientific proposal and practical
recommendations on the use of marketing research in oilseed farms.

Objectives of the research:

to study of organizational forms, types and theoretical bases of their use of
marketing research;

to research the methodological aspects of using marketing research in oilseed
farms;

to study the experience of developed foreign countries on the use of marketing
research in farms growing oilseeds and to show the possibilities of their use;

to analyze the dynamics and current state of cultivation of oil crops in our
republic and form conclusions;

to study of the current state of use of marketing research in oilseed farms;

to develop of scientific proposals and practical recommendations on improving
the use of marketing research in oilseed farms;

to develop of forecast indicators of the value of vegetable oil products in the
republic until 2030.

Object of research the activities of farms growing oilseeds were selected.

Subject of the research is the economic relations that arise in the process of
effective marketing research in oilseed farms.

The scientific novelty of the study is as follows:

according to the methodological approach, the economic content of the concept
of "marketing research” is from the point of view of a set of theoretical-practical
activities aimed at increasing economic efficiency by determining the demands and
needs of market participants (producer, consumer, intermediary), evaluating the
competitiveness of products and services, market capacity and trends, analyzing
reliable, objective and systematically collected data necessary for the development
of marketing decisions and strategies have been improved;

in increasing the efficiency of the processes of using marketing research in
oilseed farms, the acceptable normative limits of the factors of the demand trend (TT
= 0.25), the state and characteristics of the market competition (BR = 0.22), the main
competitors and their directions of activity (AR = 0.19), the management resources
and capabilities of the company (BRI = 0.34) acceptable normative limits of factors
have been substantiated;

the effectiveness of the marketing research process, expressed in the growth of
production volumes (GDP = 12%) and consumer satisfaction (GDP = 18%) in a
comprehensive analysis of the relationship between oilseed farms and consumers, is
based on expanding the potential and ensuring a complete, logical and step-by-step
description of the processes have been substantiated,;

taking into account the impact of factors such as the volume of production and
sales of vegetable oil products, the number of manufacturing enterprises and
employees employed in them, and investments allocated to the vegetable oil



industry, forecast indicators of the cost of vegetable oil products in Uzbekistan until
2030 have been developed.

The practical results of the research are as follows:

social and ethical marketing principles for oilseed farms have been formulated,
the implementation of which has allowed for the optimal combination of the interests
of society and the farm;

stages of conducting marketing research for oilseed farming have been
developed, and a marketing research program and sequence of its implementation
have been recommended,

the feasibility of using survey and SWOT analysis methods in marketing
research on oilseed farms has been scientifically substantiated and its use has been
recommended;

the feasibility of using field research to increase the gross output of oilseed
farms has been scientifically substantiated and its use has been recommended.

Reliability of the study results. The reliability of the research results is
explained by the appropriateness of the approaches and methods used, the fact that
theoretical data was obtained from official sources, the fact that the scientific and
theoretical proposals and recommendations provided were tested in practice, the fact
that the developed scientific proposals on the use of marketing research were
implemented in practice, and the fact that the results were approved by farms and
the Council of Farmers, Dehkan Farms and Homestead Owners of Uzbekistan.

Scientific and practical significance of the research results.

The scientific significance of the research is explained by the fact that it defines
the concept of marketing research from an analytical point of view, increases the
efficiency of marketing research processes in oilseed farms, justifies the acceptable
normative limits of demand trends, the state and characteristics of market
competition, the main competitors and their areas of activity, the company's
management resources and capabilities, comprehensively analyzes the relationship
between oilseed farms and consumers, expands the effectiveness of the marketing
research process, which is expressed in the growth of production volumes and
consumer satisfaction, and provides a complete, logical and step-by-step description
of the processes.

The practical significance of the research results is that they are used in the
formation of marketing principles for oilseed farms, in the development of stages of
marketing research for the cultivation of oilseed crops, in the application of survey
and SWOT analysis methods of marketing research in oilseed farms, in
substantiating the feasibility of using field research to increase the gross output of
farms, and in the formation of a promising marketing program and determining
roadmaps. Recommendations for the use of marketing research are used in the
determination of decisions and target programs for the cultivation of oilseed crops.
It is determined by the fact that it can be used as a scientific source in the preparation
of reports and case studies in the process of teaching the subjects "Foundations of
Marketing" and "Marketing Research".



Implementation of research results. Based on scientific research on the use
of marketing research in oilseed farms:

The methodological approach to the concept of "marketing research” from an
economic perspective encompasses a set of theoretical and practical activities aimed
at enhancing economic efficiency through the analysis of reliable, objective, and
systematically collected data. This data is essential for identifying the demands and
needs of market participants (producers, consumers, intermediaries), assessing the
competitiveness of goods and services, evaluating market capacity and trends, as
well as developing marketing decisions and strategies. These theoretical and
methodological developments were utilized in the preparation of the textbook
Marketing and Marketing Management, recommended for students of higher
education institutions (approved by the order of the Rector of Tashkent State
University of Economics dated August 28, 2023, No. 272, certificate No. 272-17).
The practical implementation of this scientific innovation has enabled the
application of the analytically derived concept of marketing research in the teaching
process of the Marketing and Marketing Management course;

The proposal to use the acceptable normative limits of the factors of demand
trend (TT = 0.25), the state and characteristics of market competition (BR = 0.22),
the main competitors and their areas of activity (AR = 0.19), the company's
management resources and capabilities (BRI = 0.34) in increasing the efficiency of
marketing research processes in oilseed farms was introduced into the activities of
the "Boybuta" and "Olovuddin Omada" farms in the Bekabad district of the Tashkent
region, oilseed farms in the system of the Council of Farmers, Dehkan Farms and
Household Landowners of Uzbekistan (Reference No. 2 of the "Boybuta" farm in
the Bekabad district of the Tashkent region dated October 30, 2024, No. 3 of the
"Olovuddin Omada" farm dated October 30, 2024, (Council of Farmers, Dehkan
Farms and Household Landowners of Uzbekistan References No. 24/92 dated
December 23, 2024). The implementation of this scientific innovation in practice
made it possible to apply generalized and systematized methods of organizing
marketing research in the market, as well as to select and use panel surveys of
consumers and producers in order to conduct constant monitoring of the production
of oilseed crops;

The proposal to expand the effectiveness of the marketing research process in
a comprehensive analysis of the relationship between oilseed farms and consumers,
expressed in the growth of production volumes (GDP = 12%) and consumer
satisfaction levels (GDP = 18%), and to provide a complete, logical and step-by-step
description of the processes, was implemented in the activities of the “Boybuta” and
“Olovuddin Omadat” farms in the Bekabad district of the Tashkent region, oilseed
farms in the system of the Council of Farmers, Dehkan Farms and Household
Landowners of Uzbekistan (Reference No. 2 of the “Boybuta” farm of the Bekabad
district of the Tashkent region dated October 30, 2024, No. 3 of the “Olovuddin
Omadat” farm dated October 30, 2024, No. 1 of the (Council of Farmers, Dehkan
Farms and Household Landowners of Uzbekistan References No. 24/92 dated
December 23, 2024). The implementation of this scientific innovation in practice
made it possible to use the SADT model of the marketing research process, which



allows for a detailed analysis of the relationship between oilseed farms and the
consumer and a complete description of the process;

The forecast indicators of the cost of vegetable oil products in Uzbekistan until
2030, taking into account the impact of factors such as the volume of production and
sales of vegetable oil products, the number of manufacturing enterprises and
employees employed in them, and investments allocated to the vegetable oil
industry, were used by the Council of Farmers, Dehkan Farms and Homestead
Owners of Uzbekistan to develop forecast indicators (Reference No. 24/92 of the
Council of Farmers, Dehkan Farms and Homestead Owners of Uzbekistan dated
December 23, 2024). As a result of the practical implementation of this scientific
innovation, it has become possible to develop forecast indicators for the value of
vegetable oil products in the republic until 2030.

Approval of the research results. The main idea and results of the dissertation
research were presented and discussed at 3 international and 2 national scientific and
practical conferences.

Publication of research results. A total of 13 scientific works on the subject
of the dissertation, including 8 scientific articles in republican scientific journals
recommended by the Supreme Attestation Commission of the Republic of
Uzbekistan, including 2 scientific articles in foreign journals, 6 in a journal related
to the field and have been published.

Structure and scope of the dissertation. The dissertation consists of an
introduction, three chapters, a conclusion, a list of used literature and appendices.
The volume of the dissertation consists of 124 pages.
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