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KIRISH (falsafa doktori (PhD) dissertatsiya annotatsiyasi)

Dissertatsiya mavzusining dolzarbligi va zarurati. Jahon igtisodiyotida
matbaa korxonalari ragobatbardoshligini marketing strategiyalari asosida oshirish
zamonaviy bozor munosabatlari sharoitida ularning bargaror rivojlanishini
ta’minlashda muhim omil hisoblanadi, chunki raqobat muhitida iste’molchilar
ehtiyojlarini chuqur o‘rganish, maqgsadli segmentlarni aniglash, brend qiymatini
shakllantirish va ragamli marketing instrumentlaridan samarali foydalanish orqali
mahsulot va Xxizmatlar giymat zanjirini gayta tashkil etish, mahsulotlarning
bozordagi pozitsiyasini mustahkamlash hamda daromad ogimlarini diversifikatsiya
gilish imkoni yaratiladi. Bundan tashqari, innovatsion reklama texnologiyalari,
mijozlar bilan uzluksiz aloga va bozor konyunkturasiga moslashuvchan narx
siyosatining yuritilishi orgali matbaa korxonalari nafagat ichki, balki xalgaro
bozorlarda ham o‘z raqobat ustunligini mustahkamlashi mumkin. “Jahon tijorat
bosma bozori hajmi 2024-yilda 501,36 mird AQSH dollarga baholangan va 2025-
yildan 2030-yilgacha yillik o‘rtacha o‘sish darajasi 3,2 foiz bo‘lishi kutilmoqda™*.
Global matbaa bozoridagi ingirozli vaziyatlar matbaa va noshirlik faoliyati bilan
shug‘ullanuvchi korxonalar uchun yangi texnologik ukladlarga moslashuvchan
texnologik rivojlanish, mijozlarga shaxsiylashtirilgan matbaa xizmatlarini
ko‘rsatish, bosma mahsulotlar ta’minot zanjirlarida iste’molchilarni talabini
samarali gondirishga yo‘naltirilgan samarali marketing strategiyalarini ishlab
chigishni taqozo etmoqda.

Jahon amaliyotida matbaa sanoati korxonalari ragobatbardoshligini marketing
strategiyalari asosida oshirishga garatilgan ilmiy tadgiqotlar, jumladan, korxonalarni
ragamli muhitda yangi bozor imkoniyatlarini ochishga garatilgan innovatsion
marketing strategiyalarini joriy etish, bosma nashrlarga mijozlar xulg-atvor
xususiyatlarini tadqiq etish, matbaa mahsulotlari va nashriyot kompaniyalari uchun
samarali marketing strategiyalarini ishlab chiqgish, elektron savdo tizimini va
ta’minot tizimini xalqaro darajada yo‘lga qo‘yish, nashriyotlarning global ragamli
mubhitda faoliyat yuritishi va raqobatbardoshlini ta’minlashning ilmiy-uslubiy
asoslarini takomillashtirish yuzasidan taklif va tavsiyalar ishlab chigish bugungi
kunning dolzarb masalalaridan hisoblanadi.

O‘zbekistonda so‘ngi yillarda matbaa va noshirlik sohalariga ilg‘or fan-
texnika yutuglari joriy etilib, zamonaviy darajaga ko‘tarildi, nashr etilayotgan
kitoblar va barcha bosma mahsulotlar sifati yaxshilanib, xalgaro standartlarga
moslashtirildi. Mamlakat matbaa sanoati nafaqat iqtisodiyotning muhim tarmog‘i,
balki aholini ijtimoiy-ma’naviy rivojlanishiga yuqori hissa qo‘shuvchi tarmoq
hisoblanib, mazkur bozorda o‘ziga xos marketing muhiti shakllangan. Respublikada
matbaa va nashriyotchilik sohalarida 3 mingga yagin korxonalar samarali faoliyat
yuritib, 15 mingdan ortig aholi mazkur sohada ish bilan band. Ammo kitob savdosi
va savdo obyektlari, kitob do‘konlari va ulgurji savdo korxonalari xususiylashtirilib,
ularning oz faoliyatini o°zgartirishi, nashr gilingan bosma nashrlar, jurnallar va
kitoblarning tagsimot tizimlarining bozor talabiga mos rivojlanmaganligi aynigsa,

1 https://www.grandviewresearch.com/industry-analysis/commercial-printing-market
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ragamli transformatsiya natijalari bosma nashrlarga bo‘lgan talabining pasayishiga
sabab bo‘ldi. Shuningdek, axborot-telekommunikatsiya tizimini rivojlanishi,
elektron kitoblarni chop etilishi, internetdan foydalanib axborotlar olish kabi omillar
bosma nashrlarga ham raqobatni kuchayishiga olib keldi. Natijada bosma nashr
etish, targatish va sotish muammosini keskinlashtirdi. Mazkur holatlar matbaa
korxonalari ragobatbardoshligini  marketing strategiyalari asosida oshirish
borasidagi ishlarni jadallashtirishni talab etadi.

O‘zbekiston Respublikasi Prezidentining 2023-yil 12-oktyabrdagi PF-169-son
“Sanoat va uning bazaviy tarmogqlarini jadal rivojlantirish bo‘yicha qo‘shimcha
chora-tadbirlar to‘g‘risida”, 2022-yil 28-yanvardagi PF-60-son “2022-2026-yillarga
mo‘ljallangan Yangi O‘zbekistonning taraqqiyot strategiyasi to‘g‘risida”gi
farmonlari, 2024-yil 15-avgustdagi PQ-295-son “Hududlarda sanoat salohiyatini
yanada oshirish bo‘yicha qo‘shimcha chora-tadbirlar to‘g‘risida”, 2024-yil 7-
avgustdagi PQ-286-son “Sanoat sohasida nufuzli xalgaro brendlar bilan hamkorlikni
rivojlantirish va milliy brendlarni qo‘llab-quvvatlash chora-tadbirlari to‘g‘risida”,
2022-yil 12-oktabrdagi PQ-392-son “Sanoat ishlab chiqarishida xom ashyo
uzluksizligini ta’minlash bo‘yicha qo‘shimcha qulayliklarni yaratish chora-
tadbirlari to‘g risida”, 2017-yil 13-sentyabrdagi PQ-3271-son “Kitob mahsulotlarini
nashr etish va targatish tizimini rivojlantirish, kitob mutolaasi va kitobxonlik
madaniyatini oshirish hamda targ‘ib etish bo‘yicha kompleks chora-tadbirlar dasturi
to‘g‘risida”gi qarorlari, O ‘zbekiston Respublikasi Vazirlar Mahkamasining 2023-yil
26-dekabrdagi 684-son “140 ta ilg‘or sanoat korxonasi” dasturini amalga oshirish va
“Sanoat ipotekasi” tizimini joriy qilishga doir chora-tadbirlar to‘g‘risida”, 2023-yil
20-iyuldagi 300-son “Ayrim sanoat sohalarida ekologik vaziyatni yaxshilash,
chigindilarning atrof-mubhitga va aholi salomatligiga salbiy ta’sirini kamaytirish va
mugobil energiya resurslaridan samarali foydalanishga garatilgan chora-tadbirlar
to‘g‘risida”gi qarorlari hamda soha faoliyatiga oid boshqa me’yoriy-huquqiy
hujjatlarning bajarilishida mazkur dissertatsiya ishi muayyan darajada xizmat giladi.

Tadqgiqotning respublika fan va texnologiyalari rivojlanishining ustuvor
yo‘nalishlariga bog‘ligligi. Dissertatsiya tadqiqoti respublika fan va
texnologiyalari rivojlanishining 1. “Demokratik va huquqiy jamiyatni ma’naviy-
axloqily va madaniy rivojlantirish, innovatsion iqtisodiyotni shakllantirish” ustuvor
yo‘nalishiga muvofiq bajarilgan.

Muammoning  o‘rganilganlik  darajasi. Matbaa korxonalari
raqobatbardoshlik xususiyatlarini tadqiq gilishning ilmiy-nazariy jihatlari ko‘plab
xorijlik olimlar tomonidan o‘rganilgan. Bu borada Safonov Y., Gutkevych S.,
Shenderivska L., Amri L. H., Vebb J. V., Ndumia S. V., Ng‘ang‘a V., Kabata D.,
Bramble J., Aseh K., Khorasani M. kabilarning ilmiy ishlari klassik ishlarga
aylangan®. Sanab o‘tilgan tadgiqotchilarning iqtisodiyot faniga qo‘shgan salmoqli

2 safonov Y., Gutkevych S., Shenderivska L. Peculiarities of Management of Enterprises in the Printing Industry
//Baltic Journal of Economic Studies. — 2022. — T. 8. — Ne. 3. — C. 174-184.; Amri L. H. A. et al. The Challenges and
Strategies of Printing Industry //Proceedings of the First Jakarta International Conference on Multidisciplinary Studies
Towards Creative Industries, JICOMS. — 2022. — T. 16. — C. 354.; Webb J. W. Selected marketing practices and
profitability of medium-size companies in the commercial printing industry. — New York University, 1987.; Ndumia
S. W., Ng‘ang‘a W., Kabata D. Marketing strategy influence on sales performance of registered commercial printing
firms in Nairobi //International Academic Journal of Human Resource and Business Administration. —2020. — T. 3. —
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hissasiga qaramay, ularda korxonalar raqobatbardoshligini oshirish bo‘yicha
marketing strategiyalarini muvofig tanlash, shuningdek, innovatsion marketing
strategiyalaridan foydalanish samaradorligining o‘ziga xos xususiyatlari inobatga
olinmagan.

Mustaqil davlatlar hamdo‘stligi mamlakatlarida bu borada Klimenko V. V.,
Purinova G. K., Buyalskaya D. V., Rundigina D. D., Kitainov A. B., Andreev I. A,
Gnatyuk S. P., Vinogradova A. I., Dimitrova T. Y., Kardash Y. I. singari olimlar®
tadgiqotlar olib borganlar. Mazkur olimlarning ilmiy ishlarida matbaa korxonalari
ragobatbardoshligini baholashning turli usullaridan foydalanish hamda marketing
strategiyalarini qo‘llash bo‘yicha ilmiy tavsiyalar berilgan. Qayd etilgan ishlarda
matbaachilik va noshirlik faoliyati bilan shug‘ullanuvchi korxonalarning
ragobatbardoshligini marketing strategiyalari asosida oshirishning tizimlashgan
tahlillari va ichki bozorni himoyalashga qaratilgan strategiyalarni belgilash
muammolari yetarlicha tadqiq etilmagan.

O‘zbekistonda sanoat korxonalari raqobatbardoshligini  marketing
strategiyalari asosida oshirishning umumiy jihatlari A.Soliyev, M.S.Qosimova,
M.R.Boltabayev, Z.D.Adilova, M.A.lkramov, Sh.J.Ergashxodjayeva,
[LU.Ne’matov, M.Q.Pardayev, M.M.Muxammedov, G.A.Soliyeva, J.Jalilov,
Z.A.Xakimov, O.Jumayev, I.A.Axmedov va boshga olimlarning ilmiy tadgiqot
ishlarida ko‘rsatib berilgan®. Mazkur yo‘nalishda amalga oshirilgan ilmiy tadgiqot
ishlari  ko‘lamiga qaramay, hozirgi O‘zbekistonning matbaa korxonalari

Ne. 8. — C. 113-132.; Bramble J. Training needs for the book publishing and printing industries //Developing
knowledge workers in the printing and publishing industries. — 2002. — C. 220.; Aseh K. et al. The Future of E-
Commerce in the Publishing Industry //2021 2nd International Conference on Smart Computing and Electronic
Enterprise (ICSCEE). — IEEE, 2021. — C. 199-205.; Khorasani M. et al. A review of Industry 4.0 and additive
manufacturing synergy //Rapid Prototyping Journal. — 2022. — T. 28. — Ne. 8. — C. 1462-1475.

8 Knumenko B. B., Ilypunosa I'. K. TIpo0ieMbl COBEPIICHCTBOBAHHMS MMHIDKA M30ATEIbCKOM OpraHU3aluu pr-
cpencteamu //Borpocsl GopMHUPOBaHHS KPOCC-KYJIBTYPHOM KOMIIETEHTHOCTH MOJIOJCKH B COBpeMeHHOU Poccuu. —
2021. — C. 33-38.; bysibsckas [I. B. ®yHKIMOHAIBLHOE MOICIHPOBAHUE CETU IPOIECCOB MOJUTPAdUUISCKOrO
npennpustus /OreercTBeHHbId penaktop. — 2024, — C. 32.; Pynaeiruna Jl. JI. MogenupoBaHue Lieneil HocTaBok B
M3JaTeNbCKO-TIoNUTrpadguyecKkoll 0Tpaciu Ha OCHOBE METOJIa MaTPHIIbI JIOTHCTHYECKOro npenmymiecTtsa //V3sectus
Cankr-IleTepOyprckoro rocyapcTBEHHOr0 3koHoMuueckoro yuusepcutera. — 2020. — Ne, 2 (122). — C. 224-230.;
Kuraunos A. b. O030p nonurpadudeckoil 0Tpaciu U OCHOBHBIX KOHKYPCHTOB phIHKA B I'. KpacHoaap //JxkoHoMuKa
u cormyM. — 2023. — Ne. 6-1 (109). — C. 781-793.; Anapeer U. A., I'natiok C. I1. Pa3pabGoTka cTpareriuu pa3BuThs
OJHUrpauecKOro NPeANPHTHS C IPUMEHEHHEM METO/I0B MHOTOMEPHOT0 aHau3a //MeTp 00T usl, CTaHAapTH3 AL
n ynpasienue kauectBom. — 2022. — C. 12-14.; Bunorpanosa A. M. AHanu3 KOHKYpEHTOCIIOCOOHOCTH IPEMIPHSITHH,
o0cCIyXHMBaOIMUX TMoMUrpaduieckyo orpacib r. Bosrorpama //Penmakmuonnas komrerns. — 2020. — C. 46,
Humurposa T. 10., Kapmam f. W. mpomemxernme [Ipemnpusatus monaurpad@uyeckoil OTpacid B COBPEMEHHBIX
yenoBusix  //ConManbHO-TYMaHUTApHBIE WHHOBAIIMHM: CTpaTeTHH (PyHAaMCHTATGHBIX W TPUKIATHBIX HAYIHBIX
nccnenosannii. — 2021. — C. 777-780.

4 Boltabayev M.R. Ozbekiston Respublikasi to‘qimachilik sanoati eksport imkoniyatlarini rivojlantirishda marketing
strategiyasi: I.f.d. diss. avtoref. — Toshkent: TDIU, 2005.-35 b.; M.A.lkramov, Sh.Dj Ergashxodjaeva, Z.D.Adilova,
LU.Ne‘matov Upravlenie brendom. O‘quv qo‘llanma. —T:, Igtisodiyot, 2019-yil 305 bet.; Pardayev M.Q.,
MuxammedovM.M. Xizmat ko‘rsatish soxasini rivojlantirish — ustivor masala. “Servis” J. Nel, 2009.; Soliyeva G.
“O‘zbekistonda kitob savdosining rivojlanishi va uning iqtisodiy-ijtimoiy samaradorligini oshirish omillari”,
08.00.05—Xizmat ko‘rsatish tarmoglari iqtisodiyoti (igtisodiyot fanlari). (PhD) dissertatsiyasi. SamlISIl. 2018-yil.;
Jalilov J. Ozig-ovqat sanoati korxonalarida marketing strategiyalarini qo‘llashning asosiy yo‘nalishlari /Economics
and Innovative Technologies. — 2022. — T. 10. — Ne. 6. — S. 237-244.; Xakimov Z. Sanoat klasterlarning sinergiya
samarasini aniglash va baholashga ilmiy yondashuvlar /Economics and Innovative Technologies. —2023. - T. 11. —
Ne. 2. — S. 154-165.; Jumayev O. Korxonaning marketing faoliyatini kompleks igtisodiy tahlil gilishning ilmiy-
metodologik asoslarini ishlab chigish // Ekonomika i turizm” mejdunarodniy nauchno-innovatsionnoy jurnal. — 2023.
— T. 1. — Ne. 9.; Axmedov I. A. Korxonalarda marketing strategiyasini shakllantirish va amalga oshirish
mexanizmining o‘ziga xos xususiyatlari /Raqamli igtisodiyot (Sifrovaya ekonomika). — 2024. — Ne. 7. — S. 242-264.
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ragobatbardoshligini oshirish omillarini tadqig etish, marketing strategiyalaridan
foydalanish orgali ularning ijtimoiy-igtisodiy samaradorligini oshirish, istigbolli
yo‘nalishlarini aniqlash, marketing innovatsiyalari va faoliyatini diversifikatsiyalash
masalalari yetarlicha tadgiq etilmaganligi mazkur tadgigot ishi mavzusining
tanlanishiga sabab bo‘lgan.

Dissertatsiya mavzusining dissertatsiya bajarilayotgan oliy ta’lim
muassasasining ilmiy tadqiqot ishlari bilan bog‘ligligi. Dissertatsiya mavzusi
Toshkent davlat iqgtisodiyot universitetining ilmiy tadgiqot ishlari rejasi doirasida
bajarilgan.

Tadgigotning magsadi matbaa korxonalari ragobatbardoshligini marketing
strategiyalari asosida oshirishga qaratilgan ilmiy taklif va amaliy tavsiyalar ishlab
chigishdan iborat.

Tadqgiqgotning vazifalari:

matbaa sanoat korxonalari ragobatbardoshligini oshirish bo‘yicha marketing
strategiyalari nazariyalarini o‘rganish va tizimli tahlil qilish;

matbaa mahsulotlari bozorida ragobat va uni shakllantiruvchi omillarni
aniglash va marketing muhitiga ta’sirini o‘rganish;

matbaa korxonalari marketing faoliyatini  xorijiy mamlakatlar tajribasi
asosida yangi bozorlarga kirib borish strategiyalaridan O‘zbekiston amaliyotida
foydalanish imkoniyatlarini aniglash;

matbaa korxonalarida marketing strategiyalaridan foydalanish uchun
raqobatbardoshlik ko‘rsatkichlarini baholash;

matbaa tovarlari bozorida assortiment bo‘yicha raqobat holatini tahlil gilish
asosida marketing strategiyalarini ishlab chigish imkoniyatlarini aniglash;

matbaa sanoatda shakllangan ragobat muhitida strategik marketing
imkoniyatlarini baholash;

matbaa korxonalarining assortiment strategiyalarini shakllantirish va
diversifikatsiyalash yo‘nalishlarini aniglash;

matbaa korxonalarini rivojlantirishda ragobatda ustunlik marketing
strategiyalaridan foydalanish bo‘yicha takliflar ishlab chiqish;

matbaa korxonalarida marketing strategiyalaridan foydalanishning tashkiliy-
iqtisodiy mexanizmlarini takomillashtirish.

Tadgigotning obyekti bo‘lib O°zbekistonda nashriyot-matbaa faoliyati bilan
shug‘ullanuvchi korxonalar tanlangan.

Tadqgigotning predmeti bo‘lib matbaa korxonalari ragobatbardoshligini
marketing strategiyalari asosida oshirish jarayonlarida yuzaga keluvchi ijtimoiy-
iqtisodiy munosabatlar hisoblanadi.

Tadqgigotning usullari. Tadgigotda statistik tahlil, empirik baholash,
iqtisodiy-matematik, tizimli tenglamalar modeli, omili tahlil, ekspert baholash,
SWOT tahlil, so‘rov, tanlanma kuzatuv, GE/McKinsey, PLS-SEM, PEST strategik
tahlil usullaridan foydalanilgan.

Tadqgigotning ilmiy yangiligi quyidagilardan iborat:

matbaa korxonalari ragobatbardoshligini ishlab chigarish faoliyati, marketing,
resurslardan  foydalanishning samaradorlik ko‘rsatkichlari hamda bozorga
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moslashish holati bo‘yicha qiyosiy kompleks baholashning jamlanma integral
ko‘rsatkichlari diapazonlari “yuqori” (0,71 < R; < 1), “o‘rta” (0,51 < R; < 0,70)
va “past” (0 < R; < 0,50) chegaralarida bo‘lishi asoslangan;

tarmoq jozibadorligi va biznes birlik imkoniyatlari matritsasining muqobil
maydonlariga joylashtirish asosida mahsulot portfelini yaratish orqgali matbaa
korxonalarida taklif etilayotgan assortiment bo‘yicha mahsulot raqobatbardoshligi
darajasining “past” (1,0 — 2,5), “o‘rtacha” (2,6 — 3,9), “yuqori” (4,0 — 5,0)
oraliglarida ragobatbardoshlikni oshirish strategiyalarini tanlash asoslangan;

matbaa korxonalarining sotuvlar rentabelligi, yalpi foyda rentabelligi hamda
asosiy faoliyat rentabelligi darajasiga mutanosib holda moslashuvchan xarajatlar
bo‘yicha yetakchilik, differensiatsiya hamda fokuslash strategiyalari orqali
ragobatbardoshligi oshirish taklifi asoslangan;

matbaa mahsulotlari ishlab chigarish va noshirlik xizmatlarining rivojlanishiga
igtisodiy (An=1,881; 0,345), ijtimoiy va madaniy (Dn=0,358; 0,359) omillarning
ijobiy, siyosiy (Bn=-0,970; -0,407), ragamli texnologik rivojlanish va
axborotlashtirish (Cn=-0,347; 0,674) omillarining salbiy ta’sirlariga ko‘ra raqobat
strategiyalaridan foydalanish taklif etilgan.

Tadgigotning amaliy natijasi quyidagilardan iborat:

matbaa korxonalari  ragqobatbardoshligini  ekspert  baholash  usuli
takomillashtirilgan;

marketing strategiyalari bo‘yicha ilmiy yondashuvlarga asoslangan holda
marketing strategiyalari turkumlangan;

matbaa mahsulotlari bozorida talabga ta’sir etuvchi omillarning PEST tahlilga
moslashuvchan tizimli tasnifi amalga oshirilgan;

korxonalar ragobatbardoshligini baholashda taggoslashga  asoslangan
differensial usuldan foydalanishning matematik modeli ishlab chigilgan;

bosma nashrlarning assortiment bo‘yicha raqobatbardoshlik mezonlari
aniglangan va baholashga yondashuvlar taklif etilgan;

matbaa korxonalari raqobatbardoshligini qiyosiy kompleks baholash
ko‘rsatkichlari guruhlangan;

matbaa korxonalarining ragobatbardoshligini marketing strategiyalari asosida
oshirishning konseptual sxemasi taklif etilgan;

matbaa korxonalarining mahsulot assortiment portfelini yaratish asosida
raqobatbardoshligini ta’minlash mexanizmi ishlab chiqilgan.

Tadqiqot natijalarning ishonchliligi. Tadgiqot natijalarining ishonchliligi
ularni tanigli iqgtisodchi olimlarning marketing tamoyillari borasidagi ilmiy-nazariy
qarashlarini qiyosiy va tanqidiy tahlil qilish, ilg‘or xorijiy tajribani o‘rganish va
umumlashtirish, matbaa va noshirlik korxonalarining statistik va buxgalteriya
hisobotlari, muallifning marketing tadqiqoti natijalari, rasmiy statistik ma’lumotlar
hamda boshqa rasman e’lon qilingan amaliy ma’lumotlar tahliliga asoslanganligi
bilan belgilanadi.

Tadqiqot natijalarining ilmiy va amaliy ahamiyati. Tadgigot natijalarining
ilmiy ahamiyati matbaa korxonalari raqobatbardoshligini oshirish strategiyalari,
raqobatbardoshlikni to‘laqonli baholash imkoniyatini beruvchi metodologik
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yondashuvlarni ishlab chigishda foydalaniladi. Taklif etilgan tadgigot usullari
korxonalarning marketing strategiyalari va dasturlari hamda axborot bazalarini
shakllantirishda xizmat giladi. Tadqgiqot natijalari matbaa, nashriyot-matbaa ijodiy
uylari, poligrafiya korxonalari bozor faoliyatining konseptual asoslarini
takomillashtirishda qo‘llaniladi.

Tadgiqot natijalarining amaliy ahamiyati matbaa korxonalari bozor faoliyati
rivojlanishining o‘ziga xos jihatlarini o‘rganishda, bozor ulushini oshirishda, yangi
bozor segmentlariga kirib borish va unda o‘z mavqeyini ta’minlash bo‘yicha
strategiyalar ishlab chigishda, istigbolli marketing dasturini shakllantirish va
prognozlashda foydalaniladi. Matbaa korxonalari ragobatbardoshligini oshirish
bo‘yicha taklif etilgan innovatsion marketing strategiyalaridan foydalanish
korxonalarining istigbolli bozorlarga kirib borishi va yangi bozor segmentlarida
faoliyatni kengaytirish borasida shakllantiriladigan biznes rejalar va magsadli
dasturlarni belgilashda foydalaniladi.

Tadgiqot natijalarining  joriy  qilinishi.  Matbaa  korxonalari
ragobatbardoshligini marketing strategiyalari asosida oshirish bo‘yicha olingan
ilmiy natijalar asosida:

matbaa korxonalari ragobatbardoshligini ishlab chigarish faoliyati, marketing,
resurslardan  foydalanishning samaradorlik ko‘rsatkichlari hamda bozorga
moslashish holati bo‘yicha qiyosiy kompleks baholashning jamlanma integral
ko‘rsatkichlari diapazonlari “yuqori” (0,71 < R; < 1), “o‘rta” (0,51 < R; < 0,70)
va “past” (0 < R; < 0,50) chegaralarida bo‘lishi taklifi asoslangan O°zbekiston
Respublikasi Prezidenti Administratsiyasi huzuridagi Axborot va ommaviy
kommunikatsiyalar agentligi (O‘zbekiston Respublikasi Prezidenti
Administratsiyasi  huzuridagi  Axborot va ommaviy kommunikatsiyalar
agentligining 2025-yil 10-fevraldagi Ne(06-02-16-943 son ma’lumotnomasi).
Mazkur ilmiy yangilik “SHARQ” nashriyot-matbaa AJ faoliyatida foydalanilishi
natijasida 2024-yilda resurslardan foydalanish samaradorligi 5,7 foizga oshgan va
iqtisodiy samaradorlik ta’minlangan;

tarmoq jozibadorligi va biznes birlik imkoniyatlari matritsasining mugobil
maydonlariga joylashtirish asosida mahsulot portfelini yaratish orgali matbaa
korxonalarida taklif etilayotgan assortiment bo‘yicha mahsulot raqobatbardoshligi
darajasining “past” (1,0 — 2,5), “o‘rtacha” (2,6 — 3,9), “yuqori” (4,0 — 5,0)
oraliglarida raqobatbardoshlikni oshirish strategiyalarini tanlash taklifi “Ofset-
surxon" MCHJ faoliyatida sinovdan o‘tkazilgan (O‘zbekiston Respublikasi
Prezidenti Administratsiyasi huzuridagi Axborot va ommaviy kommunikatsiyalar
agentligining 2025-yil 10-fevraldagi Ne(06-02-16-943 son ma’lumotnomasi).
Mazkur ilmiy yangilikni amaliyotga joriy etish natijasida “Ofset-surxon™ MCHJda
magsadli assortiment portfelini shakllantirishga va tashqgi reklama stendlari
mahsulot turi bo‘yicha Surxondaryo viloyatida bozor ulushini 2023-yilga nisbatan
2024-yilda 3,6 foizga oshirishga erishilgan;

matbaa korxonalarining sotuvlar rentabelligi, yalpi foyda rentabelligi hamda
asosiy faoliyat rentabelligi darajasiga mutanosib holda moslashuvchan xarajatlar
bo‘yicha yetakchilik, differensiatsiya hamda fokuslash strategiyalari orqali
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raqobatbardoshligi oshirish taklifi “Ofset-surxon” MCHJ faoliyatida foydalanilgan
(O‘zbekiston Respublikasi Prezidenti Administratsiyasi huzuridagi Axborot va
ommaviy kommunikatsiyalar agentligining 2025-yil 10-fevraldagi Ne06-02-16-943
son ma’lumotnomasi). Mazkur ilmiy yangilikni amaliyotga joriy etish natijasida
“Ofset-surxon” MCHJning mahsulot va xizmatlar ragobatbardoshligini oshirishga
erishilgan va mahsulot sotishdan tushgan tushumi 2024-yilda 2023-yilga nisbatan
11,8 foizga o‘sgan;
matbaa mahsulotlari ishlab chigarish va noshirlik xizmatlarining rivojlanishiga

igtisodiy (An=1,881; 0,345), ijtimoiy va madaniy (Dn=0,358; 0,359) omillarning
ijobiy, siyosiy (Bn=-0,970;-0,407), ragamli texnologik rivojlanish va
axborotlashtirish (Cn=-0,347; 0,674) omillarining salbiy ta’sirlariga ko‘ra raqobat
strategiyalaridan foydalanish taklifi Surxondaryo viloyati axborot va ommaviy
kommunikatsiyalar boshgarmasi faoliyatiga joriy etilgan (O‘zbekiston Respublikasi
Prezidenti Administratsiyasi huzuridagi Axborot va ommaviy kommunikatsiyalar
agentligining 2025-yil 10-fevraldagi Ne06-02-16-943 son ma’lumotnomasi).
Natijada matbaa va noshirlik faoliyati tarmoqg korxonalarining istigboldagi
rivojlanish ko‘rsatkichlarini yanada aniqlashtirish va muvofiglashtirish imkoni
yaratilgan.

Tadgigot natijalarining aprobatsiyasi. Mazkur tadgigqot natijalari, 4 ta
xalgaro va 3 ta respublika ilmiy-amaliy anjumanlarida muhokamadan o‘tkazilgan.

Tadqiqot natijalarining e’lon qilinishi. Dissertatsiya mavzusi bo‘yicha 12 ta
ilmiy ish, shundan 3 ta mahalliy jurnallarda, 2 ta xalgaro jurnallarda maqola, 7 ta
ma’ruza tezislari chop etilgan.

Dissertatsiyaning hajmi va tuzilishi. Dissertatsiya kirish, uchta bob, 9 ta
paragraf, xulosa, foydalanilgan adabiyotlar ro‘yxati va ilovalardan tashkil topgan
bo‘lib, uning hajmi 152 betdan iborat.

DISSERTATSIYANING ASOSIY MAZMUNI

Dissertatsiyaning kirish gismida tadgigot ishi mavzusining dolzarbligi va
zarurati asoslangan, tadgiqotning magsad va vazifalari, obyekti va predmeti
shakllantirilgan, tadgigotning ilmiy ishlar rejalari bilan alogadorligi aniglangan,
dissertatsiyaning ilmiy yangiligi, ilmiy natijalari, ilmiy va amaliy ahamiyati
keltirilgan, tadgiqot natijalarining amaliyotga tatbiqi, chop etilgan ishlar va
dissertatsiya tuzilishi to‘g‘risida ma’lumotlar berilgan.

Dissertatsiyaning “Matbaa sanoat korxonalari ragobatbardoshligini
oshirishning ilmiy-nazariy asoslari” deb nomlangan birinchi bobida matbaa
korxonalari raqobatbardoshligini oshirish bo‘yicha marketing strategiyalari
nazariyalari o‘rganilgan. Matbaa mahsulotlari bozorida raqobat va uni
shakllantiruvchi omillar tasniflangan. Xorijiy mamlakatlarda matbaa korxonalari
marketing faoliyati tajribalari o‘rganilgan O‘zbekiston amaliyotida foydalanish
takliflari keltirilgan.

Mamlakatlar iqgtisodiyotining globallashuv jarayonida matbaa sohasini
raqobatbardoshligini oshirish muhim  ahamiyatga  egadir. Sohani
raqobatbardoshligini ta’minlashning muhim elementlaridan biri marketing
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strategiyalarini ishlab chigish va uni amaliyotga tatbiq etishdir. Marketing
strategiyasining o‘ziga xos jihati shundaki, u sotishni tashkil etish, talab va ragqobat
muhitini o‘rganish kabi konseptual yo‘nalishlarni strategik boshgarishga asoslangan
holda tashkil etiladi.

Matbaa sanoati global ko‘rinishda dizayndan tortib tagsimot kanallarigacha va
bosma bo‘lmagan xizmatlarni tagdim etishgacha bo‘lgan barcha bosib chiqarish
jarayonini gamrab oladi. Shu sababli, sanoat ta’rifi nafaqat haqiqiy chop etish bilan
shug‘ullanadigan ko‘plab kompaniyalarni, balki hujjatlar aylanish tizimlari,
laminatlash, o‘rnatish, kesish, laklash, rang va dizayn va boshga xizmatlarni ham
0°z ichiga oladi.

Matbaachilik qgadimdan rivojlangan tarmoq sifatida, doimo ilm-fan
taraqqiyotiga o‘zining munosib hissasini qo‘shadigan va mamlakatning ijtimoiy-
igtisodiy rivojlanish darajasini ta’minlovchi tarmoq sifatida rivojlangan. O‘zbek
tilining izohli lug‘atida “matbaa” tushunchasi “bosmaxona”, matbaachilik esa
matbaa ishi, noshirlik, nashriyotchilik sifatida talgin etilgan. Matbaachilik kitob va
jurnal, gazeta, yorliq, kartografiya, qadoqglash, ko‘rgazma va boshqa bosma
mahsulotlar ishlab chiqarish bilan shug‘ullanadigan keng ko‘lamli sanoat
tarmog‘idir. Matbaa mahsulotlarining ko‘plab holatlarda “tipografiya”, ya’ni bosib
chigariladigan sanoat sifatida qayd etiladi. Biroq, matbaa va tipografiya o‘rtasidagi
bir gator farglar mavjud. Matbaa korxonalarida bir vaqtning o‘zida Kkitoblar,
gazetalar va masalan, kalendarlar chop etilishi mumkin. Bosmaxona Kkatta
formatdagi plakatlar, reklama afishalari va turli bosma materiallar chop etish
imkonini beradi.

Sanoatning muhim tarmoglaridan biri bo‘lgan noshirlik-matbaa sohasi
televideniye, radio va internetga qo‘shimcha ravishda, axborot oqimi materiallarini
mujassamlashtirishning asoslaridan biri bo‘lib, igtisodiyotning bosma mahsulotlar
ehtiyojlarini gondiradigan tarmoqdir.

So‘nggi yillarda ragamli texnologiyalarning jadal rivojlanishi matbaa sanoatiga
va noshirlikka ko‘plab tashqi omillarning sezilarli ta’siri kuzatilmoqda. Sababi,
kompyuter texnologiyalarining jadal rivojlanishi, elektron kitoblar sonini ko‘payish,
an’anaviy axborot manbalarini onlayn-resurslar bilan almashtirish bilan bog‘lig. Shu
sababli, mahalliy nashriyot va bosmaxonalarning holati ushbu sohadagi ustuvorlik
yo‘nalishlarini hisobga olgan holda innovatsion rivojlanishni amalga oshirishlari
zaruriyati mavjud.

Matbaa mahsulotlariga bo‘lgan talab bir qator omillar ta’sirida shakllanadi.
Ushbu omillar iqtisodiy, ijtimoiy, texnologik, ekologik jihatlarni o‘z ichiga oladi.
Matbaa mahsulotlari bozorida talabga asosiy omillarni ta’sirini baholash orqali
mazkur tarmoqni istigboldagi o‘zgarishlariga yanada aniqroq baho berish imkoni
mavjud.

Matbaa mahsulotlariga talabni shakllantiruvchi omillarni PEST tahlil orqali
tizimlashtirish ushbu talabni tushunish va strategik garorlar gabul gilishda muhim
ahamiyatga ega. PEST tahlil (Political, Economic, Social, Technological) —
siyosiy, igtisodiy, ijtimoiy va texnologik omillarni tahlil gilish usulidir. 1-jadvalda
matbaa mahsulotlari bozorida talabga ta’sir etuvchi asosiy omillar tasnifi keltirilgan.
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1-jadval ma’lumotlaridan ma’lum bo‘ladiki, aksariyat omillar matbaa sanoatida
talabni shakllantirishga yuqori ta’siri kuzatiladi. Shunga ko‘ra, makroiqtisodiy
ko‘rsatkichlar asosida matbaa mahsulotlari ishlab chigarish hajmning istigbolda
rivojlanishi prognoz va boshqa modellar asosida o‘rganilishi magsadga muvofig.

1-jadval
Matbaa mahsulotlari bozorida talabga ta’sir etuvchi omillar tasnifi°
PEST Omillar Xususiyati
omillari
Siyosiy Davlat tenderlari va | Davlat muassasalari uchun hujjatlar, ta’lim materiallari va gonunchilik
omillar buyurtmalari nashrlari talabini shakllantiradi
Soliq siyosati Davlat tomonidan qo‘llaniladigan bojxona tariflari va soliq imtiyozlari matbaa
mahsulotlariga talabni shakllantirishga ta’sir giladi
Reklama gonunchiligi Reklamada foydalaniladigan materiallaruchun davlat tomonidan qo‘yiladigan
cheklovlar va talablar bosma mahsulotlarga bo‘lgan talabni cheklashi yoki
oshirish mumkin
Davlatning ta’lim va | Ta’lim vamadaniyatga davlat tomonidan yuqori e’tiborni garatilishi madaniy
madaniyat e’tibor | tadbirlar ko‘lamini oshiradi, darsliklar va ilmiy jumallarga talabni
garatishi shakllantiradi
Igtisodiy Iqtisodiy o‘sish darajasi Iqtisodiy barqarorlik ijtimoiy barqarorlikni ta’minlaydi va mamlakatda
omillar ijtimoiy-madaniy rivojlanishni ta’'minlaydi bu esa kitoblar va ilmiy
manbalarga bo‘lgan talabni oshiradi
Aholining daromad | Aholining xarid qobiliyatini oshishi shaxsiylashtirilgan va sifatli
darajasi mahsulotlarga talabni shakllantiradi
Kichik biznesni | Kichik biznesni rivojlanishi vizitkalar, brendbuklar va reklama materiallariga
rivojlanishi talab oshirib matbaa mahsulotlari bozorini rivojlantirishni ta’minlaydi
Xom-ashyo va energiya | Qog‘oz, rang va energiya narxlarining oshishi mahsulot narxiga ta’sir etib
narxlari matbaa mahsulotlariga bo‘lgan talabga salbiy ta’sir ko‘rsatadi
Import-eksport Xom ashyo yoki mahsulotning import xarajatlari talab darajasiga ta’sir
ko‘rsatib matbaa mahsulotlarini ishlab chiqarish xarajatlarini oshirishi va
import tovalaming kirib keng tarqalishi ichki raqobat muhitiga ta’sir
ko‘rsatishi mumkin
ljtimoiy Demografik o‘zgarishlar | Aholining yosh va kasbiy tuzilishi matbaa mahsulotlariga talabni
omillar shakllantiradi.
Ta’lim  va madaniyat | Kitoblar, jumallar va ilmiy nashrlarga talab ta’lim darajasi va madaniy
darajasi rivojlanish bilan bog‘liq
Estetik talablar Aholining vizual dizayn va sifatga bo‘lgan talabi ortishi sifatli va
personallashtirilgan mahsulotlarga talabni oshiradi
Ekologik xabardorlik Aholining ekologik xabardorligini oshishi qayta ishlangan qog‘oz
mahsulotlari va bosma mahsulotlarga ijtimoiy talabni oshirishni ta’minlaydi
Texnologik Ragamli texnologiyalar Ragamli chop etish texnologiyalarini rivojlanishi tezkor va arzon
omillar mahsulotlargatalabni oshiradi
Ishlab chigarishni | Jarayonlami avtomatlashtirish mahsulot tannarxini pasaytiradi  va
avtomatlashtirish mijozlaming mahsulotga talabini oshiradi
Onlayn buyurtmalar va | Mijozlar onlayn tarzda dizayn tanlab, shaxsiylashtirilgan mahsulotlarga
shaxsiylashtirish buyurtma berish imkoniyatiga ega bo‘ladi va talabni rag‘batlantiradi
Innovatsion materiallar Yangicha qog‘oz, rang va chop etish texnologiyalari yuqori sifatli
mahsulotlargatalabni oshiradi
Jahon tijorat bosma bozori segment nuqtayi nazaridan, poligrafiya

bosmaxonasi 2024-yilda 225,4 min AQSH dollar daromad keltirgan. Ragamli bosib
chigarish — bu prognoz davrida eng tez o ‘sishni gqayd etadigan eng daromadli bosib
chigarish texnologiyasi segmenti sifatida garalmogda. Aynigsa mamlakatlar
migyosida Hindiston 2025-yildan 2030-yilgacha eng yuqori o‘rtacha o°‘sishga
erishadigan mamlakat sifatida 2030-yilga kelib 39183,1 mIn AQSH dollarga yetishi

5 Muallif ishlanmasi.
13



kutilmogda. Mazkur bozorda daromad bo‘yicha Shimoliy Amerika 2024-yilda
global tijorat bosma bozorining 33,2 foizini tashkil etgan bo‘lsa, mamlakatlar
bo‘yicha AQSh 2030-yilda daromad bo‘yicha jahon bozorida yetakchilik gilishi
kutilmoqda.

Barcha sohalarda bo‘lgani kabi raqamli texnologiyalarning rivojlanishi,
korxonalarni raqobat muhitida samarali faoliyatini ta’minlashga qaratilgan strategik
aktivlarni topishni talab etmoqda. Matbaa sanoatining dolzarb muammolariga duch
kelayotgan sharoitda biznesning uzluksizligini ta’minlash, bozorda omon qolish va
biznesni yuritishda muvaffagiyatga erishish uchun muammolarni bartaraf etishga
garatilgan marketing strategiyalarni ishlab chigish jahon matbaachiligining asosiy
muammosiga aylangan.

Dissertatsiyaning “Matbaa tovarlari bozorining rivojlanishi va marketing
muhiti tadqiqoti” deb nomlangan ikkinchi bobida O‘zbekistonda matbaa sanoatini
va noshirlikni rivojlanish holati va bozor tendensiyalari tahlil gilingan. Matbaa
korxonalarining raqobatbardoshlik ko‘rsatkichlarini baholashga yondashuvlar
ishlab chigilgan. Matbaa korxonalarning ragqobatbardoshligini baholash orgali
strategik rivojlantirish imkoniyatlari aniglangan.

O‘zbekiston Respublikasida mustaqillikdan keyingi davrlarda nashriyot ishi
va matbaa sanoati sohalarida tubdan sifat o‘zgarishlarini ta’minlovchi huquqiy,
iqtisodiy va ijtimoiy shart-sharoitlar yaratildi. 1996-yil 30-avgustda O°zbekiston
Respublikasining “Noshirlik faoliyati to‘g‘risida”gi qonun gabul qilingan. Mazkur
qonun, nashriyotlarga o°‘z yo‘nalishlarini, mavzularini, ixtisoslashuvini, nashrlar
nusxasini, muallifni mustagil aniglash va tanlash huquglarini berdi. Nashrga
tayyorlangan qo‘lyozmalarni senzuradan o‘tkazish bekor qilindi. Nashr etilgan kitob
va boshga mahsulotlarni erkin shartnomaviy munosabatlar asosida sotish joriy
etilgan.

Mamlakatdagi yana bir asosiy islohotlardan biri sifatida O‘zbekiston
Respublikasi Prezidentining 2020-yil 16-martdagi PQ-4640-son “Noshirlik va
matbaa sohasini yanada rivojlantirishga oid qo‘shimcha chora-tadbirlar to‘g‘risida”
garori gabul gilingan. Mazkur garor bilan noshirlik va matbaa sohasida davlat
aralashuvini keskin kamaytirish, nashriyot va matbaa sohasida qulay ishbilarmonlik
mubhitini yaratish, shuningdek, ta’lim muassasalari uchun sifatli darsliklar va o‘quv-
metodik majmualar yetkazilishini ta’minlash kabi vazifalar belgilab berildi.
Umuman olganda, O‘zbekiston Respublikasida matbaachilikni rivojlantirish va
mazkur sohada faoliyat yurituvchi bozor subyektlarining erkinlarini kafolatlash va
ularga raqobatli bozor sharoitlarini ta’minlash borasida ko‘plab islohotlar amalga
oshirilib kelingan.

O‘zbekistonda mingdan ziyod korxonalar matbaachilikka ixtisoslashgan
bo‘lib, 2015-yilda ularning soni 695 tani tashkil etgan bo‘lsa, 2024-yilda tarmoqda
jami 1139 ta korxona davlat ro‘yxatidan o‘tgan. Shuningdek, har yili o‘rtacha 170
ga yagin korxonalar mahsulot ishlab chigarmagan.

O‘zbekiston Respublikasida 2010-yilda yozilgan materiallarni nashr qgilish va
aks ettirish (bosma nashrlar) sanoatida mahsulot ishlab chigarish hajmi 209,6 mird.
so‘mni tashkil etgan bo‘lib, jami sanoat mahsulotlari ishlab chiqarishdagi ulushi
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0,55 foizni tashkil etgan bo‘lsa, ishlab chigarish sanoati tarkibidagi ulushi esa 0,73
foizni tashkil etgan. 2024-yilda esa, yozilgan materiallarni nashr gilish va aks ettirish
hajmi 2217,7 mird so‘mni tashkil etib, sanoat mahsuloti tarkibidagi ulushi 0,38
foizni, ishlab chiqgarish sanoati tarkibidagi ulushi 0,45 foizni tashkil etgan. Mazkur
holatlar ma’lum bo ‘ladiki, matbaa sanoatini rivojlanishi O‘zbekiston Respublikasida
boshga sanoat tarmoglarini rivojlanishiga nisbatan past ko‘rsatkichlarni tashkil
etgan. Biroq, matbaa sanoatining rivojlanishi aholini ijtimoiy va axloqgiy
rivojlantirishga hissa qo‘shuvchi asosiy tarmoq sifatida qaralganda mazkur sanoatni
rivojlanish tendensiyalarini chuqurrog tahlil etish va rivojlantirish borasida aniq
strategik yo‘nalishlar belgilash lozimligi aks etmoqda (2-jadval).

2-jadval

Iqtisodiy faoliyat turlari bo‘yicha sanoat mahsulotlari ishlab chiqarish
hajmi (yillik), mlrd so‘m°®

. Sanoat mahsuloti Ishlab chigarish
Ishlab YOZ_”gan ] tarkibida yozilgan sanoati tarkibida
Yillar Sanoat chiarish materiallarni materiallarni nashr yozilgan materiallarni

mahsuloti q . nashr gilish va gilish va aks nashr gilish va aks

sanoati aks ettirish ettirishning ulushi, ettirishning ulushi,
foizda foizda
2010 38119,0 287428 209,6 0,55 0,73
2011 47587,1 37295,3 234,2 0,49 0,63
2012 57552,5 44347 338,3 0,59 0,76
2013 70634,8 56068,7 407,2 0,58 0,73
2014 84011,6 68225,7 473,3 0,56 0,69
2015 97598,2 78492,3 573,2 0,59 0,73
2016 111869,4 91483 939,9 0,84 1,03
2017 148816 120686,9 1129,7 0,76 0,94
2018 235340,7 189642,6 1260,3 0,54 0,66
2019 322535,8 254860,9 13619 0,42 0,53
2020 368740,2 305928,6 10815 0,29 0,35
2021 456056,1 378186,4 1683,2 0,37 0,45
2022 553265 460491,8 2627,5 0,47 0,57
2023 658991,7 556382,4 22177 0,34 0,40
2024 880198,5 745094,4 3359,7 0,38 0,45

Tahlillardan ma’lum bo‘ladiki, bosma nashrlar ishlab chiqarish yoki
O‘zbekistonda mazkur sanoat tarmog‘ining taklifi sezilardi darajada o‘sish
tendensiyalari saglanib golmogda. Shuning bilan birga, bosma kitoblar, broshyuralar
va shunga o‘xshash bosma mahsulotlari importi ham yillar davomida yuqori
suratlarda o‘sib borgan. Aynigsa, 2023-yilda mamlakatga gariyb 68 min. AQSH
dollari migdorida bosma kitoblar importi amalga oshirilgan.

Matbaa korxonalarining marketing strategiyalarini shakllantirish zarurati
O‘zbekiston ushbu tarmoq bozorida shakllangan raqobat muhitida samarali faoliyat
yuritishi va faol iqtisodiy of‘sishga erishishi bilan bog‘liq. O‘zbekiston
mustagqilligining birinchi kunidan boshlab, aholining asosiy iste’mol tovari
hisoblangan kitoblar va bosma nashrlar savdosini tashkil gilish masalalariga ham
alohida e’tibor berib kelingan. Respublikaning barcha viloyatlarida kitoblar va
davriy nashrlarga ixtisoslashgan do‘konlar, chakana savdo shoxobchalarining
samarali, erkin, sifatli faoliyat yuritishiga yetarlicha sharoit va imkoniyatlar

6 O¢zbekiston Respublikasi Prezidenti huzuridagi statistika agentligi ma’lumotlari asosida tayyorlandi. www.stat.uz
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yaratilgan. Biroq, so‘ngi vaqtlarda ragamli texnologiyalar matbaa va nashriyotchilik
sohasini tubdan o‘zgartirib yubordi. O‘zbekiston Respublikasida 1000 aholiga
nisbatan nashrlar soniga e’tibor garatilganda, 1000 aholiga nisbatan adabiy-badiiy
nashrlar soni 2014-yildan keyingi davrda pasayish tendensiyasi kuzatilgan. 2010-
yilda jami nashrlar soni 7805 nusxani tashkil etgan bo‘lsa, 2024-yilga kelib bu
ko‘rsatkich 880 nusxani tashkil etgan. Eng yuqori pasayish tendensiyasi gazetalar
nashrida aks etmoqgda. Gazetalar nashri 2010-yilda 1000 aholiga nisbatan gazetalar
nashri 6548 nusxani tashkil etgan bo‘lsa, 2024-yilda bu ko‘rsatkich 957 nusxani
tashkil etgan (1-rasm).
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2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024

1000 aholiga nisbatan adabiy-badiiy nashrlar soni
1000 aholiga nisbatan jurnallar va boshga vaqtli nashrlar soni

1000 aholiga nisbatan nashr etilgan gazetalar soni (bir martalik tiraj)

1-rasm. O¢zbekiston Respublikasida 1000 aholiga nisbatan nashrlar
soni, nusxa’

1000 aholiga nisbatan adabiy-badiiy nashrlar soni xam so‘ngi yillarda keskin
pasayish tendensiyasiga ega bo‘lgan. 2014-yilda 1000 aholiga nisbatan adabiy-
badiiy nashrlar 1174 nusxani tashkil etib, shu yilgacha bo‘lgan davrda o‘sish
tendensiyaga ega bo‘lsa, keyingi yillar davomida pasayib borgan. Eng past
ko‘rsatkich 2022-yilda kuzatilgan bo‘lib 57 nusxani tashkil etgan.

O‘zbekiston Respublikasida bosma nashrlarning yillik tiraji ham pasayish
tendensiyalari kuzatilgan bo‘lib, 2010-2015-yilgacha bo‘lgan davrda barqarorlikni
saglab qolgan mazkur tendensiya 2017-yildan boshlab pasayish kuzatila boshlagan.
Yugori pasayish tendensiyasi esa 2022-yilda kuzatilgan. 2024-yilga kelib kitoblar
va broshyuralar yillik tiraji 7 million nusxani, gazetalar yillik tiraji 12,7 million
nusxa, jurnallar va boshga vaqtli nashrlarning yillik tiraji 0,8 million nusxani tashkil
etgan. Yuqoridagilardan kelib chiggan holda matbaa korxonalarining shakllangan
raqobat va ragamli bozor muhitida raqobatbardoshligini oshirish bo‘yicha
marketing strategiyalarini shakllantirish masalasi dolzarb hisoblanadi.

[lmiy ishlar doirasida olib borilgan tadqiqotlar shuni ko‘rsatadiki, nashriyot va
matbaa korxonalarining marketing faoliyatida bir gator muammolar mavjud,
jumladan:

7 O¢zbekiston Respublikasi Prezidenti huzuridagi statistika agentligi ma’lumotlari asosida muallif tomonidan
tuzilgan. https:/lib.stat.uz/uz/features/turmush-darajasi-va-ijtimoiy-soha
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— texnologiya va asbob-uskunalarni rivojlantirish (ragamli texnologiyalarning
jadal rivojlanishi nashriyot va matbaa korxonalarini doimiy ravishda jihozlarini
yangilab turishni talab giladi);

— onlayn platformalar o‘rtasidagi raqobat (zamonaviy dunyoda ko‘plab nashrlar
raqamli formatga o‘tdi, bu esa onlayn platformalar bilan qattiq raqobatni yuzaga
keltiradi);

— samarasiz marketing strategiyalari (ba’zi kompaniyalar iste’molchilaming
xohish-istaklarining  o‘zgarishini  hisobga  olmasdan, eskirgan  marketing
yondashuvlariga rioya gilishlari mumkin);

— auditoriyani noto‘g‘ri tushunish (barcha nashriyot va matbaa korxonalari o‘z
auditoriyasini chuqur o‘rganmaydilar, bu esa mahsulotni noto‘g‘ri joylashtirishga va
magqsadli bo‘lmagan marketingga olib kelishi mumkin);

— xarajat va narxlash (ko‘pincha yuqori ishlab chigarish va bosib chiqarish
xarajatlari ragamli alternativlar bilan ragobatlashishni giyinlashtirishi mumkin).

Korxonaning raqobatbardoshligini  har tomonlama baholash  korxona
strategiyasini ishlab chigish magsadida amalga oshiriladi. Matbaa korxonalarning
maqsadlarga erishish uchun marketing vositalaridan foydalanish bo‘yicha
raqobatbardoshligi masalalari va ilgari o‘tkazilgan adabiyotlamni ko‘rib chiqish va tahlil
qilish, shuningdek, o‘tkazilgan marketing tadqiqotlariga muvofiq, tahlil gilingan
ko‘rsatkichlarning bir qator parametrlarini ishlab chiqishga imkon beradi.

Korxonalar raqobatbardoshligini baholashda  taqgoslashga  asoslangan
differensial usuldan foydalanish taklif etiladi:

q; = ;_l «100% (1,2,3,..1) (2.1)

10

Bunda,

q; — 1 —mezon bo‘yicha raqobatbardoshlikning yagona etalon ko‘rsatkichi;
R; — tahlil gilinayotgan mahsulot uchun i-chi mezon giymati;

R;, — maksimal i- mezon giymati;

n — mezonlar soni;

Matbaa korxonalarining ragobatbardoshlikni giyosiy kompleks baholash uchun
quyidagi ko‘rsatkichlar guruhlari taklif etiladi: 1. Ishlab chiqarish faoliyati
ko‘rsatkichlari; 2. Resurslardan foydalanish samaradorlik ko‘rsatkichlari; 3. Marketing
faoliyati ko‘rsatkichlari; 4. Bozorga moslashish holati bo‘yicha ko‘rsatkichlar

Matbaa korxonalarining ragobatbardoshligini baholash uchun quyidagi
korxonalar tanlab olingan: “Ofset-surxon” MCHIJ, “Surxon-nashr” MCHJ, “Sharq”
nashriyot-matbaa aksiyadorlik kompaniyasi. O‘zbekiston respublikasi “Sharq”
nashriyot-matbaa AXX yuz yildan ortiq tarixga ega bo‘lgan nashriyot-matbaa
kompaniyalaridan biridir. Jamiyat o‘zining ishlab chiqarish quvvatlaridan
foydalanish darajasi 2019-yilda gazeta mahsulotlari bosish bo‘yicha quvvatlardan
72,1 foizni kitob va jurnal bosish bo‘yicha 75,1 foizni tashkil etgan bo‘lsa, 2021-
yilgacha bo ‘Igan davrda mazkur tendensiyani saqlashga harakat qilgan. Biroq, 2022 -
yilda mavjud quvvatlardan foydalanish darajasi yugori suratlarda pasayish
kuzatilgan bo‘lib, gazeta mahsulotlari bo‘yicha 49,5 foizni, kitob va jurnallar chop
etish bo‘yicha 43,7 foizni tashkil etgan va 2023-yilgi holatda xam ushbu tendensiya
saglangan (3-jadval).
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3-jadval
“SHARQ” nashriyot-matbaa AJning ishlab chigarish quvvatlaridan
foydalanish holati ? foizda

Mahsulot turlari 2019-y. 2020-y. 2021-y. 2022-y. 2023-y.
Gazeta mahsulotlari 72,1 67,7 71,8 49,5 49,7
Kitob va jurnallar nashr gilish 75,1 65,1 73,2 43,7 44,6

“SHARQ” nashriyot-matbaa AJ ragobatbardoshligini baholash uchun
iqtisodiy ko‘rsatkichlarini yillar davomidagi o‘zgarishlarini tarmogning umumiy
o‘sishiga nisbatan baholash orqali aniglash mumkin. Ragobatbardoshlikni baholash
avvalo ishlab chigarilayotgan mahsulotlarning raqobatbardoshlik mezonlariga ko ‘ra
baholanadi. Mahsulot ragobatbardoshligi baholash uchun taklif etilgan (2.1) formula
orgali “SHARQ” nashriyot-matbaa AJning mahsulot ragobatbardoshligini baholash

amalga oshiriladi.

1 R (123,.m) _ 232

q; = ZnRio n 3_50 = 0,66

“SHARQ” nashriyot-matbaa AlJning ekspert baholash natijalariga ko‘ra
mahsulot ragobatbardoshligi etalonga nisbatan 0,66 koeffitsiyentni tashkil etgan va
mazkur holat ragobatbardoshlikning yuqori darajada emasligini aks ettirmoqda.

“SHARQ” nashriyot-matbaa AJning ragobatbardoshligini baholash uchun
asosiy mezonlar bo‘yicha 2022-2023-yillardagi igtisodiy faoliyat natijalari asosidagi
statistik ko‘rsatkichlardan foydalaniladi. “SHARQ” nashriyot-matbaa AJning
raqobatbardoshligini baholash bo‘yicha umumiy faoliyat statistikasi asosida
hisoblangan. Natijalarni umumlashtirish uchun maksimal giymatlar gabul gilingan
va yakuniy natija olingan (4-jadval).

16
K; = —Z"jj’{" = 1—2 = 0,62
Natijalarga ko‘ra “SHARQ” nashriyot-matbaa AJning ragobatbardoshligini

baholash natijasi 0,62 koeffitsiyentni tashkil etmoqgda. Matbaa korxonalarining tovar
va korxona raqobatbardoshlik ko‘rsatkichlarini jamlanma integral ko‘rsatkichni
hisoblash uchun imitatsion funksiyadan foydalaniladi:

R=YL K +X7L14] (2.2)

bunda,

R — korxona raqobatbardoshligining jamlanma integral ko‘rsatkichi;

K}- korxona raqobatbardoshligini bo‘yicha i-guruhdagi ko‘rsatkichlar
miqdoriy koeffitsiyenti;

q ]2 - korxona tovarlari raqobatbardoshligi bo‘yicha j-guruhdagi ko ‘rsatkichlar
miqdoriy koeffitsiyentlari;

K!''=1;va q]z = 1 ahamiyatlilik koeffitsiyenti bo‘yicha qiymatlar yig‘indisi
tengligini anglatuvchi shartga asosan, ushbu koeffitsiyentlar tanlangan omillar soni
orgali vazn koeffitsiyentlari aniglanadi. Korxonaning tovar ragobatbardoshligi
baholash uchun jami 6 ta kritik mezonlardan foydalanilgan, korxona
raqobatbardoshligini baholash uchun esa jami 16 ta kritik mezonlardan

8 “SHARQ” nashriyot-matbaa AJ ma’lumotlari asosida tuzilgan.
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foydalanilganligi inobatga olib (2.2) formulaga vazn koeffitsiyentlarini qo‘yib
quyidagicha ifodalanadi:

R, =073+ K} + 0,272}":1%2 (2.3)

Mazkur formuladan foydalangan holda “SHARQ” nashriyot-matbaa AJning
ragobatbardoshligining integral ko‘rsatkichi (R;) quyidagicha hisoblanadi:

R, =073+ K} + 0,272}”:1%2 =0,73%0,66+ 0,27 0,62 = 0,64

4-jadval
“SHARQ” nashriyot-matbaa AJning ragobatbardoshligini baholash
natijalari®
Belgilanishi Baholash mezoni 2022-yil 2023- Hisoblash gy

yi | ko‘rsatkichi

Ishlab chiqarish faoliyati ko‘rsatkichlari
K1 Mahsulot ishlab chigarishning yillik hajm indeksi 112% |-33,2 <5% 0
K2 Korxonaning mahsulot ishlab chigarish hajmi/yillik maksimal | 46,6 47,15 < 70% 0
quvvat x 100% (mahsulot turlari bo‘yicha o‘rtacha)

K3 Tahlil gilingan yilda amalga oshirilgan innovatsiyalar soni 0 1 Mavjud 1
K4 Umumiy chigindilar hajmida qayta ishlanganlari ulushi, % 6 % 11% >5% 1
K5 Umumiy xodimlar sonida oliy ma’lumotli yoki sertifikatlangan | 25 % 32% > 10% 1

xodimlar ulushi, %
K6 Tarmoqdagi o‘rtacha ish haqgiga nisbatan korxonaning o‘rtacha | 18 % 22% Yuqori 1
ish haqi nisbatan, %

Resurslardan foydalanish samaradorlik ko‘rsatkichlari

K7 Tannarx indeksi, % 4,9 1,9 <5% 1
K8 Moliyaviy faoliyat bo‘yicha xarajatlar indeksi, % 0 0 <5% 1
Ko Mehnat samaradorlik indeksi, % 3,2 6,5 >5% 0
Marketing faoliyati ko‘rsatkichlari
K10 Umumiy mahsulot portfelida yangi mahsulotlarning ulushi 4 8 Mavjud 1
K11 Sotuv xarajatlari indeksi, % 45 207 > 5% 1
K12 Mahsulotlarning o°rtacha narx indeksi, % 6,8 11,7 > 10% 1
K13  |Tannarh indeksi, % -63,5  |-67,6% <10% 0
K14  |Joriy gilingan marketing innovatsiyalari, birlik 0 1 Mavjud 1
K15 |Tadbirkorlik subyektlarining bargarorlik reytingit® - D “S”, “D” 0
toifa
Bozorga moslashish holati bo‘yicha ko‘rsatkichlar
K16 |Tarmogning umumiy ofsishi indeksi/korxonaning mahsulot | 0,85 2,9 <5% 0
sotish ko‘rsatkichining o‘sish indeksi, koeffitsiyentda
Jami ballar 10

Raqobatbardoshlikning jamlanma integral ko‘rsatkichlari quyidagicha talqgin
gilinadi.

0,71 < R; <1 bo‘lganda korxona yuqori raqobatbardoshlikka ega. Bunday
holatda korxona o‘z mahsulotlari yoki xizmatlari bilan bozor talablariga to‘liq javob
beradi va raqobatchilarga nisbatan ustunlikka ega.

0.51 < R; < 0.70 bo‘lganda korxona o‘rtacha raqobatbardoshlik darajasida.
Bu holatda bozorda ustunlikka erishish uchun qo‘shimcha strategik choralar talab
etiladi.

9 Muallif tomonidan tuzilgan.
10 https://chamber.uz/contractor-rating.
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0 < R; <£0.50 bo‘lganda korxona raqobatbardoshlik darajasi past, ya’ni
bozorda ragobatchilarga nisbatan zaifroqg.

Baholash natijalariga ko‘ra “SHARQ” nashriyot-matbaa AJning
raqobatbardoshligining jamlanma integral ko‘rsatkichi 0,66 koeffitsiyentni tashkil
etdi va korxona raqobatbardoshlikning o‘rtacha darajada ekanligi aniglandi. Bu
korxona bozor talablarini to‘liq qondirmayotganini yoki ba’zi mezonlar bo‘yicha
raqobatchilardan ortda qolayotganini ko‘rsatadi. Mazkur holatlarni inobatga olgan
holda korxonaning past ko‘rsatkichilar gabul gilingan holatlari uchun samarali
marketing strategiyalarini amalga oshirish orgali ragobatbardoshlikni oshirish talab
etiladi.

Dissertatsiyaning “Matbaa korxonalari raqobatbardoshligini oshirishda
marketing strategiyalaridan foydalanish” deb nomlangan uchinchi bobida
matbaa korxonalarining mahsulot assortiment portfelini yaratish asosida
raqobatbardoshligini oshirish yo‘nalishlari asoslab berilgan. Matbaa korxonalarini
raqobat ustunligini oshirish strategiyalarini taklif etilib, igtisodiy samaradorligini
oshirish borasida takliflar tayyorlangan. Matbaa korxonalarida maketing
strategiyalaridan foydalanishning tashkiliy-igtisodiy mexanizmini takomillashtirish
bo‘yicha ilmiy va amaliy tavsiyalar ishlab chiqilgan.

Ragamli igtisodiyotining rivojlanishi  jarayonida matbaa korxonasi
assortimentini optimallashtirish bilan bog‘liq bo‘lgan yangi vazifalarni puxta
nazariy tushunish va amaliy amalga oshirishni talab giladi. Korxonaning assortiment
siyosatini boshgarishga yondashuvlar korxonalar marketing faoliyatining tovar
strategiyalari doirasida ko‘rib chigiladigan muammo bo‘lib, u bilan bog‘liq
masalalarda korxonalar uni amalga oshirish usullariga va bosgich darajasiga
ahamiyat garatgan holda ragobat muhitida ustunlikka erishish siyosati yotadi.

Mahsulot portfelini yaratishning bar gator usullari mavjud bo‘lib, eng keng
tarqalgan usullar sifatida GE/McKinsey matritsasidir. Mazkur usul korxonaning
mahsulot portfelini tahlil gilish va faoliyat yo‘nalishlarini strategik rejalashtirishda
keng qo‘llaniladi. Uning asosiy maqgsadi bozor jozibadorligi va korxonaning
ragobatbardoshlik  pozitsiyasini  baholash orgali qarorlar gabul qilishdir.
GE/McKinsey matritsasidan foydalanish uchun avvalo matbaa korxonalari
tomonidan taklif etilishi mumkin bo‘lgan mahsulot turlarini ajratib olish talab
etiladi. Matbaa korxonalari tomonidan asosiy mahsulot assortimentini
kengaytirilgan holda 8 ta kategoriyaga ajratish mumkin: standart mahsulotlar,
ixtisoslashtirilgan mahsulotlar, ijodiy va shaxsiylashtirilgan mahsulotlar, reklama
mabhsulotlari, ekologik mahsulotlar, ragamli va zamonaviy yechimdagi mahsulotlar,
sanoat va ixtisoslashgan sohalar uchun mahsulotlar, tadbirlar uchun maxsus
mahsulotlar.

GE/McKinsey matritsasi asosida assortiment portfelini yaratish uchun matbaa
korxonalarining mavjud assortiment portfeli va mijozlar tanlovi aniq mezonlar
asosida baholash talab etiladi. Tadgiqotning asosiy magsadi istigbolli assortiment
to‘plamini yaratishdir. Shunga asoslangan holda, matbaa korxonalari mahsulot
portfelini yaratish usun mijozlar fikri o‘rganilishi lozim. Mijozlar fikrini o‘rganish
bo‘yicha asosiy baholash omillari quyidagilar: X1.1-bozor hajmi va o‘sishi; X1.3-
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daromadlilik darajasi; X1.4-raqobatbardoshligi; X1.5-iste’molchilarning ehtiyojlari.
Mahsulot ragobatbardoshligini aniglash uchun tanlangan omillar quyidagilar: X2.1-
mahsulot sifati; X2.2-brend mavqgeyi; X2.3-texnologik ustunlik; X2.4-xizmat
ko‘rsatish darajasi.

Mahsulotning bozor jozibadorligi va raqobatbardoshlik darajalari bo‘yicha
tuziladigan matritsa jami 9 ta sektorga bo ‘linadi bunda:

Vertikal o‘qda — bozor jozibadorligi baholari ballari asosida darajalarni
quyidagicha aniglanadi:

Past (1.0 — 2.5): bozorda mahsulotga gizigish yoki talab juda kam.

O‘rtacha (2.6 — 3.9): bozorda mahsulotga talab bor, lekin ragobat yuqori yoki
hajmi cheklangan.

Yugori (4.0 — 5.0): bozorda mahsulotga katta gizigish va ulush mavjud.

Gorizontal o‘qda — raqobatbardoshlik pozitsiyasi (past, o‘rtacha, yuqori)

Raqobatbardoshlik pozitsiyasi darajalari (past, o‘rtacha, yuqori):

Ragobatbardoshlik baholari asosida darajalar quyidagicha aniglanadi:

Past (1.0 — 2.5): mahsulot sifat yoki xizmat darajasi bo‘yicha raqobatchilarga
nisbatan zaif.

O‘rtacha (2.6 — 3.9): mahsulotda ragobatbardoshlik bor, ammo kuchli
pozitsiyada emas.

Yugori (4.0 — 5.0): mahsulot yuqori sifat, xizmat darajasi va innovatsionlik
bilan ajralib turadi.

Har bir assortiment bo‘yicha ma’lum mezonlar asosida baholangan assortiment
bo‘yicha miqdoriy ko‘rsatkichlar tegishli tartibda GE/McKinsey matritsaga
joylashtiriladi. GE/McKinsey matritsasi matbaa korxonalarining mahsulot portfelini
strategik tahlil qilish va optimal garorlar gabul qgilish uchun samarali vosita
hisoblanadi. “Ofset-surxon” MCHJning mahsulot turlari bo‘yicha bozor
jozibadorligi bahosi bo‘yicha tanlangan omillar asosida baholash amalga oshirilgan
bo‘lib ular, 2024-yilgi korxona tomonidan ishlab chigarilayotgan mahsulot turlariga
nisbatan hisoblangan. Mahsulot tularini quyidagi belgilash kiritish orgali (Al-
vizitkalar, A2-reklama flayerlari, A3-bukletlar, A4-plakatlar, A5-taklifnomalar, A6-
tashqi reklama stendlari, A7-Firma logotipi tushirilgan reklama targatmaslari, A8-
tadbir dasturlari bukletlari, A9-beyjiklar, AlO-tadbirlar uchun uchun suvenir
to‘plamlari) tuzilgan GE/McKinsey matritsasi 2-rasmda keltirilgan.

2-rasmda “Ofset-surxon” MCHJning assortiment portfelini shakllantirish
uchun GE/McKinsey tahlil usulidan foydalanilgan. Har bir mahsulot turi bo‘yicha
tegishli maydonlarga mos kelgan mahsulot turlari bo‘yicha strategik imkoniyatlarni
aniglash va taklif etiladigan marketing strategiyalari 5-jadvalda keltiriladi.
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Bozor jozibadorligi

2-rasm. GE/McKinsey matritsasi asosida “Ofset-surxon” MCHJning
assortiment tahlili*!

GE/McKinsey matritsasi bo‘yicha olingan asosiy natijalardan ma’lum
bo‘ladiki “Ofset-surxon MCHJning raqobatbardosh ustunligi ta’minlovchi asosi
mahsulot turi tashqi reklama stendlari (A6) ekanligi ma’lum bo‘lmoqda. Tashqi
reklama stendlari (A6) mahsulot turi GE/McKinsey matritsasining “O‘rtacha
raqobatbardoshlik va yuqori jozibadorlik” zonasiga tegishli bo‘lgani uchun, bu
zonadagi mahsulotlar yugori talabga ega, ammo ragobatbardoshlikni oshirish uchun
aniq strategik yondashuvlarga zaruriyat mavjud. Shunga ko‘ra mazkur mahsulot
bo‘yicha xarajatlar bo‘yicha ustunlikni ta’minlashga qaratilgan statik tahlillarni
amalga oshirilgan.

5-jadval
Matbaa korxonalarining assortiment portfelini shakllantirish uchun
GE/McKinsey matritsasi tizilishi*?

Yuqori raqobatbardoshlik O‘rtacha Past ragobatbardoshlik
raqobatbardoshlik
Yuqori Mahsulot bo‘yicha investitsiya | Mahsulot ishlab chigarishni | Ishlab  chigishini  saglab
jozibadorlik qgilish (1-maydon) rivojlantirish (2-maydon) turish (3-maydon)
O‘rtacha Bozorni  rivojlantirish  uchun | Mahsulotni saglab turish (5- | Mahsulot ishlab chigarishni
jozibadorlik rag‘batlantiruvchi marketing (4- | maydon) pasaytirish (6-maydon)
maydon)
Past Mahsulot ishlab  chigarishni | Mahsulot ishlab chigarishni | Mahsulot ishlab chigarishni
jozibadorlik pasaytirish (7-maydon) to‘xtatish (9-maydon) to‘xtatish (9-maydon)

Amalga oshirilgan tadgigot natijalaridan kelib chigib korxonalar o‘z
bozordagi ragqobat ustunligini oshirish uchun quyidagi uchta asosiy strategiyani
qo‘llashlari mumkin. Bu strategiyalar kompaniyaning resurslari, bozor sharoiti va
magqsadlariga mos ravishda qo‘llaniladi:

1. Xarajatlar bo‘yicha yetakchilik (Cost Leadership). Korxona ishlab chiqarish
va xizmat ko‘rsatish jarayonida xarajatlarni minimallashtirib, bozorda eng arzon

11 Muallif tomonidan tuzilgan
12 Muallif tomonidan tuzilgan
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narxni taklif qiladi. Bu strategiya bozorda katta ulushga ega bo‘lish va
ragobatchilarni chetlab o‘tishga qaratilgan.

2. Differensiatsiya (Differentiation). Korxona mahsulotlari yoki xizmatlarini
raqobatchilarnikidan farqli va qimmatli qilib ko‘rsatadi. Bu strategiya xaridorlar
uchun mahsulotni o‘ziga xos qilishga garatilgan.

3. Fokus (Focus Strategy). Korxona o°z strategiyasini muayyan mijoz guruhi,
mahsulot segmenti yoki geografik bozorga yo‘naltiradi. Fokus strategiyasi ikki xil
ko‘rinishda bo‘ladi. Xarajatlar bo‘yicha fokus: aniq bir segmentda xarajatlarni
minimallashtirish. Differensiatsiya bo‘yicha fokus: aniq bir segmentda o‘ziga xos
mahsulot yoki xizmat taklif gilish.

O‘zbekiston Respublikasida noshirlik xizmatlari hajmga ijtimoiy, iqtisodiy,
madaniy va texnologik omillar ta’sirini baholash orqali mazkur xizmatlarni
istigbollik rivojlanishiga kuchlik ta’sir etuvchi omillarni aniglash imkoni mavjud.
Matbaa sanoatini rivojlanganlik darajasini aks ettiruvchi asosiy bog‘liq
o‘zgaruvchilar sifatida quyidagilar tanlangan: Y 1-noshirlik xizmatlarini rivojlanishi;
Y2-yozilgan materiallarni nashr gilish va aks ettirish hajmi;

Mustaqil o‘zgaruvchilar sifatida quyidagilar kiritiladi: iqtisodiy omillar,
siyosiy omillar, ragamli texnologik rivojlanish va axborotlashtirishni omillar,
Ijtimoiy va madaniy omillar. Xar bir yashirin omil sifatida belgilangan
o‘zgaruvchilar uchun kritik gqiymatlar miqdorlik statistik ko‘rsatkichlar asosida
baholanadi:

An-igtisodiy omillar sifatida quyidagilar kiritiladi; Al-yalpi ichki mahsulot
hajmi (ishlab chigarish usulida); A2-yangi tashkil etilgan korxona va tashkilotlar
soni (yillik); A3-chakana savdo hajmi (yillik), mlrd. so‘m

Bn-siyosiy omillar sifatida quyidagilarni Kiritiladi: Bl-mahsulotlarga sof
soliglar (doimiy narxlarda, yillik), mlrd. so‘m; B2-davlat byudjetidan asosiy
kapitalga investitsiyalar;

Cn-ragamli texnologik rivojlanish va axborotlashtirishni omillari sifatida
quyidagilarni kiritilari: Cl-axborot sohasidagi xizmatlarning o‘sishi; C2-internet
tarmog‘iga ulangan abonentlar sonini oshishi; C3-elektron tijorat savdo hajmining
o‘zgarish;

Dn-ijtimoiy va madaniy omillar sifatida quyidagi o‘zgaruvchilar kiritiladi: D1-
aholi jon boshiga umumiy daromadlar hajmining o‘zgarishi; D2-umumta’lim
muassasalari sonining o‘zgarishi; D3-umumta’lim muassasalarida o‘quvchilar
sonining o‘zgarishi; D4-oliy ta’lim tashkilotlari sonining o‘zgarishi; D5-oliy ta’lim
tashkilotlarida talabalar sonining o‘zgarishi; DS5-kitov va jurnallar sonining
o‘zgarishi;

Tanlangan yashirish omillarni ta’sir kuchini aniglash uchun regressiyaning eng
kichik kvadratlar usulidan foydalanish talab etiladi. Sababi, O‘zbekiston mazkur
ko‘rsatkichlar bo‘yicha umumiy statistik ma’lumotlar O‘zbekiston Respublikasi
Milliy Statistika Agentligi tomonidan 2010-2023-yillar ma’lumotlariga asoslanib
o‘rganiladi. Noshirlik xizmatlarini rivojlanishi xamda yozilgan materiallarni nashr
qilish va aks ettirish hajmining o‘zgarishiga ta’sir etuvchi omillarning ta’sir
samaralarini aniqlash uchun tizimli tenglamalarni modellashtirish (SEM) usulidan

23



foydalaniladi. Modelda An, Bn, Cn, Dn — latent o‘zgaruvchilar sifatida tanlangan
bo‘lib, ushbu o‘zgaruvchilar matbaa korxonalari raqobatbardoshligiga ta’sir etuvchi
omillar sifatida STEP tahlil uchun mos keluvchi to‘g‘ridan-to‘g‘ri o‘lchab
bo‘lmaydigan o‘zgaruvchilardir.
Lotent o‘zgaruvchilar bo‘yicha tanlangan indikatorlar A1, A2, A3, B1, B2, C1,
C2, D1 latent o‘zgaruvchilarni qiymatini aniglashga yordam beradigan endogen
o‘zgaruvchilardir. Latent o‘zgaruvchilar bilan ularning indikatorlari o‘rtasidagi
bog‘lanish koeffitsiyentlari omillarning regressiya koeffitsiyentini ifodalaydi.
6-jadvalda matbaa mahsulotlari ishlab chigarish va noshirlik xizmatlarini
rivojlanishiga omillar ta’sirini baholash natijalari keltirilgan bo‘lib, unga ko‘ra
siyosly omilning ta’siri noshirlik xizmatlarini rivojlanishi va matbaa mahsulotlari
ishlab chigarishni rivojlanishiga teskari ta’siri kuzatilmoqda. Bunga asosan ikkita
omil kiritilgan bo‘lib, birinchisi sof soliglar bo‘lsa, ikkinchisi davlat byudjet
mablag‘laridan umumiy investitsiyalardir. Natijalarga ko‘ra so‘ngi yillarda hukumat
tomonidan matbaachilik va noshirlik faoliyatini qo‘llab quvvatlovchi davlat
imtiyozlari taklif etilmagan.
6-jadval
Matbaa mahsulotlari ishlab chigarish va noshirlik xizmatlarini
rivojlanishiga omillar ta’sirini baholash™®

vashirin omillar _ Y1- _nqsh_irli_k o Y2- mz_itba'?l mqhs_ulqtlar_i is_hlab
xizmatlarini rivojlanishi chigarishni rivojlanishi

An-igtisodiy omillar 1,881 0,345

Bn-siyosiy omillar -0,970 -0,407

Cn-ragamli texnologik rivojlanish va

axborotlashtirishni omillari 0,347 0,674

Dn-ijtimoiy va madaniy omillar 0,358 0,359

Matbaa va noshirlik faoliyatini rivojlanishida tanlangan An-igtisodiy
omillarning 1jobiy ta’sirini kuzatish mumbkin. Iqtisodiy omillar sifatida Y AIM hajm,
yangi tashkil etilgan korxona va tashkilotlar sonini o‘sib borishi va chakana savdo
hajmining o‘sib borishi kabi omilarga ko‘ra baholangan.

Natijalarga ko‘ra noshirlik xizmatlarini rivojlanishida iqtisodiy omillarning
ta’siri §; = 1,881 eng yuqori ta’sirga ega omil sifatida namoyon bo‘lgan. Omillarga
nazar tashlanganda bozorga yangi korxonalarni Kirib kelishi asosida ularning matbaa
xizmatlariga bo‘lgan talabi oshadi. Sababi, yangi korxonalar o‘zini bozorga tanilishi
uchun reklama bannerlaridan, tashqgi reklamalar va bukletlardan foydalanish
amaliyoti ko‘p uchraydi. Shuningdek, chakana savdo hajmining oshib borishi xam
matbaa xizmatlariga ijobiy ta’siri kuzatiladi. Chakana savdo matbaa noshirlik
xizmatlaridan keng foydalanadi. Chakana savdo asosan B2C bozorda faoliyat
yuritgani uchun bukletlar, flayerlar va turli tashqi reklamalarda doimiy ravishda
talabi mavjud.

Noshirlik xizmatlarini rivojlanishiga Cn-ragamli texnologik rivojlanish va
axborotlashtirishni omillarining salbiy ta’sirini kuzatish mumkin. Buning asosiy
sababi texnologik taraqqiyot tufayli iste’molchilar o‘zlari uchun bosma mahsulotlar

13 SMART-PLS 4.01 dasturi asosida olingan natijalar
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tayyorlash imkonini beruvchi mini texnologiyalarga egadir. Birog kitoblar va davriy
nashrlarni chop etishga minitexnologiyalar imkon bermaydi. Shunga ko‘ra, matbaa
mahsulotlari ishlab chiqarishni rivojlanishi texnologik rivojlanishning ta’siri
ijobiydir.

Dn-ijtimoiy va madaniy omillar ham matbaa mahsulotlari ishlab chigarishga
hamda noshirlik xizmatlarini rivojlanishiga kuchli ijobiy ta’siri kuzatiladi. Mazkur
yashirin o‘zgaruvchi qiymatlarini olish uchun foydalanilgan va tanlab olingan
o‘zgaruvchilar hisoblangan aholi jon boshiga umumiy daromadlar hajmining o‘sishi
matbaachilikni rivojlanishiga ijobiy ta’siri mavjuddir. Oliy va umumta’lim
muassasalari va ulardagi o‘quvchilar sonining ham ko‘payib borishi matbaa
mahsulotlari ishlab chiqarishga ijobiy ta’sir ko‘rsatadi va bular asosiy iste’molchilar
sifatida garalishi lozim.

Olib borilgan PEST ta’lil natijalariga ko‘ra matbaa mahsulotlari ishlab
chigarish va noshirlik xizmatlari ko‘rsatish uchun quyidagilarga yuqori ahamiyat
qaratilishi lozim: uzoq muddat rivojlantirish uchun aniq strategik dasturlar va yo‘l
xaritalari ishlab chiqgilishi, davlat buyurtmalarida ishtirok etishning yanada
shaffoflashgan tizimlari va imtiyozlaridan foydalanish, ekologik mahsulotlar ishlab
chigarish, ragamli formatdagi xizmatlar (PDF, elektron Kkitoblar)ni sotishni
kengaytirish, QR-kod orqali ragamli ma’lumotlarni matbaa mahsulotlariga
integratsiya qilish, shaxsiylashtirilgan mahsulotlar uchun ragamli chop etish
texnologiyalaridan foydalanish, ilmiy, madaniy va ta’lim sohalaridagi yetakchi
muassasalar bilan hamkorlik qilish va ularni yaratgan asarlarini ommabopligi
oshirish va boshqalar.

XULOSA

Dissertatsiya tadgigotidan olingan natijalar asosida quyidagi xulosalarga
kelindi:

1. O‘zbekistonda matbaa sanoati nafaqat iqtisodiyotning muhim tarmog‘i,
balki aholini ijtimoiy-ma’naviy rivojlanishiga yuqori hissa qo‘shuvchi tarmoq
hisoblanib, mazkur bozorida o‘ziga xos marketing muhiti shakllangan. Mazkur
tarmoq axborot-telekommunikatsiya tizimlarini rivojlanishi, elektron chop etish
tizimining rivojlanishi va internetdan foydalanib axborotlar olish kabi omillar
sababli matbaa korxonalari ragobatbardoshligini marketing strategiyalari asosida
oshirish borasidagi ishlarni jadallashtirishni talab etilmoqda.

2. Matbaa korxonalarining marketing strategiyalarini shakllantirish zarurati
O‘zbekistonning ushbu tarmoq bozorida shakllangan raqobat muhitida samarali
faoliyat yuritishi va faol iqtisodiy o°sishga erishishi bilan bog‘ligdir. O‘zbekiston
Respublikasida bosma nashrlarning vyillik tiraji yuqgori darajada pasayish
tendensiyalarini kuzatilayotgan bir vaqtda ushbu bozor talabiga samarali ta’sir
ko‘rsata oladigan strategiyalar asosida matbaa korxonalari ragobatbardoshligini
oshirish talab etiladi.

3. [lmiy nazariy jihatlar korxonalarining marketing strategiyasi bo‘yicha
umumiy tasniflarda eng keng kategoriya sifatida raqobatbardoshlikni ta’minlashga
garatilgan harakatlar ekanligi nazarda tutilgan. Oz navbatida, raqobat ustunliklari
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korxona uchun uzoq muddat bozordagi harakati, korxona rahbari va xodimlarning
manfaatlarini ta’minlovchi asosiy yondashuv sifatida talqin garalishi lozim.

4. Matbaa korxonalarining marketing strategiyalari shakllanishi bozordagi
raqobat kuchlarining rivojlanishi bilan bog‘liq holda kechadi va unga mos
strategiyalar esa doimo shakllanishda davom etadi. Ushbu holatlarni inobatga
olganda  matbaa  mahsulotlariga  bo‘lgan  talabning  dinamikasi va
raqobatbardoshlikka ta’sir etuvchi iqtisodiy, ijtimoiy, texnologik, va ekologik
omillar ta’sirlarini hisobga olgan holda strategiyalar ishlab chigish talab etiladi.

5. Matbaa korxonalarining raqobatbardoshligini  kompleks baholashda
mahsulotlarning sifat ko‘rsatkichlari, korxonaning iqtisodiy ko‘rsatkichlari,
korxonaning ishlab chiqarish ko‘rsatkichlari, zamonaviy yondashuvlarni hisobga
olgan holda korxonaning eckologik ko‘rsatkichlar asosida baholash zaruriyati
mavjud.

6. Dissertatsiyada taklif etilgan matbaa korxonalarining ragobatbardoshligini
marketing strategiyalari asosida oshirishning konseptual sxemasi korxonalar
ragobatbardoshligini oshirishning ragamli marketing strategiyalari, innovatsion
marketing strategiyalari va brending strategiyalarini ishlab chigish imkonini yaratib,
korxonalarning magsadli bozor talabini shakllantirishga yordam beradi.

7. Matbaa korxonalari ragobatbardoshligini ishlab chiqarish faoliyati,
marketing, resurslardan foydalanishning samaradorlik ko‘rsatkichlari  hamda
bozorga moslashish holati bo‘yicha qiyosiy kompleks baholashning jamlanma
integral ko‘rsatkichlari va taklif etilgan diapazonlar asosida baholash orqali
korxonalar raqobatbardoshligini giyosiy diagnostika gilish imkoni mavjud;

8. Matbaa korxonalarida taklif etilayotgan assortiment bo‘yicha bozor
jozibadorligi va mahsulot ragobatbardoshligini GE/McKinsey matritsasining
mugobil maydonlariga joylashtirish asosida mahsulot portfelini yaratish orgali
raqobatbardoshlikni oshirish strategiyalari bo‘yicha samarali qarorlar gabul qilish
imkoni beradi.

9. Matbaa korxonalarining faoliyatini sotuvlar rentabelli, yalpi foyda
rentabelligi hamda asosiy faoliyat rentabelligi darajasiga ko ‘ra baholash korxonalar
uchun moslashuvchan xarajatlar bo‘yicha yetakchilik, differensiatsiya hamda
fokuslash strategiyalari asosida raqobatbardoshligi oshirishni ta’minlaydi.

10. Matbaa mahsulotlari ishlab chigarish va noshirlik xizmatlarining
rivojlanishiga igtisodiy (An=1,881; 0,345), ijtimoiy va madaniy (Dn=0,358; 0,359)
omillarning ijobiy, siyosiy (Bn=-0,970;-0,407) va ragamli texnologik rivojlanish va
axborotlashtirish (Cn =-0,347; 0,674) omillarining salbiy ta’sirlariga ko‘ra raqobat
strategiyalaridan foydalanish raqobatbardoshlikni ta’minlashga qaratilgan strategik
garorlar gabul gilishga yordam beradi.
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HUCTOYHUKOB Jaoxoaa. Kpome Ttoro, Omarogapss MHHOBAIMOHHBIM PEKJIAMHBIM
TEXHOJIOTHUSIM, TIOCTOSTHHOMY OOINEHHUIO C KJIMEHTAaMH M TUOKOW K PBIHOYHOM
KOHBIOHKTYpPE 1IEHOBOM TMOJUTUKE MOJIUTpaduuecKkue MNpeanpusiTUsS MOTYT
YKPENUTh CBOM KOHKYPEHTHBIE IPEUMYIIIECTBA HE TOJbKO HA BHYTPEHHEM, HO U Ha
MEXIyHapoJHOM phiHKaX. «[lo oneHkam 00beM MHUPOBOTO PbIHKA KOMMEPUYECKOM
neyatd B 2024 roay cocraBun 501,36 mupa gommapoB CIIA, cpeaHeroaoBbie
TeMITbl pocTa KoToporo B nepuoj ¢ 2025 nmo 2030 rox oxugaroTcsi Ha YpoBHE 3,2
nporeHTan . KpnsucHele sBIeHNs Ha TI00ATFHOM PhIHKE HOIUTpaduu TpedyeT oT
MPEAIPUATHH, 3aHUM A0 X CA noJirpaduIecKon 51 V31T EJIbCKOU
JESITeIbHOCThI0,  pa3pabOTKu  3(P(HEKTUBHBIX  MApKETUHTOBBIX  CTpaTEerHid,
HaIpaBJIEHHBIX HAa TEXHOJIOTMYECKOE PA3BUTHE, THOKOE K HOBBIM TEXHOJIOTMUECKUM
yKJIaJlaM, OpeIOCTaBICHUE KJIMEHTaM MEePCOHATM3UPOBAHHBIX MOJUTpahUuecKux
yciyr U 3¢G(GEKTUBHOE YIOBJIETBOPEHUE IMOTPEOUTETHCKOTO CIPOCa B IICTIOUKE
MOCTABOK ME€YATHOW MPOAYKIIHH.

B MupoBoil mnpakTHMKe Hay4dHbI€ WCCIIEAOBaHUsA, HaMpaBieHHbIE Ha
MOBBIIIIEHNE KOHKYPEHTOCIOCOOHOCTH MpEeANpUITUN mojaurpaduyeckoil oTpaciu
Ha OCHOBE MAapKETHMHTOBBIX CTpATErui, B YACTHOCTH pa3pabOTKa MPEIOKEHUN U
PEKOMEHAAIMI 10 COBEPUICHCTBOBAHUIO HAYYHO-METOJOJIOIMYECKUX OCHOB
BHEJIPEHUSI WHHOBAIIMOHHBIX MAapKETUHIOBBIX CTpPATETUi, HaNpaBJIE€HHBIX Ha
OTKPBITHE HOBBIX PHIHOYHBIX BO3MOKHOCTEH JIJIsl IPEeANpUsATUi B IU(POBOIA cpere,
HCCIICIOBaHUsA OCOOCHHOCTEH IOBEICHHUS TOTpeOuTeNel IeYaTHBIX H3JIaHUuH,
pa3paboTku 3G EKTUBHBIX MAPKETUHIOBBIX CTpATETUH IS M3JaTeIbCKUX
KOMIIAHUM Y TI€YaTHOW MPOJIYKIWH, CO3JaHHSI CUCTEMBI 3JIEKTPOHHOW TOPTOBIIA U
CHCTEMBI TTOCTABOK Ha MEKIyHAPOJHOM ypOBHE, oOecrieueHus: PyHKITMOHUPOBAHUS
¥ KOHKYPEHTOCIIOCOOHOCTH U3/1aTENIbCTB B r1100aIbHOM U(GPOBOM Cpe/ie IBISIOTCS
OJIHUMU U3 aKTyaJIbHBIX MPOOJIEM COBPEMEHHOCTH.

B mocnemnue rompl B monurpaduyuecKkyro W HM3AATENBCKYHO chepy
VY30ekucrana ObUIM BHEAPEHBI MEPEOBbIE HAYYHO-TEXHUYECKHE JIOCTHUKEHUS,
BBIBOJSILIIE €0 HAa COBPEMEHHBI YPOBEHb, IMOBBICHIIOCH KaY€CTBO M3/1aBAEMbBIX
KHUT W BCEM TMEYaTHOM MPOAYKIMH B COOTBETCTBUM C MEXKIYHAPOIHBIMU
crannaptamu. [lonurpaduyeckas MPOMBIIIUICHHOCTh CTPAHBI SIBISETCS HE TOJHKO

14 https://www.grandviewresearch.com/industry-analysis/commercial-printing-market
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BOXHOM OTPACIBIO SKOHOMHUKH, HO U OTPACIIbIO, BHOCSIIEH CYIIIECTBEHHBIN BKJIA]l B
COLIMAJIbHO-TyXOBHO€ DPa3BUTHUE HACEJEHHUSA, HAa PBIHKE KOTOpOWl chopmupoBaHa
cnenuduueckas  MapkeTuHronas cpena. B pecnyOnuke — 3(p¢deKTHBHO
bysaxmonupyoT okoio 3000 moaurpaguuecKkux U U3AaTebCKUX MPEANPUATHH, Ha
KOTOpbIX 3aHATO Oosiee 15 Thicau wuyenoBek. OpHaKo TMpuUBaTU3AIMS U
npeoOpa3oBaHue JACATEIILHOCTH OOBEKTOB KHIXKHOM M PO3HUYHOM TOPIOBIIH,
KHUKHBIX Mara3uHOB W OINTOBBIX TOPTOBBIX MPEANPHUATHI, Pa3BUTHE CHUCTEM
pacnpoCTpaHEHHs I€YaTHBIX U3JaHUM, KYPHAJIOB U KHUT B Pa3pbIBE C 3allpOCaMU
pBIHKA, OCOOEHHO pe3yJbTaThl HU(PPOBOM TpaHCHOpPMAIIMU BHI3BAIO CHUXKEHUE
cmpoca Ha TeyaTHble Wu3JdaHud. Takxke, Takue (QakTopbl, Kak pa3BUTHE
WH(OPMAITMOHHO-TEICKOMMYHUKAIIMOHHBIX CUCTEM, U3/IaHUE DJICKTPOHHBIX KHHUT U
noJjryuyeHne nHGopMaIum ¢ UCTIONIb30BaHUEM ceTH VIHTepHeT, MpUBENIU K YCHICHUIO
KOHKYpPEHIIMM Cpeau TMe4YaTHbIX u3JaHuid. B pesynpraTe pe3ko obocTpuiach
npo0ieMa mporu3BOACTBA, PACIPOCTPAHEHUS U MPOAAXKH IEYATHON NPOAYKIUU. ITO
TpeOyeT yCKOpeHHsi pabdOT MO  TMOBBIIIEHUI0O  KOHKYPEHTOCIIOCOOHOCTHU
noyurpaduyecKux NpeAnpUusITH Ha OCHOBE MaPKETUHIOBBIX CTPATEeTUH.

JlanHast nuccepraiMoHHass paboTa B ONPENEIECHHOM CTENEeHH CIIYKHT
peanu3anuy 3aaa4, 00o3HaueHHbIX B YKa3ax [Ipesunenra PecniyOnnku Y30ekucran
Ne VTI-169 ot 12 okTs16ps 2023 roga «O 10MOTHUTEIBHBIX MEPAX 10 Y CKOPECHHOMY
Pa3BUTHIO TIPOMBIIIICHHOCTH U e 0a30BbIX oTpacieii», Ne VII-60 ot 28 sHBaps
2022 roma «O Crpareruu pazsutusi HoBoro Y3o6ekuctana Ha 20222026 rombi»,
nocraHoBieHusix IIpesumenta Ne [III1-295 ot 15 aBrycra 2024 roma «O
JOTIOJIHUTENIbHBIX Mepax [0 JaJbHEHIIEMY MOBBIIIEHUIO MNPOMBIIIJIEHHOTO
noreHuuana B peruoHax», Ne III1-286 ot 7 aBrycra 2024 roma «O mMepax mno
pPa3BUTHIO COTPYJHHMYECTBA C M3BECTHBIMM MEXKIYHApOAHbIMM OpeHJamu u
MOJIJIEP’KKE HAIIMOHAIBHBIX OpeHA0B B cdepe npombiiuieHHOCTHY, No T111-392 ot
12 okts6ps 2022 roga «O mepax MO CO3JAaHUIO JIOMOJHUTEIBHBIX YI0OCTB IS
OecriepeOoHOro 00ecneyeHus: CbIpheM MPOMBIIIEHHOT0 Mpou3BoAcTBa», Ne I111-
3271 ot 13 cents6ps 2017 roga «O mporpaMme KOMITJIEKCHBIX MEp MO Pa3BUTHIO
CUCTEMbl HW3JaHUSI W PACHPOCTPAHEHUS KHIKHOW TMPOAYKUIHH, TMOBBIILICHUIO
KYJbTYpbl 4TeHMs», mocTraHoBieHUssXx Kabuneta MunuctpoB PecnyOnuku
V36ekucran Ne684 ot 26 nexadps 2023 roaa «O Mepax 1o peanu3anuu NporpaMmbl
«140 mnepenoBbIX MPOMBINUIEHHBIX MPEANPUSATHIY W BHEAPEHUIO CHUCTEMBI
«apomsbliiieHHas unoreka», Ne300 or 20 wmrons 2023 roma «O wMepax,
HANPAaBJIEHHBIX HA YJIYYIIEHUE SKOJIOTUYECKONH 0OOCTAaHOBKH B OTAEIbHBIX OTPACIsAX
IPOMBILUJIEHHOCTH, CHM)KEHHE  HEraTHUBHOIO  BO3ACUCTBUS  OTXOJIOB  Ha
OKPY’KaIOIyI0 Cpeay W 370pOBbe HaceleHHs, 3()PEKTHBHOE HCIOJIB30BaHUE
AIbTEPHATUBHBIX MCTOYHUKOB HEPTUN» U JAPYTUX HOPMATHUBHO-TIPABOBBIX aKTax,
KaCaroIMUXCs ACSITEIIBHOCTU OTPACIH.

CooTBercTBHE HCCIEI0BAHUA PUOPUTETHHIM HANIPABJICHUSIM Pa3BUTHS
HAYKH M TEXHOJIOTHH pecmy0nku. /[aHHOE Hay4YHOE UCCIIEOBAHUE BBITIOJIHEHO B
COOTBETCTBUU C MPUOPUTETHHIM HANpPaBICHHEM Pa3BUTUS HAyKH M TEXHOJOTH
pecnyonmukn  [. «/lyXOBHO-HpPaBCTBEHHOE M KYyJbTYpHOE  pa3BUTHE
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JEMOKpPAaTHUYECKOr0 M IPaBOBOro 00OIIecTBa, (HOPMUPOBAHME HMHHOBALMOHHOMN
SKOHOMUKH.

Crenenbs wu3y4YeHHOCTH mnpoOjembl. HaydyHo-TeopeTnueckne acneKTsl
UCCIICIOBAHUS  OCOOCHHOCTEH  KOHKYPEHTOCHOCOOHOCTH  MOJHUTpapuuecKux
OPEANPUATUN U3y4aIluCh MHOTUMU 3apyOE€KHBIMH YYEHbIMU. B 3TOM OTHOIIEHUH
HAay4HbIe pabOTHI TAKUX yueHbIX, Kak Caonos 1., T'yrkesnu C., Illennepuncka J1.,
Awmpu J1.X., ¥366 />x.B., Hoymua C.B., Hranra B., Ka6ara /., bpam6xa J[x., Acex
K., Xopacanu M. cranu kinaccuueckumu pabotamu’®. HecMOTpsi Ha 3HAUMTENbHBIH
BKJIAJ] [IEPEYUCIIEHHBIX UCCIIe0BaTeNel B 9KOHOMUUECKYIO HayKy, B UX padoTax He
VUYUTBIBAJIUCh OCOOEHHOCTH BBIOOpPAa MAPKETHHIOBBIX CTPAaTE€TMil MOBBILICHUS
KOHKYPEHTOCIIOCOOHOCTH TPEANpPUATHA, a Takxke crenudpuka 3¢¢heKTUBHOCTH
WCII0JIb30BaHUS MHHOBALIMOHHBIX MAPKETUHIOBBIX CTPATETHUM.

B crpanax CopapyxectBa HeszaBucumbix l'ocynapcTB HcciaeIoOBaHUsS
IIPOBOAMIIA Takue yueHble, kak Knumenko B.B., ITypunosa I'.K., bysnsckas /1.B.,
Pynaauruna J[.J1., KutaunoB A.b., AnapeeB M.A., I'natiok C.I1., Bunorpamoa
AM., lumurposa T.1O., Kapmam S.1. '® B HayuHsIX Tpyaax 3TUX yUeHBIX JAHEI
HAay4YHbIE€ PEKOMEHJALMHM 10 HCIOJb30BAHUIO PAa3JIMYHBIX METOJOB OIIEHKU
KOHKYPEHTOCIIOCOOHOCTH ~ MOJUTpaQUUECKUX MPEANpUsATAd U NPUMEHEHHUIO
MapKeTHHI'OBBIX CTpareruil. B yka3zaHHBIX paboTax HEIOCTATOUYHO HCCIEIOBAHbI
npo0JIeMbl CUCTEMAaTU3UPOBAHOT'O AHATIU3a MOBBIIIEHUS KOHKYPEHTOCIIOCOOHOCTH
MPEeANnpUsATANA MNOAUTrpapUuecKol W U3IaTENbCKOM JEATETbHOCTH HAa OCHOBE
MApKETUHTOBBIX CTPATETHM U ONPEIEIEHUs CTpAaTErui, HaIpaBJIeHHBIX HA 3aLIATY
BHYTPEHHETO PhIHKA.

OOmne acneKThl MOBBIIEHUS KOHKYPEHTOCHOCOOHOCTH MPOMBIIIIEHHBIX
npeanpusaTuil ¥Y30eKucTaHa Ha OCHOBE MapKETHUHI OBBIX CTPATEruii paCCMOTPEHBI B

15 Safonov Y., Gutkevych S., Shenderivska L. Peculiarities of Management of Enterprises in the Printing Industry
/IBaltic Journal of Economic Studies. — 2022. — T. 8. — Ne. 3. — C. 174-184.; Amri L. H. A. et al. The Challenges and
Strategies of Printing Industry //Proceedings of the First Jakarta International Conference on Multidisciplinary Studies
Towards Creative Industries, JICOMS. — 2022. — T. 16. — C. 354.; Webb J. W. Selected marketing practices and
profitability of medium-size companies in the commercial printing industry. — New York University, 1987.; Ndumia
S. W., Ng‘ang‘a W., Kabata D. Marketing strategy influence on sales performance of registered commercial printing
firms in Nairobi //International Academic Journal of Human Resource and Business Administration. —2020. — T. 3. —
Ne. 8. — C. 113-132.; Bramble J. Training needs for the book publishing and printing industries //Developing
knowledge workers in the printing and publishing industries. — 2002. — C. 220.; Aseh K. et al. The Future of E-
Commerce in the Publishing Industry //2021 2nd International Conference on Smart Computing and Electronic
Enterprise (ICSCEE). — IEEE, 2021. — C. 199-205.; Khorasani M. et al. A review of Industry 4.0 and additive
manufacturing synergy //Rapid Prototyping Journal. — 2022. — T. 28. — Ne. 8. — C. 1462-1475.

16 Knumenko B. B., Ilypunosa I'. K. [IpoGieMbl COBEpPIICHCTBOBAHUSA MMHUKA W3IATEIBCKOW OpraHU3alluy pr-
cpencrBamy //Borpocs! opMHpOBaHUS KpOcc-KyIbTYpHOI KOMIIETEHTHOCTH MOJIOZICKHU B cCOBpeMeHHOoH Poccun. —
2021. — C. 33-38.; bysibckas [I. B. ®yHKIMOHAIBFHOE MOACTHPOBAHUE CETHU IMPOIECCOB IMOIUTPAPUIESCKOTO
npennpusrtus //OrBeTcTBeHHbINA penaktop. — 2024. — C. 32.; Pynaeruna J[. JI. MogenupoBaHue meneil ToCTaBoK B
N3JaTeNbCKO-TIoNMUTpadguIecKkoll 0Tpacian Ha OCHOBE METO/la MaTPHIIbI JIOTHCTHYECKOTo npenmymiecTsa //V3Bectus
CankT-IlerepOyprckoro rocyaapcTrBeHHOro skoHoMudeckoro yausepceurera. — 2020. — Ne. 2 (122). — C. 224-230.;
Kutannos A. b. O630p nmonurpaguiaeckoii oTpacin 1 OCHOBHBIX KOHKYPEHTOB phIHKA B I. KpacHomap //OkoHOMHKa
u coryM. — 2023. — Ne. 6-1 (109). — C. 781-793.; Aunpeer U. A., I'natiok C. I1. PaspaGoTka cTpareruu pa3BuTHS
MONUrpauecKOro NPeANPHTHS C IPUMEHEHHEM METOI0B MHOTOMEPHOT0 aHaIu3a //MeTpoJiorus, CTaHAaPTH3 AL
u ynpasneHue kauectBoM. — 2022. — C. 12-14.; BunorpamoBa A. Y. AHajn3 KOHKYPEHTOCIIOCOOHOCTH HPEAPHSITHH,
o0cny)UBaOIUX monurpaduueckyo orpacis r. Bonrorpama //Pemakuuonnas komterus. — 2020. — C. 46.;
Humurposa T. 10., Kapgam . W. mponemxenue I[Ipemmpusarus monurpadudeckodl OTpacid B COBPEMEHHBIX
ycnoBusax //ConnanbHO-TYMaHHTapHbIE HMHHOBAllMU: CTPaTerdd (YHIAMEHTAIBHBIX M IPHKIAAHBIX HayYHBIX
uccnenopanuii. — 2021. — C. 777-780.
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Hay4YHO-UCCIIEI0BATEIbCKUX paborax A.Conuena, M.C.KocumoBoii,
M.P.bonrabdaeBa, 3.J[.AmunoBoii, M.A.Uxpamosa, III.[[x.OpramxomkacBou,
N.Y.HewsmaroBa, M.K.ITapgaesa, M.M.Myxamenosa, ['.A.Conuena, XK. JKanunosa,
3.A . Xakumona, O Xymaepa, .A.AXMeq0Ba U JPyruX ydeHbIX’,

B HayuyHO-HCCIenoBarenbCckux paboTax, MPOBEICHHBIX B 9TOM HaIlpaBJICHHH,
HECMOTpPS Ha WX MacIITa0bl HEIOCTATOYHO HM3Yy4YEHBI BOMPOCHI HCCICTOBAHMS
(bakTopoB, MTOBBIIITAFOIIINX KOHKYPEHTOCTIOCOOHOCTh COBPEMEHHBIX
noNMUrpa@uUIecKux MPEeaNnpuiaTHil Y30eKucTaHa, NPUMEHEHHS MapKETHHIOBBIX
CTpaTeTuil Il TIOBBIMICHUS MX COIMAIbHO-DPKOHOMHYECKON 3(P(GEeKTUBHOCTH U
BBISIBJICHUS  TIEPCIEKTUBHBIX  HaIMpaBlICHUM, a Takxke AuBepcUUKaAIUU
MapKETUHTOBBIX WHHOBAIIMN M JEATEIHHOCTH, YTO M OOYCJIOBHJIO BHIOOP TEMBI
JTAHHOM MCCIIe0BaTEeIhCKOM pabOTHI.

CBs3b TeMbl JUCCEPTANMM C IUIAHAMHM HAYYHO-HCCJIEI0BATE]IbCKHX
padoT BbICHICr0 00PA30BATEIBLHOI0 YYPE:KICHUS, B KOTOPOM BbINOJHEHA
auccepramusi. TeMa guccepTaldd BBINOJHEHAa B paMKaxX IIJJaHa Hay4dHO-
HCCIIeIOBATENbCKUX paboT TallKeHTCKOro ToCyJIapCTBEHHOTO SKOHOMHYECKOTO

YHUBEPCHUTETA.
Henbro uccaenoBaHusi sBisieTCd pa3padOTKa HAYYHBIX NPEAIOKEHUH U
PAKTUYECKUX PEKOMEH 1A, HaIpPaBJICHHBIX Ha MOBBIILICHHE

KOHKYPEHTOCIIOCOOHOCTH  MOJUTrpaduueckux  OpearnpusiTud  Ha  OCHOBE
MApKETUHIOBBIX CTPATETUH.

3amavu ucciaea0BaHNS:

M3y4YEHUE U CHUCTEMHBIM aHAIU3 TEOPUM MApPKETUHIOBBIX CTpaTEruu
MOBBLIIIEHUS ~ KOHKYPEHTOCHOCOOHOCTH  MpEeAnpusITHH  mosurpaduueckon
MIPOMBIIIJICHHOCTH;

onpeziefieHne KOHKYpeHIMH U (QopMupyromux ee (GakTopoB Ha PHIHKE
II€YaTHOU NMPOIYKIUHA U U3YUYCHHE UX BIIUSHUS HA MAPKETUHIOBYIO CPENLY;

BBISIBJICHHE BO3MOXXHOCTEH MCIIOJIb30BaHUSI B TMpPaKTHKE Y30eKucTaHa
MapKETUHTOBBIX CTPATET Ml BXOXKICHUS MOTUTPAPUIECKUX IPEIIPUATAN HA HOBBIE
PBIHKY C YYETOM OIIbITa 3apyOSKHBIX CTPaH;

OLICHKa [OKa3aTreled KOHKYPEHTOCIMOCOOHOCTH JUIsl  MCIOJIb30BaHUS
MAapKETHUHTOBBIX CTpaTEruil Ha MOIUTPAPUIECKUX TIPEANPUITUSIX;

17 Boltabayev M.R. O‘zbekiston Respublikasi to‘qimachilik sanoati eksport imkoniyatlarini rivojlantirishda
marketing strategiyasi: I.f.d. diss. avtoref. — Toshkent: TDIU, 2005.-35 b.; M.A.lkramov, Sh.Dj Ergashxodjaeva,
Z.D.Adilova, LU.Ne‘matov Upravlenie brendom. O‘quv qo‘llanma. —T:, Igtisodiyot, 2019-yil 305 bet.; Pardayev
M.Q., MuxammedovM.M. Xizmat ko‘rsatish soxasini rivojlantirish — ustivor masala. “Servis” J. Nel,2009.; Soliyeva
G. “O‘zbekistonda kitob savdosining rivojlanishi va uning iqtisodiy-ijtimoiy samaradorligini oshirish omillari”,
08.00.05—Xizmat ko‘rsatish tarmoglari iqgtisodiyoti (iqtisodiyot fanlari). (PhD) dissertatsiyasi. SamISI. 2018-yil.;
Jalilov J. Ozig-ovqgat sanoati korxonalarida marketing strategiyalarini qo‘llashning asosiy yo‘nalishlari /Economics
and Innovative Technologies. — 2022. — T. 10. — Ne. 6. — S. 237-244.; Xakimov Z. Sanoat klasterlarning sinergiya
samarasini aniglash va baholashga ilmiy yondashuvlar /Economics and Innovative Technologies. —2023. — T. 11. —
Ne. 2. — S. 154-165.; Jumayev O. Korxonaning marketing faoliyatini kompleks igtisodiy tahlil gilishning ilmiy-
metodologik asoslarini ishlab chigish // Ekonomika i turizm” mejdunarodniy nauchno-innovatsionnoy jurnal. — 2023.
— T. 1. — Ne. 9.; Axmedov 1. A. Korxonalarda marketing strategiyasini shakllantirish va amalga oshirish
mexanizmining o°ziga xos xususiyatlari /Raqamli igtisodiyot (Sifrovaya ekonomika). — 2024. — Ne. 7. — S. 242-264.
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BBISIBJICHHE BO3MOXXHOCTEH pa3pabOTKM MAapKETUHIOBBIX CTpareruil Ha
OCHOBE aHaJIM3a KOHKYPEHTHON CUTYallMH MO0 aCCOPTHUMEHTY Ha PhIHKE MEeYaTHOU
POJTyKIIMH;

OLIGHKA CTpPaTerHYecKMX MAapKETUHTOBBIX BO3MOXXHOCTEM B TeEKyIIen
KOHKYPEHTHOM cpejie monurpadudeckon oTpaciu;

dopmMupoBaHUE ACCOPTUMEHTHBIX CTPATETWid M OMpeAeieHNe HampaBlIeHUH
auBepcuPUKanny MoNurpadpuyeckux npeAanpusThii;

pa3paboTka MpeaIoKEeHUI M0 HCIONb30BAHUIO MAPKETUHTOBBIX CTPAaTEruil
KOHKYPEHTHBIX MTPEUMYIIECTB B PA3BUTUH MOIUTpAGUUECKUX MPEATNPUATUN;

COBEPILICHCTBOBAHUE  OPraHMU3AIMOHHO-)KOHOMHYECKUX  MEXaHHW3MOB
MCIOJIb30BAHMS MAPKETUHTOBBIX CTPATETUH HA MOTUTPAPHUIECKUX MPEATPUSTHSIX.

OO0beKkTOM HCCIeOBAHMA BBIOpAHbI MPEANPUSATHS, OCYLIECTBISIONINE
U3JIATENIbCKYIO U MOJUTpadUUecKyto AeSITEIbHOCTh B Y30€eKuCTaHe.

IIpenmerom  HMccileI0BaHMS  SABISAIOTCS  COIMATbHO-DKOHOMHUYECKHE
OTHOILIEHUS, BO3HMKAIOIINE B MpOIleccax MOBBIIICHUS KOHKYPEHTOCIOCOOHOCTH
noJaurpapuieckux NpeAnpUusTHii Ha OCHOBE MAPKETUHTOBBIX CTPATETU.

Metoabl mucciaenoBanusi. B wmcciaemoBaHMM HCIONB30BAIMCH  METOIBI:
CTaTUCTUYECKUI aHalu3, SMIIMPHUYECKash OLEHKAa, IKOHOMHKO-MAaTEMaTHYECKOE
MOJICTUPOBAHKE, MOJIEIb CUCTEMHBIX YpaBHEHUH, (DaKTOPHBIN aHAIIN3, YKCIIEPTHAS
ouenka, SWOT-ananu3, omnpoc, BbIOOPOYHOE  HAOMIOJIEHUE,  METOJbI
crparernyeckoro ananu3a GE/McKinsey, PLS-SEM, PEST.

Hayunasi HOBH3Ha HCCJIEIOBAHMSA 3aKIIIOUACTCS B CIEAYIOLIEM:

obocHoBaHbl «BbIcOKU» (0,71 < R; < 1), «cpennuit» (0,51 < R; < 0,70) u
«am3kui» (0 < R; < 0,50) npenensl Auana3zoHa 3HaUSHUN CBOTHBIX HHTETPAIbHBIX
rokazareieldl CpaBHUTEIbHOW KOMIUIEKCHOM OIIEHKH KOHKYPEHTOCIOCOOHOCTHU
noaurpa@uyeckux MPEANPHUATHI MO IMOKa3aTeasiM COCTOSHHUS 3(P¢EKTUBHOCTU
MPOU3BOJCTBEHHON JI€ATENbHOCTH, MapKETHHIa, HCIOJNb30BaHUS PECYpPCOB U
aJIalTalliy K PBIHKY;

000OCHOBaH BBIOOpP CTpaTeruii MOBBIIIEHUS KOHKYPEHTOCHOCOOHOCTH B
«Huzkom» (1,0 - 2,5), «cpennem» (2,6 - 3,9), «Boicokom» (4,0 - 5,0) quama3zoHax
YPOBHS KOHKYPEHTOCIIOCOOHOCTH MPOIYKIIMH 10 aCCOPTUMEHTY, MpeiaraeMoMy
NoMUTpa@UIECKUMHU  TIPEANPUITHIME, TyTeM (QOPMHUPOBAaHUS MPOTYKTOBOTO
noptdens ¢ y4eToM €€ pa3MelIeHHs B albTEePHATUBHBIC SYEUKH MAaTpPHUIIBI
IPUBJIEKATEIIBHOCTH OTPACIU U BO3MOXHOCTEH OM3HEC-eIUHMUII;

000OCHOBAaHO TMPENJIOKEHUE O TMOBBIIIEHUH KOHKYPEHTOCIOCOOHOCTH
nonurpad@uyeckux MPEANPHUSATHA 3a CUeT CTpaTeruidl JUAEepPCTBA MO H3AEPIKKaM,
muddepernuanuu 1 GOKYCUPOBAHUS, MPOMOPIUOHATHHO THOKUX TIO YPOBHIO
pPEHTA0ENBHOCTH MPOJaXK, PEHTA0CTBHOCTH BaJIOBOM MPUOBLIA U PEHTA0EIbHOCTH
OCHOBHOM JICSATEIILHOCTH;

MPEUIOKEHO HMCHOJIb30BaHNE KOHKYPEHTHBIX CTpPATErHii, OCHOBAHHBIX Ha
MOJIOKUTEILHOM BIUSIHUM SKOHOMHUYEeCKUX (An=1,881; 0,345), cCOlMOKYIBTYpHBIX
(Dn=0,358; 0,359) akTopoB M OTpUIIATEIHPHOM BIMSIHUU MNOJUTHUYECKUX (Bn=-
0,970; -0,407), dpakTopoB pa3zBUTHS LHUPPOBBIX TEXHOJOIMH M MHPOPMATHU3ALMH
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(Cn=-0,347; 0,674) Ha pa3BuTHC MOJUTPAPUUECKOTO TMPOM3BOJACTBA U
U3JIaTEeNIbCKUX YCIYT.

IIpakTuyecKkuii pe3yabTaT HCCAEAOBAHUS 3aKIFOUACTCS B CIEAYIOLIEM:

yCOBEpPILIEHCTBOBAHA METOIUKa AKCIIEPTHOM OIICHKH
KOHKYPEHTOCTIOCOOHOCTH MOJIUTpadUIECKuX MpepUsiTUH;

KJIaCCU(UIIMPOBAHBI MApKETHHIOBBIC CTPATErMd Ha OCHOBE Hay4YHBIX
MIO/IXO0JI0B K MAPKETHHT OBBIM CTPATETHsIM;

MpoBe/IeHa CUCTEeMHasl Kiaccudukanus GakTopoB, BIUSIONIMX HA CIIPOC Ha
PBIHKE NIEYaTHOM MPOAYKIIMH, aIallTUPOBAHHAS K pest-aHaIn3y;

pa3paboTaHa MaTeMaTHdecKast MOJIeTb UCIOJIb30BaHus AU PepeHIINATBHOTO
METOJIa, OCHOBAaHHOTO Ha CPaBHEHWHU, MPHU OIEHKE KOHKYPEHTOCIOCOOHOCTH
MPEAIPUATUM;

OTpezeNieHbl KPUTEpUU KOHKYPEHTOCIIOCOOHOCTH TMEYaTHBIX HM3JIaHUU IO
ACCOPTUMEHTY U MPEJUIOKESHBI TTOAXObI K MX OICHKE;

CTPYNIHUPOBAHbI  TIOKA3aTeMN CPABHUTEIBHOW KOMIUIEKCHOM  OIEHKH
KOHKYPEHTOCTIOCOOHOCTH MOJIUTpapUUIECKUX MpepUsTUH;

NPeUIOKEeHA KOHIENTyallbHAasl CXeMa TIOBBIIICHUS KOHKYPEHTOCTIOCOOHOCTH
noJirpaduIecKuX MPEANPUITHA Ha OCHOBE MAaPKETUHTOBBIX CTPATETUH;

pa3paboTan MEXaHHU3M obecrieueHus KOHKYPEHTOCIIOCOOHOCTH
noyurpaduyeckux MpeAnpUusITHi Ha OCHOBE (POPMHUPOBAHMS aCCOP TUMEHTHOTO
IPOIYKTOBOr0 OpPT(eEs.

J10CTOBEPHOCTH pe3yJbTaToB UCC/Ie0BAHUS. JloCTOBEpHOCTD
pEe3yNbTaTOB HCCIEAOBAHUS OINpENENsIeTcss TeM, YTO OHU Oa3upyroTcs Ha
CPaBHHUTCIILHOM U KPUTHYCCKOM aHAJM3€ HAyYHO-TEOPETUUYECKUX B3TJISAIOB
W3BECTHBIX YYCHBIX-DKOHOMHCTOB Ha TMPUHIMIBI MApKETHHTa, W3YYCHHH U
0000IIeHNH TIepeoBOr0 3apyOeKHOr0 ONbITA, AHAJINW3€ CTAaTUCTUYECKOW WU
OyXTrajnTepCKOl OTUYETHOCTH MOJIUTPadUUECKUX U H3JATENbCKUX MPEANPUATHH,
pe3yJIbTaTOB ~ MAapKETUHTOBBIX  MCCIEIOBAHWUW  aBTOpa,  OQHUIIHATBHBIX
CTaTUCTUYECKUX JAHHBIX, a TaKXe Jpyrod o(uIuaIbHO OIyOJIUKOBAHHOMN
MPAKTUIECKON MHPOPMAIIUH.

Hayuynasi u npakTu4yeckasi 3HAYUMOCTb Pe3yJbTaTOB HCCJIEI0BAHUS.
HayuHast 3HauuMOCTh pe3yJIbTAaTOB MCCIICIOBAHUS OMPEALIAECTCS BO3MOKHOCTBIO
170 MCIIOJIb30BAHUS npu pa3paboTke cTpaterui MTOBBIIIICHUS
KOHKYPEHTOCIIOCOOHOCTH TMONUTPadUUIECKUX MPEAIPUITHI U METOI0IOTMUECKUX
MIOJTXOJIOB, TTO3BOJISIONINX MPOBOJUTH MOJHYIO OIEHKY KOHKYPEHTOCIIOCOOHOCTH.
[lpemioxkeHHble  METOABI  WCCIENOBAaHUS  CIOyKaT Jasi  (HOpMHpOBaHUS
MapKETUHTOBBIX CTpaTeruii W TporpamMM, a Takxke HWH(QOpMarmoHHBIX 0a3
npennpusituii. Pesynbrarsl Hcclie10BaHus UCIOJIb3YIOTCS ISl COBEPIIIEH CTBOBAHMUS
KOHIICTITYQJIbHBIX OCHOB DPBIHOYHOW JEATEILHOCTH THUHOTrpaduid, H3AaTehCKO-
noJirpaduIecKuX TBOPUCCKUX JOMOB U OJUTPAPUICCKUAX TIPEITPUITHI.

[IpakTuyeckass 3HAYMMOCTH PE3YJIbTATOB MCCIEAOBAHUS OIPEACIIACTCS
BO3MOXXHOCTBIO HX HCIOJB30BaHMS TIPU HM3YYEHUU OCOOCHHOCTEH pPa3BUTHS
PBIHOYHOW JEATEIIbHOCTH, YBEIMYCHWHW PBHIHOYHOW IO TOJHUTPadUISCKUX
IpennpusiTuii, pa3paboTKe CTpaTerwii BBHIXOJA HAa HOBBIE CETMEHTHl PBIHKA U
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3aKpeIUIeHUsT Ha HHUX T[O3WIHK, (OPMHUPOBAHUM W  MPOTHO3HPOBAHUU
NEPCIIEKTUBHOM MapKETHUHTOBOM MporpaMMbl. VIcronb3oBaHuE MpeiiaraeMbix
MHHOBAIIMOHHBIX MapKETUHTOBBIX CTpaTerui MOBBIIIIEHUS
KOHKYPEHTOCIIOCOOHOCTH ~ MOJHUrpapuueckux  MPEANnpHUsITHH  CIocoOCTByeT
OTIpeIeNIeHNI0 OU3HEC-TINIAHOB U IIEJIEBBIX MPOTPAMM IO BBIXOAY MPEINPHUSTUN Ha
NEPCHEKTUBHBIE PBIHKM W PACHIUPEHUIO JCSITEIIBHOCTY B HOBBIX PBIHOYHBIX
CEerMEHTax.

BHenpenune pesyabTaTroB ucciaenoBanuid. Ha OCHOBe IOMyYE€HHBIX
HAYYHBIX pE3yIbTaTOB o MOBBIIICHUIO KOHKYPEHTOCTIOCOOHOCTH
MoUTpaPUIECKUX MPEANPUITUNA Ha OCHOBE MAPKETUHT OBBIX CTpaTerHil:

npeioxkenue 00 obocHoBanuu «Bbicokoro» (0,71 < R; < 1), «cpeaHero»
(0,51 < R; <£0,70) u «am3koro» (0 < R; < 0,50) mpenenoB nmuanazoHa 3HAYCHUH
CBOJIHBIX HMHTETPaJbHBIX TOKa3aTenell CpaBHUTEIBHOM KOMIUIEKCHOW OIICHKH
KOHKYPEHTOCIOCOOHOCTH MOJUTpAQUUECKUX MPEANpPUATANA MO IOKa3aTeNsiM
cOCTOSHUA A()PEKTUBHOCTH MPOU3BOJCTBEHHOM JI€ATEIbHOCTH, MAapKETHHTa,
WCIIOJIb30BaHUSl PECYpPCOB M aJaNTallUM K PBIHKY BHEAPEHO B JIESITEIBHOCTh
ArentctBa uHGOpPMAIMM M MAaCCOBBIX KOMMYHHKAIUH MpU AJIMHHHCTpAIUU
[Ipesunenta PecnyOnuku VY30ekucran (cnpaBka AreHTCTBa HH(OpManuu u
MAacCCOBBIX KOMMYHHKaIid mpu Anmunuctpanmu [Ipesugenta PecmyOmvku
V30ekucran Ne 06-02-16-943 or 10 d¢eBpans 2025 roma). B pesynbrare
MCIIOJIb30BaHUSl JAaHHOW HAay4YHOW WHHOBAllMM B JIEATEIbHOCTH W31aTeNbCKO-
nonurpaguyeckon kommanun AQO «IIIAPK» B 2024 romy mnoBbIlIEHA
3 PEKTUBHOCTH MCMOJIBb30BaHUS PECYpCcoB Ha 5,7% m obecneyeHa SKOHOMUYECKas
3 PEKTUBHOCTD;

npenjgoxxeHne o0 O0OOCHOBAHHOM  BBIOOpE  CTpaTerui  MOBBIIIEHUS
KOHKYypeHTOCIocoOHOocTH B «HH3KOM» (1,0 - 2,5), «cpemnem» (2,6 - 3,9),
«BBICOKOM» (4,0 - 5,0) muanazoHax ypOBHSI KOHKYPEHTOCHOCOOHOCTU MPOMYKIIHH
[0 aCCOPTUMEHTY, NpeAjaraeMomy MOIUTrpadUueCKUMH MPEANPUITUIMU, MTyTeM
(GopMHpOBaHUsA MPOIYKTOBOTO TNOPT(HENss ¢ YYEeTOM €€ pa3MElIEeHUus B
AIbTEPHATUBHBIC STYEUKHA MATPUIbI IPUBIEKATEIBLHOCTH OTPACIH U BO3MOKHOCTEMN
OousHec-enuHull anpodupoBaHo B AesTenbHocTd OO0 «Ofset-surxon» (crmpaBka
ArentcTBa MH(OpPMalMM W MAacCOBBIX KOMMYHHUKAIUM TpU AJIMUHUCTpaIUU
[Ipesunenta Peciybnuku Y30ekucran Ne 06-02-16-943 ot 10 despans 2025 rona).
B pesynbTare BHenpeHus: n1aHHOW HaydyHOU MHHOBAIMU B npakTtuky OO0 «Ofset-
surxon» ynaiaoch c(HOpPMHUPOBATH LIEJIEBOM AaCCOPTUMEHTHBIM mMOpTdhens U
YBEJIMYUTh PBIHOYHYIO JOJII0 HAPYKHOM PEKIIAMHOM CTEHJOBOM NPOAYKLIHWHU B
CypxangappuHcKkoi oomactu Ha 3,6% B 2024 roxy no cpaBHeHHUIO ¢ 2023 rogaom;

NPEJIOKEHUE O TOBBIIICHUH KOHKYPEHTOCIOCOOHOCTH MOJUTPAPUIECKUX
MPEeANpUsATUN 3a CUET CTpaTeruil JUAEpPCTBA MO M3AEpKKaM, TuddepeHunanun u
(hokycupoBaHusl, NPOMOPIIUOHATHHO THOKUX MO YPOBHIO PEHTA0EIbHOCTH MPOJIAK,
pEHTA0ETFHOCTH BAJIOBOM MPHUOBUIM M PEHTAO0EIbHOCTH OCHOBHOM JESTENbHOCTH
BHeapeHo B aestenbHocT OO0 «Ofset-surxon» (crnpaBka AreHTcTBa HH(POpMaIuu
M MAacCOBbIX KOMMYHMKauui npu Anmunuctpauuu llpesmpenta PecnyOinuku
V36ekucran Ne 06-02-16-943 ot 10 depans 2025 rona). B pesynbrare BHenpeHus
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JAHHOM Hay4yHOM MHHOBAllMM YJaJOCh MOBBICUTh KOHKYPEHTOCIIOCOOHOCTD
npoaykuuu u yeayr OO0 «Ofset-surxon», 1 yBEIMUUTh BBIPYUYKY OT peasii3aliuu
npoaykuuu Ha 11,8% B 2024 roxy no cpaBuHenuto ¢ 2023 roaom;

peUIoKeHr e 00 UCTIONb30BAaHUN KOHKYPEHTHBIX CTPaTEruid, OCHOBAHHBIX Ha
MOJIOKUTEITLHOM BIUSIHUM SKOHOMH4YEeCcKuX (An=1,881; 0,345), coMoKyIbTypHBIX
(Dn=0,358; 0,359) (akTopoB M OTpUIIATEIHHOM BIMSHUU ToauThueckux (Bn=-
0,970; -0,407), pakTOpoB pa3BUTHS HMUPPOBBIX TEXHOJOTHUN M WH(OPMATU3AUU
(Cn=-0,347; 0,674) nwa pa3BUTHEC MOJUTPAPHUECKOTO MPOU3BOJACTBA W
U3JIATENIbCKUX YCIYT BHEAPEHO B AesTeNbHOCTh CypXaHAapbUHCKOTO 00JACTHOTO
yrnpaBieHus WHQPOPMAalMd M MAaCCOBBIX KOMMYHHUKalWi (cripaBka ATEHTCTBA
uHGOpMaIlMl M MAaCCOBBIX KOMMYHHUKauuil mpu Anmunuctpaiuu IIpesuaenra
Pecrry6nuku Y36ekucran Ne 06-02-16-943 ot 10 deBpans 2025 rona). B pesynbrare
NOSIBUJIACh  BO3MOXKHOCTH  JIOTIOJIHUTENBHO YTOYHUTH M CKOOPJAUHUPOBATH
NEPCIEKTUBHBIE TOKA3aTeIN pa3BUTHA MPEANPHUATHH monurpapuueckon u
W31aTeNIbCKON OTPaCIH.

AnpoGauust  pe3yJbTAaTOB  HcceqoBaHusi. Pe3ynbrarbl  1aHHOTO
UCCIIEIOBaHUsL OOCYXAEeHbl Ha 4-X MEXIYHAPOJHBIX M 3-X pecnyOJIMKaHCKHUX
HAYYHO-TIPAaKTUY€CKUX KOH(PEPEHIIHIX.

[Myonukanus pe3yabTaToB HcciaeaoBanusi. [lo Teme muccepranuu
onmyOiMkoBaHO 12 Hay4HbIX pabOT, B TOM yucie 3 CTaTbl B OTEYECTBEHHBIX
KypHasax, 2 CTaThu B MEXIyHAPOJHBIX KypHaax v / TE€3UCOB JTOKJIAI0B.

O0beM u cTpykTypa auccepramuu. CTpyKTypa AUCCEpTAllMU COCTOUT U3
BBEJICHUs, Tpex TJaB, 9 maparpadoB, 3aKJIIOUEHHUS, CIMCKAa MCIIOJIb30BAaHHON
JUTEPaTyphl U MPUIIOKEHUH, €€ 00beM COCTaBIsIET 152 cTpaHuil.

OCHOBHOE COIEP KAHUE JUCCEPTAIINU
Bo BBenenuu auccepranuy 000CHOBaHbI aKTyaJIbHOCTh U BOCTPEOOBAHHOCTD
TE€Mbl HAy4HOW pPadOThI, CHOPMYIUPOBAHBI 1€1b M 3a/a4l, OOBEKT U MPEAMET
UCCIIEIOBAaHUs, OMpe/AeieHa CBA3b HCCIENOBaHUS C IJIaHAMU HAy4dHBIX padorT,
U3JI0O)KEHbl HAyyHasi HOBH3HA, HAy4YHbIE peE3yJIbTaTbhl, HAy4YHass W IPaKTUYECKas
3HaYMMOCTh JAHUCCEPTALMHU, MpeICcTaBIeHa HH(OPMAIUs O BHEAPEHUU B MPAKTUKY
pE3yJIbTATOB UCCIIEI0BAHUS, OIYOJIMKOBAaHHBIX pab0Tax U CTPYKTYpe AUCCEPTALIUU.
B mnepBoit rnaBe nuccepraumu noj HazBanueM «HaydHo-Teopernuyeckue

OCHOBBI NOBBILICHUSA KOHKYPEHTOCIIOCOOHOCTH npeanpusaTHH
noaurpaguyeckoii MPOMBINIJIEHHOCTH) M3YyYEeHbl TEOPUU MAPKETUHTOBBIX
cTpaTerui HOBBILLICHHUS KOHKYPEHTOCIIOCOOHOCTH NOJIUTpapUIECKUX

npennpustuii. KnaccudunmpoBana koHKypeHIUS U (HakTopsl, GOPMHUPYIOIIHE €€
Ha pBIHKE TMONMHTpapUUecKodl MpomyKIuu. VI3ydeH ONBIT MapKETHHTOBOM
NEATCIBHOCTH ~ MONMHUTpadUUuecKuX  NPEANpPUATANA  3apyOSKHBIX CTpaH W
MIPEICTABIICHBI MPEIIOKEHUS TT0 €TO UCTIOIB30BAHMIO B IPAKTHUKE Y30eKHCTaHa.
[ToBbIlIEeHNE KOHKYPEHTOCIIOCOOHOCTH MONUTPa@UUEcKO OTpaciu HMeEeT
BaXHOE 3HAYCHHE B MPOIIECCE IrI100aTn3aliy HallMOHATBHBIX YKOHOMUK. OJTHUM U3
BaXHBIX JJIEMEHTOB OOCCIEUCHHS KOHKYPEHTOCIIOCOOHOCTH OTPACTH SBISCTCS
pazpaboTka © peanmm3anus MapKETUHTOBBIX  cTpaTeruii. (OCOOEHHOCTHIO
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MapKeTHUHIOBOM CTpaTeruu SBJISETCS TO, YTO OHa (OpMHpYyeTcs Ha OCHOBE
CTPATETMYECKOTO YNPABJICHUS TAaKUX KOHUENTYyAJIbHBIX HAIPABICHUM, Kak
OpraHu3anys MpoAax, N3y4eHHUE CIIPOCa U KOHKYPEHTHOU CPEIbI.

[Tonurpaduyeckass TPOMBIILIEHHOCTh TI00abHO OXBAaThIBAET BECh MPOIIECC
neyaTu: OT Ju3aiiHa O KaHalOB CObITA W MPEJOCTaBICHUS HENOJUTrpaduiIecKux
yciyr. Takum o0pa3oM, onpeneneHue MPOMBIILIEHHOCTH BKJIOYAaeT B ce0s HE
TOJIBKO MHOKECTBO KOMITAaHUH, 3aHUMAIOIINXCA COOCTBEHHO M€YaThio, HO U YCIyTH
CHUCTEM JIOKyMEHTOOOOpOTa, JaMUHUPOBAHMS, MOHTa)a, pPEe3KH, JIAKUPOBaHUS,
KpallleHUs, 1A3aiiHa U T.JI.

[lonurpadgust sBiISIETCSI HUCTOPUYECKH PA3BUTON OTPACIBIO, TOCTOSHHO
BHOCSIIIIEH CBOM JOCTOWHBIN BKJIaJ B HAYYHBIM TpOrpecc M 00OecredynBaromIci
COLMAIbHO-?KOHOMUYECKOE Pa3BUTHE CTpaHbl. B TOJIKOBOM cioBape y30€KCKOro
A3bIKa MOHATUE «TUHOTpadUs» TPAKTYETCS KAK «TUIOrpadCKoe MpeArnpusTUe, a
nonurpaguss — Kak I€4YaTHOE JIeNo, W3JATeIbCKOe JEN0, HW3JarebcKas
nearenbHocTh. [loaurpadgus — 3To oOmKpHAas MPOMBIIIEHHAs! OTPACib, KOTOpas
3aHUMAETCsl MPOU3BOACTBOM KHUI M JKYpPHAJOB, ra3eT, 3TUKETOK, KapTorpaduu,
YIOAKOBKH, HArJSHOM W JPYrod Ie4YaTHOM NnpoaykKiuu. Bo MHOrux ciydasx
nevyaTtHas MNPOAYKUHsS KIAacCUpUUUpPYETcd Kak «Tunorpackas», TO €CTb
nonurpaduyeckas MNPOMBINUIEHHOCTb. OpgHako Mexay nonurpaduein u
tunorpadueit cymectByer psajn paznuuuil. Ha nmonurpaduueckux npeanpustusx
MOT'YT OJHOBPEMEHHO II€YaTaTbCsl KHUTHM, Ta3eThl W, HANpUMEp, KaJCHIApH.
Tunorpadus moO3BOJSET meyaraTh MUPOKO(YOPMATHBIE TUIAKATHI, PEKJIAMHBIC
a(uILbI U pa3IUyHble IeYaTHbIE MaTepUabl.

N3narenbcko-nonurpaduyueckas oTpaciab, SBISISICH OJHOM W3 BaKHEUIIMX
OTpaciell NPOMBIIIJIEHHOCTH, HapsAy C TeleBHACHUEM, paauo u HHTepHeTOM,
ABJISIETCSI OJTHOM M3 OCHOB BOIUIOIIECHUS MaTepHalioB HH(OPMAIIMOHHOTO OTOKA U
npeicTaBisieT co0OM OTpacib, YJOBJIETBOPSIONIYIO MOTPEOHOCTH HKOHOMHUKHU B
MEYATHOM MPOTYKLIHH.

B nmnocnemHue roapl CTpEeMUTENbHOE pa3BUTHE LU(MPPOBBIX TEXHOIOTUN
IOPUBOJUT K CYIIECTBEHHOMY BJIMSHHIO MHOXKECTBa BHEUIHUX (PaKTOpoB Ha
noJaurpadu4ecKyro oTpacib U U34aTeIbCKOE AET0. ITO CBSI3aHO CO CTPEMUTENBHBIM
Pa3BUTHEM KOMIBIOTEPHBIX TEXHOJOTHM, YBEIMUEHUEM KOJUYECTBA AIEKTPOHHBIX
KHUT U 3aMEHON TPaJUIIMOHHBIX HWCTOYHHKOB MH(OpPMAIMU OHJIAHH-PECYpPCAMHU.
[ToaToMy BO3HHKaeT HEOOXOAMMOCTh MHHOBAIIMOHHOTO Pa3BUTHSI OTEUECTBEHHBIX
M3/1aTeNIbCTB ¥ TUMOrpaguil ¢ y4eTOM MPUOPUTETHBIX HAPABICHUN 3TOHN chephl.

Crnpoc Ha MeyaTHYIO MPOAYKLHIO (OpMHpYyeTcs TMOA BIUSHUEM pAla
daktopoB. DT  (GaKTOphl  BKJIIOYAIOT  AKOHOMUYECKHE,  COILMAJIbHBIE,
TEXHOJIOTUYECKHE M DKOJOIMYECKHe acnekThl. OLeHka BIMSAHUSA KIIFOYEBBIX
(akTOpOB Ha CHPOC HA PHIHKE MMEYATHOW MPOIYKLIHUU MO3BOJSET MPOBOAUTH OoJiee
TOYHYIO OLIEHKY IEPCIEKTUBHBIX U3MEHEHNN B 3TOW OTPACIIH.

Cucremaruzanus HakTopoB, pOPMHUPYIOLIUX CIIPOC HA IEUATHYIO IPOAYKIIHIO,
nocpeacrtBom PEST-ananmza BakHa NI MOHMMAaHHUS ATOTO CHPOCA U NPUHATHA
crparernmyeckux  pemienmit. PEST-amamm3  (Political, Economic, Social,
Technological) — »3T0 wMeroxg aHanmM3a TOJUTHYCCKUX, OSKOHOMHYECKHX,
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COIIMAIBHBIX W TeXHoJIorndecknx (akrtopoB. B Tabmumme 1 mnpencraricHa
KJIaccuuKkamuss OCHOBHBIX (DaKTOpOB, BIHUAIOIIMX HA CHOPOC Ha PBIHKE
nonurpaduueckoit npoaykuuu. [lo nanaeiM Tabauibl 1 BUIHO, YTO OOJIBITMHCTBO
(GakTOpOB OKa3bIBAIOT CYIIECTBEHHOE BIMSHUE Ha (OPMHUpPOBAHWE CIpOca B
nonurpadgudeckoit  orpaciu. COOTBETCTBEHHO, TEPCIEKTHBHYIO JTUHAMHKY
00BEMOB MPOM3BOJICTBA MMEUATHON MPOAYKIIMHU 1€JIECO00pPa3HO M3yUyaTh HA OCHOBE
MaKpOIKOHOMUYECKHUX T[OKa3aTeieil, ¢ MCMOJIb30BAHUEM IMPOTHO3HBIX U JIPYTHX
MOJICIEH.

Taoaunma 1
Kaaccupukanuss pakTopoB, BIMSIONIUX HA CIIPOC HA PbIHKE MEYATHOMN
l'lpOIlyKIIHHlS
PEST-dakTopbl DakTopbl XapakTepucTHKA
IMonutnyeckue T'ocymapcTBeHHBIE @QopMupyoT cHpoc Ha JOKYMEHTHL, y4YeOHBIE MaTepHalsl M
(akxTOpHI TEHAEPBI U 3aKa3bI 3aKOHOJATEIFHBIC M3/IaHUS ISl TOCYAapCTBEHHBIX YUPEKICHUN
Hajnorosas nojJuTHKa TamoXeHHBIE TapH(pbl W HAJIOTOBBIC JIBIOTHI, TPUMEHSEMEIC
TOCYIapCcTBOM, BIUSIOT Ha (DOpPMHpOBAHHE CIIpoca Ha IEYATHYIO
MPOAYKITHIO.
3aKOHOIATEIHCTBO o | TocynapcTBeHHBIe OrpaHMYeHHss ¥ TpeOOBaHWS K MaTepuaiam,
pexmame UCIIONIL3YEMBIM B peKJlaMe, MOTYT OrpaHHUYMBATH WM YBEIHYHBAThH
CIPOC Ha MEYATHYIO MPOIYKIHIO.
BHI/IMaHI/Ie r()cy );[ap(;TBa K Bricoknit YPOBEHB BHHUMaHUA, yaemsaeMoro ToCy1apCTBOM
06pa30BaHUIO U KYJIBTYpe 00pa3oBaHMIO ¥ KYJBTYpE, YBEIMYMBAET MaciiTab KyJIbTYpPHBIX
MEpONPHSITHA, GOPMHUPYET CIPOC Ha YUeOHHUKH M HayUHbIE )KYPHAIIBI.
OKOHOMMYECKHE YpoBeHb DOKoHOMHYECKass  CTaOMJIBHOCTE  OOECIIeYMBAeT  COIMAIBHYIO
(akxTOpHI 5KOHOMHYECKOTO POCTa CcTaOMIIBHOCTh M COIHANBHO-KYJIBTYPHOE pa3BHTHE CTPaHBI, YTO
MOBBIIAET CIPOC HA KHUTH U HAYYHBIE PECYPCHI.
YpoBeHb I0X0IMOB | PocT mokynaTensHO# cocOOHOCTH HACEIECHHs YBEIHYHBAET CIIPOC
HaCeICHUS Ha MePCOHAIN3UPOBAHHYIO M KQYECTBEHHYIO ITPOIYKIIHIO
PasButne masioro | PasButne wMmanoro Ou3Heca YyBEIMYMBAeT CIPOC Ha BHU3UTKH,
OH3Heca OpeHIOYKH, peKJIaMHBle MaTepualibl, TeM CaMbIM OO0ecCIeUYrBaeT
pa3BUTHE PHIHKA IEUYATHOW MPOTYKIHH.
Ienst Ha chippe u | PocT mem ma Oymary, KpacKW M DHEPTOHOCHTEIM OTPULATENHHO
3HEPTOHOCHTENH BIIMSIET HA LIEHBI HA MPOLYKIMIO U CIIPOC HA ME€YaTHYIO MPOIYKIHIO.
HmnopT-3Kcmnopt CTOMMOCTh UMITOPTA CBHIPbS MJIM MPOIYKIIHH MOXET TOBIHUATH HA
YPOBEHb CIPOCA, YBEIMYUTH CTOMMOCTH IIPOM3BOJCTBA IEYATHOM
MPOAYKIMK, & INMPOKOE BHEIPEHHE HMIIOPTHBIX TOBAPOB MOXKET
HIOBJIMSATH Ha BHYTPEHHIOI KOHKYPEHTHYIO CpPEIy.
CouuabHble Ilemorpaduueckue Bo3spacrHas u mpodeccroHaibHas CTpyKTypa HaceneHus popmupyer
(akTopbl U3MEHEHHUS CIpOC Ha [ICUATHYIO POy KLHIO.
Vposenb obpazoBanus u | CHpOC HAa KHMIW, KYPHAIbl U HayduHble NyOnuKauuu CBA3AH C
KYJIbTYPbL YpoBHEM 00pa30oBaHUs U KYJIBTYPHBIM Pa3BUTHEM.
DcTeTHuecKue Poct TpebGoBaHMii HaceleHUS Ha BU3YalbHBIM JH3aiiH M KauyecTBO
TpeGoBaHus YBEIWYHBAET CIPOC Ha KAa4YECTBEHHBIE M MEPCOHATM3UPOBAHHBIC
TOBapBL.
DKoJIoru4ecKas [ToBbIIIEHHE 3KOJIOTHUECKON IPaMOTHOCTH HACEJICHHS 00eCIIeUnBACT
TPaMOTHOCTh POCT COIMATIBHOTO CIIPoca Ha IepepadoTaHHyIo OyMary ¥ Ie4aTHyIo
MPOAYKITHIO.
Texnomornueckue Hudpossie TexHOTOTHA PazButne TexHONOTrWI HUPPOBOH MEUaTH YBEIMYMBACT CIIPOC HA
(akTophI OBICTPYIO M IOCTYIIHYIO POIYKLIHIO.
ABTOMaTHu3aLus ABTOMaTH3aI¥sI TIPOLECCOB CHIDKAET Ce0EeCTOMMOCTh MPOAYKIUU U
MIPOU3BO/ICTBA MOBBIIIACT CIIPOC KIMEHTOB Ha Hee.
OHJIaiiH-3aKa3bl u | Kinuentsr CMOryT  BBIOMpaTh  IM3allH ¥ 3aKa3bIBaTh
HepCoHaNM3aIMsI MEPCOHAIM3NPOBAHHYIO IIPOAYKIIHIO B PEXKIUME OHJIAIH, CTHMYIHPYSI
crpoc.
uHoBanmonueie HoBrle OymaxkHble, Ime4YaTHbIE TEXHOJOTUH M  OKPALIMBAHHI
Marepuaibl CTUMYJIMPYIOT CIIPOC Ha BLICOKOKAYECTBEHHYIO ITPOAYKIHUIO

18 PagpaboTka aBTOpA.

38




Jloxon oTpacnu moaurpaguvecKkoil medaTtd Kak CerMeHTa MHPOBOTO PBIHKA
KOMMepUeckoil mneuyatu cocraBun 2254 muH gosmapo CIHA B 2024 rony.
[udposas meuats — paccMaTpUBAETCS KaK CETMEHT BBICOKOJOXOJHBIX MEYaTHBIX
TEXHOJIOTHiA, KOTOPBIN OyJEeT pacTh HanboJsiee ObICTPBIMUA TEMIIAMU B IPOTHO3HOM
nepuojie. B ctpaHoBoM pa3zpese oxujaercs, 9to ocooeHno MHaus ctaner crpaHoi
c HauOoJiee BBICOKMM CpEeIHEroJ0BBIM pocToM B mepuona ¢ 2025 mo 2030 rog,
nocturayB k 2030 roxy 39 183,1 mun nomutapos CIIIA. Ecnu B 2024 roay Ha 107110
CeBepHoil AMepuky Npuxoauinoch 33,2% MUPOBOTO pbIHKAa KOMMEPYECKOMW MeYaTh
o 00beMy J0X0ja Ha 3TOM pbIHKE, TO oxkuaaetcs, 4to B 2030 roxy CIIIA craner
JUJIEPOM MUPOBOTO PHIHKA [0 00bEMY J10X0J1a CPEAU CTPaH.

Kak m Bo Bcex ortpacinsax, pa3BuTHe HUPPOBBIX TEXHOJOTUH TpedyeT OT
MPEANPUSATUN TOUCKA CTPATETMUYECKHX aKTHUBOB, HAPABJICHHBIX Ha OOECHECYCHHE
s¢dekTuBHON  paboThl B  KOHKYpPEHTHOM cpeme. B ycimoBusix, Kkorna
nourpaguyeckas IPOMBIILIICHHOCTh CTAIKUBAETCS C aKTyalbHBIMU MpoOIeMaMu,
pa3paboTKka MapKETHHTOBBIX CTPATETHii, HAIIPaBJIEHHBIX HAa YCTPAHEHHUE MPOOIIEM C
1EeNbl0  OOecrieueHrss HENPEepPhIBHOCTH Ou3HEca, BBIKUBAHWA Ha pHIHKE U
JOCTIKEHUSI yCIleXa B BEJICHUMM OW3HECA, CTAaHOBUTCS KJIFOYEBOW 3ajadeit Jis
MHUPOBOM MOAUTpapUUecKor OTpaciu.

Bo BTOpOI ritaBe quccepranuu o HazBanueM «HMcciienoBanue pasBurus
PbIHKa  moaurpauyecKkMx TOBaAapOB M  MAapPKeTHHIOBOH  cpeabl»
MPOAHAIM3UPOBAHBI  COCTOSIHME  Pa3BUTHSl W PBIHOYHBIC  TEHJACHIUU
nonurpauyeckoil  MPOMBIIUIEHHOCTH W HM3JaTeNnbcTBa B Y30EKHCTaHE.
Pa3pabotranbl moAXoJpl K OIGHKE TMOKa3aTeleld KOHKYPEHTOCIOCOOHOCTH
noaurpapuueckux mnpeanpusatuid. OnpeneneHsbl CTPaTernyecKue BO3MOXKHOCTH
pa3BUTUSL  MyTEM  OLEHKH  KOHKYPEHTOCHOCOOHOCTHM  MOJUTpaPUUYECKUX
MIPEATPUITH.

3a roasl He3aBUCUMOCTU B PecmyOnnke Y30ekucTaH CO3/1aHbl MPaBOBbBIE,
SKOHOMUYECKWE U  COIMAIbHBIE  YCIOBUS, OOECHEUYUBAIOIINE KOpPEHHBIE
KaueCTBEHHbIE HW3MEHEHHMS B M3JaTEIbCKOM Jielie U mHoJurpaduueckon
npombinieHHocTH. 30 aBrycta 1996 roma Obur mpuHsAT 3akoH PecryOnuku
V30ekucran «OO0 U3AATENbCKOW AEATENBHOCTHY». OJTOT 3aKOH IIPEIO CTABHII
M3/1aTeIbCTBAM MPABO CAMOCTOATENBLHO OIpeAeisaTh W BbIOMpATh HAIpaBJICHUE,
TE€Mbl, CHEUHANIN3ALNI0, THUPAX H3JaHUM M aBTOpPOB. bbula OTMEHEHa IeH3ypa
PYKOIHCEW, TOATOTOBIEHHBIX K MeYaTu. BBeneHa peain3anusi U3JaHHBIX KHUT H
JPYTro¥ MPOAYyKIIMK Ha OCHOBE CBOOOJIHBIX JJOTOBOPHBIX OTHOIIIEHUH.

Emte ogHoii ocHOBHO# pedopMoii cTtpanbl crano [locranosnenue [pesuaenta
Pecrry6nuku Y36ekuctan ot 16 mapta 2020 roma NelII1-4640 «O nomoaHUTETHHBIX
Mepax Mo JalbHEUIIEMYy Pa3BUTHIO M3aTEIbCKOW U MONUrpaduyecKon cepb».
JIaHHBIM TOCTAHOBJIEHHWEM OBUIM TIOCTABJICHBI TaKHWE 3ajladyd, KakK pPe3Koe
COKpalleHHuEe BMEIIATENbCTBA TOCYAApCTBA, a TaKXkKe CO3/JaHHe OJaronpHsiTHON
JICIOBOM cpenbl B W3JaTeNbCKOM W monurpaduydeckord cdepe, oOecredeHune
MOCTaBKM KaueCTBEHHBIX YYEOHHKOB U y4E€OHO-METOJUYECKUX KOMIUIEKCOB JIIs
oOpazoBaTelbHBIX yupexaeHuil. B nenom B PecriyOnnke Y30ekucTan pea30BaHO
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MHOXECTBO  pedopM, HANpaBIEHHBIX Ha  pPa3BUTHE  TOJUTpAPUUIECKOMN
NESITeNIbHOCTH, TapaHTUPOBAHKE CBOOOIbI CYObEKTOB PhIHKA, pabOTaIOMIUX B 3TON
cdepe, obecrnieueHne KOHKYPEHTHBIX PHIHOYHBIX YCIOBUM AJIS HUX.

B V36ekucrane nmomurpaduaeckoit 1esTeNbHOCTHIO 3aHUMAETCS 00JIe€ THICIYN
npeAnpusITUi, ynciao Kotopbeix B 2015 roxy cocrasnsmo 695 exn., a B 2024 rony
rOCy/JapCTBEHHYIO peructpanuio npoun 1139 npennpusituii otpacinu. Takxke, B
cpenHeM OKoJIo 170 HOBBIX NPEANPUATHN €XKErOJHO HE NPOU3BOAUIM HUKAKOU
MPOAYKIUU.

B Pecnybnuke VY30ekuctaH o00bEM MNPOU3BOJCTBA NPOAYKIHMH ChEps
W3/1aTeIbCTBA U OTPAKEHUS MUChbMEHHBIX MaTepUuaioB (eyaTHbIX u3ganuii) B 2010
rogy cocrtaBun 209,6 mupa. cym., uro cocrtasisier 0,55 % B oOmem oObeme
MPOMBIIIIJICHHOTO MPou3BOACTBa, (,73% — B 00pabaThiBaroIIei IPOMBIIIIIICHHOCTH.
B 2024 rony o0beM W3AaHUS U OTPAXKEHUS MUCBMEHHBIX MaTepUalioB COCTABHUII
2217,7 mupa. cymoB, uto coctaBisier 0,38 mporeHTa oT 06beMa MPOMBIIILIICHHON
npoaykiuu u 0,45 mpoiieHTa oT 0O6beMa 0OpabaThIBarOIIEel MPOMBIIICHHOCTH.
[IpuBeneHHbie (PakTbl CBUAETEIBCTBYIOT O TOM, UTO MOJUrpaduyeckas
POMBILIIIEHHOCTh B PecnyOnrike Y30ekucTan pa3BUBaeTCsA MeIJIEHHEE, YEM IPyTue
OTpaciii NpOMbIIIIEHHOCTU. OHAKO, paCCMOTPEHHUE PA3BUTHS MOJUTpAPUUECKOI
IPOMBIIIJIEHHOCTH KakK KIIOUYEBOM OTpaciu, CIOocOOCTBYIOUIEH COIMANIbHOMY H
HPABCTBEHHOMY Pa3BUTHIO HACEJICHUSI, CTABUT HEOOXOAMMOCTh IIPOBE/ICHUS Oosiee
rJIyOOKOrO aHanu3a TEHACHIMI pa3BUTHs 3TOM OTPACiM U YCTAHOBJIEHHS YETKUX
CTpaTernyecKuX HalpaBJICHUH ee pa3BuTHs (Tabnuma 2).

Taoauma 2
O6beM (rogoBoii) NpoU3BOACTBA MPOMBILIJICHHOM POAYKIUH 110
BHIAM JKOHOMHMYECKOIi 1esiTeJbHOCTH, MJIpPA. cyMoB ™

Jlonst u3nanus u Jons nyOnukanum u
Wsasie 1 e e
Cobr IMpomemutennas | O6pabaTbBaroas OTpa’keHUe MaTepHanoB B MaTrepuanos B
HPOLYKIMS NPOMBIILIEHHOCTh |  MHCbMEHHBIX obreme obreme
MaTepHalioB MIPOMBILIUIEHHOU oOpabatbiBaroLeit
IIpOAYyKIUH, B IIPOMBILIUIECHHOCTH, B
IIPOLIEHTaX IIPOLICHTaX
2010 38119,0 28742,8 209,6 0,55 0,73
2011 47587,1 37295,3 234,2 0,49 0,63
2012 575525 44347 338,3 0,59 0,76
2013 70634,8 56068, 7 407,2 0,58 0,73
2014 84011,6 68225,7 473,3 0,56 0,69
2015 97598,2 78492,3 573,2 0,59 0,73
2016 111869,4 91483 939,9 0,84 1,03
2017 148816 120686,9 1129,7 0,76 0,94
2018 235340,7 189642,6 1260,3 0,54 0,66
2019 322535,8 254860,9 1361,9 0,42 0,53
2020 368740,2 305928,6 1081,5 0,29 0,35
2021 456056,1 378186,4 1683,2 0,37 0,45
2022 553265 460491,8 2627,5 0,47 0,57
2023 658991,7 556382,4 22177 0,34 0,40
2024 880198,5 745094,4 3359,7 0,38 0,45

19 TToaroToBEHO HA OCHOBE JAHHBIX ATE€HTCTBA 10 CTATUCTUKE nipu [Ipe3unenre Pecriybnuku

V30ekucTan. Www.stat.uz
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AHanu3 TMOKa3blBa€T, 4YTO IPOM3BOACTBO MEYATHBIX M3AAHUA WK
npe/yIo’KeHue JTaHHOM oTpaciau Y30eKHcTaHa TMpOA0IKAET JAEMOHCTPUPOBATH
TEHJCHIIMH 3HAYUTEIBHOT 0 pocTa. B To e BpeMs UMIIOPT MeYaTHBIX KHUT, OPOLLIIOp
Y aHAJIOTMYHOW MMEeYaTHOW MPOAYKIMH TaKXK€ POC BHICOKUMH TEMIIAMHU B TEUEHUE
nocynenHux jer. B vactHoctu, B 2023 rogy B CTpaHEe UMIIOPTUPOBAHO IE€YATHBIX
KHUT Ha CyMMY OKo0J10 68 mutH. nomnapos CIIA.

HeobOxonumocTthb pa3pabOTKM  MapKETUHIOBBIX  CTpaTeruy  Juis
noaurpa@uyeckux MpEeAnpusTHl CBf3aHa C BO3MOXKHOCTBbIO Y30eKucTaHa
3¢ (eKTUBHO NeCTBOBaTh B CIOXKUBILIEWCS Ha pBIHKE JI@HHOM OTpaciu
KOHKYPEHTHOM cpezie U JOOMBaThCsl aKTUBHOT'O 3KOHOMHYECKOro pocta. C nepBoro
JHS HE3aBUCUMOCTH Y30ekucraHa oco0o€ BHHMAHHUE YJEISETCS OpraHu3aluu
IPOJAXH KHUI W [E€YaTHBIX W3JAaHUM, SBJISIIOUIMXCS OCHOBHBIMH TOBapaMu
HapoJHOro noTpediieHus. Bo Bcex pernoHax pecrnyOIMKU CO37aHbl T0CTaTOYHBIE
YCJIOBUSI U BO3MOXKHOCTH JUIsl 9P(HEeKTUBHOM, CBOOOHON U KaueCTBEHHOW pabOThI
Mara3iHOB M TOPIOBBIX TOYEK, CIEHUAIM3UPYIOIIUXCS Ha MPOJAKE KHHUT U
nepuoaAnYecKux m3gaHuil. OnHako, B MOCIeAHEE BpeMsl LU(PPOBbIE TEXHOJIOTUU
KOPEHHBIM 00pa30M MU3MEHWJIN NOJUTPaPUUEcKyI0 U U3JaTelbCcKyto oTpaciib. Eciu
B3IJIAHYTh Ha KonuuecTBO u3ganuid Ha 1000 uven Hacenenuss B PecnyOnnke
V30ekucran, To HaunHas ¢ 2014 roma, HaOmMromaercss TEHACHIMS K CHIDKEHHUIO
KOJIMYECTBA JINTEPATYPHO-XYI0KECTBEHHbIX M3faHuid Ha 1000 uenm HaceneHus.
Ecnu B 2010 roay oOuuii Tupax uzaanuii coctabiisut 7805 sk3eMIuisipoB, To Kk 2024
rofy J3TOT Mmoka3zarenb cocTaBui 880 sk3emiuisipoB. Hambonbimas TeHIEHIHS K
CHIDKEHUIO 3aduKkcupoBaHa B u3gaHuu razer. Eciu B 2010 romy Tupaxk razer Ha
1000 yen wHacenmenust coctaBisl 6548 sk3eMiuisipoB, T0 B 2024 romy 3TOT
nmokasateinb coctaBmil 957 9Kk3eMIUISIpOB (PUCYHOK 1).
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B Typax razet Ha 1000 yen HaceneHus, 9K3

Yucio )KypHaIOB U APYTHX MEePHOAMYECKUX H3AaHUH (BKIIIOUAs IEPUOINYECKUE U31aHUS U OIOJUIETEHN ) Ha

1000 macemeuma nArn

Puc. 1. KomuvecrBo nydsaukanuii Ha 1000 yesn Hacesienus B PecnnyOsiuke
Viéexncran®

20 Cocraemneno aBTOPOM Ha OCHOBE JIaHHBIX ATeHTCTBa 0 cTatucTuke mpu [Ipesunente Peciybnmku Y36exucraH.
https://lib.stat.uz/uz/features/turmush-darajasi-va-ijtimoiy-soha
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KonnuecTBo nuTepaTypHO-XyH0kKeCTBeHHbIX u3gannii Ha 1000 den HaceneHus
TaKXK€ PE3KO COKparwioch 3a mnociennue roasl. B 2014 romy nurepaTypHO-
xynoxkectBeHHble u3nanus Ha 1000 uenoBek Hacenenust coctaBuwiu 1174 sx3emiuispa,
U €CJIM JI0 3TOro roja HabJroAanach TEHACHIMS K POCTY, TO B MOCIEIYIOMINE TObI
Habmomaercs cHmxkenne. Hanbonee Hu3kuil mokasarens Habmomancs B 2022 roay u
COCTaBUJI 57 DK3EMILUISIPOB.

['omoBo#t THpaxk medaTHeIX M3NaHuil B PecrmyOnmke Y30€KHCTaH TakKe UMEET
TEHCHIIMIO K CHIKEHHUIO, KOTOpasi coXpaHsyia cTabmibHOCTD B iepuoA ¢ 2010 o 2015
rog W Hadaina cHmwkartbca ¢ 2017 roma. HaumOosblnasgs TEeHAECHIMS K CHIDKEHUIO
Habmomanace B 2022 roay. B 2024 romy rogoBo# THpak KHAT U OpOIITIOp cocTaBmi 3,6
MJTH SK3EMIUISIPOB, TOI0BOM THpax ra3eT — 12,7 MIH 3K3eMIUISIPOB, a TOJOBOM THPaXK
KYpHAJIOB W Apyrux nepuoanyeckux miganuii — 0,8 muH sk3emruisipoB. Mcexons w3
BBIIIICH3I0KEHHOTO, AaKTyaJIbHOW 3a/adyeil sBisieTcs pa3paboTKa MapKETHHTOBBIX
CTpaTerui MOBBIIIEHUS! KOHKYPEHTOCIIOCOOHOCTH NOJIUrpauueckux MnpeAanpusTuii B
COBPEMEHHBIX YCIOBUSAX KOHKYPEHTHOTO U LIU(POBOTO PHIHKA.

UccnenoBanus, mpoBeIeHHBIE B paMKaxX Hay4YHOW pabOThI, MOKAa3bIBAIOT, YTO B
MapKETUHIOBOM  JIEATEIbHOCTH  M3AATENbCKO-MOIUTpadUIECKUX  MPEeANpUATUR
CYIIIECTBYET psil MPo0JIeM, CpeId KOTOPHIX:

- pa3BUTHE TEXHOJOTUN U 000py0BaHMs (CTPEMUTENIBHOE pa3BUTUE ITUPPOBBIX
TEXHOJIOTHIA TpeOYET OT M3aTEIbCKO-TOMUTPAPUUECKUX MPEANPUATUI TOCTOSHHOTO
00HOBIICHUS 000PYA0BaHUS);

- KOHKYpPEHILUS MEeXJy OHJalH-TuIaTopMaMu (B COBPEMEHHOM MHUPE MHOTHE
U3JaHus Mepenuin Ha UudpoBOi GopmaT, UTO CO3MAET KECTKYI0 KOHKYPEHIMIO C
OHJIAMH-TUIATPOPMaMH);

- He3((EeKTUBHBIE MAPKETHUHIOBBIE CTPAaTerul (HEKOTOpbIE KOMIAHHHU MOTYT
NPUIEPKUBATHCSA YCTAPEBIINX MAPKETHHIOBBIX MOX0/I0B, HE YIUTHIBASI MECHSFOIIHECS
NOTPEOUTETBCKUE MIPEATIOUTCHHUS);

- HEMOHUMAaHUE ayJAUTOpUM (HE BCE H3/ATENbCTBA U THUHNOrpapuu I1yOOKO
U3y4aloT CBOKO ayJUTOPUIO, YTO MOXET TPUBOAUTH K  HEMPABWIBHOMY
MO3UIMOHUPOBAHUIO MTPOAYKIMU U HELIETIEBOMY MapKETHHTY );

- 3aTpaThl U LIEHOOOpa30BaHUe (3a4acTyI0 BBICOKHE 3aTpaThl HA MIPOU3BOACTBO U
nevyaTh MOTYT YCJIOKHUTh KOHKYPEHIUIO C IIUPPOBBIMH aTbTEPHATUBAMH).

BcecTopoHHss olleHKa KOHKYPEHTOCHOCOOHOCTH MPEANPHUATUS HPOBOJIUTCSA C
HENBI0 pa3paboTku cTpareruu npeanpusatus. O030p U aHaIu3 paHee OMyO0TUKOBAHHOMN
JUTEPATYPHI IO BOIPOCAM KOHKYPEHTOCIIOCOOHOCTH MOJIUTpadhUIECKUX MpeAnpUsTUil
IPU UCTIOJIb30BAHUN MAPKETUHIOBBIX MHCTPYMEHTOB 7151 JOCTHKEHUS IOCTABIEHHBIX
IEJIeH, a TaKkKe MPOBEIECHHBIC MAPKETHHTOBBIE UCCIIEIOBAHMS TTO3BOJISIOT pa3padoTaTh
pAI IapaMeTpoB aHATU3UPYEMBIX MOKa3aTee.

[Ipy  oOulEeHKE  KOHKYPEHTOCHOCOOHOCTH  NPENNpUSATHI  Ipeasiaraercs
UCTIOJIb30BaTh AU(depeHIaTbHbBII METOI, OCHOBAHHBII Ha CPABHEHUU:

R.
q; = R—_‘ *100% (1,2,3,...n) (2.1)
10
I'ne,
q; — ©€IUHBIA DJTAJIOHHBIM I[OKa3aTelib KOHKYPEHTOCIOCOOHOCTH IO -
KpUTEPHIO;
R; — 3HaueHue 1-ro KpUTepus AJIs aHATU3UPYEMOTo TOBApa;
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R;, — MakcuMasibHOE 3HaY€HHUE 1-TO KpUTEpUs;
N — KOJIMYECTBO KPUTEPHUEB;

JIi  KOMIUIEKCHOW  CPaBHHUTENBHOM  OIGHKH  KOHKYPEHTOCIIOCOOHOCTH
noJurpadUIeCcKux NpeanpusITHiA peasiaraloTcs Caeayoniie rpynibl nokasarenei: 1.
[Tokazarenu mpoOU3BOJACTBEHHOU nearenbHOCTH;, 2. Ilokazarenu sddexTuBHOCTH
WCIIONIB30BaHusl pecypcoB; 3. Ilokasarenm MapKETHHIOBOM JeATENbHOCTH; 4.
[TokazaTenu coCTOSIHUS PHIHOYHOM aJanTauu

JI7ist OLIEHKM KOHKYPEHTOCIIOCOOHOCTH MOJUTrpaduuecknx mpeAnpusTuil Oblin
BbIOpanbl cieayromue npeanpuarus: OO0 «Ofset-surxon», OO0 «Cypxon-Hamipy,
W3 narenbcko-nonurpapudeckoe akuuonepHoe oobmectBo «lllapk». M3matenbcko-
nosurpadudeckoe axkuumoHepnoe oo6mectBo «lllapk» Pecnybnuku VY30ekucran
ABIISIETCSI OJIHUM U3 M3JaTENbCKO-MONUrpadUuecKux KOMIIAHUM c Ooliee ueMm
CTOJIETHEW UCTOPHUEH. YPOBEHb UCTIOJIB30BaHMSI COOCTBEHHBIX MOIITHOCTEH OOIIECTBA B
2019 roxy cocraBun 72,1% nns nedaru razeTHOM npoaykuuu v 75,1% s KHUKHO -
KYpHAITBHOU MevyaTu, 00IIECTBO CTPEMIIIOCH COXPaHUTh 3Ty TeHaeHIHo 10 2021 roza.
Onnako B 2022 romy HaOMIOAANIOCH PE3KOE CHIKEHHE YPOBHS HCIIOIB30BAHUS
MMEIOIINXCS MOIIHOCTEN, KOTOpoe cocrtaBmino 49,5% i ra3eTHOW NPOAYyKLIHMHA U
43,7% 1ist KHWKHO-KYpHAJIBHOM MeuaTH, 3Ta TeHACHIMs coxpanuiachk u B 2023 roay
(Tabmuma 3).

Tabauua 3
YPpoBeHb HCIO0/Ib30BAHUS POU3BOACTBEHHBIX MOILIHOCTEM
M3aarenbcko-noaurpaduueckoro AO «IIIAPK»,?! B npouenTax

Tunel NpogyKuNM 2019 r. 2020 r. 2021 r. 2022 r. 2023 1.
["azeTHast mpoyKIus 72,1 67,7 71,8 495 49,7
W3nanue KHUT U )KypHAJIOB 75,1 65,1 73,2 43,7 44,6

Jliist onieHKM KOHKypeHTocnocoOHoctn M3marenbcko-nonurpaduyueckoro AO
«IITAPK» MOHO ONpeAenuTh €ro 3KOHOMHUYECKHE IMOKa3aTeld IMyTeM OILEHKH HUX

TOJIOBBIX M3MEHEHHH 1O OTHOUIEHHIO K o00meMmy pocty oTpacau. OreHka
KOHKYPEHTOCIIOCOOHOCTH B TEpPBYIO oOdYepeab Oa3supyercs Ha  KpUTEpHUsX
KOHKYPEHTOCIIOCOOHOCTH BBIITy CKAaeMOU POy KLUH. Ouenka

KOHKYPEHTOCIIOCOOHOCTH MpoayKimu M3 aaTenbeko-nonurpaduueckoro npeanpusTus
«IITAPK» mpou3BoaUTCs ¢ UCMIOIB30BAHUEM MPEI0KEeHHON Gopmydbl (2.1) olleHKH

KOHKYPEHTOCIIOCOOHOCTH POy KIIWH.

G = That 220 = 22— 0,66

[To pe3ynbraTtam 3KCHEPTHON OLEHKU KO3(PPUIMEHT KOHKYPEHTOCIIOCOOHOCTH
npoaykimu M3narenscko-nonurpapuueckoro AO «IIIAPK» cocraBun 0,66 1o
CPaBHEHUIO C 3TAJIOHOM, YTO OTPAXKAET HU3KUI YPOBEHb KOHKYPEHTOCIIOCOOHOCTH.

JInst onleHKM KOHKypeHTocmocoboHoctu M3nmarenscko-nonurpaduueckoro AO
«IIIAPK»  ucnonb3yloTcsi  CTaTUCTHMUECKHME  TOKaszaTeld 1O  pe3yjbTaram
SKOHOMMYECKOU esATeNnbHOCTH 32 2022-2023 roasl 10 OCHOBHBIM KputepusiM. OLeHka
KOHKypeHTocniocooHoctu M3parenscko-nonurpapuyeckoro AO «IIIAPK» Obiia
paccuuTaHa Ha OCHOBE OOIIEeW CTAaTUCTUKU JAesTenbHOcTH. s o6oOumeHus

PE3YyJIbTaTOB OBIIM B3STHl MaKCHUMaJbHBIC 3HAYCHHS U IMOJIy4YCH OKOHYATEIbHBIM

21Cocrapieno no ganueM Mspatenscko-nonurpaduueckoro AO «IIIAPK».

43



pe3ynbrar (Tabnuna 4).
18K 10
K=" 2=—=10,62
n 16

Taoauna 4
Pe3ynbTaThl OLIEHKH KOHKYPEHTOCNOCOOHOCTH U3/1aTeN1bCKO-
nosurpaguueckoro AO «IIIAPK»?

Pacuernbrii

O0o3HaueHNE Kpurepnii onenkn 2022 rox | 2023 rON | |\ \aniren BRI
Iloka3aTes i NPON3BOACTBEHHOM 1eATEJIbHOCTH
K1 Wunekc romoBoro ¢usmueckoro obdwvema mnpousBoncTea | 112 % -33,2 <5% 0
POAYKIHHU
K2 O0beM NPOM3BOJACTBA MNPOLYKLMH Hpeanpustus/romosas | 46,6 47,15 < 70% 0
MakcuManbHas MomHocTh X 100% (B cpemHeM 1o BHAaM
MIPOIYKIIHH)
K3 KonnyecTBo peann3oBaHHBIX MHHOBAIMN B AaHATHU3UPYEMOM 0 1 Nmeercs 1
rony
K4 Jlosst nepepaboTaHHBIX OTXO/0B B UX 00meM oobeme, % 6 % 11% >5% 1
K5 Joast pabOTHHKOB C BbICIIMM  oOpa3oBanuem i | 25 % 32% > 10% 1
cepTUHUIMPOBAHHBIX B 00IIeH YMCICHHOCTH PaOOTHUKOB, %0
K6 Cpennsis 3apaboTHasI IJIaTa Ha MPEANPUSITHH 10 cpaBHeHuio | 18 % 22% Beicokuii | 1

CO cpenHei 3apaboTHO# MIaToM M0 OTpaciu, %o

IMoka3atesu 3(peKTUBHOCTH HCNOJIb30BAHNS PECYPCOB

K7 Hupekc cebedbcTonmocru, % 4,9 1,9 <5% 1

K8 Wupekc 3atpart nmo GpuHAHCOBOI IesITEILHOCTH, Yo 0 0 <5% 1

K9 Wupekc a¢dextuBHOCTH TPy, %o 3,2 6,5 >5% 0

IMoxa3aTe/iu MAPKETHHTOBOI 1eAATEILHOCTH

K10 Onpenensercs  goiell  HOBBIX  TOBapoB B 00IIEeM 4 8 Nmeercs 1
MPOAYKTOBOM TOpTderne

K11 Wupekc cObITOBBIX 3aTpart, %o 45 207 > 5% 1

K12 WHpekc cpegHel neHsl NpoayKIuH, % 6,8 11,7 > 10% 1

K13 Hnpnexc cedbecroumoctu, % -63,5 -67,6% < 10% 0

K14 OnpenensieTcss Ha OCHOBE BHEIPEHHBIX MapKETUHTOBBIX 0 1 Nmeercs 1
WHHOBAIIAH, CIIMHUIA

K15 Onpenensercs Ha OCHOBE pEHTHHTa  yYCTOHYMBOCTH - pi Kareropust | 0
CYOBEKTOB MPEAIPHHUMATEILCTBA% “C”, “I”

[loxa3aTe/ i COCTOSIHUS AJaNITAIIMHU K PHIHKY

K16 Wupekc pocra oTpaciu B IedoM/UHAEKC pocra odwema | 0,85 2,9 <5% 0
MPOJIAXK NPOAYKLUH NPEANPHUSTHS, B KO DHIIMEeHTE

Bcero 6a/10B 10

[Io  pe3ynpraTaM  OLIEHKa  KOHKypeHTocmocoOHoct  M3marenbcko-
nonurpapudeckoro AO «IIIAPK» cocraBmser koddpdumment 0,62. DyHKIms
UMUTAIIUM  HUCIOJIB3yeTCs JUIsi pacyeTa CBOJAHOTO HMHTETPAIBHOTO TOKa3aTens
KOHKYPEHTOCIIOCOOHOCTH TOBapa M MPeANpUsITHS NOIUTrpaduIecKoro Mpou3BOICTBA:

R =Y1K + X7, qf (2.2)
rae,
R — CBOOHBIM WHTETPAIBHBIA  TIOKa3aTeldb KOHKYPEHTOCIIOCOOHOCTH
MIPEANPUATHS;

22 CocTaBIeHO aBTOPOM.
Z3https://chamber.uz/contractor-rating.
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K! — xonudecTBeHHbI KO>(p(QUIMEHT ToKazaTenel i-ti TPyHmsl MO
KOHKYPEHTOCTIOCOOHOCTH MPEPHUITHS;

q]2 — KOJIMYECTBEHHbIC KOI(P(UIUCHTHI TOKa3aTele |- TpyMmbl 10
KOHKYPEHTOCIIOCOOHOCTH TOBAPOB MPEATNPHUSATHS;

CornacHo yClOBHMIO, O3HA4alolUIEeMy pPaBEHCTBO CYMMbI 3HA4€HHH 1O
ko3 duimentam snaunmoctu K' = 1; u g ]2 = 1, ko3hPUIUEHTHI BEca OMpeesIOTCS

9iCcIIOM ()aKTOPOB, BRIOPAHHBIX JJIS1 3THX KOA()PUIIMEHTOB. Y UUTHIBAs, UTO [T OLICHKH
KOHKYPEHTOCIIOCOOHOCTH TOBapa MPEANPHUITHS UCTIOTIB30BAIOCH BCETO 6 KPUTUIECKUX
KPUTEPUEB, a Ui OLEHKH KOHKYPEHTOCHOCOOHOCTH MPEANPUSITHS HCIOIb30BAIOCH
BCero 16 KpUTHIECKUX KPUTEPHEB, U MOJACTABUB BECOBBIE KO PUITUEHTHI B (popMyITy
(2.2), MOXXHO MOJTYYUTH CIEAYIOIIEE BHIPAKECHUE:

R; =073+¥" K'+027% 7, qF (2.3)
Hcnonb3ys JTAHHY IO dopmyiny, UHTErPAIbHBIN 1I0Ka3arelb

KoHKypeHTocnocooHoctn (R;) W3natenscko-nonurpadpuueckoro AO  «IIIAPK»
PacCUMTHIBAETCS CAEIYIOUIMM 00pa3oM:

R;=0,73 X" K+ 0,27%7., q]2 =0,73%0,66 + 0,27 * 0,62 = 0,64

CBojiHbIe UHTETpajIbHbIC MoKa3aTesu KOHKYPEHTOCIIOCOOHOCTHU
UHTEPIIPETUPYIOTCS CIIETYIOUUM 00pa3oM.

IIpu 0,71 < R; < 1 npeanpusaTre UIMEET BHICOKYIO0 KOHKYPEHTOCTIOCOOHOCTh. B
ATOM Clly4yae MNPEANPUSITHE IMOJTHOCTHIO YJIOBJIETBOPSET TPEOOBAaHUS PBIHKA CBOEH
MPOAYKIMEH WM YCIyTraMy U UIMEET MPEeUMYIIECTBO Tiepel] KOHKYPEHTaMH.

I[Ipu 0.51 < R; <0.70 mnpeanpusThe HAXOAUTCS HA CpPEIHEM YpPOBHE
KOHKypeHTOCIocoOHocTH. B 3ToM  ciyyae  HeEoOXOOUMBI  JOTIOJTHUTENbHBIE
CTpaTern4eCcKue MepHhI IS TOCTIKEHNUS JOMUHUPOBAHUS HAa PBIHKE.

[Tpu 0 <R; <0.50 KOMITAHHS uMeeT HU3KHIA YPOBEHb
KOHKYPEHTOCIIOCOOHOCTH, TO €CTh OHA cjabee CBOMX KOHKYPEHTOB Ha PBIHKE.

[Io  pesynpraramMm  OLEHKM  CBOJOHBIM  HMHTETPAJIBHBIA  TOKA3aTellb
KOHKypeHTocnocooHoctu U3narenscko-nonurpadpuueckoro AO «IIIAPK» cocraBun
ko3¢dduipent 0,66, uyTo ompeAensieT CpPeIHUN YpOBEHb KOHKYPEHTOCHOCOOHOCTH
MPEeANpUATUs. DTO CBUIACTENBCTBYET O TOM, YTO MPEANPHUATHE HE B IOJIHOW Mepe
YIOBJIETBOPSIET 3alpOChl pPbIHKA MM OTCTAa€T OT KOHKYPEHTOB II0 HEKOTOPHIM
KpUTEpUsIM.  YUUTBIBasE  3TH  OOCTOSTENBhCTBA,  HEOOXOAWMO  TIOBBIIIATH
KOHKYPEHTOCIIOCOOHOCTh ~ IMyTeM  BHeApPeHUs A(PPEKTUBHBIX  MApPKETHHIOBBIX
CTpaTerui AJisi IpeANpUATUN C HU3KMMHU MOKa3aTeIsIMU.

B tperperr rmaBe gmcceprammm noJ  HasBaHueM —«MUcmoJsib3oBaHme
MAPKETHHIOBBIX  CTpaTeruii B  MNOBBIIIEHHH  KOHKYPEHTOCIHOCOOHOCTH
noJurpauyecKux MpeInpusiTUii» 00OCHOBaHBI HAIpPABJICHUS  MOBBIIICHUS
KOHKYPEHTOCTIOCOOHOCTH MONMUTPaQUUECKUX MPENNPUITHI Ha OCHOBE (POPMUPOBAHHUS
ACCOPTHUMEHTHOTO MpoaykToBoro mnoptdens. [IpeanoxkeHbl cTpaTerud MOBBIICHUS
KOHKYPEHTHOTO TMPHUEHMYIIECTBA MONUTrpadUIeCcKUX TMPEANPUATANH W BHECEHBI
MPEAIOKEHHS M0 TIOBBIIIEHUI0 MX YKOHOMHYECKOW 3(dekTuBHOCTH. PazpaboTanbl
HAyYHO-TIPAKTUYECKUE PEKOMEHIALMU IO COBEPLICHCTBOBAHUIO OPTAaHU3AIIMOHHO-
HKOHOMHUYECKOTO MEXaHHW3Ma HCIOIb30BAHUS MAapKETUHTOBBIX CTpaTeruii Ha
noJurpadUIeCKux MpeanpusITHsIX.
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B xome pasButus 1udpoOBOM OKOHOMHMKM Mmepel  NoiaurpadpuyeckKkum
NPEANPUATHEM BCTAIOT HOBBIC 33/1a4d MO ONTUMHU3AIMU ACCOPTUMEHTA MPOTYKIIHUH,
TpeOyromue rryO0oKOro TEOPETUYECKOTO OCMBICICHUS! U MPAKTUYECKON peaau3aluu.
[Tonxoasl K YNpPAaBJIECHUIO ACCOPTUMEHTHOW MOJIMTUKOW MPEANPUATUS SBISIOTCS
npoOJIeMoi, paccMaTpuBaeMOil B paMKaxX TOBapHBIX CTpATErHl MapKETHHIOBOU
NEeATENBbHOCTH TMPEANPUATUH, OCHOBY KOTOPOW COCTaBIISIET IMOJIUTHUKA JOCTHXKEHHS
KOHKYPEHTHOT'0 PEUMYIIECTBA IPEANPUATUAMHU C AKLIEHTOM Ha METOJIbl U YPOBEHb €€
peanu3aiuu .

CyliecTByeT psa METOAOB CO3JaHUS MPOIYKTOBOTO moptdens, Haubosee
pacrpocTpaHeHHBIM M3 KOTOpBIX sBisieTcss maTpuiia GE/McKinsey. JlaHHBIN MeTOT
HIMPOKO TPHUMEHSAETCA MpPU aHajJu3€ MPOAYKTOBOTO MOPTQENs NpeaAnpusiTus Hu
CTpaTern4ecKoM IUIaHUPOBAHUM HAIIPABIIEHUH €ro AesTeNIbHOCTU. Ero ocCHOBHAs 1elb
— TPUHATHE PEIICHUI MyTeM OILICHKU MPHUBJICKATEIFHOCTH PHIHKA U KOHKYPEHTHOM
no3uuuu npeanpusatus. YtoOwl ucnons3oBarh Matpuy GE/McKinsey, HeoOxoaumo
OpPEXKJEe BCEro BBLACIUTH T€ BUABI MPOAYKIHMH, KOTOPHIE MOTYT OBITh HPEAJIOKEHBI
noJUrpaUIECKUMU  MPEANPUATHUIMH. OCHOBHOW  TOBapHBIH  aCCOPTUMEHT
noJurpauIecKux NPEeANnpUATHIl MOXKHO YCIOBHO pa3/ieiuThb Ha 8§ KaTeropui:
CTaHJApTHAas TMPOAYKIMA, CHEHUAIU3UPOBAHHAS TPOIYKIMWSA, KpeaTUBHAsA W
NEPCOHATM3UPOBAHHAS  TNPOIYKIHMSA, peKiIamMHas MPOAYKIHs, HKOJIOTHYecKas
NPOIYKLHA, NPOLYKLHS C TUPPOBBIMU U COBPEMEHHBIMU PELIEHUSM U, TPOLYKIMS AJIsI
MPOMBIIIUIEHHOCTH U CHEIMaJW3UPOBAHHBIX CEKTOPOB, a TaKXKe CIeIUaIbHAS
OPOIYKLHMA ISl MEPOTIPUSTHHA.

Jnsa  ¢dopMupOBaHHS AaCCOPTUMEHTHOTO TOPTQeEns Ha OCHOBE MAaTpPHIIBI
GE/McKinsey HeoOXoauMa OICHKa CYIIECTBYIOIIETO aCCOPTUMEHTHOT TOpPTQhems
noJurpauYecKux MNpeAnpUiTAd U TPEANOYTEHHsS KIHUEHTOB [0 KOHKPETHBIM
kputepusiMm. OcCHOBHasi 1IIeNIb  WUCCIAEAOBAaHUS — CO3JaHHE TMEPCIEKTUBHOTO
accopTUMeHTHOTO Habopa. Hcxonss w3 93TOro, mnoaurpa@uuecKkue MpearnpusITHs
JOJDKHBI M3y4aThb MHEHHUE KIMEHTOB Il (POPMHUPOBAHUS NPOIYKTOBOIO MOPT(hEs.
OcHOBHBIMH (PaKTOpaMU OIICHKH TMPU HCCIETOBAHWU MHEHHUS KIHEHTOB SBIISIFOTCS:
X1.1-06bem 151 poct PBIHKA; X1.3-ypoBeHb JOXOQHOCTH; X1.4-
KOHKYpPEHTOCHOCOOHOCTh; X1.5- moTpeOutenbckue HykIbpl. B kauectBe (hakTopos,
OTIPENEISIONMX KOHKYPEHTOCTIOCOOHOCTh MPOJAYKIMHK, BbIOpaHbl: X2.1-KauecTBo
npoaykuuu; X2.2-no3unus Openaa; X2.3-TEXHOJIOTMUECKOE MPEUMYILECTBO; X2.4-
YPOBEHB 00CITYKUBAHMUSL.

Martpumia, cocTaBieHHass 10 YPOBHIO IPUBIICKAaTeIbHOCTH pBIHKA U
KOHKYPEHTOCIIOCOOHOCTH, pa3ziesieHa BCEro Ha 9 CEKTOpOB, BKIIIOYAS:

Ilo sepmuxanvHou ocu — ONpeAENnseTcs OlEHKAa YPOBHEUW MPUBIEKATEIBHOCTH
pBIHKA Ha OCHOBE CIEAYIOMINX OaJIIO0B:

Huzkwii (1,0-2,5): Ha pbIHKE OUY€Hb HU3KUM MHTEPEC WM CIPOC HA MPOAYKT.

Cpennuii (2,6-3,9): Ha pbIHKE €CTh CIIPOC HA MPOIYKT, HO KOHKYPEHIIHS BHICOKA
WIN 00BEM OTpaHUYEH.

Bricokuii (4,0-5,0): uHTEpEC K MPOAYKTY M €TO OIS HA PHIHKE 3HAYUTEIIBHBI.

[To ropu3oHTaILHON OCU — OMpeaeneseTcsl MO3ULUSI KOHKYPEHTOCIIOCOOHOCTH
(HU3Kasi, CpeaHsisl, BHICOKAs).

YpoBHU NO3UINH KOHKYPEHTOCITOCOOHOCTH (HU3KHUH, CPETHUM, BBICOKHIA).

46



Ha ocnoge 6annvubix oyeHok KOHKYPEHMOCHOCOOHOCMU —ONpeOensiiomcs
creoyoujue YypoGHU:

Huzkuit (1,0-2,5): npoayKT ycTynaeT KOHKYpPEHTaM MO KayeCTBY WJIH YPOBHIO
00CITy>)KUBaHUSI.

Cpennnii (2,6-3,9): mpoayKT KOHKYPEHTOCTIOCOOEH, HO HE 3aHUMAaCT CHIIBHYIO
MO3ULHIO.

Bricokuit (4,0-5,0): npoayKT XapaKTepHU3yeTCs BHICOKUM KAaue€CTBOM, YPOBHEM
00CITy>KMBaHUS U1 HHHOBAIIMOHHOCTHIO.

KonnyecTBeHHbIE MOKa3aTeNU IO KaXIOMy acCCOPTUMEHTY, OLIEHEHHbIE Ha
OCHOBE OIPEICICHHBIX KpuTepueB, pasmemniarorcs B Marpuie GE/McKinsey B
cootBercTByromeM nopsanake. Marpuria GE/McKinsey — 3G ekTuBHBI HHCTPYMEHT
CTPATErnYeCcKOro aHaau3a NpOAYKTOBOro MopTdens noaurpapuyeckux KOMIAHUN U
MPUHITHUS ONTUMAIBHBIX permeHnid. OeHka npuBiekarenbHocTH phiHka OO0 «Ofset-
surxon» MO BHUJAAM MPOJYKIMH NPOBOAMIACH HAa OCHOBE BBIOpAaHHBIX (DAKTOPOB,
KOTOpPBIE PACCUUTHIBAINCH MPUMEHUTENBHO K BHJIaM NPOIYKLUH, BBIITYyCKaeMOU
npeanpustueM B 2024 roxy. Marpuiia GE/McKinsey, koTopas 6suta chopmupoBana
MyTEM BBEJCHUS CIEAYIOMMX 0003HaueHUi BUA0B npoaykiuu (Al-Buzutku, A2-
peknamubie  Qmaepsl, A3-Oyknetsl, Ad4-muakatel, AS-mpuriacurensHbie, A6-
Hapy’>KHbIE pEKJIaMHbIe CTEHAbl, A7-peKjlaMHble pa3JlaTOUYHbIE MaTepuaigbl C
(bUpMEHHBIM JTOTOTUIIOM, A8-OYKJIETHI C IpOrpaMMaMH MEPOTIPUATU, A9-0eH KUK,
A10-cyBeHupHbIe HAOOPHI AJIsI MEPOTIPUATHI), IPE/ICTABIICHA HA PUCYHKE 2.

Ha pucynke 2 mnoxaszan meron ananuza GE/McKinsey, ucnonb3yemsblil s
dbopmupoBarus accoptumentHoro moptdens OO0 «Ofset-surxon». BrissBrenue
CTpaTern4eCcKUX BO3MOXHOCTEH M TpeljiaracMble MapKETUHTOBBIE CTPATETUU IS
KOKJOr0 THIIA MPOAYKTAa, COOTBETCTBYIOLIME HAJICKAIIUM sUeWKaM MaTpUIlbl,
MIpeICTaBICHBI B TAOIHUIIE 5.
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KomryperTocmocobHOCTs IPOIYKIHHE

Puc. 2. Anaan3 accoprumenta QOO «Ofset-surxon» Ha OCHOBe
marpunbsl GE/McKinsey*

24 CocTaBJIeHO aBTOPOM
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OcHoBHble pe3yibTarhl, noiaydeHHble 10 Matpuie GE/McKinsey,
MOKa3bIBAIOT, YTO OCHOBOM KOHKypeHTHOro mnpeumyuiectsa OO0 «Ofset-surxon»
ABIIAETCSA TUI MPOAYKIMU — HapyXHbIe pekiaamHble cTeH bl (A6). Ilockonbky THI
MPOJYKIIUA HAPYKHBIE pekiamMHbie cTeHAbl (A6) oTHocuTcs K 30HE «CpemHsis
KOHKYpPEHTOCIIOCOOHOCTh M BBICOKAasi  TPUBJIEKATEIbHOCTb»  MaTpHUIbI
GE/McKinsey, mpoJyKLusi 3TOM 30HBI MOJb3YETCS BBICOKMM CIPOCOM, HO JUIS
HOBBIIICHUSI KOHKYPEHTOCHOCOOHOCTH HEOOXOJUMBI YETKHE CTpaTernyecKue
noaxonabl. COOTBETCTBEHHO, OBUIM TPOBEIEHBI CTATHYECKUE aHaIU3bl IS
o0OecrieyeH s MPEeUMyLIECTBA 0 U3EP>KKaM MO 3TOMY BHJly HPOTyKIHH.

Tadauuna S
Crpykrypa marpunsl GE/McKinsey nis gopmupoBanus

ACCOPTHMEHTHOTO MopTdensi moaurpaguyecKux npeanpusaTHii >

Bobicokas Cpennss Hu3skas

KOHKYPEHTOCMOCOOHOCTh | KOHKYPEHTOCIOCOOHOCTh | KOHKYPEHTOCIHOCOOHOCTH
Bobicokas WuBectupoBanue no | Pazeutue  mpousBoactsa | Ilognepkanue
NMPHBJIEKATEJIbHOCTh | MPOAYKTY (siueika 1) MPOIYKIKH (siuerika 2) MPOM3BOJICTBA (sTUeiKa 3)
Cpennss Crumynupyromuit Ionnepxxuanue CokpanieHue
NMPHUBJIEKATEILHOCTh | MAPKETHHT IS Pa3BUTHA | IPOAYKINH (sUeiika 5) MIPOU3BOJICTBA TPOIYKIIHH

phIHKa (suciika 4) (sraeiika 6)
Hu3skas CoxparmieHne OcraHoBka mpon3BojacTBa | OCTaHOBKA IPOW3BOACTBA
NMPHUBJIEKATEILHOCTh | IPOM3BOJICTBA TPOMYKIINH | IPOMYKINH (s1aeiika 9) poayKTa (sueiika 9)

(staeiika 7)

Ha ocHOBanuu pe3yabTaTOB MPOBEICHHOTO WCCICIOBAHUS TPEITPUITHS
MOTYT HCIOJIb30BaTh CIEAYIOIIHE TPU OCHOBHBIE CTpPATeTWH ISl TOBBIIICHUS
COOCTBEHHOTO KOHKYPEHTHOTO TMPEUMYILECTBA Ha pPbIHKE. OTH CTpaTeruu
MPUMEHSIOTCS B COOTBETCTBUU C PECYypCaMH KOMITAHWH, PHIHOYHBIMH YCIIOBUSMH U
HEJSIMU:

1. JlumepctBo mno wusnepxkkam (Cost Leadership). Ilpeanpusitue
MUHUMH3UPYET U3ACPKKH B MIPOIIECCE MTPOU3BOACTBA U OOCITY )KMBaHUS, TIpeIjIaras
caMble HHU3KHE IIEHBI Ha pBIHKE. JTa CTpaTerus HampaBlieHa Ha 3aBOCBaHUE
OO0JIBIION JTOJIM PHIHKA U OTIEPEKEHUE KOHKYPEHTOB.

2. Nuddepennmarnus (Differentiation). [Ipeanpusitue 1eMOHCTPUPYET TOBAPHI
W YCIYTH KaK OTJIMYHBIC M 00Jiee IICHHBIC TI0 CPABHEHHIO C TOBApAMH M yCIIyraMu
KOHKypeHTOB. llemp 3TOW cTpaTermm — cnaenaTh MPOAYKT YHUKATBHBIM IS
IIOKyTIaTeNen.

3. ®okycupoBanue (Focus Strategy). Ilpenmnpustue ¢okycupyer CBOIO
CTpaTerul0 Ha KOHKPETHOW TpyIIe KIWEHTOB, CETMEHTE TPOAYKTa WIH
reorpaguvyeckoM pbIHKEe. Pasnuuatorcs nBa Buaa cTpareruu (poKycHpoBaHUS.
dokycupoBaHUE Ha 3aTparax: MUHUMU3ALUS 3aTpaT B ONPEIEICHHOM CErMEHTE.
dokycupoBanue Ha auddEpeHInaiN: MPEUIOKEHNE YHUKATLHOTO TOBapa WM
YCIIyTH ONIPEACTICHHOMY CETMEHTY.

OneHka  BIUSHUSA ~ COIMAIBHBIX, OKOHOMHYECKHX, KYJIbTYPHBIX U
TEXHOJIOTUYECKUX (HAKTOpOB Ha 00BEM HU3JaTelbckux yciayr B PecryOnuke

25 CocTaBIieHO aBTOPOM

48



VY30ekucTaH Mo3BOJISET BRISIBUTH (PAKTOPHI, OKA3BIBAIOIIHE 3HAYNTEIIHLHOE BIUSHHIE
Ha NEPCHEKTUBHOE pPa3BUTHE ATUX YCIOyr. B KauecTBe OCHOBHBIX 3aBUCUMBIX
MEPEMEHHBIX, OTpaXaroLUX YPOBEHb pa3BUTHUS noJIurpapuyecKoi
MPOMBIIILIEHHOCTH, ObLITN BBIOpaHbI: Y 1-pa3BuTue U34aTeIbCKUX yCayT; Y2-00beM
U3JIaHUS U OTPAYKEHUSI TUCbMEHHBIX MATEPUAIIOB;

B xauyecTBe He3aBUCUMBIX IEPEMEHHbBIX BKJIFOUEHbBI: S)KOHOMUYECKUE (PaKTOPHI,
nojuTuyeckue (paxkTopel, (pakTopsl pa3BUTUA LUUPPOBBIX TEXHOJOTMU U
uH(OpMaTH3aIUK, COIMOKYIbTYpHBIE (akTopbl. Kpurnueckue 3HaueHus s
KOKI0M JaTeHTHOW (aKTOPHOM TEpEeMEHHON  OIEHHWBAIOTCS HAa  OCHOBE
KOJIMYECTBEHHBIX CTATUCTHYECKUX MMOKAa3aTEeNe:

B kauectBe An-sKOHOMUYECKUX (DAKTOPOB BKIIFOUEHHI cieayromiue: Al-o0bem
BAJOBOT'0 BHYTPEHHErO MpOJIyKTa (CrocoOoM MpOu3BOJCTBA); A2-KOIHMYECTBO
BHOBb CO3JIaHHBIX NPEANPUATUNA U opranuzanuii (3a rox); A3-o6beM pPO3ZHUYHON
TOPrOBJIH (FOJA0BOM), MIIPA CyM

B kauectBe Bn-nonutuyecknx (pakTopoB BKIIOUYEHBI: B1-umcThie Hajgoru Ha
NPOAYKTHl (B TOCTOSIHHBIX I1I€HAX, TOJIOBbIE), MIpJA. cyM; B2-uHBectuuuu B
OCHOBHOM KanuTai 3a CYET CPEJCTB rOCyAapCTBEHHOTO OO/ IKETa;

K Cn-pakropam pa3BuTus LUPPOBBIX TEXHOJIOTUA M MH(POpMaTU3aLUU
otHocsTcs: Cl — poct nHpOopManuoHHBIX yciyT; C2 - pocT Koau4yecTBa aDOHEHTOB,
NOJKJIIOYEHHBIX K ceTu MHTepHer; C3-u3meHeHne o0beMa Npojax 3JIeKTPOHHON
KOMMEPIIUH;

B kagectBe Dn-conmMokyiIbTYpHBIX (DaKTOPOB BKJIIOYEHBI CIEAYIOIINE
nepeMeHHble: D1-u3menenue o0iero 10xoaa Ha qyiny HaceneHus; D2-u3meHeHue
KOJIM4YecTBa 0011e00pa30oBaTelbHbIX yUpexaeHuil; D3 - u3meHeHne 4MCIeHHOCTH
oOyuvaromuxcs B 00meoOpa3oBaTelNbHBIX yupexaeHusax; D4- u3MeHeHue
KOJIMUECTBA BBICIIUX YUeOHBIX 3aBeieHul; D5-13MeHenne YnciieHHOCTH CTy ICHTOB
BBICIINX y4eOHBIX 3aBejieHuit; D6-n3mMeHeHne Koanm4yecTBa KHUT U JKyPHAJIOB;

Jis  ompeneneHus CUIbl  BIMAHMUS BBIOPAaHHBIX CKPBITBIX  (PAKTOpPOB
HEOOXOIMMO HCIOJIb30BaTh METOJ PErpecCMM HAUMEHBbLIMX KBaJIpaToB. ITO
CBSI3aHO C TE€M, YTO OOIIME CTATUCTUYECKHUE JaHHBIE MO 3TUM IIOKa3aTEesIM I10
V30ekucrany  u3ydaroTcss  HallMoHanmbHBIM — CTaTUCTUYECKUM  ar€HTCTBOM
PeciyOnuku Y306ekucraH Ha ocHoBe JaHHbiXx 3a 2010-2023 roxel. Meton
MOJICIUPOBAHUSl  CUCTeMaTH4Yeckux ypaBHeHuidl (SEM) wucnons3yercs st
onpezenenus dhdexTa HakTopoB, BIUAIONINX HA PA3BUTHE U3IATEIbCKUX YCIYT U
M3MEHEHHE 00beMOB U3aHUSI U OTPAKEHUS MMCbMEHHBIX MaTepuaioB. B moaenu B
KauecTBE JIATCHTHBIX NIEPEMEHHbIX BbIOpaHbl An, Bn, Cn, Dn, koTOpbie ABISIIOTCS
HETOCPEJICTBEHHO HEU3MEPUMBIMU TEepeMEHHbIMM, ToaxoasmumMu mis STEP-
aHalM3a B KayecTBE (PaKTOpOB, BIHUAIONIUX HAa KOHKYPEHTOCIOCOOHOCTh
noyUrpaduyecKux NpeanpHusITHIA.

BriOpanHble  WHIWUKATOPHI 1O  JIATCHTHBIM  TIEPEMEHHBIM  SIBIISIFOTCS
SHJOT€HHBIMU MIEPEMEHHBIMU, KOTOPbIE IOMOTAIOT OMPEIEINUTh 3HAUEHUE CKPBITHIX
nepemenHbix Al, A2, A3, Bl, B2, C1 C2, D1. KoadduurienTs! Koppensiuuu Mexay
JATEHTHBIMU TEPEMEHHBIMM W HMX HMHAMKATOpaMU MPEJCTaBIseT CcoO0oi
kod(urmeHT perpeccun (pakTopos.
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B Ttabaume 6 mpeacrtaBieHBl Pe3ysbTaThl OIEGHKH BIUSHHUS (PAKTOPOB Ha
pa3BuTHE MNOJUTpadUUECKOro TMPOM3BOJICTBA W HM3JIATEIbCKUX YCIYT, COTJIACHO
KOTOPBIM HAOJIIOJAETCSl OTPULIATENIBHOE BIIMSIHUE TMOJMUTHYECKUX (HaKTOpOB Ha
pPa3BUTHE U3AATEIBCKUX YCAYT U pa3BUTHE MOAUTPadUyeCKOro MPOU3BOICTBA. DTO
0OyCIIOBJICHO B OCHOBHOM JIBYMsI (paKTOpamu: MepBbIi — YHUCTHIC HAJIOTH, BTOPOH
— 00IIMe UHBECTUIIMH U3 TOCYapCTBEHHOT0 Oro1keTa. CoryiacHO pe3ysbTaTaM, 3a
MOCJICTHUE TOJIbI TPABUTEIILCTBOM HE MTPEAO0CTABIISIIUCH HUKAKUE TOCY AAPCTBEHHBIEC
JBTOTHI JIJIS TTOICPIKKH TOJIUTpa@UIECKON M M3/IaTeIbCKOM e TEIbHOCTH.

Taoauna 6
Ouenka BJaUsIHUA (PAKTOPOB HA Pa3BUTHE IPOU3BOACTBA MEYaATHOI
NPOAYKIMHU U U31ATEeTbCKUX ycnyr26

Y1- pazBuTne Y2- pa3BuTHE IPOU3BOJICTBA
CkpbIThIe PaKkTOPBI .
U31aTeIbCKAX YCJIYT NMeYaTHO MPOAYKIIMH

An - 5KOHOMHYECKHE (HaKTOPBI 1,881 0,345
Bn - noautryeckue hakTopbl -0,970 -0,407
Cn -(I)aKTOELI pa3BuTHS IU(GPOBBIX -0.347 0,674
TEXHOJIOTUH W HHPOpMATHU3AHH

Dn- conuokyJIbTypHBIC (GaKTOPBI 0,358 0,359

HaGmronaercst MmojoXKUTENbHOE BIMAHHE BBIOPAHHBIX AN-3KOHOMUYECKUX
(bakTOpoB Ha pa3BUTHE NOJUTPAPUUECKON U U3AATENBCKON AESITENbHOCTU. OLIEHKA
IPOBOJAMJIACH MO TaKUM 3KOHOMHYECKHM TokazaTensiM, kak obbem BBIIL, poct
YKClia BHOBb CO3/IJaHHBIX MPEANPUITHI U OpraHu3aIuii, pocT 00bEMOB POZHUYHON
TOPTOBJIN.

[To pe3ynbTaTam HMcCCIEIOBaHUS YCTaHOBIEHO, YTO 3KOHOMHYECKHE (PaKTOPbI
OKa3bpIBalOT HauOounpinee BiusHue f; = 1,881 Ha pa3BuTHe M3ATENBCKUX YCIYT.
["oBopst 00 3TUX PakTopax, MOKHO CKa3aTh, YTO CIIPOC HA MEYATHBIE YCIYTH OyIeT
pacTu Mo Mepe BXOKICHHS HOBBIX KOMIIAHMM HA PBIHOK. DTO CBA3aHO C TEM, UYTO
HOBBIE IPEITPUATHUS YACTO UCIIOJIb3YIOT PEKJIAMHbIE OaHHEPBI, HAPYKHYIO pEeKJIaMy
1 OyKJIETHI 17151 TIOBBIIIIEHHUS CBOEH M3BECTHOCTH Ha PhIHKE. POCT 00BheMa po3HUYHOM
TOPTOBIM TaKX e OKa3bIBAET IMOJIOKHUTENHHOE BIMAHHE Ha MOJUrpapuuecKue
ycinyrd.  Po3Hu4yHas ~ TOpProBias ~ IIMPOKO  TOJIB3YETCS  M3JATENbCKO-
noyurpapuyeckumMu yciryramu. IIOCKOJIbKy pO3HWYHAas TOPIoOBJsE B OCHOBHOM
pabotaet Ha peiHKe B2C, CyiiecTByeT MOCTOSTHHBIN CIIpoc Ha OyKJEeThI, (iaepsl U
Pa3IMYHYIO HAPYKHYIO peKIamy.

Habmiomaercss neratuBHoe BiusHue Cn-pakTopoB pa3BUTHA LU(POBBIX
TEXHOJIOTMM M WMH(OpPMATHU3aLMK Ha pPa3BUTHE HU3AATENbCKUX yciayr. OcHOBHas
MPUYMHA ATOTO 3aKJII0YAETCS B TOM, YTO O1arojiapsi TEXHOJIOTHYECKOMY ITPOTrpeccy
NOTPEOUTENN MOTYUYMIH JIOCTYIl K MUHHU-TEXHOJOTUSAM, KOTOPBIE MO3BOJISIOT UM
CaMOCTOATENBHO CO3/1aBaTh IIEYATHYIO NPOAYKINI0. OQHAKO MUHHU-TEXHOJIOTUM HE
NO3BOJISIIOT [1€4aTaTh KHUTM W Iepuoanydeckue usnaHus. COOTBETCTBEHHO,
TEXHOJIOTUYECKHI MPOrpecc OKa3bIBAET MOJIOKUTEIBHOE BIUSHUE HA Pa3BUTHUE
IIPOU3BOJICTBA MONUTpahUUECKON MPOTYKIIHMH.

26pegynprarsl, momydeHHsie Ha ocHose [porpammsl SMART-PLS 4.01
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Dn-counokyabTypHbIe (PaKTOPBI TaKkKe OKA3bIBAIOT CUIILHOE MOJIOXKHUTEIbHOE
BJIMSIHME HA MPOU3BOJICTBO MEYATHON NPOAYKIMU U PA3BUTHE U31ATEIbCKUX YCIIYT.
Cpenu CKpBITBIX NIEPEMEHHBIX, BHIOPAHHBIX U UCIOJIB30BAHHBIX IS MTOYUYEHUS UX
3HAYEHUN pOCT OOLIEro J0XO0Ja Ha AyIly HACEJIECHHsS OKa3bIBACT MOJIOKHUTEIHBHOE
BIMSHUE Ha pa3BUTHE mMojurpaduueckoin aesrenbHOcTH. PocT umcna BeicHImx
y4eOHBIX M 0011e00pa30BaATENbHBIX YUPEXKICHUM, a TakKe YHUCIEHHOCTU HUX
yYaluXCsl TOJIOKUTENBHO BIUSAET Ha NPOU3BOACTBO II€YATHOM MNPOAYKLHNH,
KOTOpBIE JOJKHBI paCCMaTPUBATHCS KAK OCHOBHBIE TOTPEOUTENH.

[lo pesynpratam mpoBenenHoro PEST-anamuza, B cdepe npou3BojcTBa
MEYaTHOM MPOAYKIMH U OKa3aHMs U3/IaTEIbCKUX YCIyT 0c000€ BHUMAHUE CIEAyeT
YACIATH: pa3pabOTKe KOHKPETHBIX CTPATErHUYECKUX MPOrpaMM U JOPOKHBIX KapT
J0JATOCPOYHOI0 Pa3BUTHS, UCIIOJIb30BAHUIO 00JIE€ TPO3PAYHBIX CUCTEM U JIBI'OT JIJIs
y4acThsi B TOCYJAapCTBEHHBIX 3aKa3aX, MPOU3BOACTBY HSKOJIOTMYECKH YHUCTOU
NPOIYKLIMH, PaCIIUPEHUI0 TMpoaax yciayr B mudposoM ¢opmare (PDF,
ANIEKTPOHHBIE KHUTHW), WHTErpanuu MuGpoBoid uHOOpPMAIMK B TEYATHYIO
OPOAYKIHIO ¢ ToMolblo QR-KOAOB, HCMOIB30BaHUIO TEXHOJOTUH HHUPPOBOI
neyaru g NEPCOHAIM3UPOBAHHOW MNPOIYKLIMH, COTPYAHUYECTBY C BEAYLIUMH
YUPEXKACHUSIMU B O0JACTM HAyKH, KYJbTypbl UM OOpa3oBaHUS U IMOBBIIIECHHUIO
MONYJISIPU3ALAN UX NIPOU3BEAECHUN U T. 1.

3AK/IIOYEHUE

Ha ocHOBaHMM NOJIy4EHHBIX PE3YJbTATOB AUCCEPTALMOHHOIO UCCIEAOBAHUS
CHIE€TIaHbl CIEAYIOIIHE BBIBOIBI:

1. Ilonurpaduueckass MPOMBIILIEHHOCTh Y30€KUCTaHE SIBISIETCS HE TOJBKO
BAXHOM OTPaCiblO0 3KOHOMHUKHU, HO ¥ OTPACIbIO, BHOCAIIEH 3HAUUTEIbHBIN BKIIA] B
COLMAJIbHO-TyXOBHOE Pa3BUTHE HACEJIEHUS, Ha PbIHKE KOTOPOil chopMUpOBaIach
YHHMKaJIbHasi MapKEeTUHIOBas cpefa. B cBs3u ¢ Takumu ¢pakropamu, Kak pa3BUTHE

UH)OPMAITMOHHO-TEIICKOMMYHUKAITMOHHBIX CHCTEM, pa3BHUTHE CUCTEM
AJIEKTPOHHOM TIeUaTH, MoJydeHrne nH(POpMaIuu ¢ UCTIOIb30BaHueM ceTu HTepHeT
BO3HUKAET HEO0XO0IUMOCTh YCKOpEHUS pabor o MOBBIIIEHUIO

KOHKYPEHTOCIIOCOOHOCTH  MONUrpaduyecknux  MOpeaupusTH  Ha  OCHOBE
MAapKETUHTOBBIX CTpaTErui.

2. HeobxomuMocTh  pa3pabOTKM ~ MapKETUHTOBBIX  CTpAaTeTUd  JyIs
noJurpapuueckux NpeaAnpuaTuii cBa3ata ¢ 3peKTHBHBIM GYHKIIMOHUPOBAHUEM U
JOCTUKEHUEM aKTUBHOI'O SKOHOMHMYECKOTO pOCTa B KOHKYPEHTHOW Cpee,
CJIOKMBILICICS Ha JAHHOM OTPAaciI€BOM pbIHKE Y30ekucraHa. B ycimoBusix, korga
roJIOBbIE TUPAXKU TEYATHBIX H37aHuii B PecrnyOmnmke Y30eKHCTaH HCHBITHIBAIOT
CYIIECTBEHHOE CHIDKEHHE, HEOO0XOJMMO TMOBBIIIATh KOHKYPEHTOCIOCOOHOCTD
MOUTpaPUIECKUX TPEANPUITHII HA OCHOBE CTPATETUil, CIOCOOHBIX d(PPEKTUBHO
BO3JICHCTBOBATH HA CIIPOC HA 3TOM PBIHKE.

3. HayuHo-TeopeTndeckre aceKkThl 00muX KiaccuuKauii MapKEeTHHTOBBIX
CTpaTeruil MpeanpusTU MpeAnojararoT, 4To Haubojee MHUPOKOM KaTeropuei
ABJIIOTCSl YCUJIUS, HAlpaBJIeHHbIE Ha O0ECHeuYeHne KOHKYPEHTOCHOCOOHOCTH. B
CBOIO OuY€pe/ib, KOHKYPEHTHBIE TPEUMYIIECTBA CJIEAYyET TPAKTOBATh KAaK KIIOUEBOU
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HOJXO0J K JOJTrOCPOYHOMY (YHKIMOHUPOBAHUIO TMPEANPHUATHS Ha pPBIHKE,
o0ecreynBaroIMid HHTEPECHl PYKOBOJIUTENS U COTPYTHUKOB NP EITPUSITHS.

4. ®opmupoBaHue MapKETHHTOBBIX cTpaTerui NOJIUTpaPpUIECKUX
NPEINPUATHI CBI3aHO C Pa3BUTHEM KOHKYPEHTHBIX CHJI PhIHKA, HA OCHOBE KOTOPBIX
MPOJIOJKACTCST  TIOCTOSIHHOE (pOopMUpOBaHHME COOTBETCTBYIOmMX cTparteruid. C
y4€TOM 3TOT0, HeoOXoauma pa3padoTKa CTpaTeruid, YUYUTHIBAIOIIUX JUHAMUKY
crpoca Ha MEYaTHYIO MNPOIYKLUHIO W BIMSAHHE 3KOHOMHYECKHX, COLHUAIbHBIX,
TEXHOJOTHYECKHUX u HKOJIOTMUECKUX (bakTopos, BITUSTFOTIIMX Ha
KOHKYPEHTOCIIOCOOHOCTb.

5. [Ipy KOMIUIEKCHOW OILIEHKE KOHKYPEHTOCHOCOOHOCTH MOJUTpaduuecKux
OPEINpUATAN BO3HMKAET HEOOXOAMMOCTh OLEHKU MPEANPHUATHS M0 MOKa3aTelsIM
KauyecTBa  MPOJYKIMH,  HDKOHOMHUYECKMM  TOKa3aTeIsiM  TMPEIIpHUsTHUs,
MIPOU3BOJICTBEHHBIM IOKA3aTENSIM MPEANPUITHS, YKOJIOTHYECKUM TOKa3aTeNsIM C
Y4E€TOM COBPEMEHHBIX TOJIXO0JIOB.

6. [IpennoxxeHHass B JucCCepTAIlMM KOHIIETITYaJlbHAsl CXEMa TMOBBIIICHUS
KOHKYPEHTOCIIOCOOHOCTH  MOJUTrpadUuecKux  OPearnpusiTdd  Ha  OCHOBE
MapKETUHTOBBIX CTpAaTEruil MO3BOJIAET pa3pabaThiBaTh CTpaTeruu IUGPOBOro
MapKETUHIa, CTPATETMA MHHOBAIIMOHHOIO MAPKETHHIa, CTPATErnu OpEeHIUHTa JUIs
HOBBIIICHUSI ~ KOHKYPEHTOCIIOCOOHOCTH  NPEANpUATHA U CHOCOOCTBYET
(GbOpMHPOBAHUIO 1IETIEBOTO PHIHOYHOT'O CIIPOCA MPETPUSITHIA.

7. IlpoBeneHne CpaBHUTEIbHOM JUArHOCTUKHM KOHKYPEHTOCHOCOOHOCTH
NOJIUTpapUIECKUX OpeapUATHI BO3MOXHO nyTeM OLICHKH
KOHKYPEHTOCIIOCOOHOCTH MOJIUTpapUUeCKuX NPEeINpUATHd Ha OCHOBE CBOJHBIX
UHTErpalbHBIX TMOKa3aTelled M MpeajaraeMbiX JUana3oHOB CPaBHUTEIbHOM
KOMILUIEKCHOM OLIEHKH COCTOSIHUSI IPOU3BOJICTBEHHOM J1€ATEIbHOCTH, MAPKETHHI A,
noka3zatesnei 3pEeKTUBHOCTH UCIOJIB30BAHUS PECYPCOB, PHIHOYHOM aJalTaluH.

8. Ctpareruu MoOBBIIIEHUSI KOHKYPEHTOCIIOCOOHOCTH 3a cYeT (OPMHUPOBAHMUS
IPOJYKTOBOro MOpTdenss 3a cyeT pa3MelIeHUs MPHUBJIEKATEIbHOCTH PpPbIHKA U
KOHKYPEHTOCIIOCOOHOCTM ~ TOoBapa MO  acCOPTUMEHTY,  MpelIaraéMoMy
noyurpau4ecKuMy  MPEANPUITHSIMUA B QIIbTEPHATUBHBIX SYCHKAX MATPHUIIBI
GE/McKinsey no3BossieT npuHuMaTh 3 (PEKTUBHBIE PEIICHHUS.

9. OueHka JAEATENbHOCTH MNOJUTpadUuecKux NPEeANpUATAA MO YPOBHIO
PEHTa0ENbHOCTH MPOJIaX, peHTAa0EIbHOCTH BaJIOBOM MPUOBLIN M PEHTA0EIbHOCTH
OCHOBHOM JI€SITEIbHOCTH OOECIEUMBAET TOBBIINICHUE KOHKYPEHTOCIOCOOHOCTH
OpeanpusiTUd 32 CcYeT TUOKUX CTpaTeruil JuaepcTBa IO M3JEpIKKaM,
muddepeHmanui 1 GOKyCHpOBaHUS.

10. Hcnonp3oBaHNe KOHKYPEHTHBIX CTPATErUid C yYETOM MOJIOKUTEIBHOTO
BIUAHUSA SKoHomuueckux (An=1,881; 0,345), comumokynbtypHbiXx (Dn=0,358;
0,359) daxropos, orpuriareasHOTO BAMsSHUSA onutruecknx (Bn=-0,970;-0,407) u
daxTopoB paszBuTus HUDpoBBIX TexHomorud u uHPopMmaruzanmuu (Cn=-0,347,
0,674) Ha pa3BuTHE TOJUTPadUUYECKOr0 MPOU3BOACTBA M H3AATENbCKUX YCIYT
CHOCOOCTBYET TMPUHATUIO CTPATETUYECKUX PEIIeHW, HamnpaBleHHbIX Ha
oOecreueHre KOHKYPEHTOCITOCOOHOCTH.
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RESUME (annotation of the Doctor of Philosophy (PhD) dissertation)

The purpose of the study is to develop scientific proposals and practical
recommendations aimed at increasing the competitiveness of printing enterprises based
on marketing strategies.

The object of the study was selected enterprises engaged in publishing and
printing activities in Uzbekistan..

Tasks of the research:

study and systematic analysis of theories of marketing strategies to increase the
competitiveness of printing industry enterprises;

identify competition in the market of printing products and its shaping factors and
study their impact on the marketing environment;

identify the possibilities of using marketing strategies for entering new markets in
the practice of Uzbekistan based on the experience of foreign countries in the marketing
activities of printing enterprises;

assess competitiveness indicators for the use of marketing strategies in printing
enterprises;

identify the possibilities of developing marketing strategies based on the analysis
of the state of competition in the assortment in the market of printed goods;

assess strategic marketing opportunities in the competitive environment formed in
the printing industry;

identify areas for the formation and diversification of assortment strategies of
printing enterprises;

develop proposals for the use of competitive marketing strategies in the
development of printing enterprises;

Improve organizational and economic mechanisms for the use of marketing
strategies in printing enterprises.

The scientific novelty of the research is as follows:

the integrated indicators of comparative complex assessment of the
competitiveness of printing enterprises — based on production performance,
marketing, efficiency of resource utilization, and market adaptability — are
substantiated to fall within the following ranges: “high” (0,71 < R; < 1), “medium”
(0,51 < R; <£0,70), and “low” (0 < R; < 0,50);

based on the placement within alternative fields of the industry attractiveness—
business unit capability matrix, the development of a product portfolio in printing
enterprises enables the selection of competitiveness enhancement strategies across the
proposed product assortment. The level of product competitiveness is classified into
three ranges: “low” (1.0-2.5), “medium” (2.6-3.9), and “high” (4.0-5.0);

the proposal is substantiated to enhance the competitiveness of printing enterprises
by aligning their profitability indicators — such as sales profitability, gross profit
margin, and operating profitability — with appropriate strategies of cost leadership,
differentiation, and focus based on their respective adaptability levels;

the adoption of competitive strategies is proposed based on the differentiated
impact of external factors on the development of printing production and publishing
services. Economic factors (An = 1.881; 0.345) and socio-cultural factors (Dn = 0.358;
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0.359) show a positive influence, while political factors (Bn = -0.970; -0.407) and
digital technological development and informatization (Cn = -0.347; 0.674)
demonstrate a negative impact.

Implementation of research results. Based on the scientific results obtained in
improving the competitiveness of printing enterprises through marketing strategies:

A proposal to classify the integral ranges of the comparative complex assessment
of the competitiveness of printing enterprises by production activity, marketing,
efficiency of resource utilization, and market adaptability into “high” (0,71 < R; < 1),
“medium” (0,51 < R; < 0,70), and “low” (0 < R; < 0,50) levels was substantiated
and applied in practice at the Agency for Information and Mass Communications under
the Administration of the President of the Republic of Uzbekistan (Information letter
Agency for Information and Mass Communications under the Administration of the
President of the Republic of Uzbekistan, No. 06-02-16-943 dated February 10, 2025).
As a result of the application of this scientific novelty at “Sharq” Publishing and
Printing JSC, the efficiency of resource use increased by 5.7% in 2024, and economic
efficiency was ensured;

A proposal to improve product competitiveness by creating a product portfolio
based on the placement of the product assortment offered by printing enterprises into
alternative zones of the matrix of industry attractiveness and business unit capabilities,
and classifying them as “low” (1.0 —2.5), “medium” (2.6 — 3.9), and “high” (4.0 — 5.0)
competitiveness levels, was tested in the operations of "Offset-Surxon" LLC
(Information letter Agency for Information and Mass Communications under the
Administration of the President of the Republic of Uzbekistan, No. 06-02-16-943 dated
February 10, 2025). The application of this scientific proposal enabled the formation of
a targeted product portfolio at "Offset-Surxon” LLC and led to a 3.6% increase in
market share in the Surkhandarya region for outdoor advertising stand products in 2024
compared to 2023;

A proposal to enhance competitiveness by applying cost leadership,
differentiation, and focus strategies in accordance with the sales profitability, gross
profit margin, and operating profit margin levels was implemented in the operations of
"Offset-Surxon” LLC (Information letter Agency for Information and Mass
Communications under the Administration of the President of the Republic of
Uzbekistan, No. 06-02-16-943 dated February 10, 2025). As a result of the
implementation of this scientific novelty, the competitiveness of products and services
was increased, and revenue from product sales at "Offset-Surxon™ LLC grew by 11.8%
in 2024 compared to 2023;

A proposal to use competitive strategies considering the positive effects of
economic (An=1.881; 0.345) and socio-cultural (Dn=0.358; 0.359) factors, and the
negative effects of political (Bn=-0.970; -0.407) and digital technological development
and informatization (Cn=-0.347; 0.674) factors on the development of printing and
publishing services was introduced into the activities of the Surkhandarya Regional
Department of Information and Mass Communications (Information letter Agency for
Information and Mass Communications under the Administration of the President of
the Republic of Uzbekistan, No. 06-02-16-943 dated February 10, 2025). As a result,
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the possibility of further clarifying and coordinating the future development indicators
of enterprises in the printing and publishing sector was created.

Approval of research results. The results of this research were discussed and
positively evaluated at 4 international and 3 national scientific-practical conferences.

Publication of research results. A total of 12 scientific works on the topic of the
dissertation, including 3 scientific articles in national scientific journals recommended
by the Higher Attestation Commission of the Republic of Uzbekistan, 2 scientific
articles international journals and 7 lecture abstracts in foreign journals were published.

The structure and scope of the dissertation. The dissertation consists of an
introduction, 3 chapters, 9 paragraphs, a conclusion, a list of references and appendices,
and its volume is 152 pages.
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