TOSHKENT DAVLAT IQTISODIYOT UNIVERSITETI
HUZURIDAGI ILMIY DARAJALAR BERUVCHI
DSc.03/10.12.2019.1.16.01 RAQAMLI ILMIY KENGASH

TOSHKENT DAVLAT IQTISODIYOT UNIVERSITETI

BEKMURODOVA GO‘ZAL ADHAMOVNA

TIJORAT BANKLARI FAOLIYATIDA RAQAMLI MARKETING
TEXNOLOGIYALARI SAMARADORLIGINI OSHIRISH YO‘LLARI

08.00.07 — Moliya, pul muomalasi va kredit
08.00.11 - Marketing

Igtisodiyot fanlari doktori (Doctor of Science) dissertatsiyasi
AVTOREFERATI

Toshkent — 2023



UDK: 336.5:334.75(575.1)

Fan doktori (DSc) dissertatsiyasi avtoreferati mundarijasi
Oruasiienue aBropedepara gokropckoii (DSC) nuccepranuu

Content of the Doctoral (DSc) Dissertation Abstract

Bekmurodova Go‘zal Adhamovna
Tijorat banklari faoliyatida ragamli marketing
texnologiyalari samaradorligini oshirish yo‘llari..........c.cccoiiiiiiiii e 3

bexmypanosa I'y3an AxxamoBHa
[Tyt noBbimeHust 3p(HEKTUBHOCTH TEXHOIOTUH HU(POBOrO MapKETUHTA
B JICATEIBHOCTH KOMMEPUECKHIX OQHKOB. ... eeiurvrerureressreessrreesneessnnessnnesesnnesssneessnees 39

Bekmurodova Guzal Adkhamovna
The ways to improve the efficiency of digital marketing technologies in the
activities of commercial banks............cccooiviiiii 77

E’lon gilingan ishlar ro‘yxati
Cnucok onyOJMKOBaHHBIX padOT
List Of pUDIISNEA WOTKS.......c.veiie e 82



TOSHKENT DAVLAT IQTISODIYOT UNIVERSITETI
HUZURIDAGI ILMIY DARAJALAR BERUVCHI
DSc.03/10.12.2019.1.16.01 RAQAMLI ILMIY KENGASH

TOSHKENT DAVLAT IQTISODIYOT UNIVERSITETI

BEKMURODOVA GO‘ZAL ADHAMOVNA

TIJORAT BANKLARI FAOLIYATIDA RAQAMLI MARKETING
TEXNOLOGIYALARI SAMARADORLIGINI OSHIRISH YO‘LLARI

08.00.07 — Moliya, pul muomalasi va kredit
08.00.11 - Marketing

Iqgtisodiyot fanlari doktori (Doctor of Science) dissertatsiyasi
AVTOREFERATI

Toshkent — 2023



Fan doktori (DSc) dissertatsiyasi mavzusi Oliy attestatsiya komissiyasida B2019.2.DSc/Iqt177
raqam bilan ro‘yxatga olingan.

Dissertasiya ishi Toshkent davlat igtisodiyot universitetida bajarilgan. Dissertasiya avtoreferati uch
tilda (o‘zbek, rus, ingliz (rezyume)) Ilmiy kengash veb-sahifasi (www.tsue.uz) va «ZiyoNet» axborot-
ta’lim portaliga (www.ziyonet.uz) joylashtirilgan.

IImiy maslahatchi: Mustafakulov Sherzod Igamberdievich
igtisodiyot fanlari doktori, professor

Rasmiy opponentlar: Boltabaev Mahmudjon Rustamovich
igtisodiyot fanlari doktori, professor

Jumaev Nodir Hosiyatovich
igtisodiyot fanlari doktori, professor

Po‘latov Dilshod Hagberdievich
igtisodiyot fanlari doktori, professor

Yetakchi tashkilot: Toshkent moliya instituti

Dissertasiya himoyasi Toshkent davlat igtisodiyot universiteti huzuridagi ilmiy darajalar beruvchi
DSc.03/10.12.2019.1.16.01 ragamli limiy kengashning 2023-yil « » soat
dagi majlisida bo‘lib o‘tadi. Manzil: 100066, Toshkent shahri, Islom Karimov ko‘chasi, 49-uy.
Tel: (99871) 239-28-72; faks: (99871) 239-43-51. e-mail: info@tsue.uz

Dissertasiya bilan Toshkent davlat igtisodiyot universitetining Axborot-resurs markazida tanishish

mumkin ( ragami bilan ro‘yxatga olingan). Manzil: 100066, Toshkent shahri, Islom Karimov
ko‘chasi, 49-uy, Tel.: (99871) 239-28-72. faks: (99871) 239-43-51, e-mail: info@tsue.uz
Dissertasiya avtoreferati 2023-yil «__ » kuni tarqatildi.
(2023-yil «__ » dagi ragamli reestr bayonnomasi).
M.P. Eshov

Ilmiy darajalar beruvchi ilmiy kengash
raisi, i.f.d., professor

U.V. Gafurov
Iimiy darajalar beruvchi ilmiy kengash
kotibi, i.f.d., professor

S.K. Xudoyqulov
Ilmiy darajalar beruvchi ilmiy kengash
qoshidagi ilmiy seminar rais o‘rinbosari,
i.f.d., professor


mailto:info@tsue.uz
mailto:info@tsue.uz

KIRISH (fan doktori (DSc) dissertasiyasi annotasiyasi)

Mavzuning dolzarbligi va zarurati. Dunyo miqyosida texnologik
innovasiyalarning rivojlanishi hamda kiber xavf-xatarlarning tobora avj olishi
axborot texnologiyalar hamjamiyatining ilmiy, ekspert doiralari oldiga hal etilishi
dolzarb ahamiyatga ega bo‘lgan vazifalarni qo‘ymoqda. Gartner agentligining
so‘nggi malu‘motlariga ko‘ra, “global axborot texnologiya xarajatlari 2023-yilda
4,5 trillion AQSh dollarni tashkil etishi va bu 2022-yilga nisbatan 2,4 foizga ko‘p
bo‘lishi” prognoz qilingan. Inflatsiya iste’molchilarning xarid qobiliyatini
pasaytirishda va qurilma xarajatlarini kamaytirishda davom etayotgan bo‘lsada,
korxona va tashkilotlarning axborot texnologiyalariga xarajatlari yuqgori bo‘lib
golishi kutilmoqda'. Shuningdek, “Nufuzli xalqaro tashkilotlar tomonidan olib
borilgan tahlillar natijalariga ko‘ra, raqamli iqtisodiyot yalpi ichki mahsulotni
kamida 30 foizga oshiradi shuning barobarida, xufyona iqtisodiyotga barham
beradi”. Ushbu holatlar iqgtisodiyotning lokomotivi bo‘lgan bank-moliya
tizimining jahon iqtisodiyoti barqaror rivojlanishidagi roli nechog‘liq yuqori
ekanligidan, binobarin, bu boradagi ilmiy izlanishlarni yangi zamonaviy formatda
olib borish zarurligidan dalolat beradi. Dunyoda bank faoliyatini transformasiya
qilish, sohaga ragamli texnologiyalarni keng ko‘lamda joriy etish, kiber xavf-
xatarlarni oldini olish, banklarda ragamli marketing texnologiyalarini rivojlantirish,
pandemiya sharoitida banklar tomonidan masofaviy xizmatlar ko‘lamini oshirish
kabilar xalgaro darajada amalga oshirilayotgan tadgiqot ishlarining asosiy
yo‘nalishini tashkil etmoqda.

Mazkur yo‘nalishda amalga oshirilgan tadqiqot natijalari asosida rivojlangan
va ayrim rivojlanayotgan mamlakatlarning bank faoliyatida ragamli bank
marketing texnologiyalarining turli vositalaridan foydalanish keng yo‘lga
qo‘yilgan. Shu bilan birga, raqamli bank marketing texnologiyalarining
samaradorligini baholash hamda uning bank faoliyati iqgtisodiy rivojlanishiga
ta’sirini empirik tadqiqotlar o‘tkazish orqali o‘rganish masalasi chuqur tahlil
etilmagan. Shuningdek, pandemiya davrida ragamli bank marketing faoliyatini
tashkil etish va amalga oshirish mexanizmiga doir tadgiqgot ishlari yetarli emas.
Ragamli bank marketing texnologiyalari mahsulotlari iste’molchilarining
manfaatlarini himoya qilish tizimini takomillashtirish, ushbu mahsulotlarni
mijozlarga yetkazishda xavfsizlik darajasini ta’minlash, yaratilgan mahsulotlarni
rivojlangan davlatlar ragamli bank bozoriga olib chiqgish, bundan tashqari ragamli
bank marketing texnologiyalari vositalarini tijorat banklariga keng targ‘ib etish
bo‘yicha muammolarning mavjudligi va ularning ilmiy-metodologik jihatdan
o‘rganilmaganligi mazkur tadqgigot ishining dolzarbligini yanada oshiradi.

O‘zbekistonda iqtisodiyot tarkibini diversifikasiya qilish va uning
ragobatbardoshligini  oshirish, iqgtisodiyotning barcha tarmoglariga bozor
mexanizmlarini izchillik bilan joriy etish, kambag‘allikni qisgartirish va aholi
farovonligini  oshirish, ragamli iqgtisodiyotni jadal rivojlantirish, davlat

*https://www.gartner.com/en/newsroom/press-releases/2023-01-18-gartner-forecasts-worldwide-it-spending-to-
grow-2-percent-in-2023
? https://kun.uz/news/2020/07/06/ragamli-igtisodiyot-rivojlanish-trendlari-va-xususiyatlari



kompaniyalarini transformasiya qilish, davlatning iqtisodiyotdagi ishtirokini
kamaytirish orqali barqaror iqtisodiy o‘sishni ta’minlash hozirgi kunda amalga
oshirilayotgan iqtisodiy islohotlarning ustuvor yo‘nalishlarini tashkil etadi. Mazkur
iqtisodiy 1islohotlar doirasida “tijorat banklarining transformasiya jarayonini
yanada faollashtirish”, “mijozlarga ko‘rsatilayotgan bank xizmatlarini yangi
bosgichga olib chiqish”, “tijorat banklari boshqaruviga ragamli marketingni
Kiritish, bank faoliyati strategiyasi va taktikasini ishlab chigishning asosiy
mezonlarini tizimlashtirish” bo‘yicha dolzarb vazifalarning belgilanganligi
O‘zbekiston Respublikasida bank biznesining rivojlanishini, bank mahsulotlari va
xizmatlarini bozorga olib chigish uchun avtomatlashtirish, eng yangi texnikaviy
vositalar va ilg‘or bank texnologiyalarini joriy qilish, ragamli bank marketing
strategiyasining xizmatlar tarkibidagi salmog‘i va sifati darajasini oshirish
bo‘yicha tadqiqot ishlarini amalga oshirish zaruratini ko ‘rsatib beradi.

O‘zbekiston Respublikasi Prezidentining 2020-yil 5-oktyabrdagi PF-6079-son
“Ragamli O‘zbekiston — 2030” strategiyasini tasdiqlash va uni samarali amalga
oshirish  chora-tadbirlari to‘g‘risida”gi, 2020-yil 12-maydagi PF-5992-son
“2020-2025-yillarga mo‘ljallangan O‘zbekiston Respublikasining bank tizimini
isloh qilish strategiyasi to‘g‘risida”gi, 2022-yil 28-yanvardagi PF-60-son “2022-
2026-yillarga mo‘ljallangan Yangi O‘zbekistonning taraqqiyot strategiyasi
to‘g‘risida”gi  farmonlari, 2018-yil 3-iyuldagi PQ-3832-son “O‘zbekiston
Respublikasida ragamli igtisodiyotni rivojlantirish chora-tadbirlari to‘g‘risida”gi,
2018-yil 21-noyabrdagi PQ-4022-son “Raqamli igtisodiyotni rivojlantirish
magsadida ragamli infratuzilmani yanada modernizasiya qilish chora-tadbirlari
to‘g‘risida”gi qarorlari, shuningdek, mazkur sohaga tegishli boshga me‘yoriy
huquqiy hujjatlarda belgilangan vazifalarni amalga oshirishda mazkur dissertasiya
ishi muayyan darajada xizmat giladi.

Tadgigotning respublika fan va texnologiyalari rivojlanishining ustuvor
yo‘nalishlariga mosligi. Mazkur dissertasiya tadqiqoti respublika fan va
texnologiyalari rivojlanishining 1. “Demokratik va huquqiy jamiyatni ma‘naviy-
axloqiy va madaniy rivojlantirish, innovasion iqtisodiyotni shakllantirish” ustuvor
yo‘nalishlariga muvofiq bajarilgan.

Dissertatsiya mavzusi bo‘yicha xorijiy ilmiy-tadgiqotlar sharhi.

? Dissertasiya mavzusi bo‘yicha xorijiy ilmiy-tadgiqotlar sharhi quyidagi manbalar asosida ishlab chigilgan: Online
banking and digital finance (AQSh, FinTech), MSc Digital Banking and Finance (Buyuk Britaniya),
https://www.global-business-school.org/info/program_description/masters-degree-programs/master-digital-

financial-management-online?ysclid= 14zeg3vf1n935842036, https://www.lse.ac.uk/Statistics/Research/ Probability-
in-Fi-nance-and-Insurance?from_serp=1; Toulouse School of National Bureau of Economic Research (NBER).
https://www.nber.org/papers?page=1&perPage= 50&sortBy=public_date; Wharton School of the University of
Pennsylvania. https://www.wharton.upenn.edu/research-centers/; Massachusetts Institute of technology (MIT).
https://economics.mit. edu/faculty/afink https://economics.mit.edu/faculty/afink; Institute for Economic Policy
Research of the Stanford University. https://siepr.stanford.edu/people/senior-fellows; Department of Economics,
Columbia niversity. https: // econ.columbia.edu/; London School of Economics and Political Science.
https://www.stir.ac.uk/courses/pg-taught/digital-banking-finance/, Economics (TSE). https://www.tse-fr.eu/solving-
key-economic-and-social-issues; International Association of Insurance Supervisors. https://www.iaisweb.org/home;
European Insurance and Occupational Pensions Authority. https://www.eiopa.europa.eu/; European insurance and
reinsurance  federation  https://www.insuranceeurope.eu/search/type/Publication; ~ Swiss Re  Institute.
https://www.swissre.com/; The Geneva Association. https://www.genevaassociation.org/publications; Insurance
Information Institute. https://www.iii.org/;McKinsey & Company.
https://www.mckinsey.com/search?g=insurance%  20industry;  Digital Banking Institute  (Muzonusmus),
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https://www.stir.ac.uk/courses/pg-taught/digital-banking-finance/

Tijorat banklarida ragamli marketing faoliyati rivojlanishining asosiy
yo‘nalishlari bilan bog‘liq ko‘p qirrali tadqiqot ishlari jahonning nufuzli ilmiy,
tahliliy markazlari va oliy ta‘lim muassasalari, sohaga alogador xalgaro va
mintagaviy tashkilotlar, jumladan, Online banking and digital finance (AQSh,
FinTech), MSc Digital Banking and Finance (Buyuk Britaniya), National Bureau
of Economic Research (NBER), Wharton School of the University of
Pennsylvania, Massachusetts Institute of Technology (MIT), Institute for
Economic Policy Research of the Stanford University, Columbia University
(AQSh), London School of Economics and Political Science (LSE) (Buyuk
Britaniya), Toulouse School of Economics (TSE) (Fransiya), Norwegian School of
Economics (NHH) (Norvegiya), International Association of Insurance
Supervisors (1AIS), European Insurance and Occupational Pensions Authority
(Eiopa), Insurance Information Institute, McKinsey & Company (AQSh), Digital
Banking Institute (Indoneziya), ®unancoBbiii yHuBepcuTeT mpu [IpaBuTenbCcTBE
Poccuiickon ®enepaunu, Poccuiickuil 3KOHOMUYECKUM yHUBeEpcuTeT um. [.B.
[TnexanoBa (Rossiya), bemopycckuii  rocymapCcTBEHHBIH — 9KOHOMHUYCCKHIA
yauBepcutet (Belarus), Toshkent moliya instituti va Toshkent davlat igtisodiyot
universiteti (O‘zbekiston) tomonidan amalga oshirilmoqda.

Tijorat banklarida ragamli bank marketing texnologiyalari faoliyatini
rivojlantirishning asosiy yo‘nalishlari bo‘yicha olib borilgan izlanishlar asosida
quyidagi ilmiy natijalar olingan: Samarali ma‘lumotlarni gayta ishlash dasturlari va
tezkor onlayn xizmatlar bank operatsiyalari samaradorligini oshirishi, xarajatlarni
kamaytirishi va tejamkorlikni ta‘minlashi rivojlantirishning muhim omili ekanligi
matematik modellar asosida aniglangan (Online banking and digital finance
(AQSh); ragamli bank marketingining iqtisodiy va moliyaviy samaradorligini
hisoblash usullari o‘rganilgan (MSc Digital Banking and Finance (Buyuk
Britaniya)); banklar faoliyatida transformasiya jarayonlari ularning ragamlashish
jarayonini  tezlashtirishga hamda yangi vyaratilayotgan ragamli  bank
texnologiyalarini qo‘llashni metodologik masalalari asoslangan (National Bureau
of Economic Research (NBER); tijorat banklarida ragamli marketing
texnologiyalarini qo‘llash orqali bank biznesini rivojlantirish zarurligi metodologik
jihatdan asoslangan (Wharton School of the University of Pennsylvania); banklar
sun‘iy intellektdan foydalanish orgali bank xizmatlari sifatini oshirish masalalari
o‘rganilgan (London School of Economics and Political Science (LSE); ragamli
marketing byudjetlarini miqdoriy asoslash zarurati, rasmiylashtirilgan tahlil
algoritmi bilan boshgaruv hamda moliyaviy usullardan noto‘g‘ri foydalanish
masalalari o‘rganilgan (Toulouse School of Economics, Institute for Economic
Policy Research of the Stanford University, Columbia University); ragamli
marketing texnologiyalarini samaradorligini baholash migdoriy usullar yordamida
baholash ishlab chigilgan (International Association of Insurance Supervisors
(IAIS); bank mahsulotlarini tagdim etish, sifatli xizmat ko‘rsatish va mahsulot

https://digitalbanking.id/about-us/ ®unancoBblii yHuBepcuteT npu IlpaButenbctBe Poccuiickoit Denepauni.
http://www.fa.ru/org/dep/sesf/Pages/Home.aspX; Poccuiickoit sxoHoMuueckuil yHuBepcuteT uM.I'.B.IlnexaHoga.
https://www.rea.ru/; Benopycckuii rOCYAapCTBEHHBIN HKOHOMHYECKHN YHUBEPCHTET.
http://nir.bseu.by/scientific/publish.

7


https://www.rea.ru/
http://nir.bseu.by/scientific/publish

turlarini zamonaviy texnologiyalar asosida rivojlantirishni ta‘minlash taklif etilgan
(Massachusetts Institute of Technology (MIT); ragamli bank marketing xizmatini
amalga oshirish mexanizmi yaratilgan (Digital Banking Institute (Indoneziya));
ragamli bank marketing texnologiyalaridan foydalanishning konseptual asoslari va
asosity yo‘nalishlari ishlab chiqilgan (®uHaHCOBBII yHUBEPCUTET IMpHU
[IpaButenbctBe  Poccuiickon  @enepannu, POCCUUCKHM  3KOHOMUYECKUU
yauBepeuteT uM. I'.B. [Tnexanosa).

Jahonda ragamli bank marketing texnologiyalari faoliyatini rivojlantirish
bo‘yicha, jumladan, quyidagi yo‘nalishlarda tadqiqotlar olib borilmoqda: Tijorat
banklarida ragamli  mahsulotlardan ~ samarali ~ foydalanish  uslublarini
takomillashtirish, ragamli bank marketing faoliyatini rivojlantirish orgali mijozlar
sonini oshirish masalalari, tijorat banklarida ragamli marketing texnologiyalarini
qo‘llashning metodologik asoslarini takomillashtirish, ragamlashtirish bank
daromadini oshirishning ustuvor yo‘nalishi.

Muammoning of‘rganilganlik darajasi. Tijorat banklarida ragamli
marketing texnologiyalarining asosiy yo‘nalishlari xorijlik olimlar D.Chaffey,
T.Ablyazov, V.Asaul, M.E.Porter, J.E.Heppelmann, E. Daniel, H.Wilson,
M.McDonald, J,Ward, A. Parsons, M. Zeisser, R. Waitmanning ilmiy ishlarida
keng yoritilgan®.

MDH mamlakatlari olimlari, xususan, Ye.P.Arends, Ye.P.Jarkovskaya,
L.V.Plaxova, [|.B.Romashova, N.P.Saxirova, V.N.Smagin, V.A.Shapkin,
Ye.V.Svetkova, 1.0.Arlyukova, G.V.Chernova, N.S.Plaskova, Ye.E.Zerkal',
L.A.Drobozina, 1.Popova, O.Kupchenko, V.A.Poltorak, L.F.Romanenko,
T.V.Bakun, I.F.Obuxovskaya, N.M.Rudneva, Yu.V.Kulakova, O.Z.Lobkovskaya,
V.K.Krilov, M.O.Slesarevaning ilmiy ishlarida ragamli bank faoliyatini
rivojlantirishning ayrim yo‘nalishlari tadgiq etilgan®.

* Chaffey, D. (2014) Digital Business and E-Commerce Management , 6th edn, Financial Times/Prentice Hall,
Harlow; Ablyazov T., Asaul V. On competitive potential of organization under conditions of new industrial base
formation // SHS Web of Conferences. 2018. Vol. 44. 00003; Porter, M.E. and Heppelmann, J.E. (2014) How smart,
connected products are transforming competition, Harvard Business Review, 92(11), 64-88; Daniel, E., Wilson, H.,
McDonald, M. and Ward, J. (2001) Marketing Strategy in the Digital Age, Financial Times/ Prentice Hall, Harlow;
A. Parsons, M. Zeisser, R. Waitman* (1996) Organising for digital marketing, McKinsey Quarterly, 4, 183-92.

> Apenzc E.I1. Baukosckoe neno/ E.IT.Apenzc.-M.: Omera-JI, 2011.-285¢.; XKapkosckas E.IT. BaHkoBckoe 1ei1o:
yueOnuk/ E.I1. XKapkoBckas-4-e mzpn, ucnp. u nmor.-M.:- Owmera-JI, 2009.-452 c.; Xapkosckas E.Il.bankoBckoe
neno: yuebHoe mocobue/ E.IT.JKapkoBckas.-M.: Omera-JI, 2009.-285 c.; KoBare B.B. ®uHaHCOBBII MEHEIKMEHT,
Teopust u npaktuka/ B.B.KoBaneB-2-¢ u3z., mepepad. u mom. - M.: IIpocmekr, 2008.-1024 c.; Jlykaceuu, U1.4.
OuHaHCOBEIH MeHekMeHT: yueOHuk / W.S.JIykaceBmu. - M.: Dkemo, 2008. — 768 c.; Ilmaxosa JI.B.OcHOBEI
MeHeDKMeHTa: yueOHoe nocobue/ JI.B.ITmaxosa. - M.: KHOPYC, 2009.- 496 c.; Pomamosa, U.b. ®unraHCOBEIH
MeHeKMeHT. OcHOBHEIE TeMBL. [lenmoBele Urphl: ydeOHOe mocobue mns By3os/ M.b. Pomamosa. - M.: KHOPVYC,
2009.-336 c¢.; Caxwmposa, H.Il.Ctpaxosanue/ H.I1.Caxupoma.- M.: IlIpocmekr, 2010.-744 c.; Cwmarun
B.H.®unancoseiii Mmenemxment/ B.H. Cmarun. - M.: KHOPYC, 2009.-38 c.; lllankua B.A. VYmnpasienue
noptdenem naBecTuuii neHHBIX Oymar / A.C.Ilankun. - M.: lankos u K, 2010.-512c.; IIsetrkoBa E.B., Apiroxosa
N.O. Pucku B SKOHOMHUYECKOU JesTenbHOCTH: YueOHoe mocoome. CII6.: ITurep, 2011. — 630 c.; Uepnona I'.B.
IIpakTrka ynpaBieHus puckamMu Ha ypoBHe mnpenmpusatus. - CII0.: ITurep, 2010. — 340 c.; IImackoBa H.C.
DKOHOMHUYECKUH aHaau3: y4yeOHHK — 2-¢ u3n. Ilepepad.u mom —M.:Dxcmo, 2009. -704 c.;3epxans E. E. O0630p
HOBEHIIMX MHCTPYMEHTOB IIPOJIBMKEHHSI OAHKOBCKMX YCIYI' B YCIOBHSX YCHJICHHUS BIMSHHSA LU(ppoBH3AIMH //
Mapketunr u noructuka. — 2021, — 1 (33). — c. 17-33.; pobo3una JI.A. ®unaHcel. JleHexxHOe oOpalieHHe.
Kpenur /mon penakumeit npod. JI.A. [Ipo6osunoii - M.: JOHUTU ®unancel. 2010; ITomosa WM. B. Bimsuue
MapKeTHHIOBBIX HMHCTPYMEHTOB Ha JearenbHocTh OankoB / WM. B. Ilomosa, }O. II. HaszapoBa. — Tekcr :
HerocpecTBeHHbIN // Mononoit yuensiidt. — 2016. — Ne 2 (106). — C. 561-566.; Kymuenko O. MapkeTHHIoBbIE
uccieoBaHus. YKpanHckas koHcantuurosas cetb — 2000. — [DnexTponHBIH pecypc] — Pexum pocryma:
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O‘zbekistonlik iqtisodchi - olimlar S.S.Gulyamov, O.Umarov, R.H.Ayupov,
T.A.Akramov, G.R.Boltabaeva, X.P.Abulgosimov, N.X.Jumaev, M.R.Boltabaev,
T.Sh.Shodiev, Sh.l.Mustafakulov, A.R.Norov, O.F.Aligoriev, F.l.Mirzaev,
A.A.Omonov, N.l.Askarov, A.A.Gulyamov, Z.A.Hakimov, O.B.Sattarov,
B.T.Bayxonov, U.Mahmudovlarning ilmiy ishlarida igtisodiyotni ragamlashtirish
jarayonlari hamda tijorat banklarini ragamlashtirishni rivojlantirishning asosiy
yo‘nalishlari gisman tadqiq etilgan®.

Birog, yuqorida gayd etilgan igtisodchi olimlarning ilmiy ishlarini o‘rganish
natijalari ragamli marketing texnologiyalarining nazariy, metodologik jihatlari va
istigboldagi rivojlanish yo‘nalishlari kompleks, tizimli hamda yaxlit shaklda
chuqur o‘rganilmaganligini ko‘rsatdi. O‘zbekistonda tijorat banklari faoliyatini
ragamlashtirish orgali ularning ragamli marketing faoliyatini rivojlantirish
muammosining dolzarbligi va mazkur muammoning igtisodiy adabiyotlarda yetarli
darajada o‘rganilmaganligi ushbu muammoning tadqigot mavzusi sifatida
tanlanishiga asos bo‘ldi.

http://www.ifc.org/wps/wem/connect/  fa0137804b5f Odummansusiii  caiit OAO «CoOepbank Poccum». —
[OnexTponnslii pecypc] — Pexmm nocrtyma: http:/www.sberbank.ru/ru ; Ilonropak B. A. MapkeTuHroBBIC
uccnenoBarusa / B. A. Tlonropak. — duenponerposck: JVYII, 2002. — 368 c.; Pomanenko, JI. ®@. bankoBckwuii
Mapketutr [Teker]: yaeonux/ JI. @. Pomanenko. — K.: ITHJI, 2004. — 344c.; Hudposoii MapkeTHHr OHHAHCOBHIH
MapKeTHHT: Teopus U npaktuka / O. A. AprembeBa [u np.]; mox o6m. Pen. C. B. Kapmopoii. — M.: M3narenscTBo
IOpaiit, 2015. — 424 c.; bakyn T.B., O0yxoBckas N.®. CoBpeMeHHBIC TEHICHIMH OAaHKOBCKOTO MapKETHHTA:
Teopusi U npaktuka // BectHuk Omckoro yHuBepcureta. Cepusi «OkoHoMuka». 2014. Ne 2. C. 34-40.; Pynuesa
H.M., Kynakosa H0.B., JlobkoBckas O.3. MapKeTHHIOBbIC acleKThl B OAHKOBCKO# jesrenbHOCTH // M3Bectus
TynbCKOTO TOCYIapCTBEHHOI'O YHUBEPCUTETa. DKOHOMHUYCCKHE W topuaudeckue Hayku. 2014. Ne2. C. 40-46.;
Kpsuios B.K. CymHocts 6ankoBckoro mapkerunra // Konnent. 2016. T. 45. C. 33-37.; MapkoBa O.M. OcHoBHbIE
HarpaBjeHUsl TMPOABIKEHHUs OaHKOBCKMX HPOJYKTOB B cHUCTeMe OaHKOBCKOTO MapKeTHHra B POCCHICKHX
KoMMepueckux Oankax // VHrepaktuBHas Hayka. 2017. Ne 5 (15). C. 127-131; CnecapeBa M. O. lumxurain-
MapkeTHHT B OaHKOBCKO# cdepe / M. O. CrnecapeBa. — Tekcr : HemocpencTBeHHsIN // Momomoii yaensiit. — 2019,
— Ne 28 (266). — C. 86-87.

® Gulyamov S.S. “O‘zbekiston: Jaxon molyaviy-iqtisodiy ingirozi, innovasion taraqgiyot va milliy igtisodiyot
raqobotdoshliligini oshirish”. T., O‘zFA, Iqtisodiyot instituti, 2011 y.; Umarov O.S. Raqamli igtisodiyot va uning
rivojlanish tendensiyalari. “Iqtisodiyot va innovasion texnologiyalar” Ne3, 2018 y.; Ayupov R.H., Tursunov S.Q.
Ragamli texnologiyalar: innovasiyalar va rivojlanish istigbollari. Toshkent 2020 y. 377 b.; Akramov T.A.
Korxonalar innovasion marketing strategiyasining konseptual asoslarini takomillash-tirish. Monografiya. — T.:
Moliya, 2017 y. -141 b.; Boltabaeva G.R., Gulyamov S.S., Ayupov R.H., Abdullaev O.M. Ragamli igtisodiyotda
blokcheyn texnologiyalar. T.: TMI, “Iqtisod-Moliya” nashriyoti, 2019 y.; Abulqosimov X.P. Korxonaning xalqaro
marketing faoliyati. Monografiya. — T.: Akademiya, 2002 y.- 114 b.; Jumaev N.X. Ragamli igtisodiyot nega kerak
va u nima beradi? 2020 y.— Elektron resurs: https://review.uz/oz/post/ragamli-igtisodiyot-mamlakatimiz-taraqqiyoti-
garovidir.; Boltabaev M.R. M.R.Boltabaev. To‘qimachilik sanoatida marketing strategiyasi — T.: Fan, 2004 vy.;
Shodiev T.Sh. “Iqtisodiy matematik usullar va modellar, ekonometrika” Toshkent 2004 y.; Mustafakulov Sh.I.
O‘zbekistonda investision mubhit jlzibadorligini oshirishning ilmiy-uslubiy asoslarini takomillashtirish. Iqtis. fanlari
doktori ilmiy daraj. olish uchun tayyorl. diss. avtor. T. BMA, 2017 y. 68 b.; Norov A.R. Tijorat banklarining
tadbirkorlik sub'ektlarini kreditlash metodologiyasini takomillashtirish. Iqgtis. fanlari doktori ilmiy daraj. olish uchun
tayyorl. diss. avtor. TDIU, T. 2022 y. 74 b.; Mirzaev F.l. Banklararo ragobat:mohiyati, shakllanishi va rivojlanish
bosqichlari.-T.: Moliya, monografiya, 2008, 276 b.; Omonov A.A, Qoraliev T.M «Pul va banklar» darslik. T.:
«iqtisod-moliya», 2019 y. - 461 b.; Askarov N.I. Ragamli iqtisodiyotning ahamiyati va rivojlanish yo‘nalishlari.
“Igtisodiyot va innovatsion texnologiyalar”. Ne 1, yanvar-fevral, 2021 yil; Gulyamov A.A., Raxmatova S.
Shuhratjon gizi. Igtisodiyotni ragamlashtirish sharoitida raqgamli marketingning o‘rni. TDIU. 2022 y.; Hakimov Z.A.
Yengil sanoat korxonalari raqobatbardoshligini marketing strategiyalari asosida oshirish. Iqtisodiyot fanlari bo‘yicha
falsafa doktori (PhD) dissertasiyasi avtoreferati. 2018 y.; Sattarov O.B. O‘zbekiston Respublikasi bank tizimi
bargarorligini ta'minlash metodologiyasini takomillashtirish. Iqtis. fanlari doktori ilmiy daraj. olish uchun tayyorl.
diss. avtor. T.: 2018.-14 b.; Bayxonov B.T. To‘gimachilik canoati korxonalarida investisiyadan foydalanish
samaradorligini baholash jarayonlarini modellashtirish. Igtisod fanlari nomzodi ilmiy darajasini olish uchun
yozilgan diss. avtoreferati — T. 2010 y. - 10 b.; Mahmudov U. Bank tizimida ragamli moliyaviy xizmatlar: taraqqiyot
va oldinda turgan vazifalar yechimi. «O‘zbekiston iqtisodiy axborotnomasi — ODKOHOMHYECKHil BECTHHK
V36ekuctanay tahliliy jurnal-analiticheskiy jurnal. Ne 3/2021 y.



Dissertasiya tadqgigotining  dissertasiya bajarilgan oliy ta’lim
muassasasining ilmiy-tadqiqot ishlari rejalari bilan bog‘ligligi. Mazkur
dissertasiya tadgigoti Toshkent davlat igtisodiyot universiteti ilmiy-tadgiqot ishlari
rejasiga muvofiq “Iqtisodiyotni modernizasiya qilish sharoitida moliya, bank va
hisob tizimini muvofiqlashtirishning ilmiy asoslari” mavzusi doirasida bajarilgan.

Tadqgigotning magsadi tijorat banklari faoliyatida ragamli marketing
texnologiyalari samaradorligini oshirish yo‘llari bo‘yicha taklif va tavsiyalar ishlab
chigishdan iborat.

Tadqgigotning vazifalari:

tijorat banklari faoliyatida ragamli marketing texnologiyalarining nazariy va
uslubiy asoslarini yoritish;

banklarda marketing texnologiyalaridan foydalanishning o‘ziga xos
xususiyatlarini tahlil gilish asosida baholash;

banklar faoliyatida ragamli marketing texnologiyalaridan foydalanish
samaradorligini oshirishning xorij tajribasini tahlil gilish;

tijorat banklarida ragamli marketing strategiyasini tuzish uslubiyotini yaratish
va amalga oshirishning o°ziga xos xususiyatlarini aniqlash;

tijorat banklari faoliyatida ragamli  marketing texnologiyalaridan
foydalanishning usul va vositalari, yo‘nalishlarini ilmiy asoslash;

banklar faoliyatida ragamli marketing texnologiyalaridan foydalanish
bosqichlari, tijorat banklarida ragamli  marketing  texnologiyalaridan
foydalanishning SWOT tahlilini amalga oshirish yo‘llarini tadqiq etish;

tijorat banklari faoliyatida ragamli marketing texnologiyalari samaradorligini
aniglash usullarini ilmiy asoslash;

Del‘fi usuli orqali tijorat banklarida ragamli bank marketing texnologiyalarini
qo‘llash samaradorligini baholash.

Tadgigotning ob‘ekti sifatida O‘zbekiston Respublikasidagi yirik tijorat
banklarida ragamli marketing texnologiyalari samaradorligini oshirish jarayoni
olingan.

Tadqgigotning  predmeti  tijorat  banklarida ragamli ~ marketing
texnologiyalarini rivojlantirishning asosiy yo‘nalishlarini takomillashtirishda
vujudga keladigan igtisodiy-moliyaviy munosabatlar hisoblanadi.

Tadgqigotning usullari. Dissertasiyada tizimli tahlil va yondashuv, mantiqiy
va tarkibiy tahlil gilish, guruhlashtirish va umumlashtirish, ekspert baholash va
prognozlashtirish, ekonometrik modellashtirish, o‘zaro va qiyosiy taqqoslash,
SWOT tahlili hamda Del‘fi usullaridan foydalanildi.

Tadgiqgotning ilmiy yangiligi quyidagilardan iborat:

tijorat banklari tomonidan blokcheyn asosida qimmatli qog‘ozlarni sotib olish
(sotish) imkonini beruvchi mobil ilovadan foydalanish, ular uchun (brokerlar,
dilerlar, soliglar va komissiyalar) ketadigan xarajatlarga ehtiyoj golmasligiga olib
kelishi asoslangan;

bank mijozlariga xizmat ko‘rsatishni ragamli biometrik identifikasiya qilishni
qo‘llash  orqali, masofadan moliyaviy  xizmat ko‘rsatishlar  tizimi
takomillashtirilgan;

10



banklarda mijozlarga berilgan kredit ballarini hisoblash usullariga sun'iy
intellekt texnologiyasining “client-control and connection” funksiyasini kiritish
orgali baholash taklif etilgan;

ragamli bank marketingining kontent texnologiyasini qo‘llashda ularning
onlayn platformasidan foydalanish tavsiya etilgan;

bank ragamli marketing texnologiyalaridan foydalanishda yirik reklama
maydonlaridan voz kechib, hozirgi kunda qulay va arzon reklama maydoni
“Microinfluenza” (mikro ta'sir ko‘rsatuvchi marketing texnologiyasi)dan
foydalanish taklif etilgan.

Tadgigotning amaliy natijalari quyidagilardan iborat:

ragamli bank marketingning beshta strategiyasi (SEO) qidiruv tizimini
optimallashtirish, kontent-marketingni yo‘lga qo‘yish, ragamli reklamani yaratish,
elektron pochtaga axborotlar byulletenini kiritish hamda mobil hamkorlik veb-
saytlarini yaratishni qo‘llash orgali uning samaradorligini oshirishning maqgsadga
muvofiqligi asoslangan;

banklarda ishonchli mijozlar ma‘lumotlari platformasini yaratish orqali
banklarning yangi raqamli mahsulotini ijobiy va salbiy jihatlarini tahlilini o‘tkazish
taklif etilgan;

yirik tijorat banklarida biometrik texnologiyalarni (ovozni aniglash, barmoq
izini aniglash, yuzni tanish, ko‘zni tanib olish) qo‘llash bo‘yicha aniq
mexanizmlarni ishlab chigish taklif etilgan;

ragamli marketing texnologiyalari samaradorligining asosiy ishlash
ko‘rsatkichlari sifatida konversiya, trafik, o‘zaro ta‘sir va to‘g‘ridan-to‘g‘ri sotish
ko‘rsatkichlari orqali baholash maqsadga muvofiq ekanligi asoslangan;

“Mijozlar ishonchli modeli” asosida mijozlar tomonidan banklarga bo‘lgan
ishonchni aniglash funksiya va formulasidan foydalanish tavsiya etilgan;

ragamli bank marketing texnologiyalari samaradorligini baholashda tijorat
banklarida ragamlashtirish jarayonini amalga oshirish algoritmidan foydalangan
holda zanjirsimon usulni qo‘llash tavsiya etilgan.

Tadgigot natijalarining ishonchliligi tadqgiqotda qo‘llanilgan metodologik
yondashuv va usullarning magsadga muvofigligi, axborotlar bazasining rasmiy
manbalardan, shuningdek, ragamli bank faoliyatiga oid ma‘lumotlarning hisobot
manbalaridan olinganligi, xulosa va takliflarning amalda sinovdan o‘tkazilganligi
hamda olingan natijalarning yirik tijorat banklari tomonidan tasdiglanganligi bilan
belgilanadi.

Tadgiqot natijalarining ilmiy va amaliy ahamiyati. Tadgigot natijalarining
ilmiy ahamiyati ishlab chigilgan takliflardan ragamli bank marketing
texnologiyalari samaradorligini baholashni takomillashtirish, uni xalgaro standart
va talablarga muvofiglashtirish hamda mamlakatimizda ‘“Ragamli bank™, “Bank
ishi”, “Xalqgaro bank bozori” va “Ragamli marketing” fanlarini ilmiy-nazariy
jihatdan rivojlantirishga hamda ragamli bank marketing texnologiyalarini
takomillashtirishga qaratilgan ilmiy-tadgiqot ishlarida foydalanish mumkinligi
bilan izohlanadi.

Tadgiqgot natijalarining amaliy ahamiyati O‘zbekiston Respublikasida faoliyat
olib borayotgan yirik tijorat banklarining ragamlashtirish orgali ragamli marketing
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faoliyatini rivojlantirish va tartibga solish mexanizmlarini yanada takomillashtirish
bilan bog‘liq normativ-huqugiy hujjatlar va ragamli bank marketing
texnologiyalarining strategiyalarini ishlab chigish hamda ularni amalga oshirishda
oliy ta’lim muassasalarida o‘qitiladigan bank faoliyatiga oid fanlarning o‘quv
dasturlarini mazmunan boyitishda foydalanish mumkinligi bilan izohlanadi.

Tadgqiqot natijalarining joriy gilinishi. Tijorat banklari faoliyatida ragamli
marketing texnologiyalari samaradorligini oshirish yo‘llari bo‘yicha ishlab
chigilgan ilmiy-uslubiy taklif va tavsiyalar asosida:

tijorat banklari tomonidan blokcheyn asosida qimmatli qog‘ozlarni sotib olish
(sotish) imkonini beruvchi mobil ilovadan foydalanish, ular uchun (brokerlar,
dilerlar, soliglar va komissiyalar) ketadigan harajatlarga ehtiyoj golmasligiga olib
kelishi taklifi ATB “O‘zsanoatqurilishbank” faoliyatida qo‘llanilgan (ATB
“O‘zsanoatqurilishbankning 2022-yil 7-dekabrdagi 07-3/8808-1-sonli
ma’lumotnomasi). Ushbu taklifning “O‘zsanoatqurilishbank” ATB amaliyotida
joriy etilishi natijasida bankning mobil ilovasi funksiyalari yanada
takomillashtirilgan hamda mahalliy va xalqgaro pul o‘tkazmalari, to‘lovlar tizimi,
moliyaviy operatsiyalarni amalga oshirish, turli xil omonatlarni qulay shartlarda
rasmiylashtirish, MasterCard virtual kartasini masofadan ochib onlayn to‘lovlarni
amalga oshirish, Visa Direct tizimi orgali dunyoning 50 dan ortiqg mamlakatlardagi
bank o‘tkazmalarni amalga oshirish, shuningdek qimmatli qog‘ozlarni sotib olish
(sotish) imkoniyati yaratilib, natijada, brokerlar, dilerlar, soliglar va komissiyalar
uchun ketadigan harajatlar tejalishiga va bundan kelib chigib bank aktivlari 2022-
yilda 12,8% (55759 mlrd. so‘m)ni, bank kapitali esa 11,1% (7570 mlrd.so‘m)ni
tashkil etgan;

bank mijozlariga xizmat ko‘rsatishni ragamli biometrik identifikatsiya qilishni
qo‘llash orqali, masofadan moliyaviy xizmat ko‘rsatish tizimini takomillashtirish
taklifi ATB “Qishlogqurilishbank”  faoliyatida  qo‘llangan  (ATB
“Qishloqqurilishbank™ning ~ 2022-yil ~ 19-oktyabrdagi  04/46-12-7386-sonli
ma’lumotnomasi). Natijada, mazkur tijorat banki tomonidan “InTend” loyihasida
2022-yil yanvar-sentyabr oylari davomida 226441 nafar mijozlar onlayn
identifikatsiyadan o‘tkazilib, 259,4 mlrd. so‘m mikroqarz mablag‘lari ajratilishiga
erishildi. ~ Shuningdek, bankning “QUANT” mobil ilovasida on-layn
identifikatsiyadan o‘tish orqali omonat, mikroqarz va bank kartasiga buyurtma
berish funksiyalari joriy etildi. “QUANT” mobil ilovasi orqali 2022-yilning
yanvar-sentyabr oylarida 14166 nafar mijozlar biometrik identifikatsiyadan
o‘tkazildi, hamda shu davr mobaynida jismoniy shaxslar tomonidan “QUANT”
mobil ilovasi orgali 576,4 mird. so‘m aylanmani amalga oshirilishga erishildi;

banklarda mijozlarga berilgan kredit ballarini hisoblash usullariga sun’iy
intellekt texnologiyasining ‘“client-control and connection” funksiyasini kiritish
orqali baholash taklifi ATB “O‘zsanoatqurilishbank” faoliyatida qo‘llanilgan (ATB
“O‘zsanoatqurilishbank’ning 2022-yil 7-dekabrdagi 07-3/8808-1-sonli
ma’lumotnomasi). Ushbu taklitning “O‘zsanoatqurilishbank” ATB amaliyotida
joriy etilishi natijasida, ragamli bank vositalari SEO qidiruv tizimi, B2B
platformasi, B2C platformasi, CRM mijozlar bilan ishlash tizimi takomillashtirildi.
Mijozlarga  beriladigan  kredit ballarini  hisoblashda  sun’iy intelekt
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texnologiyasining ‘“‘client-control and connection” funksiyasidan foydalanish
amaliyotga joriy etilib, natijada ijobiy kredit ballari ko‘rsatkichlariga ega bo‘lgan
mijozlar soni oshib, bankning taasurot ko‘rsatkichlari samaradorligi (tanlab olingan
alohida yangilik uchun: veb saytidan foydalanuvchilar soni (Sf) - 350, bank
marketing reklamasini sayt orqali ko‘rganlar soni (SRk) — 135, tagdim etigan aloga
kanallari ulushi (SAK) — 90ga oshgan) 55,79ni tashkil gildi. Mijozlar ishonchli
modeli ko‘rsatkichi 2021 yil mezon oralig‘idan kelib chiqib baholaydigan bo‘lsak
1511,80ga tengligiga erishilgan va bu ko‘rsatkich bankka nisbatan mijozlar
ishonchi yuqori bo‘lganligini ko‘rsatgan;

raqamli bank marketingining kontent texnologiyasini qo‘llashda ularning
onlayn platformasidan foydalanish taklifi “Agrobank” aksiyadorlik tijorat banki
faoliyatida qo‘llangan (“Agrobank™ aksiyadorlik tijorat banki 2022-yil 12-
dekabrdagi 13-11/1747-sonli ma’lumotnomasi). Mazkur ilmiy taklifning
amaliyotga joriy qilinishi natijasida, ATB ‘“Agrobank”da bankning onlayn
platformasidan foydalanish orqali ragqamli bank texnologiyalarini qo‘llash
samaradorligini baholash bo‘yicha asosiy ko‘rsatkichlari keltirib o‘tildi. Natijada
banking “Ommabop mahsulotlar” nomli on-layn xizmat paketi “Agrobank”ning
taasurot ko‘rsatkichlari samaradorligini 60,74% ulushga oshishiga erishilgan;

bank ragamli marketing texnologiyalaridan foydalanishda vyirik reklama
maydonlaridan voz kechib, hozirgi kunda qulay va arzon reklama maydoni
“Microinfluenza” (mikro ta’sir ko‘rsatuvchi marketing texnologiyasi)dan
foydalanish bo‘yicha taklif ATB “Qishloqqurilishbank™ faoliyatida qo‘llangan
(ATB “Qishlogqurilishbank”ning 2022-yil 19-oktyabrdagi 04/46-12-7386-sonli
ma’lumotnomasi). Natijada, har bir video reklamalardan so‘ng 500 000 dan ortiq
obunachilar kuzatib borishiga erishilgan.

Tadqigot natijalarining aprobasiyasi. Ushbu tadgigot natijalari 20 ta
respublika va 25 ta xalgaro ilmiy-amaliy anjumanlarida muhokamadan o‘tkazilgan.

Tadgigot natijalarining e‘lon gilinganligi. Tadqiqot mavzusi bo‘yicha jami
29 ta ilmiy ish, jumladan, 1 ta ilmiy monografiya, Oliy attestasiya komissiyasi
tomonidan tavsiya etilgan ilmiy jurnallarda 14 ta maqola (11 ta mahalliy va 3 ta
xorijiy nashrlarda) va boshga nashrlarda 14 ta ilmiy tezislar chop etilgan.

Dissertasiyaning tuzilishi va hajmi. Dissertasiya tarkibi Kirish, beshta bob,
xulosa, foydalanilgan adabiyotlar ro‘yxati va ilovalardan iborat. Dissertasiya hajmi
292 betni tashkil etadi.

DISSERTASIYANING ASOSIY MAZMUNI

Kirish qismida tadgigotning dolzarbligi va zarurati asoslangan, uning
maqsadi, vazifalari, ob‘ekti va predmeti belgilab olingan, respublika fan va
texnologiyalari rivojlanishining ustuvor yo‘nalishlariga mosligi ko‘rsatilgan,
dissertasiyaning mavzusi bo‘yicha xorijiy tadqigotlar sharhi keltirilgan, ilmiy
yangiligi va amaliy natijalari bayon qilingan, olingan natijalarning ilmiy-amaliy
ahamiyati yoritib berilgan, tadgiqot natijalarini amaliyotga joriy etish, nashr etilgan
ishlar va dissertasiyaning tarkibiy tuzilishiga doir ma‘lumotlar keltirilgan.
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Dissertatsiyaning “Tijorat banklari faoliyatida ragamli marketing
texnologiyalaridan foydalanishning ilmiy-nazariy asoslari” deb nomlangan
birinchi bobida, tijorat banklari faoliyatida ragamli marketing texnologiyalari:
mohiyati va ahamiyati, banklarda marketing texnologiyalaridan foydalanishning
o‘ziga Xx0S xususiyatlari hamda banklar faoliyatida ragamli marketing
texnologiyalaridan foydalanish samaradorligini oshirishning xorijiy tajribalari
ilmiy nazariy jihatdan tahlil gilingan.

XX - asrda axborot texnologiyalarining jadal rivojlanishi, iqtisodiyotning
barcha sohalarida bo‘lgani kabi marketing sohasiga ham yangi tushuncha “ragamli
marketing”ni kirib kelishga sabab bo‘ldi. Ragamli marketing mohiyatini ochib
berish bo‘yicha ko‘plab olimlar o‘z nazariy garashlarini bayon etganlar. Jumladan,
“ragamli marketing potensial mijozlarni jalb gilish va ularni iste’molchi sifatida
saglab qolish uchun ragamli texnologiyalardan foydalanadigan tovarlar va
xizmatlarning magsadli hamda interaktiv marketingidir’ deb ta’rif berilgan.
Ragobatchilar orasida ajralib turish va iste’molchi oldida ma’lum afzalliklarni
shakllantirish  uchun 70-¥illarda bank tashkilotlari  birinchilardan bo‘lib
marketingni rivojlantirdilar”’.

Mijozlarning xohish-istaklari, turli mahsulotlarga bo‘lgan talab tendensiyalari
va yangi mahsulotlarga bo‘lgan munosabati hagida ma’lumot olish imkonini
beradi. Bank sektorining ragamli marketingidagi asosiy tendensiyasi bu nafagat
moliyaviy institutga aylanib borayotgan bankni yaratishdir, balki bankning
mijozlar pul sarflaydigan joyda bo‘lish istagi turli brendlar (asosan chakana savdo)
bilan hamkorligida namoyon bo‘ladi.

Insonlar hayotining turli sohalaridagi xizmatlarini umumiy brend ostida
birlashtirish — bu barcha tijorat banklarining kelajagidir. Shuning uchun banklar
muvaffaqiyatga erishmoqchi bo‘lsalar, mijozni birinchi o‘ringa qo‘yishlari kerak.
Ragamli kanallar har bir mijozning marketing hisobotlariga bo‘lgan alogasini gayta
belgilab qo‘ydi va endi hamma narsani kuzatish hamda har bir harakatni migdoriy
jihatdan baholash mumkin.

Olib borilgan ko‘plab tadqiqotlar shuni ko‘rsatadiki, ragamli marketing
faoliyatini yo‘lga qo‘ygan kompaniyalarda o‘tkazilgan so‘rovnomalarda
(so‘rovnomada 5000 dan ortiq xodim va mijozlar ishtirok etgan) korxonalarning 50
foizi marketing xarajatlari kamayganini, 38 %i bandlik holati o‘zgarganini va 47
%i uyda ishlashni yogtirishini ma’lum qilgan®. Boshga sohalarda ragamli
texnologiyalarning keng targ‘ib qilinishi banklar faoliyati bilan ham chambarchas
bog°‘liq.

Ragamli iqtisodiyotga o‘tish biznes strategiyalarida o‘zgarishlarga olib keldi,
yangi marketing imkoniyatlarini ochib berdi, bu esa mijozlar bilan ishlashda yangi
yondashuvlarga va yangi foyda manbalarining paydo bo‘lishiga olib keldi. Bank
sohasidagi ragamli marketing kontent marketingi, ijtimoiy media marketingi

! Iudposoii MapkeTnHr PUHAHCOBBII MapKeTHHT: Teopus 1 npakTuka / O. A. Aprembesa [u ap.]; mox obmt. Pen. C.
B. Kapnosoii. — M.: U3natensctso FOpaiit, 2015. — 424 c.

8 https://digitalmarketinginstitute.com/resources/ebooks/dmi-member-survey-covid-19 ~ White  paper:  Digital
technologies pave the way in response to Covid-19. Electronic booksDigital strategy. Caroline Hollick-Ward. Posted
onJun 23, 2020
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(SMM), qidiruv tizimini optimallashtirish (SEO), trafikni boshqarish, elektron
pochta marketingi, kontekstli reklama kabi barcha zamonaviy vositalardan
foydalanadi. Quyidagi rasmda bank sohasidagi ragamli (on-line) va an’anaviy (off-
line) marketingning o‘ziga xos xususiyatlarining tagqoslama tahlilini ko‘rishimiz
mumkin (1-rasm).

Ragamli (on-line) marketing An’anaviy (off-line) marketing

' ) ( )

odatda biror ko;l(‘g?ln;gia yo‘naltirilgan mahsulotga qaratilgan bo‘ladi

OAV, veb-kontent, elektron pochta,
gidiruyv tizimi, ijtimoiy media

| J |- J

OAV, ma’lumotlar markazi, telefon

mijozlarni veb sayt, elektron pochta, chat, telefon orgali mijozlarni xodimlar bilan
ijjtimoiy tarmoqlar va b. bilan bog‘laydi bog‘laydi

magsadli auditoriyani tizimli magsadli auditoriya tarqoq holda goladi

birlashtiradi
gilingan xarajatlar samarali hisoblanadi marketingga yuqori xarajat gilinadi
| J | J
soha mutaxasislari bilan bog‘lanish ba’zi to‘siglar tufayli mutaxassislarga
imkonini beradi to‘g‘ridan-to‘g‘ri bog‘lanish imkoni yo‘q
| J | J

( 1 ( 1
zamonaviy texnologiyalar orgali analiz

qilish, samarasini aniglash mumkin samaradorlikni aniglash juda giyin

( vaqt, makon bo‘yicha cheklovlar yo‘q, )
mijozlar istagan vaqgtida foydalanishi o°ziga xos cheklovlar bor
mumkin

[ alohida mijozlar guruhi uchun maxsus |
takliflar, taktikalardan foydalanish
mumkin

nisbatan katta xarajatlar orgali maxsus
takliflarni amalga oshirish mumkin

1-rasm. Bank sohasidagi ragamli (on-line) va an’anaviy (off-line)
marketingning o¢ziga xos xususiyatlari’

Tijorat banklarida mijozlar bazasini yosh avlod bilan to‘ldirib borish uchun
bank muassasalari ko‘proq ragamli bo‘lishi kerak va bunda ragamlashtirishning
eng muhim yo‘nalishlariga rioya qilish eng yaxshi usul hisoblanadi. Ushbu
yo‘nalishlar tarmog‘i doimiy ravishda texnologiyalar o‘zgarishi natijasida
kengayib bormoqda yoki aksincha eski modellardan voz kechgan holda yangi
zamonaviy yo‘nalishlar Kiritilmoqda.

¥ Muallif tomonidan tuzilgan.
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2-rasm. Butun dunyo bo‘ylab reklama harajatlari, 2019-2024-yillarga
nisbatan (mlrd. AQSh dollari, %)™

Olib borilgan ko‘plab tahlil va tadgiqotlarda ragamli marketing faoliyatining
eng muhim yo‘nalishlaridan foydalanish darajalari bo‘yicha turli axborot
agentliklari tomonidan ma’lumotlar tagdim etilmoqda.

..-/ Istalgan paytda \‘x..
| xizmatdan_ |
N foydalana olish ) S

; To‘lov usuli YT T \
| (xizmat)ni erkin | 7T T Ishonch :
tanlash / \ /
- | Ragamli bank | - .
/ ..w:‘\* /f.i,--' \
. i Xizmatlarning
| Xavfsizlik | T | - |
Y et T qulayligi !
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ol Qo‘shimcha . g
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. ) (imkoniyat)lar ) v

3-rasm. Ragamli bankni tanlashda mijozlar tomonidan e’tibor qaratiladigan
asosiy omillar*

Kompaniyalarning eng muhim ko‘rsatkichlarini oshirish bu reklamalarga
ajratilayotgan mablag‘larga borib taqaladi. eMarketer ma’lumotiga ko‘ra jahonda
avvalgi yillarga nisbatan 2021 yilda reklamalarga sarflangan mablag‘lar 17 %ga
ortib, 389,29 mlrd. AQSh dollarini tashkil etgan. 2-rasmda keltirilganidek, keyingi
yillarda reklamaga qilinayotgan xarajatlarning o‘sish tendensiyasini saqlab golgan.
Ragamlashtirish jarayonida mijozlarni jalb etishning eng qulay usullaridan biri bu

10 \www. eMarketer.com
1 Muallif tomonidan tuzilgan.
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ragamli reklama bo‘lib qoldi. Buni 3-rasmda berilgan ragamli bankni tanlashda
mijozlar tomonidan e’tibor qaratiladigan asosiy omillar misolida yaqqol
ko’rishimiz mumkin.

Banklarda ragamli marketing faoliyatini samarali yo‘lga qo‘yishda
mukammal strategiyani tanlash talab etiladi. Agar ushbu faoliyatni tashkil etishda
gandaydir vositalar yetarli bo‘lmasa, unda belgilangan natijaga erisha olmaydi.
Ragamli marketingda samaradorlik ko‘lami tez o‘sib bormoqgda. Bank sohasida
ragamli marketingdan foydalanishni ikki xil usulda, ragamli marketingni joriy etish
yoki ragamli marketing agentliklarini jalb etish orgali tashkil etish mumkin.

Dissertasiyaning ikkinchi bobi “Tijorat banklari faoliyatida ragamli
marketing texnologiyalarining usul va vositalarini qo‘llash asoslari” deb
nomlanib, bunda banklar faoliyatida ragamli marketing texnologiyalarini
amaliyotga joriy etish metodlari va strategiyasining nazariy asoslari, tijorat
banklarida ragamli marketing strategiyalarini tuzish uslubiyoti hamda tijorat
banklari faoliyatida ragamli marketing texnologiyalaridan foydalanishning usul va
vositalari ilmiy amaliy tomondan tahlil gilingan.

Olib borilgan ko‘plab tadgigotlarda bank marketing strategiyasiga nazariy
garashlar turlicha yondashuvlar asosida rivojlanib borgan. Jumladan, ayrim olimlar
“bank marketingi strategiyasi yuksak miqdoriy, sifat va ijtimoiy ko‘rsatkichlarga,
bank tarafidan amalga oshirilayotgan amaliyot va xizmatlar hajmiga, daromadlar
va xarajatlar ko‘rsatkichlariga, mablag‘lar aylanmasi tezligiga, amaliyotlarni
bajarishda xarajatlarning past bo‘lishiga, hujjatlarni gayta ishlash muddatlariga,
ko‘rsatilayotgan xizmatlarning hajmi, tuzilmasi va sifati bo‘yicha mijozlarning
talablarini yuksak darajada qgondirishga, maxfiy axborot sir saglanishini
ta’minlashga garatilgan bo‘lishi kerak”, deb hisoblaydilar'®.

Shu sohada tadgiqot olib borgan xorijlik olimlar bank marketing strategiyasini
yaratishda uni ma’lum darajalarga bo‘lgan holda ishlab chigish muhim, deb
hisoblaydilar. Ularning fikricha, bozor igtisodiyotida bank marketing strategiyasini
bir nechta darajalar orgali ishlab chigish gabul gilingan. Birinchisi, o‘z ichiga
tovar, narx, bozor, foyda kabi toifalarni oladi. Ikkinchi darajasi tarkibiga axborot
tizimi, ragamlashtirish, marketingni rejalashtirish va tashkil etish, marketing
tizimidagi nazorat kiradi. Uchinchi darajasi esa yetkazib beruvchilar, ragobatchilar,
mijozlar, aloga auditoriyalari (turli moliyaviy tashkilotlar, ommaviy axborot
vositalari, davlat organlari, jamoatchilik, bank xodimlari)dan iboratdir'®. Ushbu
elementlarning barchasi birgalikda, o‘zaro bog‘liglikda va o‘zaro shartlilikda
marketingning kompleks strategik tizimini ifodalaydi (4-rasm). Ushbu nazariy
garash ma’lum ma’noda marketing faoliyatini keng gamrovli tushuncha sifatida
garash zarurligini belgilab beradi.

2 Daniel E., Wilson H., McDonald M. and Ward J. (2001) Marketing Strategy in the Digital Age, Financial
Times/Prentice Hall, Harlow.

3 Berthon P., Lane N., Pitt L. and Watson R. (1998) The World Wide Web as an industrial marketing
communications tool: models for the identification and assessment of opportunities, Journal of Marketing
Management, 14, 691-704.
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4-rasm. Bank strategiyasining tarkibiy gismlari'!

Bizga ma’lumki, mijozlar bilan muomalaga Kkirishish doirasida bank
marketingi faol va passiv gismlarga bo‘linadi. Faol marketing tarkibiga to‘g‘ridan-
to‘g‘ri marketing kiradi, ya’ni: pochta, telefon va televideniyedan foydalanadigan
faol reklama; aholini keng tabagalaridan, jumladan, ko‘chalarda so‘rov olish;
ehtimolli mijoz bilan shaxsiy uchrashuv, uning ehtiyojlarini o‘rganish kiradi.
Passiv marketing — bank faoliyati va ahvoli, taklif etilayotgan Xxizmatlardan
olinadigan foyda to‘g‘risida materiallar chop etishdir. Bozorda mustahkam
joylashib olish istagida bo‘lgan bank bu usullarning har ikkalasidan ham faol
foydalanishi lozim bo‘ladi (5-rasm).

Keyingi o‘n vyillikda bank sohasida ragamlashtirish jarayonini Kkirib kelishi
natijasida bank marketing texnologiyalari ham o‘zgarib bordi. Bugungi kunda bank
marketing strategiyasi tushunchasi — ragamli bank marketing strategiyasi
tushunchasi bilan almashdi. Bunda asosiy e’tibor ragamli mahsulotlarga bo‘lgan
talabni zudlik bilan o‘rganish va uni (biometrik texnologiyalarni (ovozni aniglash,
barmoq izini aniglash, yuzni tanish, ko‘zni tanib olish va b.) bank mijozlariga
tagdim etish bo‘yicha turli yondashuvdagi strategiyalar ishlab chigishga garatilgan.

Ragamli bank strategiyasini tuzishning asosiy masalasi bu banklarning yangi
bank xizmatlarini masofaviy, qulay va kam harajatligiga ¢’tibor berishi zarurligini
belgilab beradi.

Ragamlashtirish jarayonini respublikamiz bank sohasiga qo‘llash magsadida
O‘zbekiston Respublikasi Prezidentining 2020-yil 12-maydagi PF-5992-sonli 2020
- 2025-yillarga mo‘ljallangan “O’zbekiston Respublikasining bank tizimini isloh
qilish strategiyasi to‘g‘risida”gi farmonida, bank sohasida zamonaviy axborot
texnologiyalarini joriy gilish maqgsadida quyidagilar keltirilgan: masofaviy bank
xizmatlari, shu jumladan, kontaktsiz to‘lovlar soni va gamrovini kengaytirish;
avtomatlashtirilgan skoring tizimi, ragamli identifikasiyalash va kredit
konveyeridan keng foydalanish; bank ma’lumotlari va tizimlarining axborot

¥ Muallif tomonidan tuzilgan.
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xavfsizligini kuchaytirish; bank sohasidagi yangi konsepsiya va texnologiyalarni

(fintex, marketpleys, ragamli bank) joriy qilish.

asosiy turlari

Ragamli bank marketing strategiyasining

Ragobatni
rivojlantirish

Xizmatlar turi
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Yangi
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|

Xizmatlar
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J

|
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yo‘lga qo‘yish,
xizmatlarning
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rag‘batlantirish

J

|

xizmatlar
geografiyasini
kengaytirish,
mijozlarning
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J

Bozorlar va
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diversifikatsiya

gilish

|

xizmatlarni
zamonaviy-
lashtirish,
mijozlarga
butunlay yangi
xizmat turlarini
taklif etish

J

5-rasm. Ragamli bank marketing strategiyasining asosiy turlari®

Mamlakatimizda masofaviy bank xizmatlaridan foydalanuvchilar soni aynigsa
oxirgi ikki yilda keskin ortganini ko‘rish mumkin (6-rasm). Buni ikkita holat bilan,
birinchidan, tijorat banklarida ragamlashtirish orgali bank mahsulotlari hajmining
ortishi, ikkinchidan, pandemiya sharoitida ragamli bank mahsulotlariga bo‘lgan
talabning ortgani bilan izohlash mumkin.
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6-rasm. Masofaviy bank xizmatlaridan foydalanuvchilar soni*®

> Muallif tomonidan tuzilgan.
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Bugungi kunda mamlakatimizdagi tijorat banklaridagi ragamli bank
xizmatlari hali yetarlicha emas. Chunki bank mahsulotlaridan foydalanuvchilar
soni yildan-yilga ortib borayotganini hisobga oladigan bo‘lsak, bu xizmatlar
turlarini yanada oshirish zarur bo‘ladi. Buning uchun respublikamiz banklarida
ragamli bank marketing strategiyasini mukammal ishlab chigish va xorijiy banklar
amaliyotida keng foydalanib kelayotgan ragamlashtirish strategiyalari tajribasidan
foydalanish bo‘yicha aniq echimlarga ega bo‘lish muhim hisoblanadi. Demak, har
ganday ragamli bank strategiyasini tuzish jarayonida uning kelajakdagi
qiymatliligiga, ya’ni daromadning kelish manbasiga alohida e’tibor qaratish zarur.
Ammo masalaning ikkinchi tomoni, mijozlarning yangi ragamli bank
mahsulotlariga bo‘lgan talabining ortib borishi, banklarning bu jarayonga tezroq
Kirib borishini taqozo etadi. Ragamli bank marketing strategiyasining tarkibiy
jihatdan mukammal bo‘lishida unga ta’sir qiluvchi barcha ichki va tashqi omillarni
e’tiborga olish muhim.

Dissertasiyaning uchinchi bobi “Tijorat banklari faoliyatida ragamli
marketing texnologiyalaridan foydalanishning SWOT tahlili va mavjud
muammolar” deb nomlanib, ushbu bobda banklar faoliyatida ragamli marketing
texnologiyalaridan foydalanish bosgichlari, tijorat banklarida ragamli marketing
texnologiyalaridan foydalanishning SWOT tahlilini amalga oshirish uslubiyoti va
tijorat banklari faoliyatida ragamli marketing texnologiyalari samaradorligi:
hisoblash usullari va mavjud muammolar ilmiy amaliy tomondan o‘rganilgan.

Bank biznes
jarayonlarini
takomillashtirish |

Mijozlar bilan aloga
tizimini
axborotlashtirish

Ma’lumotlar ba’zasini
yaratish

Mijozlarga ragamli :
mahsulot ilovalarini
onlayn etkazilishini

ta’minlash

Xodimlarni ragamli
texnologiyalarga
moslashtirish

7-rasm. Bank faoliyatida raqamli marketing texnologiyalarini qo‘llashning
asosiy yo‘nalishlari'’

Banklar o‘z faoliyatidan kelib chiggan holda bozorga xizmat ko‘rsatish
jarayonlarini tubdan o‘zgartirish maqgsadida yangi bozorga tez moslanuvchan

16 https://cbu.uz/oz/statistics/buleten/592793/ ma’lumotlari asosida muallif tomonidan tuzildi.
7 https://doi.org/10.1051/e3sconf/202015904033 (Oleg Litvishkol*, Kamar Beketova, Bibigul Akimova, Assem
Azhmukhamedova, Gulnara Islyam impact of the digital economy on the banking sector.
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ragamli marketing texnologiyalarini ishlab chigish zarurligini anglab yetmoqgdalar.
Bu esa banklarning ragamli marketing ish faoliyatini tashkil etishda elektron va
mobil ilovalar hamda, masofaviy xizmatlarga ko‘proq e’tibor garatish zarurligini
taqozo etadi (7-rasm). Boshgacha aytganda, banklarda marketing faoliyatini
ragamlashtirilishi nafagat banklar uchun yangi imkoniyatlarni yaratadi, balki ularni
ragobatni kuchaytirish, mijozlar uchun qulay shart-sharoitlar yaratish, arzon va
sifatli moliyaviy hamda to‘lov xizmatlarini ko‘rsatish orgali mijozlarni jalb
gilishning yangi usullarini izlashga undaydi. Banklarda ragamli marketing
texnologiyalarini qo‘llashda banklar transformasiyasini amalga oshirish muhim
hisoblanadi.

Mamlakatimizda bank tizimini transformasiya qilish va xususiylashtirish
davrida hosil bo‘ladigan iqtisodiy bo‘shliglarni to‘ldirish, barcha aholi
gatlamlarining moliyaviy xizmatlarga bo‘lgan talabini qgondirish, bank
xizmatlarining hududiy gamrovini ta’minlash va davlatning ijtimoiy-igtisodiy
siyosatini amalga oshirish maqgsadida davlat ishtiroki 3 ta bankda — “Milliybank”,
“Agrobank” va  “Mikrokreditbank”da  saglab  qolinishi  belgilangan.
“O‘zsanoatqurilishbank”, “Asakabank”, “Ipotekabank”, “Alogabank”,
“Turonbank” hamda “Qishlogqurilishbank” xususiylashtirishga tayyorlanmoqda.
Kamida bitta yirik bankdagi davlat ulushi strategik investorlarga to‘liq sotilishi
ko‘zda tutilgan®®,

Karantin cheklovlari sharoitida foydalanuvchilarga imkon yaratish uchun
bank kartalarini banklarning mobil ilovalari (saytlari) orgali yuborilgan onlayn
buyurtmalar asosida chigarish mexanizmi joriy etildi. Bank platformasiga ragamli
marketing texnologiyalarini joriy etilishi ishchi kuchi va xodimlarni boshgarish
tizimiga sezilarli ta’sir ko‘rsatadi va shu orgali avtomatlashtirish jarayoni orgali
mehnat resurslarini kamaytiradi (8-rasm).

Amalga oshirilgan tahlillar asosida respublikamiz banklarida ragamli
marketing texnologiyalarini qo‘llash bo‘yicha quyidagi xulosa va takliflar ishlab
chiqildi:

tijorat banklarida ragamli marketing texnologiyalarini amalga oshirishda
“bank-mijoz-mahsulot” strategiyasini ishlab chigish;

ragamli marketing texnologiyalarini banklarda qo‘llashda “doimiy mijoz-
yangi mijoz-kuzatuvchi mijoz” bazasini yaratish;

ragamli marketing texnologiyalari asosida bank mahsulotlarini bozorga taklif
gilishda mahsulotlarning yashash sikliga alohida e’tibor garatish zarur;

ragamli marketing texnologiyalarini qo‘llashda targetli (ingliz til. “target”-
“magsad”) mijozlarga asosiy ¢’tibor garatish zarur;

ranklar ragamli marketing texnologiyalaridan foydalanishda yirik reklama
maydonlaridan voz kechib, hozirgi kunda qulay va arzon reklama maydoni
“Microinfluyenza” (mikro ta’sir ko‘rsatuvchi marketing texnologiyasi)dan
foydalanish tavsiya etiladi.

18 https://lex.uz/docs/4811025
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8-rasm. Tijorat banklarida ragamli marketing texnologiyalarini sohalarda
rivojlantirish bosgichlari

Tijorat banklarida yangi zamonaviy bank xizmatlarini joriy etish asosida
ularning imidjiga turlicha omillar ta’sir gilishi mumkin. Shuning uchun bank
faoliyatiga Kirib kelayotgan ragamli marketing texnologiyalarini SWOT tahlilini
amalga oshirish muhim hisoblanadi.

Boshqaruvni o‘zgartirish Biznes, jarayonlar va yetkazib berish tizimi
Kuzatuv kengashining roli
Top-menejerlarning roli
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Zamonaviy texnologiyalar va jarayonlar
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Kengaytirilgan tahlil

Korporativ ragamli platforma

Tuzulmaning o‘zgarishi, O‘zEekLston
yangi vakolatlar tizia::ini Moslashuvchan ragamli

Ishning yangi formalari va kadrlar
manbalari
Moslashuvchan tashkiliy tuzulma

transformas pla.tforr’r]a

Bulutli echimlar
Kiberxavfsizlik

Ekotizim maxsulotlari va iste’molchining

Korporativ funksiyalari ishtirok etishi

Inson resurslari va ragamli ish
o‘rinlari
Moliya, xaridlar va hisobot
Infratuzilmani boshaarish

Ragamli xizmatlar
Bank mijozlari bilan aloga kanallari
Miiozlar haaida bilim

9-rasm. O‘zmilliybank strategiyasini ishlab chigishning asosiy elementlari®

9 Muallif tomonidan tuzilgan.
“https://nbu.uz/upload/iblock/a83/Biznes_reja-va-rivojlanish-strategiyasi.pdf#viewer.action=download

22



Respublikamizning eng yirik banklaridan biri O‘zmilliybank faoliyatini
SWOT tahlilini aynan ragamli bank marketing texnologiyalarini go‘llash ijrosi
bo‘yicha ko‘rib chigamiz. O‘zmilliybank faoliyatining rivojlanishida 2022-2023
yillardagi strategiyasini belgilashda bankning tashqi va ichki o‘zgarishiga alohida
¢’tibor qaratilgan. Tashqi transformasiya mijozlar, hamkorlar va pudratchilar bilan
ishlashning yangi konsepsiyasini joriy etish bilan bog‘liq. Bankning ichki
o‘zgarishi tashkiliy tuzilma, biznes modeli, IT platformasi, menejerlar va
xodimlarning fikrlashidagi o‘zgarishlar bilan bog‘liq holda tuzilgan (9-rasm).

Bank rivojlanishining asosiy ko‘rsatkichlari valyuta kurslari dinamikasini
hamda O‘zbekiston Respublikasi Markaziy bankining 2020-yilga va 2021-2022-
yillarga mo‘ljallangan pul-kredit siyosatining asosiy yo‘nalishlari asosida
hisoblanadi. Inflyasiya (2020-yil -13%, 2021-10%, 2023-yil 5%), YalM o‘sish
sur’ati (2020-yil 5,5%, 2021-5,8%, 2022-yil 6,2 foiz), 2020 yilda kreditlashning
o‘sish sur’ati — 20-25 foiz darajasida (valyuta kursidagi o‘zgarishlardan tashqari)
va 2020-yilda IT infratuzilmasi va aloga kanallarini yangilashni hisobga olgan
holda tuzib chigilgan. Strategik jarayonlarini baholaydigan bo‘lsak, bankning
keyingi yillar uchun o‘sish prognozini ko‘rish mumkin bo‘ladi. Aynigsa bankning
sof foyda ko‘rsatkichining 2023-yilga borib 129% ga ortishi bu ijobiy hisoblanadi.
Xuddi shunday bankning rentabellik darajasi 2023-yil strategiyasiga ko‘ra 14,5%
ga yetishi belgilangan (1-jadval).

1-jadval
“O‘zbekiston Respublikasi Tashqi iqtisodiy alogalar milliy banki” AKning
2020-2023 yillarga mo‘ljallangan strategiyasining asosiy ko‘rsatkichlari**

Ko‘rsat- Amalda Strategiya-2023

kichlar 01.01.2019 | 01.01.2020 | 01.01.2021 | 01.01.2022 | 01.01.2023 | 01.01.2024
Aktivlar, 56525 66605 86608 108370 129143 145813
mlrd.so‘m

Majburiyat, | 5453 53464 72167 92239 110819 124629
mlird. so‘m

Kapital, 5722 13141 14441 16131 18328 21184
mlrd. so‘m

Kredit

portfeli, 46574 54989 71523 88807 104991 118659
mlird. so‘m

Sof foyda, 507 1044 1300 1690 2197 2856
mlird. so‘m

ROA 1.0% 1.8% 17% 17% 1.8% 2.1%
ROE 9.6% 11.6% 9.4% 11.1% 12.8% 14.5%
CIR 46% 36.0% 35.0% 35.0% 35.0% 35.0%

Bankning kuchli tomonlari: o‘z sohasidagi yetakchi tashkilotlardan biri
sifatida O‘zmilliybank banklar bozorida muvaffagiyat qozonish imkonini beruvchi
ko‘plab kuchli tomonlarga ega. Ushbu kuchli tomonlar nafagat mavjud bozorlarda
bozor ulushini ta’minlashga yordam beradi, balki yangi bozorlarga kirishda ham

2! https://nbu.uz/upload/iblock/a83/Biznes_reja-va-rivojlanish-strategiyasi.pdf#viewer.action=download
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yordam beradi. Tahlillarga tayangan holda bankning ba’zi kuchli tomonlarini
sanab o‘tamiz: Birinchidan bank faoliyatini avtomatlashtirish jarayonini
kengaytirish orgali mahsulotlariga sifat bargarorligini olib kirishga erishdi. Bank
bozor talablariga mos bo‘lgan mahsulotlarini oshirish hisobiga ragobatdosh
usutunligini va strategik yo‘nalishlarni to‘g‘ri belgilab oldi. Muvaffagiyatli ta’lim
va o‘qitish dasturlari orgali yugori malakali xodimlarini o‘qitish va
rivojlantirishga katta mablag® sarflaydi, natijada ishchi kuchi nafagat yugori
malakali, balki ko‘proq yutuglarga erishishga undaydi. Mahsulotlari uchun juda
muvaffagiyatli Go To Market strategiyalarini Kkiritishga erishmoqda. Yangi
bozorlarda ajoyib ko‘rsatkichlar - bankni yangi bozorlarga kirish va
muvaffagiyatga erishish tajribasini yanada oshirmoqgda. Turli bozorlardagi ulushini
ortib borishi natijasida bankning yangi daromad ogimini yaratishga va u faoliyat
yuritayotgan bozorlarda biznes sikli xavfini diversifikatsiya gilishga yordam berdi.
Zaif tomonlar ichki strategik omillar ta’siri asosida bu - O‘zmilliybankni
yaxshilash mumkin bo‘lgan sohalarni o‘z ichiga olib quyidagilarni yanada
rivojlantirish asosida yo‘qotish mumkin. O°‘zmilliybank tomonidan taklif
etilayotgan mahsulotlar assortimentida kamchiliklar mavjud bo‘lib asosan ichki
imkoniyatlarni gondirish maqgsadida takliflar ishlab chigilgan. Bank o‘z
mahsulotini ichki bozordan tashqgari taklif etmasa yangi ragobatchiga bozorda o‘z
o‘rnini berishi mumkin. Bankka yangi texnologiyalarga yanada ko‘proq sarmoya
Kiritish talab etiladi. Kengayish ko‘lamini va bank kengayishni rejalashtirayotgan
turli geografiyalarni hisobga olgan holda, jarayonlarni butun kengash bo‘ylab
integratsiya gilish uchun texnologiyaga ko‘proq pul sarflashi kerak. Hozirgi kunda
foydalanilayotgan texnologiyalar ko‘lami va investitsiyalar bankning garashlariga
mos kelmaydi. Mahsulot marketingi olib borishda yangi ragamli bank marketing
texnologiyalaridan foydalanish sust darajada. Bankning bozorda mahsulot sotishi
muvaffagiyatli bo‘lsada, uning joylashuvi va noyob sotish taklifi aniq
belgilanmagan, natijada esa ushbu segmentdagi kuchli ragobatga duch kelishi
mumkin. Boshga banklar bilan taggoslaganda, bank o‘z xodimlarini o‘qitish va
rivojlantirish uchun ragobatchilardan ko‘ra ko‘proq mablag* sarflashi zarur bo‘ladi.
Tashkiliy tuzilma fagat mavjud biznes modeliga mos keladi, bu esa tegishli
mahsulot segmentlariga kengaytirishni cheklaydi. Bank mahsulotlariga bo‘lgan
talabni ragamli marketing orqgali tahlil gilish va uning yashash davrini siklik
jarayoni to‘g‘ri prognoz qilishni talab etadi. Aks holda ragobatchilarga nisbatan
o‘tkazib yuborilgan imkoniyatlarning ko‘payishiga olib kelishi mumkin..
O‘zmilliybank imkoniyatlari - tashqi strategik omillar asosida rivojlantirish.
Yangi texnologiya bankga yangi bozorda tabagalashtirilgan narx strategiyasini
qo‘llash imkonini beradi. Bu bankka o°zining sodiq mijozlarini mukammal xizmat
ko‘rsatish bilan qo‘llab-quvvatlash va boshga gimmatli takliflar bilan yangi
mijozlarni jalb gilish imkonini beradi. Yangi ekologik siyosat - yangi imkoniyatlar
sanoatning barcha ishtirokchilari uchun teng sharoit yaratadi. Bu bank uchun yangi
texnologiyalarda o‘z ustunligini amalga oshirish va yangi mahsulotlar toifasida
bozor ulushini qo‘lga kiritish uchun ajoyib imkoniyatdir. Iste’molchilarning xatti-
harakatlaridagi yangi tendensiyalar bank uchun yangi bozorni ochishi mumkin. Bu
bankka yangi daromad ogimlarini yaratish va yangi mahsulot toifalariga
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diversifikatsiya gilish uchun ajoyib imkoniyat beradi. Past inflyatsiya - bozorda
katta barqarorlikni ta’minlaydi, bu bank mijozlariga past foiz stavkasida kredit
olish imkonini beradi. Bargaror erkin pul ogimi tegishli mahsulot segmentlariga
investitsiya qilish imkoniyatini beradi. Bankdagi ko‘proq naqd pul bilan
kompaniya yangi texnologiyalarga ham, yangi mahsulot segmentlariga ham
sarmoya Kiritishi mumkin. Bu bank uchun boshga mahsulot toifalarida
imkoniyatlar oynasini ochishiga imkoniyat beradi. Hukumat kelishuvi tufayli yangi
bozorlarni ochish - yangi texnologik standartni va davlat erkin savdo shartnomasini
gabul gilish bankga yangi rivojlanayotgan bozorga kirish imkoniyatini beradi.

O‘zmilliybankning tahdidlari - tashqi strategik omillar asosida yuzaga kelishi
mumkin bo‘lgan holatlar. Yuqori qiymatli mahsulotlarga bo‘lgan talab
mavsumiydir va eng yugori mavsumdagi har ganday kutilmagan hodisa bankning
gisga va o‘rta muddatli istigboldagi rentabelligiga ta’sir qilishi mumkin.
Mas’uliyat to‘g‘risidagi qonunlar turli mamlakatlarda farg giladi va bank ushbu
bozorlardagi siyosat o‘zgarishlari tufayli turli xil javobgarlik talablarini qo‘yishi
mumkin. Mabhalliy distribyutorlarning kuchayib borayotgan kuchi ba’zi bozorlarda
ham xavf tug‘diradi, chunki raqobat mahalliy distribyutorlarga yuqori marja
to‘laydi.

2-jadval
Raqgamli bank marketingini SWOT tahlilini o‘tkazishda eng muhim
yo‘nalishlar®
Qulayligi Ustunligi

-bozorni  to‘liq o‘rganish imkonini -bank raqobatbardoshligi oshadi;
beradi; -tez va sifatli xizmat ko‘rsatiladi;

-bank bozorga yangi xizmat turlarini -mijozlar bilan doimiy mulogat qilish
taqdim etadi; imkoniyatiga ega bo‘ladi;

-mijozlar sonini ortishiga olib keladi
hamda qulayliklar yaratiladi;

-banklar doimiy ravishda 24/7 tizimda
ish faoliyatini olib boradi;

-bank daromadini oshishiga erishiladi;

-masofadan xizmat ko‘rsatish turlari
ko‘payadi

-jahon bank bozoriga chigish imkoniyatlari
oshadi;

-IT sohasida yangi dasturiy mahsulotlarga
ega bo‘ladi

yugori bo‘lishi;

-yuqori shakldagi infrastrukturani talab
etilishi;

-yuqori toifali mutaxassislarga tayanishi

Kamchiligi Muammolar
-ma’lum  bir dasturiy ta’minotga -joylarda to‘liq internetdan foydalanish
bog‘lanib qolishi; imkoniyatini yo“qligi;
-kiberxavfsizlik  dasturiy  ta’minot -aholini  ragamli bank mahsulotlaridan

foydalanish tajribasini kamligi;

-mijoz va bank o‘rtasida alogalarni doimiy
emasligi;

-ragamli  bank  marketingi
mutaxassislarni yetishmasligi;

-joylarda bank filiallarida ragamli bank
xizmatlarini ~ olib  borish  imkoniyatlarini
cheklanganligi

bo‘yicha

22 Muallif tomonidan tuzilgan.
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O‘zmilliybank uchun SWOT tahlilining cheklovlari sifatida quyidagilarni
keltirib o‘tish mumkin. SWOT tahlili strategik rejalashtirish vositasi sifatida keng
qo‘llanilsa-da, tahlilning oziga xos cheklovlari bor. Bankning ba’zi takliflari yoki
omillari bir vaqtning o‘zida kuchli va zaif bo‘lishi mumkin. Bu SWOT tahlilining
asosiy cheklovlaridan biridir. Misol uchun, atrof-muhitni muhofaza qilish
goidalarini o‘zgartirish bank uchun tahdid va imkoniyat bo‘lishi mumkin, agar u
ragobatchilarga garaganda tezroq mahsulot ishlab chigara olsa, raqobatchilarga
nisbatan teng yoki ustunlikka ega bo‘lish imkonini beradi. SWOT ragobatdosh
ustunlikka ganday erishish mumkinligini ko‘rsatmaydi, shuning uchun u o‘z-
o‘zidan magsad bo‘lmasligi kerak.

Tijorat banklari  faoliyatida ragamli marketing texnologiyalaridan
foydalanishning SWOT tahlilini o‘tkazishda eng muhim ustuvor yo‘nalishlar
sifatida quyidagilarni taklif etamiz (2-jadval).

Matritsa taklif gilingan strategiyalarni ganday amalga oshirish mumkinligini
muhokama qilish uchun fagat boshlang‘ich nugtadir. Bu bankning strategik
ragobatbardoshligiga asoslangan amalga oshirish rejasi emas, balki baholash
oynasini taqdim etdi. SWOT - bu statik baholash - kichik o‘zgarishlar bilan
vaziyatni tahlil qilish. Vaziyatlar, imkoniyatlar, tahdidlar va strategiyalar
o‘zgarganligi sababli, raqobat muhitining dinamikasini bitta matritsada mukammal
ushlab bo‘lmaydi.Tijorat banklarida ragamli marketing texnologiyalaridan
foydalanishning SWOT tahlilini amalga oshirishda, bankda gisga va uzog muddatli
strategiyalarning samaradorligini aniglash magsadga muvofiq. SWOT tahlilini
o‘tkazishda asosiy e’tiborini iqtisodiy ko‘rsatkichlarining bank faoliyatini
rivojlantirishdagi o‘rnini baholashga, yangi ragamli bank texnologiyalarini qo‘llash
orgali uning bozordagi kuchli va kuchsiz tomonlarini tahliliga, xizmat, servis va
yangi bank mahsulotlarini joriy etishda ragamli bank marketingini roliga e’tibor
qgaratishi zarur.

Dissertasiyaning “Ragamli marketing texnologiyalarining tijorat banklari
rivojlanishiga ta’sirini baholash” deb nomlangan to‘rtinchi bobida Del’fi usuli
orgali tijorat banklarida ragamli bank marketing texnologiyalarini qo‘llashni
baholash tahlili, tijorat banklari ragamli bank texnologiyalari samaradorligini
baholash tahlili, tijorat banklarida ragamli marketing texnologiyalari asosida yangi
bank mahsulotlarini joriy etishda xarajatlar holatini tahlili hamda tijorat banklarida
ragamli bank xizmatlarini amalga oshirish tahlili o‘tkazilgan.

Del’fi metodi asosida o‘tkazilgan so‘rovnomada respublikamizda faoliyat olib
borayotgan 4 ta yirik banklarning xodimlari ishtiroki orgali amalga oshirildi.
Ushbu so‘rovnomalarda berilgan savollar mazmunidan kelib chiqib banklarning
turli departamentlaridan xodimlar ishtirok etdi. Bank xodimlari bilan o‘tkazilgan
so‘rovnoma natijasiga ko‘ra banklar faoliyatida ragamli bank vositalarini hamda
raqamli marketing texnologiyalarini qo‘llash bo‘yicha quyidagi xulosa va takliflar
ishlab chiqildi:

Ragamli bank tushunchasiga egamisiz? savoliga berilgan javoblar (to‘liq
bilaman; gisman bilaman) soni ishtirok etgan respondentlarning Milliybankda
70,6%, Asaka bankda 74,7%, O’zsanoatqurilishbankda 74,9% va Agrobankda
75%ni tashkil gilmogda. Qolgan ikkita javoblar (eshitmaganman; umuman
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tasavvurga ega emasman) soni Milliybankda 26,4%, Asaka bankda 25,3%,

O’zsanoatqurilishbankda 26,1% va Agrobankda 25 %ni tashkil qilishi kuzatildi
(3-jadval).

3-jadval
Ragamli bank tushunchasiga egamisiz?
Savolnomasiga ishtirok etgan respondentlarning natijalari*®
Milliy Asaka bank | O’zsanoatqurilish Agrobank
bankdan ishtirok etgan bank ishtirok ishtirok etgan
ishtirok etgan | respondentlar etgan respondentlar
Savolnoma respondentlar soni (335) respondentlar soni (540)
variantlari soni (510) soni (410)
soni | ulushi | soni | ulushi soni ulushi soni | ulushi

To‘liq bilaman 160 31,4 90 26,9 103 25,1 110 20,4
Qisman bilaman 200 39,2 160 47,8 200 48,8 295 54,6

Eshitmaganman 75 14,7 35 10,4 73 17,8 68 12,6
Umuman 75 14,7 50 14,9 34 8,3 67 12,4
tasavvurga ega
emasman
JAMI 510 100 335 100 410 100 540 100

Ragamli bank vositalaridan bankingiz foydalanadimi? savoliga berilgan
javoblarni tahlil qiladigan bo‘lsak, “Ha foydalanadi” javobini Milliybank
respondentlaring 38,2%i, Asaka bank respondentlaring—31,9%i,
O’zsanoatqurilishbank respondentlaring — 32,7%i va Agrobank respondentlaring —
29,1%i bergan. Tahlil gilingan banklar ichida bu ko‘rsatkich bo‘yicha 540 ta
respondent bilan ishtirok etgan. Agrobank -29,1% bilan eng past ko‘rsatkichni
tashkil etgan (4-jadval).

4-jadval
Ragamli bank vositalaridan bankingiz foydalanadimi?
Savolnomasiga ishtirok etgan respondentlarning natijalari**
Milliy bankdan | Asaka bank 0 Zsano.atql.lrﬂmh Agrobank
L N bank ishtirok s
ishtirok etgan | ishtirok etgan staan ishtirok etgan
respondentlar | respondentlar res ondgntlar o respondentlar
Savolnoma soni (510) soni (335) P @10) soni (540)
variantlari soni | ulushi | soni | ulushi | soni ulushi soni | ulushi
Ha foydalanadi | 195 38,2 107 31,9 134 32,7 157 29,1
Qisman 232 | 455 |134 |400 |187 |456 254 | 47,0
foydalanadi
Ma'lumotgaega | 453 1 g4 56 |167 |50 12,2 67 | 124
emasman
Foydalanmaydi | 40 7,8 38 11,3 39 9,5 62 115
JAMI 510 100 335 100 410 100 540 100

%> Muallif tomonidan tuzilgan.
2 Muallif tomonidan tuzilgan.
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Demak, tahlil gilingan banklar ichidan Milliybankda ragamli bank
vositalaridan foydalanish darajasi boshga banklarga nisbatan yuqori ekanligi
ko‘rinadi. Ushbu so‘rovnoma natijasi shuni ko‘rsatmoqdaki, Agrobankda deyarli
so‘rovnoma ishtirok etganlarning yarmi ragamli marketing vositalari bo‘yicha
ma’lumotga ega emasligi hamda uning vositalaridan foydlanmasligi bu salbiy holat
hisoblanadi. Demak, respublikamiz yirik banklarida ragamli marketing
texnologiyalaridan foydalanish darajasi ijobiy holatda deb baholab bo‘lmasligi
aniglandi.

Masofadan bank xizmatlarini ko‘rsatish siz uchun qulaymi? ushbu
so‘rovnoma variantlarini ya’ni, “Ha qulay” va “Qisman qulay”larni ijobiy deb
baholasak, ishtirok etganlarning juda katta ulushi shu variantlarga javob berganlar.
Jumladan, Milliybankda — 380 nafar, Asaka bankda - 239 nafar,
O‘zsanoatqurilishbankda — 320 nafar va Agrobankda — 397 nafar respondentlar
ovoz berishgan. Ammo shuning bilan birga “Menga ahamiyati yo‘q” va
“Noqulaylik tug‘diradi” variantlarida ovoz berganlar ham bo‘lib bu salbiy holat
hisoblanadi. Umuman olganda ushbu savolnomaga berilgan javoblarni ijobiy deb
baholasak bo‘ladi. Demak, banklarimizda masofadan xizmat ko‘rsatish qulay
variant ekanligini ko‘pchilik respondentlar ham ta’kidlab o‘tishgani asoslandi.

Ragamli bank xizmatiga o‘tish zarur deb hisoblaysizmi? Savoli bo‘yicha “Ha
zarur” variantini barcha banklarda ijobiy holat deb baholash mumkin. Bu javob,
Milliybank — 69%, Asaka bank — 53,7%, Oc‘zsanoatqurilishbank — 52,2% va
Agrobank — 53%ni tashkil etgan. Ikkinchi variant “Qisman o‘tishga tayyor” javobi
Milliybankda — 24,%, Asaka bankda — 29,3 %, O‘zsanoatqurilishbankda — 30,% va
Agrobankda — 30,6%ni tashkil etgan. Bu variant bo‘yicha ovoz berganlar ham
yugori natijani ko‘rsatmoqgda. Demak, bu holat ayrim banklarimizda ragamli bank
Xizmatiga o‘tish bo‘yicha muammolar borligini ko‘rsatadi. Uchinchi javob “Etarli
texnologiyaga ega emas” varianti bo‘yicha natijalar ulushi kichik bo‘lsada, ammo
ma’lum ma’noda bu bo‘yicha ham ishlarni yetarlicha tashkil etish zarur bo‘ladi.
Banklarda yana shunday holat kuzatildiki, to‘rtinchi javob varianti “O‘tishga
zarurat yo‘q” deb ovoz beruvchilar ham borligi bank faoliyatiga zamonaviy bank
texnologiyalarini tatbiq etish zarur emas deb hisoblayotganligini ko‘rsatdi. Bu esa,
bank imidjiga qolaversa, uning raqobatchilari oldida mijozlarini yo‘qotib
qo‘yishiga olib kelishi mumkin.

Ragamli bank vositalaridan gaysi birlaridan bankingizda foydalaniladi? -
savoliga jahon bank amaliyotida foydalanib kelayotgan ragamli bank vositalari
nomlari keltirilib ulardan bank faoliyatida foydalanilayotganlari so‘raldi. Natijaga
e’tibor gqaratadigan bo‘lsak, eng ko‘p tanlangan ragamli bank vositalari bu “24/7
rejimida ishlash”, “Internet banking”, “Mobil banking va onlayn reklama
vositalari” ekanligi ko‘rsatilgan. Ikkinchi o‘rinda “video marketing”, “ragamli
marketing va sun’iy intellektlar” ko‘rsatilgan. Quvonarli tomoni bank
respondentlarining sun’iy intellekt ragamli bank vositasini ham tanlab ovoz
berganlar soni yugori ulushga ega ekanligidir. Ammo deyarli barcha banklarda
ragamli bank vositalari SEO qidiruv tizimi, B2B platformasi, B2C platformasi,
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CRM mijozlar bilan ishlash tizimi hamda bulutli platformalardan foydalanish
darajasini juda past deb hisoblash mumkin.

5-jadval
Tijorat banklarining igtisodiy ko‘rsatkichlari (mlrd. so‘m)®
Ko’rsatkichlar Yillar
2017 | 2018 | 2019 | 2020 | 2021 | 2022
Asaka bank
Aktiv 24274 30355 34698 45518 50804 52521
Majburiyat 21190 27187 28570 39093 44300 46058
Kapital 3083 3168 6128 6426 6505 6463
Depozit 8253 6770 8099 9705 10729 11161
Foizli daromad 922 1609 2574 3410 3926 1859
Foizsiz daromad | 509 1147 881 1762 1550 906
Foizli xarajat 649 1115 1714 2433 3106 1370
Foizsiz xarajat 90 67 227 462 285 157
Kredit 15812 24750 26322 34122 37685 36797
Agrobank
Aktiv 4982 10363 18488 31211 39971 44300
Majburiyat 3608 8149 13861 25840 30625 35335
Kapital 1374 2214 4627 5371 9346 8964
Depozit 1795 2651 5454 9037 11839 11230
Foizli daromad 600 1024 2267 4286 6263 2937
Foizsiz daromad | 606 375 1226 905 1445 1511
Foizli xarajat 446 516 1540 3118 4869 2363
Foizsiz xarajat 172 161 834 496 424 562
Kredit 3373 8750 15865 24997 32258 36548
O‘zsanoatqurilishbank
Aktiv 24019 30501 34892 49045 56511 55759
Majburiyat 21778 27653 28645 42340 48810 48189
Kapital 2241 2848 6247 6704 7701 7570
Depozit 3297 4833 9004 11437 12607 11492
Foizli daromad 751 1506 2516 3646 4484 2207
Foizsiz daromad | 639 580 1422 1691 2164 1750
Foizli xarajat 460 858 1459 2022 2417 1148
Foizsiz xarajat 67 144 185 285 433 412
Kredit 20211 27293 29442 39898 43148 42893
Milliybank

Aktiv 51473 56525 66605 79861 89919 114811
Majburiyat 46667 50803 53464 65988 75151 99416
Kapital 4807 5722 13141 13873 14769 15395
Depozit 11636 11741 15284 17194 22083 31924
Foizli daromad 1343 2679 4376 5922 6321 3939
Foizsiz daromad | 927 849 1603 1679 2638 2869
Foizli xarajat 836 1691 2830 3283 3464 1819
Foizsiz xarajat 113 154 239 367 277 666
Kredit 35182 46574 54989 65598 74033 80476

% Mamlakatimizdagi tijorat banklari ma’lumotlari asosida muallif tomonidan tayyorlandi.
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5-jadvalda mamlakatimizdagi tijorat banklarining asosiy iqtisodiy
ko‘rsatkichlarini ko‘rishimiz mumkin. Asaka bankda aktivlar migdori 2017-yilda
24274 mird. so‘mni tashkil etgan bo‘lib yillar bo‘yicha bu ko‘rsatkich o‘sish
sur’atini (2018-yilda 30355 mird. so‘mni, 2019-yilda 34698 mlrd. so‘mni, 2020-
yilda 45518 mird. so‘mni, 2021-yilda 50804 mird. so‘mni, 2022-yilda esa 52521
mird. so‘m) namoyon qiladi. Asaka bankning majburiyatlari miqdorining
o‘zgarishini tahlil giladigan bo‘lsak 2017-yilda 21190 mlrd. so‘mni, 2018-yilda
27187 mlrd. so‘mni, 2019-yilda 28570 mird. so‘mni, 2020-yilda 39093 mlrd.
so‘mni, 2021-yilda 44300 mird. so‘mni va 2022-yilda 46058 mird. so‘m tashkil
etganligi va o°sib borish xarakterga ega ekanligini ko‘ramiz. Jadval
ma’lumotlaridan  boshga banklar, Agrobank, O‘zsanoatqurilishbank va
Milliybankda ham aktivlar va majburiyatlar miqdorining yilllar bo‘yicha oshib
borayotganligini, ularning bank xizmatlari bozoridagi faoliyati tobora
kengayayotganligini ko ‘rishimiz mumkin.

Ayrim  tadgigotlarda  ragamli  bank  marketing  texnologiyalarini
samaradorligini baholashni asosiy ko‘rsatkichlari sifatida “ishlash rejalarni,
maqgsadlarni amalga oshirish, ularni muayyan natija ko‘rsatkichlarini oldindan
belgilangan giymatlari bilan taqgoslanadigan anig natijalarga aylantirish bilan
bog‘lig. Ragamli marketing samaradorligining asosiy ishlash ko‘rsatkichlari
konvertasiya, trafik, o‘zaro ta’sir va to‘g‘ridan-to‘g‘ri sotish ko‘rsatkichlarini®?®
gamrab oladi deb belgilab berilgan.

Ushbu ko‘rsatkichlarni tizimlashtirish uchun quyidagicha kattaliklar kiritib
olamiz:

1. Taassurot ko‘rsatkichlari. Bunda bankning asosiy veb-saytidan
foydalanuvchilar soni (Sy), bank marketing reklamasini sayt orgali ko‘rganlar soni
(Srk) va ushbu ma’lumotlarni taqdim etgan aloga kanallari ulushi (Sax). Uning
umumiy funksiya giymatini quyidagicha belgilab olamiz:

k= {SfiSRkJSAk} (1)
Hisoblash formulasi quyidagicha:

Sp-S
k= G Sm) fS O Sar (2)
Rk

Bu yerda, T, ning giymati ganchalik 1 ga yaginlashsa, unda taassurot
ko‘rsatkichlari shunchalik samarali hisoblanadi. Agar T, ning giymati ganchalik
100 ga yaginlashsa unda samarasiz hisoblanadi. Misol tarigasida, Milliybank oz
saytida quyidagi yangilikni joylashtirgan holda u yangilikni bank marketing
texnologiyasi uchun samarali yoki samarasiz ekanligini aniglaymiz.

Ushbu vyangilik “Talabalarga berilayotgan keng imkoniyatlar” deb
nomlangan, ushbu yangilik ragamli bank marketing texnologiyalari asosida yosh
mutaxassislarni bankka jalb etishga garatilgan. Xuddi shunday Asaka bankda

% https://discourse.etu.ru/assets/files/v.-p.-semenov-a.-g.-budrin-a.-v.-soldatova.pdf

30



“Asaka bankdan eng yaxshi takliflar” bo‘yicha yangi ragamli bank xizmatlari
to‘g‘risidagi ma’lumotlarni olish uchun, O’zsanoatqurilishbankda “Mobil aloga
uchun tezkor to‘lov” yangiligi bo‘yicha hamda Agrobank uchun “Ommabop
mahsulotlar” xizmatlariga tashrif buyurgan mijozlar sonidan Kkelib chigib
baholaymiz.

6-jadval
Tijorat banklarida taassurot ko‘rsatkichlarini samaradorligini baholash 27
Veb- Banlg Taqdim
o - saytidan marketing etgan
Banklar saytidagi yangiliklar foydalanuv- reklamasm_l aloga _ Sama_lra_l-
chilar soni sayt orgali ' kanallqu dorligi
(S ko‘rganlar soni ulushi
(Sri) (Sak)
Milliybank: Talabalarga
berilayotgan keng imkoniyatlar 530 120 7> 58,02
Asaka bank: “Asakabankdan eng 483 95 82 65.87
yaxshi takliflar” ’
O’zsanoatqurilishbank: “Mobil
aloqa uchun tezkor to‘lov” 350 135 %0 5579
Agrobank uchun  “Ommabop 501 143 85 60.74
mahsulotlar” ’

2) formuladan foydalangan holda, samaradorlik ko‘rsatkichlarini hisoblaymiz:

Sf — SR « (530-120) -
kmilliybank — S—k SAk = T 75=58,03 (2)

Rk

Qolgan banklarni ham xuddi shunday hisoblab topamiz. Natijada tijorat
banklarini veb-saytidagi ragamli bank marketing yangiliklari bo‘yicha eng
samaradorlikka erishgan banklar O’zsanoatqurilishbank va Milliybank ekanligini
anigladik.

Yugorida keltirib o‘tilgan ko‘rsatkichlar tijorat banklari tomonidan tagqdim
etilayotgan ragamli bank marketing texnologiyalarining bitta vositasi, ya’ni veb-
saytlar orgali xizmat ko‘rsatishning samaradorligini aniglash usullari hisoblanadi.
Keyingi taklif etilayotgan model “Mijozlar ishonchli modeli” deb nomlanib, uni
hisoblashda quyidagi ko‘rsatkichlardan foydalanamiz:

M, — bankdan mijozlar talab giladigan vositalar soni;

K,oni — bank bilan mijoz mulogot giladigan kanallar soni;

J: — banklar tomonidan mijozlarga javob berish tezligi (vaqti);

S, — bankdagi ishonchli mijozlar soni;

Smwm — bankdagi muammoli mijozlar soni;

Qs — mijoz tomonidan berilgan savollarga bank tomonidan berilgan
javoblarga goniggan mijozlar soni;

2" Muallif ishlanmalari asosida tuzilgan.
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Xmq — Mijozlarga taqdim etilgan xizmat va servislar soni;

SN,,s — bank mahsulotiga talab ortib borish orgali mijozlar sonini ko‘payib
borishi soni;

X,- — bank xizmatidan norozi bo‘lgan mijozlar soni.

Belgilab olingan kattaliklar asosida tijorat banklarida bir yil davomida
mijozlar bilan ishlash modelini tahlil gilib chigamiz.

Ushbu modelni hisoblash formulasini quyidagicha belgilab olamiz:

_ Ksoni+]t+5m+5mm+Qms+qu+SNms
RMIM - Mi+X, (3)
“Mijozlar ishonchli modeli” asosida yuzaga kelishi mumkin bo‘lgan holatlar
uchun mezonni ishlab chigamiz. Ushbu mezon orgali biz mijozlarning bankka

bo‘lgan ishonchini bilib olish imkoniyatiga ega bo‘lamiz.

RMIM
0 < Rym < 500 bo‘lsa, bankka nisbatan mijozlar ishonchi past;

500 < Rym < 1000 bo‘lsa, bankka nisbatan mijozlar ishonchi o‘rtacha;
1000 < Rpm < 1500 bo‘lsa, bankka nisbatan mijozlar ishonchi yuqori;
1500 < Ry va undan yuqori, bo‘lsa, bankka nisbatan mijozlar ishonchi juda yuqori.

Demak, yugoridagi ko‘rsatkichlardan foydalangan holda (3) formula asosida
“Mijozlarni ishonchli modeli” ko‘rsatkichini har bir bank bo‘yicha hisoblab
topamiz.

R _ Ksoni +]t + Sm + Smm + Qms + qu + SNms
M M, + X,
_ 25+ 1836 + 12300 + 3000 + 120000 + 2300 + 300
B 110 + 12

= 1145,68

Olingan ko‘rsatkichlar asosida shuni xulosa qgilish mumkinki, Milliybank,
Asaka bank hamda Agrobanklarda 2021 yilda mezon oralig‘idan kelib chiqib
baholaydigan bo‘lsak, bankka nisbatan mijozlar ishonchi yuqori bo‘lgan,
Oc<zsanoatqurilishbankni ko‘rsatkichi bo‘yicha esa, bankka bo‘lgan mijozlar
ishonchi juda yuqori bo‘lgan.

Agar bank tomonidan ragamli marketing texnologiyalari asosida tagdim
etilgan mahsulot bank uchun daromad olib kelishi yoki o°zini oglamasligini
aniglash talab etilsa, unda iqgtisodiy ko‘rsatkichlar tizimida daromad va
xarajatlarning xavfsizlik nuqgtasini topish talab etiladi. Iqgtisodiy jihatdan uni
amalga oshirish grafigi quyidagicha:

Tijorat banklari tomonidan masofadan Xizmat ko‘rsatuvchi tizimlaridan
(onlayn-banking, internet banking, mobil’ banking, sms-banking) foydalanuvchilar
soni eng ko‘p bu Agrobankda 2019-yilga nisbatan 2022-yil 1-yanvar holatiga ko‘ra
2329545 nafarga oshgan  bo‘lsa, Of‘zsanoatqurilishbank tizimlaridan
foydalanuvchilar soni 2018-yilga nisbatan 2022-yil 1-yanvar holatiga ko‘ra
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2425258 nafarga oshgan. Qolgan ikkita bankda o‘sish sur’ati past bo‘lsada, bu
tizimdan foydalanuvchilar soni ortib borayotganini tahlil gilish mumkin (10-rasm).

4 000 000

3769 535

3500 000 3599012

3164 662
3000 000

2 659 554
2500 000 2 465,259

2 000 000 18929971 710 212

1707311

1 500 000 1.400-862
1 346 330 1 439/990 1464 727
1253 327

1 000 000 934 674-+ 966 430
820123 652692 274 50s 830 767 986

500 000 372354 477695 539136 634281 581114
9433255559 1310p3 - 117551 4173 754
0 6470

2014 2015 2016 2017 2018 2019 2020 2021 2022 2023

Milliy bank O‘zsanoatqurilishbank Agrobank Asaka bank

10-rasm. Masofadan xizmat ko‘rsatuvchi tizimlardan (onlayn-banking,
internet banking, mobil banking, sms-banking) foydalanuvchilar soni®

Hozirgi kunda ushbu tijorat banklarida qo‘llanilayotgan ragamli bank
marketing texnologiyalari vositalarini tahlil giladigan bo‘lsak, 2015 yilda barcha
banklarda ragamli bank marketing mahsulotlari 3 tani tashkil etgan. Bu
mahsulotlarga internet xizmatlari, mobil operatorlar to‘lovlari va kommunal
tashkilotlar xizmatlarini keltirish mumkin. 2022 yil 1 yanvar holatiga ko‘ra
banklarda ragamli bank marketing xizmatlari gatoriga QR-online hamda
Identifikasiyalash (Face ID)larni qo‘shish mumkin. Natijada, ushbu yirik
banklarimizdagi ragamli bank marketing mahsulotlari soni 12 tani tashkil etmoqda.

Ushbu xizmatlar juda kam bo‘lsada, lekin ulardan bank mijozlari samarali
foydalanayotganini aytib o‘tish mumkin. Bu jarayon yanada rivojlanib borishini
¢’tiborga oladigan bo‘lsak, banklar tomonidan yangidan-yangi ragamli bank
marketing mahsulotlarini o‘z faoliyatiga kiritishi muhim hisoblanadi.

Dissertasiyaning beshinchi bobi “Tijorat banklarida ragamli marketing
texnologiyalarini samaradorligini oshirish strategiyasini ishlab chigishning
konseptual asoslari” deb nomlanib, bunda tijorat banklarida ragamli marketing
texnologiyalari samaradorligini oshirishda marketing strategiyalaridan foydalanish
yo‘llari, banklar faoliyatida ragamli marketing texnologiyalarini amaliyotga joriy
etish mexanizmi va uni amalga oshirish asoslari hamda tijorat banklarida ragamli
marketing texnologiyalaridan samarali foydalanishning konseptual asoslari va
algoritmi ishlab chigilgan (11-rasm).

% https://cbu.uz/oz/statistics/buleten/592793/ ma’lumotlari asosida muallif tomonidan tuzildi.
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Tijorat banklarini

ragamlashtirish Ragamli bank

Ragamli marketing
texnologiyalarini
qo‘llash

Ragamli bank
marketing
texnologiyalari

Ragamli bank

marketingi

Ragamli marketing

texnologiyalarini . Matritsali Zanjirsimon
samaradorligini by el usulda usulda

baholash

11-rasm. Tijorat banklarida ragamlashtirish jarayonini amalga oshirish
algoritmi 2

Tijorat banklarida ragamli marketing texnologiyalari samaradorligini
oshirishda marketing strategiyalaridan foydalanish jahon amaliyotida keng
foydalanmoqda. Tijorat banklari tomonidan marketing strategiyasini to‘g‘ri ishlab
chiqilishi ularning banklar bozoridagi faoliyatini rivojlantirishga muhim hissa
qo‘shish imkonini beradi.

) )
Onlayn O’z mijozlariga
marketing tagdim etish
J J
O ) | c N
Veb-sayt Yangi
marketingi mijozlarni
o o‘rganish
) s N r
Ragamli Elektron pochta Mijozlarning «gibrid»
bank marketingi yangi bank mijozlarni
marketing - J marketing tashkil etish
mahsulotini - N mahsulotiga > <
ishlab chigish Mobil marketing bo‘lgan talab VIP-mijozlar }
va bozorga va taklifini
tagdim etish - < o‘rganish
Video | Mahsulot yashash J
~— __ siklini tahiil gilish
J
Radio marketing Ragobatchilar
holatini
o‘rganish

12-rasm. Ragamli bank marketing texnologiyalari asosida ishlab chigilgan
mahsulotni bozorga chigarish mexanizmi*

2 Muallif tomonidan ishlab chigilgan.
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Ragamli bank marketing strategiyasini ishlab chigishda banklar tomonidan
amalga oshirilayotgan ishlar bugungi kunda yetarli emas. Banklar tomonidan
mijozlar uchun taklif etilayotgan bugungi kundagi marketing texnologiyalari ayrim
mijozlar imkoniyatini yoki talablarini gondirishi mumkin. Ammo bank mijozlari
soni pandemiya sharoitida masofadan xizmatlarga bo‘lgan talabning ortib borishi
bu taklif etilayotgan xizmatlarni yetarli emasligini anglatadi.

Oddiy usul orgali bank ragamli bank texnologiyalari samaradorligini
baholashda banklar asosiy e’tiborini ragamli bank texnologiyalariga ketadigan
xarajatni hamda mijozlarga xizmat ko‘rsatish xarajatlarini yig‘indisini olgan holda,
u texnologiya orgali keladigan foydadan ayirib, golgan gismini bank daromadi
sifatida samaradorligi baholanadi.

Ikkinchi usul, bu matrisalar usuli deb nomlanib bunda, banklar tomonidan
ragamli marketing texnologiyalariga ketadigan harajatlarning barchasi matrisa
shaklida tuzib olinadi. Bu usulda bank tomonidan ragamli bank marketing
texnologiyalari asosida keladigan foydani hisoblab topishda, foydani barcha
xarajatlarga nisbati orqali topiladi. Bu oddiy usulga nisbatan qulayligi bunda
bankning barcha xarajatlari kiritilishi bilan baholanadi.

-

Ragamli bank marketing konsepsiyasi

i ™ i ™ i ™

Mezo strategiya | Makro strategiya Mega strategiya

b b

e =, 0 =, 0 =,

Respublikamiz bank
faoliyatiga “ragamli bank
marketing”
konsepsiyasini ishlab
chigish. Uni banklarga
go‘llash bo‘yicha aniq
mexanizmni yaratish.
Ushbu soha bo‘yicha
mutaxassislarni
tayyorlashni keng yo‘lga
qo‘yish. Xalgaro
banklarda olingan
ragamli marketing
agentliklarida tajriba
orttirish bo‘yicha aniq
chora-tadbirlar ishalb
chigish, banklarda
xalgaro ekspertlar bilan
onlayn tajriba, vebinar va
1 xalgaro seminarlar L L
tashkil etish h h

Olingan tajriba asosida
respublikamiz yirik
banklarida ragamli bank
marketing faoliyatini
to‘liq yo‘lga qo‘yish.
Amalga oshirilgan ishlar

52 ylggﬁ Sﬁogggﬁg‘% alll natijalarga erishgan
S e e banklarni jahon bozoriga
aoliyatini tahlil gilish. kirib borishini
Ragamli bank
marketingini SWOT
tahlilini olib borish va
muhokama gilish.
Respublikamiz banklar
bozoridagi ragobatga
ta’sirini baholash

Ragamli bank marketingi
respublikamiz banklar
bozoriga ta’sirini yanada
oshirish orgali muhim

ta’minlash. Ragamli bank
marketingini eng yaxshi
vositalari orgali
ragobatni yanada oshirish

i

13-rasm. Ragamli bank marketing konsepsiyasi®*

** Muallif tomonidan ishlab chigilgan.
31 Muallif tomonidan ishlab chigilgan.
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Uchinchi, zanjirsimon usul hisoblanib bunda bank xarajatlarini hisoblab
topish formulasi bo‘lib hisoblanadi. Tijorat banklari tomonidan ishlab
chigilayotgan har ganday strategiya bu banklarning keyingi yil yoki uning 5 vyil
davomida rivojlanish konsepsiyasini belgilab berishi zarurligini anglatadi. Tijorat
banklari tomonidan ragamli marketing strategiyasini tuzishda asosiy e’tibor
garatish zarur bo‘ladigan yo‘nalishlar bu tijorat banklarining ragamlashtirish
faoliyatini to‘g‘ri tashkil etganligi bilan belgilanadi. Ayrim holatlarda
ragamlashtirish jarayonlarini tijorat banklarida to‘g‘ri tashkil etmaslik ogibatida bu
jarayonlar strategiyasi o‘zini oglamasligi mumkin (12-rasm).

Yuqgorida taklif etilayotgan tijorat banklarida ragamlashtirish jarayonini
amalga oshirish algoritmida, birinchi navbatda tijorat banklarini ragamlashtirish
jarayonini amalga oshirish bilan belgilanadi (13-rasm).

Tijorat banki ushbu taklif etilgan ragamli marketing texnologiyalarni bank
faoliyatiga foyda yoki zarar olib kelishi mumkin bo‘lgan holatlarini ko‘rib chigadi.
Bunda, tijorat banklari taklif etilgan ragamli marketing texnologiyalari uchun
ketgan xarajatlar miqdori va foyda miqdori o‘rtasidagi o‘zaro bog‘liglik
jarayonlarini turli modellar orgali baholab boradi. Hozirgi kunda bunday
bog‘liglikni baholash usullari sifatida oddiy, matrisali hamda zanjirsimon
usullaridan foydalanish taklif etilmogda. Demak, banklarning ragamli marketing
texnologiyalari asosida ishlab chigilgan mahsuloti xarajatlarini hisoblash orqali,
olinadigan foydani hisobga olgan holda samaradorligini baholashda uning
rentabelligi orgali baholash taklif etiladi.
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XULOSA

Dissertasiya ishidan olingan tahlil va xulosalar asosida tijorat banklarida
ragamli marketing texnologiyalari samaradorligini baholash bo‘yicha quyidagi
xulosa va takliflar ishalb chiqildi:

1. Delfi usuli orgali tijorat banklari tomonidan ragamli bank texnologiyalarini
hamda ragamli marketing texnologiyalari samaradorligini baholash bo‘yicha
so‘rovnomalar o‘tkazildi. O‘tkazilgan so‘rovnomalar asosida tijorat banklarida
ragamli marketing texnologiyalari samaradorligini baholash bo‘yicha aniq
tavsiyalar ishlab chiqildi. Ekspertlar fikricha ragamli marketing texnologiyalarini
bank faoliyatiga qo‘llash uchun eng birinchi omil bu sifatli internet (36) ekanligi
qayd etilgan. Ikkinchi muhim omil sifatida zamonaviy boshqaruv (38) bo‘lsa,
uchinchi omil sifatida malakali kadrlar (51) ekanligi aniglandi.

2. Ragamli bank marketingning beshta strategiyasini qo‘llash taklif etiladi.
Bunda, (SEO) qidiruv tizimini optimallashtirish, kontent-marketingni yo‘lga
qo‘yish, ragamli reklamani yaratish, elektron pochtaga axborotlar byulletenini
Kiritish hamda mobil' hamkorlik veb-saytlarini yaratish zarurligi asoslab berildi.

3. Tijorat banklari ragamli bank marketing faoliyati orqgali banklar bozorida
imidjini oshirishda “Onlayn reklama”, “Raqamli reklama” hamda “Video reklama”
vositalariga alohida e'tibor garatish zarurligi aniglandi. Banklarda ishonchli
mijozlar ma'lumotlari platformasini yaratish orqgali banklarning yangi ragamli
mahsulotini ijobiy va salbiy jihatlarini tahlilini o‘tkazish magsadga muvofiq
hisoblanadi.

4. Bank ragamli marketing texnologiyalaridan foydalanishda yirik reklama
maydonlaridan voz kechib, hozirgi kunda qulay va arzon reklama maydoni
“Microinfluenza” (mikro ta'sir ko‘rsatuvchi marketing texnologiyasi)dan
foydalanish tavsiya etildi. Tijorat banklarida ragamli marketing texnologiyalarini
amalga oshirishda ‘“bank-mijoz-mahsulot” strategiyasini ishlab chigish hamda
ragamli marketing texnologiyalarini banklarda qo‘llashda “doimiy mijoz-yangi
mijoz-kuzatuvchi mijoz” bazasini yaratish orgali ularning bozordagi holatiga baho
berildi.

5. Ragamli marketing texnologiyalari asosida bank mahsulotlarini bozorga
taklif gilishda mahsulotlarning yashash sikliga alohida e'tibor garatish zarurligi
asoslandi. SWOT tahlilini o‘tkazishda banklar asosiy e'tiborini bankning iqtisodiy
ko‘rsatkichlarini bank faoliyatini rivojlantirishdagi o‘rniga baho berishga, yangi
ragamli bank texnologiyalarini qo‘llash orqali uning bozordagi kuchli va kuchsiz
tomonlarini tahliliga, xizmat, servis va yangi bank mahsulotlarini joriy etishda
ragamli bank marketingini roliga e'tibor garatish zarurligi aniglandi.

6. Taklif etilayotgan “Mijozlar ishonchli modeli” asosida mijozlar tomonidan
banklarga bo‘lgan ishonchni aniqlash funksiya va formulasi ishlab chiqildi. Bunda,
olingan ko‘rsatkichlar asosida Milliy bank, Asaka bank hamda Agrobanklarda
2021 yilda mezon oralig‘idan kelib chiqib baholanganda, bankka nisbatan mijozlar
ishonchi yuqori bo‘lgan, O‘zsanoatqurilish bankni ko‘rsatkichi bo‘yicha esa,
bankka bo‘lgan mijozlar ishonchi juda yuqori bo‘lganligi asoslandi.
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7. Tijorat banklari ragamli bank marketing texnologiyalari asosida yangi
mahsulot taqdim etishga ketadigan xarajatlar holatiga alohida e'tibor garatish
magsadga muvofig. Yaratilgan yangi bank mahsulotlari xarajatlarini baholashda
ularning uchta turiga proporsional, progressiv va degressiv holatiga e'tibor garatish
muhimligi asoslab berildi.

8. Ragamli bank marketing mahsulotlarini mijozlarga yetkazishdagi eng qulay
va xarajat harakati aniq bo‘lgan reklamaga alohida e'tibor qaratish hamda bank
mijozlarga taklif etgan mahsuloti orqali oladigan “kelajakdagi iqtisodiy foyda’ga
erishishi asoslandi.

9. Tijorat banklari tomonidan blokcheyn asosida qimmatli qog‘ozlarni sotib
olish (sotish) imkonini beruvchi mobil' ilovadan foydalanish, ular uchun
(brokerlar, dilerlar, soliglar va komissiyalar) ketadigan xarajatlarga ehtiyoj
golmasligiga olib kelishi asoslandi.

10. Bank mijozlariga xizmat ko‘rsatishni ragamli biometrik identifikasiya
qilishni qo‘llash orqali, masofadan moliyaviy xizmat ko‘rsatishlar tizimi
takomillashtirildi. Banklarda mijozlarga berilgan kredit ballarini hisoblash
usullariga sun'iy intellekt texnologiyasining “yuzdan tanish” funksiyasini kiritish
orgali baholash taklif etildi.
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BBEJIEHUE (anHOTAIMSI ANCCEPTALIMH IOKTOPa dKOHOMHYeckHX Hayk (DSc))

AKTYaJlbHOCTh W BOCTPe0OOBAHHOCTHL TeMbl Auccepranuu. PazBurtue
TEXHOJIOTUYECKNX WHHOBAIlMM B TJIOOAJIBHOM MaciiTabe U  MOCTOSHHO
HApacTaIOIIUICS POCT KHOEpYrpo3 CTaBAT aKkTyaJbHBIE 3aJaydl  Mepen
UH()OPMAITMOHHO-TEXHOJOTUYECKAM COOOIIECTBOM, HAYYHBIMH W 3KCIEPTHBIMU
kpyramu. CorjacHo mocieaHeMy nporuo3y Gartner, «0XUAaeTcs, 4To TI00aTbHbIE
pacxoapl Ha MHPOPMANMOHHBIE TexHOoJorHH AocTUrHyT $4,5 Tpma B 2023 rony,
yTo Ha 2,4 mporeHTa 6oxbiie, yeM B 2022 roxy. XoTs WHOIAIHAS MPOAOHKACT
CHIDKATh TOKYTMAaTEIbHYI0 CIIOCOOHOCTh MOTpEeOUTENel M CHIDKATh 3aTpaThl Ha
YCTPOMCTBA, OXKHUAACTCS, YTO PACXOAbl MNPEANPUATHN W OpraHu3aluil Ha
MH(OPMAIIMOHHBIE TEXHOIOTHH OCTAHYTCS BBICOKHMH . KpoMe TOro, «coriacHo
aHaNIKu3y, MPOBEACHHOMY AaBTOPUTETHBIMU MEXIYHAPOJHBIMUA OpTaHU3ALMSIMH,
[Mudposas sxonomuka yBennuut BBII xak munumym Ha 30 HpOHGHTOB»Z. ot
00CTOSITEILCTBA CBUJIETEILCTBYIOT O TOM, HACKOJIBKO BBICOKA POJIb OAHKOBCKO-
(YHAHCOBON CHCTEMBI, SBISIONICHCS JOKOMOTHBOM SKOHOMHUKH, B yCTOWYHUBOM
Pa3BUTHU MHUPOBOM IKOHOMHKH U, CJIEOBATEIIBHO, 0 HEOOXOAMMOCTU MPOBEICHUS
HAYYHBIX MCCIIEOBAaHWN B STOM HANpaBlIEHUH B HOBOM COBPEMEHHOM (opmare.
Tpanchopmanys OaHKOBCKOW NIEATETHHOCTH B MHpE, IIMPOKOE BHEIPEHUE
U(GPOBBIX TEXHOJOTHH B OTpacib, MPEIOTBpAIEHHE KUOEPYrpo3, pa3BUTHE
TEXHOJOTHH [HU(pOBOro MapkeTWHra B OaHKax, yBEJIMYEHUE MaciiTaboB
ylaJeHHBIX OAHKOBCKHUX YCIYT B YCIOBHSX MaHAEMHHU COCTaBISIOT OCHOBHOE
HaIpaBlICHUE UCCIIEAOBAHNMN, MPOBOIUMBIX HA MEKIYHAPOTHOM YPOBHE.

[lo pe3ynabTaTaM WuCCIENOBaHUN, MPOBEACHHBIX B OJTUX HANPABJICHUSIX,
IIMPOKO YCTAHOBJIEHO HCIOJIb30BAHUE PA3IMYHBIX HHCTPYMEHTOB ITU(GPOBBIX
OAHKOBCKMX MAapKETHUHTOBBIX TEXHOJOTUA B  OaHKOBCKOM  JEATEIHLHOCTH
HEKOTOPBIX PAa3BUTHIX M Pa3BUBAIOIIUXCS CTpaH. B TO ke Bpems, OIlEHKa
3¢hHexTUBHOCTH ITUGPOBBIX OAHKOBCKUX MAPKETHHTOBBIX TEXHOJIOTHM M BIIMSTHUS
uxX OaHKOBCKOM JESATENHHOCTH HAa HSKOHOMHUYECKOE pa3BUTHE HEIOCTATOYHO
MIPOAHATM3UPOBAHA TIOCPEJCTBOM SMITMPUUYECKUX HCCIETOBAHUMN, a TaKKe Majo
W3YYCH MEXaHW3M OpraHu3alid ¢ peaju3alud [UQPPOBBIX OaHKOBCKUX
MapKETUHTOBBIX MEPONPUATHH BO BpeMsi maHaemun. (COBEpIIICHCTBOBAHUE
CUCTEMBI 3alIUThl UHTEPECOB MOTPeOUTENEeH NPOAYKTOB HU(POBBIX OAHKOBCKUX
MapKETHHTOBBIX TEXHOJOTHH, o0ecrieueHrne ypoBHs 0€30MaCHOCTU MPHU JTOCTABKE
ATUX TPOAYKTOB KIMEHTaM W BBIXOJIa CO3JAaHHOTO MPOAYKTa Ha OaHKOBCKUU
PBIHOK Pa3BUTHIX CTpPaH, a TaKKe HAIMYUE MPOOJEeM B MIMPOKOH MOMYJISIPU3AINH
WHCTPYMEHTOB ITM(PpOBOro GAHKOBCKOIO MapKeTHHTa B KOMMEPUYECKHUX OaHKax U
WX HAyYHO-METOJMYECKass HEM3YYCHHOCTD eIlle OOJIbIE MOBBIMIACT aKTyallbHOCTh
HCCIIEI0BATELCKON PabOTHI.

B mHactosmee Bpemss B Y30eKucTaHE peanM3yrOTCsS auBepcudUKaIms
CTPYKTYpPhl ~ DKOHOMHKA ¥  TIOBBIIEHHE €€  KOHKYPEHTOCIOCOOHOCTH,
MOCJICIOBATEIPHOE BHEJPEHUE PBIHOYHBIX MEXAHM3MOB BO BCE OTpaCiu

! https://www.gartner.com/en/newsroom/press-releases/2023-01-18-gartner-forecasts-worldwide-it-spending-to-
grow-2-percent-in-2023
? https://kun.uz/news/2020/07/06/ragamli-iqtisodiyot-rivojlanish-trendlari-va-xususiyatlari
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HPKOHOMHUKH; COKpalleHne OEAHOCTH U TMOBBILICHHE OJarocOCTOSHHS HaceleHUs;
CTPEMUTEIIbHOE pa3BUTHE uudpoBoit HKOHOMMKH; TpaHchopmarus
rOCyJapCTBEHHBIX KOMITAHHMM;, OOecrleueHue YCTOWYMBOTO SKOHOMHUYECKOTO
Pa3BUTHS M POCTA 3a CUET COKpAIIECHUS Y4acTUs rocyJapcTBa B 9KOHOMUKE — BCE
3TO MPUOPUTETHI IKOHOMUUYECKUX PEPOPM.

B pamkax gaHHBIX SKOHOMUYECKUX pedOpM MOCTABJICHBI aKTyaJIbHbIC 3a7a4u
no “‘majgpHEdINel aKTUBU3AIMU Mpolecca TpaHcPopMalud KOMMEPUYECKUX
0aHKOB”, “BBIBOJly Ha HOBBIM YypOBEHb OAHKOBCKMX YCIYT, OKa3bIBAEMbIX
KIUEHTaM”, “BHEIPEHUIO [U(PPOBOTO MAPKETUHTA B YIIPABICHUE KOMMEPUYECKUMU
OaHKaMH{, CHUCTEMAaTU3allMd OCHOBHBIX KPUTEpPHEB pPa3pabOTKU CTpaTEeruud |
TaKTUKH OAHKOBCKOH JI€ATETbHOCTH , TOKAa3bIBACT pa3BUTHE OAHKOBCKOTO OM3HECa
B PecnyOnuke VY30ekuctan, HEOOXOAMMOCTh BHEAPEHUS AaBTOMAaTH3AIIWH,
HOBEHIIMX TEXHUYECKUX CPEACTB M MEPEAOBBIX OAHKOBCKHUX TEXHOJIOTMH IS
BbIBOJIAa HAa  PBIHOK OAaHKOBCKMX TMPOAYKTOB U  YCIYT, TPOBEICHUS
UCCIIEIOBATENIbCKUX ~ pabOT 1O  TOBBIIIEHHIO BECOMOCTHM U  KauecTBa
MapKETUHIOBOM CTpaTeruu LU(ppoBoro 6aHKa B CTPYKTYpE YCIYT.

JlaHHOE JUCCEepPTalMOHHOE MCCIIEIOBAHNE B OIPEACICHHOW MEpE CIIYKUT
peanu3anuu 3ajad, onpeneacHHbIX B yka3e [Ipesunenta Pecniybnuku Y30ekucran
Ne VII-6079 «O06 ytBepxknenuu crpateruu «lludposoit Y3oekucran — 2030» u
Mep 1o ee dddexkTuBHON peamuzaruu» oT S okTAOps 2020 roma, NeVII-5992
«O ctparerun pedopmupoBanus OaHKOBCKOW cucteMbl Pecriybnnku Y30ekucTan
Ha 2020-2025 rome» ot 12 masg 2020 roma, Ne VII-60 «O Crparernn pa3BuTus
HoBoro VY30ekucrana Ha 2022-2026 roae» ot 28 suBaps 2022 rona,
noctanoBieHusx [Ipesnnenta Pecny6muku Y30ekucran Nelll1-3832 «O mepax mo
pa3BuTHIO LUPPOBOM skoHOMHKH B PecmyOnuke VY30ekuctan» oT 3 uioIA
2018 roma, NolllI-4022 «O mepax mo AanbHeWIIed MOAEpHU3aUUU LUPPOBOI
UHOPACTPYKTYpPhl B IEJSIX pPa3BUTHA ITUGPOBOM HKOHOMHUKH» OT 21 HOSOps
2018 ronma, a Takke APYrMX HOPMATHUBHBIX JOKYMEHTaX, OTHOCSIIUXCA K JTAHHOU
cpepe. CooTBETCTBUE HCCIEAOBAHUSA NPUOPUTETHBIM HANPABICHUSM Pa3BUTHS
HAyKM M TEXHOJOrMi pecrnyOnuku. J[laHHOe WucCclieJoBaHUE BBIIOJHEHO B
COOTBETCTBUM C IPHUOPUTETHBIMH HAIIPABICHUSMHU PA3BUTHS HAYKU M TEXHOJIOTUI
|. «/lyXOBHO-HPAaBCTBEHHOE U KYyJbTYpHOE pa3BUTHE JEMOKPAaTUYECKOTO U
paBoOBOro oduiecTa, (OPMUPOBaAHNE HHHOBALIMOHHON 3KOHOMUKNY.

O030p 3apyOesKHBIX  HCCJEIOBAHMHA 1O  TeMme lmccepTammS.
MHororpanHple HCCIE€IOBaHUS, CBS3aHHbIE C OCHOBHBIMU HAalpaBIICHUSIMU

8 O630p Sapy6e>KHBIX I/ICCJ'IG:Z[OBaHI/Iﬁ o TeME AuccepTauuun pa3pa60TaH Ha OCHOBE CJCAYIHOHINX HCTOYHHKOB:
Online banking and digital finance (AKI, FinTech), MSc Digital Banking and Finance (Byrox Bpuramus),
https://www.global-business-school.org/info/program_description/masters-degree-programs/master-digital-

financial-management-online?ysclid= 14zeg3vf1n935842036, https://www.lse.ac.uk/Statistics/Research/ Probability-
in-Finance-and-Insurance?from_serp=1; Toulouse School of National Bureau of Economic Research (NBER).
https://www.nber.org/papers?page=1&perPage= 50&sortBy=public_date; Wharton School of the University of
Pennsylvania. https://www.wharton.upenn.edu/research-centers/; Massachusetts Institute of
technology(MIT).https://economics.mit. edu/faculty/afink https://economics.mit.edu/faculty/afink; Institute for
Economic Policy Research of the Stanford University. https://siepr.stanford.edu/people/senior-fellows; Department
of Economics, Columbia niversity. https: // econ.columbia.edu /; London School of Economics and Political
Science. https://www.stir.ac.uk/courses/pg-taught/digital-banking-finance/, Economics (TSE). https://www.tse-
fr.eu/solving-key-economic-and-social-issues; International ~ Association ~ of  Insurance  Supervisors.
https://www.iaisweb.org/home; European Insurance and Occupational Pensions Authority.
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https://www.global-business-school.org/info/program_description/masters-degree-programs/master-digital-financial-management-online?ysclid=%20l4zeg3vf1n935842036
https://www.global-business-school.org/info/program_description/masters-degree-programs/master-digital-financial-management-online?ysclid=%20l4zeg3vf1n935842036
https://www.stir.ac.uk/courses/pg-taught/digital-banking-finance/

pa3BUTHS H(PPOBOKH MAPKETUHTOBOW JACSATEIHPHOCTH B KOMMEPYECKHMX OaHKax,
MPOBOAATCS MNPECTHKHBIMU HAYYHO-aHATUTUYECKUMHU LIEHTPAMU U BBICIIUMU
y4eOHBIMU  3aBEJICHUAMH  MHpPA, MEXKIYHApPOIHBIMH W  PETHOHAIbHBIMU
OpraHu3alyisIMi, UMEIOIMMHA OTHOUIEHHWE K JaHHOM 00JlacTH, B TOM 4YHCIE:
WNnrtepHer-Oankunr u 1udpossie ¢unancel (CHIA, FinTech), MSc Digital
Banking and Finance (Benuxobpuranus), HarmonaasHoe 610p0 SKOHOMHYECKUX
uccienoanuii (NBER), Yopronckas mikona IleHCHIBBaHCKOTO YHHUBEPCHUTETA,
Maccauycerckuii TexHosnornyeckuii uHctutyT (MIT), UHCTHTYT HCccnenoBaHuit
sKoHOMHUYecko monutuku Ctandopackoro yHuBepcuteTa, KomymOuiickuii
yauBepcuteT (CIHIA), JIoHIOHCKasi MIKOJIAa SKOHOMHUKH M TMOJUTUYECKUX HayK
(LSE) (BenukoOpurtanusi), Tymy3ckas mkona skoHoMuku (TSE) (Dpanuus),
HopBexckas mikona skxoHomuku (NHH) (Hopserusi), MexnayHapoaHas
acconuanusi opraHoB ctpaxoBoro Hajazopa (IAIS), EBponeiickoe ympaBieHue 1o
cTpaxoBaHuto W mneHcuoHHoMy oOecneueHuto (EIOPA), UuctutyT cTpaxoBoii
unpopmarmu, McKinsey & Company (CIIA), UucTuTyT nudpoBoro GaHKUHTa
(Unnonesus1), ®uuaHCOBBIM yHUBepcuTeT npu llpaButennbctBe Poccuiickoit
Oenepaunu, Poccuiickuii 3xoHOMHMuYeckui yHuBepcurer uM. [.B.Ilnexanosa
(Poccust), benmopycckuii  rocynapCTBEHHBIH  3KOHOMHYECKHH  YHUBEPCUTET
(benapycn), TamkeHTCKUii  (UHAHCOBBIM  WMHCTUTYT U TalIKeHTCKUM
roCyapCTBEHHBIA SKOHOMUYECKUN YHUBEPCUTET (Y30€KUCTaH).

Ha ocHoBe mpoBeICHHBIX UCCIEAOBAHUM OCHOBHBIX HAMPABJICHUN pa3BUTHS
U(PpoBBIX OAHKOBCKUX MapKETUHTOBBIX TEXHOJOTUM B KOMMEPYECKHX OaHKaXx,
MOJIYYEHBl CIEAYIOIIME Hay4yHblE€ pe3yJbTaTbl: HAa OCHOBE MAaTEMAaTHYECKHX
MOJIeJIE OIpEAENIeHO, 4YTO 3(PQEKTHUBHBbIE NPOrpaMMbl OOpaOOTKH NAaHHBIX U
OBICTpbIE OHJIAMH-CEPBUCHI MOBBIMAIOT 3(P(HEKTUBHOCT OAHKOBCKUX OIEpaLHii
COKpaTHTh pacxoabl M obOecrieunth cOepexenus (Online banking and digital
finance (CIIA)); uW3y4eHbI METOABI pacyeTa SKOHOMHUYECKOH W (DUHAHCOBOMU
sbdextuBHOCTH MapkeTuHra mudpooro OankuHra (MSc Digital Banking and
Finance (BenukoOputanus)), TpaHcpopMalMOHHBIE TpollecChl B OaHKax U
JESATEILHOCTh TI0 YCKOPEHUIO Tpoliecca uX MUGPOBU3ALMUA U METOI0JIOTHYECKUE
BOIPOCH MIPUMEHEHHUS] BHOBb CO3/1aBAEMbIX IH(PPOBBIX OAHKOBCKUX TEXHOJIOTHMN
(National Bureau of Economic Research (NBER); metomomorudecku o60ocHOBaHa
HEOOXOJIMMOCTh Ppa3BUTHUS OAHKOBCKOrO OW3HECa 3a CYET MCIOJb30BaHUS
U(PPOBBIX MAapPKETHHIOBBIX TEXHOJOTHH B KoMmMmepdecknx Oankax (Wharton
School of the University of Pennsylvania); Bompockl NOBBIIICHHS KadecTBa
OAHKOBCKHMX YyCIyr OaHKaMHU C HCIOJIb30BAHMEM HMCKYCCTBEHHOTO HWHTEJUIEKTA
(London School of Economics and Political Science (LSE); HeoO0XoauMoCTh
KOJIMYECTBEHHOIr0 00OCHOBaHUS OIOJIKETOB IU(POBOro MapKETUHIa, YIPABICHUE
C (opManu30BaHHBIM aQJITOPUTMOM aHalIW3a M BOIMNPOCHl HEKOPPEKTHOTO
ucnonb3oBanus puHaHcoBbix MetonoB (Toulouse School of Economics, Institute
for Economic Policy Research of the Stanford University, Columbia University);
pa3zpaboTtana orieHKa 3((HEKTUBHOCTH MUGPPOBBIX MAPKETUHTOBBIX TEXHOJIOTHH C

http://www.fa.ru/org/dep/sesf/Pages/Home.aspX; Poccuiickoit skoHomuueckuii yHuBepcuteT uM.I'.B.IlnexaHoga.
https://www.rea.ru/; Benopycckuii rOCYAapCTBEHHBIN 9KOHOMHYECKHN YHUBEPCHTET.
http://nir.bseu.by/scientific/publish.
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UCIIOJIb30BaHUEM KomdecTBeHHBIX MeToqoB  (International  Association  of
Insurance Supervisors (IAIS)); mnpennoxkeHa pa3pabOTKa MPeIOCTABICHUS
OAHKOBCKHX MPOJYKTOB Kauye€CTBEHHOI'O OOCITYXKHUBaHMSI HA OCHOBE COBPEMEHHBIX
texHonorui (Massachusetts Institute of Technology (MIT)); co3man mexaHusm
peanu3anuyd MapKeTHHroBOoW ycimyru nudpoBoro Oankuura (Digital Banking
Institute (Mumone3us)); pa3zpaboTaHbl KOHIICNTyaJlbHasi OCHOBA M OCHOBHBIC
HaIpaBJICHUs] MCTIOJIb30BAHUS TEXHOJOTMM HUPPOBOro OAHKOBCKOIO MapKETHUHTa
(Dunancosslii  yHuBepcuteT npu IIpaButensctBe Poccuiickoii ®eneparuu,
Poccuiickuit skoHOMuYeckuii yauBepcuteT uM. I'.B.Ilnexanosa).

B Mupe mo pasBUTHIO TEXHOJOTHMH MapKeTHHTa IMGPOBOro OaHKUHTA
MIPOBOJSTCS MCCIIEOBAHUS TIO CIIEAYIOIIUM HAIPaBICHUSM: COBEpIICHCTBOBAHUE
MEeTO0B 3(PPEKTUBHOTO MCIOJIB30BaHUS MU(PPOBBIX MPOAYKTOB B KOMMEPUYECKHUX
O0aHKax; BOMPOCHI YBEJIWYEHHUS KOJMYECTBA KIMEHTOB 3a CYET pPa3BUTHI
MapKETUHIOBOM  NIEATETLHOCTH  HHU(PPOBOro  0OaHKa;  COBEPIICHCTBOBAHUE
METO/I0JIOTUYECKUX OCHOB UCIOJIb30BAHUSI TEXHOJIOTUH UG POBOr0 MapKETUHTA B
KOMMepYeCcKUX OaHkax; Hu(poBU3aIMs KaK MPUOPUTET JJI YBEIUUCHHS JI0XOJ0B
OaHKa.

Crenenb M3y4yeHHOCTH NPoOaeMbl. OCHOBHBIC HAIpaBICHUS TEXHOJIOTHI
M(POBOTO MapKETUHTA B KOMMEPUECKUX OaHKaX IMIMPOKO OCBEIICHBI B HAYYHBIX
Tpyaax 3apyOexHbIX yueHbiX, Takux kak D.Chaffey, T.Ablyazov, V.Asaul,
M.E.Porter, J.E.Heppelmann, E. Daniel, H.Wilson, M.McDonald, J,Ward,
A.Parsons, M.Zeisser, R.Waitman®.

Hekoropble  HampaBieHus  pa3BUTUS  LUPpOBOro  OaHKWMHTA  OBLIU
UCCJENOBaHbBl B HaydHbIX paborax ydeHelx u3 cTtpan CHI, B wacTHOCTH,
E.Il.Apennc, E.Il.)Kapkxosckon, JI.B.Ilmaxosa, M.b.Pomamosa, H.II1.Caxuposa,
B.H.Cmaruna, B.A.lllankuna, E.B.I[BetkoBa, W.O.ApmokoBa, ['.B.UepHoBa,
H.C.ITnackoBa, E.D.3epkans, JI.A.JIpo6o3una, W.IlomoBa, O.Kymuenko,
B.A.Ilontopak, JI.d.Pomanenko, T.B.bakyn, N.®d.O6yxosckoii, H.M.Pynuesa,
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V36ekckue yuenbie-dokoHOMUCTEI C.C.I'ymsamos, O.Ymapos, P.X.Armos,
T.A.AkpamoB, I'.P.bonrabaesa, X.I1.AGynkocuMoOB, H.X.Kymaes,
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O.0.Anmukopue, ®.UN.MupszaeB, A.A.OmonoB, H.M.Ackapos, A.A.I'ynsimoB,
3.A.Xakumos, O.b.Carrapos, B.T.Baiixonos, ¥Y.Maxmynos® B Hay4HBIX paGoTax
YaCTUYHO HCCIEAYIOT TIpolecchl HU(poBU3AIMM HSKOHOMHUKA UM OCHOBHbBIE
HaIpaBJIeHUs pa3BUTUA HU(PPOBU3AIIUN KOMMEPUECKUX OAHKOB.
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W3Y4YeHBI HEJOCTATOYHO CHUCTEMHO W KOMIUIEKCHO. AKTYallbHOCTh TPOOJIEMBI
pa3BUTHS [HU(PPOBONH MAPKETUHTOBOW JESITEIIBHOCTH KOMMEPUYECKHMX OaHKOB
VY30ekuctaHa mNOCPEACTBOM LU(PpPOBU3AIMM M TO, YTO JaHHas mpobiemMa
HEJIOCTATOYHO HM3y4Y€Ha B HPKOHOMHYECKOW JUTEpaType, CTald OCHOBAHUEM JJif
BbIOOpA JAHHOU MTPOOJIEMBI B KAYECTBE TEMBI UCCIIEAOBAHUS.

CBs13b TeMbI JUCCEPTAIMHU € IVIAHAMHU HAYYHO-HCCJIeI0BATEIbCKOH PadoThI
BbICLLIEr0 00Pa30BaTeILHOIO YUpesKIeH!sl, Iie BbINOJIHeHA quccepTamms. J[anHoe
JVCCEPTALIMOHHOE MCCIEA0BAaHUE BBINOJHEHO B COOTBETCTBUM C Iutanom HUP
TamKeHTCKOro TOCYIapCTBEHHOIO SKOHOMHMYECKOTO0 YHHUBEPCUTETa B paMKax
TeMbl «HayuHble OCHOBBI KOOpAMHALMM (PUHAHCOBO-OAHKOBCKOM W YYETHOU
CHUCTEMBI B YCJIOBUAX MOJIEPHU3AIIUU SKOHOMUKIY.

Leab ucciaenoBanus pazpadoTKa MpeIoKEHUH U PEKOMEH AN TI0 My TsIM
NOBBIMIEHUS  3(PGEKTUBHOCTH  TEXHOJIOTMH  IUGPOBOrO  MapKeTUHTra B
JEATEIIbHOCTH KOMMEPUYECKUX OaHKOB.

3agaum uccJieJ0BaHUA:

OCBEIICHHE TEOPETUKO-METO0JIOTMUECKMX OCHOB TEXHOJIOTHM HHU(POBOTO
MapKETHHTa B JEATEIbHOCTU KOMMEPUYECKUX OaHKOB;

OLICHKa Ha OCHOBE aHaju3a OCOOEHHOCTEH HMCIOJIb30BaHUS MApKETUHTOBBIX
TEXHOJIOTUI B OaHKaX;

aHanu3 B JCATENBHOCTH OAHKOB COBPEMEHHOTO 3apyOeKHOTO OIbITa,
NOBBIIIEHUA  3(P(EKTUBHOCTH  HUCIOJIb30BAaHUS ~ TEXHOJIOTHM  IU(POBOro
MapKETUHTa;

ONPENEIUTh OCOOCHHOCTU CO3JaHUsl W peah3aliu CTpaTeruil udpoBOro
MapKeTHHTa B KOMMEPUYECKUX OaHKaX;

Hay4yHO€ OOOCHOBAaHHE METOJOB U CPEJICTB HCIOJIb30BAHUS TEXHOJIOTUI
U(ppPOBOro MapKEeTUHTA B ACATEILHOCTH KOMMEPUECKUX OAHKOB;

ATambl  WCMOJL30BaHMS ITU(GPOBBIX MAPKETHHTOBBIX  TEXHOJIOTHHA B
JesATeIbHOCTH OaHKOB, HCcieaoBaHue crocoOoB peanmsanuu SWOT-ananusa,
MCITIOJIb30BAHUS ITU(DPOBBIX MAPKETUHTOBBIX TEXHOJOTUN B KOMMEPUYECKUX OaHKaX;

3 (HEKTUBHOCTh TEXHOJOTUH UU(POBOr0 MapKETUHTa B JIESITEIBHOCTH
KOMMEPUYECKUX OaHKOB: HaydyHO€ OOOCHOBAaHHME HEOOXOJAMMOCTH BHEIPCHUS
METOJIOB PacyeTa;

aHaMM3 OIICHKA TPUMEHECHHS IM(POBBIX OAHKOBCKUX MAapPKETHHTOBBIX
TEXHOJIOTHUI B KOMMEpUECKNX 0aHkax MeroaoM Jlenbdu.

OO0bexTOM mHccieqoBaHusi Oblla B3siTa CUCTEMa OIEHKH 3((HEKTUBHOCTH
TEXHOJIOTUI NHUQPPOBOr0 MAPKETHHTa B KPYIHBIX KOMMEpPUYECKHX OaHKax
PecniyOnuku V306ekucraH.

IIpeameTrom  HcCiIeNOBAHMS  SIBISIOTCS  (PMHAHCOBO-DKOHOMHUYECKUE
OTHOIICHUS, BO3HUKAIOIIME TPH COBEPIICHCTBOBAHWM OCHOBHBIX HAIPaBJICHUM
Pa3BUTHUSI TEXHOJOTHUH ITU(YPOBOrO0 MAPKETUHTa B KOMMEPYECKUX OaHKaX.

Mertoabl uccjenoBaHus. B gucceprauuv MCHOIB30BAIMCH CUCTEMHBIN
aHaMM3 W TIOAXOJ, JIOTHYECKHMH W CTPYKTYPHBIM aHalu3, TPYIIUPOBKA M
000011IeHHe, »HKCIEepTHAs OIEHKa W MPOTrHO3MPOBAHHUE, SKOHOMETPUYECKOE
MOJICIUPOBaHUE, B3aUMHBIE U CpaBHUTEIbHbIE cpaBHeHus, SWOT-ananus,
MeTobl Jlenbdu.

46



HayuyHasi HOBU3HA MCCJIeI0BAHUS 3aKII0UACTCS B CIETYIOIIEM:

Ha OCHOBAaHUHU NPEIJIOKEHHUS] KOMMEpPYECKUX OaHKOB IO CHIKEHMIO 3aTpar,
CBSI3aHHBIX C TOPTOBBIMH OIEpalMsMU C LIEHHBIMU Oymaramu (BO3HarpaxjacHue
OpOKEpOB M IUJIEPOB, HAJIOTU U KOMHUCCHH), 32 CUET UCIOJIb30BaHUS MOOUIBLHOTO
NPWIOKEHUS, TMO3BOJSIOT MOKYNaTh (MpojaaBaTh) IIEHHbIE OyMard Ha OCHOBE
TEXHOJIOTUH OJOKYEHH;

CUCTEMa YyAaJICHHbIX (DMHAHCOBBIX YCIyr ((QYHKIMU 3aKa3a JEro3UTOB,
MHUKpPO3aiiMOB U OaHKOBCKMX KapT W Jp.) YJIy4llWia OOCIyKHBaHUE KIUEHTOB
0aHKa 3a CUeT MCIOIb30BaHMsI IU(PPOBON OMOMETPHUUECKON UACHTU(UKALINH;

yIy4IIEHO HCIOJIb30BAHWE METOJIOB pacyeTa KpPEOUTHBIX PEHTHUHTOB,
BbIJIaBacMbIX KJIMEHTaM B OaHKax, 3a cueT BHeApeHus GyHkiuu «client-control and
CONNECtiony TeXHOJIOTUH UCKYCCTBEHHOTO HHTEIUICKTA,

PEKOMEHJIyeTCSI HKCIOJIb30BaTh WX OHJIAWH-TUIaT(GOpMy NpU TPUMEHEHUU
KOHTEHTHOM TEeXHOJIOTUHU U(GPOBOTr0 OAHKOBCKOTO MAPKETUHTA,

B HACTOsILEE BpeMsl MpeJularaeTcsi OTKa3 OaHKa OT KPYIHBIX PEKIAMHBIX
wiomaaed Npu  HUCHOJIb30BAaHUM  TEXHOJOTMM  HU(POBOrO  MapKETHHIa,
UCIIOJIb30BaTh YI00HOE U HEJOpOroe pekiaamMHoe mnpocrpancTtBo “Microinfluenza”
(TeXHOJIOTUSI MApPKETUHTa MUKPO-BIUSHUS).

IIpakTHYeckue pe3yJIbTaThl MCCIEI0BAHUS 3AKIIOYAIOTCS B CIEAYIOLIEM:

IATh cTpaTeruil mudpoBoro 60aHkoBckoro mapketura (SEO) ocHoBaHbl Ha
BO3MOXXHOCTH TIOBBIIIEHHUA €ro dS()PEeKTUBHOCTH 3a CUET HCHOJIB30BaHUS
MOMCKOBOM ONTHMHU3AINN, KOHTEHT-MApPKETUHTA, CO3JaHMs MU(PPOBON pEKIaMBbl,
BKIIIOUEHUS! MHPOPMAIIMOHHBIX OOJUIETEHEH MO SJICKTPOHHOW MOYTE M CO3JaHUS
MOOMJIBHOTO MTapTHEPCKOTO BeO-caiiTa;

npejIaraeTcsl MPOBECTH AHATU3 MOJOKHUTEIBHBIX U OTPHUIATEIHLHBIX CTOPOH
HOBOTO  IU(GPOBOTO  TPOAYKTa OaHKOB IyTeM  CO3JaHUS  HAJCKHON
nH(OPMAITMOHHOMN TIaTHOPMBI KIIMEHTOB B OaHKaX;

npeiaraeTcsi  pa3paboTaTh KOHKPETHbIE MEXaHU3Mbl  MCIIOJIb30BAHMS
OMOMETPUYECKUX TEXHOJIOTUH (paclo3HaBaHUE roJI0ca, OTIEYaTKOB NaNbLIEB, JIUII,
rJia3) B KPYITHBIX KOMMEPUYECKHX OaHKaXx;

000OCHOBAHO 11€71eCO00Pa3HOCTh OICHUBATh J(P(HEKTUBHOCTh TEXHOJIOTHI
(G pPOBOro MapKeTUHIa Yyepe3 MoKa3aTesld KOHBEPCUH, TpaduKa, B3auMOIEHCTBUS
U TIPSIMBIX TIPOJIAK;

PEKOMEHIyeTCS HCTONb30BaTh QYHKIUIO U POPMYITY OMpPENeICHUS TOBEPHsI
KJIMEHTOB K 0aHKaM Ha OCHOBE «Moieni TOBEpHsI KIIMEHTOBY;

npu  ouneHke A(P(EKTUBHOCTH TEXHOJOTMM 1U(pPOBOro OaHKOBCKOIO
MapKETHHTa PEKOMEHAYETCS HCIOIbh30BaTh IEMHOW METOJ C HCIOJIb30BaHUEM
aJITOpUTMa pean3alliy Mpoliecca MUPPOBU3ANNA B KOMMEPUECKUX OaHKax.

JloCTOBEPHOCTD pe3yJbTaToB HccJIe10BaHNUS OTIpeACTISAETCS
a/IeKBaTHOCTBHIO MCIOJIB30BAHHOTO B MCCIIEIOBAHUU METOAO0JOTHYECKOro MoIXoaa
U METOJOB TeM, 4YTo uH(popmarmoHHas 0a3a ToJydeHa W3 OQPUITHATHHBIX
UCTOYHUKOB, a TaKKe W3 MCTOYHMKOB OTYETOB O LHUQPPOBO OaHKOBCKOM
JeSITEIbHOCTH, BBIBOJOB W MPEIJIOKEHUS anpoOMpoBaHbl Ha MpakTHKE, a
MOJTyYEHHBIE PE3YJIbTaThl MOITBEPXKIEHBI KPYITHBIMU KOMMEPUYECKUMHU OAHKaMH.
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Hayynasi U mpakTudeckas 3HAYUMOCTh Pe3yJbTATOB HCCJIET0BAHMS.
HaydHast 3HaUMMOCTh pe3yJIbTaTOB UCCIEI0BAHMS BKIIOYAET COBEPUICHCTBOBAHUE
OLICHKH 3()PEKTUBHOCTH MAPKETHHIOBBIX TEXHOJOTUN LU(PpOBOTO OaHKMHTA,
NpPUBEJACHUE €€ B COOTBETCTBHE C MEXAYHApOJHBIMU CTaHJIApTaMH U
TpeOOBAHMSIMHU, a TaKXKe HAyYHO-TCOPETUYECKOE pa3BUTHE B HaIleW cTpaHe
mucuumuinH - «IludpoBoit  Gank», «bankoBckoe gmeno», «MeXIyHApOIHBIN
O0aHkOBCKHM pbiHOK» U «l{udppoBoit MapkeTHHr», U OOBACHIETCS TEM, YTO
1TU(HPOBON OAHKWHT MOXKET OBITh MCITOJIB30BAH B MCCICIOBAHUSAX M pa3paboOTKax,
HaIpPaBJICHHBIX HAa COBEPLICHCTBOBAHNE MAPKETUHIOBBIX TEXHOJIOTHMA.

[IpakTryeckast 3Ha4UMOCTh PE3YJIBTATOB MCCIIEOBAHUS CBSI3aHA C Pa3BUTUEM
TU(QPOBON  MAPKETUHTOBOM NIEATEIHHOCTH KPYMHBIX KOMMEPYECKHX OaHKOB,
nercTBytonmx B Pecrybnuke Y30ekucTaH, myTeM Iu(poBU3aINKN U TaTbHEHIIIETO
COBEpIIICHCTBOBAHUSI MEXaHU3MOB PpETYJIHpPOBaHUS, a Takke pa3paboTKH
cTpareruil UGpPOBbHIX 0AHKOBCKUX MAPKETHUHTOBBIX TEXHOJOTUN M UX BHEAPEHUS,
U CBSI3aHHOM ¢ OAHKOBCKOM JICSITEIbHOCTHIO, TTPETNO/IaBA€MON B BBICIHIMX YUEOHBIX
3aBEICHUSIX, KOTOPHIE MOKHO HCITOJIB30BaTh JjIsl 00OTalieHusl y4eOHbIX MporpaMm
0 TIPEAMETAM.

BHenpenne pe3yabtartoB wucciaegoBanusi. Ha ocHoBe pa3paboTaHHBIX
HayYHO-METOJIMYECKUX TMPEIJI0KEHUN M PEKOMEHAAMN O MYTAX IOBBIIICHUS
3G ()EKTUBHOCTH  TEXHOJOTU HUGPOBOrO MapKETUHTa B  JICSITEIILHOCTH
KOMMEpPYECKUX OAHKOB:

MPEIOKEHUE KOMMEPUECKUX O0aHKOB MO CHUKEHUIO U3/IEPIKEK, CBA3AHHBIX C
olnepanusMH MO TOProBj€ LIEHHbIMU OyMaramu (IUI1aTeXxu OpoKepam U JUJiepam,
HaJOTM M KOMHUCCHH) 3a CUET HCHOJIb30BAaHUSI MOOWIJIBHOTO TMPUIIOKEHUS,
MO3BOJIIONIETO MOKYIAaTh (MPoaaBaTh) IIeHHbIE OyMaru Ha 0a3e OJiokueiiHa, ObLIO
UCITIOJIb30BAHO NIPH pa3zpaboTKe MEPOIPUATUH MO peann3aluuu nporpaMm (CropaBka
Ne 07-3/8808-1 AKB «¥Y3canoarkypuiauinbank» oT 7 aekabps 2022 roma). B
pe3ynbTate MPaKTHYECKOW  peaju3alud  JaHHOTO  TIPEeaJioKeHHs  OyayT
YCOBEPIIIEHCTBOBAHBI (PYHKIIMM MOOMJIBHOTO TMPHIOXKEHUS OaHKa, MECTHbIE U
MEXIYHApPOJHbIE JIEHEKHBIE TIEPEBOJIbI, IUIATEKHAs CHUCTeMa, (UHAHCOBBIE
Omepalunu, pa3duyHble AENO3UTHl HA BBITOAHBIX YCJIOBHUAX, OHJIANH-IIATEXKU
MyTeM AUCTAHIIMOHHOTO OTKPBITUS BHpTyasibHOU kKapThl MasterCard 50 crpan
Mupa depe3 cuctemy Visa Direct, ocyiecTiieHne 6aHKOBCKUX MEPEBOJIOB B Ooliee
yeM 100 crpanax, a Takke 3KOHOMHS 3aTpaT Ha MOKYIKY (IpoJaxy) ILEHHBIX
Oymar, OpoKepoB, TUJIEPOB, HAJIOTOB U KOMUCCHH, a Takke 12,8 mpolieHTa akTHBOB
0anka B 2022 r. (55 759 mupa cym), 11,1 nponenra kanutana 6anka (7 570 mapn
CyMm);

NPEMJIOKEHHE 10  YCOBEPILICHCTBOBAHMIO  CUCTEMBI  JMCTAHIIMOHHOTO
¢buHaHcoBOro oOcimyxuBaHusl ((QyHKIMM 3aKa3a Jeno3uTa, MHUKpo3aiMa W
OAHKOBCKOW KapThl M JP.) UCIOIH30BAHO MPU OOCTY)KMBAHUH KIMEHTOB OaHKa C
UCIOJIb30BaHUEM IM(dpoBOil Ouomerpuueckoil wuneHtudukanum (crmpaBka No
04/46-12-7386 AKbB «Kunutokkypunuiibank» ot 19 okrsaops 2022 roma). B
pe3ynbTaTe MPaKTHUECKOW peanu3anuu JaHHOW odepTthl B mpoekTte «InTend»
JTAHHBIM KOMMEPUYECKUM OaHKOM 32 SIHBapb-CeHTSIOph 2022 roma B pexxuMe OHJIalH
uneHTudunporan 226 441 xinueHT, BbiAeNeHO 259,4 Mipa CyM MUKpPO3aiiMOB,
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Takke B MoOmiIbHOM mipmioxeHuu 0anka « QUANT»» BHenpeHbl GyHKIIMH 3aKa3a
BKJIaJla, MHUKpoO3aiiMa ¥ OaHKOBCKOM KapThl MyTeM MPOXOXKIACHUS OHJIAWH-
unentudukanuu. Yepes modunbHoe npunoxenne «QUANTY B ssHBape-ceHTs0pe
2022 roxa mponut OMoMeTpUYecKyro uaeHTuGuKaumw 14 166 KIueHToB, 3a ATOT
nepuoa depe3 mobOunbHOoe mnpwiokeHne «QUANT» dusnueckumu nuamMu
JIOCTUTHYT 000pOT Ha 576,4 MJp] CyMOB;

MPEIIOKEHHE 10 YCOBEPIICHCTBOBAHUIO HMCIIOJIb30BAaHUS METOJMK pacyuera
KPEIUTHBIX PEUTHHTOB, BBIABAEMBIX KIHMEHTaM B OaHKaX, 3a CUET BHEIPCHUS
¢ynkuun  «client-control and connection» TexHONOTMH HCKYCCTBEHHOTO
WHTEIUIeKTa 0110 ucnosib3oBaHo AKD «Y3caHoaTkypummmbank» mpu pa3padoTKe
«[IporpaMmbl  MepONpPUATUN 1O BHEAPEHHIO LHU(PPOBBIX TEXHOJOTHUH B
OaHKOBCKYIO JESITeIbHOCTHY (cmipaBka Ne 07-3/8808-1 AKbBb
«Y3canoatkypunumbank» ot 07.12.2022 roga). Y coBepieHCTBOBaHA peai3alus
JTAHHOTO MPEJIOKEHUS B MIPAKTUKE TaKUX ITUPPOBBIX OAHKOBCKUX MHCTPYMEHTOB,
kak mouckoBas cucrema SEO, mmardpopma B2B, mmardopma B2C, cucrema
oOcnyxkuBanusi kiueHtoB CRM; B pesynpraTe peanusalud TEXHOJIOTHHU
UCKycCTBeHHOTO MHTeiiekTa «client-control and connection» BHeapeH pacuer
KPEIUTHBIX PEUTUHIOB KJIMEHTOB, BHEAPEHBI TMOJOKUTEIbHBIE WHIUKATOPHI
KPEJIUTHOTO PEUTHHTra; YBEIUYUIOCh KOJIMYECTBO KIMEHTOB U 3((PEKTUBHOCTH
nokasateyied BredaTieHus: OaHka (MO0 BBHIOPAHHBIM KOHKPETHBIM HOBOCTSIM:
KOJIMYECTBO TMoJib30BaTeeir BeO-caiita (Sf) — 350, KOMMYECTBO YEIOBEK,
YBUJICBIIMNX MAapKETHHTOBYIO pekiamy Oanka uepe3 calt (SRk) — 135,
YBEIIMYUIIACH JIOJIS MTPEIOCTABICHHBIX KaHaioB kommyHukamnuu (SAK) — 90) 55,79
TIpY OIICHKE TIoKa3arels; Ecnm oneHnBaTh moka3areiab MOJCSITH JOBEpUS KIIMEHTOB
o auana3zony kpurepuit 2021 roga, To on goctur 1511,80, 1 3T0 moKa3bIBaeT, YTO
JIOBEpUE KIMEHTOB K 0AHKY OBbLIIO BBICOKUM;

MPEJIOKEHHUE M0 TOBBIICHUIO d(PPEKTUBHOCTU HMCIOIB30BAHUS ITUDPOBBIX
TEXHOJIOTUM B KOMMEpPUECKMX OaHKaX 3a CYeT HCIOJIb30BAHUS TEXHOJOTUU
OHJIaWH-TIATGOPMBI IUPPOBOTO OAHKOBCKOTO MAPKETHMHTOBOTO KOHTEHTa OBLIO
UCITIOJIb30BAHO aKIIMOHEPHO-KOMMEPUECKUM OaHKoM «ATpobank» (cmpaBka Ne 13-
11/1747 AKB «Arpobank» ot 12.12.2022 roma). B pesynbraTe peanusanuu
JTAHHOTO HAYYHOTO TMPEJIOKEHHUS] ObUIM TIPEJICTaBIICHBI OCHOBHBIE MOKa3aTeNn
olleHKH 7(G(HEKTUBHOCTH HCIOJB30BAHUS TEXHOJOTUH IU(POBOTO OAHKWHTA C
UCIIOJIb30BaHUEM OHJIaWH-TIIaTGopMbl OaHka. B pe3ynbrare OaHKOBCKMM MaKeT
OHJIAMH-ycIyr  moJ  Ha3BanueMm  “llomysspHble  TPOAYKTBHI  YBEJIMYHII
s dexTuBHOCTH OKa30B Arpodank Ha 60,74% ;

IIPY HCIIOJB30BAHUH TEXHOJOTHUN ITU(POBOTO MAPKETHHTa B KOMMEPUYECKUX
0aHKax BMECTO OOJBIIMX PEKIAMHBIX IUIOMIAACH TMPEAIOKEHO IOBBICUTH
3 PEKTUBHOCTh TEXHOJOTHUN HUPPOBOrO MApPKETHHTA 3a CYET HCIOJIb30BaAHUS
COBPEMEHHOW W WHHOBAIIMOHHOM, YJOOHOW W JENIEBON pPEKIAMHOW TIUIOIIAKH
«Microinfluenza» (TeXHOJIOTHS MHUKPOBIIHSIOIIEr0 MapKETHUHTA), MPU pa3paboOTKe
IPOrpamMMbl MEPOTIPUSTHIA HCIIOH30BAHO BHEAPEHHE IUGPOBBIX TEXHOJIOTUH B
O0ankoBckyto aestenbHOCTh AKDB «Kunuiokkypunuimobank» (pexoMeHAaTeIbHOe
nucbMo No 04/46-12-7386 AKb «Kununokkypunumbank» ot 19 oxrsadps 2022
rofa). B pesynpTaTe peanuzanuu 1aHHON 0depThl HA MPAKTHKE YAAIOCh TOOUTHCS
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TOTO, YTOOBI 3a KaXKIbIM pPEKIAMHBIM posiukoM ciuenuwio Oomnee 500 000
HOJITUCYHUKOB.

Amnpolanusi pe3yabTaTOB HCCJaeq0BaHusA. Pe3ynabTarhl Hcciaen0BaHUS
oocyxknanmuch Ha 20 pecnyOJMKaHCKUX M 25 MEXIYyHApOJIHBIX HAY4HO-
IPAKTUYECKUX KOH(PEPEHIUAX.

IIyomukanust pe3yinbTraToB McciaenoBanusi. [lo Teme wuccienoBaHus
onmyOauKoBaHO 29 HaydHBIX paboT, B ToMm uucie 1 moHorpadwus, 14 crareli B
Hay4YHBIX >KYpHaJIaX, PEKOMEHIOBAaHHBIX BpICIIeW aTTeCTAllMOHHOW KOMMCCUEU
(11 mectHpIX M 3 3apyOeXHBIX MyOJIMKalMU), U cAelaHo 14 HaydyHBIX Te3uca B
JOPYTUX IMyOJIMKALUsX.

Crpykrypa m o0bem amccepramum. Jluccepranusi COCTOMT M3 BBEICHUS,
IISITU IJ1aB, 3aKJII0YEHUs, CIIMCKA HCIOJIb30BAHHON JINTEPATYPhl, CIUCKA YCIOBHBIX
3HAKOB, TEPMUHOB © TmpmwioxkeHud. OOBeM auccepTranuud coctaBisier 292
CTPaHUILIBL.

OCHOBHOE COAEP XAHUE JUCCEPTALIMHU

Bo BBegenmu 0OOCHOBBIBAa€TCS  aKTYaJbHOCTh M  HEOOXOJMMOCTH
VCCJIEIOBAHMUS, ONPENEISIOTCA €0 LEelb, 3a1a4i, OOBEKT U MPEIMET, YKa3bIBACTCS
€r0 COBMECTUMOCTb C IIPUOPUTETHBIMU HAIIPABICHUSMH pa3BUTUS HAYKH MU
TEXHUKH PECIyOJIMKU, MPOBOIUTCS 0030p 3apyOekKHBIX HCCIEIOBAaHUM MO TeMe
JUCCEPTALK; TMPEACTABICHA Hay4yHas HOBU3HA M NPAKTUUYECKUE pE3YJIbTaThl,
NPUBEACHbl HAYYHbIE M MPAKTHYECKUE AacHeKTbl IOJYYEHHBIX pPE3YyJbTaTOB,
BbIIEJICHA WX 3HAYUMOCTh, HH(OpMamMs O BHEAPEHUU  PE3yJIbTATOB
UCCJIEI0BAHNM, ONTyOJIMKOBAHHBIX padOTaxX U CTPYKTYPE AUCCEPTALIUU.

B nepBoit rmaBe muccepranuu Ha Temy «Hay4dHo-Teopernyeckue OCHOBBI
HCIOJIb30BAHUA LHU(POBBIX MAPKETHHIOBBIX TEXHOJIOTHI B [1eATEJbHOCTH
KOMMepYeCKNX 0aHKOB» MOAPOOHO aHAIM3UPYIOTCS HU(PPOBbIE MAapKETUHIOBbIE
TEXHOJIOTUHM B JEATEIBHOCTH KOMMEPYECKUX OAHKOB, MX CYIIHOCTb M 3HA4YCHHE,
OCOOEHHOCTH HCIOJb30BaHUSI TEXHOJOTMM MapKeTHMHra B OaHKax, a Takke
3apyOEKHBIN OMBIT TMOBBIICHUS Y(PPEKTUBHOCTH UCIOJIB30BAHUS TEXHOJIOTUI
M(POBOro MapKETUHTA, B IEATEILHOCTH OAHKOB.

BbypHoe pa3BuTue MH(DOPMAMOHHBIX TEXHOJOTrMH B XX BEKE MPUBEIO K
TOMY, 4TO B c(pepy MapKeTHHra, Kak U BO Bce c(epbl SIKOHOMUKH, BOILIO HOBOE
noHsTue  “rudpoBoil  MapkeTHHT”. MHOrume y4YeHble BBICKA3aJId  CBOU
TEOPETUYECKHE B3IJISAbl Ha MpUpoy LU(GpOoBOro mapkeTuHra. B dyacTHOCTH,
“nudpoBON MapKETUHT OMpPEEACTCS KaK 1eJICBOM U MHTEPAKTUBHBIM MapKETHUHT
TOBapOB W YCIYyT, HUCHOJb3YIOIIMA LU(POBBIE TEXHOJOTHMM [JIsl MPUBJICUYECHHUS
NOTEHIIMAIBbHBIX KJIMEHTOB U ylepXkaHusi UX B KadecTBe morpedutenei. B 70-e
roJibl 0aHKOBCKHE OpraHU3alMKi OJHUMU U3 MEPBbIX Hayall pa3BUBATh MAPKETHHT,
YTOOBl BBIACIUTHCA Ha (OHE KOHKYPEHTOB M  CO3JaTh  OIpeiesIeHHbIC
MIPEUMYIIECTBA IIEPe.T notpeburemsvMu’”’ .

[lo3BonsieT moONMy4YuTh HWHGOpPMALMIO O MPEANOYTEHUAX  KIMEHTOB,
TEHJEHIUSAX CIPOCa Ha Pa3JIMYHbIE TOBAPbl U UX OTHOIIEHUH K HOBBIM TOBApaM.

! ITudposoii MapkeTnHr PUHAHCOBBII MapKeTHHT: Teopus 1 npakTuka / O. A. Aprembesa [u ap.]; mox obut. Pen. C.
B. Kapnosoii. — M.: U3natensctso FOpaiit, 2015. — 424 c.
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OcHOBHass TeHAEHUUs B LU(PPOBOM MAPKETUHIe OAHKOBCKOIO CEKTOpa
3aKJIFOYAETCsl HE TOJIbKO B CO3JaHMM OaHKa, KOTOPBIA CTAHOBUTCS (PMHAHCOBBIM
YUpEXJIEHUEM, HO U B JKeJlaHUU baHka ObITh TaM, i€ KIMEHThI TPATAT A€HbIH, YTO
OpOSIBIISIETCST B COTPYJHUYECTBE C pa3IMYHbIMM OpeHaaMu (B OCHOBHOM
PO3HUYHBIMH).

OObenuHeHNe YCIyr W3 pa3HbIX chep KU3HU TMOA OOUMM OpeHIOM —
Oyayuiee Bcex KoMmMepueckux 0aHkoB. [1o3ToMy GaHKM JOJIKHBI CTAaBUTH KJIMEHTA
Ha TIEpBOE MECTO, €CIU XOTAT N00UThes ycrexa. LlupoBbie kaHalbl U3MEHWIN
OXKUJaHMS KaKIOro KIMEHTAa B OTHOIICHHH MAapKETUHIOBOW OTBETCTBEHHOCTH, U
TENepb BCE MOXKHO OTCJIEINUTh, a KAKJ0€ JEHCTBUE — KOJIMYECTBEHHO OLICHUTb.

B MHOro4MCIIEHHBIX ONpOCcax KOMIAHUH, BHEAPUBLINX HU(POBONH MAPKETUHT
(6but0  ompomieno 6osee 5 000 coTpymHUKOB W KIMEHTOB), S50 TIPOITHTOB
NPEANPUATANA COOOIININ O CHUKEHUU PAcXOJOB HA MAPKETHHI, 38 MPOLIEHTOB —
COOOLIMIN 00 U3MEHEHUH CBOETO CTAaTyCca 3aHATOCTH, a 47 MPOLIEHTa 3asiBWIIN, YTO
MM HpaBHTCS paboTaTh 3 goMa’. IIIHpokoe IpoIBIKeHHE I(PPOBBIX TEXHOIOTHiA
B JIpyrue cepbl TECHO CBS3AHO C JCSTEIIBHOCTHIO OAHKOB.

Hudposoii (on-line) MapkeTHHT Tpanunuonublii(off-line) MmapkeTuHr

'a R 'a R
00BIYHO OH OyZIeT OPHEHTHPOBAH Ha
KaKOH-TO KOHTEHT

Oy/neT OpUCHTUPOBAH HA MPOYKT

( R
CMMU, BeO-KOHTEHT, IEKTPOHHAS .
’ ’ P CMU, nabOpManOHHBIR-TIEHTP,
1oyTa, IIOMCKOBAas CHCTEMA,
TeneoH

L COIMAJIbHBIC CETH ) L )

[ CBSI3BIBACT KJIMECHTOB C BEO-CalTOM, |

o o CBA3BIBACT KIIMCHTOB C
3JIEKTPOHHOU ITOYTOU, YaTOM,

COTpYJHHUKAMH 110 TeaedoHy

____ COLMAJbHBIMU CETSIMU U T. A L )
'a R 'a R
CHUCTEMATHYCCKH OOBCAUHSACT LeseBasi ayJJUTOpHs OCTAETCsI
LIEJIEBYIO ayAUTOPHUIO paccpeioToueHHOM

'a R 'a R
MPOU3BEICHHBIE 3aTPaThl CYUTAOTCS
3¢ PEKTHBHBEIMA

. J . J

BBICOKUE 3aTpaTbl HA MapKECTUHT

's p

13-32 HEKOTOPBIX MPEISATCTBUH
TI03BOJIAET CBSI3aThCS C OTPACICBBIMU
HEBO3MOKHO HANPSIMYIO CBS3ATHCSI
IKCIIEPTAMH

L J L CO CHCIHATNCTAMHI J

AQHATM3HPYS C IOMOILBIO
. 3¢ PEKTUBHOCTH OYE€Hb TPYTHO
COBPEMEHHBIX TEXHOJIOTHi, MOXKHO
OIIPE/IeIUTh

L onpenenuTh 3hdexr ) L J

HET OTpaHWYEHHUH TI0 BPEMEHH,

TIPOCTPAHCTBY, KJIIMEHTBI MOTYT €CTh CBOU OI'paHUYICHUA
HCIIOIL30BAaTh €r0 B JII000E BpeMsa ) )
'a o R 'a R
JUISL OTAEIBHOM TPYINIbl KIMEHTOB MOTYT CIIEIIAAIBHBIE TIPEIIOKEHUS MOTYT
OBITh HCIIOJIH30BAHBI CIICIUATBbHBIC OBITH CAETaHBI 32 CYET OTHOCUTEIHLHO

NPCIIOKCHUS, TAKTUKA ) 60JILI]_II/IX 3aTpar )

Pucynok 1. OcodennocTu uu(ppoBoro (OH-J1aiiH) ¥ TPAAUIUOHHOTO
(oppaaiin) MapkeTHHra B 6aHKOBCKOI cepe

8 https://digitalmarketinginstitute.com/resources/ebooks/dmi-member-survey-covid-19 White paper: Digital technologies pave
the way in response to Covid-19. Electronic booksDigital strategy. Caroline Hollick-Ward. Posted on Jun 23, 2020
% CocraBieHo aBTOPOM
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[lepexon k 1u(ppoBON 5KOHOMHUKE TpUBENT K H3MEHEHUSIM B OH3HEC-
CTpAaTerusiX, OTKPbUT HOBbIE MAPKETUHTOBBIE BO3MOXKHOCTH, YTO MPUBEJIO K HOBBIM
noJxoaaM K paboTe ¢ KIMEHTaMU U IOSBIICHHUIO HOBBIX MCTOYHUKOB HPHUOBLIN.
[MudpoBoit MapkeTUHT B OaHKOBCKOW cdepe HCHOIb3yeT BCE COBPEMEHHbBIE
UHCTPYMEHTHI, TAKME KaK KOHTEHT-MAPKETUHI, MAPKETUHI B COLMAJIBHBIX CETSIX
(SMM), nouckosast ontumuzanus (SEO), ynpapienue TpapukoM, 3JIEKTPOHHBIH
MapKEeTHHI, KOHTEKCTHas pekiama. Ha puCyHKe HM)XKE Mbl MOXEM YBHUJIETb
CPaBHHUTENBHBIA aHaNU3 ocoOeHHocTed IuppoBoro (on-line) M TPaAUIIMOHHOTO
(off-line) MmapkeTuHra B 6aHKOBCKOM cepe (puc.1).

B xommepueckux OaHkax OaHKOBCKHE YUYPEKIEHUS IOJDKHBI OBITH Oojee
U(GPOBBIMU, YTOOBI UMETh BO3MOXKHOCTH TOIOJHATH CBOIO KJIMEHTCKYIO 0azy
MOJIOZIBIM TIOKOJICHHEM, M TPHU 3TOM JIydllle BCETO MPUICPKUBATHCA Hambosee
BaXXHBIX HampasieHui nudposuzanuu. CeTb 3TUX TUHUIN MOCTOSHHO PACUINPACTCS
B pe3yJibTaTe€ TEXHOJIOTMUYECKUX W3MEHEHHH WIH, HAa00OpOT, BBOIATCS HOBBIE
COBPEMEHHBIE JIMHUM C OTKa30M OT CTapbIX MOJEIIEH.
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Pacxozsl nudposoit pexinamsl, Mipa.goit. CIIA O6muiue pacxo/bl MeaHa-peKIambl, %o
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B Paxamin pekiaaMa xapaxamiapu, mupa. AKII nomnapu ==Y MyMmuii Meaua pexnama xapaxariapy, %
=@="Y3rapummu, %

PucyHnok 2. Pacxoabl Ha pexkyiamy no Bcemy Mupy, 2019-2024 rr.
(mutpa gosnapos CIIIA, %)

B Xome MHOTOUYMCIIEHHBIX aHAM30B W HUCCICAOBAaHUN  pa3UYHBIC
MH(POPMAIIMOHHBIE areHTCTBA MPEIOCTABISIOT JaHHBIE 00 YPOBHE HCIIOJIB30BAHMUS
HauboJiee BaKHBIX o0nacTel AesITeNbHOCTH U(POBOIO MApPKETHHTA.

10 \www. eMarketer.com
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Pucynok 3. OcHoBHbIE (paKTOPBI, HA KOTOPbIE 00PAIIAKOT BHUMAHHUE
KJIHEeHTbI IPH BbIGope udpoBoro 6anka’

[ToBbimieHne Hanbosiee BaKHBIX IMOKa3aTelied JeATeIbHOCTH KOMIAHUN
BOCXOJIUT K CPEJICTBAM, BBIJICISIEMBIM Ha peKJiaMy. 10 JaHHbIM eMarketer, B Mupe
pacxoasl Ha pexiamy B 2021 romy Belpociu Ha 17% mno cpaBHEHUIO C
npeapiaymuMu rogamu 10 389,29 mupn mommapoB CHIA. Kak mokaszaHo Ha
PUCYHKE 2, pacXo/pl Ha pEKJIaMy B MOCIEAYIOIIHNE TObl COXPAHWIN TEHACHIINIO K
pocty. OmHuUM H3 HamOoJjee YIOOHBIX CHOCOOOB MPUBICYEHUS KIMEHTOB B
npoiiecce onuppoBKH cTasia udpoBas pexiaama. Mbl MOKEM SCHO BUJAECTh 3TO Ha
puMepe KITF0UEBBIX (DaKTOPOB, HA KOTOPBIC OOpaIlar0T BHUMAHUE KIUCHTHI MPH
BbIOOpE IMGPOBOTO OaHKa, MPEJICTABICHHOTO HAa PUCYHKE 3.

YroOsl 3((PEeKTUBHO HANAIUTh ACSATENBHOCTh LU(POBOrO MAapKETHHIA B
0aHKax, HEOOXOUMO BBIOpPATh MACAIBHYIO CTpaTeruio. ECiii Kakux-To CPEACTB B
OpraHu3allid J3TOW JEATETLHOCTH OyIeT HEeJO0CTaTOYHO, TO OHAa HE CMOXET
JIOCTHYbh HAMEYEHHOTro pe3yibTaTa. Macmrtabbl 3(h()EKTUBHOCTH B HHU(PPOBOM
MapkeTuHre ObICTpo pacTyT. Mcmonb3oBanwe 1U(POBOrO MAapKETHHra B
O0aHKOBCKOW cdepe MOXKeT OBbITh OpPraHM30BaHO JBYMsI CIOCOOaMHU: MyTEM
BHEJIpEHUSI 1U(POBOTO MapKETUHTA WM TyTeM TPUBJICYCHUS areHTCTB
M(POBOro MapKETUHTA.

Bo Btopoit rTmaBe pamccepranuun «OCHOBBI NPHUMEHEHHSI METOA0B U
HHCTPYMEHTOB HU(POBBIX MAPKETHHIOBBLIX TEXHOJOTHI B esITeJbHOCTH
KOMMep4YecKNX 0aHKOBY» MPOaHAIU3UPOBAHBI TEOPETUUECKHUE OCHOBBI METOJIOB U
CTpaTeruii BHEAPCHUS IU(POBBIX MAPKCTHHTOBBIX TEXHOJOTHH B JEATEIHLHOCTH
OaHKOB, METOJIOJIOTUSl  CO3JaHUsl CTpareruid UU(pPOBOrO MapKeTUHra B
KOMMEpYECKUX OaHKaX, a TakKKe METOAbl W HWHCTPYMEHTHI HCIOJIb30BaHUS
IU(QPOBBIX MAPKETUHTOBBIX TEXHOJOTUN B JIEATEILHOCTH KOMMEPUYECKUX OaHKOB.

Bo MHOTHX WHCClEeNOBaHUSX TEOPETUYECKUE B3TIIABI HA MApPKETHHTOBYIO
CTpareruto 0AHKOB Pa3BUBAIIMCH HA OCHOBE PA3JIMYHBIX MOJIX0MI0B. B wacTtHOCTH,

11
CocTaBIIeHO aBTOPOM.
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10 MHEHUIO HEKOTOPBIX YYEHBIX, MAPKETHUHIOBasl CTpaTerusi 0aHKa UMEET BBICOKUE
KOJIMYECTBEHHbIE, KAUECTBEHHbIE U COLMAJIbHBIE IOKA3aTeNIN; 00bEM OlEpaluil u
yCIIyT, BBINOJHIAEMbIX OaHKOM; JIOXOJHO-PAacXOJHbIE IOKa3aTeld, CKOpPOCTh
000pauMBacMOCTH  JEHEXKHBIX CpPEICTB, HU3KHE 3aTpaTbl Ha OIEpaluH,
JOKYMEHTOOOOpPOT M mepuojbl oOpaOOTKH; OHa JOJKHA OBITh HallpaBji€Ha Ha
yIOBJIETBOPEHUE TPeOOBAaHUN KIMEHTOB 1O OOBEMY, CTPYKType U KadecTBY
MPEIOCTABIISIEMBIX YCIYT, ObecredeHne KOHDUICHIHATEHOCTH HHOpMAIAn .

3apyOexHble y4yeHblC, NPOBOJIMBIINE HCCIENOBAHUS B 3TOM 00JacTH,
CUMTAIOT Ba)XHBIM pAa3BHUBAThb €€ Ha OIPENEICHHBIX YPOBHSAX IPU CO3JAHHUH
MapKeTUHIOBOW cTpareruu OaHka. [lo MX MHEHMIO, B YCIIOBUSX PBIHOYHOM
HPKOHOMUKH TMPUHATO pa3padaTblBaTh MAPKETUHIOBYIO CTpaTeruio OaHKa uepes
HECKOJIbKO YPOBHEW. B IepBy10 BXOAAT Takhe KaTeropuu, KaK TOBap, LicHa, PhIHOK
u npubbib. BTopoil ypoBeHb BKIIOYAaET HMH(POPMALMOHHYIO CHUCTEMY,
nupoBU3alMIO, [UIAHUPOBAHWE U OpraHMU3alMI0 MapKETUHIOBOW paloThl,
KOHTPOJIb B CHUCTEME MapKeTHHra. TpeTuil ypoBEHb COCTABIIAIOT IMOCTABLIUKH,
KOHKYDEHTBI,  IOKYIaTeId, KOMMYHHUKAallMOHHAs ayAuTopus  (pa3jauvHble
¢unancoBbie opranuzauun, CMMU, rocygapcTBeHHbIE Oprasbl, OOLIECTBEHHOCTD,
GAHKOBCKHE CITyXKallHe) ~. YTBEPKIACTCSA, UTO BCE ITH BMECTE B3STHIC DICMEHTHI,
B3aMMOOOYCIIOBICHHBl W TPEACTABIAIOT COOOM CIHOXKHYIO CTPaTErMYeCcKylo
cucreMy MapketuHra (puc.4). B ompeneneHHOM CMBICIE ITOT TEOPETUUYCCKHIA
B3IJIS1]] ONPENENIHII HEOOXOAUMOCTh PACCMOTPEHUS MAPKETHHIOBOM €SI TEIbHOCTH
KAaK KOMIUIEKCHOTO MOHSTHSL.

IIOCTOSTHHBIHN MHccHs OaHKa

00CITy)KUBaHUE KITUCHTOB,
BIIMSHHE HA
MOBBIIIIEHHE

PBIHOK
KOHKYPEHTOCIIOCOOHOCTH
BbankoBckas pe - L
N

e ]
cTparerus CTPATETUYCCKUE U

TTy4IIeHNe
¥ (hMHAHCOBEIE LIENTN, Pa3BUTHE

LY X L HHOPACTPYKTYPHI

OOHOBJISIFOIINAN N . N
s peKTHBHOE CTPYKTypa yIpaBICHUS,
yIIpaBJICHHE CHCTeMa MOTHBAIIHY,
JIeSITeIIbHOCTHIO L (hHHAHCHPOBAHKE

i ™ P ™
ACIINDCHIC TePPUTOPHAILHOE PA3BUTHE,
P P MePCOHAN 1 Pa3BUTHE

JACATCIIBHOCTH
I HH(bOpMaLIHOHHBIX CHUCTEM J

" 14
Pucynok 4. KoMnoHeHTbl 0aHKOBCKOM CTpaTeruu

12 Daniel, E., Wilson, H., McDonald, M. and Ward, J. (2001) Marketing Strategy in the Digital Age, Financial
Times/Prentice Hall, Harlow.

“Berthon P., Lane N., Pitt L. and Watson R. (1998) The World Wide Web as an industrial marketing
communications tool: models for the identification and assessment of opportunities, Journal of Marketing
Management, 14, 691-704
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Kak wu3BecTHO, B pamkax pabOThl ¢ KJIMEHTaMH OaHKOBCKHWA MapKETHHT
JIETIUTCA Ha aKTHUBHYIO M MACCUBHYIO YacTH. AKMUGHbIU MapKemune BKIIOYAET B
ceOsi mpsIMOM MapKETUHT, T.€. aKTUBHYIO PEKJIaMy C HCIOJb30BAaHUEM IOYTHI,
TeredoHa U TEJIEBUACHHMS; ONMPOC HACEJIICHUs, B TOM YHUCJE Ha YIUIAX; BKIIOYAET
JUYHYIO BCTpPEYY C MOTEHIMAIbHBIM KIMEHTOM, H3Y4YEHHE €ro MOTPEeOHOCTEH.
llaccusnwiti mapkemune — MyONUKaLKMg MAaTEPUAIIOB O ACSTEIBHOCTA U COCTOSIHUU
0aHka, MpEeuMyIlecTBaxX MpejjlaraeéMblXx UM yCIyr. baHK, »Kenaromuili 3aBoeBaTh
MIPOYHBIE MO3UIIMHU Ha PhIHKE, JOJKEH aKTUBHO UCIOJIb30BaTh 00a ATUX METO/A.

B mnocnenHem pecATUIETHM B pe3yJbTaTe€ BHEAPEHHS LHU(PPOBHU3ALMU B
OAHKOBCKHI CEKTOp HAa4Yall MEHSTHhCS M TEXHOJOTMM OaHKOBCKOTO MAapKETHUHTIA.
CeronHss KOHUENUUS OAHKOBCKOW MapKETHHTOBOM  CTpaTerMd  3aMeHEeHa
KOHIenuerd 1udpoBoii OaHKOBCKOM MapKeTHHroBOM ctparteruu. I[lpu sToMm
OCHOBHO€ BHHMMAaHUE YAEISAETCI HEMOCPEICTBEHHOMY H3YYEHHIO CIIpoca Ha
M(POBBIE POIYKTHI, U pa3pabaThIBAIOTCS pa3IUYHbIC CTPATETHH MOAXOJ0B s
NPEACTaBICHUS]  €ro  KJIMEeHTaM  OaHKa(MCIOJIb30BaHUE  OMOMETPUYECKUX
TEXHOJOTUN (pacrmo3HaBaHWE T0JI0CA, PACIIO3HABAHME OTIICYATKOB TMaJbIIEB,
pacro3HaBaHUE JIUII, paCllO3HABAHUE TJ1a3 U T. 11.).

KitoueBbIM BOmpocoM Mpu pa3paboTKe cTpaTeruud HU¢ppoBOro OaHKUHTA
ABJISIETCA HEOOXOJIUMOCTh [iJIi OaHKOB COCPENOTOUUTHCS Ha YJaJCHHOCTH,
yA00CTBE U HU3KON CTOMMOCTH HOBBIX OAHKOBCKHUX YCIIYT.

OcHoOBHBIE THIIBI MADKETHHIOBBIX CTPaTerui

nu¢poBOro GAaHKMHIra

Pacuwupenue
Jlusepcugpuxa-

Pazeumue euoa u Buvixoo na
UUsA PLIHKOG U
KOHKypeHuuu accopmumenma HO8ble PbIHKU Cve
yeaye yery,

J

|

HaJIa)KUBaAHUC

IIOBBIIICHHUC

pacCHINpCHHAC MOJEpHU3ALUSA

Ka4ecTBa yCll COBPEMCHHDIX reorpaguun
II I/IBJ'Ie'-I}eIHI/I}ér, BHJI0B yCIIYT, CI.:])'I yen
P VIIy4IICHUE YCIIYT, IIPEUIOKEHUE
HOBBIX HOTPEOUTEIIBCK AnatrTaist K KJIMEHTaM
KJIMEHTOB, oropxa P— aemorpacguuec
NpeIIOKEHUE cﬁ p KAM COBCPIICHHO
JOTIOJTHUTEITbH YeIyr, XapaKTePUCTHK HOBBIX BUAOB
CTUMYJIUPOBAH
BIX YCITyT aM KJIMEHTOB yCIIyr
ue crpoca
J J J J
Pucynok 5. OcHOBHbIE THIIBI MAPKETHHIOBbIX CTPaTeruid HU(PPOBOro
15
OaHKHMHra

15 E Torsten. Banking+in+a+Digital+World.pdf/
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B nensx mpumeHeHHs mporecca HUPPOBU3ALKUKA K OaHKOBCKOMY CEKTOPY
Halle pecrnyoauku ObUIO MpHUHATO ToctaHoBieHue Ilpesumenta PecnyOnuku
V36exuctan Ne VI1-5992 «O crtpareruu pedopmupoBanusi 6aHKOBCKOM CHUCTEMbI
PecniyOnuku V36ekuctan Ha 2020-2025 roae» ot 12 mas 2020 roga. Buenpenue
COBPEMEHHBIX WH(OPMAIIMOHHBIX TEXHOJOTHI B 0OAHKOBCKYIO c(hepy BKIIOUAIO:
JUCTAaHIIMOHHOE OaHKOBCKOE OOCTY>KMBaHHE, B TOM 4YHCJE€ paclIMpeHue
KOJIMYEeCTBA M OXBaTa OECKOHTAKTHBIX IUIATEXEH; MIMPOKOE HCIOJIb30BAHUE
aBTOMATU3UPOBAHHOW CHUCTEMBI TMOJCYETa OYKOB, IU(DPOBON HICHTU(DHUKAIIUN H
KPEIUTHOTO KOHBeWepa; ycuieHue nH(PpopManmoHHOM 06e30macHOCTH 0aHKOBCKUX
JAHHBIX U CHUCTEM; BHEJPEHHE HOBBIX KOHIICTIIIMA M TEXHOJIOTMI B OAHKOBCKOU
cdepe (fintex, marketpleys, nmudpooii 6aHK).

KonuuectBo monb3oBaTeneil AMCTAHIIMOHHBIX OAaHKOBCKUX YCIYT PE3KO
YBEIIMYUIIOCH, OCOOCHHO 3a IMOCNeIHue ABa rofa (puc.6). 9To MOKHO OIEHUTH B
JIBYX CIIy4asX: BO-TICPBBIX, MOXXHO OOBSICHUTh YyBEIHMYCHUEM OAHKOBCKHUX
MPOAYKTOB 3a cyeT HHU(POBU3AIMU B KOMMEpPUECKHMX OaHKax, a BO-BTOPBHIX,
MOBBIIIIEHHBIM CIIPOCOM Ha IU(pOBbIE OAHKOBCKHE MPOIYKTHI B YCIOBHUAX
MaHJIEMUH.

25000000

20000000 20239751
15000000 14571094
10000000
5000000
. 135629 227879 359770 691008
2016 2017 2018 2019 2020 2021 2022 2023

< 1
PucyHok 6. KosimuectBo nosb3obareseii JJBO™

Ceronnst nudpoBbIX OAHKOBCKUX YCIYr B KOMMEpPUYECKMX OaHKax Hamien
CTpaHbl BCe emle HemocTaTodHo. [[oToMy 4TO ¢ y4eToM TOTO, YTO KOJHMYECTBO
10JIb30BaTeNe OAHKOBCKUX MPOAYKTOB pacTeT U3 roja B roj, HE00XoAUMO OyneT
emie OOJIbLIE PACHIUPUTH CIEKTP 3TUX YCIyr. s 3TOro BaKHO MMETh YETKHE
pEelIeHHsT 1O COBEPIICHCTBOBAHHWIO CTpaTermu MHUQPpPOBOr0o OAHKOBCKOTO
MapKeTUHra B OaHKax HaIledl pecrnyOJIMKH M WCIOJb30BaTh OIBIT CTPAaTETHI
nupoBU3aIMH, KOTOpbIE IIMPOKO HCIOJB3YIOTCS B TPAKTHKE 3apyOe’KHBIX
O0ankoB. CienoBarenbHO, B MpOIECCE pa3pabOTKU 000 cTpaTeruu uudpoBOTro
OaHKWHTa HEOOXOIUMO YAENATh 0C000€ BHUMaHKE €€ OyyIel IEeHHOCTH, TO €CTh

18 https://cbu.uz/upload/medialibrary/9a0/Markaziy-bankning-Statistik-byulleteni
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MCTOYHHKY noxona. Ho, ¢ npyroit cTopoHsl, pacTylui ClipoC KJIMEHTOB HA HOBBIE
upoBbie 0AaHKOBCKHE MPOAYKTHI 3acTaBiisieT OaHKH OBICTpEe BXOIUTH B 3TOT
npouecc. UToObl MapkeTuHroBasi crpaTterus IudpoBoro OaHKWHra Oblia
CTPYKTYPHO COBEpIICHHOW, Ba)XHO YYMUTHIBAaTb BCE BHYTPEHHHE U BHEIIHHE
(hakTophl, BIUSAIONIUE HA HEE.

Tperpsa rnaBa auccepraunn «SWOT-anaau3 ucnosb3oBanusi nM(ppoBbIX
MAPKETHHIOBBIX TEXHOJOTHI B /IeSiTeIbHOCTH KOMMEpPYEeCKHX OAHKOB M
CylIeCTBYIOIIMEe MPo0JeMbD>  pPacCMaTpPUBAIOTCS  3Talbl  MCIOJb30BaHUS
U(POBBIX MAPKETUHTOBBIX TEXHOJOTUH B JESITEIBHOCTH OAHKOB, METOJIOJIOTHS
npoBenenuss SWOT-aHanu3a W HCIOJB30BAaHUS — TEXHOJOTHH  ITU(POBOTO
MapKeTHHIa B KOMMeEpUYEeCKUX OaHkax, 3(()EeKTUBHOCTH TEXHOJOTUH HU(POBOTO
MapKeTUHra B JIEATEIbHOCTH KOMMEPYECKUX OaHKOB; pPacCMOTPEHBI METObI
pacyeTa M CyIIECTBYIOUIUE TIPOOIEMBI.

Ucxons u3 cBoel JOeATENbHOCTH, OaHKH OCO3HAIOT HEOO0XOIUMOCTH
pa3BUTHSL TEXHOJIOTHA UIU(POBOr0 MAPKETHHIA, KOTOPHIE MOHO OBICTPO
aJanTUpoBaTb K HOBOMY PpbIHKY, 4YTOObI B KOpPHE HW3MEHUTh IPOLIECCHI
IPEIOCTABIEHUsI YCIAYr HAa pPbIHKE. JTO O03HA4YaeT, 4yTo OaHKaM HEOO0XO0IUMO
yAENATh OO0Jbllle BHUMAHUSA DSJEKTPOHHBIM MPUIIOKEHHUSIM TPH OpraHu3aluu
nu(GpOBOM MapKETUHIOBOM JI€ATEIbHOCTH, COBEPILICHCTBOBAHUIO YIAJIEHHBIX
CEpBUCOB, MOOHMIIBHBIX TPWIOKEHUH (puc.7). Apyrumu cioBamu, mudpoBu3amus
MapKETUHIOBOM JIEATEILHOCTH B 0aHKAX HE TOJBKO CO3/1a€T HOBBIE BO3MOKHOCTHU
JUIsl OAaHKOB, HO M MOOYX/IAaeT UX UCKaTh HOBBIE CIIOCOOBI MPUBJICUCHUSI KJIMEHTOB
32 CUeT YCWIEHHMS KOHKYPEHIUHU, CO3JaHusl OJaronpHsITHBIX YCIOBHM s
KJIMEHTOB, TNPEJOCTaBJIEHUS [JENIEBbBIX M KAYECTBEHHBIX (PUHAHCOBBIX U
IJIATeXHBIX ycayr. [lpu mpuMeHeHuH TeXHOJOTU HU(PPOBOTO MapKETUHIra B
O0aHKaX BaXKHO OCYIIECTBUTH OAHKOBCKYIO TpaHC(OopMaIHIo.

i o
VYiyumenne OusHec-
MpOIIecCOB OaHKa

-

i o i ™
WudopmupoBanue
CHCTEMBI CBSI3U C
KIIMCHTaMH

Cosnanne 6a3bl
JIAHHBIX

¢ TlpemocraBieHme =

% Ananranys
OHJIAHH-TOCTAaBKU
o COTPYIHUKOB K
MIPHIIOKCHU I
IU(PPOBBIM
IU(PPOBBIX

| TEXHOJIOTHUSAM |
. IPOAYKTOB KJIUEHTaM ./ ‘. A

PucyHok 7. OCHOBHbIE HANIPABJICHUS MIPUMEHEHUSI TEXHOJIOTUI Hu(PoOBOro
MapKeTHHIra B GAHKOBCKOi 1eSITeJbHOCTH

7 https://doi.org/10.1051/e3sconf/202015904033 (Oleg Litvishkol*, Kamar Beketova2, Bibigul Akimova3, Assem
Azhmukhamedova3, Gulnara Islyam4) impact of the digital economy on the banking sector.
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EcTtecTBeHHO OXMIaTh, YTO XOPOIIO Pa3BUTAs MAPKETHHIOBAas TEXHOJIOTHS
nudpoBoro OaHKWHIAa CTaHET OCHOBOW Topa3fo Oosee KpymHOM (puHAHCOBOMH
9KOCUCTEMBbl. BakHO peanns3oBath TpaHchoOpMalnni0 OaHKOB B IMPUMEHEHUU
TEXHOJOTMM 1u(pPOBOro MapkKeTHHra B OaHkax. B cBsf3M Cc 3TuM, B LEIAX
BOCIIOJTHEHHMSI ~ DKOHOMHYECKMX  Mpo0enoB, 00pa30BaBLIMXCA B  MEPUOJ
TpaHcpOpMalK U NPUBATU3ALNNA OAHKOBCKON CUCTEMBI, TO €CTh YJOBJIETBOPEHUS
cupoca Ha (UHAHCOBBIE YCIYTM BCEX TIPYII HaceleHMs, OOecreueHus
TEPPUTOPUATBHOTO OXBaTa OAHKOBCKHUMH YCIYyTaMH U OCYIIECTBIICHHUS COIIMATBHO-
SKOHOMMYECKON TMOJUTUKH TOCYIAapcTBa, OYIET COXpPAaHEHO TOCYAapCTBEHHOE
yuactue B 3-x Oankax — «Hambank», «Arpobank» u «MHUKPOKpeAUTOAHKY.
['oToBsiTCS K MpUBaTH3AIUH «Y3CAaHOATKYPUIIHIIOAHKY, «Acaka 6aHK», «noreka-
0aHK», «AnokabaHKy, «Typonbank» U «KUIIIOKKYpUIHIIOaHK .
[IpenycmaTpuBaercsi, 4TO TOCYIAapCTBEHHBIH MaKeT KaKk MHHHUMYM B OJHOM
KPYITHOM GaHKe Gy/IeT IIOTHOCTBIO MPOJAH CTPATErHUCeCKHM HHBECTOPaM .

Jisa obecrieyeHust JAOCTyNa IOJIb30BATENEl B YCIOBHUSX KapaHTUHHBIX
OrpaHMYEHUI BBEJECH MEXAaHM3M SMHUCCUU OaHKOBCKHMX KapT HAa OCHOBE OHJIAMH-
3aKa30B, OTIPABIIEMBIX Yepe3 MOOWJIbHBbIE NPUIOKEHUS (CalThl) OaHKOB.
Buenpenne texHonoruii 1nuppoBOro MapKeTHMHra B OaHKOBCKYIO ILIaThopmy
OKa3bIBAa€T CYILECTBEHHOE BIUSHUE HAa CHCTEMY YIPABICHUS I[EPCOHAIOM U
IEPCOHAIIOM, TEM CaMbIM COKpalias TpYJIOBbIE pPECYpChl 3a CHYET Ipolecca
aBToMaru3anuu (puc.8).

Bo-niepBbIx
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IDOYHBIE B-ueTBepThIX
P ITon6op
THOIIICHUS .
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KJIIMEHTaMH
oOyueHue
(gq Ananranus Paspabotka u
n(GpOBBIM
P COTPYJIHHUKOB BHCIIPCHUC
TEXHOJIOTHSM
K UPPOBBIM 10JIb30Ba-
TEXHOJOTUSIM TEITBCKUX CogepitieHCTB
MOOWIJIBHBIX U OBaHUE U
KOMIIBIOTEP- pa3BuTue
HBIX ousHec-
MPUIOKEHU I IIPOLIECCOB

PucyHnok 8. dtanbl pa3sBUTHA TEXHOJIOTUIl HU(PPOBOro MAPKETUHIA B
KOMMepYecKuX 0aHKaX M0 0TPAaCIsAM

18 https://lex.uz/docs/4811025
¥ Cocrasneno asropom.
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Ha ocHoBe mpoBefeHHOro aHamu3a ObUTH CHOPMYIHMPOBAHBI CIEAYIOLINE
BBIBOJIbI U TIPEJUIOKECHHS TI0 MPUMEHEHUIO TEXHOJIOTHH U(POBOrO0 MapKETHHTA B
OaHKax Hallel pecnyOIuKu:

P BHEJIPEHUU TEXHOJIOTHM IU(GPOBOrO MapKETUHra B KOMMEPUYECKHUX
OaHKax HEOOXOIUMO pa3padOTaTh CTPATETHIO «OAHK-KIMEHT-TIPOTYKTY;

IpU  HCIOJB30BAHUM TEXHOJOTHM UHU(PpOBOro MapkeTuHra B OaHKax
HEOOXOAMMO  co37aTh  0a3y  «IOCTOSHHBIA  KIMEHT-HOBBIM  KJIMEHT-
HAOJIFOJaTEIIbHBIN KIIHCHT);

mpeayiarasi  peIHKY OaHKOBCKHME TIPOJYKTHI Ha OCHOBE TEXHOJIOTHHA
M(POBOTO MAPKETHHTA, HEOOXOIUMO YACNIATh 0CO00C BHHMAHHE YXKU3HCHHOMY
IIUKITY TIPOJYKTOB;

MPU KCTOJIL30BAHUM TEXHOJOTHHA IHU(POBOTO MapKETHHTA HEOOXOAMMO
OPUEHTHUPOBATHLCS HA IEJIEBBIX KIINCHTOB;

MpU  HKCIOJb30BAaHWM TEXHOJOTMH HHM(PPOBOrO MapKeTUHra OaHKaMm
PEKOMEHJTyeTCsl OTKa3aThCsl OT OOJIBIIMX PEKJIAMHBIX TUIOMIAICH M KCIOIb30BaTh
yIOOHYI0O U JIEIIEBYI0 peKIaMHylo Iuiomaaky «Microinfluenza» (TexHosorus
MUKPOBJIMSHUS-MAPKETHHTA).

Hcxons w©3 BHEAPEHUS HOBBIX COBPEMEHHBIX OaHKOBCKMX YCIYr B
KOMMEpYECKUX OaHKaX, Ha HMX UMUK MOTYT BIUSATH pAa3IHYHbIE (HaKTOPHI.
[Toatomy Baxuo mpoBoauth SWOT-ananu3 1U@POBEIX MapPKETUHTOBBIX
TEXHOJIOTHHA, KOTOPHIE BBOIAT B OAHKOBCKYIO JICATEILHOCTD.

VpasieHrne H3MCHEHUSIMHA
p BI/ISHCC, TMPOLECChI U CUCTEMA JOCTABKU

Poup HabOMOAATEIHHOTO COBETA, POJIb TOII-
MEHEIXKEPOB, YIIPABIECHHE H3MEHEHHAMH

COBpeMCHHLIC TEXHOJIOT'MH U TIPOLECCHI,
CUHXPOHU3UPOBAHHAA CUCTEMA NEII0BOT0

COTPY/AHUYECTBA U ayTCOPCUHTA
OpraHu3anyoHHas CTPYKTypa,

KyIbTypa U IIepcoHam KopriopaTtuBHas mudposast

Tpanchopma- matgopma
VI3MeHeHHs B CTPYKTYype, HOBBIE e
MOJTHOMOYHS, HOBBIE (hOpPMATHI paboThI FrraaTE et T'ubxas mu¢pposas mratdopma,
M UCTOYHHUKH KaJIpOB, THOKas CHCTEMbI o0IavyHble PelIeHHt,
OpraHu3alMoHHast CTPYKTypa 1 Y30exucrana KnOepOe30macHOCTh

KOPIIOpaTUBHAsI KyIbTypa
DKOCHCTEeMHBIE IPOAYKTHI H yJacTHe

notpebuTeneit
KopnopaTuBHble (GyHKINN

LudpoBbie ycimyru, KaHaIbI CBS3H C

Yenoseueckne pecypcsl U IUQpoBbIe
KJIHEHTaMH 0aHKa, 3HAHUE KIIHEHTOB

paboune MecTa, (PMHAHCHI, 3aKYIIKU U
OTYETHOCTb

Pucynok 9. OcHOBHBIE 3JIeMeHThI Pa3padoTKH CTpaTerun «Y3mMuLniiGank» >’

Msi paccmorpum SWOT-ananu3 onHOTO U3 KpyHHeMmnx OaHKOB Haiei
pecnyOnuKkn «Y3MWIIMHOAHK» C TOYKH 3PEHHUS] NMPUMEHEHHS] MapKETHHIOBBIX
TexHonoru 1mudposoro OankuHra. Ocoboe BHUMaHUE YIEISETCS BHEIIHUM U
BHYTPEHHUM M3MEHEHUSIM OaHKa TMpU ONPEAEICHUH CTPAaTEeruu PpPa3BUTHUS
«Y3mmnuiibanka»y Ha 2022-2023 ronel. Buemnsis Tpancdopmaliusi cBsizaHa €
BHEJIDEHUEM HOBOW KOHLEMNUIMM PabOThl € 3aKa3uyMKamH, MapTHEpAMH U

2 https://nbu.uz/upload/iblock/a83/Biznes_reja-va-rivojlanish-strategiyasi.pdf#viewer.action=download
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KOHTpareHtamu. BHyTpeHHee W3MeHeHue OaHKa CTPYKTYpUPOBAHO B CBS3U C
U3MEHEHUSIMU OPTaHU3alMOHHONW CTPYKTYpbl, OuszHec-mojnenu, |T-mnardopmsi,
MBIIIICHUS PYKOBOJUTEINICH M COTPYIHHUKOB (puc. 9).

OcHOBHBIE TMOKa3aTeau pa3BUTHUA OaHKa pPACCUMTHIBAIOTCA HAa OCHOBE
JUHAMUKHM BaJlIOTHBIX KYpPCOB M OCHOBHBIX HAIMPABIICHUN JI€HEKHO-KPEIUTHOU
nonuTuku L{enTpansHoro 6anka Pecnybnuku Y36ekucrad Ha 2020 roa u Ha 2021 -
2022 ronpl. Undmsmus (2020-13%, 2021-10%, 2023-5%), temnsl pocta BBII
(2020 5,5%, 2021-5,8%, 2022-6,2% roIOBBIX), TEMIIBI POCTAa KPECIUTOBAHHS B
2020 roxy — Ha ypoBHe 20-25% (6e3 yueTa m3MeHeHulr oOMeHHoro Kypca) u [T B
2020 romy COCTaBISETCS C YY€TOM MOJACPHU3AIMU MHPPACTPYKTYPhl U KaHAJIOB
cBs3u. OleHrBas CTpPaTETUYECKHE MPOIECChl, MOKHO OyAeT YBHJAETh IPOTHO3
pocra OaHka Ha Ommxkaimme ToAbl. OCOOCHHO TOJOKUTEIBHBIM SBIISETCS
yBeIuYeHue 4uctod mnpuObumm Oanka Ha 129% x 2023 roay. AHajgorM4HBIM
0o0pa3oM YyCTaHOBIIEHO, YTO HOpMa JOXOJHOCTH OaHka mo crparteruu 2023 ropga
nocturuet 14,5% (tabmn.1).

Tao6auma 1
OcnosHble noka3zareau Crpaternu AK « HanmuonaabHblil 0aHK

BHEIIHEIKOHOMMYECKHUX cBsi3eil Pecnybiuku Y3oekucran» na 2020-2023
21

roabl

IToxazare- Ha npaktuke Crpareruns-2023
. 01.01.2019 | 01.01.2020 | 01.01.2021 | 01.01.2022 | 01.01.2023 | 01.01.2024
AKTHBEL, 56525 66605 86608 108370 129143 145813
MIIPACYM
O0s3arens
ctBo, wpa | 50803 53464 72167 92239 110819 124629
CyM
Kamura, 5722 13141 14441 16131 18328 21184
MJIPJI. CYM
Kpenur-
HBIHN

46574 54989 71523 88807 104991 118659
noptdesb,
MJIpJ. CyM
Yucrasa
MPHUOBLIB, 507 1044 1300 1690 2197 2856
MJIPJI. CYM
ROA 1.0% 1.8% 1.7% 1.7% 1.8% 2.1%
ROE 9.6% 11.6% 9.4% 11.1% 12.8% 14.5%
CIR 46% 36.0% 35.0% 35.0% 35.0% 35.0%

CunpHble CTOpPOHBI OaHKAa: KakK OJHA W3 BEIyIIMX OpTaHMU3aIluii B CBOEH
o0nacTh, y30C€KCKHI HAIMOHAIBHBIA OaHK 00J1alaéT MHOTUMHU CUJIbHBIMH
CTOPOHAMH, KOTOPBIE MO3BOJISIOT €My JOOUTHCS ycrexa Ha OaHKOBCKOM PBIHKE.
OTH CHUJIBHBIC CTOPOHBI HE TOJBKO TIOMOTAIOT OOCCHEYHTH OO0 pPHIHKA Ha
CYIIECTBYIOIIUX PBIHKAX, HO M IIOMOTAIOT B BHIXOJE Ha HOBBIC PHIHKH. OMHUPasICh
Ha aHaJIu3, MBI TIEPEUYHCIIIEM HEKOTOPhIC CHIIBHBIC CTOPOHBI OaHKa: BO-TICPBHIX, OH

2! https://nbu.uz/upload/iblock/a83/Biznes_reja-va-rivojlanish-strategiyasi.pdf#viewer.action=download
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NoOMiCsS CTa0MJIBHOCTH KadyecTBa CBOEH NPOAYKIHMHM 3a CUET pPAaCIIUpEHUs
mporecca aBTOMAaTW3allud ~ OAHKOBCKOW  NIEATENhHOCTH. baHK MpaBUIBHO
OTIPEIETUII CBOE KOHKYPEHTHOE MPEUMYIIECTBO U CTPATETHUYECKUE HAMPABICHHUSI
3a CYET YBEIMYCHHS BBITyCKAa NPOAYKIIMH, COOTBETCTBYIOIICH TpeOOBaHUAM
peiHka. OH BKJIa/bIBa€T 3HAYUTEIBHBIE CPEJICTBA B OOYYEHHE U Pa3BUTHUE CBOMX
BBICOKOKBIM(DUIIUPOBAHHBIX COTPYIHUKOB IMOCPEIACTBOM YCIEIIHBIX MPOTpaMM
oOyueHusl 1 00YUICHHS, YTO TIPUBOJNT K TOMY, UTO pabodas cuiia He TOJIBKO Oojee
KBaJM(UIIMPOBaHA, HO U MOTHMBHPOBAHA Ha JOCTH)KEHHE OOJIBIIETO IMporpecca.
JloGuBaeTcsi BHEIpEeHHUs] OYeHb ycmemHblx crpateruii Go to market mist cBomx
npoAykToB. OTiHuYHAs NPOU3BOAUTEIBHOCT, HAa HOBBIX pBIHKax-emie OoJblle
MOBBIIIACT OMBIT OaHKa B BBIXOJE HAa HOBBIE PBIHKM U JOCTIKEHUH ycCrexa.
VYBenuueHue ero J0Ju Ha Pa3iMYHbIX PBIHKaX MOMOTJIO OaHKy cO37aTh HOBBIN
MOTOK JIOXO/JOB M JUBEPCUUIIMPOBATH PUCKU JIEJIOBOTO LMKIA HAa PBIHKAaX, Ha
KOTOPBIX OH paboTaer.

CnaOble CTOPOHBI MOTYT OBITH MOTEPSHBI HA OCHOBE JAJIbHEHIIIETO Pa3BUTHUS
CIIEYIOIMX HamNpaBiCHUI, B TOM YHUCIE T€X, KOTOPbIE MOTYT OBbITh YJIyYIIECHbI
Han0GankoM - Ha OCHOBE BIMSIHMS BHYTPEHHMX CTpaTeruuyeckux (axkrtopos. B
ACCOPTUMEHTE MpeJlaraéMblX MPOAYKTOB Y3HAIlMOHAJIBHBIM OAHKOM HMEIOTCS
HEJOCTaTKH, B OCHOBHOM B LIEJISIX YJOBJIETBOPEHUS BHYTPEHHHX BO3MOYKHOCTEH.
baHK MOXeT yCTynuTh MECTO Ha pBIHKE HOBOMY KOHKYPEHTY, €ClIi OH He
npeyiaraeT CBOM MPOAYKT 3a MpeleiaMu BHYTPEHHETO pbiHKa. banky Tpebyetcs
eme OOJbIle WHBECTHUIIMA B HOBBIE TEXHOJIOTUHA. YUYUTHIBas MacHITaObI
paciMpeHnst U pa3anydHble reorpapuueckie peruoHbl, B KOTOPHIX OaHK TUIAHUPYET
pacmmpsThCs, €My TMpPHIETCS TpPaTUTh OOJbINe JCHeT Ha TEXHOJOTHH MJis
MHTETPAINK MPOIIECCOB MO BCEHl mate. MacmTabbl HCHOIB3YEMBIX B HACTOSIIICE
BpeMsl TEXHOJOTMH ¥ WHBECTUIIMM HE COOTBETCTBYIOT BHUACHHUIO OaHKa.
Hcnonp30BaHne HOBBIX TEXHOJIOTUH IU(PPOBOro OaHKOBCKOIO MapKETHHIa Mpu
MapKEeTHHIe MPOYKTOB HAXOJAUTCS HAa HU3KOM YpPOBHE. XOTS MpOJaka MPOyKTOB
O0aHKOM Ha pBIHKE YCIHEIHA, €ro MECTOIOJIO)KEHHE U YHHMKAJIbHOE TOPIrOBOE
OpeJIOKEHUE YETKO HE ONpEeNieHbl, YTO MOXKET TPUBECTH K CHIIbHOM
KOHKYpeHUUU B 3ToM cermenre. [lo cpaBHeHHIO ¢ apyrumu OaHkamu, OaHKY
IPUJIETCS TPATUTh OOJIbILIE CPEACTB HA O0yUEHHE U Pa3BUTHE CBOUX COTPYIHUKOB,
yeM KOHKypeHTaMm. OpraHu3alOHHas CTPYKTypa COOTBETCTBYET TOJBKO
CYIIECTBYIOIIEH  OW3HEC-MOJENW, 4YTO  OrPAHUYMBAET  OJKCIAHCHIO B
COOTBETCTBYIOIIME TPOAYKTOBBIE CErMEHTHI. AHAIU3 CHpoca Ha OaHKOBCKHE
IPOAYKTHI C TIOMOIMIbIO ITU(PPOBOTO MAPKETHHTa U IUKIMYECKOTO IMpoIecca ero
KU3HEHHOTO IHKJIa TpeOyeT MpaBWIBHOTO MPOTHO3WpOBaHus. B mpoTuBHOM
cllydae 3TO MOJKET TMPHUBECTH K YBEJIMUYCHHUIO YIYIICHHBIX BO3MOXXKHOCTEH I10
CPaBHEHHIO ¢ KOHKYPEHTaMHU.

Bosmoxknoctu Harbanka - pa3BuTHe Ha OCHOBE BHEIIHHUX CTPATETHYECKUX
(bakTopoB. Hosas TE€XHOJIOTUS MO3BOJIIET OaHKy MPUMEHSITh
nudGepeHIIMPOBAHHYIO IIEHOBYIO CTpPATeTHMI0O Ha HOBOM pBIHKE. DTO MO3BOJIET
0aHKy TMOJAEpPKUBAThb CBOMX IIOCTOSHHBIX KJIMEHTOB OTJIMYHBIM CEPBUCOM H
OPUBJIEKATh HOBBIX KIMEHTOB JPYIMMH LIEHHBIMH MHpeiiokeHusmMu. Hosas
HKOJIOTUYECKasl TIOJUTHKA - HOBBIE BO3MOXXHOCTU CO3/1al0T PAaBHbIE YCIOBUA IS
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BCEX YYAaCTHUKOB OTPAC/IH. ITO MPEKpacHass BO3MOXKHOCTD JIJIsl OaHKa peain30BaTh
CBOE IPEBOCXOJACTBO B HOBBIX TEXHOJIOTHSX M 3aBOEBATh JIOJIK0 PhIHKA B HOBOW
KaTeropun MNpoAykKToB. HoBbIe TEHIIEHIIMM B TOBEIACHUU MOTpeOUTENEH MOTYT
OTKpPBITh 11 OaHKa HOBBIM PBIHOK cObITa. OTO JaeT OaHKy MPEKPacHYIO
BO3MOXKHOCTh CO3/1aBaTh HOBBIE IMOTOKH JIOXOJOB M JHUBEPCUPHUIIMPOBATHCS B
HOBBIE KaTeropuud MnpoaykToB. Hwuskas wuHpmauus-odecnednBaer OOJBIIYIO
CTaOMJIBHOCTh HA PBIHKE, YTO MO3BOJISIET KJIMEHTaM OaHKa Moidy4yaTh KPEIUThI MO/
HU3KHE TPOILCHTHBIE CTaBKH. CTaOWJIbHBIA CBOOOMHBIN JIEHEKHBINH TOTOK JaeT
BO3MOXXHOCTh HMHBECTUPOBATh B COOTBETCTBYIOIIUE MPOJYKTOBBIE CETMEHTHI.
WNmest Gombiie neHer B OaHKE, KOMITAHMS MOYKET HWHBECTHUPOBATh KaK B HOBBIC
TEXHOJIOTMH, TaK W B HOBBIE CETMEHTHI MPOIYKTOB. ITO IO3BOJIAET OaHKY
OTKPBIBATb OKHO BO3MOXXHOCTE€H B APYrHX KaTEropusax MNPOAYKTOB. OTKpBITHE
HOBBIX PBIHKOB OJ1aroaps MpaBUTEIbCTBEHHOMY COTJIAIIICHUIO - PUHATHE HOBOTO
TEXHOJIOTUYECKOr0 CTaHAapTa M TOCYJapCTBEHHOTO COTJIAIIEHUS O CBOOOAHOMU
TOProBJje-aeT OaHKy JOCTYI K HOBOMY Pa3BUBAIOIIEMYCS PBHIHKY.

VYrpo3sl Hambanka - cuTyanuu, KOTOpble MOTYT BO3HUKHYTh Ha OCHOBE
BHEIIIHUX cTpaTernyeckux ¢akropoB. Crpoc Ha TOPOroCTOAIIUE MPOAYKTHl HOCUT
CE30HHBIM XapakrTep, W JIO000M CIOpNpU3 B MUK CE30HA MOXKET MOBJIHUATH Ha
npUOBUILHOCTh 0aHKa B KPAaTKOCPOUHOM U CPEIHECPOUHOM MEPCHEKTUBE. 3aKOHBI
00 OTBETCTBEHHOCTH PA3IMYAIOTCS B Pa3HbIX CTpaHaX, U 0AHK MOXKET MPEAbIBISThH
pa3Hbie TpeOOBaHUSI K OTBETCTBEHHOCTU M3-3a MU3MEHCHHUHN MOJUTUKU Ha 3THX
ppiHKax. PacTymas BiacTh MECTHBIX JIUCTPUOBIOTOPOB TaKKE MPEACTaBISET
OMacCHOCTh Ha HEKOTOPBIX PBIHKAX, MOCKOJbKY KOHKYPEHIIMS IUIATUT MECTHBIM
TUCTPUOBIOTOpaM 00Jiee BHICOKYIO MapiKy.

B kauectBe orpanmuenuit SWOT-ananuza mins Hambanka MOXHO Ha3BaTh
cnenytomee. Xoras SWOT-aHaim3 MIHUPOKO  MCIOJB3YETCd B KA4eCTBE
WHCTPYMEHTA CTPATErM4eCcKOro MjIaHUPOBaHMs, aHAJIN3 UMEET CBOM OTPaHUYECHUS.
Hekoropbie GaHKOBCKHE NPENTIOKEHUS WM (PAKTOPHI MOTYT OBITH CHUIIBLHBIMU U
c1abbIMH OJTHOBPEMEHHO. DTO OJIHO M3 OCHOBHBIX orpanmucHuil SWOT-ananmm3a.
Hanpumep, n3MeHEHHE SKOJOTMYECKUX MPAaBUI MOMKET MPEACTaBIATH Yrpo3y M
BO3MOYKHOCTH JIsl OaHKa, MO3BOJISISE €My UMETh PaBHBIC WM TIPEUMYIIECTBA MEePe]]
KOHKYPEHTaMH, €CIIM OH MOXET MPOU3BOJUTH MPOIYKTHI OBICTpEe, YeM €ro
KOHKypeHTbl. SWOT He mnoka3bpiBaeT, Kak MOXHO TMOJYYUTh KOHKYPEHTHOE
MPEUMYILECTBO, TO3TOMY 3TO HE JIOJKHO OBITH CAMOLEIBIO.

B kadectBe Hanbosee NPUOPUTETHBIX HampaBiieHud npu nposeaeHnn SWOT-
aHaju3a WCIOJb30BaHUs TEXHOJOTHM IU(PPOBOr0O MapKETHUHra B JAEATEIbHOCTU
KOMMEPUYECKUX OaHKOB MpeaiaraeM cleayromiee (tadmi.2).

Martpuia-3To TOJBKO OTIpaBHash TOYKa MJig OOCYXKIEHUS TOro, Kak
npeajiaraeMble CTPAaTerud MOTYT OBbITh peaiu30BaHbl. IDTO O0ECHEYHIIO OKHO
OLICHKM, a He€ IUIaH pealn3alnd, OCHOBAaHHBIM Ha CTPATErHYECKOU
KOHKypeHTocnocooHoctu Oanka. SWOT - 93T0 craTudeckas OIeHKa-aHaIu3
CUTYaIINH C HEOOJIBIIIMMU NU3MEHEHUSIMU.
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Tao6auma 2

Hauoosee Baxkabie o0acTu npu nposegesun SWOT-ananusza undposoro
0AHKOBCKOI0 MApPKeTHHIA 22

YaoocTBa IIpeBocxoacTBO
-TI03BOJISIET MOTHOCTHIO U3YUUTh PHIHOK; - TIOBBIIICHHAs KOHKYPEHTOCIIOCOOHOCTh
- 0aHK TpemoCTaBseT PBIHKY HOBBIC | OaHKa;
BU/IBI YCITYT; -OBICTPOE U KaUECTBEHHOE 00CTy)KUBAHUE;
- yYBEIMYCHHE 4YHUCIA KIMCHTOB U - OyZneT uMeTh BO3MOXXHOCTh TOCTOSIHHO
co3aHue yIo0CTB; 0011aThCS C KITMCHTAMM;
- OaHKHU MOCTOSTHHO PabOTaIOT B CUCTEME - YBEIIMYUBAIOTCS BO3MOYKHOCTH BBIXOJa
2417, Ha MUPOBOI OAaHKOBCKMI PBIHOK;
- YBEITUYCHHUE JIOXOJIOB OaHka - byner wumerp HOBBIE mpOrpaMMHBIE
JIOCTUTaeTCs, IPOAYKTHI B obmactu IT
- YBEIIMYUBAIOTCS BU/bI YAAICHHOTO
00cITy)KMBaHUS
HemocraTkn IIpo6seMbI
- MPUBS3AaHHOCTH K OIPEACICHHOMY - OTCYTICTBHE IIOJHOTO JIOCTyHna B
MPOrpaMMHOMY 00€CIIEUeHHUIO; HHTEPHET Ha MECTaXx;
- KuOepOe30macHOCTh MPOrPaMMHOTO - HEJOCTATOYHBIM OIBIT HCIIOIb30BAHUS
obecrneyeHns OBITH BLICOKHMM; (G poBBIX 0AaHKOBCKHX POJYKTOB
- TpeGoBaHue UHPPACTPYKTYPHI | HACEICHUEM;
BBICOKOH ()OPMBI; - HEMOCTOSHCTBO OTHOIICHHH MEXAY
- OII0pa Ha BBICOKOKJIACCHBIX KJIIMEHTOM U OaHKOM;
CIIEIINATNCTOB - HEXBaTKa CHEIHAIUCTOB MO MAPKETUHTY
1M (POBBIX OAHKOBCKUX YCIIYT;
- OrpaHHYeHHE JOCTyna K HU(POBBIM
OAaHKOBCKUM yciayram B (uianaiax OaHkKa Ha
MeCTax

[TockonbKy OOCTOSITENBCTBA, BO3MOXKHOCTH, YITPO3bI U CTPATETUU MEHSIFOTCS,
JIMHAMHKAa KOHKYPEHTHOU Cpellbl HE MOXKET OBbITh HJICIHHO COXpaHEHa B OJIHOM
marpuinie. Ilpu mnpoBenenun SWOT-aHanu3za UCMNOJb30BAaHUA TEXHOJIOTHUM
U(PpoBOro MapKeTHHra B KOMMEPYECKMX OaHKax IIeJeco00pa3HoO OMNpeaeanuTh
3G (HEKTUBHOCTh KPAaTKOCPOYHBIX M JIOJITOCPOYHBIX cTpareruii B Oanke. [lpu
npoBegaeHnn SWOT-ananuza HEOOXOIUMO YACNSITh OCHOBHOE BHHMAHHE OIICHKE
MeCTa SKOHOMUYECKHMX IOKa3aTelel B pa3sBUTUU JEATEILHOCTH OaHKa, aHAIU3y
€ro CWJIBHBIX U CJIA0BIX CTOPOH Ha PBIHKE IMOCPEJICTBOM MPUMEHEHHUS HOBBIX
HM(POBBIX OAHKOBCKUX TEXHOJOTUH, POJIM HU(PPOBOro OAHKOBCKOTO MAapKETHHIa
B MIPEOCTABIICHUU YCIIYT, YCIYT U BHEAPEHUH HOBBIX 0AHKOBCKUX MPOTYKTOB.

B derBeproit rnaBe nuccepranuu  «OueHka BauAHUS UUQPOBBIX
MapKEeTHHIOBbIX TEXHOJIOTHIl HA Pa3BUTHE KOMMePYeCKNX 0aAHKOB» MPOBEICH
aHajgu3 MpUMEHEHUs] IU@POBBIX OAHKOBCKUX MApPKETHHTOBBIX TEXHOJOTUM B
KOMMeEpYECKUX 0aHKaxX C UCIOJIb30BaHUEM MeToja [enpdu; nana s3hpdexTuBHOCTD
UPPOoBBIX OAHKOBCKUX TEXHOJOTUM W CTOMMOCTHAs CUTYyallus TMPU BHEIPEHUU
HOBBIX OAHKOBCKMX IPOJAYKTOB Ha OCHOBE LHU(PPOBBIX MAPKETUHTOBBIX

22
CocTaBIIeHO aBTOPOM.
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TEXHOJIOTHH, a TakKe BHEJIpeHUE MU(PPOBBIX OAHKOBCKUX YCIYT B KOMMEPUYECKHUX
OaHKax.

Ompoc, poBeACHHBIN Ha OcHOBEe MeToza Jlenbdbl, MPOBOAMICS C Y4acTHEM
COTPYIHHUKOB 4-X KPYIHBIX OaHKOB, IEHCTBYIONIMX B Hamiel pecnyOnuke. B
OTpOCe BOIPOCOB, 33/IaHHBIX B ATHX aHKETaX, y4acTBOBAJIU COTPYAHUKH Pa3HBIX
nojipa3zesieHuil 0aHKOB.

[Io pe3ynpTaTaM NPOBEASHHOIO OIpOca COTPYJAHUKOB OaHka OBLIH
BBIPAOOTAHBI CIIETYIONTUE BHIBOBI M TIPEIJIOKECHHSI OTHOCUTEIBLHO MCITOJIH30BAHUS
WHCTPYMEHTOB IU(PPOBOTO OAHKWHTA W TEXHOJOTHHA IHU(DPOBOTO MapKETHHTA B
NeSATeIIbHOCTH OAHKOB:

Pazbupaerecy mu BBl B nudpoBom Oankuure? Ilo maHHBIM ompoca Te, KTO
MMEET TPEACTaBJICHUE O KOHIEMIMU HU(PPOBOTO OaHKWHra B KOMMEPUYECKUX
6ankax, To ecth 70,6 % omnporeHHbIX B aHKeTe, 74,7 % B «Acakabanke», 74,9 % B
«Y3mnpomcrpoitbanke», /5 % B «Arpobanke». Ecim orneHUBaTh OCTaBIIHECS IBa
dakTOopa KaK HEraTHBHYI CHUTYyalMio, TO OBLJIO 3aMEYEHO, YTO TIO0 JTaHHOMY
IIOKAa3aTeNio OH cocTaBideT 26,4 % B «Y3mumnuitbanke», 25,3 % B «AcakabaHKe»,
26,1 % B «Y3npomctpoitbanke» u 25 % B «ArpoOaHKe».

Taoanuna 3
Pa3oupaerech Ji Bbl B IH(PPOBOM OAHKUHTE?
Pe3yIbTaThl PECHOHAEHTOB, IPHHABLINX YYACTHE B ONPOCE >

KosmuecTBo KounuecTBo KoumnuecTBo KoumnuecTBo
PECIOH/IEHTOB PECNOH/IEHTOB, PECIOH/IEHTOB, PECIOH/IEHTOB,
u3 Y4YaCTBOBABIINX | YYACTBOBABIIMX | Y4aCTBOBABIIUX
Bapuanrsl HauuonaiabHoro | u3 Acaka 6aHk | U3 Y3npomcTpoi B Arpo0aHke
BOINIPOCHUKA Oanka (510) (335) 6anka (410) (540)
Kon- | IIpomtent | Kom- | [Ipoment | Kom- | [Ipoument | Kon- | [Ipoment
BO BO BO BO
[HomHOCTEIO 160 31,4 90 26,9 103 25,1 110 20,4
3HAO
YacTUYHO 3HAIO 200 39,2 160 47,8 200 48,8 295 54,6
He ciprman 75 14,7 35 10,4 73 17,8 68 12,6
He nmero 75 147 50 14,9 34 8,3 67 12,4
MIPEACTABICHHUS
HToro 510 100 335 100 410 100 540 100

Hcnonp3yer s Bam OaHK HMHCTPYMEHTHI HudpoBoro OankuHra? Ecnu
MIPOAHATIM3UPOBATH PE3YNIBTATHl YUACTBYIOIIUX PECIIOHJECHTOB, TO Ha BapHAHT «/1a,
HCIIOIB3YIOT» OTBeTHIH 38,2 % pecnoHaeHTOB « Y 3MUIUIHiOaHKay, «AcakabaHKay
— 31,9 %, «Y3npomcrpoitbanka»y — 32,7 %, «Arpobanka» — 29,1 %. Cpenu
aHATM3UPYEMBIX OAHKOB CaMbIil HU3KHMH TOKA3aTelb M0 JAHHOMY TTOKa3aTelo ObLT
y «Arpo0aHKay, B KOTOPOM IPHHSIN ydacTre 540 pecroHieHToB (Tao. 4).

23
CocTaBIIeHO aBTOPOM.
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Tao6auna 4

Hcnoan3yer au Bam 0aHK HHCTPYMeHTHI HUGPOBOro 0aHKUHIa?
Pe3y/1bTaThl PECHOHIEHTOB, IPUHSBIIAX Y4acTHe B onpoce”’

KoanuecTBO KoaungecTBo KoaungecTBoO KoanuecTBO
PECIOH/IEHTOB PECIOH/IEHTOB, PEeCIOH/IEHTOB, PECIOH/IEHTOB,
u3 Y4acTBOBABIIUX | Y4YaCTBOBABIIMX | YYACTBOBABIIUX
HanuonanasHoro | u3 Acaka bank | u3 Y3npomcrpoii B ArpobaHke
BapnaHTb] 0aHKa (510) (335) 0aHKa (410) (540)
Koa- Koa- Koa-
AHKETDI _
5o Hoasn 5o Hoasn Koua-Bo | doasn 5o Hoan
Hoxmoctero 195 | 38,2 107|319 134 32,7 157 | 29,1
3HAI0
YactruyHo 3Har0 | 232 455 134 40,0 187 45,6 254 47,0
He capiman 43 8,4 56 16,7 50 12,2 67 12,4
He umeio 0 |78 38 113 |39 95 62 |115
MIPEICTaBICHUS
Hroro 510 100 335 100 410 100 540 100

CrnepoBaTenbHO, M3 NPOAHAIU3UPOBAHHBIX OAHKOB BHJIHO, YTO YPOBEHBb
UCIOJIb30BaHUs IU(PPOBBIX OAHKOBCKMX MHCTpPYMEHTOB B Hai0aHke Bbllle, ueM B
npyrux OaHkax. Pe3ynpTaT 3TOro omnpoca IOKa3bIBa€T, YTO MOYTH IOJOBHHA
OIIPOILLIEHHBIX B Arpo0aHKe He BJIAJCIOT HHCTPYMEHTaMH LIU(PPOBOTO MAapPKETHHTIA,
a TaKKe HE TMOJb3YIOTCSA €ro MHCTPYMEHTaMH, YTO SIBJIAETCS OTPULIATEIbHBIM
MOMEHTOM. TakuM o0Opa3oM, YCTAHOBJIEHO, 4YTO YPOBEHb HCIOJIb30BaHUS
TEXHOJOTMM LU(POBOrO MapKETHMHra B KPYNHBIX OaHKaxX Hamled pecryOIuku
HEJb3s OLEHUBATH KaK MOJOXKUTEIbHBIN.

OTO 03HAyYaeT, YTO CPEelr aHAIU3UPYEMBIX OAHKOB YpOBEHb HCIOJIb30BAHUS
MHCTPYMEHTOB LIU(PPOBOro OAHKUHTA B «Y3MHIIJTUHOAHKE» BbIIIE IO CPABHEHUIO C
OpyruMu OaHKaMu. Pe3ynbraT 3TOro ompoca MOKa3bIBa€T, YTO MOYTH MOJOBHHA
OINPOIICHHBIX B ATpOOAaHKE HE BIAJCIOT HHCTPYMEHTAMH U(POBOTO MAPKETHUHTA,
a TaKKe HE TMOJb3YIOTCSI €ro MHCTPYMEHTaMH, YTO SIBJIAETCS OTPULIATEIBHBIM
MOMEHTOM. TakuM o0Opa3oM, YCTAHOBJIEHO, 4YTO YPOBEHb HCIOJIb30BaHUS
TEXHOJIOTUA LHU(PPOBOrO0 MapKEeTWHra B KPYNHBIX OaHKax Hamed pecnyOauKu
HEJb3s OLEHUBATH KaK MOJIOXKUTEIbHBIN.

YnobeH nau BaM JUCTAHIIMOHHBIM OaHKUHT? Eciau olleHMBaTh BapUaHTHI
JAHHOTO OIpOoca Kak IMOJIOKHUTENbHBIE, TO €CTh «J1a KOM(POPTHO» U «YaCTUYHO
KOM(OPTHO», TO HA 3TH BapUAHTbl OTBETUJI OYEHb OOJIBIION MPOLEHT YYaCTHUKOB.
B uwactHoCTH, B «Y3Muumiibankey» orBeTuiio 380 pecroHAeHTOB, B «AcakabaHKe»
— 239, B «¥Y3mnpomcrpoitbanke» — 320, B «Arpobanke» — 397 pecnionnentos. Ho B
TOXXKE BpeMms, ObUIM M T€, KTO OTBETHJI «MHE BCE PABHO» U «IPUYMUHSAET
HEyn00CTBa», M 3TO CUYUTAJIOCh HETaTUBHOM cuTyalueil. B meiroMm oTBeThl Ha
JAHHYI0 aHKETy Mbl MOKEM OIICHUTh KakK IMOJIOXKHUTENbHbIe. Tak 4TO BIOJIHE
O00OCHOBaHO,  YTO  OOJBIIMHCTBO  PECIOHACHTOB  MNOMYEPKHUBAIM,  UYTO
JMCTAHIIMOHHOE OOCTY>KMBAaHHUE B HAITUX OaHKax — y/I0OHBIN BapuaHT.

24
CocTaBIIeHO aBTOPOM.
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Cuurtaere 1M Bbl Tepexoj Ha HUPpoBOoK OaHKUHT HeoOxoaumbiM? Ilo
BApUAHTy «Ja, CUWTAI0» MOXXHO OIICHUTh KaK TIOJOXUTEIbHYI0 CHUTYaIHIO
MpakTHYEeCKU BO BceX OaHkax. B wyactHocTH, «Y3muwumitbank» — 69 %,
«Acakabank» — 53,7 %, «Y3npomcTpoiibank» — 52,2 % u «Arpobdank» — 53 %. I1o
BTOPOMY BapHaHTy «4YaCTUYHO TOTOB K MEpexoay» «Y3Muumitbank» — 24,3 %,
«Acakabank» — 29,3 %, «VY3npomctpoibank» — 30,7 % u «Arpobdank» — 30,6 %.
Te, KTO TPOroJIOCOBAI 32 ATOT BapUAHT, TAKKE MOKA3BIBAIOT BHICOKUH MTOKA3aTelb.
Takum o0Opa3oMm, 3TO TMOKa3bIBAET, YTO Yy HEKOTOPHIX HAIMX OaHKOB €CTh
npobsieMbl ¢ TEpexooM Ha IUppoBoe OAHKOBCKOE OOCIyXMBaHHE. XOTS OIS
TPETHEr0 BapUaHTA «HEJOCTATOYHO TEXHOJIOTUI» HEBEJIUKA, HO B OINPEIACICHHOM
CMBICIIE HEOOX0MUMO OyAeT OpraHu3oBaTh padOTy W B 3TOW obiactu. B Gankax
Takke HaONo/lanach Takas CHUTyalus, 4TO €CThb Te, KTO IPOrojiocoBai 3a
YETBEPTHI BApPUAHT «HE HYXHO TMEPEXOIUTh» W CYHUTAIOT, 4YTO BHEAPSATH
COBpPEMEHHbIC OAHKOBCKHE TEXHOJOTMM B YCIOBUSAX CHJIBHOW KOHKYPEHIIMH B
OAHKOBCKOW IEATEIHLHOCTH HE HYXHO. DTO MOXET NMPHUBECTH K TOMY, 4TO OaHK
MOTEepSeT KIMEHTOB B IIOJIb3y CBOMX KOHKYPEHTOB B JIOTIONHCHHE K WUMHUIDKY
OaHKa.

Kakne m3 WHCTpYMEHTOB HHU(PPOBOrO OaHKWHTA WCIOJIB3YIOTCS B BalleM
O0anke? OpHEHTHpYSCh Ha pe3yJbTaT, Hambojee BBIOUPAEMBIM HHCTPYMEHTOM
uu(ppoBOoro OaHKHWHra sBisieTcss padora B pexume 24/7, moka3aHbl MHTEPHET-
OAHKUHT, MOOWIbHBIA OAaHKUHI M MHCTPYMEHTHI OHJIAMH-peksiaMbl. B kadecTBe
BTOPOCTEIICHHBIX WHCTPYMEHTOB YIIOMHHAIOTCS BHUIEO MAapPKETHUHT, HH(PPOBOI
MapKEeTUHT M HWCKYCCTBEHHBIM HHTEIICKT. C TOJOXKUTEIHHOW CTOPOHBI MOYKHO
OpU3HATh, YTO YHCIO OAHKOBCKMX PECIOHIEHTOB, IPOTrOJOCOBABIIMX 32
WHCTPYMEHT IHU(PpPOBOTO OaHKWHTAa C WMCKYCCTBEHHBIM WHTEIUIEKTOM, HWMeEET
BBICOKYIO J0Jif0. Ho mpakTudecku BO Bcex OaHKaxX YpOBEHb HCIOJIb30BaHUS
1 (ppoBbIX OaHKOBCKUX HHCTpyMeHTOB SEO-nouckosuka, B2B-nmnatdopmsl, B2C-
mwiatdopmbl, CRM-cuctembl 00CITyXKMBaHUSI KIMEHTOB M OOJAYHBIX IUIaT(Gopm
MO>XHO CYUTATh OUYEHBb HU3KHM.

B Tabmume 5 MBI BUOUM  OCHOBHBIE DKOHOMHYECKHE TIOKA3aTelu
KOMMepYeCKux OaHKoOB Hamiei ctpanbl. Cymma akTUBOB B Acaka Oanke B 2017
roay cocraBuiia 24274 mupzi cyM, 1O TOAaM 3TOT MOKA3aTENb MOKA3bIBAET TEMIIBI
pocta (B 2018 roxy 30355 mupa cym, B 2019 rogy 34698 mupa cym, B 2020 rogy
45518 mapa cym, B 2021 roxy 50804 muipa cym, B 2022 roay 52521 mapa cym).
MJIpJI. CyM). AHaIU3HUPYsT U3MEHEHUE CyMMbI 00s13aTeIhCTB OaHka Acaka, MOKHO
OTMETUTb, 4TO B 2017 rogy ona cocrasuia 21190 mapn cym, B 2018 roxy-27187
mipa cym, B 2019 rony-28570 muapna cym, B 2020 roay-39093 muipa cym, B 2021
rony-44300 mapa cyMm u B 2022 roay-46058 Mapa cym, U Mbl BUJUM, YTO POCT
uMeeT xapaktep. M3 TaONMMUYHBIX AAHHBIX MBI BHAMM, YTO B JPYrux OaHKax,
ArpobGanke, Y3npomcrtpoiibanke u Hambanke, cymma akTUBOB M 00s53aTENIbCTB
YBEIMYHMBACTCSA C TOJAaMH, WX JIEATCILHOCTh Ha PBIHKE OAHKOBCKHX YCIyT
HEYKJIOHHO PaCIIUPSETCA.
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Taoauna 5

25
JKOHOMHUYECKHE NMOKA3aTeJI KOMMepPYeCKUX 0aHKOB (MJIPJI CyM)

IMoka3zaTenu TOJbI
2017 | 2018 | 2019 | 2020 | 2021 | 2022
Acaka bank
AKTHBEI 24274 30355 34698 45518 50804 52521
OGA3ATENBCTBO 21190 27187 28570 39093 44300 46058
Kamuran 3083 3168 6128 6426 6505 6463
Tlenosut 8253 6770 8099 9705 10729 11161
ITpoueHTHBIH T0X0x 922 1609 2574 3410 3926 1859
becnpouenTibii 509 1147 881 1762 1550 906
0X04
Hpouentibie 649 1115 1714 2433 3106 1370
paCXOI[LI
becnponerritbie 90 67 227 462 285 157
pacxosl
Kpenur 15812 24750 26322 34122 37685 36797
ArpodaHk
AKTHBEI 4982 10363 18488 31211 39971 44300
OGA3ATENBCTRO 3608 8149 13861 25840 30625 35335
Kammran 1374 2214 4627 5371 9346 8964
Tlerosnt 1795 2651 5454 9037 11839 11230
TIpoueHTHBIN 10X01 600 1024 2267 4286 6263 2937
becnpouentibiii 606 375 1226 905 1445 1511
IOXOJT
Tpouentisie 446 516 1540 3118 4869 2363
pacxoibl
becripouenTibie 172 161 834 496 424 562
pacxoibl
Kper 3373 8750 15865 24997 32258 36548
Y3npomcTpoiidank
AKTHBBI 24019 30501 34892 49045 56511 55759
OGA3aTENBCTRO 21778 27653 28645 42340 48810 48189
Karmmuran 2241 2848 6247 6704 7701 7570
Heno3ur 3297 4833 9004 11437 12607 11492
TIpoueHTHBIN 10X01 751 1506 2516 3646 4484 2207
becnpouenTHbilt 639 580 1422 1691 2164 1750
0X04
Tpoueribie 460 858 1459 2022 2417 1148
pacxoabl
becripouerriibie 67 144 185 285 433 412
pacxoisl
Kpeaur 20211 27293 29442 39898 43148 42893
Hanb6ank

AKTHBBI 51473 56525 66605 79861 89919 114811
OGA3aTeNBCTBO 46667 50803 53464 65988 75151 99416
Kammran 4807 5722 13141 13873 14769 15395
Tlenosnt 11636 11741 15284 17194 22083 31924
TIpoueHTHBIH 10X0 1343 2679 4376 5922 6321 3939
becnpouenHbilt 927 849 1603 1679 2638 2869
0X0.4
Tpouentizsie 836 1691 2830 3283 3464 1819
pacxoabl
becnpouerriie 113 154 239 367 277 666
pacxoabl
Kpeaur 35182 46574 54989 65598 74033 80476

2 HO}JFOTOBJ’ICHO aBTOPOM Ha OCHOBE JAHHBIX KOMMEPYCCKUX 0aHKOB HallleH CTpaHbI.

67




B HekoTOphIX HcCCIeNOBaHUSX OLEHKa dS()(PEKTUBHOCTH TEXHOJIOTH
nu(ppoBOro OaHKOBCKOTO MAapKETHMHTa B KAayeCTBE KIIIOYEBBIX IOKazarenen
“OpOM3BOUTENHOCTh  CBSI3aHA C  peaju3alued  IUIaHOB, LENel, HuX
npeoOpa3oBaHUEM B KOHKPETHBIE pE3yJbTaThl, COMOCTABUMbBIE C 3apaHee
3aJlaHHBIMU 3HAYEHUSMH KOHKPETHBIX Tokazarened sddextuBHocTU. KitoueBbie
nokaszareid A(QPEKTUBHOCTH UU(PPOBOrO MapKETHUHIra OMNPENCICHbl  Kak™~
OXBAaTHIBAIOIINE TOKA3aTEIN KOHBEPCHUH, Tpaduka, B3aUMOJEHCTBUA U MPSMBIX

Jlyig cuctemMaTH3aIK 3TUX MOKa3aTeNneil BBEAEM CIEAYIONINE BEININHBIL:

1. Iokazarenn BnedariaeHuil. Croga BXOAMT KOJMYECTBO IIOJIB30BATENIEH
OCHOBHOro  caiita ©Oanka (S;), KOJMYECTBO JIIOACH, MPOCMOTPEBIINX
MapKeTUHIOBYIO pekjiaMy OaHka 4yepe3 calT (Sgrq) W 101  KaHAJIOB
KOMMYHHMKAIMK, MPEIOCTaBUBLIMX 3Ty HH(popmauuio (Sax). Omnpenenum ero
obmiee (PyHKIMOHATIBHOE 3HAUEHUE CIIEAYIOIUM 00pa3oM:

Ty = {SfiSRk;SAk} (1)
dopmyna pacuera BHIIVISIUT CIEIYIOUIMM 00pa3oM:

Sf=S
T, =, 2)

3nech ueM Oimke 3HaueHue Ty Kk 1, Tem a¢dekTuBHEE oKa3aTeau MOKa30B.
Ecnu 3nauenne T, mpubmmxaercs xk 100, To oHO cumTaercss Hed()PEKTUBHBIM.
Hampumep, «Y3mmwumii6ank» pa3MecTUsI Ha CBOEM CaliTe CIEAYIONIYI0 HOBOCTb, U
MbI Oy/IeM OMpeNeNsaTh, siBIseTcsa Ju oHa 3G (eKTUBHON Wi HedDPEKTUBHON IS
MapKETUHTOBOM TEXHOJIOTMU OaHka. DTO HOBOBBeleHHE HasbiBaeTcs «lllupoxue
BO3MOYKHOCTH ISl CTYZAEHTOBY, TAHHOE HOBILECTBO HAIPABIICHO HA IIPUBJICUCHUE
B 0OaHK MOJIOJIBIX CHEIMATIMCTOB Ha OCHOBE TEXHOJOTUH IU(POBOTO OAHKOBCKOTO
MAapKETHUHTA.

Tabauua 6
Ouenka 3¢ GeKTHBHOCTH NOKAa3aTeslell MOKA30B B KOMMeEPUYeCKUX GaHKax’’
KoaunyecTBo Hoast
i 1| -
KoauuecTBo JIONIEH, peroc
YBHIEBIIUX TaBJieH- | Jddek-
. NnoJib30BaTe-
HoBocTH no 6ankam/caiity 1eil Be6- MapKeTHHIO- HBIX THB-
. BYIO peKJiaM KAHAJIOB | HOCThb
caiira (Sf) yiop y
0aHka yepe3 CBSI3U
calT (SRk) (SAK)
i s«
«Y3munitoank»: «llupokue 530 120 75 58.02
BO3MOXHOCTH JUISl CTY/IEHTOB)
«AcakabaHk»: «Jlydmme 483 95 82 65.87
peIoKeHus oT «Acakabanka»»
«Y3CaHOATKYPUIIMIIOAHKY
«brICcTpas omata MOOMITBLHOM 350 135 90 55,79
CBSI3M»
«Arpobank «llonmynspHsie 501 143 85 60,74
OPOAYKTHI AJIs1 «ATpoOaHKam»

*® https://discourse.etu.ru/assets/files/v.-p.-semenov-a.-g.-budrin-a.-v.-soldatova.pdf
2 CocTaBlIeHO Ha OCHOBE pa3pa60T01< aBTopa.
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Takum >xe oOpa3oM MBI OIICHMBA€M KOJIMYECTBO KIHMEHTOB, KOTOPHIE
NoceTUIN ycnyru «Acakabankay «Jlydmme mnpemioxeHus oT «AcakabaHKa»y,
WHHOBAIMIO «Y3npoMcTpoitbankay «MOMEHTaJIbHBIM IUIaTeX 32 MOOUIIBHYIO
CBSI3b» M YCIyTH «Arpobankay «llomynspHbie TPOIYKTED.

2. PaccunthiBaeM nokaszarenu 3QQGeKTUBHOCTHU 110 (hopMyJIe:

Sg=S (530-120)
TKHau6aHK = % * SAk = 170 * 75 = 58,02 (2)

TouHO Tak »e paccuuThiBaeM OcCTaldbHble OaHkU. B pe3ynpTaTte MbI
BBISICHUJIM, YTO «Y3MPOMCTPOMOAHK» M «Y3MUUIMMOAHK» SIBISIIOTCS Haubosee
b (HEeKTUBHBIMU OaHKaMM C TOYKH 3PEHHUS MAPKETUHIOBBIX HOBOCTEH IU(POBOTO
OaHKa Ha caliTe KOMMEPUYECKUX OAHKOB.

BrlleykazanHple  TOKaszaTenu  SBISIOTCS  OJHUM M3  UHCTPYMEHTOB
MapKETUHIOBBIX  TEXHOJIOTMH  1udpoBoro  OaHKWHTA,  MpeajaraeMbix
KOMMEpUYECKUMU OaHKaMH, TO €CTh METOAOB ormpenenacHus 3((eKTUBHOCTH
oOciyXxuBaHHs yepe3 BeO-caiTel. Cremyromas npeaiaraemMasi MoJieib Ha3bIBACTCS
«Mopens noBepust KIUEHTOB» W IS €€ pacdyeTa Mbl HCIOIB3YyeM CIEAYIOUINe
MOKa3aTellu:

M; — KOMM4YECTBO MHCTPYMEHTOB, TPEOYEMBIX KIMEHTaMHU OT OaHKa;

Kion — KOJIMYECTBO KaHAJIOB, MO KOTOPBIM KIHMEHT OOLIaeTcsi ¢ OaHKOM,
paBHO;

J: — cKOpocCTh (BpeMsi) 0TBeTa OAHKOB KJIUCHTaM;

S;n — KOJIMYECTBO HAICKHBIX KJIMEHTOB B OaHKE;

Sym — KOJIMUYECTBO MPOOJIEMHBIX KIUEHTOB B OaHKE;

Qs — KOIMYECTBO KIUEHTOB, VYAOBICTBOPEHHBIX MPEIOCTABICHHBIMU
OaHKOM OTBETaMHM Ha 3aJJaHHbIE KJIMEHTOM BOIPOCHI;

Xmq — KOJIMYECTBO OKA3aHHBIX YCIIyT KIMEHTaM,;

SN,,s — yBEIMYEHUE KOJUYECTBA KJIMEHTOB 3a CYET YBEJIMYCHHS CIPOCA HA
OAHKOBCKHE MPOIYKTHI;

X, — KOJIMYECTBO KJIMEHTOB, HEIOBOJIBLHBIX O0CITy)KMBaHHUEM OaHKa.

Hcxonass U3 MOMyYyeHHBIX 3HAYCHHM, MpOaHaIU3UpyeM MOJEeIb paboThl C
KJIMEHTaMHM B KOMMEpUECKHX OaHKax Ha rojl.

Onpenenum pacyeTHYO (HOpMYITy STON MOJEIH CIEAYIOMMUM 00pa3oMm:

_ KgontJt+Sm+Smm+Qms+Xmq+SNms

Ryim = (3)

Mi+X,

Ha ocHoBe «Mogenu noBepus KIHMEHTOBY» MbI pa3padaThiBaéM KpUTEPHUI
BO3MOXHBIX cHUTyanui. 1lo 3TOMy KpUTEpHUIO MBI CMOXKEM Y3HaTh JOBEpPHUE
KJIMEHTOB K OaHKY.

0 < Rym <500 ecau Aa, To IoBEpUE KAMEHTOB K OaHKY HU3KOE;
500 < Ry < 1000 ecu fa, TO 0BEpHUE KIMEHTOB K OaHKY CpefiHeE;
1000 < Ry < 1500, foBepue KIMEHTOB K OaHKY BBICOKOE;
1500 < Ry eciv Bbllile, IOBEpPHE KJAMEHTOB K 6aHKY OUeHb BbICOKOE.

RMIM
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Wtak, ucnosb3ysi MpUBEICHHBIE BBIIIE MOKa3aTeIu, ucxoas u3 Gopmys (3),
MbI MOXEM paccuuTaTh Mokazarenb «Mojenb JOoBepHsl KIMEHTOB» JIs KaXKIO0ro
OaHKa.
R _KKon+]t+Sm+Smm+Qms+qu+SNms
M M, + X,
25+ 1836 + 12300 + 3000 + 120000 + 2300 + 300

110 + 12

= 1145,68
Ha ocHOBaHuM MOJy4YEHHBIX MMOKa3aTesied MOKHO ClieNlaTh BBIBOM, 4TO B 2021
rony «Y3mMwuuinOaHk», «Acaka 0aHK» U «ATpoOaHK» MMENH BBICOKOE JOBEpHUE
KJIIMEHTOB K OaHKy, a IO IOKa3aTell0 CaMOCTOSTEIBHOTO MOCTPOCHUS OaHKa
JI0BepHre KIMEHTOB K OaHKy OBLIIO OY€Hb BHICOKHM.

4 000 000

3769535
3599 012

3500 000
3 164 662
3000 000
2 659 554
2500 000 2465 259
2 000 000
1892997 1746212
1707 311
1 500 000 14008620 1464 727
1 346 330 1439490
1253327 634 674
1 000 000 966 430
826123 | 50697 1277 o 908 830
767 986
500 000 372 354 477 695" 1539136 634281 531114
131.055
94 $5,7°° 59 613460 117 551 97173 754
0 6470
2014 2015 2016 2017 2018 2019 2020 2021 2022 2023
Vamumnuiibank V3npomMcrpoiibank ArpobaHk Acaka 6aHK

Pucynok. 10. KosimuecTBo nmoJib3oBaresie CHCTEM TUCTAHIUOHHOTO
00cTy:KUBAaHUSA (MHTEPHET-OAHKUHT, UHTEPHET-0aHKUHT, MOOWJIbHBIM OaHKUHT,
cMc-6aHKnHT)>

Eciu T1pebyercs omnpenenutb, HOPUHOCUT JM OaHKy JOXOJ WIM He
oTpaBAbIBaeT ceOs MPOIYKT, MPEIOCTaBIAEMbIii 0aHKOM Ha OCHOBE TEXHOJOTHMA
nM(pPOBOro MapKeTHHTa, TO TpeOyeTcss HAMTH TOYKY O€30MacHOCTH JOXOJ0B U
pacxo/ioB B CUCTEME HKOHOMHYECKUX IOKazaTesneid. B sKOHOMHUYECKOM IUIaHe
rpaduk ero peayn3auu BeITISIUT CICTYIONTUM 00pa3oM:

HauGomnbiee KOJINYECTBO II0JIb30BaTEIICH CHUCTEM YAAJIEHHOT 0
oOCITy)KMBaHUS KOMMEpPYECKUX OaHKOB (OHJIAMH-OAHKWUHT, HHTEPHET-OAHKUHT,
MOOWJIbHBIN OaHKUHT, SMS-O0aHKUHT) yBenU4Imiock B Arpobanke B 2019 rogy mo
cpaBHeHuto ¢ 1 gaaBaps 2022 roma Ha 2329545 w4yenoBek, a KOJMYECTBO
noJyib3oBaTesel cucreM Y3amnpomcTpoitbanka B 2018 rogy mo cpaBHeHHo ¢ 1

%8 O6oGmeHo aBTOPOM Ha OCHOBE AaHHBIX: https://cbu.uz/oz/statistics/buleten/592793/.

70



aaBaps 2022 roga yBenuumioch Ha 2425258 denoBek. XOTs TEMIIbI pOCTa B IBYX
Opyrux OaHKax HEBBICOKH, MOXKHO IMPOAaHAJIM3UPOBATh, PACTET JIM YHUCIO
MoJIb30BaTeNei 3Toi cuctemsl (puc.10).

Ecniu  npoaHaiu3upoBaTh ~ MHCTPYMEHTHl  IUGPOBBIX  OAHKOBCKHUX
MapKETUHTOBBIX TEXHOJIOTHI, KOTOPBIE B HACTOSAIIEE BPEMS UCIIOIB3YIOTCS B 3TUX
KoMMepueckux OaHkax, To B 2015 romy Bo Bcex OaHkax Obulo 3 mpoaykTa
nudpoBoro OGaHKOBCKOro MapkeTtuHra. K TakuMm mOpoayKTaM MOXKHO OTHECTH
WHTEPHET-YCIYTH, IUIATeXH OINepaTopoB  MOOWJIBHOM CBSI3U UM YCIYTH
KOMMYHaJIbHBIX opranm3aruii. C 1 sHBaps 2022 roma k yciyram IudpoBOToO
0aHKOBCKOT'O MapKeTWHra B 0OaHkKax MoOXHO 100aButh QR-Online, a Ttakke
uneHtudukanuio (Face 1ID). B pesynbrate KOJIWYECTBO MPOAYKTOB LU(PPOBOTO
0aHKOBCKOT'O MapKETHHTA B 3THX HAIIUX KPYMHBIX OaHKaX cocTaBisieT 12.

XOTsl 3THX YCIyT O4YeHb Majao, HO MOXHO CKa3aTb, YTO MMM >PPEKTUBHO
MOJIB3YIOTCSl KIIMEHTHI O0aHKa. YUUThIBas, 4TO ATOT MpoIlecc OyIeT pa3BUBATHCS
Janbllle, BaXKHO, YTOOBI OaHKM BHEJPSUIA B CBOKO JCSATEIBHOCTH BCE HOBBIC U
HOBBIE MPOAYKTHI HU(POBOro OAHKOBCKOIO MapKETHHTA.

[laras rnaBa mgucceprannu «KoHuenTyajabHble OCHOBbI pa3padoTKH
crpaTerud MNOBbIIEHUST JI(PPeKTUBHOCTH UHHUPPOBHIX MAPKETHHIOBBIX
TEXHOJIOTMH B KOMMEpYeCKHX OaHKax», B KOTOPOM YKa3aHbl IIyTH
WCIIOJB30BaHUs MAPKETUHTOBBIX CTPATETUM [JIsi TOBBIMIEHUS 3()PEKTUBHOCTU
U(POBBIX MAPKETUHTOBBIX TEXHOJOTHA B KOMMEPUECKHMX OaHKaX; MEXaHH3M
BHEJIPEHUSI TEXHOJOTUM HHU(PPOBOIO MapKETHHTA B JCATEIBHOCTh OaHKOB U
OCHOBBI €r0 BHEJIPEHUs, a TaKke pa3padOTaHbl KOHIIENTYyaJlbHbIE OCHOBBI
3G ()EKTUBHOTO  HKCIONB30BAHUA  TEXHOJIOTHH  IUGPOBOrO  MapKeTHHTa B
KOMMepueckux OaHkax (puc. 11).

Onudposka
KOMMEPUYECKHUX OaHKOB

MapkeTHHT OBBIE
TEXHOJIOTUH
udpoBoro

OaHKHMHTa

[IpuMeHeHHE TEXHOJIOT Ui Hudposoii

0aHKOBCKHIA
1IU(POBOTO MAPKETUHTA T

Onenka 3¢ pexTruBHOCTH . 5
TEXHONOTHi1 LPOBOTo OOBIYHBIM MaTpHYHOM Tlennbim
CII0COO0M METOJIE CII0COO0OM
MapKeTHHTa

Pucynok 11. Anroputm BHepeHus npouecca uugpoBu3anuu B
KOMMeEPUYECKHUX 6aHKax’

[Ipu onenke 3PGHEeKTUBHOCTH OAHKOBCKUX UU(MPOBBIX OAHKOBCKUX
TEXHOJOTHI C MOMOIIBIO MPOCTOr0 METoAa OaHKH YAENSIOT OCHOBHOE BHHUMAaHHE
orieHKe A (HEeKTUBHOCTH MTUGPPOBBHIX OAHKOBCKUX TEXHOJOTHH, B3SIB CYMMY 3aTpaT
Ha I1MpoBbIe OAHKOBCKME TEXHOJIOTMM, a TakKXe 3arpaT Ha O0OCIyKHBaHUE

% Pa3paboTaHO aBTOPOM.
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KJIMEHTOB, BBIUTA €€ W3 MPHUObUIM, TMOJYyYEHHOW C MOMOUIbI0 TEXHOJOTHH, a
OCTaJbHYI0 YacTb-Kak Joxol OaHka. BTopoil Meronm, KOTOpBI Ha3bIBaeTCs
MaTpUYHBIM METOJIOM IPU ITOM BCE 3aTpaThl OAaHKOB Ha TEXHOJOTUU ILIU(PPOBOTO
MapKeTHHra (opMHpyrOTCsl B BHJE MaTpullbl. B 3ToM Merone mpu pacuere
npuObLTH, TTOTYYEHHOW OaHKOM Ha OCHOBE TEXHOJIOTHH HHU(POBOT0 0AHKOBCKOTO
MapKEeTHHIra, IpUOBLIb ONpEeNAeTCs OTHOIIEHHEM Bcex 3arpar. O ero yno0cTBe
II0 CPaBHEHHUIO C 3TUM IPOCTBIM METOJOM CYyIAT IIO BKJIKOYEHHUI0 B HETO BCEX
pacxonoB Oanka. Tpetuii, nemHoi Metox - 3To (opMyna pacyeTa OAHKOBCKUX
pacxonoB. Jlobasi crpaterus, paspabarbiBacMasi KOMMEPYECKHMMH OaHKaMH,
HOJIpa3yMeBaeT, YTO 3TU OaHKU JOJDKHBI ONPEAENIUTh KOHUEHIMIO Pa3BUTUS Ha
clieqylomui rog win Ha 5 net. HampaBneHus, Ha KOTOpble HEOOXOAUMO OyIeT
oOpaTUTh OCHOBHOE BHUMAaHUE NIpU pa3pabOTKe CTpAaTeruu IUPPOBOTO
MapKeTUHra  KOMMEpPYECKMMHM  OaHKaMH,  OINpPEAEISAIOTCS  NPaBUIbHON
OpraHu3aluen AesTeNbHOCTH KOMMeEpueckux OaHkoB 1o uudposuzamuu. B
OTIEIBHBIX CJIy4asiX CTpaTerusi HTUX IMPOLIECCOB MOXKET OKa3aTbCs He
OIlpaBAAHHOM BCJIEACTBUE HETPABUIBHON OpraHU3alluy MPOLECCOB OLU(POBKU B
KOMMepuecknx 0aHkax (puc.11).

Hcnonb3oBaHWE MapKETUHIOBBIX CTPATETUH B MOBBIIMIEHUH 3()(PEKTUBHOCTU
IU(GPOBBIX MAPKETHUHTOBBIX TEXHOJOTMH B KOMMEPYECKMX OaHKaX HaXOJUT
IIMPOKOE TMPUMEHEHHE B MHpPOBOM mpaktuke. IIpaBunbHas pa3zpaboTka
KOMMEpYECKUMH OaHKaMu MAapKETUHIOBOW CTpaTe€rMy IMO3BOJSET BHECTHU
CYLIECTBEHHBIN BKJIAJ B Pa3BUTHE UX JEATEIBHOCTH Ha OAHKOBCKOM PBIHKE.

Omnnaitn [IpenoTaBnenue
MapKETHUHT KJIMEHTaM
N3yuenune
MapxeTnHr Beb- HOBBIX KJIMEHTOB
. N3yuenue
caiita
Pazpabotka u cripoca 1
TIPOJIBIKE- TIpeIIoxKe-
HUe MapkeTuHr HUS Opranunszanus
MPOAYKTa 3NEeKTPOHHOMN KIIHEHTOR Ha «THOPUIHBIX»
HI/I(I)pOBOFO HOBBIH KIINCHTOB
0aHKOBCKOTO .
MoOWILHBINA TpONYKT Bun-xiauenr
MapKeTHHTa
p MapKeTHHT 0aHKOBCKOTO
MapKeTHHra
Buneo Anammz
YKU3HEHHOTO
IIUKJIa TPOYKTa
Panno
A Nzyuenune
MapKETHHT
craTtyca
KOHKYPEHTOB

PucyHnok 12. MexaHnu3M npoJBH:KeHUsI POAYKTA HA PHIHOK,
pa3padoTaHHbI HA OCHOBE TEXHOJIOTHiIl HM(PPOBOro HAaHKOBCKOT0
mapkeTHHra *°

30
PazpaboTaHo aBTOpOM.
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Pabota, nmponenanHas GaHkamMH MO pa3pabOTKe MApKETHHTOBOM CTpaTeruu
upoBoro OaHKUHTaA, ceronHs HeaoctaTroyHa. COBpeMEHHbIE MapKETHHIOBbBIE
TEXHOJIOTUH, TMpeJiaraeMble OaHKaMH JUIsl KJIWEHTOB, MOTYT YJOBIETBOPHTD
BO3MOXKHOCTH MJTU TPEOOBAHUS OTPEIEIICHHBIX KIIUECHTOB.

Ho pactymuii cnpoc Ha ynajeHHbIE YCIyTHd B YCJIOBHUAX HaHIEMHH YHUCIA
0aHKOBCKHUX KJIMEHTOB 03HAYAeT, YTO MPEIaraeMbIX YCIYT HETOCTATOYHO.

B anropurme peanusanuu mpoiiecca OlM(PPOBKA B KOMMEpPUYECKUX OaHKax,
IPEJIOKEHHOM BBIIIE, B MEPBYIO OYEPE/b OMPENENACTCS pealn3alus mpoiecca
onr(poBKH KOMMEpUYECKUX OaHKOB (puc.12).

Konuenuusi MapkeTuHra uu(ppoBoro 6aHKUHra

L Mezo cmpamezusn || Makpo cmpamezus | Meza cmpamezusn
[} | 1
Pa3paboTka koHLIENINH
“uuppoBOro 6aHKOBCKOTO Ha ocHOBe MoTy4eHHOTO [udpoBoii GaHKOBCKHIA
MaPKeIPIHFa” AT OIbITa MOJIHOCTHIO MapKETUHT 00ecreuynBaeT
0aHKOBCKO EATEILHOCTH HaJIQIUTh JIESATETHHOCTD BBIXOJ] HA MHPOBOM
Hael pecrryOmKu. 1 poBOro GaHKOBCKOTO PBIHOK OaHKOB,
Cospnanne werkoro MapKETUHI'a B KPYIIHBIX JOOHMBIIUXCS
MCXaHM3Ma Cro IPUMCHCHIS Oankax PecryGnuku. 3HAYUTEIBHBIX
2 gzrenend, Wlkpores Kontpomns 3a PE3yIbTATOB 34 CUET
LISHIED T%BKa cnegnanng aonE BBITIOJTHCHHOH paOOTOM. JlalIbHEeUIIIero
STOII;IO?{KJII;CTZLIX ij’g;nzma AHanu3 1esTeNbHOCTH YBE/IMUCHHS BIMSAHUA Ha
NPHOGPETEHHIO OTTBITA B Oankos. [IpoBenenue u PBIHOK OAHKOB Hallen
AreHTCTBAX 1HdPOBOro obcyxnenne SWOT- pegnyGHHKn.
MapKETHHT, TIOTy4eHHOTO B aHanm3a LuppoBOro JanbHeliee ycunenue
MEKIyHAPOIHBIX GAHKax, 0GaHKOBCKOI'0 KOHKYPEHIIUH C
OHJIAIH-OIIBIT PaGOTHI C MapketuHra. OneHka MOMOIIBIO JTYYIIUX
MEKTyHapOIHBIMU BIIMSAHUA peCHyGHI/IKI/I Ha HUHCTPYMCHTOB
SKCIEpPTaMu B OaHKax, KOHKYPEHLIMIO Ha U(PPOBOTO GAHKOBCKOTO
OpraHm3anys BeOMHapOB U 0aHKOBCKOM pPBIHKE MapKeTHHTa
| MEXIyHapOJHBIX CEMUHAPOB i L

Pucynok 13. Konnenuus un@poBoro 6aHKOBCKOro MapKeTHHIa

KomMmepueckuil OGaHKMHT paccMaTpUBaeT ClIydau, KOTJa 3TH IpeajaraeMple
TEXHOJOTHMH LHU(PPOBOrO MAPKETHHIa MOTYT TPUHECTH TMOJb3y WU Bpeln
OaHKOBCKOW nearenbHOCTH. [lpum »>TOM KOoMMepueckue OaHKM OIEHHBAIOT
IPOLECChl B3aMMOJIEUCTBUSL MEXIY CYMMOHM 3aTpaT M CyMMOM NpuUOBLIM Ha
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npejiaraéMble  TEXHOJOTHH HU(POBOTO MApKETHHTa C TMOMOMIBIO Pa3IMYHBIX
Mojeseil. B Hacrosiee BpeMsi B KaueCTBE METOJIOB OIEHKH TaKOW 3aBUCHUMOCTH
npeyIaraeTcsl MCIOIb30BaTh MPOCThIC, MAaTPUYHBIC U IICMHBIE METOABI. Takum
o0Opa3oM, mpeayiaracTcs OlCHWBATh MPOAYKT OaHKOB, pa3pabOTaHHBI Ha OCHOBE
TEXHOJOTHHA ITUPPOBOTO MapKETHHTA, MO €ro peHTabeTbHOCTH TMPH OIICHKE ero
() PEKTUBHOCTH C YYETOM MOJydaeMOi TPUOBLIN
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3AKJIIOYEHUE

Ha ocHoBe aHanmu3a u BBIBOJOB, MOJIYYEHHBIX B JUCCEPTAIMOHHON padore,
OblTM  pa3paOoTaHbl CHEAYIOIIME BBIBOJABI W MPEAJIOKEHHS MO  OIEHKE
3¢ (HEKTUBHOCTH TEXHOIOTUH ITU(GPOBOTO MAPKETUHTA B KOMMEPUYECKUX OaHKaX:

1. Onpocel MTPOBOAWIMCH KOMMEPUYECKMMH OaHKaMH ISl OLEHKHU
3 PEKTUBHOCTH TEXHOJOTHH HUGPPOBOTO OAHKMHTA W TEXHOJIOTHH ITU(POBOTO
MapkeTuHra 1o metoay Jlenbdu. Ha ocHOBe mpoBeIeHHBIX OMPOCOB pa3pabOTaHbI
KOHKPETHBIE PEKOMEHIAIIUU 0 OleHKE 3()(PEKTUBHOCTH TEXHOJOTHH IHU(PPOBOTO
MapKeTHHra B KOMMepUeckux Oankax. [lo MHEHHIO 3KCTIEpTOB, MEPBHIM (HAKTOPOM
MPUMEHEHUSI TEXHOJIOTHM IU(POBOTO MAapKETHHTa B OAHKOBCKOM AESTENbHOCTU
SBJIIETCSI KaueCTBEHHBIH MHTEpHET (36). BTOphIM MO BaxkHOCTH (hakTOpoM OBLI
COBpEMEHHBIN MeHeKMEHT (38), a TpeTbuM (pakTopoM ObLT KBATHU(UIIMPOBAHHBIHI
nepconai (51).

2. TlpennararoTcsi NSATh MAapKETHHIOBBIX CTpaTernii LUQPPOBOro OaHKHUHTA.
[Ipu stoM Oblma o6ocHOBaHa HeoOxoAMMOCTh (SEO) mouckoBoil onTUMHU3AIUU,
KOHTEHT-MapKETUHTa, CO37aHusl IU(PPOBON peKJIaMbl, B TOM YHCJI€ PACCHUIOK IO
AJIEKTPOHHOM TOYTE, U CO3/IaHNsI MOOUIIbHBIX MMAPTHEPCKHUX BEO-CAUTOB.

3. OmpeneneHo, 4To KOMMEpPYECKHM OaHKaM CcIeAyeT YIeIuTh ocoloe
BHUMaHHe HHCTpyMeHTaM «MHTepHeT-pekiama», «lludpoBas pexnama» u
«Buneopexiiamay 71 yIydIIeHUs CBOETO MMHJKa HA PhIHKE OAaHKOBCKUX YCIIYT 3a
CUeT MapKETHHTOBOW AESTEIbHOCTH U(POBOTO OAHKUHTA.

4. OTKa3aBIIMCh OT KPYMHBIX PEKJIAMHBIX IUIOMIAAEH MPU HUCIOJIb30BAHUU
OAHKOBCKMX TEXHOJOTMM LHM(pPOBOrO MapKETUHIA, B HACTOSIIEE BpeMs
PEKOMEHJIyeTCSI MCIOIb30BaTh yJ00HOE M HEAOPOroe peKjIaMHOe MPOCTPAHCTBO
“Microinfluenza” (TexHOJIOTHSI MapKETHHTa MUKpO-BIMsSHUs). bbuta mpoBeneHa
OIICHKA WX TIOJIOKCHHSI HA PBIHKE MyTeM pa3pabOTKU CTpaTeruu’ OaHK-KJIUEHT-
IPOIAYKT “IPU BHEAPEHUH TEXHOJOTMH MU(POBOr0 MapKETUHTa B KOMMEPYECKUX
OaHkax W co3maHus 0a3pl” TIOCTOSHHBIM KIMEHT-HOBBIM  KJIMEHT-KJIUEHT-
HaOMoAaTenp " mpyu MPUMEHEHUN TEXHOJIOTUN TM(PPOBOTO MapKETHUHTa B OaHKaX..

5. OGocHOBaHa HEOOXOIUMOCTh YACHATH 0CO00€ BHUMAHHE KU3HEHHOMY
IIUKIIy TIPOJYKTOB TIPU BBIBOJIE HA PHIHOK OAHKOBCKUX TMPOIYKTOB HA OCHOBE
TEXHOJIOTUI IMPPOBOTO MAPKETHHTA. Y CTAHOBJIEHO, 4TO npu mposenennun SWOT-
aHanmm3a OaHKaM HEOOXOIMMO  YIENATb OCHOBHOE BHHMaHHE  OIICHKE
HPKOHOMHUYECKUX TOKa3zareyied OaHKa BMECTO €ro pojid B Pa3BUTHH OAHKOBCKOM
JeSTEIIbHOCTH, aHAJIM3y €ro CHJIbHBIX M CJIa0bIX CTOPOH Ha PBIHKE MOCPEICTBOM
NPUMEHEHUS HOBBIX HHQPPOBHIX OAHKOBCKUX TEXHOJOTHH, pONH IHPPOBOTO
O0aHKOBCKOTO MapKETHHTa BO BHEAPEHUH YCIYT, CEPBUCOB M HOBBIX OAHKOBCKUX
IPOAYKTOB.

6. Ha ocHoBe mnpenmaraeMod «MoJeIUd JOBEPHUS KJIUEHTOB» ObLIU
pazpaboranbl GyHKIUS W Gopmylia s ONPENeSICHUs] JT0BEpUSl KIMEHTOB K
O0ankam. Ilpm sTOM, HMCXOasi W3 MOJMYYEHHBIX IMOKaszaTene, B HanmonampHOM
Oanke, Acaka Oanke u Arpobanke B 2021 romy, ucxonas M3 KpUTEPUAIBLHOTO
Juara3oHa, OblJI0O OTMEYEHO, UYTO JI0BEpHE KIMEHTOB K 0aHKY OBIIIO BHICOKUM, a 10
MOKa3aTeNli0 Y3MpPOMCTpOiibaHKa JoBepue KIMEHTOB K OaHKy OBLIO OYEeHBb
BBICOKHM.
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7. Ocoboe BHHMMaHuE CTOMT OOpaTUTh Ha COCTOSIHHE 3aTpaT, KOTOpbIE
KOMMepueckne OaHKM HECyT Ha BHEAPEHHE HOBOTO MPOAYKTa Ha OCHOBE
TEXHOJOTMM 1HdpoBOoro OaHKOBCKOro MapkeTHHra. OOOCHOBaHAa Ba)KHOCTb
OpPUEHTALIUU IIPU OLEHKE 3aTpaT CO37aBa€MbIX HOBBIX OAHKOBCKHUX MPOAYKTOB Ha
TPHU UX BUJA: IPONOPLMOHAIBHBIN, IPOIPECCUBHBIN U JETPECCUBHBIN

8. I[udpoBoe OaHKOBCKOE /€0 OBLJIO OCHOBAaHO Ha TOM, YTOOBI
COCPENOTOYUTHCS HAa peKiIaMe, KoTopas sBIseTcsl Hauboiiee yT10O0HOM U TOYHOM B
OTHOUIEHUH 3aTPaT MPHU JOCTABKE MAPKETHHIOBBIX MPOJYKTOB KIMEHTAM, a TAKXKe
Ha JOCTI)KEHHUHU “OyIylIUX 3KOHOMHUYECKHX BBITOJ , KOTOpbIE OaHK MOJIY4YaeT OT
IPOAYKTa, KOTOPBIN OH MPEAaraeT KJIMEHTaM.

9. B0 00OCHOBAHO, YTO HCIIOJNB30BAHME KOMMEpPUYECKUMHU OaHKaMu
MOOUJIBHOTO MPUIOKEHUSI, KOTOPOE MO3BOJISIET UM MOKYIATh (IIPOJaBaTh) LIEHHbBIE
Oymaru Ha OCHOBE OJIOKY€iiHa, MPUBOJAUT K TOMY, YTO UM HE HYXHBI PacXOJibl
(Opokepsl, JUIIephl, HAIOTU U KOMHUCCHOHHBIE).

10. 3a cuer mnpumeHeHuss UGPOBOH OUOMETPUUYECKON HIACHTHU(PUKAIUU
oOCIIy’)KMBaHHs KJIMEHTOB OaHKa ObUIa yCOBEPILIEHCTBOBaHA CHUCTEMA YAAJIECHHBIX
(¢uHaHCOBBIX yciyr. B 0aHkax NOpennoXuivd OIEHUBAaTh KpPEAUTHBIE Oajuibl,
BbIJIaBa€MbI€ KJIMEHTaM, IyTeM BKJIIOYEHUA (PYHKIUU “‘pacrio3HaBaHUs JUL
TEXHOJIOTHH UCKYCCTBEHHOT'O MHTEIJIJIEKTAa B METObI PacyeTa.
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INTRODUCTION (abstract of the thesis of the Doctor of Sciences (DSc))

The aim of the research work is to develop proposals and recommendations
on ways to improve the effectiveness of digital marketing technologies in the
activities of commercial banks.

The object of the research work is the system of evaluating the
effectiveness of digital marketing technologies in large commercial banks of the
Republic of Uzbekistan was taken.

The scientific novelty of the research work, consisting of the following:

based on the proposal of commercial banks to reduce the costs associated with
trading operations with securities (remuneration of brokers and dealers, taxes and
commissions), through the use of a mobile application, allow buying (selling)
securities based on blockchain technology;

a system of remote financial services (functions for ordering deposits,
microloans and bank cards, etc.) has improved customer service for the bank
through the use of digital biometric identification;

the use of methods for calculating credit ratings issued to customers in banks
has been improved through the introduction of the "client-control and connection™
function of artificial intelligence technology;

to increase the effectiveness of the use of digital technologies in commercial
banks based on the proposal through the use of an online platform for digital
banking technology of marketing content;

The proposal to increase the effectiveness of digital marketing technologies
when used in commercial banks is based on the use of modern, innovative,
convenient and cheap advertising spaces "Microinfluenza” (“microinfluencer”
marketing technology) instead of large advertising spaces.

Scientific and practical significance of research work.

The scientific significance of the research results includes improving the
assessment of the effectiveness of digital banking marketing technologies, aligning
it with international standards and requirements, and scientific and theoretical
development of the disciplines "Digital Bank", "Banking", "International Banking
Market" and "Digital Marketing" in our country, and It is explained by the fact that
digital banking can be used in research and development aimed at improving
marketing technologies.

The practical significance of the results of the research is the development of
regulatory legal documents and strategies of digital banking marketing
technologies related to the development of digital marketing activities and further
improvement of regulatory mechanisms through digitalization of large commercial
banks operating in the Republic of Uzbekistan, as well as their implementation and
banking activities taught in higher education institutions. It is explained by the fact
that it can be used to enrich the content of the educational programs of related
subjects.
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Implementation of research results. Based on the developed scientific and
methodological proposals and recommendations on ways to improve the efficiency
of digital marketing technologies in the activities of commercial banks:

the proposal of commercial banks to reduce the costs associated with
securities trading operations (payments to brokers and dealers, taxes and
commissions) through the use of a mobile application that allows you to buy (sell)
securities based on the blockchain was used in the development of program
implementation measures (certificate No. 07-3 / 8808-1 of JSCB
"Uzsanoatkurilishbank™ dated December 7, 2022). As a result of the practical
implementation of this proposal, the functions of the bank's mobile application,
local and international money transfers, payment system, financial transactions,
various deposits on favorable terms, online payments by remotely opening a virtual
MasterCard card in 50 countries of the world through the Visa Direct system,
banking transfers in more than 100 countries, as well as cost savings on the
purchase (sale) of securities, brokers, dealers, taxes and commissions, as well as
12.8 percent of bank assets in 2022 (55,759 billion UZS), 11.1 percent bank capital
(7,570 billion soums);

a proposal to improve the remote financial service system (functions of
ordering a deposit, a microloan and a bank card, etc.) was used when servicing
bank customers using digital biometric identification (reference No. 04/46-12-7386
of Qishlogqurilishbank dated October 19, 2022). As a result of the practical
implementation of this offer in the InTend project by this commercial bank, in
January-September 2022, 226,441 clients were identified online, 259.4 billion
soums of microloans were allocated, online identification was carried out in the
QUANT bank's mobile application, through this mobile application 14,166 clients
will undergo biometric identification and a turnover of 576.4 billion soums
will be made;

a proposal to improve the use of methods for calculating credit ratings issued
to customers in banks, through the introduction of the "client-control and
connection" function of artificial intelligence technology, was used by JSCB
"Uzsanoatkurilishbank™ in the development of the "Program of measures for the
introduction of digital technologies in banking" (Reference No. 07-3 / 8808-1
JSCB "Uzsanoatkurilishbank” dated 07.12.2022). The implementation of this
proposal in the practice of digital banking tools has been improved SEO search
engine, B2B platform, B2C platform, customer service CRM system; as a result of
the implementation of the artificial intelligence technology “client-control and
connection”, the calculation of customer credit ratings was introduced; introduced
positive credit rating indicators; the number of customers and the effectiveness of
the bank's impression indicators increased (for selected specific news: the number
of website users (Sf) - 350, the number of people who saw the bank's marketing
advertising through the website (SRK) - 135, the share of provided communication
channels (SAK) increased - 90 ) 55.79 when assessing the indicator; based
on a robust model, the 2021 customer test range was 1,511.80;
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a proposal to improve the efficiency of the use of digital technologies in
commercial banks through the use of the technology of the online platform of
digital banking marketing content was used by the joint-stock commercial bank
"Agrobank” in the development of the "Program of measures for the introduction
of digital technologies in the activities of the bank™ (Reference No. 13-11/1747
JSCB "Agrobank" dated 12/12/2022). As a result of the implementation of this
scientific proposal, the main indicators for evaluating the effectiveness of the use
of digital banking technologies using the bank'’s online platform were presented, as
well as the performance indicators of the Agrobank online services package
"Popular Goods" were completed by 60.74 percent;

when using digital marketing technologies in commercial banks instead of
large advertising spaces, it was proposed to increase the effectiveness of digital
marketing technologies through the use of a modern and innovative, convenient
and cheap advertising platform "Microinfluenza” (microinfluencer marketing
technology), when developing an action program, the introduction of digital
technologies in banking activities was used JSCB "Qishlogqurilishbank™ (letter of
recommendation No. 04/46-12-7386 JSCB "Qishlogqurilishbank” dated October
19, 2022). As a result of the implementation of this offer, in practice, it was
possible to achieve that each commercial was watched by more than 500,000
subscribers.

Approbation of the research results. The results of the study were discussed
at 20 republican and 25 international scientific and practical conferences.

Publication of research results. 29 scientific papers were published on the
research topic, including 1 monograph, 14 articles in scientific journals
recommended by the Higher Attestation Commission (11 local and 3 foreign
publications), and 14 scientific theses were made in other publications.

Structure and volume of the research. The dissertation consists of an
introduction, five chapters, a conclusion, a list of references, a list of conventional
signs, terms and applications. The volume of the dissertation is 292 pages.
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